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How to wind up 
the sale 





$= Sell your customer a Webster product — and 


ISTER St 


you'll snare her for keeps. That's because every 





product in the Webster line is a quality product — 
designed to do its job right. 

MultiKopy Typewriter Ribbons, for example, 
will wear longer, give exceptionally sharp impres- 
sions and bring results as smooth as silk. 

In addition to assured repeat business, Webster 
offers these advantages to dealers: protected ter- 
ritories . . . a liberal profit margin . . . quick turn- 
over of stock . . . a complete line of name products 

like MultiKopy Carbon Paper, Star Typewriter 
Ribbons and Skin Cleaner, Mul/tiKopy Master 
Papers and Duplicating Materials . . . the assist- 
ance of experienced, factory-trained sales repre- 
sentatives ... year-in and year-out national ad- 
vertising that builds consumer demand . . . and an 
exclusive feature, Micrometric, the only carbon 
paper with a scale edge. 

So why not take advantage of these sure profits? 


Feature the Webster line in your sales program. 


Like all Webster products, MultiKopy 
Typewriter Ribbons are smartly packaged 


F.S. WEBSTER COMPANY 


13 Amherst Street, Cambridge 42, Mass. 





{OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the complete range of 
commercial stationery. Its 
comprehensive news reports 
of the industry and its valu- 
able special articles upon 
subjects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial furniture, 
commercial stationery deal- 
ers and many of the largest 
corporations in the United 
States. It also reaches some 
dealers in forty-eight other 
countries who deal in Amer- 
ican office equipment. 


No person, firm or corpo- 
ration either directly or in- 
directly connected with the 
industry the journal repre- 
sents has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 
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by Evan Johnson. 








Published on the first of every month by The Office Appliance 
Co.. 600 West Jackson Boulevard, Chicago 6, Illinois. Cable 
address: Applico, Chicago. Telephone: DEArborn 3206. 


ESTABLISHED 1904: Succeeding and embodying American 
Stationer, New York, established 1873, the original trade 
journal serving the stationery field; Typewriter Trade 
Journal & Office Systems, New York, 1904; The Office, Frank- 
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Special Section—NSA Fortieth Annual Convention 13 
100,000 View National Business Show...... 60 
Forget Turnover in Maintaining Stock of Used Machines 66 
Typewriter in Window Is Constant Merchandising 
Reminder sons sn ias tajedanstninch wmbcda eee: 67 
Maintaining “Front” Chief Problem on Adams’ Furni- 
CUE UGE cence cinsedeareeaes Fo se eh 68 
“Walk-up” Mezzanine for Low Price Lines 69 
Y, fe Flows 
A Mississippi Firm Expands flo ieee 74 
Sheaffer Advances Seven Executives...... 108 
Hold Remington Rand Business Show ...110 
Open Frank Mashek Co. New Ofices..... 112 
Seattle Firm Shows Rapid Growth 114 
Woodbury Book Co. Has Centennial ; 116 
Coleman Named President of Burroughs 120 
Commercial Controls Appoints Murray 120 
Clary Ships Display by Air to Show...... 122 
J. D. Lowman Now Nonagenarian............ 126 
Dictaphone Corp. Fights FCC............. ee 130 
Victor Uses New Training Program 126 
Forty-First Year for New York Firm é 128 
Petetin Opens New Store in New Orleans............. 130 
New Firm Organized to Lease Machines... 176 
IBM Elevates Charles E. McKittrick........... 182 
F. L. Vanderlip Announces Partnership 186 
New Typewriter to Toledo Essay Winner 190 
Plan Business Show in Buffalo....... dees 194 
Open Office Supply Firm at Monroe 3 194 
South Dakota Firm Changes Hands.. 194 
Radio Salutes Writing Ink Industry...... 198 
Radio Salute to Intercom Industry...... 210 
Feature Movie Stars in Stratford Ads..... 296 
Patent Available on Self-Sealing Envelope 296 


Departments and Classified News 


Business Builders 70 New Trade Literature 11 
Business Opportunities 10 News and Miscellany 108 
Chuckle Corner 10 NOMDA News 71 
Corporation Reports 10 Office Furniture, Wood and Metal 68 
Editorial 72 Other Lands, In 98 
Guest Book ae Passed Away 148 
Here and There 72 Patents 9 
Meetings-Conventions-Dinners 100 Time Was 11 
New Equipment, Devices, Supplies 78 Weddings 156 


{SUBSCRIPTION RATES 
in the United States and its 
possessions and Mexico—ane 
year, $2.00; two years, $3.00; 
three years, $4.00, Canada— 
one year, $2.50; two years, 
$4.00; three years, $5.50; 
Foreign — one year, $3.00; 
two years, $5.00. Remit- 
tances may be made by 
personal checks, drafts on 
New York or Chicago, post 
office or express money or- 
ders, or in American postage 
stamps or currency, if sent 
by registered mail. Single 
copies, twenty-five cents. 

{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. Notice re- 
ceived before the fifteenth 
of the month will permit 
delivery of next issue at 
new address. Both old and 
new addresses must be given. 


{CONTRIBUTIONS are in- 
vited upon any topic of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ADVERTISING RATES 
upon application—only ar- 
ticles of office equipment 
or directly related products 
eligible. 

Entered as_ second-class 
matter, July 8, 1905, at the 
post office at Chicago, IIl., 
under Act of March 3, 1879. 
{Office Appliances” is regis- 
tered in the United States Pat- 
ent Office, Washington, D. C. 
{ICOPYRIGHT. Contents 
covered by copyright, 1946, 
by the Office Appliance 
Company. 
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These advertisements present the products of the leading manufacturers in each division of the industry. Because of the ground 
for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 


customers. 


A 


Acco Products, Inc. 212 
Ace Fastener Corp. &9 
Acme Bulletin & Dircty. Corp...301 
Acme Fastener Co. 250 
Acme Staple Co. 298 
Acme Visible Records, Inc. 129 
Adirondack Chair Co. 291 
Advanco Products Div. Adv. 

Ss. B. 205 
Aigner, G. J., Co. 138 
Alexander Mfg. Co. 301 
All-Steel Equipment, Inc. 183 
Allen Calculators, Inc. 139 
Allen & Co. 258 
Allied Carb. & Rib. Mfg. 

Corp. 256 
Alma Desk Co. 226 
Almac Plastics, Inc. 253 
Amberg File & Index Co. 242 
Amer. Carbon Paper Mfg. Co...121 
Amer. Hair & Felt Co. 209 
Amer. Map Company 241 
Amer. Pad & Paper Company..303 
Ames Supply Company 218 
Anderson-Hickey Co., Ine. 222 
Apple Typewriter Co. 299 
Aqua-Lens Corp. 302 
Ard Mfg. Co. 154 
Arlington Creative Indus. 298 
Art Metal Construction Co. 99 
Art Steel Sales Corp. 177 
Autopoint Company 235 

B 

Bainbridge, Kimpton & Haupt, 
Ine. 134 
Bandes, Julius & Co., Ine. 206 
Bankers Box Co. 236, 237 
Barkley, C. L., & Co. 225 
Bates Mfg. Co. 211 
Beck Duplicator Corp., The 287 
Bickett, L. M., Co. 214 
Bison Distributing Co. 292 
Blaisdell Pencil Co. 224 
Boorum & Pease Co. 113 
Box Z-293 282 
Bright Chair Co. 287 
Brown, Arthur, & Bro. 175 
Browne-Morse Co. 117 
Buckeye Ribbon & Carbon 

Co. 213 
Business Efficiency Aids 294 
Business Mach. Products, Inc...217 
Business Systems Corp. 54 

Cc 

C-Thru Ruler Co. 186 
Caleulator Equip. Corp. 245 
Cardinal Sales, Inc. 222 
Cardinell Corp. 264 
Carter’s Ink Co., The 143 
Clarotype Co., The 296 
Cleevelandt Corp. 268 
Codo Mfg. Corp. 190 
Cole Steel Equipment 

Co. 159, 160, 161, 162 
Collier-Keyworth Co. 194 
Collins Pen Company 195 
Columbia Pencil Co. 179, 180 
Columbia Ribbon & Carbon 

Mfg. Co. 149 
Columbia Steel Equipment Co...137 
Commercial Controls Corp. 33 
Commonwealth Publishing Co...199 
Consolidated Business Systems, 

Inc. 298 
Consolidated Stamp Mfg. Co.....148 
Continental Ink Co. 299 
Cook, The H. C., Co. 288 
Cooke & Cobb Co., The 172 
Copy Papers, Inc. 150 
Copy Right Mfg. Corp. 178 
Corona Typewriter 79 
Corry-Jamestown Mfg. Corp.....131 
Cotterman, I. D. 300 
Cram, The George F., Co. 262 
Cramer Posture Chair Co. 188 
Cushman & Denison Mfg. Co...250 

D 
D. & R. Mfg. Co. 182 
Darnell Corp., Ltd. 236 
Dawn Mfg. Corp. 307 


Esterbrook Pen Co., 


Eversharp, Inc. 


Fulton Specialty Co. 


Fireproofing Co. 
General Pencil Co. 


Gregory Fount-O-Ink Co. 
Guide System & Supply Co. 
Gunlocke, W. H., Chair Co. 


Harriman-Welts, 


Herring-Hall-Marvin § 
Heyer Corp., The 


Hotchkiss Sales Co. 


Hush-A-Phone Corp. 


Specialties Co., 
Int’] Business Machs. 


Invincible Metal Furniture Co. ‘ 
Jasper Chair Co. 


Lake Specialty Co. 


Leisure Furniture Co. 

Leopold Co. 

Levi, Louis R. 

Lightning Adding Mach. Co. 

Little, A. P., Ine. 

Lorraine Chrome Furn. Co. 
M 


Magnus Chemical Co. 


Mailers’ Service & Equip. Co...2 


Manifold Supplies Co. 
Markilo Co. 

Markwell Mfg. Co. 
Marr Duplicator Co., Ine. 
Maso Steel Products 


977 


Master-Craft Corp., Div. S-W 


Mayfair Co. 


Meier Electric & Machine Co...2 


Meier, Joshua, Co. 
Meilicke Systems, Inc. 
Meilink Steel Safe Co. 
Melind, Louis, Co. 
Metal Office Furniture Co. 
Metalstand Co. 
Meyer & Wenthe, Inc. 
Michigan Desk Co. 
Mickelson, Larry, & Co. 
Midwest Naturlite Co. 
MiLo Leather Chair Co., Ine. 
Mimeograph, The 
Mittag & Volger, Inc. 
Monroe Cale. Machine Co. 
Moore Push Pin Co. 
Multistamp Co. 
Myrtle Desk Co. 

N 
National Blank Book Co. 


National Brief Case Mfg. Co. 


National Business Show Co. 
National Desk Co., Inc. 
Neva-Clog Products, Inc. 
New England Paper Punch 
Co. 141, 
New England Woodworking 
Co. 
New Indiana Chair Co. 
Niagara Duplicator Co. 
Norta Distributing Co. 


Northern States Envelope Co...2! 


Nu-Vue Publishing Co. 
Oo 
O. A. Buyers Index 


Office Furn. Wholesale Distrib. 


Old Town Rib. & Car. Co. 
Oxford Filing Supply Co. 
PQ 
Parker Steel Products, Inc. 
Peerless-Imperial Co., Inc. 
Peerless Steel Equipment Co. 
Peirce Wire Recorder Corp. 
Pemberton, L. N., Ptg. Co. 
Pengad Mfg. Co. 





THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. In the execution 
of its various commissions this bureau calls upon 
practically every member of the staff. It answers by 
personal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, pre- 
pares advertising copy,-furnishes list of desirable 
agents and dealers in nearly every country, aids for- 
eign dealers in securing U. S. A. lines, and in many 
other ways performs useful service, all without charge. 
Subscribers in every land have made, and are making, 
good use of this bureau; manufacturers in every sec- 
tion of the field have evidence of its proved value. 
Subscribers’ requests for catalogues to bring their files 
up to date, or to replace the file in case of fire or 
other form of destruction, are broadcasted in a bulle- 
tin which is mailed frequently to leading manufac- 

turers, 
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Peyton, Peter, & Co. 
Phillips Process Co., Inc. 
Pierce Co., The 
Plastext Co. 
Plymouth Rubber Co. 
Polychrome Corp. 
Precision Staple Corp. 
Print-O-Matic Co., The 
Pronto File Corp. 
Quality Park Envelope Co. 
R 


Red Feather Products, Ltd. 
Red Line Mfg. Co. 
Regal Typewriter Co. 
Rex-O-Graph, Inc. 
Reyam Plastic Products Co. 
Richards, Ets, & Co. 
Rite-Line Sales Co., Ine. 
Rite-Rite Mfg. Co. 
Rivet-O Mfg. Co. 
Roberts Number. Mach. Co. 
Roberts, Weldon, Rubber Co. 
Rochester Wire-O Binding 
Rockwell-Barnes Co. 
Rogers Loose Leaf Co. 
Ross-Gould Co. 
Royal Metal Mfg. Co. 
Royal Typewriter Co. 

Ss 
Schollhorn, William, Co. 
Seng Company, The 


Sengbusch Self Cl. Inkstd. Co. 


Service Products, Ine. 
Shallcross Co., The 
Shaw-Walker Co. 
Sheaffer, W. A., Pen Co. 
Sheboygan Chair Co. 
Sheppard, C. E., Co. 
Shipman-Ward Mfg. Co. 
Sikes Co., Ine., The 
Sinclair & Valentine Co. 
Smead Mfg. Co. 123, 
Smith, L. C., & Corona Tws 
Sorvall, Ivan 
Speed-Key Corp. 
Speed-O-Print Corp. 

1038, 104, 105, 
Speed Products Co., Inc.....152, 


Spencer Rubber Products Co...27 


Staedtler, J. S., Ine. 
Starkey Paper & Supply Co. 
Stationers Loose Leaf Co. 
Staunch Sales Co. 
Stewart, R. A., & Co. 
Storms, H. M., Co. 
Stratford Pen Corp. 
Sturgis Posture Chair Co. 
Superior Plastics Div. W. C. 
Corp. 
Sutton, O. A., Corp. 
Swan Pencil Co. 
T 
Technygraph Co., The 
Toledo Guild Products, Ine. 
U 
Underwood Corp 
Union Pencil Co. 
U. S. Typewr. Ribbon Mfg. 
Co. 
Vv 
Vail Mfg. Co. 
Van Dyke Industries 
Veet Mfg. Co. 
Victor Safe & Equipment Co. 
WwyZ 
Wansco Paper Products Co. 
Warshaw Mfg. Co. 
Webster, F. S., Co. 


Weis Mfg. Co. 83, 84, 85, 


Welch, W. W., Co. 
Wells Office Furniture Co. 


Western Wholesale Stationers 


Wilson Jones Co. 

Wolber Dupl. & Supply Co. 

Wonder Lock 

Wood Office Furn. Institute 
, 118, 

Woodstock Typewriter Co. 

Write, Inc. 

Yawman and Erbe Mfg. Co. 


They do, however, offer their services in resolving any disagreements which result from relations established 
through the journal. 
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For the benefit of the subscribers the lines advertised are here classified. Many of the requirements of the modern business office 

are represented. Should subscribers be interested in any article of office equipment not listed here, they are cordially invited to 

communicate with the service bureau, through which the information will be promptly and cheerfully furnished by letter, without 
obligation. 
























































Accounting Systems Equipment we Bulletin Boards Coin Changers Columt Rib. & Carb. Mfg. Co 
Business Systems Corp 254 Acme Bulletin & Dircty. Corp 301 Galef. J. L.. & Son. 1 Copy Paper Inc 
Eureka Specialty Prte. Co 300 , ( apers ; 
Mickelson, Larry, & Co. 907 Calculating Devices Copyholders D & R Mfg Co 
3 : Consolidated Bus. Systems, Inc » uct , Dick 4B Co 
,*emberto I N Prtg ( 99 Acco Products, I 
Pemberton 4 ° r ( = Hiatt : " 1 
, att tush Co Copy-Right Mf Cort 72 fardin Mil Co 
Adding Machine Parts Lightning Adding Mach. Co Dawn Mfg. Cort Heyer Cort 
Ames Supply Co 2 8 Meilicke Systems Inc » Rite-Line Sales ( an Specialties Co 
Shinman-Ward Mfg. Co 304 Shipman-Ward Mf ( 306 Wells Office Furn. ¢ Q if Supplies Co 
Adcing Machines Victor Safe & Equipment Co 166 Costumers Duplicster Co 
Allen Calculators, Inc 139 Catesiating Machines ard Mie ( « olger, Ine 
Monroe Cale. Machine Co | ‘ leulat Ine 149 Tair Wuraiture ¢ ara Duplicator Co 
Smith, L. C & Corona Tws 79 ee nroe Ca Ma hine (« 1 Globe-Wernicke ¢ 1 Town Rib & Carb. Co 
Sorvall. Ivan 300 Smith. L. C.. & Corona Tws 79 levi. Loute B Mfg Co. ws 
Underwood Corp sack Cover Sorvall, Ivan 300 Peerless Steel Equipme ‘ 0 re hee Pr rd Lt 57 
Adding Machines, Rebuilt & Used ; Calculating a sear nt Used Shaw-Walker ¢ ’ Rex 0-61 of aaa _ 184 
Cak ulator Equipment. Corp 24 ) Calculator Kx pment Corp 945 Cushions & Pads, Chair h rose (% 174 
Mailers Service & Equip ( 298 Mai Service & Equip. Co 28 Fair Furniture ¢ 0 tir & Valentine Co 275 
Shipman-Ward Mfg. Co 30 Shipman-Ward Mfg. ¢o 30 Fisher Mfg. Co 68 1, L. C., & Corona Tws 79 
Adhesives (See Inks, Adhesives, et Calendar Pads & Stands Globe-Wernicke ( r ( | Speed-O-Print Corp 
Air Circulators & Conditioners Almac Plastics, Ine. 253 Dating Stamps Fa . 103, 104, 105 
Meier Electric & Machine Co 228 Fox, George, E., & Co 280 Bates Mfg. Co sarees epee & Seay Oe 
Sutton, O. A.., Corp 262 Carbon Papers (See Ribbons & Carbons Consolidated Stamp Mfg. ¢ x Sree Sa Soe : 
Welch, W. W Co 97 Cort tate 0 &T Fulton Specialty ¢ ctor Safe & Equipment ‘ 0 
ine ws? pues oxes } — : Melind. Louis, ¢ Wolber Dupl. & Supply Co 
t quipmen nm 83 
“nd : : i , ’ cee beige t , Meyer & Wenthe, Inc : Duplicating Machines, Used 
Amberg File & Index C¢ 242 Amber File & Index ¢ 2 Rivet-O Mf ( - Mail Pronto ss ene 
Arch & Clipboard Files Art Met lon ¢ Shane t R.A ‘& ( saree rey ee nee ae Bee 
: ons Art Ste " rp 77 owas < : Endorsing Machines 
Cushman & Denison Mfg. Co 9 i Desk B Pe 
Globe-Wernicke Co., The 90, 91 Cole Steel Equipment Co ‘a Geen Commercial Controls Corp 133 
Penga \ Mf Co 208 Pore = , — Bs 4% 161, 162 ‘ “54 reorge I x ( : Envelope rte ag Openers 
ockwe arnes Co 9} olumbla Stee quipment Co Loi es amps Commerci Controls ¢ 33 
Se rviee Products, Inc 261 Corry-Jamestown Mfg. Corp 131 Dawn Mfg. Corp ode En oe “ate 7 
Shaw-Walker Co ‘7 Farber, Louis, H 107 Lake Specialty (« 2) re (A bb « 79 
Yawman and Erbe Mfg. Co 173 General Fireproofing Co 115 Levi, Louis R 246 ean nw 172 
Set Et ae - ah Globe-Wernicke Co., The 0, 91 Mayfair Co 67 Globe-Wernicke Co., The 90, 91 
Ash Trays & Stands Guide System & Supply Co 8 Set hotae Sokoek . Northern States Envelope Co. 221 
Fair Furniture Co 109 Hedges Mfg. Co.......... 238 Ve et se ech Quality Park Envelope Co 170 
Wells Office Furniture Co 281 Imperial Method a 241 Well Tyce Fun c “ Smead Mfg. Co 123, 124 
[or i . . ‘ 942 SEAS arteited urn =5t Wilson Jones € 55 
Associations, Trade Invincible Metal Furn. C« 243 ! ne 0 155 
Wood Office Furn. Institute 118, 119 Metal Office Furn. Co 197 Desk a Dir ) Envelopes, Celluloid 
New England Woodworking C¢ 125 Acme Bulletin & Di . . Aigner, G. J., Co 138 
Atlases, Geographical > an- Arlington Creative Ir 18 
Cram, George F., Co 262 Peerless Steel Equipment Co 305 . Markilo Co 299 
shot : = Pronto File Corp 185 Desk Pads & Tope Meier ) ‘ 802 
Bank a Rockwell vais s Co ya" Aigner, G. J 138 Veet Mfg. Co ” 284 
Downey L., & Co 254 Shaw-Walker Co 97 Fair Furniture ( Tt = 
Bankers ae Cases Wells Office Furr Co 9221 Fox, George ft & CC 2X ——— ae Tl 
Art Steel Sales Corp 177 Weis Mfg. ¢ 83, 84, 85, 86 Office Furn. Wholesale D a1 eters: n 0 he 144 
General Fireproofing Co 115 Yawman and Erbe Mfg. C¢ 17: Wilson Jones Co 5 Erasers, Glass Fibre 
Globe-Wernicke Co., The 90, 91 Cash Boxes Desk Pen & Ink Sets Eraser Co 146 
Victor Safe & Equipment Co 16 Art Steel Sales Corp 177 Almac Plasties, Inc B Erasers, Rubber 
Billing Machines Cole Steel Equipment C Gregory Fount-O-Ink ¢ 200 Blaisdell Pencil Co 224 
3 and Corn Sack Cov 159. 160, 161, 162 Sengbusch Self Cl. Ink ( 4 Ey Co 144 
Underw 1 rl ack er : ii 11 } t W 4 I R Weld Rubt 1 
R | ireproofir Co 5 Sheaffer ren ( 87 oberts eldon ubber Co 30 
Binders, Catalog & Periodical ‘] ; ey on ¢ > ‘ ‘ 
pe car et, Sas 912 Glob Wern icke Co., The 0, 91 Union Pencil ¢ Eyelets & Eyelet Fasteners 
Amberg File & Index Co 242 Western Whoiesale Statnrs eta Desk Side Files Bates Mfg. Co 211 
Master-Craft Corp. Div. S-W 127 Casters, Caster Bearings, Slides Amberg File & Index ¢ 242 KR O Mfg. Co 300 
National Blank Book Co 189 Darnell Corp., Ltd 236 Business Efficiency A 4 File Boxes, Fibre 
Sheppard, C. E., Co 229 Celluloid Envelopes (See Envelopes, Cole Steel Equipment Bank Box Co 236 
F . Celluloid 9 ¥ 61 I & Co 27% 
Binders, Permanent Storage _ - Farber. Louis H nicke Co., The 90, 91 
Bankers Box Co 236 Cone Irons Red Line Mf ce gg : S , e 
Master-Craft Corp. Div. S-W liie <eywor ( 94 a 4 ” nase « supply Co 208 
Sheppard, C. E., Co Se Compar The 14 Desk Trays Supply Co 215 
Wilson Jones Co Art Metal Construction ¢ } j Corp 185 
la kb 2 Chair Mats : A Art Steel Sales Cort 7 Weis Mfg. ( 83, 84, 85, 86 
ts, 2 oe cet %.. ; - 21 4 Fox Ge ree E & 280) Advanco Products, Div. Adv. S.B...205 
Blank Books rs Thee Pro Pee ng Distrib 01 General Fireproofing ¢ 1 Art Metal Construction Co 09 
sjoorum & Pease Co 113 ervice ‘ » ane 261 Globe-Wernicke Co., The 0, 9 Art Steel Sales Corp 77 
Eureka Specialty Prtg. Co 200 Chairs, Folding Hedges Mfg. (¢ 238 Cole Steel Equipment Co - 
National Blank Book Co 189 Adirondack Chair Co 291 Imperial Methods ( 241 159, 160, 161, 162 
Rockwell-Barnes Co 191 Farber, Louis H 107 Maso Steel Products 2 i) Corry-Jamestown Mfg. Co... 131 
Wilson Jones Ct I Royal Metal Mfg. Co 308 ~ —s e Globe-Wernicke Co., The 90, 91 
. A *eerless Steel Equipmer ‘ 0 ‘ tone tee eauir 94 
Blue Print & Plan File Cabinets Chairs, Office arsine Dedianta tes YY Keys Steel Equip. Co... 249 
All-Steel Equipment, Ine Ls Ard Mf Co 154 Shaw-Walk 1 ; - Peer! Steel Equipment Co 305 
. : ear la alker ( 9 Pronto File Corp 1&5 
Anderson-Hickey Co., Inc oot Ww M ( , 
= . : : 188 eis f ( . N s Nf Rockwell-Barnes Co 191 
Art Metal Construction Co ; Wells Offi Furr 81 7 
* ‘ . O1¢ 5 ce u Co eo Shaw W ker ('o q 
Art Steel Sales Corp oi’ Yawr 1 Erhe M 1 : : 
Browne-Morse Co 115 tyson Rae ; a. si Victor Safe & Equipment Co 166 
Cardinal Sales, Inc 299 ‘o 171 Desk Work Distributors Weis Mf Co 83, 84, 85, 86 
Cole Steel Equipment Co 151 — I ae ts, Div. Adv. S.B...205 Filing Cabinets, Insulated 
159, 160, 161, 162 Co 985 \rt Steel Sales Corp 177 eilink Steel Safe Co 204 
Columbia Steel Equipment Co 137 266 Fox, George E., & Co yet Shaw-Walker Co 97 
Corry-Jamestown Mfg. Corp l woe Wernicke ¢ ) } Victor Safe & Equipment Co 166 
General Fireproofing Co l wi ae — & Equipment ¢ “4 Filing Cabinets, Metal 
Globe-Wernicke Co., The 90, 91 Hson Jones C Advaneo Products Div iN 
Invincible Metal Furn. Co 243 ) Desks Art Metal Construction Co “99 
Peerless Steel Equipment (« 305 res Alma Desk Co Bae Art Steel Sales Corp 177 
Pronto File Corp 185 ha Mfg. ¢ 308 Art Metal Construction ¢ 9 Business Efficiency Aids 293 
Shaw-Waiker Co 97 Shaw AiKer Co 97 Browne-Morse Co 11 ( Steel 1} ' pet 
. ~ = ial . e497 ! ole e€ “quipment Co 
Yawman and Erbe Mfg. (« 173 aly an “on r Co 24 Columbia Steel Equipment ¢ " 159, 160, 161, 
Bond Boxes (See Cash Boxes Stnrete re Chair 167 Farber, Louis H 0 Corry-Jamestown Mfg. Corp. 
iit 0 167 General 1] ireproofing Co 1D General Fireproofing Co l 
Book Cases 2s Globe-Wernicke Co., Th 0, 91 Globe-Wernicke Co. The 90 
All-Steel Equipment, Inc 183 Gunn Furniture ¢ 147 Invincible Metal Furn. Co 
Art Metal Construction Co 99 mperial Desk Co 2 Keystone Steel Equip. Co 
Browne-Morse Co 117 rir CC Indiana De sk Co 20 Metal Office Furn. Co 
Corry Jamestown Mfg Corp 131 Invincible Metal Furn. ¢ 4 Parker Steel Products 
General Fireproofing Co 115 g Co Jasper Desk Co 234 Peerless Steel Equipment Co 
Globe-Wernicke Co., The 00, 91 Chair (« Jasper Office Furn. ¢ 4) Rockwell-Barnes Co 
Gunn Furniture Co 147 Leonold Co 231 Shaw-Walker Co 
Michigan Desk Co 252 & Chair Ce Metal Office Furn. ¢ 7 Victor Safe & Equinment Co 
Nem Englan ; pe wea Ce 125 coon wh h ue <" =~ k Co 52 Yawman and Erbe Mfg. Co 
-erless Stee oF » 0 05 t ( y € esk (<¢ ® 7 
Eeetians oe a ( s wel ( Notions! Desk Co 199 Filing Cabinets. Wood , 
Weis Mfg. Co. 83, 84, 85, 8 New Indfana Chair Co Peerless Steel Equipr ( 30 aca ~ Kimpton & Haupt 134 
Yawman and Erbe Mfg. Co 173 Royal Metal Mfg. C Royal Metal Mfg. Co 02 lta ha ce : 117 
Siaw-Waltter Co Shaw-Walker Co + ew | ngland Woodworking Co. ’ 125 
ee Machines Shébovean Chair Ce Victor Safe & Equipment < + Weis Mfg. Co. R3, 84, 85, 88 
In Susiness Machs. Corp. 1 ‘ Sike re Welle G@ice Furn. ¢ r+ Yawman and Erbe Mfg. Co 173 
Underwood Corp Sack Cover Sturgis Posture Chair ¢ + Yawman and Erbe Mfg. ¢ 173 Filing Supplies 
Box Letter Files Wells Office Furn. ¢ 281 iarie see Mer 30 ‘cco Products, Inc 
Amberg File & Index C¢ 142 Ghsirs. Tablet Are Diaries (See Memo Book Advanco Products, Div. Ady. 8.B 
Art Steel Sales Corp 7; ’ Pais en eked aa Dictating Machines Aigner, G. J Co 
Cole Steel Equipment Co New Ir lana Chair Co 549 Peirce Wire Recorder Cory 2A) Ar *- F ile & Index Co 
159 16 161 9 — oe4 ; . Art etal Construction Co 
Globe: Wernicke Go., The 90, 91 os ee & Writers "hoa Ward Mis Co Barklev. C. L., & Co 
Hedges Mfg. Co... "2938 Hall er ¢ 307 caneeguiens tee Browne-Morse Co 
Rockwell- Barnes Co 19 Checks. Stamped Metal Display Racks | Cooke & Cobb Co 
Weis Mfg 83, 84, 85, 86 Daytor Works 299 Pierce Co Corry-Jamestown Mfg. Corp 
: Meye & Wentt e. Int 9" ‘ General Firenroofing Co 
Brief & Zipper Cases I . 2 — inctruments & & Equipment ( Wernicke Co.. The 90 
eee amas H.. & Co 227 Clipboards See Arch & Clipboard yeeen. Aes r & B ( e System & Supply Co 
yppelt iarles & Co 25% 11es _ =p - Imperial Methods Co 
tayo’ Craft Corp. Diy. S-W 127 Coin Bags, Trays & Wrappers Duolicating Machines & Supplies Metal Office Furn. Co 
"eceraens yas ne Mtg a 298 Art Steel Sales Corp 177 tainbridge, Kimpton & Haupt { Northern States Envelope Co 
ationers Loose Leaf Co 297 Downey, C. L., & Co 254 seck Duplicator Corp g Continued on page 6) 
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Oxford Filing Supply Co 
Prento File Corp 
Quality Park Envelope Co 
Rockweli-Barnes Co 
Shaw-Walker Co 
Smead Mfg. Co 12: 
Veet Mfg. Co 
Victor Safe & Equipment o 
Warshaw Mfg. Co. 
Weis Mfg. Co ‘ 84, 85 
Yawman and Erbe Mfg. Co 
Finger Pads 
Speed Products Co Inc 4 
First Aid Kits 
Peyton, Peter & (« 
Folders (See Filing Supplies 
Fountain Pens 
Cleevelandt Corp 
Collins Pen Co 
Esterbrook Pen ¢ 
Eversharp, In 
Kahn, David, Inc 
Sheaffer, W. A Pen ( 
Stratford Pen Co 
Glasses, Magnifying 
Aqua-Lens Corp 
Globes, Geographical 
Cram, The George | Cx 
Gummed Cloth oe 
Graff, Georg 
Warshaw Mfg ‘ 
Honor Rolls 
Acme Bulletin & Dircty. Corp 
Index Card Signals 
Cook, The H. ¢ ( 
Graff, George B., ( 
Victor Safe & Equipment ¢ 
Index Tabs 
Aigner, G = 
Amberg File & Index Co 
Barkley, C. L., & Co 
Cushman & Denison Co 
Globe-Wernicke Co 
Guide System & Su Ce 
Markilo Co. . 
Master-Craft Corp. Div. S-W 
Shaw-Walker Co 
Sheppard, C. E cs 
Speed Products Co 152 
Veet Mf c 
Victor Safe & Equipment Co 
Inks, Adhesives, etc. 
Carter's Ink Co 
Harriman-Welts, Ir 
Melind, Louis, Co 
Inkstands 
Sengbusch Self Cl. Inkstd. Co 
Key Cases 
Peyton, Peter, & Co 
Labels 
Eureka Specialty Ce 
Imperial Methods 
Oxford Filing Su Co 
Warshaw Mfg. Co 
Weis Mfg. Co 8 84, RI 
Ladders, Library, Store & Vault 
Cotterman, I. D 
Leads for Mechanical Pencils 
Alexander Mfg 
Autopoint Co 
Eversharp, Ii 
Kahn, David, Inc 
Rite-Rite Mfg. Co 
Sheaffer, W. A Pen ( 
Leather Goods 
Doppelt, ¢ rles & Co 
Gibbons, Thomas H & Co 
National Brief Case Mfg. (« 
Leather Upholstered Furniture 
Bright Chair Co 
Gunlocke, W. H., Chair C 
Jasper Chair Co 
pane Furn. Co 
Lorraine Chrome Furn. Co 
Milo Leather Chair Co 
New Indiar Chair Co 
Letter Trays (See Desk Trays) 
Library Equipment 
All-Steel Equipment, In 
Art Metal Const: mn Cr 
Art Steel Sales Cory 
General Fireproofir Co. 
Globe Wernicke ( The ” 
Peerless Steel Equipment ¢ 
Shaw — Co 
Yawm and Erbe Mfg. ¢ 
Lockers ry Storage Cabinets 
All-Stee Equipmer Ir 
Anderson-Hickey ¢ 
Art Metal Construc n Ce 
Art Steel Sal cr 
Mfr Corp 
General ng Co 
Globe The 90 
Invincible irn, Co 
Keystone p 
New Eng rking Co 
Shaw 
Yawman a Erbe Mfg (x 
——. Drawer, Showcases, etc. 
Vonder a a5 
sane Leaf Books & Systems 
t lle & ndex C¢ 
Pease (¢ 
se Leaf Corp 
Snster-Cratt I D S.-W 
National Book ¢ 
Rogers eat Cory 
Sheppard, ¢ I 
Stationers Loose Leaf C« 
Wilson Jones Co 
Loose Leaf Sheet Covers, Celluloid 
ee er, G ( 
Ma > ¢ 
Molen Joshua ¢ 
Loose Sheet Binder Bars 
Staunch Sales ¢ 
Mail pre etere 
Advar ts, Div. Adv. S.B 
Globe Werni ke Co., The " 
Victor Safe & Equipment ¢ 











Mailing Machines 
Commercial Controls 

Map Tacks 
Graff, Geor 
Moore Push 

Maps, Globes, 
Acme 
Amer. Map Co 
Cram, George |} ( 

Matched ee ‘Suites 
Art Met ( 








General rin 
Globe-Wert Co 
Leovold ¢ 

Royal 








Shaw-Wa cr 

Memorandum Books 
Boorum & Pease (< 
Gibbons < sH ‘ 
Master-Craft ry 
National Blank Book 
Rockwell-Barnes ( 

Union Pencil ¢ 
Wilson Jones Co 

Memorandum Devices 
Acme Visible Rec Ir 
Autopoint o 
gates Mfg. Co 

Mending Tape 
Warshaw Mfg. ( 

Metal Badges, Checks, 
Dayton Stencil Works 
Meyer & Wenthe Ir 

Metered Mail Systems 
Commercial Contro’s 

Moisteners 
Glue-Fast Equipment 
Rivet-O Mfg. Co 
Sengbusch Self Cl. I 

Numbering Machines 
Bates Mfg. Co 
Melind, Louis, Co 
Roberts Number. Mach. ¢ 


Stewart, R. A., & (¢ 


Office Partitions & “oy 


Wernicke (« 
Office Printing Outfits 
Fulton Specialty ¢ 


Pads, Figuring 
Amer. Pad & Papert 


Globe 


Boorum & Pease ¢ 

National Blank Book 

Rockwell-Barnes Co 

Wilson Jones Co 
Paper 

Amer. Pad & Pap 

Eaton Paper Corp 


Rockwell-Barnes (¢ 
Wansco Paper Pr 


Pager Clamps 
Ac 


Paper Fastening Stickers 
Fr Leaf Cor 


eld #08e 


Paste (See Inks, 
Payroll Systems 
Nu Vue Pt 
Pencil Sharpeners 
Hunt Pen (« 
Pencils, Mechanical 
Alexander f ( 
Autopoint Co 
Columbia Pencil ¢ 


tblishir 
IOLISHU 


Visible Records 





Kahn, David, In 
Rite-Rite Mfg ( 
Sheaffer, W \ Petr 
—— Paper Wound 
laisdeil Pencil ¢ 
Pencils, 


Blaisdell 


*encil 


General Pencil ¢ 
Staedtler, J. S lr 
Swan Pencil C¢ 
Pens, Steel 
Esterbrook Pen (« 
Hunt Pen (¢ 


Sengbusch Self ¢ 


Pins & Pin Containers 


Vail Mfg 
Platens, Typewriter, 
Ames Supply 
Shipmar 
Postal Meters 
Commercial Controls 
roe Seales 

( 


mmercial Contr 


Co. 


Presentation Covers 
berg File & Ir 
cley, L & 
Filing St 


Bat ey 
Oxford 





Price & Sign Markers 


~ eect 
t ialty ( 
Stewart, R. A «& 
Punches 
Acco 


En ureka 
I 


tor Spec 


icts Ir 
Acme Fastener Co 
Bates Mfg. ¢ 
Boorum & Pease ( 
Globe-Wer ke ( 


ete. 


National Blank Book 


New England Paper 


Wilson Jones Co 


Tokens 


Adhesives, 


Wood Saeed Lead 
L 


etc.) 





9 
oe 
] 
10% 
l 
15 
l 
L 


22 © 











Push Pins 
Moore Push Pin Co 
Representatives Available 
Richards, Ets. & 


Ribbons & Carbons 
Allen & Co... 
Allied Carh & Ri 
Amer, Carbon Paper 
Ames Supply C¢ 
3eck Duplicator Cory 
Buckeye Ribbon & Ca 
Carter's Ink Co 
Codo Mfg. Corp 
Columbia Rib. & Carl 
Copy Papers, In¢ 
Little er ae 
Manifold Supplies Co 
Mittag & Volger, In 
Old Town Rib. & Car a 
Peerless-Imperial ¢ 
Pengad Mfg. Co 
Phillips Process Co 
Regal Typewriter ¢ 
Royal Typewriter (C« 
Shallcross Co 
Shipman-Ward Mfe. ( 
Storms, H. M Co 

Corp Back 


Mfg Corp 
Mfg. 


rbon Corp 


Underwood 


U. S. Typewr. Rib. Mfg. (« 
Webster, es ee 
Write, Inc 


Rubber Bands 
Plymeuth Rubber 
Spencer Rubber 

Rubber Stamps 
Melind, Louis, Co 
Meyer & Wenthe I 
Stewart, R. A., & (% 

Rubber Type 
Fulton Specialty Co 
Stewart, R. A., & Cx 

Rulers, Transparent 


Co 
Prodicts Cx 


Thru Ruler Co 
Safes, Office 

Art Metal Construction ¢ 
General Fireproofing Co 
Globe-Wernicke Co., The 
Herring-Hall-Marvin Safe Cx 
Invincible Metal Furn. ¢ 
Meilink Steel Safe (< 


Shaw-Walker Co 
Victor Safe & } 
Yawman and Erbe 
Safes, Wall, Floor, 
Veet Mfg. Co 
Scrapbooks 
Globe-Wernicke Co. 
Weis Mfg. Co. 83, 84 
Wilson Jones Co 
Seals, Gummed 
Eureka Specialty 
Shelving 
All-Steel Equipment, Inc 
Art Metal Constructi ( 
Srowne-Morse Co 
Corry-Jamestown Mfg 
General Fireproofing 
Globe-Wernicke Co 
Shaw-Walker Co 
Shows, Office Equipment 
National Business Show (« 
Signs, Changeable Letter 
Acme Bulletin & Direct 


Sleeve Protectors 
Plastext Co. 
Slide Rules 
Brown, Arthur, & Bro 
C-Thru Ruler (< 
Smoking Stands, Office 
Levi, Louis R 
Stamp Affixers 
Commercial Controls Corp 
Stamp Pads 
Bates Mfg. Co 
Carter’s Ink ( 
Fulton Specialty Cc 
& Wenthe, Inc 
Louis, (¢ 
Phillips Process Co 
Rivet-O Mfg. Co 
Stewart, R. A., & Cé 


Stamps, Duplicating 
Multistamp Co 


Stands for Office Machines 
Art Steel orp 
General Fireproofing Co 
Harter Corp 
Karl Mfg. Co 
Mason Steel 
Metalstand Co 
Peerless Steel Equipment (« 
Shipman-Ward 
Sturgis Posture Chair 
Toledo Guild Products Inc 
Wells Office Furr ce 

Staple Extractors 
Ace Fastener Corp 
Schollhorn, Wm., (« 


Staples & Stapling Machines 


quipment Co 
Mfg. Co 


etc. 


Prtg. Co 


Corp 


Corp 


Sales ( 


Products 277 


Ace astener Corp 
Acme Staple Co 
tates Mfg. Co 
Hotchkiss Sales (« 
Markwell | Mfg. Co 
Neva-Clog Products Ir 
Precision Staple Corp 
Vail Mfg. Co 

Stencils, Brass 
Dayton Stencil Work 


Stenographers’ Notebooks 
Amer. Pad & Pa 
National Blank 
Rockwell-Barnes — C¢ 


Stools 
Harter Corp 


Storage & Transfer Cases 
All-Steel Ir 
Amberg File & Index (« 
Art Metal Construction Co 
Art Steel Sales Cory 
sankers 
Barkley, C. L., & 


Equipment 


Co 


OFFICE 


90, 


90 


90, 


Box Co 236 











91 








APPLIANCES, 





Browne-Morse Co. 





Cole Steel Equipment Co 

‘i 159, 160, 161, 162 
Columbia Steel Equip. Co 137 
Corry-Jamestown Mfg. Corp 131 
General Fireproofing Co 115 
Globe-Wernicke Co., The 90. 91 
Guide System & Supply Co 208 
Imperial Methods Co 241 
Invineible Metal Furn. Co 243 
Metal Office Furn. Co 197 
Parker Steel Products, Inc 246 
Peerless Steel Equipment Co 3055 
Pronto File Corp 185 
Rockwell-Barnes Co 19 
Shaw-Walker Co 97 
Weis Mfg. Co 83. 84, 85 3 
Yawman and Erbe Mfg. Co 


Store Fixtures & Equipment 


All-Steel Equipment Inc 183 
Strong Boxes, Fire Protected 
Bison Distributing Co 292 
Herring-Hall-Marvin Safe Co 132 
Meilink Steel Safe Co 204 
Veet Mfg. Co 284 
Victor Safe & Equipment Co 186 
Western Wholesale Statnrs 202 
Tables 
Art Metal Construction Co 99 
Browne-Morse Co 117 
Corry-Jamestown Mfg. Corp 131 
General Fireproofing Co 115 
Globe-Wernicke Co., The 90, 91 


Maso Steel Products 277, 303 

Peerless Steel Equipment Co. 305 

Shaw-Walker Co 97 

Victor Safe & Equinment (« 166 

Wells Office Furn. Co 281 
Tabulating & Statistic Machs. 

Int'l Business Machs. Corp..136, 265 
Tax Records & Systems 

Commonwealth Publishing Co 199 

Mickelson, Larry & Co 207 


Telephone Accessories 








Bates Mfg. Co 
Hush-A-Phone Corp 
Reyam Plastic Products Co 2s 
Superior Plastics Div 14 
Victor Safe & Equipment C¢ 166 
Telephone Stands 
Art Metal Construction Co 99 
General Fireproofing Co 115 
Peerless Steel Equipment Co. 305 
Shaw-Walker Co. 97 
Yawman and Erbe Mfg. Co 173 
Thumb Tacks 
Graff, George B., Co 257 
Ticket Holders 
Aigner, G. J., Co.. 138 
Time Clocks & Recorders 
Int'l. Business Machs. Corp...136, 265 
Tying Bands & Devices 
Rochester Wire-O Bdg 301 
Type, Typewriter 
Ames Supply Co. 218 
Shipman-Ward Mfg. Co 306 
Typewriter Cleaning Material 
ee har, Kimpton & Haupt 134 
ardinell Corp. 264 
c larotype Co. 296 
Harriman-Welts, Inc 296 
Mittag & Volger, Inc 111 
Norta Distributing Co 288 
Regal Typewriter Co 279 
Rivet-O Mfg. Co 300 
Shipman-Ward Mfg. (« $106 
Webster, F. S., Co 2 
Typewriter Cushion Keys 
Peerless-Imperial Co 69 
Shipman-Ward Mfg. Co 30 
Speed-Key Mfg. Corp 300 
Speed Products Co 152, 15% 
Typewriter Cushion Knobs & Bases 
Amer. Hair & Felt Co 209 
Peerless-Imperial Co., Inc 169 
Shipman-Ward Mfg. Co 306 
Typewriter Dip Cleaning Machines 
Magnus Chemical Co 290 
Typewriter Parts & Tools 
Ames Supply Co. 218 
Shipman-Ward Mfg. Co 306 
Typewriter Tables (See Stands for 
Office Machines) 
Typewriters, Mfrs. of 
Int'| Business Machs. Corp 136, 265 
Royal Typewriter Co x1 
Smith, L. C., & Corona Tws 79 
Underwood Corp Back Cover 
Wodstock Typewriter Co 274 
Typewriters, Rebuilt & Used 
Regal Typewriter Co 279 
Shipman-Ward Mfg. Co : 
Visible Systems Equipment 
Acme Visible Records, Inc 129 
Aigner, G. J., Co 138 
Art Metal C onstruction Co. 99 
Boorum & Pea Co 113 
Business Efficiency Aids 204 
Globe-Wernicke Co., The 90, 91 
Master-Craft Corn Diy. S-W 127 
ational Blank Book Co 189 
Ross-Gould Co x01 
Shaw-Walker Co ‘7 
Sheppard, C. E., Co 229 
Stationers Loose Leaf Co 297 
Victor Safe & Equipment Co 166 
Wilson Jones Co 155 
Yawman and Erbe Mfg. Co 17 
Wardrobe Racks 
New England Woodworking C<« 12 


Waste Baskets 


Art Steel Sales Corp 177 
Bainbridge, Kimpton & Haupt 134 
Cole Steel ensues Corp 

9, 160, 161, 162 
Corry-Jamestown ‘ite. Corp 131 
Fox, George E., & Co 280 
General Fireproofing Co 115 
Globe-Wernicke (« The 90, 91 
Peerless Steel Equipment Co O05 
Shaw-Walker Ce 97 
Wells Office Furn. Co 28] 


Wholesale Stationery 


Bainbridge, Kimpton & Haupt 134 


November, 1946 








WANTS AND OR SALE 





The rate for classified advertisements is ten cents a word, minimum charge $2.00. 


SITUATION WANTED 





experience on adding and 
typewriters, calculators, etc Forty years old, 

interested in sound business proposition 
Address L-156, care Office 


SERVICE MANAGER. Twenty two years’ 
bookkeeping machines, 
married. Excellent background; 
Employed at present. All replies confidential 
Applicances, Chicago 6. 





married, ex-naval officer, 
desires connection with progressive 

Thoroughly familiar with filing 
essful record and finest 
Chicago 6. 


EXPERIENCED AND CAPABLE MAN, ag 
university graduate, now employed, 
concern in a management capacity 
systems, business machines, and equipment. Succ 
of references. Address L-159, care Office Appliances, 





CAPABLE OFFICE MACHINE MAN, experienced as sales agent, district 
representative and dealer, is open for new connection in any one of fore- 
going capacities. Located in Illinois. Can operate there or elsewhere. 
Qualified to represent manufacturer of typewriters, adding machines, cal- 
culators, duplicators or anything else in_ office machines or systems. 
References. Address L-162, care Office Appliances, Chicago 6. 





SALES EXECUTIVE now employed. 
Retail, Wholesale Stationery and Office 
Manager. Competent to manage store 
finest references Prefer connection 
Office Appliances, Chicago 6. 


FURNITURE AND STATIONERY 
Twenty five years experience in 

Furniture as Salesman and Sales 
or major department. Can furnish 
on West Coast. Address K-213, Care 








SALESMEN WANTED 





MR. SALESMAN: Interested in selling an item that brings repeat orders 
Our patented BUCK-L-BINDER for storing loose leaf records, once 
adopted becomes part of the user’s filing system, insuring repeat business 
Exclusive territory allotted to desirable representatives. Write: The 
Reb-Wal Hunt Co., Box 208, Royal Oak, Michigan. 





known calculating machines, 
Sales 


ONE OF THE WORLD'S OLDEST and best 
manufactured in Sweden, is again being imported to this country. 
men of office equipment, who sell directly to offices, will find it an in 
teresting and profitable side line. Write Room 802, 210 Fifth Avenue, 
New York 10, N. Y. 





patented zipper ring binders 
handling a high grade kindred line 

luggage and stationery stores on a 

Write us giving full details 
slvd., Chicago 6, Il. 


EXPERIENCED SALESMEN—To 
and portfolios. Prefer salesmen now 
and calling on department 
commission basis. Most territories open. 

and references. Reuben Co., 557 W. Jackson 


carry our 


stores, 





Riteform Posture Chairs. Write 
lines carried, time in territory covered. Unusual opportunity. Ex- 
cellent commission. Only men with good following considered. Give sev 
eral trade references. Personal appointment arranged. Address Z-301, care 
Office Appliances, Chicago 6. 


SOME TERRITORY AVAILABLE for 


fully 





RIBBONS AND CARBONS. A desirable opening exists in Chicago for a 
good carbon paper and typewriter ribbon salesman. Must be dependable, 
with record. To the person with right qualifications this offers 
an excellent opportunity for good, permanent income. Send particulars 
including references to Z-300, care Office Appliances, Chicago 6. 


good 








EXECUTIVES WANTED 





DISTRICT SALES MANAGER: LARGE, WELL ESTABLISHED METAL 


OFFICE FURNITURE MANUFACTURER WITH NATIONAL SALES 


ORGANIZATION WANTS SEVERAL RELIABLE MEN TO REPRESENT 


THEM AS DISTRICT SALES MANAGERS IN IMPORTANT TERRI 


TORIES SUCH AS NEW ENGLAND, SOUTH CENTRAL AND MIDDLE 


CENTRAL STATES. APPLICANTS SHOULD HAVE RETAIL OR WHOLE 


SALE OFFICE FURNITURE EXPERIENCE. WILLINGNESS TO TRAVEL 


IS ESSENTIAL. WORK TO BE PERFORMED IS PRIMARILY AS 


SISTING OF EXCLUSIVE DEALERS TO MARKET THE COMPANY'S 


PRODUCTS, PAY WILL CONSIST OF LIBERAL SALARY, TRAVELING 


EXPENSES PLUS AN INCENTIVE BONUS PLAN IN APPLYING, 
PLEASE GIVE COMPLETE FACTS ABOUT YOURSELF, YOUR EX 
PERIENCE AND YOUR PRESENT OCCUPATION SO THAT AN INTER 


VIEW MIGHT BE ARRANGED ADDRESS 2-294, CARE OF OFFICE 


APPLIANCES, CHICAGO 6 





STATIONERY STORE MANAGER WANTED. Must be experienced and 
capable. Good salary. This represents an opportunity for the future 
for a man well versed in the routine of office supply store management. 
All replies confidential. Give full details of your experience in your 
first letter. Marshall Jackson Co., 26 S. Clark St., Chicago, II. 


OFFICE APPLIANCES, November, 1946 


Western printing and litho house. 
Excellent opportunity for future. 
Address Z-295, care Offices Appli- 


SALESMANAGER year 
County, Bank and Commercial printing 
State experience and full particulars 
ances, Chicago 6 


S10.000 a 





WANTED, EXPERIENCED OFFICE FURNITURE and filing systems 
man as manager of store in splendid southern city. Excellent opportunity 
for a man of characte ul ibility. Care Office Appliances, Chicago 6 








MECHANICS AND REPAIRMEN WANTED 





TYPEWRITER AND ADDING MACHINE MECHANIC. Attractive 
opening for experienced man with knowledge of Underwood typewriters 
ind Sundstrand Adding machines preferred. Good opportunity for the 
right man. Must have good habits and car. Give references and all 
particulars in first letter. Wrona Bros., 17 No. Spring St., Elgin, IM. 








‘DDING MACHINE MECHANIC, preferably a man who understands 


R. C. Allen adding machines and calculators. We are an established 
firm and have been in the sage location for the past thirty-three years. 
Good salary, splendid working conditions. Applicant must have good 


recommendations. All applications strictly confidential. Address: A. ‘ 
Kellstedt, Peoria Typewriter Company, 420 Liberty Street, Peoria, Illinois. 








Mechanic 
Appliances, 


Fisher B 
Address 


Machine 
Office 


WANTED Elliott 
month, plus bonus 


okkeeping 


Z-296, care 


$300.00 per 
Chicago 6. 








BOOKKEEPING MACHIN} 
Burroughs Bookkeeping Machines 
good pay. All strictly 
Appliances, Chicago ¢ 


SERVICE MAN Must be experienced on 
ind Moon Hopkins. Permanent position, 
confidential. Write Z-297, care Office 


ipplications 














EXPERIENCED TYPEWRITER MECHANIC, top salary. Short Type- 
writer Co., 53 N. W. First Street, Miami 32, Florida 
EXPERIENCED DICTAPHONE MECHANIC, top. salary Short Type- 


writer Co., 53 N. W. First Street, Miami 32, Florida. 





WANTED 
cualified 
South. 

Printing Company, 2018 


office machine mechanic. Exceptional opportunity for-a well 
machine mechanic in one of the most complete shops in the 
Please state qualifications and experience in first letter. American 
Market Street, Galveston, Texas. 





WANTED—Typewriter and Adding Machine Mechanic and Service Man, 
must have at least 10 vears experience on all makes of machines. 

Reliable and Steady Permanent Position—TOP SALARY-—Established 
Dealer—Excellent Clientel Brown's Typewriter Shop, 713—11th Street, 


Beaver Falls, Pa 





REPAIR MAN WANTED 
KNOWN fountain pen manufacturer offers good opportu- 
d repairman. Factory in N. Y. City. State experience, 
3 Office Appliances, Chicago 6. 


NATIONALLY 
nity for experience 
age and l 


salary desired Box Y-243, care 








REPRESENTATIVES AVAILABLE 








WELL KNOWN FIRM selling thousands of commercial stationers, office 
equipment, machine and typewriter Dea! offers unusual sales set-up 
for distribution as Mfr Agent in U. § : well as abroad. Box L-157, 
care Office Appliances, Chicago 6. 








Angeles, all of California, or entire 
Accustomed to producing 
references, Write L-189, 


MAJOR LINE WANTED for Los 
West Coast, depending upon potential volume 
in a big way. Thoroughly responsibk Good 
care Office Appliances, Chicago 








ESTABLISHED MANUFACTURERS REPRESENTATIVE, 
volume West Coast, With Office Furniture and Equipment dealers. In- 
etrested representing manufacturers, quality items COffice Equipment. 
We give honest representation. Can furnish excellent references. W. P 
Frambes & Son, 907 S. Alvarado St., I Angeles, Calif 


Doing large 








SOUTHERN CALIFORNIA REPRESENTATIVE available as distributor, 


dealer, or direct factory representative Phoroughly experienced in office 
equipment sales, bot lirect selling and daler sales, Am interested 
in representing a we rated 1! nufacturer on an exclusive basis. Write 


K-212, care Office Appliances, Chicago 6 
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WANTS AND FOR SALE, Continued from page 7 








IN MIDDLE WEST and special 
ivailable for a non-competing 
direct to large cone 
Long experience in 
h 


FREE LANCE SALESMAN WORKING 
izing at present on wood encased pencils is 
stationery line. Prepared to sell dealers o1 
depending upon product and policy of manufacturer 

the business. Address L-160, care Office Appliances, ( 


erns 




















FOR SALE AND WANTED TO BUY, USED EQUIPMENT 





Burroughs Moon Hopkins, Adding and Calculating 
Electromatic Typewriters, and fanfold machines, 
Office Appliance Co., 1930 West 2ist St., 


ELLIOTT-FISHER, 
Machines, Comptometers, 
bought and Chicago 
Chicago 8. 


sold. 





Remington Accounting 
line. State model, 
International Office 


BURROUGHS, MOON HOPKINS, Elliott-Fisher, 
Machines, and everything in the office machinery 
serial number and we will quote highest cash prices. 
Appliances, Inc., 326 Broadway, New York 7, N. Y. 





























WEST COAST COVERAGE OFFERED by organization experienced 
salesmen. Thoroughly acquainted with all types of supplies for office and 
schor terested an commerce 8 onery other than file guides 2 mn , : . A‘ ’ 
am gp ene wre a isl ae — ae ry é - hi , guid ELLIOTT-FISHER Machines, Adding Machines, Comptometers, Burroughs 
; : ‘ a es and Monroe Calculators, Typewriters and all office machines bought and 
- A ES a en sold. Teeter-Warsh Co., 849 N. 3d St., Milwaukee 3, Wis. 
RETAIL BUSINESS FOR SALE BURROUGHS, MOON HOPKINS, ELLIOTT-FISHER. We buy, sell, repair, 
cous site rebuild. Comprehensive service for dealers. Adding and Bookkeeping 
FOR SALE: OFFICE EQUIPMENT, stationery, bookstore and. sporting Machine Service Co., 1307 Grand, Kansas City 6, Missouri. 
goods store in Southwest: medium sized town. Deal in office machines 
(with service department), furniture, greeting cards, gifts, books, sporting ELLIOTT-FISHER machines, calculating machines, adding machines—all 
goods, stationery. Doing $7,000 per month. For further details address office equipment, bought and sold. W. J. Crowley Company, 906-908 N. 
2-299, care Office Appliances, Chicago 6. Water St., Milwaukee 2, Wis. 
ee, : ; ; BURROUGHS, MOON HOPKINS, Elliott-Fisher Bookkeeping Machines, 
FOR SALE: Well established Office Machine Sales and Service Business, Comptometers, all makes calculators bought and sold. Dorrell-Markel, 
includes franchise of best and fastest selling Typewriter, also Equip- 93 S. 11th, Minneapolis, Minn. 
ment and Supplies. Location Eastern Wisconsin, population 45,000. Will 
consider long lease term or sale of entire property. Reason, Owner BURROUGHS, MOON HOPKINS Billing and Bookkeeping Machines, 
wishing to retire. Address Y-238, care Office Appliances, Chicago 6 Comptometers, Calculators, ete. Bought and Sold. Dearborn Equipment 
Company, 605 So. Dearborn, Chicago 5, 
FOR SALE. ESTABLISHED STATIONERY BUSINESS in Central Michi WANTED TO BUY: Late model Elliott-Fisher bookkeeping and _ billing 
gan: medium sized town. Deal in office machines (with service depart- machines. Must be over 190,000 serial number. Accounting Machine 
i F : : ; , : service Co 7§ ! as g ‘hicago 2 
ment), furniture, greeting cards, gifts, books. Doing $65,000 per year. sats Co., 179 W. Washington, Chicago 2. 
Must be cash deal. Write box Y-240, care Office Appliances, Chicago 6. t : 
BURROUGHS PRODUCTS our specialty, get our higher cash ‘prices for 
— ————$——$—$———— calculators, bookkeepers, billers, comptometers. A. L. Steen, 60 West 
For Sale: $10,000.00 Cash. Typewriter, Adding Machine Sales and Service Harrison, Chicago 5, Mlinols. 
Agency in wealthiest section of Southern California. Undelivered orders ; 
total over $12,000.00. For further details address Y-241, care Office QUANTITY of Monroe and Marchant Calculators, hand or electric, rough, 


Appliances, Chicago 6, 








REPRESENTATIVE WANTED 





Inquiries solicited on all types of other machines. American 


complete. 
Machines, 135 Grand St., New York 13, N. 


Business 





specialists in rebuilding, sales 
Write for catalog. American 
York 3, N. Y 


Foremost 
equipment. 
Fifth Ave., New 


DICTAPHONES—EDIPHONES 
and purchases of dictating 
Dictating Machine Co., 235 














MANUFACTURERS’ REPRESENTATIVES wanted. Nationally advertised 
Payroll Book. Some exclusive territories still open for men familiar with DICTAPHONES, EDIPHONES—for 20 years, headquarters for machines, 
the stationery trade. Address Z-298, care Office Appliances, Chicago 6. supplies, Supertone cylinders, wholesale. Chicago Dictating Machine Co., 
28 South Wells St., Chicago 6. 
EXPORT REPRESENTATIVES AVAILABLE WANTED TO BUY surplus equipment for cash, Business machines, 
adding machines, typewriters, bookkeeping, mailing, accounting, dictating 





representations for specialized 
ideas and developments. 
Room 802, 210 Fifth Ave 


SWEDEN. Desire 
particularly new 
kholm Write 


EXPORT TO 
equipment of merit, 
sentative located Stox 


York 10, N. ¥ 





REPRESENTATIVES AVAILABLE ABROAD 








} 


from responsible dealers 
appliances in general. Box 


Street, New York 17, N. ¥ 


FIRM wants representations espe- 
Xmas cards, novelties and office 


Appliances, 100 East 42nd 


BRAZILIAN 
cially paper, 
7158, care Office 











WELTY’S REPAIR ALL MAKES FOUNTAIN PENS, Desk Per Pencils, 
etc. Repaired at standard prices—time now averages to 21 days. and 
improving We especially feature “CONKLIN,” SWAN, WATERMAN, 


MOORE, etc., but can repair all 
Mail all makes 
PENS, $1.50 


1904), 3S S« State St.. 


WAHL, PARKER, WELTY SHEAFFER, 
other makes. We feature Gold Pen Points and Repairing 
to ONE place for better service ASK ABOUT NEW WELTY 
LIST Welty Pen and Repair Co., (Est. 


to S10.00 


Chicag 








LETTER OPENERS, ENVELOPE SEALERS 





LETTER OPENERS, ENVELOPE SEALERS ours specialty: 


rebuilding All machines dismantled, cleaned, plated, baked enamel 
wrinkle finish. Send us your machine Estimates cheerfully given. Busi 
ness Machine Exchange, Fitzhugh St South, Rochester §& N \ 


ADDING MACHINE PARTS, TYPE, 





LARGE STOCKS of new and used Adding and Calculating Machine Parts 
ivailabie Quotations furnished on specific parts upon request I. A 
Dehn, Jr., 1648 10Ist Ave Oakland, Calif 
MANUFACTURERS 

0. A. BUYERS INDEX first issue is still open for listing f products 
trade or brand name This buyer's hand book will ver a epartments 
f the industry of office equipment and supply If you ive not nished 
1 list of your products and trade r brand names, send the it once—no 
obligation. The Office Appliance ¢ 600 West Jackson Blvd., Chicago ¢ 


8 


machines. Comptometers, addressing machines and cabinets, plates, 


frames, graphotypes, speedomats, multigraphing, mimeographing ma- 
chines; visible equipment, multiliths, photo offset machines, cash regis- 
ters. Harold M. Bennett Company, 277 Broadway, New York 7, N. 





WANTED TO BUY: Any cast aluminum model of Multipost or Standard 
postage stamp affixers gest prices paid. Active Mailing Machine Co., 
537 S. Dearborn St., Chicago 5. 





WANTED TO BUY Surplus equipment of all types. Ready buyer. Colum- 
bia Trading Corp., 7 Waverly Place, New York 3, N. Y 





dealers 
Antonio 


from 
San 


Machines, calculators, 
East Travis St., 


TYPEWRITERS, Adding 
Typewriter Parts Company, 407 


WANTED 
or iobbers. 
5, Texas. 





ADDING MACHINES AND CALCULATORS wanted. Also, machines that 
used for repair parts. Ford Adding Machine Service, 132 Nassau 
York 7, N 


can be 
St., New 





GUARANTEED REBUILTS, KARDEX, other visible systems, attractively 


refinished, thoroughly rebuilt for years of additional service, moderately 
priced. Used equipment also bought and exchanged. Universal Office 
Equipment Co., 7-0 Waverly Place, New York 38, N. Y 





KARDEX, ACME ,all makes used visible filing equipment. Thousands of 
cabinets, panels, books, always on hand. Special service 


reconditioned 
dealers for purchase or sale. Get our quotations. Chas. 


ind prices to 











S. Nathan, Ine., 548 Broadway, New York 12, N. Y. 

KARDEX, ACMI POSTINDEX, ete. visible filing equipment of all 
types bought and sold We specialize in this field and offer full co 
operation to dealers. Commercial Card System, 135 Grand St., New 
York 13, N. ¥ 

ACME (Insite) &x 14 and 23 drawer units, also 6x4 and 5x3 size 
Quantity of MeCasky Production Panels. Commercial Card System Co., 
5 Grand St., New York 138, N. Y 

WANTED 

INTERNATIONAL Visible Factograph cabinets, in 6 and 12 drawer 8x5 
size, complete with card holders. We are also interested in extra 8” 


quantity. Advise what you have avail 


International card holders in any 
, Louis 1, Mo. 


ible E. H. Heineman, Box 552, St 


VISIBLE EQUIPMENT bought, sold and exchanged We specialize in 
rebuilt Kardex, Acme and International Visible Factograph cabinets, as 
well as other Write and tell us what Visible Equipment you 
need or have for sale. Special prices to dealers. E. H. Heineman, 4 
North Eighth St., St. Louis 1, Mo. 


Makes 
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PATENTS 


Copies of patents shown here can be obtained 

from the Commissioner of Patents, Washington, 

D. C., for 25 cents each in cash, postoffice 

money orders or certified check. Stamps and 

personal checks not accepted. Copies of design 
patents are ten cents each. 


2,409,217. Adhesive Tape Dispenser. Maurice E. 
Lessin, New York, N. Y., assignor to Minnesota Min 
ing & Manufacturing Company, St. Paul, Minn., a 
corporation of Delaware. Application March 31, 1945, 
Serial No. 585,828. Granted October 15, 1946. 

2,409,308. Filing Cabinet. John Warren Paxton 
Bloomington, IIL, assignor of one-third to George 
Noble Paxton, Bloomington, and one-third to Irving 
Richard Cornish, Elmhurst, Ill.; Arlie L. Paxton and 
The National Bank of Bloomington, Bloomington, IIL, 
executors of said George Noble Paxton, deceased. Ap 
plication August 16, 1943, Serial No. 498,747. Granted 
October 15, 1946 

2,409,347. Dial Calendar. Norman L. Dootson, San 
Francisco, Calif Application April 20, 1942, Serial 
No. 439,659. Granted October 15, 1946. 

2,409,348. Convertible Appliance Stand and Service 
Table. William I. Evans, Los Angeles, Calif. Appli 
eation August 21, 1944, Serial No. 550,363. Granted 
October 15, 1946. 

2,409,426. Binder for Stationery Sheets. Hugo 
Feldmann, Birmingham, England. Application Novem 
ber 27, 1944, Serial No. 565,319. Granted October 15 
1946, 

og 814. Photograph Holder. Frank J. Vargish, 

Y. Application December 8, 1944, Serial No 
ir.aad October 22, 1946. 

2,409,847. Fountain Pen. Jon Gregg, New Hope, 
Pa. Application October 10, 1944, Serial No. 557,957 
Granted October 22, 1946. 

2,409,854. Stapling Machine. UHarold S. Heller, 
Cleveland Heights, Ohio. Application June 25, 1942 
Serial No. 448,359. Granted October 22, 1946. 

2,409,869. Fountain Pen. Joseph J. Kelley, St 
Louis, Mo. Application November 14, 1944, Serial No 
563,35 Granted October 22, § 

2,409,872. Tape Serving Machine. Theodore H 
Krueger, Stratford, Conn., assignor to Better Packages 
Incorporated, a corporation of New York Application 
December 7, 1944, Serial No. 567,051. Granted Octo 
ber 22, 1946. 

2,409,952. Fountain Brush. Clarence A. Notman, 
Detroit, Mich., assignor of one-half to Charles Bowles, 
Detroit, Mich. Application December 17, 1942, Serial 
No. 469,314. Granted October 22, 1946. 

2,410,255. Filing Cabinet. Roy E. Wells, James- 
town, N. Y., assignor to Art Metal Construction Com 
pany, Jamestown, N. Y., a corporation of Massachu 
setts. Application October 19, 1944, Serial No. 559,349 
Granted October 29, 1946. 

2,410,272. Pocket Reading Glass. George V. de 
Lery, New York, N. Y. Application April 5, 1944 
Serial No. 529,878. Granted October 29, 1946. 

2,410,296. Ink Fountain. George Arthur MacDonald 
Los Angeles, Calif. Application July 5, 1944, Serial 
No. 543,548. Granted October 29, 1946 

2,410,606. Ash Receiver. Andrew Michyeta, Hins 
dale, Ml Application July 30, 1945 Serial No 
607,782. Granted November 5, 1946 


2,410,615. Container and Display Box. William 


Tucker Wayne, Atlanta, Ga., Assignor to Secripto 
Manufacturing Company, Atlanta, Ga a corporation of 
Georgia Application May 18, 1943 Serial Ni 


187,510. Granted November 


2,410,700. File Cabinet we and Reinforcing 
Element. Philip Zalkind, New York, N. Y Applica 
tion February 26, 1943, Serial No. 477,204. Granted 
November 5, 1946 


2,410,701. Container-Drawer Stop and Aligning 
Means. Philip Zalkind, New York, N. Y Original 
application June 2, 1938, Serial No. 211,385, now 
Patent No 2,337,079 dated December 21 1943 
Divided and this application January 1, 1944, Serial 

o. 516,681. Granted November 5, 1946 


2,410,741. Book Cover. Isadore Lawrence Lesavoy 
Allentown, Pa. Application November 10, 1945. Serial 
No. 627,887. Granted November 5, 1946 


DESIGN PATENTS 


145,734. Design for a Combination Desk Unit. 
Laurence W. Kendrick, Wellesley, Mass assignor to 
The Carter's Ink Company, Cambridge, Mass., a cor 
poration of Massachusetts. Application April 10, 194¢ 
Serial No. 128,448. Granted October 15, 1946 


1946 


145,759. Design for a Top for Water Coolers. Elmer 
Steele, Chicago, Ill assignor to Maurice J 
Bions doing business as M. J. Blons and Company 
Chieago, Il Application November 7, 1945, Serial 
No. 123,554. Granted October 15, 194¢ 


145,768. Design for a Display Device. Charles T 
Andrews, Toronto, Ontario, Canada, assignor to Mul 
tiple Displays, Inc New York, N. Y a corporation 
of New York Application December 4, 1945, Serial 
No. 124,338. Granted October 22, 1946 


Benjamin Bronfman, Lynbrook, 1 assignor ) 
The Colfax Corporation, a corpors TS, of New York 
Application July 27, 1946, Serial No. 132,019. Granted 
October 22. 1946 


145,773. Design for an Adhesive _ Dispenser 
N : 


145,778. Design for a Pen and Pencil Case. Jose 


phine A, Commander, Washington, D. C Applicatior 
November 1 1945 Serial No 123.827 Granted 
October 22. 194¢ 


145,806. Design for a Mechanical Pencil. Max 
Kahn, New York ee Application June 1 194¢ 


Serial No. 130,317 Granted October 22, 1946 
Bh ag 808. Design for a Drafting Table. Louis La 
8. Brooklyn, N. Y Application January 15, 194¢ 


Serial No. 125,567 Granted October 22, 1946 
145,809. Design for a Combination Desk Unit. Max 

J. Lewis, Forest Hills, N. Y. Application June 17, 

1946, Serial No. 130,811. Granted October 22, 1946. 
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168.885 145,870 
145,814. Design 7 a a Display Stand. 145,834. Design for a Showcase. Henry C. Chase, 
Simon-Malkin, New York, N , assignor to United Chicago il Application December 15, 1945, Serial 
Cigar-Whelan Stores Senesetiaied a corporation of No. 124.759 Granted October 29, 1946. 
Deemer cg Application December 19, 1945, Serial No 145, 635. Design for a Showcase. Henry C. Chase, 
24,862. Granted October 22, 1946. Chicago, Ill. Application December 15, 1945, Serial 
145,821. Design for a Combination Desk Unit No 124,760 Granted October 29. 1946 
Theodore “an telat tga ee —— — 145,870. Design for a Fountain Pen. Warren 
col ag 9 a . a Green, Noroton Heights, Conn., and Peter Schlader 
October 22, 1946 1undt, Bronxville, N. Y assignors to Salz Bros 
145,828. Design for a Desk Writing Unit. Percival ine New York, N. Y a corporation of New York 
White, Long Ridge, N. Y. Application June 30, 1944 Application January 3 1946, Serial No. 125,245 
Serial No. 114,274 Granted October 22, 1946 Granted November 5, 1946 
145,833. Design for a Showease. Henry ©. Chase 145,876. Design for a Luminous Ash Tray. James 
Chicago, Ill. Application December 15, 1945, Serial Ross Hubbard Woods, Ll. Application October 20, 
No. 124,758. Granted October 29, 1946. 1944, Serial No. 115,891. Granted November 5, 1946. 
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A badly- wounded American soldier was picked uf r 
the battlefi. Os of France during World War Il, and wa r 
porte tn the neo + base hospital th + Brit 
ane A-« kney urse bent ver the Y A wiy 
his « d asked, "Did you bring me ere to die?" 

N replied the nurse yesterdie 


A salesman covering his territory in Vermont was driving 
along a country road when he happened to pass a barnyard in 
which a large stone-walled pen had been built. Inside the en- 
closure was a large ram, which repeatedly backed up several 
paces and charged head on against the wall. The salesman 
immediately drove to the farmhouse, knocked on the door and 
informed the farmer that unless he removed the ram from the 
corral, he would undoubtedly be killed. 

Replied the animal's owner, "Yes, | know all about that and 
it's too bad, but there's nothing | can do." 

"Why not?"', asked the salesman. 

"Well, it's this way,"’ responded the farmer, "the other day 
that ram happened to be near the house when Frank Sinatra 
was singing ‘There'll Never Be Another You' on the radio. He's 
been acting that way ever since." 


—cc— 
Six-year-old Mary was overheard asking her mother 
yestion the other day: "If the Lord gives us our daily breac 
and Santa Claus brings the Christmas present } k 
hrinos the habe then ha +h £ f fy 
bring e babie é wha e uU 
around? 
Fr ory © 


A hungry tramp stopped at a back door and asked for a 
bite to eat, at the same time remarking that he had a terrible 
headache. 

"I'll tell you," replied the housewife, "I'll give you a good 
dinner if you'll cut up that pile of wood in the back loft.” 

"Sorry, lady," answered the knight of the road, ‘you see 
my headache ain't the splittin’ kind." 





in front of a smal! western church: Sut i f b 
Do you Know what He ?' Come and hear our new 


Futile Reflections: The Congressional Acts that we hear so 
much about certainly fell on several legislative necks during 
the recent election. . . . Our observation on married life is 
that it takes two to make a quarrel, but one can end it— 
especially if she has a skillet in her hand. . . . The Chicago 
Stationers Bowling League has discovered that even forthright 
prosperous businessmen can end up in the gutter. 


—<cc— 
hap we know, when asked Dy TC 
rrr OY in ré 
Nn, C 
F ° 
/ yin 
You 
—cc— 












































Hope they hold the 1947 banquet at the Chicago Stadium. 
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BUSINESS OPPORTUNITIES 


Wanted Abroad 


Trade Catalogs, American Connections Wanted for New Manila Firm— 
F. Ferrer, formerly connected with Grafica, Inec., at Manila, Philippine 
Islands, has announced plans to open a stationery and book store, named 
‘La Carpeta,’’ (The Desk Pad), located at 56 Hortaleza, Madrid, Spain. 
Mr. Ferrer, whose Madrid address is Plaza Salesas, 8, Principal, plans to 
utilize the experience and business training that he acquired in the 
American atmosphere of Manila and his personal contacts with United 
States manufacturers and suppliers. Although there are at present Gov- 
ernment restrictions on the importation of goods from the United States, 
Mr. Ferrer has the advantage of being in a position to pay for his 
orders with funds from the Philippines. He would like to receive dealer 
catalogs, price lists, and, if possible, samples of office supplies and 
stationery lines. These contacts will help to build up erferences de- 
stroyed when his files were completely destroyed during the battle for 
Manila. 





Australia Firm Wants United States Connections—Universal Inventions 
Pty., Ltd., 192-6 Prince’s Highway, Arncliffe, N. S. W., Australia, a firm 
manufacturing steel seating and posture chairs, seeks connections with 
a company in the United States making similar products. Present sales 
are in the Australian Commonwealth, the Dominions, and countries in 
the Pacific. Manufacturing facilities were recently enhanced by purchase 
of H. Brearley plant and a two-story annex is being constructed to the 


Brearley factory. 
Swiss Firm Available for Agencies—A. & W. Muggli, Berne, Switzer- 
land, a house with a long record in the sale of office equipment, 


is available as Swiss representative for an American manufacturer of 
calculators, bookkeeping equipment, or related products. The manage- 
ment represents the third generation of the family to serve as 


agent for United States companies. Two members of the company spent 


sales 


the first week of October at the National Business Show in New York, 
Me 2s 

Brussels, Belgium, Firm Wants Merchandising Contacts—Pateteries 
Pierre Mertens, 24 rue Sterckx 24, Brussels, Belgium, is seeking contacts 
with American manufacturers leading to supply of steel pens, office 
penholders, paper knives for erasing, scissors, self-adhesive gummed 
rolls, inkstands with penholder, and office moisteners. 


Contacts With Suppliers Wanted By South Africa Firm—John Merritt 
& Company, P.O. Box 970, Port Elizabeth, South Africa, establishing a 
new business for both retail and wholesale business, desire contacts with 
manufacturers and suppliers of stationery lines and office appliances. 

Trade Catalogs Wanted by Firm in Portugal—A. Lencastre & Sousa, 
Lda., R. Sta., Catarina 130, Oporto, Portugal, a firm interested in im- 
porting various articles for office use, desires trade catalogs, samples and 
price lists from American manufacturers and suppliers. 


Wanted at Home 


Contacts Wanted by Maine Firm—Leon F. Small, 12 
Winthrop Court, Augusta, Me., purchasing the typewriter repair business 
of Clarence M. Pierce, is building an office supply business. Trade cata- 
logs from manufacturers and suppliers are wanted along with contacts re- 
sulting in building a stock of carbons, ribbons, stencils, stapling machines, 
ind other office supplies and equipment. 


Trade Catalogs, 


Trade Catalogs Wanted by Nebraska Firm—Just entering the office 
equipment field, Carl H. Luttig, owner and manager of Nebraska City 
Business Equipment Company, 604 Central Ave., Nebraska City, Nebr., 
desires to obtain trade catalogs from manufacturers and distributors. 





CORPORATION REPORTS AND 
FINANCIAL NOTES 





Wilson Jones Co., Chicago, Il.—-The annual report of the company 


reveals sharply increased earnings for the fiscal year ended August 31, 
1946. Net earnings, after all charges and provision for Federal taxes, 
amounted to $397,315 as compared with $270,887 for the year ended 
August 31, 1945, an increase of $126,428, according to the report issued 


October 29 by M. W. Borders, president, and Benjamin Kulp, chairman 
of the board. Earnings are equal to $1.51 per common share as against 
$1.03 per share last year. Net sales for the year aggregated $7,110,584 
as compared with $5,909,218. The annual report also disclosed the 
acquisition by Wilson Jones Co. of the Standard Diary Company, Cam- 
bridge, Mass., manufacturer of diaries and date books. The acquisition, 
not previously substantial additional 
production capacity continue to be 

increased 


give the company 
badly needed. It will 
Manufacturing 


announced, will 


which is 
costs 


operated as a_ separate .corporation. 
sharply during the last year, the report said, and during the last five 
years ‘the cost of doing business has increased out of proportion to 


the increase in the prices of the company’s products.’’ (Chicago Daily 


News, October 29.) 


Royal Typewriter Company, Inc., New York, N. Y.--Stockholders of the 
company approved at their annual meeting on October 22 an increase in 
the number of directors to eleven from ten. Philip A. Carroll was 
elected to the additional seat. Allan A. Ryan, chairman, reported 
that since the end of the company’s fiscal year, July 31, 1946, production 
of Royal products has improved, but that shortage of materials, notably 
grey iron castings, is preventing the company from achieving peak output. 
indications are that demand will continue beyond the company’s 


Present 
ability to produce for some time, Mr. Ryan said. (New York Herald- 
Tribune, October 23.) 


Although demand for products 
continues far in excess oO 
peak, some important di- 


Remington Rand, Inc., Buffalo, N. Y. 
manufactured by Remington Rand, Inc., 
production, which has reached an_ all-time 
visions of the company are operating at a loss, or at a small profit, 
because of Office of Price Administration restrictions, James H. Rand, 
president, said October 27. Third quarter net income was estimated 
it $2,928,385, or $1.39 a common share, compared with $1,262,175, or 59 
cents a share, in the September quarter a year ago. (Chicago Tribune, 


October 28) 
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“NEW TRADE LITERATURE 





Horder’s, Inc., 231 S. Jefferson St., Chicago 6, Ill., has just issued a 
new 368-page catalog, No. 51, covering the full line of office stationery, 
gifts, school supplies and furniture available through the company’s nine 


Chicago stores. Completely indexed, the new catalog includes a number 


of order blanks for the convenience f mail-order customers. 


Elbe File & Binder Company, Inc., Fall 
issued a temporary price list, No. 42-PL, 
products including folders, clipboards, binders, 
holders, scrap books, and so forth 

elastance 


HIGH PLANT INVENTORIES WARN OF DANGER 


Plant inventories, now at the highest dollar volume in the history of 
the country, are a reason for caution, declares Henry H. Heimann, 
executive manager of the National Association of Credit Men, in his 
Monthly Business Review released on October 15. He points out that in 
this industrial age such a high degree of coordination is required that 


Mass., has recently 
company’s 
fillers, sheet 


River, 
covering the 
indexes, 


failure to receive even the smallest part in proper quantity upsets the 
production schedule and causes an unbalanced accumulation of other 
materials. The head of the national credit men’s organization warns 
that every caution should be taken by business institutions to avoid 


inventories should prices 
situation he points out 


large capital liquidations on these heavy plant 
suddenly drop. The reason for this unbalanced 
is the failure to produce according to our pre-war standards and be- 
cause of constant strikes and work interruptions in large plants. 
“Unless we do economize,” Mr. Heiman says, “our tax burden will 
grow instead of diminish. When you consider that over one-fourth of 
your efforts are put aside for the maintenance of your government in a 
peacetime period, it is time you begin to shout about it If you report 
to work in the morning at 8:30, just remind yourself that you will not 
be making a dollar for yourself or family until the clock has struck 10:30. 
If your business organization displays schedule charts in your factory 
on production and sales, why not put up a third chart showing month 
by month the number of government employees. Your employees are 
helping to pay the costs of this payroll and they ought to know of it. 
If you really want to drive home the point, blow the whistle at 10:30 
to indicate that the government has had its share of the day’s work and 
from then on your employees are working to provide for their own com- 
fort. If you advertise ask your paper or magazine to follow the pattern 
set by “Credit and Financial Management and have them print a 
monthly summary of the number of employees in government. Drastic 
measures, you say. To be sure they are. But don’t sit back and blame 
your Congressman or the people in government. You and I are largely 
to blame because of our failure to act upon it Business, agriculture, 
individuals and communities have run to get a hand-out in Washington 
believing if they didn’t, would get their share. The Con- 
gressman who, in the November election, will ask no appropria 


someone else 


declares he 


tion or subsidy for his constituents or community and will fight every 
other grant coming from other quarters, deserves your consideration. 
Finally, if you want to sponsor a radio program every month sponsor 
a realistic talk or report on the cost of our government.” 
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STATEMENT OF THE OWNERSHIP, MANAGEMENT, CIRCULA- 
TION, ETC., REQUIRED BY THE ACTS OF CONGRESS 
! : OF AUGUST 24, 1912, AND MARCH 3, 1933 
of Office Appliances, published monthly at Chicago 
October 1, 1946 
STATE OF ILLINOIS, County of Cook Ss 


[llinois, for 





Before me, a Notary Public ir nd for the State and County afore 
said, personally appeared Joh1 \. Gilbert l having been duly 
sworn according io law, depose and says he is the business 
manager of Office Appliances a to the best 





his knowledge and belief, a true 
ment (and if a daily paper, the 


ownership, 


manage rculation), ete., of the 











aforesaid publication for the dat sh ! n the ibove caption 
required by the Act of August 24, 1912, as amended by the Act of 
March 3, 1933, embodied in section 537, Postal Laws and Regula 
tions, printed on the reverse side of this fort t wit 

1 That the names and addresses ‘ publisher, editor, man 
iging editor and business managers are: Publishe1 The Office 
Appliance Company, 600 West Jackson boulevard Chicago, Ill 
Editor Walter S. Lennartsor $252 North Avers avenue, Chicago 
Ill Managing Edito1 Walter S. Lennartson, 4252 North Avers ave- 
nue, Chicago, Ill Business Manager John A. Gilber 310 Forest 
avenue, Glen Ellyn, Ill 

2. That the owner is (If owned b a corporatior ts name and 
address must be stated and also mediately thereunder the names 
ind addresses of stockholders owning or holding one per cent o1 
more of total amount of stock If ‘ ed by a corporation, the 
ames and addresses of the individu owners must be given If 
mwwned by a firm, company, or unincorporated concern, its 
an ind a ess, as well as those of each individual member must 
be zg n.) ] Office Appliz ( pany, 600 W Jackson boule 
vard, Cl igo, Ill.; John A tilbert 10 Forest avenue, Glen Ellyn, 
Ill.; Charles H. Everly, 6230 Kenmore avenue, Chicago, Ill.; €. F 
Malatesta, 720 Yates avenue, Chicago, Ill.; Walter S, Lennartson, 
$252 North \vers avenue, Chicago, IIl George ( Wheeler, 146 
Locust avent Scarsdale, N. Y.; Benjamin C. Wallisten, 4641 North 
Keatir avenue, Chicago, I1ll.; Herbert L Sime, 5221 Kenwood 
avenue, Chicago, Ill.; R. Mann, 1732 Wallen avenue, Chicago, I1l 

. That the known bondholders, mortgagees, and other security 
holders owning or holding 1 per cent or more of total amount of 
bonds mortgages, or other securities (I here are none, sv 
state.) None 

} That the two paragraphs next above gz t names of the 

















owners, stockholders, and security holders, if ar ontain not only 
he st stockholders and security hol s S € appear upon 
the books of the company but also, in cases where the stockholder 
vr securit holder appears upor the books of the company as 
trustee or in any other fiduciary relatior the name of the person 
or orporation for whom such trustee is acting s given; also that 
the said two paragraphs contain statements embracing affiant’s 
full nowledge and belief as to the reumsta and conditions 
inde ch stockholders and security holders who do not appear 
ipon € oks of the company as trustees, |! 1 stock and secur 
ties a cap: t other than that of a bona fide owner; and this 
iffiant has no reason to believe that any othe person, associatior 
or corporation has any interest direct or indirect in the said stock 
bonds, or other securities than as so stated by 

5. That verage number of I f « ue of this pub 
lication sold or distributed through the n Is I rwise, to paid 
subscribers during the twelve months preceding the late shown 
ibove is (This information is uired laily publ 
ations ] 

; JOHN A 1ILBI sines Manager 
SS) I subscribed before ‘ his f Sey nber, if 

[Sea E. M. F. RUH, Ne y Publi 
(My mmission expires May 19, 1947.) 
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IN NOVEMBER OF 1876, WHEN: 

Henry Levy & Son, 122-124 Duane St., New York City, offered 
new importations of writing desks, photographic albums, glass 
inks and paper weights for the holiday trade. . It was an- 
nounced that Porter & Bainbridge, New York City, “who have 
been experimenting in the production of white, gold and silver 
inks, have succeeded in making inks of this description, which 
can be used in a 303 pen, and which will not blur or rub.” The 
same firm also announced a new mourning autograph album, 
the leaves to be of black paper, and each album accompanied 
by a bottle of white ink. (From files of the American Sta- 
tioner). 


IN NOVEMBER OF 1886, WHEN: 

Flinn & Company, New York City, showed an “Open Sesame” 
cigar box, novel in that when a little metal knob at the side of 
the box was revolved, a cigar was deposited upon a satin-lined 
tray in front of the box. The latest novelty by the Eagle 
Pencil Company was the ‘Clasp Protector,” consisting of a metal 
tip, hinged in the center, one end of which clasped the pencil, 
and the other the rubber eraser. . . . Skeen & Stuart Stationery 
Company, 71 Madison St., Chicago, offered Madden's adding 
machine which had nine keys, one for each numeral. . . . (From 
files of the American Stationer). 


IN NOVEMBER OF 1896, WHEN: 

Stromberg, Allen & Company, Chicago, were making a spec- 
ialty of their “Economic” inkstand, which they claimed excluded 
dust, prevented evaporation, and would not spill when over- 
turned. . . . Speaking of ink, an exhibit at the London Stationery 
Exhibition showed 4,000 bottles “of every color and for every 
purpose for which ink has ever been used.” The Samuel 
Ward_Company, Boston, Mass., was reported to have made a 
ten strike on the McKinley gold dollar 5-inch badges. . (From 
files of the American Stationer). 


IN NOVEMBER OF 1906, WHEN: 

Charles H. Mann, president of the Philadelphia Stationers Asso- 
ciation, addressed the group at its first annual meeting, congrat- 
ulating the members for provisions in the by-laws admitting the 
manufacturer, the jobber, and allied trades. . . . In the adding- 
typewriter combination field were the Ellis, Moon-Hopkins, Elliott- 
Fisher, Wahl, Goldberg, and other machines. The Letterhand 
and Addograph were designed to be placed under the typewriter, 
having connections with the numeral keys. . (From files of 
OFFICE APPLIANCES). 


IN NOVEMBER OF 1916, WHEN: 

Underwood Typewriter Company announced plans to establish 
a profit-sharing plan among its employees. . Chicago was 
listed as the choice of site for the thirteenth annual convention 
of the National Association of Stationers and Manufacturers to 
be held in October of 1917. The committee making the choice 
was headed by Ivan E. Allen as chairman, assisted by J. Ogden 
Pierson, and Henry S. Hutchinson. Bids of Detroit, Mich., and 
Richmond, Va., were rejected. ... J. A. Payant, western district 
sales manager of the Shaw Walker Company, was injured in a 
train wreck in Oregon while en route east. (From files of 
OFFICE APPLIANCES) 
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40th NSA Convention Hits New Peak 
in Attendance, Exhibits 





GOODS-HUNGRY post-war 

membership, 2071 strong, 
thronged upon the Palmer House 
at Chicago for a National Station- 
ers’ Association convention Sep- 
tember 30, October 1, 2 and 3 
which truly earned its designation 
as the “Convention of the Dec- 
ades”’. 

This fortieth convention not only 
outstripped all of its worthy pred- 
ecessors in attendance, taxing all 
available facilities, but also 
smashed all records in new prod- 
ucts’ interest. A total of 126 manu- 
facturers, exceeding the 1944 total 
by 35, displayed the devices of 
peacetime production in the Ex- 
hibit Hall, overflowing to the sixth 
floor of the Palmer House. 

The late General Secretary 
Charlie Garvin would have gloried 
in this convention, ably wheel- 
horsed by his successor, Paul E. 
Burbank, and three-year presi- 
dent, Robert D. Latsch. A touching 
tribute to the memory of Mr. 
Garvin was paid by Ivan Allen, 
past president of NSA and a vet- 
eran stationer of Atlanta, Ga. 

The breadth of the program at 
this tremendous NSA session was 
well summed up by President 
Latsch in his report to the mem- 
bership when he said, “Here we 
have pertinent information that 
the best minds and leaders in in- 
dustry all over the country have 
gleaned from their experiences— 
information about merchandise, 
modernization, selling, training 
salespeople, costs, wage and hour 
law, standardization, advertising, 
lighting, and even parking as per- 
tains to our particular business.” 

From outside the industry, the 
convention presented such head- 
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Registration of 2071 Smashes All Records; 
126 Displays Overflow Exhibit Hall For 


Showing of New Products; L. S. Crowl 


Named to Sueceed Bob Latsch at Helm 


liners as Thomas H. Beck, presi- 
dent of Crowell-Collier Publishing 
Company; Gael E. Sullivan, Sec- 
ond Assistant Postmaster General; 
and Nathaniel Levorone, chairman 
of the board of directors, the Au- 
tomatic Canteen Company of 
America. 

Emphasis at this convention was 
primarily on program and exhibits 
but in the interim between ora- 
tory, the attendants revised the 
traditional NSA by-laws, listened 
devoutly to the reading of the 
necrology report, enjoyed enter- 
tainment provided by the Chicago 
convention committees, and 
elected its leaders for a new NSA 
year. 

Taking over the Association 
presidency is the likeable L. S. 
Crowl of the Blade Printing & 
Paper Company, Toledo, Ohio, who 
has long been identified with NSA 
leadership and who gave yeoman 
service on the Traveling Troupe 
for regional meetings at a time 
when a national Convention was 
not possible. 


Name Division Heads 


Aiding President Crowl in his 
task of advancing the NSA to even 
greater goals of membership, par- 
ticipation and convention records 
are the following division heads: 
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Distributors’ Division: Vice- 
president, Fred Downs, Downs- 
Randolph Company, Tulsa, Okla.; 
Vice-chairman, Arthur L. King, 
Ward’s, Boston, Mass. 

Manufacturers’ Division: Vice- 
president, George C. Holt, W. A. 
Sheaffer Pen Company, Fort Mad- 
ison, Iowa; Vice-chairman, Rich- 
ard Jonas, Jr., Oxford Filing Sup- 
ply Company, Brooklyn, N. Y. 

Field Division: Vice-president, 
J. W. Emhardt, Columbia Steel 
Equipment Company, Philadel- 
phia, Pa. 

Treasurer: W. E. Stockett, Jr., 
Stockett-Fiske Company, Wash- 
ington, D. C. 

George C. Holt moved into the 
vice-presidency of the manufac- 
turers’ division from his post of 
vice-chairman held the preceding 
term. R. A. Jonas, Jr., the vice- 
chairman of the division, was for- 
merly the vice-president of the 
sales managers’ division. Fred 
Downs, new vice-president of the 
distributors, moved up into that 
spot from vice-chairmanship of 
the division. 


Governors Are Named 


The following 13 regional gov- 
ernors, previously nominated at 
their respective district conven- 
tions, were also elected: 
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District No. 1: Bernard Wil- 
lander, Thomas Groom & Com- 
pany, Inc., Boston, Mass. 

District No. 2: P. J. 
Ryan and Williams, Inc., 
Ns ¥. 

District No. 3: William H. Pat- 
terson, Johnstown Office Supply 
Company, Johnstown, Pa. 

District No. 4: Zac Smith, Zac 
Smith Stationery Company, Birm- 
ingham, Ala. 


Murrett, 
Buffalo, 


District No. 5: Merritt Ober, Sta- 
tioners, Inc., Indianapolis, Ind. 

District No. 6: G. O. Stevens, 
Stevens, Maloney & Company, 
Chicago, Ill. 

District No. 7: Floyd G. Kongs- 
vick, Curtis 1000, Inc., St. Paul, 
Minn. 

District No. 8: Roy Moreland, 
Schooley Printing & Stationery 
Company, Kansas City, Mo. 

District No. 9: Armand Breard, 


Monroe Office Equipment Con.- 
pany, Monroe, La. 

District No. 10: A. W. Stevenson, 
Steve’s Office Supply, Ogden, Utah. 

District No. 11: Ralph B. Ortel, 
Shaw & Borden Company, Spo- 
kane, Wash. 

District No. 12: Edward H. Wob- 
ber, Wobber’s, San _ Francisco, 

District No. 13: M. H. Chute, Jr., 
Bainbridge, Kimpton & Haupt, 
Inc., New York, N. Y. 


Day by Day Account of Proceedings 


RRIVING BY TRAIN, auto 
and plane, NSA members de- 
scended upon Chicago’s Palmer 
House on Sunday, September 29, 
taking advantage of a day ideal 
for friendship and pre-convention 
activities. Meanwhile, President R. 
D. Latsch was holding a meeting 
of his executive committee at con- 
vention headquarters, and doors of 
the tenth annual exhibit swung 
upon at 3 o’clock in the afternoon 
for a seven-hour tour by visitors. 
On Monday morning, President 
Latsch was the gracious host to 
the annual convention feature, the 


President’s Breakfast, meeting 
with his executive group again 
and board of control in a session 
at the Crystal Room. While this 
was proceeding, General Secretary 
Paul Burbank was attending to 
countless final details, and con- 
vention registration records were 
being smashed as a long line of 
eager NSA’ers converged upon the 
registration desks. 

Signing up for golf at the Olym- 
pia Fields tournament, greeting of 
old friends in the industry, and 
tours of the exhibits occupied the 
attention of convention visitors 


during the forenoon on Monday 
prior to the assemblage of around 
2,000 for luncheon at the Grand 
Ballroom. The afternoon conven- 
tion session followed while the 
NSA attendants were still seated 
around the luncheon tables. 


Secretary Opens Session 


General Secretary Burbank call- 
ed the convention to order, wel- 
coming the record-smashing at- 
tendance at the “Convention of 
the Decades”. He told of the 
worthwhile speaking program 
ahead, the entertainment offered, 
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and the exhibits overflowing the 
Exhibit Hall to the extent that 
31 manufacturers were using space 
on the sixth floor of the Palmer 
House. During his remarks, the 
NSA workhorse paid tribute to the 
accomplishments in the NSA office 
of Rose Cushman, who had re- 
cently been hospitalized. He also 
thanked the Chicago convention 
groups, saying, “the work they 
have done has been phenomenal.” 

President R. D. Latsch was then 
introduced as one who had given 
unstintingly of his time during 
the trying war years. The NSA 
head then made the appointment 
of the following convention com- 
mittees: 

Budget—R. A. Maish, Dennison 
Manufacturing Company, Fram- 
ingham, Mass., chairman; William 
Stockett, Stockett-Fiske Company, 
Inc., Washington, D. C.; Morris 
Hansell, F. F. Hansell & Brother, 
Ltd, New Orleans, La; C. K. Ken- 
drick, Kendrick-Bellamy Com- 
pany, Denver, Colo.; and George 
Holt, W. A. Sheaffer Company, 
Fort Madison, Iowa. 


Name Resolutions Group 


Resolutions—Sterley Jerue, Mc- 
Lain & Hedman Company, St. 
Paul, Minn., chairman; Earl Koch- 
heiser, Charles Ritter Company, 
Mansfield, Ohio; R. A. Jonas, Ox- 
ford Filing Supply Company; 
Brooklyn, N. Y.; Horace Kilham, 
Kilham Stationery & Printing 
Company, Portland, Ore.; and 
William Jarchow, H. H. West Com- 
pany, Milwaukee, Wis. 


Necrology — William Greenleaf, 
Bainbridge, Kimpton & Haupt, 
Inc., New York, N. Y.; chairman; 
Walter Lennartson, OFFICE APPLI- 
ANCES, Chicago; and James Neary, 
Andrew Geyer, Inc., New York, N. 
Y. 

Sergeant-at-arms — Louis Ca- 
racci, The Nor-Wood Company, 
New York, N. Y. 


Credentials—Arthur King, 
Ward’s Stationers, Boston, Mass., 
chairman; Phil Decker, Decker 
Brothers, Inc., Lafayette, Ind.; and 
Sam Plant, Western Bank & Office 
Supply Company, Oklahoma City, 
Okla. 


Nominations—wWilliam C. Clegg, 
The Clegg Company, San Antonio, 
Tex., chairman; Omar Boyd, Sta- 
tioners Corporation, Los Angeles, 
Calif.; Kenneth Boyer, Newell B. 
Newton Company, Toledo, Ohio; 
Harvey Rockwell, Yawman and 
Erbe Manufacturing Company, 
Rochester, N. Y.; Samuel Groom, 
Thomas Groom Company, Boston, 
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L. S. (LESS) CROWL 
NSA President-Elect 


The newly-elected president of 
the National Stationers Association, 
Lester (Less) S.- Crowl imparts a 
bigness of both stature and purpose 
to the organization. Although the 
new leader, president of the Blade 
Printing and Paper Company, To- 
ledo, Ohio, has tried with self- 
effacing modesty to discount his own 
size by calling himself ‘Less’, 
members of the NSA know him for 
the largess of his service to the 
industry, civic affairs in Toledo, and 
public speaking. 

Born in Springfield, Ohio, in 1906, 
Mr. Crowl attended the _ public 
schools of Springfield and was grad- 
uated from Wittenberg College in 
1927. He was connected with the 
William Bayley Company in his 
home city, manufacturers of steel 
windows and doors, as advertising 
manager from 1927 to 1932. His in- 
terest in English and public speak- 
ing led him to do graduate work in 
these subjects at Northwestern Uni- 
versity in the spring and summer 
months of 1932, and that fall he 
taught English in the high school at 
Fostoria, Ohio. A business career 
won over pedagogy, however, and 
in 1934 he joined the Gray Printing 
Company, Fostoria, as a salesman. 


Toledo called to ‘Less’ Crowl on 
January 1, 1938, when he became 
vice-president and general manager 
of the Blade Printing and Paper 
Company, of which Charles Shields 
was then at the helm. Upon the 
death of Mr. Shields in May of 1939, 
the new NSA executive advanced 
to the presidency and treasurership. 
One year before, in 1938, he had 
married Margaret Elizabeth Ren- 
ninger of Findlay, Ohio. They have 
one son, Samuel R. Crowl, born in 
October of 1940. 


Despite energy-consuming duties 
with his: Toledo firm, Mr’ Crowl has 
found time to serve as president of 
the Advertising Club of Toledo, 
president of Printing and Allied In- 
dustries, and vice-president and 
governor of District No. 5 of NSA. 
When time permits, he enjoys hob- 
bies of fishing, photography and 
hunting, the latter entailing the 
training of his bird dogs. 
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Mass.; John Tamany, Boorum & 
Pease Company, Brooklyn, N. Y.; 
and Willis Lowe, E. L. White Com- 
pany, Fort Worth, Texas. 


President Delivers Report 


In his report on his stewardship, 
President Latsch told of the thrill 
afforded him by this opportunity 
for the NSA to reconvene with 
World War II left behind. He ex- 
plained how the association car- 
ried on for the late Charles P. 
Garvin, general manager, through 
the holding of a series of regional 
meetings this past year. He praised 
the work of the traveling troupe 
and referred to Paul Burbank, new 
general manager, aS a man who 
speaks for himself, “every inch a 
gentleman and a scholar.” 

The membership, President 
Latsch reported, has increased to 
the 1249 mark, with an addition 
of 202 members during the past 
year. 

The NSA pilot paid tribute to 
members of the Association, say- 
ing: “During more than a decade, 
you have been belittled, harassed, 
and legislated against until one 
wonders why you have not given 
up long ago. Today, you stand sur- 
rounded by question marks, won- 
dering what they will do to you 
next week, next month, or next 
year. But you don’t blow up, or 
start a revolution or a strike, or 
quit trying, instead hoping and 
believing. 

‘Without you and your ability,” 
he continued “World War II could 
not have been won. For sheer 
fortitude and patience, you Amer- 
ican businessmen stand as an ex- 
ample for all time.” 


Gael Sullivan Addresses NSA 


As the first speaker from out- 
side the industry, presented by 
General Secretary Burbank, Gael 
E. Sullivan, Second Assistant Post- 
master General, proved a head- 
liner. Only recently returned from 
a world flight, he brought to the 
convention a first-hand report 
concerning what the Post Office 
Department is doing to extend the 
use of air mail. He told the NSA, 
“We cross a new threshold with 
the inauguration of five-cent air 
mail, and I hope you cross that 
threshold with us, shoulder to 
shoulder, arm in arm. We have 
come into two great ages at this 
time, the atomic age and the air 
age. Nothing you or I can do will 
stop them, or hold back the clock. 
They are here upon us. Our great 
responsibility is to expand them 
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for the constructive use of man- 
kind.” 

Mr. Sullivan told his audience of 
plans to soon inaugurate interna- 
tional air mail rates on a reduced 
and continental basis. He also 
asked the stationers’ suggestions 
in devising a kind of airgram, sim- 
ilar to V-mail used during World 
War II. 

Continuing on the air mail 
theme, the next speaker was 
Charles Sinisgalli, manager of R. 
P. Andrews Paper Company, 
Washington, D. C., and governor 
of regional district No. 3, NSA. 





There is a new sales potential for 
the stationer if he immediately 
joins in the merchandising possi- 
bilities presented by the 38 per 
cent reduction in air mail charges, 
declared Mr. Sinisgalli in his talk 
on “Sell Air Mail Paper—lIt Pays”. 

Mr. Sinisgalli urged the station- 
ers to take advantage of the pub- 
licity accruing from National Air 
Mail week publicity and asserted, 
“Only by alertness, co-ordination 
with other agencies and smart 
selling can we realize fully a prof- 
itable volume of business from a 
comparatively neglected item in 
our stores.” 

From air mail, the convention 
then turned to store moderniza- 
tion. 

A stirring appeal to NSA mem- 
bers to “Modernize—for Prestige 
and Sales”, was made by Kenneth 
C. Welch, vice-president of Grand 
Rapids Store Equipment Company, 
Grand Rapids, Mich. One of the 
industry’s recognized authorities 
in store design and architecture, 
the speaker presented valuable in- 
formation concerning store loca- 
tion, aisle traffic, display, and 
lighting. 

Mr. Welch’s remarks preceded 


1. Paul Burbank, NSA general manager; 
Arthur L. King. Ward's Stationers, Bos- 
ton, Mass. 

2. Short and Long at the convention. Harry 
Short, manufacturers’ representative, 
Chicago, Ili.; and George Long, manu- 
uaa representative, Wheeling, W. 


a. 

3. Tom Gillice working at the banquet res- 
ervation table. 

4. Harry Nichols, Weis Mfg. Co.; R. D. 
Latsch, Latsch Bros., Lincoln, Nebr.; Ed 
Wobber, Wobber’s. Inc., San Francisco, 
Calif. 

5. Juan I. Orozco, Havana, Cuba; B. J. 
Bristoll, Koch Bros., Des Moines, Ia.; 
Paul Cheney, Southworth Co. 

6. L. H. Fritsch, S. G. Adams Co., with the 
Trans-Oceanic Zenith radio he received 
as a prize at the Wednesday morning 
session. In the background is NSA gen- 
eral manager Paul Burbank, and Ralph 
Maneval, A. W. Faber, Inc. 

7. Monday morning lineup at the registra- 
tion desk. 

8. R. T. Hamilton, Miss Joan Frakes, G. E. 

Chisholm, all of Industrial Tape Corp. 
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a panel discussion on the topic, 
“It Pays to Modernize.” Partici- 
pating were outstanding dealers 
including A. R. Skibbe, chairman, 
Horder’s, Inc., Chicago; S. F. Je- 
rue, McClain & Hedman Company, 
St. Paul, Minn.; F. G. Kongsvik, 
Curtis 1000, Inc., St. Paul, Minn.; 
C. G. Lowe, The Office Supply 
Company, Jackson, Miss.; F. P. 
Seymour, Horder’s, Inc., Chicago; 
and A. J. Walker, Farnham Sta- 
tionery & School Supply Company, 
Minneapolis, Minn. The audience 
joined with these men in discus- 
sing trends of store remodeling. 

Following this modernization 
discussion ably piloted by Chair- 
man Al Skibbe, the convention 
turned, with heavy hearts, to a 
memoriam for the late general 
secretary, Charles P. Garvin. For 
this purpose, a pioneer member of 
NSA and a sage of the industry 
from Georgia, Ivan Allen of Ivan 
Allen-Marshall Company, Atlanta, 
was selected. Mr. Allen’s heartfelt 
tribute presented as lights were 
dimmed, appears elsewhere in this 
edition. 


NSA By-Laws Are Revised 


Revision of NSA by-laws was 
then considered by the convention 
before adjournment of the first 
day’s session. Les Crowl, Blade 


1. Agnes and Marshall Clegg, children of 
Bill Clegg of The Clegg Co., San An- 
tonio, Tex., with ‘‘Uncle’’ Ed Conlon, 
Rockwell-Barnes Co. 


2. Fred Smart. secretary manager. Sta- 
tioners Guild of Canada; Bob Latsch, 
retiring president NSA. 

3. Andy Maish, Dennison Mig. Co.; Walter 
Ludwig. Gregory. Mayer & Thom Co., 
Lansing, Mich. 

4. Another view of the crowd waiting to 
register. 

5. Ed Wobber, Wobber’s, Inc., San Fran- 
cisco; Harold Hampton, Indianapolis Of- 
fice Supply Co.; Ed Little, Wabash Filing 
Supplies, Inc. 


6. Dorsey Douglas, H. Dorsey Douglas, 
Inc., Oklahoma City, Okla.; Fred Downs, 
Downs-Randolph Co., Tulsa, Okla.; Bob 
Latsch, immediate past-president of NSA, 
Latsch Bros., Lincoln, Nebr.; Less Crowl, 
NSA president-elect, Blade Printing & 
Paper Co., Toledo, Ohio. 


7. Busy moment at the Golf Registration 
Desk. Bill Lipner, Koh-I-Noor Pencil Co.; 
Gordon Kickels, C. L. Barkley & Co.; 
Russ Ragan, American Pad & Paper Co.; 
Dick Gingland, Esterbrook Pen Co. 


Printing & Paper Company, To- 
ledo, Ohio, was delegated to pre- 
sent the proposed changes. He de- 
clared, “Those of us on the exec- 
utive committee were surprised 
when we read the by-laws un- 
der which the Association has 
been operating. They were drafted 
in NRA days, and were full of 
references to codes of fair prac- 
tice, and contained other provi- 
sions which had long been disre- 
garded. We attempted to do two 
things: First, to draft a new set 
of by-laws, which would permit 
the Association to carry on the 
pattern which had developed over 
the years, so that there would be 
an accord between the by-laws 
and its actual activities; and, sec- 
ond, we tried to correct some of 
the inequalities which had grown 
up more or less as bad practices 
in the operation of the Associa- 
tion.” Mr. Crowl then explained 
several errors appearing in the 
mimeographed copies of the pro- 
posed new by-laws sent out to the 
membership. 

“We have here the choice of two 
alternatives,” declared Mr. Crowl. 
“The old by-laws require a two- 
thirds vote of the qualified mem- 
bers present at this annual meet- 
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ing in the room at the time the 
subject comes up to pass these by- 
laws, or else the old by-laws will 
be in effect for another year. Any 
discussion today as to any provi- 
sion in the by-laws would be 
futile, because it is not possible 
to take any action today that 
would change either set of by- 
laws. Therefore, I reeommend that 
the Association adopt these new 
by-laws as corrected.” 


Objections Stated 


Charles Lukens, representing 
the Philadelphia Stationers Asso- 
ciation, rose and stated that the 
Philadelphia stationers objected 
to several articles in the proposed 
by-laws, that the 30 days’ notice 
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AT THE PRESIDENT’S BREAKFAST, MONDAY MORNING BEFORE THE CONVENTION OPENED 


Reading around the table left to right: Claude P. Hanes, 
Office Equipment Co., Inc., Tampa, Fla.; Lyle Espe, Midwest 
Press & Supply Co., Sioux Falls, S. Dak.; Fred Downs, 
Downs-Randolph Co., Tulsa, Okla.; Ted R. Warkentin, South- 
western Staty. & Bank Supply Co., Lawton, Okla.; Al Eise- 
mann (partially obscured by Mr. Downs), Maverick-Clarke, 
San Antonio, Tex.; W. M. Weck, Haines & Essick Co., De- 
catur, Ill; A. R. Skibbe, Associated Stationers Supply Co., 
Chicago: Omar Boyd, Stationers Corporation, Los Angeles; 
H. C. Wilking, B-C-D Office Equipment, Inc., Detroit; Horace 
Kilham, Kilham Staty. & Prtg. Co., Portland, Ore.; A. J. Kerin, 
Tower-Crossman Corp., New York; E. B. Healy (part of face 
behind Mr. Eisemann), Santa Fe Book & Staty. Co.; R. A. 
Maish, Dennison Mfg. Co.; H. B. Van Dorn, Joseph Dixon 





Crucible Co.; Paul Burbank, general manager NSA: R. D. 
Latsch, Latsch Bros., Lincoln, Nebr.; L. S. Crowl, Blade Prtg. 
& Paper Co., Toledo, Ohio; W. C. Clegg, The Clegg Com- 
pany, San Antonio, Tex.: Rose Cushman, NSA; A. J. Walker, 
Farnham’s, Minneapolis; R. A. Jonas, Jr., Oxford Filing Sup- 
ply Co.; E. C. Wilson, Wilson Staty. & Prtg. Co., Houston, 
Tex.; W. Neill Stewart, Stewart Office Supply Co., Dallas, 
Tex.; B. J. Bristoll, Koch Bros., Des Moines; P. J. Murrett, Ryan 
& Williams, Inc., Buffalo: C. V. Sinisgalli, R. P. Andrews 
Paper Co., Washington, D. C.; H. J. Hampton, Indianapolis 
Office Supply Co., Indianapolis; W. E. Stockett, Jr., Stockett- 
Fiske Co., Washington, D. C.; J. A. Gilbert, Office Appliances; 
Ivan Allen (center), Ivan Allen-Marshall Co., Atlanta, Ga. 


included vacation periods and did 
not permit enough time to con- 
sider the changes properly, and 
asked for an extension of time. 

President Latsch stated that the 
by-laws must be voted on as sub- 
mitted or voted against, in which 
case the old by-laws would prevail. 
He asked that all suggested 
changes be forwarded to the As- 
sociation headquarters and called 
for a vote. 


Proposition Given Approval 


Charles Sinisgalli, R. P. Andrews 
Paper Company, Washington, D. 
C., moved that the by-laws as sub- 
mitted to the membership and in- 
cluding the typographical correc- 
tions as read by Mr. Crowl, be 
approved. This was seconded by 
Joseph Leroux, Franklin Printing 
& Engraving Company, Toledo, 
Ohio. A standing vote was taken 
and the motion passed, with three 
members dissenting. 

Treasurer W. E. Stockett, Jr., 
Stockett-Fiske Company, Inc., 
Washington, D. C., then presented 
his report showing the fine finan- 
cial condition of the NSA. He re- 
ported the following significant 
figures: 

Cash Balance, October 1, 


1945 pe $50,516.96 
Total cash receipts for 
year ene $94,473.57 
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Disbursements for the 

same period ...$62,255.00 
Cash balance September 

BO 3966 5 cds. SERS FOO Wo 

The Association in addition, 
he declared, owns U. S. Savings 
Bonds which cost $9,990 and have 
a redemption value as of Septem- 
ber 30, 1946, of $10,234, and a ma- 
turity value of $13,500. This report 
and records have been audited by 
a certified public accountancy 
firm, Kendrick & Company, Wash- 
ington, D. C. 

Because of illness, Woodson 
Waddy, Everett Waddey Company, 
Richmond, Va., was unable to pre- 
sent his auditor’s report to the 
convention. 

The convention program was 
then adjourned, except for attend- 
ance at the manufacturers’ ex- 
hibits, until Tuesday morning. 


Special Breakfasts Held Tuesday 


Several] special breakfasts of 
groups in the industry, such as 
the Michigan Stationers and the 
Penn-Mar-Va Travelers Club, 
were held on Tuesday morning 
preceding the conferences of 
three groups. L. S. Crowl, vice- 
president, presided over the deal- 
ers’ conference in the Grand Ball- 
room; Horace B. Van Dorn, vice- 
president, was in charge of the 
Manufacturers’ conference, and 


OFFICE APPLIANCES, 


William Boyd, a third NSA vice- 
president, steered the field divi- 
sion conference. 


Field Division Meeting 


On Tuesday morning, when the 
dealers and manufacturers were 
engaged in separate executive ses- 
sions, members of the Field Divi- 
sion assembled for their annual 
conference. William J. Boyd, Acco 
Products, Inc., vice-president of 
the division, functioned as chair- 
man. Some members were a bit 
slow in arriving, but the meeting 
got under way shortly after the 
scheduled starting time. 

Following discussion of some 
topics of interést to salesmen 
members of NSA, John F. Em- 
hardt, Columbia Steel Equipment 
Company, Philadelphia, Pa., was 
elected vice-president of the Field 
Division. Jack is an association- 
minded man, giving generously of 
his time and talent to trade af- 
fairs, particularly as a member of 
the Penn-Mar-Va Travelers’ Club. 


Manufacturers’ Executive Session 


Under the chairmanship of 
Horace Van Dorn, Joseph Dixon 
Crucible Company, vice-president 
of the Manufacturers Division, 
manufacturer-members of NSA 
went into an executive session on 
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Tuesday morning, while dealers 
and field men were meeting else- 
where. 

Mr. Van Dorn spoke of the 
pleasures he had experienced in 
serving as vice-president for two 
years and then reviewed the 
changes in the NSA constitution 
which provide for a chairman and 
vice-chairman as well as seven 
directors of the Manufacturers’ 
Division. Ed Conlon, Rockwell- 
Barnes Company, was appointed 
chairman of a nominating com- 
mittee to present a slate of new 
executives. 

Brief reports were given about 
the division meetings held in the 
East under the guidance of Mr. 
Van Dorn and the ones conducted 
in the Middle West by George 
Holt, vice-chairman of the Divi- 
sion. Then the nominating com- 
mittee recommended the follow- 
ing: George Holt, W. A. Sheaffer 
Pen Company, chairman; Richard 
Jonas, Oxford Filing Supply Com- 
pany, vice-chairman; and the fol- 
lowing for  directors— William 
Hoge, The General Fireproofing 
Company; C. W. Borders, Wilson 
Jones Co.; Harry Fellowes, Bank- 
ers Box Company; Frank Nichols, 
Columbia Ribbon & Carbon Man- 
ufacturing Company; Richard 
Towne, National Blank Book Com- 
pany; A. G. Frost, Esterbrook Pen 
Company; H. B. Van Dorn, Joseph 
Dixon Crucible Company. 

Another suggestion was that the 
manufacturers’ session have a pre- 
pared business program with reg- 
ularly scheduled speakers. The 
idea met with general approval. 

President Bob Latsch and Gen- 
eral Manager Paul Burbank man- 
aged to steal enough time away 
from the dealer meeting to be in- 
troduced and speak briefly. Both 
expressed appreciation for the 
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work of the Manufacturers’ Divi- 
sion, and, of course their joy in 
the fact that the 1946 convention 
was the greatest ever held. 

Vice-chairman-elect Jonas made 
a few remarks and then Chair- 
man-elect Holt took over and ad- 
journed the meeting. 


Wood Office Furniture Session 


About 75 members and their 
salesmen were present at a spe- 
cial Wood Office Furniture Insti- 
tute meeting held during the NSA 
convention on Tuesday morning, 
October 1, at 10 a.m. 

Acting as moderator was Presi- 
dent Gilbert H. Bosse, Imperial 
Desk Company, who opened the 
session by asking all present to 
rise and introduce themselves. He 
then introduced John J. Reinecke, 
secretary of the Wood Office Fur- 
niture Institute, who told of the 
formation of the organization in 
1942 and traced its development 
to the present time. He then out- 
lined some of the Institute’s many 
activities, including efforts to ef- 
fect decontrol of the industry, the 
standardization program and pat- 
ent development. 


Thomas Beck Addresses Group 


At this point, Mr. Reinecke 
yielded the floor to Thomas Beck, 
president of the Crowell-Collier 
Publishing Company, who related 
some of his company’s problems. 
The biggest job of manufacturers 
and salesmen, he said, was the 
overcoming of human inertia. He 
advised those present to take an 
optimistic outlook toward the fu- 
ture, and to sell on the basis of 
results for the customer, not on 


what the manufacturer wants to 
accomplish. 
Eugene C. Whitmore, vice-presi- 


dent of the Dartnell Corporation, 
was then introduced and outlined 
in detail the results of a nation- 
wide poll of dealers and impor- 
tant users of desks. The results, 
he pointed out, were tangibly in- 
corporated in the new Wood Of- 
fice Furniture Institute desk ex- 
hibited at the NSA convention. He 
elaborated on the potential mar- 
ket for this desk and covered in 
some detail the contents of the 
new manual or _ encyclopedia, 
“Wood Office Furniture Profits,” 
soon to be made available to wood 
office furniture dealers. 

Following Mr. Whitmore’s ad- 
dress, Mr. Reinecke again resumed 
his outline of WOFI activities and 
progress, dwelling in particular on 
the construction details of the 
new Institute desk. 

Final speaker on the program 
was M. J. Julian, Julian-Lewis, 
Inc., public relations counsel for 
the Institute, who elaborated in 
some detail the promotional ef- 
forts that were being planned and 
consummated on behalf of the In- 
stitute. 

The dealers, in their Tuesday 
forenoon session, were primarily 
concerned with selling and devel- 
opment of salesmen and the ques- 
tion of rising costs. 

Arthur King, manager of Ward’s 
Stationers, Boston, Mass., was the 
first speaker, tracing in interest- 
ing fashion the development of 
office supply and office machine 
sales from the days when the 
sale of social stationery predom- 
inated. “The introduction of new 
products,” he declared, “sped up 
office routine; they standardized 
the size of business papers, and 
they introduced outside selling to 
the stationer.” He referred to the 
Government’s GI training pro- 
gram for veterans as “an oppor- 







ROSES FOR LADIES OF THE CONVENTION AT SPENCER RUBBER COMPANY 
EXHIBIT.—Mary Jo Latsch, daughter of R. D. Latsch, retiring president of NSA, 
receives a rose from W. R. Spencer as United Air Lines Stewardess Lois Oliver 


looks on. 


OFFICE APPLIANCES, November, 1946 


19 











‘> 


OSCAR 
CHICAGO 


%¢ 22¥F 


THE GREAT ANNUAL BANQUET, GRAND B 


tunity to revitalize our staffs with 
the best of young Americans.” 


Tells of Sales Force Methods 


Ivan Allen, Jr., personable young 
president of Ivan Allen-Marshall 
Company, Atlanta, Ga., then held 
the attention of his audience with 
a recital of how this prominent 
southern firm has built up its out- 
side sales force. 

The primary quality for a sales- 
man, declared Mr. Allen, is char- 
acter. “By setting up high stand- 
ards,” he said, “we have, and we 
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always have had, men of the high- 
est integrity and personal ethics, 
and our consistent good sales 
through the years show conclu- 
sively that such a standard is also 
good business.” 

Charles H. Malody, sales man- 
ager of Associated Stationers Sup- 
ply Company, Chicago, was then 
introduced by Chairman Crowl as 
“one of the sweetest fellows in this 
business.” Mr. Malody told how his 
company developed the plan of 
changing windows twice a month, 
and making the salespeople con- 
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scious of these changes so that 
when the windows showed certain 
items they were talking those 
items to their customers. 

“The development of a_ sales 
plan starts with a sales quota,” 
declared Mr. Malody. “You must 
set a goal which you hope to reach, 
a sales figure, budget or quota. 
Then it is broken down into sales 
units, and next into individuals. 
We try to make selling a personal 
thing, and try to give each man 
in the organization a definite goal 
to strive for. A sales goal having 
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been established, on the tenth of 
each month a group of people in 
the organization, representing the 
heads of advertising, the selling 
division, and so forth, get together. 
Each brings some ideas for the 
selling program for the coming 
month.” Mr. Malody then demo- 
Strated, by charts, his ideas on a 
Sales plan. 


Discusses Dealers’ Rising Costs 


A lucid interpretation of dealers’ 
rising costs, based on figures com- 
piled by an NSA survey over a 
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number of years, next engrossed 
the audience’s attention, presented 
by William B. Gregory II, presi- 
dent of W. B. Gregory and Son, 
Inc., Detroit, Mich. His warning 
was, “Remember that a big volume 
does not always mean a big profit. 
Volume is only profitable when it’s 
profitable—to state it very simply. 
And finally, push the items that 
carry the margins you need to do 
a profitable business.” 

Because of the lateness of the 
hour it was then necessary for the 
dealers’ conference to defer two 
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EVENING. 2000 ATTENDED; 500 WERE IN THE RED LACQUER ROOM 


remaining talks on the schedule, 
until the final afternoon of the 
convention. 

Guest speaker for the noon 
luncheon in the Red Lacquer 
Room was Nathaniel Leverone, 
chairman of the board of direc- 
tors, The Automatic Canteen 
Company of America, Chicago. His 
was an inspirational address on 
the subject, “Leadership — Our 
Greatest Need.” 

All divisions joined in the Tues- 
day afternoon association meeting 
at the Grand Ballroom, with H. B. 
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NINE PAST-PRESIDENTS OF NSA 


Seated: W. Neill Stewart, Stewart Office Supply Co.., 
Dallas, Tex.; Ivan Allen, Ivan Allen-Marshall Co., At- 
lanta, Ga.; R. D. Latsch, Latsch Bros., Lincoln, Nebr.; 
H. J. Hampton, Indianapolis Office Supply Co. Stan4- 


Van Dorn, vice-president of NSA, 
presiding. 


Details Progress on Standards 


C. E. Hilton of American Stand- 
ards Association opened the pro- 
gram, presenting the industry 
with detailed accounting of the 
progress which has been made to- 
ward American standards in the 
field of office supplies and equip- 
ment. He traced the develop- 
ments in standardization attrib- 
uted to his organization during 
its 27 years of existence. 

The audience next heard an in- 
spiring speaker from outside its 
fold in Thomas H. Beck, president 
of Crowell-Collier Publishing 
Company, New York, N. Y., on the 
subject, “What Makes America 
Great?” His answer to this query 
was, “We have created wants and 
have created standards.” In the 
United States, he pointed out, 
“More people want the same thing 
at the same time than anywhere 
else, and they want it in greater 
quantities. This has resulted in 
mass production, higher wages, 
and lower costs.” 

“Only production is wealth,” as- 
serted Mr. Beck. “Only if produc- 
tion is increased, may wages be 
increased.” 

Mr. Beck was followed to the 
convention platform by another 
inspiring speaker, Byron E. Lopp 
of Chambers of Commerce Service 
Association, Denver, Colo. He 
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bluntly told his listeners that in 
the next five years they will ex- 
perience the greatest changes of 
their entire careers, and also their 
greatest problems. He exhorted 
them to consider trade territory, 
business methods as modern as 
their stores and, above all, more 
attention to the human side of 
their business. Training of store 
personnel, winning of employees’ 
confidence, and loyalty, Mr. Lopp 
asserted, are the most important 
factors in the new age of busi- 
ness. 


Tells Outlook for Merchandise 


John A. Gilbert, president of 
OFFICE APPLIANCES, followed Mr. 
Lopp to the speaker’s rostrum, 
discussing the stationer’s outlook 
for merchandise and prefacing 
this phase of his address with a 
bit of reminiscence on the con- 
tinuing process of evolution that 
has made possible the commercial 
stationer of today who is so well 
equipped to meet the demands of 
the modern business office. Con- 
cerning the buyer’s market, he 
declared that it may be evident in 
some lines early in 1947. “There 
is no oversupply of time,” he said, 
“in which to prepare salesmen to 
meet keener competition and 
higher prices. Training programs 
should be in effect now for every- 
one from stock clerk to owner.” 

From this address it was timely 
that attention should swing to a 
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ing: A. J. Walker, Farnham Staty. & School Supply Co., 

Minneapolis; B. J. Bristoll, Koch Bros., Des Moines, 

Iowa; E. C. Wilson, Wilson Staty. & Prtg. Co., Houston; 

W. C. Clegg, The Clegg Co., San Antonio; E. B. Healy. 
Santa Fe Book & Staty. Co. 


manufacturers’ panel on “When 
Do We Get It?” under the chair- 
manship of Vice-President Horace 
B. Van Dorn. Appearing in the 
symposium were men from dif- 
ferent commodity groups and rep- 
resenting different sections of the 
nation. Howard Pfau, The Globe- 
Wernicke Co., discussed steel; 
M. W. Borders, president Wilson- 
Jones Co., Chicago, talked about 
the future deliveries of loose leaf 
products; Allan Murray, Victor 
Safe Equipment Company, North 
Tonawanda, N. Y., told about 
prospects for more visible equip- 
ment; C. W. Howlett, Hodgman 
Rubber Company, Framingham, 
Mass, discussed the rubber band 
situation; David Price, Eagle Pen- 
cil Company, reported on the pro- 
duction of fountain pens and me- 
chanical pencils; Frank Palmer, 
Eaton Paper Corporation, Pitts- 
field, Mass., was heard on the pa- 
per situation; Lloyd Robinson, 
Bates Manufacturing Company, 
Orange, N. J., reported on num- 
bering machines’ output; R. W. 
Heck, Frank Mashek Company, 
Chicago, told about leather goods 
production; Frank Curtiss, Neva- 
Clog Products, Inc, spoke on 
staples and stapling machines; 
J. C. Musser, Eberhard Faber Pen- 
cil Company, Brooklyn, N. Y., was 
heard on the pencil industry; and 
in conclusion Leo Downey, 
Boorum & Pease Company, 
Brooklyn, N. Y., provided illumi- 
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BERNARD WILLANDER 
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nation on the blank book situa- 
tion. 

Following an evening party 
Tuesday arranged by the Chicago 
entertainment committee, for fun, 
entertainment and dancing chair- 
manned by Parle Cooley, Bates 
Manufacturing Company, Glen- 
view, Ill., the delegates called it 
a full day’s program. 

President R. D. Latsch presided 
at the Wednesday meeting of all 
divisions, the opening program re- 
lating to the subject of parking. 

“Street Traffic and Downtown 
Business” was the theme of an 
address by D. Grant Mickle, traf- 
fic engineer of Automotive Safety 
Foundation, Washington, D. C. 
“For a long time,” he warned his 
audience, “we must live with the 
street systems we have today. The 
over-all problem, very clearly, re- 
solves itself into one of making 
the very best possible use of exist- 
ing traffic facilities.” He urged 
traditional ways of doing things 
be discarded if traffic bottlenecks 
are to be abolished, and suggested 
ways to provide better parking 
facilities. 

Continuing the subject of traf- 
fic and parking, A. J. Walker, 


president of Farnham Stationery 
& School Supply Company, 
Minneapolis, Minn., told of the 
benefits his store had found in 
the providing of free parking 
facilities for customers. “During 
each succeeding month since we 
have moved into our new build- 
ing,” he declared, “we can trace 
the opening of new accounts, di- 
rectly responsible to our free 
parking service.” 


Turn From Parking to Radio 


From parking, the convention 
turned to radio as an advertising 
medium. 

William S. Hedges, vice-presi- 
dent in charge of planning and 
development, National Broadcast- 
ing Company, New York City, told 
of how W. A. Sheaffer Pen Com- 
pany, Eversharp, Inc., Parker Pen 
Company, L. E. Waterman Com- 
pany, Hall Brothers, Inc., and 
other firms in this industry have 
successfully utilized radio in sell- 
ing their products. He explained 
the many opportunities for “tie- 
in” and “cash-in” with dealers’ 
own local radio advertising. 

The experience of his company 
with two mass media of advertis- 





ing—radio and newspapers — was 
discussed by R. P. Lewis, presi- 
dent of R. P. Lewis Company, 
Flint, Mich. He declared, em- 
phatically, that quality advertis- 
ing pays, and concluded with this 
statement, “You must tell a digni- 
fied, straightforward, honest story, 
consistently. By so doing, you will 
be paid big dividends in more 
store business, more salesmen’s 
orders, and a better recognition 
and acceptance of your institution 
as the leader in your community.” 


Hear Speakers on Store Lighting 


The subject of store lighting 
received considerable attention in 
the well-rounded program which 
General Secretary Burbank had 
arranged for this day of the con- 
vention. First of the speakers on 
this phase of modern stationery 
store operation was W. M. Potter 
of the engineering division, lamp 
department of the General Elec- 
tric Company, Cleveland, Ohio. 
To realize lighting values fully in 
today’s stores, retailers must use 
more than new lamps and novel 
lighting fixtures, he asserted. The 
lighting installations, the speaker 
pointed out, must serve basic mer- 





NSA EXECUTIVE COMMITTEE 


Past-presidents Harold J. Hampton, Indianapolis Office Supply Co., Indianapolis, Ind.; R. D. “Bob” Latsch, Latsch Brothers, 
Lincoln, Nebr.; and E. B. “Dick” Healy, Santa Fe Book & Stationery Co., Santa Fe, N. Mex.; former Vice-President R. A. 
Maish, Dennison Mfg. Co.; President L. J. Crowl, Blade Printing & Paper Co., Toledo, Ohio; former Vice-president Harold 
B. Van Dorn, Joseph Dixon Crucible Co.; General Manager Paul E. Burbank; Past-president William C. Clegg, The Clegg 
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Co., San Antonio, Tex. 
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chandising functions of attrac- 
tion, appraisal, and atmosphere. 

Following Mr. Potter’s talk on 
lighting, the convention proceeded 
to reports of the committees, first 
of which was made by Andy Maish, 
Dennison Manufacturing Com- 
pany, Framingham, Mass. He re- 
ported that the budget group had 
fixed the figure for the next work- 
ing year at $61,176, to be spent 
from an expected income of $69,- 
463 derived from dues, regular and 
regional meetings, and income 
from the NSA magazine and an- 
nual convention. 


Present One Resolution 


Resolutions committee report 
was presented by Sterley F. Jerue, 
McLain & Hedman Company, St. 
Paul, Minn., who declared there 
was but one resolution, submitted 
by A. J. Kerin, Tower-Crossman 
Corporation, New York, N. Y., and 
governor of District 13. The reso- 
lution, accepted by the convention, 
was as follows: 

“T would like to offer a resolu- 
tion commending the president 
and the board of control on the 
fine job they have done this year 
in carrying on in a difficult period, 
and in choosing to suceed our very 
dear friend, Charlie Garvin, a man 
of extraordinary ability. I have 
been impressed with the manner 
in which he has conducted him- 
self. 

“In making these remarks, it is 
hoped that it will not be thought 
that what has happened in the 
past is being criticized or consid- 
ered unfavorably. We should not 
lose our perspective of what has 
taken piace in this organization. 
At the time Charlie Garvin was 
elected general manager and sec- 
retary, the organization was in a 
deplorable condition, and it was 
his great genius, management and 
ability that enabled him by sheer 
will power to convert this organ- 
ization into an active and effec- 
tive group. It was necessary at 
that time to do some things that 
today we might not approve of, 
but it was a part of the problem 
that had to be met. In approving 
the things that are being done 
now, we should not pass over 
lightly the work that has been 
done in the past.” 

Next was the report of the’nec- 
rology committee (carried in full 
elsewhere in this edition), which 
was presented by William H. 
Greenleaf, Bainbridge, Kimpton & 
Haupt, Inc., New York, N. Y. The 
lights were dimmed and the con- 
vention stood during the reading 
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IKE a bolt from the blue to all of us was our Charlie’s un- 
expected passing. It came at the high point of his years 
of usefulness. 











It seemed unbelievable that Charlie, fun-loving and so full 
of life, who enjoyed every minute, whether in a fight or in a 
frolic, should so suddenly be gone from amongst us. We'll 
miss him, with his booming cheerful chuckle and jolly, happy 
face. And all who read this, even though you may not have 
known him personally, have known him through this Associa- 
tion, which is but an extension of his personality. 









He lived to the end of the journey a full, serious, purposeful 
life, embellished with a spirit and humor as rich as they were 
rare. His charming personality and erudite scholarship were 
reflected by his many interests, but more completely through 
his service to this Association. The loss to us of his business 
ability, advice and professional worth is great, but the loss of 
his warm, encouraging friendship can never be replaced. 









In his own words from his own pen, he wrote to me on Octo- 
ber 30, 1935, the following verse: 









As I recline ‘neath life’s great tree 
And watch the Godly canopy, 

I find myself with friendship blest 
And try my best to meet its test. 











Friends are kind and true and strong, 
Friends guide me away from wrong, 
Friends have lighted up my way, 
Friends have richened every day. 










What could there be where earth winds blow 
To make the fount of happiness flow? 
To what could I my effort bend 

That could succeed without a friend? 









For fifty years while here below, 
I've gone with friends where’er I go, 
And now I find them toasting me, 
While to their hearts they give the key. 










When it comes time to turn my glass, 
When from this life I have to pass, 
When to the road I find the end, 

My closing toast will be, ‘“My Friend.” 






(Memorial prepared by Ivan Allen, Ivan Allen-Marshall Company) 
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OPENING LUNCHEON, GRAND BALL ROOM, MONDAY, SEPTEMBER 30 


of the names of those who have 
passed on since the last NSA ses- 
sion. 


Reveals Record Registration 


Arthur King, Ward’s Stationers, 
Boston, Mass., presented the re- 
port of the credentials committee, 
telling of a registration of 2,071, 
the largest in the long history of 
the Association. He stated that 
this included more than_ 1,000 
dealer stationers registered. 

William C. Clegg, The Clegg 
Company, San Antonio, Tex., pre- 
sented the report of the nominat- 
ing committee and officers were 
elected as told previously. 

Upon this unanimous election 
of the proposed officers, Retiring 
President Latsch declared that the 
manufacturers’ division had 
chosen George C. Holt, W. A. 
Sheaffer Company, Fort Madison, 
Iowa, as their chairman. Jack 
Emhardt, Columbia Steel Equip- 
ment Company, Philadelphia, Pa., 
was announced as chairman of 
the field division. Both of these 
men are now vice-presidents of 
the NSA. 

Elected as new president of the 
NSA, Les Crowl in a few gracious 
remarks told the convention, “At 
a moment like this it is impossible 
not to fully appreciate the honor 
which you have conferred upon 
me. All I can do now is to tell 
you that during the ensuing year 
I will do my very best to serve you 
and the Association.” 

The convention was then 
journed for the forenoon. 


ad- 
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On Wednesday afternoon a con- 
tinuation was made of the ad- 
journed dealers’ conference of the 
preceding day and Les Crowl, the 
new president, presided. In a brief 
business session announcement 
was made that the distributors’ 
division had chosen Fred Downs, 
Downs-Randolph Company, Tulsa, 
Okla., as chairman, and for vice- 
chairman Arthur L. King, Ward’s 
Stationers, Boston, Mass. Mr. 
Downs is now a Vice-president of 
the NSA. 

Three speakers were heard at 
this adjourned session, their talks 
having been held over due to the 
lateness of other programs. 

How store lighting can be the 
silent salesman was explained by 
C. R. Kendrick, vice-president of 
Kendrick-Bellamy Stationery 
Company, Denver, Colo. He told 
how his own firm had counter- 
acted the loss of a good location 
by the utilization of better lighting 
in the store, and in the display 
windows. “Merchandise that is 
well-lighted is already half sold,” 
he asserted. “Proper light, prop- 
erly used, is one of your best 
salesmen.” 


Tells of Furniture Survey 

A lucid account of the present 
status, and what’s ahead, in the 
wood office furniture industry was 
brought to the convention by H. G. 
O’Connor, vice-president, W. H. 
Gunlocke Chair Company, Way- 
land, N. Y. A major portion of his 
address dealt with the answers to 
a survey made through the co- 
operation of the principal wood 
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desk and wood chair manufactur- 
ers. The answers definitely told 
what the industry is thinking in 
regard to new styling, new sizes, 
new woods, and new selling meth- 
ods. He told what the manufac- 
turers expect of the retailers as 


ON OPPOSITE PAGE—MOSTLY LADIES 


1. Sharon and Karon Lorenz, 10 year old 
twin girls, children of Harold H. Lorenz 
of the Herring-Hall-Marvin Safe Co. 

2. Mrs. Julius Turner, Chicago, IIl.; Mrs. 
Albert Farr, Holyoke, Mass.; Mrs. Lor- 
raine Saxon, Dallas, Tex.; Mrs. A. J. 
Taylor, Memphis, Tenn.; Mrs. W. B. 
Snyder, St. Joseph, Mo. 

3. Mr. and Mrs. Carl Smith, Office Supply 
Shop, Fostoria, Ohio; Mr. and Mrs. Mar- 
tin Noreen and Mrs. Nelson Whitehill. 
all of Marshall Office Supply Co., Mar- 
shalitown, Ia. 


4. Front row: Charles Roth, Roth Office 
Equipment Co., Dayton; Leo Blied, 
Blied’s, Madison, Wis.; Ronald Tope, 


Tope Book & Office Supply Co., New 
Philadelphia, Ohio. Rear: Mrs. Roth; 
Fred James, James & Weaver, Youngs- 
town, Ohio; Mrs. Wes Thomas; Mrs. 
Daisy Hoge; Mrs. Fred James; Mrs. Leo 
Blied: Horton Frisbie, Roberts & Co., 
Portland, Me. 

5. Jane Frisbie, Portland, Me.; Mrs. Charles 
Roth, Dayton, Ohio; Mrs. Ronald Tope, 
New Philadelphia, Ohio; Mrs. Horton 
Frisbie, Portland, Me. 

6. Mrs. Joe H. Suth, Suth Office Supply 
Co., Dallas, Tex.; Mrs. and Mr. Keeney, 
Keeney Office Equipment Co., Dallas, 
Tex. 

7. NSA Office Staff.—Rose Cushman, as- 
sistant manager, Shirley Saulich, Kath- 
erine Chew, Alice Rich, and Dorothy 
Lehman. 

8. Jane Frisbie; Horton Frisbie, Roberts & 
Co., Portland, Me.; Mrs. Ronald Tope. 
New Philadelphia, Ohio: Mrs. Charles 
Roth, Mrs. Horton Frisbie. 

9. B. Nichols, All Types Office Equipment, 
Chicago, Ill.; M. Grencik:; Mrs. Jim 
Petrak, Mrs. Harold Nelson, and Mrs. 
Joe Redmond, all Just & Son, Chicago. 
Ill. 


10. J. M. Alexander, Murray Engraving Co.; 
Mrs. and Mr. H. I. Tate. Commercial 
Dispatch, Columbus, Miss.; Mrs. Johnny 
Wright, Tyler, Tex.; Mrs. Wiley Wood, 
Tyler, Tex. 

ll. J. D. Landes, Schooley Staty. & Prtg. 
Co., Kansas City. Mo.; Mrs. Landes; 
Mrs. John Gilbert; Harry Fellowes, 
Bankers Box Co. 
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changes are wrought in the in- 
dustry. 

George Fuller of NSA headquar- 
ters, Washington, D. C., furnished 
a concise explanation of how the 
Wage and Hour Law affects the 


retailer, explaining who is covered 
by its regulations, and detailing 
some of the pitfalls the stationer 
confronts when he is not well-ac- 
quainted with the law’s provisions. 

Mr. Fuller’s talk completed the 





program and President Crowl an- 
nounced that the 1946 record- 
breaking “Convention of the Dec- 
ades” had come to an _ Official 
close except for the annual ban- 
quet and the golf tournament. 


Entertainment Activities 


HE PROGRAM of entertain- 

ment for the 1946 convention 
was varied and interesting. Thurs- 
day’s golf tournament chalked up 
a record attendance, as did the 
Tuesday evening variety show. 
The ladies did a few “different” 
things this year, and the annual 
banquet Wednesday night was 
something to write home about. 
(Pictures and an account of the 
golf outing appear on another 
page.) 

For the ladies, entertainment 
started Monday morning with a 
“Get Acquainted Breakfast” in the 
Red Lacquer Room. The rest of 
the day was free for shopping or 
other individually chosen activity. 
Bright and early Tuesday, at 7:30 
A.M., the ladies enjoyed “Break- 
fast with Don McNeill,” a radio 
program sponsored by Swift & 
Company. At noon they gathered 
in the Knickerbocker Hotel for 
an “Aviation Luncheon” and style 
show conducted by the United 
Airlines. In the evening they 
joined the men for the party in 
the Grand Ballroom of the Palmer 
House. Wednesday afternoon was 
devoted to a theatre party, at 
which the pleasantries and wit of 
“Dream Girl” were enjoyed. On 





Left: A well-dressed western girl with her “life-like’’ donkey. 
Right: Pat Melville, 


Center: The Dorothy Byton dancers. 
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Wednesday evening, the nearly 
500 ladies registered shared the 
pleasures of the annual banquet 
with the men. 


Tuesday’s Party 


So that stationery employees of 
Chicago who were not registered 
at the convention could enjoy 
some of its features of entertain- 
ment, extra tickets were distrib- 
uted for the party Tuesday eve- 
ning. The result was a tremendous 
crowd that overflowed the Grand 
Ballroom. Parle Cooley, Bates 
Manufacturing Company, chair- 
man of the entertainment com- 
mittee hoped for a “good crowd,” 
but he didn’t expect over 2,000 
people. Everyone entered into the 
spirit of the occasion and had a 
good time. 

A number of valuable prizes 
were awarded during the evening 
between entertainment features 
such as follows: Pat Melville, ac- 
cordicnist and piano artist; Doro- 
thy Byton dancers, six lovely 
young ladies who exhibited great 
skill at intricate terpsichorean 
routines; a beautiful western girl 
and her devoted donkey; Roy 
Newman and Lucky, described as 
the “World’s Most Human Ca- 





nine’; Joe Wallace and Johnny 
Jones, jokesters and rapid patter 
artists. The dog act was particu- 
larly intriguing. Lucky balanced 
a glass filled with water on his 
nose while climbing up on a chair. 
That’s better than some humans 
can co while holding a glass in a 
hand. 


The Annual Banquet 


An innovation at the 1946 ban- 
quet was introduction of a “no- 
table-reservation-first-come-first- 
Served” policy. An obvious good 
result was starting the banquet 
almost on scheduled time. By 
seven o’clock conventionites were 
lined up eight abreast the full 
length of the foyer to the Grand 
Ballroom. Fifteen hundred were 
served in the Grand Ballroom. The 
overflow crowd of 500 was accom- 
modated in the Red Lacquer 
Room. The program was carried 
by the public address system to 
the overflow group. 

General Manager Paul Burbank 
acted as master of ceremonies. 
When Ed Wobber, Wobbers, Inc., 
San Francisco, Calif., asked for 
permission to speak, the request 
was granted at once. Ed paid 
tribute to NSA’s general manager, 





SOME OF THE ENTERTAINERS AT THE TUESDAY EVENING PARTY 


accordionist and piano artist. Each contributed to a show 
that met with the enthusiastic approval of all present. 
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. Less Crowl speaks as 1946-47 president 
of NSA. At the left are Mrs. R. D. 
Latsch: Paul Burbank, general man- 
ager; R. D. Latsch, ret'ring president. 
and Rose Cushman, ass‘stant to the 
manager of NSA. 

. Retiring-president Bob Latsch accept- 
ing a gift of a radio (right back- 
ground). Others pictured are General 
Manager Paul Burbank, Assistant 
Manacer Rose Cushman and President- 
elect Less Crowl. 

. Herb Wilking, B-C-D Equipment Co.; 
Charles Sinisgalli, R. P. Andrews 
Paper Co.; Gloria Downs; Omar Boyd. 
Stationers Corp.; Mrs. A. R. Skibbe. 

. H. B. Van Dorn, Joseph Dixon Crucible 
Co.; Fred Downs, Downs-Randolph 
Co.; Mrs. Ed Manning; W. E. Stockett. 
Stockett-Fiske Co. 

. Mrs. R. D. Latsch; Paul Burbank; R. D. 
Latsch, Latsch Bros.; Rose Cushman; 
Less Crowl, Blade Prtg. & Paper Co. 

. Mrs. B. J. Bristoll, Cliff Wilson, Wilson 
Stationery & Printing Co.; Mrs. Neill 
Stewart. 

. Mrs. Al Eisemann; George Holt, W. A. 
Sheaffer Pen Co.; Mrs. Omar Boyd. 

. R. A. Jones, Jr., Oxford Filing Supply 
Co.; Mrs. H. B. Van Dorn; . 
Skibbe, Associate Stationers Supply 
Co.; Mrs. George Holt; Al Eisemann, 
Maverick-Clarke. 

. B. J. Bristoll, Koch Bros.; John Henn. 
Stanley Wessel & Co.; E. R. Manning, 
Stein Brothers Mig. Co.; Mrs. John 
Henn; Earl Kochheiser, Charles Ritter 





oO. 
. Mrs. Charles Sinisgalli; Edward L. Lit- 


ban- tle, Wabash Filing Supplies, Inc. 
“no- . Mrs. Dick Healy: Harold Hampton. 
; Indianapolis Office Supply Co. 
first - me a Wilson; A. J. Walker, 
. arnham Stationery & School Supply 
good Co.; Mrs. William Clegg; E. B. Healy, 
aquet Santa Fe Book & Stationery Co.; Mrs. 
Fred Downs. 
By - William Clegg, The Clegq Co.; Mary 
were Joe Latsch; Woodson P. Waddy. 
Everett Waddey Co.; Mrs. L. S. Crowl: 
full Neill Stewart, Stewart Office Supply Co. 
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immediate past-president, and 
president-elect. To Paul Burbank 
he presented a bouquet of Cali- 
fornia forget-me-nots; to Bob 
Latsch a bouquet of California 
daisies, and to Less Crowl a bou- 
quet of California roses. When 
the bouquets were delivered, how- 
ever, they all turned out to be 
California chrysanthemums. 
After introducing the notables 
at the head table, Mr. Burbank 
called on Charley Everly, OFFICE 
APPLIANCES; Ed Little, Wabash Fil- 
ing Supplies, Inc., and Harry 
Tehan, Higgins Ink Company, to 
stand. Then he announced that 
each of these men, for their loyal 
and unstinting service to NSA 
through many years, were elected 
to honorary membership in the 
National Stationers Association. 
As retiring president, Bob Latsch 
spoke with characteristic brevity, 
thanking all in the association 
who had worked with him during 
his three years as president. 
The next event was a beauti- 
fully handled ceremony of presen- 


. Mr. and Mrs. Elmer Anderson, Anderson 
Typewriter Co., Pasadena, Calif. 

. Seated: Mrs. Benny Allen, Mrs. Bob 
Heck, Mrs. Bert Soldner. Standing: 
Benny Allen, American Pencil Co.; Bob 
Heck, Frank Mashék Co.; Bert Soldner. 
American Penc Co. 

. Janet Flavell, Lucille Michaels, Mary 
Johnson, all Office Appliances. 

. Mr. and Mrs. Hy Linden, Ace Fastener 
Corp. 

. Seated: Mrs. Paardekooper; Mrs. Louise 
Koch Wolfinger. Standing: C. M. Wolf- 
inger, G. W. Paardekooper. William 
Koch, Koch Bros., Des Moines, Iowa. 

. Seated: Charlie Lipman, Geo. B. Graff 
Co.; D. R. Shepherd, Canadian Sta- 
tioner, Toronto; D. E. Barkwell, Tim- 
mons Staty. Co., Timmons, Ont.; John 
Henn, The Stanley Wessel Co. Stand- 
ing: R. B. Thurber, Geo. B. Graff Co.; 
Charles Graham, Moss Instrument Co., 
Toledo; Joe Strauss, Automatic Pencil 
Sharpener Co.; Russ Ragan, American 
Pad & Parer Co. 

. Shaw Walker, The Shaw-Walker Co.; 
w. L. McNiff, The Shaw-waiker Co. 
(Master-Craft Division). 

. Lee Schaeffer and Bert Bassett, Bert M. 
Morris Co. 

. William Hoge, The General Fireproofing 
Co.; T. A. Fulghum, Fulghum’s Office 
Economy Index, Tampa, Fla. 

. M. Newmark, Nu-Mark Products 
Co., St. Louis, Mo.; Joe Pritchard, Wells 
Office Furniture Co. 

. Seated: W. J. DeGroft. Maurie Mann. 
Standing: Norman Bickel, Norbert Bur- 
gess, Chuck Lofgren. Ed McBee, C. F. 
Evans, all Sanford Ink Co. 

. Seated: Ray Barker, S. Barker's Sons 
Co.: Sid Glueck, General Office Supply 
Co.; Jack Fecho, Burrows Bros. Eo. 
Standing: Elmer Kral, Buckeye Office 
Supply Co.; Nelson Greenfield, Burrows 
Bros., Cleveland, Ohio. 

. Charles H. Hucke, manufacturers’ rep- 
resentative; Ben H. Vanderford, E. H. 
Clarke & Bros., Memphis, Tenn.; R. C. 
Chapman, Oakville Co. 

. Sterley F. Jerue. McLain & Hedman 
Co., St. Paul, Minn.; Robert G. Young, 
Lowman & Hanford Co., Seattle. Wash.: 
Charles Malody. Associated Stationers 
Supply Co., Chicago, IIl. 
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HONORARY MEMBERS 








OF NSA 











HARRY TEHAN 











EDWAED L. LITTLE 


Years of untiring efforts in behalf of NSA conventions were recognized at 
the recent fortieth session by the election of Harry Tehan, Edward L. Little 
and Charles H. Everly as Honorary Members. 

Long chairmanship of the exposition committee earned the distinction for 
Harry, sales manager of Charles M. Higgins & Company, Inc. As chairman 
of the banquet committee, Ed, sales manager of Wabash Filing Supplies 
Company, Inc., Wabash, Ind., has for many years diplomatically and dili- 
gently served NSA. And as a wheelhorse in publicity, Charlie, vice-presi- 
dent of OFFICE APPLIANCES, has practically been a convention fixture. 

These appointments were in accordance with the NSA by-laws reading: 

“Honorary Members shall be those who, because of distinguished service 
rendered to the Association or the interests represented in it, have been 
elected to honorary membership by the Association at an annual meeting 
upon recommendation of its board of control. . .” 


CHARLES H. EVERLY 








tation of a radio-record player- 
recorder to Mr. Latsch. Paul Che- 
ney, Southworth Company, as 
chairman of the _ presentation 
committee, had prepared a state- 
ment which was recorded earlier 
in the day. The record was turned 
on and the following words came 
from the handsome cabinet: 

“Tam the voice of Capehart, a 
radio which is the culmination of 
many years of scientific research, 
engineering skill and _ cabinet 
makers’ art. 

“Bob, I come to you from your 
countless scores of friends, who, 
realizing the outstanding job you 
have done for our Association, 
have selected me, a Capehart 
Radio, as a gift to you in token 
of their sincere appreciation, 

“Through the period of transi- 
tion from a most horrible war to 
an uncertain peace, you have 
guided the affairs of the National 
Stationers Association wisely and 
well. Even when the Grim Reaper 
called to his reward our friend 
and past General Manager, Char- 
lie Garvin, you and your Executive 
Committee rallied to the desperate 
need of the Association and, with 
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rare judgment, selected a _ suc- 
cessor who has been and promises 
to be a tribute to your wisdom 
and experience. 

“Bob, probably few Presidents of 
the National Stationers Associa- 
tion were as little known nation- 
ally as you were when you took 
office, but in your own quiet, mod- 
est way, and in your devotion to 
the job you had undertaken, you 
have endeared yourself to Sta- 
tioners from Maine to Florida and 
from New York to San Francisco. 

“It is, then, only fitting that as 
you leave this office, your friends 
have the opportunity to express 
their thanks for a job superbly ac- 
complished, and knowing your 
love of music, have selected me, 
a Capehart radio, to be a lasting 
reminder of the affectionate re- 
gard you take with you as retiring 
President. 

“As you listen to me by your 
fireside some quiet evening at 
home in Lincoln, Nebraska, may 
you think of this little bit of 
philosophy: A Symphony is not 
just music. It is the perfect co- 
ordination of hundreds of instru- 
ments and hundreds of souls. The 
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big bass drum is of no more im- 
portance to the symphony than 
are the first or second violins, or 
the harp or the fife or even the 
little tin whistle. What makes a 
perfect symphony is the ability 
of the conductor to control the 
tone, the quality and the timing 
of each instrument, no matter 
how large or how seemingly un- 
important. 

“As Conductor and President of 
the National Stationers Associa- 
tion, your able leadership has 
made the little tin whistle feel 
and play as important a part in 
the Association as the big bass 
drum, and as you hand the gavel 
over to your successor, you can 
truly feel that, due to your able 
leadership, the Association is a 
perfect symphony, devoid of dis- 
cord. 

“Bob Latsch, we thank you.” 

Bob responded fittingly, Rose 
Cushman spoke briefly, and Presi- 
dent-elect Less Crowl asked for 
co-operation during the coming 
year, promising to give his best 
to the job with which he had been 
honored. The rest of the evening 
was devoted to dancing. 
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128 NSA Golfers Invade Olympia Fields 


Attendance Sets Record; J. E. Naud Shoots 76 For Low Gross 


pe THE FIRST TIME in the past several years, 
fine weather greeted the record throng of golfers 
who found their way to Olympia Fields Country Club 
on Thursday, October 3, following the record-breaking 
“Convention of the Decades.” A total of 128 swingers 
entered the annual melee, with an additional 24 show- 
ing up for the dinner. 

Despite the new record for attendance at an NSA 
golf outing, no scores were recorded that would tend 
to force Ben Hogan or Sam Snead to look to their 
laurels. Low gross, despite perfect weather except for 
strong breezes, went to J. E. Naud, Autopoint Com- 
pany, who carded a 76. Right at his heels were J. L. 
Abbott, Ace Fastener Corporation, and Hank Bowbeer, 
Wells Office Furniture Company, with a 77 and 78, 
respectively. Low net went to J. D. Dwyer, manufac- 
turers’ representative, whose gross of 111 shrunk to 
65 under the Peoria handicap system. Robert L. Heit- 
brink, an associate of Harry L. Short, was second in 
this department with a net of 66, while third place 
went to Harry Dressel, Autopoint Company, who 
racked up a 113 gross to gain his corrected net of 67. 

Following a tasty chicken dinner in the main dining 
room of the Olympia Fields clubhouse, during which 
vocal entertainment was provided by the Mid States 
Four Barber Shop Quartet, Gordon Kickels, chairman 
of the golf committee, took over as master of cere- 
monies and introduced many well-known personages 
of the stationery field to those present. He also 
thanked his committee for the excellent work they 


had done in preparation for the event. Members of the 
committee were: Clark Roland, Marshall-Jackson 
Company, Chicago, co-chairman; C. W. Clark, W. A. 
Sheaffer Pen Co.; W. C. Clegg, The Clegg Company, 
San Antonio, Tex.; Fred Deutsch, manufacturers’ rep- 
resentative; Ray J. Eichenlaub, Service Steel Products 
Corporation; M. D. Hasty, Sengbusch Self-Closing Ink- 
stand Company; William C. Lipner, Koh-I-Noor Pencil 
Company; Ollie Stevens, Stevens, Maloney & Company, 
Chicago; Austin Waterbury, The Carter’s Ink Com- 
pany. 

After these introductions, Chairman Kickels called 
attention to the Golf-Meter pencil which had been 
placed at each plate, and which theoretically were 
designed to assure the golfer’s selection of the proper 
club for any given distance. (Personally, what we need 
is some one to swing ours.) The awarding of the 70 
splendid prizes, for which well-deserved credit was 
given Herb Walsh, Ace Fastener Corporation, chairman 
of the convention prize committee, followed these re- 
marks. A $25 Booster Ticket prize went to Rus Ragan, 
American Pad & Paper Company, and eight door 
prizes for dinner guests only were awarded. A limited 
number of prizes were also reserved for those not 
registered at the convention. 

Following the dinner, a considerable number of the 
more rugged golfers stayed for cards, but the vast 
majority, worn by the rigors of the three-day con- 
clave, agreed to call it a day and started the long trek 
back to the Loop. 








THREE NSA STALWARTS.—General Manager Paul Burbank flanked by President- 


elect Less Crowl on the left and Immediate Past-president Bob Latsch on the right. 
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. E. E. Anderson, Niles Office Supply Co., Niles, Mich.; H 


Abbott, J. L., Ace Fastener Corp., 
Los Angeles, Calif. 

Abbott, Phillips, Natchez Prtg. & 
Staty., Natchez, Miss. 





NSA CONVENTIONEERS GOLF AT OLYMPIA FIELDS 


. Harold Gould, Wilson Jones Co.; Frank Giuntini, Utility Supply 


Co., Chicago; Rudy Janovsky, Wilson Jones Co. 


. H. H. Griggs. Griggs. Bellingham, Wash.; Ray Achtner, Office 


Stationery & Equipment Co., Chicago: Peyton Barkley, C. L. 
Barkley & Co.; Walter Waldvogel, National Blank Book Co. 


. H. J. Stevens, Tom Gillice and Bob House, all of Rockwell-Barnes 


Co. 


. Jim Rohrs and Kenneth Wiggins. guests; Jack Crowe, Hall Sta- 


tionery Co., Topeka, Kans. 

Linden, 
Ace Fastener Corp.; Roscoe Benge, Codo Mfg. Corp.; Jack Abbott, 
Ace Fastener Corp. 


. Clarence Teisman and Dan Benner, Kessler Office Supply. Grand 


Rapids, Mich.; Fred A. Meier, Fred W. Meier Sons, Monroe, Mich.; 
C. B. Hoard, Rite-Rite Mfg. Co. 


. Harry Balch, Quality Park Envelope Co.; Elmer Long, Stevens, 


Maloney & Co., Chicago; Bill Boyd, Art Steel Sales Co.; Len Rose, 
Rockwell-Barnes Co. 


- Gordon Kickels, C. L. Barkley & Co.; Clark Roland, Marshall- 


Jackson Co., Chicago; Rus Ragan, American Pad & Paper Co.; 
Ollie Stevens, Stevens, Maloney & Co. 


- George Kuhfuss, Horder’s, Inc., Chicago; S. M. Cole, Stein Bros. 


Mig. Co.; George Tapner, Industrial Tape Corp.; Earl K. Duke, 
Duke Prtg. & Staty. Co., Wichita, Kans. 


Convention 


A Adams, John Q., Adams Type- 
writer Co., Peoria, Ill. 
Addington, L. R., Wabash Fil- 
ing Supplies, Inc., Wabash, Ind. 
Agnew, Everett F., Forde Print- 
ing, Inc., Mankato, Minn. 
Aigner, Al, G. J. Aigner Com- 


H. F. Meidinger, Wilson Jones Co.; C. E. Atwood, Acme Visible 
A. H. Pembroke, Pembroke Co., Salt Lake City; 


10. 
Records, Inc.; 
Herb Gould, Wilson Jones Co. 

ll. N. W. Drake, Drake Co., Shreveport, La.; R. D. Warner, Greg 
Publishing Co.; Al Steitz, Field Stationery Co., Tulsa, Okla.; Dic 
Lowe, Stationery Distributing Co., Ft. Worth, Tex. 

12. Wm. Diehl, Jr.. Diehl Office Equipment Co., Columbus, Ohio; 
H. C. McPike, Weis Mfg. Co.; Joe Meyer, Standard Office Supply 
oa Pittsburgh, Pa.; William Clegg, The Clegg Co., San Antonio, 
ex. 

13. The winnahs! J. E. Naud, Autopoint Co., low gross, and J. D. 
Dwyer, manufacturers’ representative, low net, each of whom car- 
ried home an Emerson radio as a reward. 

14. The golf committee responsible for the success of the tournament 
—M. D. Hasty, Sengbusch Self-Closing Inkstand Co.; Ray Eichen- 
laub, Service Steel Products Corp.; Bill Lipner, Koh-I-Noor Pencil 
Co.; Ollie Stevens, Stevens, Maloney & Co.; Gordon Kickels, 
C. L. Barkley & Co., chairman; Clark Roland, Marshall-Jackson 
Co., co-chairman; Fred Deutsch, manufacturers’ representative; 
William Clegg. The Clegg Co. 

15. Erwin Weis. Weis Mig. Co., who claimed to be a caddy; Walter 


P. Nichols, also of Weis; W. E. Stockett. Stockett-Fiske Co., Inc., 
Washington, D. C.; Garry Dell, Burt & Dell, Hartford, Conn.; 
H. R. Frisbie, Roberts Office Supply Co., Portland: Stan Woodruff, 
Weis Mig. Co. 


Registration 


Mo. 

Alexander, _—- M., Murray En- 
graving 

Alexander, Ralph D., Marshall & 
Bruce Company, 


Kennedy Staty. Co., St. 


Louis, Allen, Jr., Ivan, Ivan Allen-Mar- 
re) shall Co., Atlanta, Ga. 

Allen, W. B., Joseph Dixon Cru- 
cible Company, Chicago, Ill. 
Amberg, Bertrand, Amberg File & 

Index Co., Kankakee, fu. 
Andersen, Birch, Birch Andersen 


ompany, Chicago, Ill. 
Nashville, 


Abrams, Albert B., The Modern 
Stationer, New York, N. Y. 
Ackerman, Phil, Farnham Staty. 
& School Supply, Minneapolis, 


inn. 

Adams, A. H., R. P. Lewis & Co., 
Flint, Mich. 

Adams, F. K., Adams Book & 
Staty., Rochester, Minn. 
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pany, Chicago, Ill. 

Aigner, G. J., G. J. Aigner Com- 
pany, Chicago, IIl. 

Ailes, J. E., Beckley-Cardy Co., 
Chicago, Ill. 

Alexander, Fred C., Bobbens, Inc., 
Dayton, Ohio 

Alexander, Hugh D., Skinner & 
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Tenn. 
Allen, A. M. (Benny), American 
Lead Pencil Co., Hoboken, N. J. 
Allen, C. W., General Fireproof- 
ing Co., Youngstown, Ohio 
Allen, Harry F., Eaton Paper 
Corp., Chicago, II. 
Allen, Ivan, Ivan Allen-Marshall 
Co., Atlanta, Ga. 


& Co., Gadsden, Ala. 
Andersen, Einer M., Andersen Of- 
fice Supply Co., Mauston, Wis. 
Anderson, H. C., A. B. Dick Co., 
Chicago, IIl. 
Anderson, Ord. E., Rand McNally 
& Co., Chicago, IIl. 
(Turn to page 226, please) 
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GREAT LAKES TRAVELERS CLUB KICK OFF LUNCHEON 


Left to right: John Henn, Stanley Wessel & Co.; Earl Collins, 
Rockwell-Barnes Co.; Ben Powell, A. W. Faber, Inc.; Ben 
Allen, American Lead Pencil Co.; NSA President Bob Latsch, 
Latsch Brothers, Lincoln, Nebr.; NSA General Manager Paul 
Burbank; Bill Smith, Ace Fastener Corp.; GLTC President 


Gordon Kickels, C. L. Barkley & Co.; Herb Walsh, Ace 
Fastener Corp.; Bill Dalton, W. J. Dalton Advertising; Ray 
Eichenlaub, Service Steel Products Co.; Bob Reynell, Oxford 
Filing Supply Co.; Jim Lynch, Brown-Morse Co.; Rus Ragan, 
Am. Pad & Paper Co.; Brown Hardison, Modern Stationer. 


GLTC Host to 225 for NSA Kickoff 


{pew OLD ADAGE that “coming events cast their 
shadows before” was exemplified at the pre-con- 
vention kick-off luncheon held under the auspices of 
the Great Lakes Travelers Club on Friday, September 
27. For the attendance of 225, well above that of the 
pre-convention luncheons of previous years, gave as- 
surance that the convention attendance would far 
outstrip any NSA gathering ever staged. 

Following the tasty luncheon, with choice of meat 
or fish, Gordon Kickels, C. L. Barkley & Co., president 
of GLTC, rapped for attention and introduced his 
fellow officers: Benny Allen, American Lead Pencil 
Company, first vice-president; Ben Powell, A. W. Faber, 
Inc., second vice-president; Rus Ragan, American Pad 
& Paper Co., treasurer; Earl Collins, Rockwell-Barnes 
Company, secretary; and Brown Hardison, “Modern 
Stationer,” assistant secretary. 

Following his introductory remarks, President Kick- 
els asked that the assembly stand for a moment of 
silence in memory of the late secretary of the National 
Stationers Association, Charles P. Garvin. 

He then announced that the total membership of 
the club had reached the 230 mark and told of the 
appointment of numerous special committees to han- 
dle GLTC’s diversified activities. He also told of the 
recent separation of travelers in the fifth district and 
of their formation of a separate travelers club in that 
area. He then presented Herb Walsh, Ace Fastener 
Corporation, chairman of the kick-off luncheon com- 
mittee, who spoke briefly and then introduced Bill 
Smith, also of Ace, as one of the oldest members of 
the National Stationers Association. 

Mr. Smith, who is fondly known as the “dean” of 
the Sixth District travelers, then told of the organiza- 
tion and growth of the NSA since its inception in 1904. 
This resumé was followed by his introduction of NSA 
President Bob Latsch, Latsch Brothers, Lincoln, Nebr., 
who spoke on the importance of manufacturer-dealer 
co-operation, and touched on the type of competition 
that could be expected in the near future, particularly 
from chain stores. Mr. Latsch’s remarks were followed 
by a brief, but highly-illuminating talk by Paul Bur- 
bank, general manager of the National Stationers As- 
sociation. Mr. Burbank pointed out that in 1944 there 
were but 355 pre-registrations, while the final attend- 
ance figures reached 1405. This year, he said, pre- 
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convention registrations totaled 1073 in Washington, 
with 32 more being received following his arrival in 
Chicago. That, he pointed out, would give some in- 
dication of what could be expected in total attendance 
before the 1946 convention came to a close. He closed 
by promising that the sessions would be opened and 
closed punctually, emphasizing that the program would 
be well-balanced, with speakers of national repute on 
the schedule. The exhibits, he stressed, would be more 
extensive than ever before, 131 companies showing 
their wares to the visiting stationers. 

Secretary Burbank then turned the microphone back 
to Herb Walsh, who introduced the following officers 
of the National Stationers Association: 

H. B. Van Dorn, Joseph Dixon Crucible Company, 
vice-president, manufacturers’ division. 

A. R. Skibbe, Associated Stationers Supply Company, 
vice-president, wholesalers’ division. 

William Boyd, Acco Products Company and Art Steel 
Company, vice-president, field division. 

Fred Downs, Downs-Randolph Company, Tulsa, 
Okla., vice-chairman, distributors’ division. 

Among others introduced to those present were 
Harold Hampton, Hampton Printing Company, Indian- 
apolis, past president; G. O. Stevens, Stevens, Maloney 
& Company, governor of the Sixth District; Dempster 
Passmore, University of Chicago Bookstore, president 
of the Illinois Booksellers and Stationers Association; 
Fred Deutsch, manufacturers’ representative, president 
of the Texas Travelers Club; Roy Clarke, F. S. Webster 
Company, president of the Northwest Travelers Club; 
Hank Lyles, F. S. Webster Company, president of the 
Golden State Travelers Club; Ella Ryan, manufac- 
turers’ representative; Miss Layman, secretary to Mr. 
Burbank; John Henn, Stanley Wessel & Company, 
chairman of the Chicago convention committee; and 
Ed Manning, Stein Brothers Mfg. Company, vice-chair- 
man of the same committee. 

Credit was given also to Earl Collins, Rockwell- 
Barnes Company; Ray Eichenlaub, Service Steel Prod- 
ucts Corporation; Bill Dalton, Bill Dalton Advertising; 
Jim Lynch, Browne-Morse Company; Bob Reynell, Ox- 
ford Filing Supply Company, and others who un- 
selfishly devoted many hours doing preparatory work 
in order that the 1946 convention might be the largest 
and most successful ever held. 

1946 
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Products of the Industry on Parade 


First NSA Post-War Display 


NEW RECORD in the number of exhibitors at the 
NSA Exposition of Industry Products highlighted 
the first such exhibit to be held since the close of 
the war. Of a total of 126 manufacturers—35 more 
than in 1944—only 95 could be accommodated in the 
main Exhibit Hall, foyers and anterooms. The remain- 
ing 31 displayed their wares in the Sample Rooms on 
the sixth floor of the Palmer House. An unprecedented 
number of visitors viewed the current offerings, which 
were more varied and complete than at any exhibit 
since the pre-war period. 
Visiting hours, which extended from Sunday through 
Thursday, were as follows: 


Sun.—3 P.M. to 10 P.M. 
Mon.—9 A.M. to 12 Noon Wed.—1 P.M. to 6 P.M. 
5 P.M. to 10 P.M. Thurs.—9 A.M. to 2 P.M. 
Unlike previous business shows, no special entertain- 
ment features or attendance prizes were given at the 
show, the exhibition being closed on Tuesday night 
during the party held in the Grand Ballroom from 
9 P.M. to midnight. 
Perhaps the focal point of interest in the entire 
show were the four new-type desks featured by Gunn 
Furniture Company, the Leopold Desk Company, the 


Tues.—5 P.M. to 9 P.M. 


DESCRIPTIONS 


« 


Attracts 126 Manufacturers 


Fletcher Aircraft Corporation and the Wood Office 
Furniture Institute. In addition, a number of the ex- 
hibitors featured their traditional distribution of re- 
freshments and mementos. Included in this category 
were apples by the Dennison Manufacturing Company, 
coffee and doughnuts by the G. J. Aigner Company, 
Coca Cola by the Eureka Specialty Printing Com- 
pany, pencils by the various manufacturers in this 
field and notebooks by Wilson Jones Co. A popular fea- 
ture also was the daily contest for electric clock prizes 
by the Wolber Duplicator and Supply Company, and 
the numbered button contest sponsored by the Louis 
Melind Company, whereby the winners were presented 
with nylon hose, and the presentation of flowers by 
the Industrial Tape Corporation and the Spencer 
Rubber Company. 


Great credit is due Fred Schaefer, chairman of the 
Exhibit Hall committee, and to his hard-working com- 
mittee members for a job well done. The accommoda- 
tion of the largest crowds in NSA history, the mainte- 
nance of balance and the diplomatic procedure in han- 
dling the merchandise-hungry dealers was one of the 
most meritorious accomplishments of the 1946 con- 
vention. 


OF EXHIBITS 


(Pictures on following six pages) 


All-Steel-Equip Company, Aurora, Ill.—Items shown were limited to 
those of current production, and included two-, three-, four- and five- 
drawer letter and legal files, storage cabinets and combination cabinets, 
counter-high cabinets, unit-robe lockers, as well as school and _ institu- 
tional lockers. The exhibit was under the direction of J. H. Hartman, 
field manager, equipment division, assisted by Howard Frederick and 
five other members of the field organization. 

Almac Plastics, Inc., New York 1, N. Y¥.—Displayed were many of the 
company’s items of Lucite, Plexiglas, Catalin and Polystyrene construc- 


tion. Included were book ends, bud vases, perpetual calendars, candle- 
stick holders, candy dishes, cigarette boxes and cases, fruit bowls, 
fountain pen writing sets, letter openers, rocker blotters, memo pad 


sets, napkin holders, paper weights, powder boxes, picture frames, playing 
card boxes, wall brackets, dip pen and fountain pen writing sets, and 
complete desk sets. M. J. Lewis, president, was in charge. 

Amberg File & Index Company, Kankakee, IIl.—Principal 
exhibit were a complete line of filing supplies, including transfer cases 
and metal equipment, a complete line of scrapbooks and albums, and 
presentation binders, brief covers and other loose leaf products. The 
booth was under the supervision of Bert Amberg, president, and 
Gilbert W. Amberg, vice-president. 

American Lead Pencil Company, Hoboken, N. J.—Featured was the new 
Venus hooded pen and Venus ‘“President’’ pen, along with a general 
line of woodeased Venus pencils. Len Hehner, advertising manager, 
was in charge, assisted by regional salesmen. 

American Stencil Manufacturing Company, Denver, Colo.—Displayed 
for the first time was a model of the new Sure Rite duplicator. Also 
shown were the Shooting Star film stencils, Sure Rite ribbons, Sure 
Rite Eagle carbon paper, duplicating inks, cleansing creams, and cor- 
rection fluids. John H. Majarus, sales manager was in charge, assisted 
by Ed Berger, Chicago district manager. 

American Writing Paper Corporation, Holyoke, Mass.—-Central point 
of the display was the company’s line of Eagle-A typewriter and boxed 
papers, distribution of this line being graphically illustrated. The 
exhibit also displayed various dealer helps and other marketing features. 
Sale Promotion Manager Shel Bradley was in charge, assisted by Olson 
and Burnett, Chicago representatives. 

Art Specialty Company, Chicago, Ill.—In this booth featured 
Flexo adjustable fluorescent lamps for factory or office and Flexarm 
fluorescent desk lamps. Arthur and Robert Natenberg were in charge. 

Art Steel Sales Corporation, New York 51, N. Y.-—-Suspension files, 
Futura personalized filing systems and card filing systems, Moldmaster 
plastic money trays, Rotarian plastic letter trays and Futura Desk- 
master units were shown. Present were Joseph Burger, president; I. M. 
Levy, treasurer; Ed Bergman, executive vice-president and Sales Repre- 
sentatives Bill Boyd, O. D. Mann, Larry Damon, Lee Banov and 
Sam Katz. 

_ Associated Stationers Supply Company, Chicago, Ifl...The World-Wid 
line of warehouse, office and business forms were on display. In charge 
were Ben Beeler, Jack Lydiard and Bruce MeCaleb. 

Automatic Pencil Sharpener Company, Chicago, IIl.—A limited line of 
pencil sharpeners and B. D. clips were exhibited. Frank W. Hughes, 
E. C. Smith and Joseph C. Strauss were in charge. 

Autopoint Company, Chicago 40, 11l.—The exhibit was the first showing 
of the Autopoint Index, a new and improved device for telephone 
numbers, addresses, prices, receipts and other practical uses. The new 
models were exhibited in Autopoint Memo Pack Cases, together with 
other Autopoint products. In attendance were Stewart Barrett, Harry 


items on 


were 
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Dressel, Roy Johnson, Ed Naud, Dick Laymon, Henry Huette and 
Lucien Johnson. 
Avery Adhesives, Los Angeles 13, Calif..—Highlighted was the com- 


pany’s line of Kum Kleen pressure-sensitive gummed labels, in addition 
to a showing of industrial masking tape, die-cut labels and dumbbell- 
type labels. C. J. Lee, Chicago representative, was in charge, assisted 
by Harold McKinley of the Detroit office. 

Bainbridge, Kimpton & Haupt, Inc., New York 8, N. Y¥.—The display 
comprised the numerous lines distributed to the stationery and office 
supply trade exclusively by the company. Inciuded were waste baskets, 
chair cushions, desk lamps, Hold-the-Phones, cash boxes, stationery, 
brief cases and brief bags, pencil sharpeners, ball-point pens, envelope 
sealers and envelope openers. In charge was Melville G. Wheeler, vice- 
president. Other members of the executive staff present included 
Mortimer H. Chute, Jr., president and treasurer, and William H. 
Greenleaf, advertising manager Also assisting in the booth were the 
following field representatives: Franklin E. Rising, Jerry Stanchfield, 
Charles G, Consodine, Emil Swanson, Fred C. Funke, and William J. 
Schroeder. 

Bankers Box Company, 
storage box, Liberty storage 
copyholder—were on display. 

J. Nickel, secretary-treasurer; 
John Fellowes. 
Bates Manufacturing Company, Orange, N. J. 


Four products—the Liberty 
binder, .Liberty string binder and Liberty 
Present were Harry L. Fellowes, president; 
Folger Fellowes, sales manager, and 


Chicago 5, It. 


As in former years, the 


display consisted of Bates numbering machines, staplers, perforators, 
MunKee stamp pads, eyeleters and eyelets, list finders, dialists and 
telephone irdexes. Parle Cooley, midwestern representative, was in 


charge, assisted by S. M. Babson from the home office, and by 
Lloyd Robinson, salesman. 

Richard Best Pencil Company, Irvington, N. J.—The regular Best line 
of pencils was on display. The booth was in charge of H. M. Heath of 
the home office, assisted by Dan J. Consodine, midwestern representative. 

Boorum & Pease Company, Brooklyn 1, N. Y.—-An extensive display of 
B & P blank books and loose leaf merchandise was featured. C. H. Law, 
Chicago manager, was in charge, assisted by a group of salesmen. 

Bureau Stationery Company, Bloomington, Iil._Featured in this display 
was the ‘Picture of the Month,’ a syndicated service for window 
displays, SureCut pencil sharpeners, comic valentines, hand-decorated 
stationery, gift wraps and gift ribbon, and the Bureau System for 
farm income tax. E. D. Olinger was in charge 

Business Efficiency Aids, Skokie, Ull.Central point of interest was 
the new Spin-Dex rotary-type file, and the Time Saver deskside file. 
Also shown was the line of stock files and bank tellers’ units of the 
Watson Manufacturing Company, which the company represents. In 
charge was E. A. Dahl, Sr., president, assisted by E. A. Dahl, Jr.; 
R. C. Elliott; Don Braley, president of Watson; Fred Chindgren, 
Watson sales manager, and Ralph Bender, also of Watson. 

Cardine!! Corporation, Montclair, N. J.—Displayed was a complete 
line of drafting equipment and drawing material, and office supplies 
such as ink eradicator, stamp pad inks and adhesives. In charge of the 
exhibit was J. D. Cardinell, president, assisted by Ted Reichart, 
sales manager 

C-Thru Ruler Company, Hartford, Conn.— Exhibition consisted of ruling 
and drawing devices such as rulers, protractors, stencils, slide rules, 


navigational plotters, French curves plastic adjustable T-squares, 
triangles, ellipses and compute Those in attendance included Miss 


Jennie R. Zachs, Herbert M. Finklestein, Harold P. Reinke, Carl W. 
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American Stencil 
Mfg. Co. 

Bankers Box Co. 
Compco Corp. 
Allied Ribbon & 
Carbon Mfg. Co. 
Avery Adhesives. 
Bates Mfg. Co. 
Dennison Mfg. Co. 
The C. L. Downey 
Co. 


(Photos Courtesy Oscar & Associates) 
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Draper, Paul J. Reinke, Charles H. Hucke, and J. Grossman. 

The Carter’s Ink Company, Boston, Mass.—.Shown in this exhibit were 
the Carter Stylewriter writing sets, Cube-Wells and Dip-Wells, in 
,ddition to a full display of carbon papers and typewriter ribbons, 
writing inks and adhesives. Karl H. Kiesel, Chicago manager, was 10 
charge, with S. D. Wonders, general manager, Boston, George 5 
Basil, Canadian sales manager, and L. G. Stevens, Albert H. Baugher, 
William H. Cox and Arthur 8S. Jansky also in attendance 
Codo Manufacturing Corporation, Coraopolis, Pa. A full line of ribbons 
and carbons for every purpose was shown, in addition to register rolls, 
master units, duplicator fluid and cleansing cream. In charge was 
President F. S. Cooper, assisted by Roscoe Benge ind Chet Smith. 
Colefax Corporation, Lynbrook, N. Y. 

Columbia Ribbon & Carbon Manufacturing Company, Glen Cove, L. I., 
N. Y.—Featured was a colorful display background with 48 colored 
photographs on glass, backed by indirect diffused lighting, showing 
Columbia dealers’ store fronts and show windows. Flash photographs 
were made of visitors at the booth and a full display of Columbia ribbons 
and carbons was in evidence. In attendance at the booth were Frank R. 
Nichols, president; Henry B. Holmes, vice-president; Thomas 4G. 
Duggan, assistant sales manager, and Sam A. Armstrong, manager of 
the Chicago branch. 

Columbian Art Works, Inc., Milwaukee, Wis.On display was a full 
showing of the Success line of desk calendars. Background for the 
exhibit was a large colored reproduction of the company’s new factory, 
covering 50,000 square feet, and scheduled for completion on January 1. 
In charge were T. W. Norris, vice-president of the company, and Harry 
L. Short, sales manager. 

Compco Corporation, Chicago, Iil.—Featured were the Compco sand 
urn and Compco all-steel ash tray with solid brass ash receiver, In 
charge were S. J. Zagel, president and sales manager, and L. H. 
Wrobel, who announced that the company would release the Circline 
fluorscent desk lamp shortly. 


Corry-Jamestown Manufacturing Corporation, Corry, Pa.This booth 
contained a comprehensive showing of the company’s post-war line of 
Steel-Age steel desks and steel filing cabinets. In charge of the exhib't 
was David A. Hillstrom, president and general manager; R. E. Larson, 
vice-president in charge of sales; W. Bruce Ellsworth, manager, stock 
sales; R. C. Anderson, vice-president, and Roy A. Edgren, Harold W. 
Edgren, Charles Blad, Maurice R. Cowan and Henry Clark, representing 
the company’s regional offices, 

Cramer Posture Chair Company, Kansas City, Mo..The Cramer display 
consisted of conventional posture chair models, plus the first formal 
showing of the new-type Alumin-Ease chairs. J. A. Lang was in charge. 
assisted by F. C. Charles, S. C. MeKee and George S. Long, sales 
representatives. 

Cushman and Denison Manufacturing Company, New York 11, N. Y. 
Display consisted of an assortment of Cado Flo-Master Fountnbrushes 
and eight colors of Cado transparent inks, Cado Fountnbrushes in unit 
packages, and the complete line of Cado KeMaster filing systems. In 
attendance were Robert E. Gooley, general manager; Robert E. Wright, 
Sr., sales manager, and John B. Dwyer, C. H. Hucke, Harry L. Short, 
Ward H. Silliman and D. K. Asher, sales representatives. 

Dennison Manufacturing Company, Framingham, Mass.— Displayed in 
a suggested modern Dennison goods section of a stationery store was 
a large selection of Dennison merchandise. Juicy red apples were 
presented to callers at the booth as in past years. Supervising the 
exhibit were Andy Maish, director of distribution; J. S. Keir, executive 
vice-president; H. E. Gorton, manager dealer division; F. H. Doris, 
K. S. Bullard and S. W. VanNess, division selling managers, and 
L. L. Dorsey, R. H. Lewis, J. M. Hitcheock, R. A. Maish, Jr. of the 
sales division, and L. D. Gilmore, advertising manager 

A. B. Dick Company, Chicago, !1l.—Central theme of the Mimeograph 
exhibit unfolded the 62-year history of the company’s duplicator, from 
the earliest model to the present Mimeograph. In charge of the booth 
was M. G. Stolp, sales promotion department. Also present was Harry 
Anderson, vice-president in charge of sales; Jack Beadle, general sales 
manager, and John Hanley and Jack Crooks, assistants to the 
general sales manager. 

Ditto, Inc., Chicago, I.—Featured in the Ditto exhibit was a_high- 
speed automatic feed, direct process duplicator, Charles H. Ward, 
dealer manager, was in charge. 

Dixon, Joseph, Crucible Company, Jersey City, N. J.—Included in the 
Dixon exhibit were the Ticonderoga, Eldorado, Best, Anadel and 
Thinex pencils, lumber crayons and allied items. The merchandise 
display was supported by an exhibit of Dixon point-of-sale displays. 
Horace B. Van Dorn, manager of Dixon’s pencil sales department, was 
in direct charge of the booth, assisted by Joseph P. Templeton, Charles 
P. Mueller, Otis G. Steele, William B. Allen, William J. secker, 
Arnold E. Berglund, Robert W. Vater and Walter M. Van Dorn. 

Domore Chair Company, Inc., Elkhart, Ind.—Both wood and metal 
posture chairs, in both executive and clerical models, were exhibited. 
The booth was in charge of T. L. Kornmann, H. 8. Waleott, vice- 
president, and other members of the Domore organization. 

C. L. Downey Company, Hannibal, Mo.-A unique display, with several 
motor-driven parts, emphasized the Downey trademark and_ special 
features of the company’s products. In charge of the exhibit was C. Lee 
Downey, president of the company, assisted by his daughter, Mrs. 
L. Craig Jackson, treasurer; Paul Strebel, vice-president in charge of 
production; J. Robert Williams, warehouse supervisor, and Fred Lind, 
manager of the Cincinnati warehouse. 

Eagle Pencil Company, Inc., New York 9, N. Y.-All pencils, pen 
holders, steel pens, mechanical pencils and other items manufactured 
by Eagle were shown. One entire corner of the booth was devoted to 
the display and demonstration of the Eagle Orbic ball-point pen. In 
charge of the booth was Herman Price, vice-president and general 
manager, assisted by Harold Seelig, assistant director of marketing; 
David E. Price, assistant sales manager; Robert B. Overend, Chicago 
manager; H. G. (Bud) Konnersman, San Francisco manager; and 
salesmen William Sahm, Carl Schutz, Ben Brohm, E. L. (Tommy) 
Thompson, Norman Hill and Samuel P. Van Arsdall. 

Eaton Paper Corporation, Pittsfield, Mass.Emphasized at the Eaton 
sooth were the company’s line of Berkshire typewriter papers and ail! 
mail specialties for business use. Previewed at the booth was the 
new Berkshire dealers’ window display set of three panels promoting 
Serkshire typewriter papers, air mail papers, and Corrasable bond. 
- G. Morris, Frank Palmer, W. G. Oliver and Edward Rohrs were in 
cnarge 


Engineering Manufacturing Company, Sheboygan, Wis.—Included_ in 


he Esco line of drafting, drawing, artist, engineer and navigation 
equipment were drawing kits with transparent-edged parallel rules 
drafting tables, T-squares, parallel rulers, triangles, compasses, dividers 


and pencil pointers. Supervising the booth were George Weygant, 
Elmer Taylor and W. A. Wendland. 

Esterbrook Pen Company, Camden, N. J.—Merchandise which drew 
attention to the Esterbrook booth included Esterbrook fountain pens, 
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fountain pen desk sets, Dip-Less writing sets, steel pens, lettering pens. 
and art and drafting styli. A. G. Frost, president, and R. N. Wood, 
vice-president in charge of sales, were in attendance. 

Eureka Specialty Printing Company, Scranton, Pa.-A full line of 
gummed seals, shipping and mailing labels, air mail labels, gummed 
letters and numerals, die-cut gummed specialties, Christmas items and 
canning labels was shown. In charge was A. K. Howes, merchandise 
manager from the New York office, assisted by A. J. Krause, R. G. 
Crossette, F. A. Hauser, Bob Warner, Al Knox, J. W. Reid and 
N. R. Thurston. 

Evans Specialty Company, Richmond, Va.—On display were gathering 
racks of various sizes as well as sorting units and a housing unit for 
file folders. Models of several new items were demonstrated. L. W. 
Evans was in charge, assisted by Miss Mary Ritter 

Eversharp, Inc., Chicago 3, Ill.—Featured was a dramatic presentation 
of the new Eversharp CA and CA Retractable ball-point pens, along 
with a showing of matching mechanical pencils. The exhibit was under 
the personal management of Tom Emerson, vice president in charge of 
domestic sales, assisted by his regional managers and salesmen. 

Faber, Eberhard, Pencil Company, Newark, N. J.—This exhibit was 
divided into two parts, one featuring Eberhard Faber’s Mongol colored 
pencils, the other company’s new ball-point pen. Mongol, Van Dyke, 
Blu-Blak and other bands, as well as Faber’s line of erasers were also 
in evidence. Fluorescent lighting, flasher signs and an_ illuminated 
display of the company’s national advertising created unusual attention 
value. In charge was A. C. Van Horne, Chicago district manager, 
assisted by J. C. Musser, J. Love, L. M. Brown, Robert Kane, Stephen 
J. Kosteling, M. T. Morgan, W. M. Pickering and D. M. Smith. 

Farber, Louis H., Chicago, Il.—The Hang-A-File was demonstrated 
in the company of typewriter stands and a new circular fluorescent lamp. 
Jasper Seating Company chairs were also shown. Mr. Farber was in 
charge of the display. 

Fibre Forming Corporation, Olean, N. Y.—Fibre Form seamless, 
waterproof waste paper receptacles were displayed in four colors 
brown, green, red and gray. Miniature waste baskets were distributed 
to visitors at the booth. In charge was J. J. Blum, vice-president, and 
Ora G. Foote, secretary. 

Finch & McCullouch, Aurora, IJl.—A full line of desk and_ wall 
calendars in leatherette and wood, desk calendar pads, Don’t Forget 
books, memo books and pads, smoker sets, book-ends, letter trays, 
wood picture craft puzzles and paper picture craft toys were on 
display. In prominence was the company’s trade name, Memory 
Masterpieces. F. D. Hearn, sales manager, was in charge, assisted 
by George Douglas, W. H. Watson and W. L. McCullouch. 
Globe-Wernicke Co., The—Cincinnati, Ohio—Seal-gray steel office equip- 
ment was the motif of the G/W exhibit, with office accessories, filing 
supplies, visible record equipment and bookcases arranged around this 
central theme. A new projection machine, the Adslide, was used to 
tell the story of the company’s advertising and the Find-i-tis campaign. 
Those in attendance were S. E. Langdoc, assistant to the president; 
H. L. Pfau, general sales manager; Arthur H. Frey, manager filing 
supplies and systems division, Fred Larson, district representative, and 
Ham Warnock, Dick Singer and Mel Schneider, all of the Chicago office. 
Graff Company, George B., Cambridge 40, Mass.—Set forth in the 
Graff booth was the company’s line of signals, maptacks, index tabs, 
high-speed rulers and allied items, displayed on a number of colorful 
pieces designed by Charles Lipman. In charge was Roger B. Thurber 
and Mr. Lipman. 

Gregory Fount-0-Ink Company, Los Angeles 41, Calif.—Displayed in 
a special showcase against a_ specially-designed background was_ the 
familiar line of Fount-O-Ink writing sets, plus a number of new items. 
F. M. Sorenson, sales manager, supervised the exhibit, assisted by 
J. M. Sappington, 8S. A. Bell and H. O. Dell. 

Gibbons, Thomas H., & Company, Chicago, I1l.—Featured in this display 
was the Gibbons line of cowhide and pigskin brief cases, club bags, brief 
bags and overnight cases. A complete line of billfolds, wallets, pocket 
secretaries, diaries, address books and other personal leather goods was 
also shown. In charge of the exhibit were Thomas H. Gibbons, Sr., 
president; C. Ryan, general manager; T. H. Gibbons, Jr., manager 
mail order department, and the following sales representatives: W. E. 
Wygal, Dan Cary, N. T. Brown, Earl Kinney, A. L. Harschall and 
L. B. Caliahan. 

Gunn Furniture Company, Grand Rapids, Mich.—An outstanding new 
desk formed the nucleus of the exhibit. Finished in light oak, the 
new model featured a_ built-in radio, intercommunicating system, 
electric clock and electric razor, electronic dictating equipment, twin- 
tube fluorescent lamp, twin-pen desk set, built-in telephone and auto- 
matic index. In the rear was a built-in bar, with glasses and decan- 
ters, a three-tray refrigerator and one-hour fire test safe. The desk 
also was equipped with an electric cigarette lighter and an additional 
outlet. Chairs in matching wood, upholstered in green leather, com- 
pleted the ensemble. In charge was Fred M. Deane, president; M. C. 
Vaught, merchandise manager; N. Y. Whitesides, assistant sales manager, 
and Morris Potter. 

Hano, Philip, Company, tInc., Holyoke, Mass...Showing Snap-A-Part 
forms and holders, continuous forms, lithographed forms, and Hano 
autographic registers and forms. In charge was Norman Hanna, sales 
promotion manager, assisted by David Hinkley 
Herring-Hall-Marvin Safe Company, Hamilton, Ohio.—Three models 
of the Hamilton line of one-hour safes, featuring a special finish, 
were shown, together with the company’s new electric floor model 
rotary record file. The booth was manned by the following personnel: 
Warren Mosman, executive vice-president; E. V. Flaherty, general sales 
manager; R. C. Hutzelman, dealer sales manager; and Andrew Parks 
and H. H. Lorenz of the Chicago office. 

Heyer Corporation, Chicago, Wl.—Exhibited was a complete line of 
duplivators, with one model of the Lettergraph stencil type being 
shown. A full display of lettering guides and styli was also in evidence. 
\. J. Heyer was in charge, assisted by S. E. Gregory and G. H. 
Herrmann : 

Higgins Ink Company, Inc., Brooklyn 15, N. ¥..-Featured was a custom- 
built exhibit and a full display of drawing inks, writing inks, adhesives, 
sealing wax and art books Special stress was laid on advertising 
and merchandising of the Higgins line. Harry Tehan, second vice- 
president and sales manager, was in charge, assisted by Jim Bradley, 
midwest representative; A. L. Marschall, southern representative, and 
Bert Cholet, assistant vice-president 
Hotchkiss Sales Company, Norwalk, Conn...No merchandise was on 
display, but a full line of circulars showing the Hotchkiss line was 
distributed. Each caller at the booth signed a guest book and received 


4 box of 5,000 chisel-pointed staples. In charge was James Grecco, 
sales manager, assisted by E. J. Kuch, Chicag office; Al Johnson, 


New York office, and Kenneth Taylor, Norwalk offic 

Hunt, C. Howard, Pen Company, Camden, N. J.—Th: company again 
featured the Boston pencil sharpener, Speedball pens, and Hunt artist 
pens, pens and clips. John Kolb was in charge, Charles Stoner. 
J. D. MacMorris and A. E. Eadon were also on hand to greet callers. 
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industrial Tape Corporation, New Brunswick, N. J.-Texcel cellophane 
tapes, gift tapes, drafting tapes, tape dispensers and a special stationers’ 
counter display assortment were shown. Flowers were presented to 
eallers throughout the business show. Supervising the booth was J. B 
McLaughlin, midwest division manager, ably aided by George Tapner, 
Harry Rafferty, R. T. Hamilton, L. E. Barnes, George Chisholm and 
John Scherer. 

International Plastic Corporation, Morristown, N. J.-A complete 
assortment of cellulose acetate tapes, Filmonize self-sealing tapes, 
Taypit gift tapes, and special imprinted and foil tapes were shown. 
R. B. Wright, division manager, was in command, flanked by Ed Gotsch 
and John Rigney. 

Johnson Chair Company, Chicago 39, Ill.—The company displayed a 
general line of office and posture chairs in oak and walnut, together 
with a few inexpensive leather pieces. In conjunction with this exhibit 
were three regular model desks of the Clemco Desk Manufacturing 
Company, Chicago. W. M. Small, director of sales, was in personal 
charge. assisted by three salesmen from the field. 

Kahn, David, Inc., North Bergen, N. J..The standard line of Wear- 
ever pens and pencils were on display. Especially featured was a new 
cabinet provided to dealers with a stock of four dozen pens and 
one-half dozen pen and pencil sets. The walnut cabinet has a supply 
space for extra merchandise. In attendance were Julius Kahn, presi 
dent, Harry Yager, vice-president, and L. T. Goldberg. 

La Salle Products Company, Chicago 14, I1.—Smoking stands in 
walnut, in aluminum, and in steel, finished in Statuary, Old English, 
brass and chromium plate, together with costumers and ash trays in 
walnut and metal, comprised this distinctive exhibit. E. R. Rodriguez 
was in eharge, assisted by Jim Row, St. Louis; Harry Kanitz, 
Milwaukee, and Bob Madaii, Cleveland. 

Leopold Co., Burlington, towa.—The desk in the ‘Progressive Suite’ 
was a feature of this display. Made of blond wood the desk was 
equipped with a_ radio, clock, and built-in fountain pen set, non- 
burning top, slides extending both from the sides and back and 
other innovations. Another desk shown was one designed by Gilbert 
Rhode. It was an executive model with a curved front somewhat 
resembling the kidney home desks. Made of natural walnut it has no 
central drawer, the trays for pens and pencils being located in small 
drawers in each side pedestal. Carl Leopold, president, was in charge 
assisted by Sterling Lord, secretary and other salesmen 

Mashek, Frank, Company, Chicago, Il.-Products shown included brief 
cases, portfolios, brief bags, ring binders and catalog cases sob 
Heck, sales manager, was in charge, assisted by the following salesmen: 
Don R. Herschberger, Charles H. Greenlee, Herbert I. Henry, Dave C. 
Neuhaus, Fred Deutsch, Bill Baker and Eli Chalfie. 

Maso Steel Products Company, Chicago, Il.—Shown was an extensive 
line of office machine stands and waste baskets, telephone tables, 
steel trays in stacks, hanging trays for stationery, and a “Rollaway” 
file with a sliding top. Gus Solomon, sales manager was in charge, 
assisted by Johnny Burke, assistant sales manager, and Joe Walsh, 
office manager. Also in attendance were Mort Priess, president: Hy 
Zittman, secretary to treasurer; Peter Barile, vice president of the 
fri-Par Manufacturing Company, producer of the lines on display. 
Mason- Williams Company, Chicago 10, Hl.—A complete array of poker 
tables, bridge tables, folding chairs, adult games, poker chips, dominoes 
and related items was shown. W. C. Cleary was in charge 


May, J. L., Company, New York 11, N. Y.—Display featured the 
complete Maco line of Christmas seals and tags, in addition to Maco 
money folders, gift folders, price tags, labels, luggage tags, pin 


tickets, and baggage tags. Matches and key chains were given as souvenirs. 
Frank May was in charge, with Martin Brown assisting 

Meier, Joshua, Company, New York 3, N. Y. The complete line of 
V.P.D. transparent envelopes, card cases, folders, book covers and 
desk aids was shown, including a few new items. In attendance were 
Stanley Geismar, New York; Martin Moldow, eastern representative, 
and Harold Reinke, midwestern representative 


Melind, Louis, Company, Chicago 10, I. Two separate booths were 
maintained. In one, the regular Justrite line of marking equipment and 
office appliances was featured. The other was devoted to the promotion 
of Justrite rubber division products. A popular feature of the booths 
was the presence of the Lynn twins, who presented numbered buttons 
to visitors. These badges, when matched with the same number _ in 
i different color, entitled the bearers to nylon hose. In charge of the 
displays was James M. Eyman, advertising manager, assisted by members 
of the company’s advertising, sales and production departments 

Merriam, G. & C., Company, Springfield, Mass...On diplay was an 
impressive exhibit of Webster's New International Dictionary, second 
edition, in assorted bindings; Webster’s Collegiate Dictionary, fifth 
edition, in assorted bindings; Webster's Dictionary of Synonyms and 
Webster's Biographical Dictionary. Attendants were Ingham (C. Baker 
and Harris W. Baker. 

Minnesota Mining & Manufacturing Company, St. Paul 6, Minn. 





Featured was a colorful background of Scotch plaid, with the Seotch 
Boy in prominence, flanked by selected ad reprints. Merchandise displayed 
included — the general Scotch tape line, Christmas tapes, Mistlon 
plastic ribbon gift wrap material, drafting tape and dispensers, Roget 
How, advertising manager, was in charge, assisted by ( ( Smith 
St. Paul sales manager; J. J. Bennison, Chicago sales manager: P W. 


Mereness, Detroit sales manager; Ray Sullwold, St. Louis sales manager. 
and others 


Mittag & Volger, Inc., Park Ridge, N. J.—-A full display of M. & V. 


ribbons and carbons was in evidence. In charge was Ira Cole, vice- 
president and sales manager; Paul L. Foster, vice-president and 
issistant sales manager, and other members of the sales organization. 
Moore Push-Pin Company, Philadelphia 44, Pa.—An interesting dis 
play of maptacks, push-pins, Push-less hangers, and thumbtacks was 
featured. Highlight of the exhibit was a large map. depicting. by 


the use of maptacks, the organizational plan of the National Stationers 
Association In charge was John R. Davies. president: Fulton W. 


Sampson, vice-president; Herb Hooks, sales manager ind Fred H. 
Guyant, midwest representative 

Morris, Bert M., Company, Los Angeles 36, Calif...The regular line 
of Morriset products, the new de luxe line of gold and silver mounted 
sets, and the recently-introduced Morrisharp, an electric penci harpener 
were exhibited. The display was handled by | I Scl ff f I 
manager, Bert Bassett and Harold O. Atwoour 

Murray Engraving Company, Chicago 37, Il.— Show: vere several 
samples of engraved business and social stationery ] harge were 


1. M. Alexander, Wilfred G. Lohman and Arthur L. Silver 


National Blank Book Company, Holyoke, Mass.—-National record-keeping 
equipment displayed included bound books, loose leaf, I al visible 
ring-type visible machine posting travs and _ stands ul the new 
dealer display ises In attendance were W. Brewster Towne, western 
sales manager; Pa B. Buckwalter, general sales manager: Richard P. 
Towne, treasure Albert |} Farr, merchandise manager, and Ray Ham- 


mond, Jules Turner, . 
Walter Kane, and Ray 


John Ramma, Walter Waldvogel, Robert Bauer, 
Schumacher, sales representatives. 


Niagara Duplicator Company, San Francisco 5, Calif.—The display con- 


sisted of a complete 
inks and other supply 


showing of Niagara stencil duplicators, stencils, 
items. Featured attraction was the new Model 


250 Niagara duplicator. The exhibit was under the direction of L. 
Edward Scriven, general manager of the company. 

Northern States Envelope Company, St. Paul 1, Minn.—Included in this 
merchandise grouping were currency gift envelopes, visual policy jackets, 


a complete line of ban 
Rebholz, sales manage 
were in attendance 


kers’ envelopes and several specialty items. J. G. 
r, and I. M. Cornelius, assistant sales manager, 


Norwood Equipment Company, Chicago 1, Ill.—Featured in this exhibit 


were the Norwood De 


Luxe memo and the Mem-O-Aid desk roll-type 


memo. Joseph E. Theis and Doak Norwood were in attendance. 

Oakville Company, Oakville, Conn.—The familiar “Yellow Box Line”’ 
of clips, pins, fasteners, thumb tacks and other paper fastening devices 
were displayed against a dark background. In charge of the booth 
was (. €. Shee, sales manager, and R. C. Chapman, assitant sales 


manager, assisted by 


H. L. Short and C. H. Hucke. 


Oxford Filing Supply Company, Brooklyn 6, N. Y.—Highlighting the 


Oxford filing supply e 
added to the Pendafle 
filing cabinet designed 
desk, a compact stee 
Pendaflex filing. On 
chairman of the boar 
sales manager, and I 
tobert Reynell, sales 


xhibit were the new steel equipment items just 
x line—the Pendaflexer, a mobile desk-side steel 
for Pendaflex folders, and the Pendaflex utility 
| desk with a compartment at one side for 
hand to greet visitors were R. A. Jonas, Sr., 
d; R. A. Jonas, Jr., president; C. E. Reynell, 
C. Goodhand, William Glenn, W. R. Kane and 
representatives. 


Parker Pen Company, Janesville, Wis..One of the most attractive 


features of this exhibit 


special emphasis being 


was the new Parker fluorescent pen department, 


placed on the Parker ‘51’ and the new Magic 


Wand desk set. Quink and “‘51’* ink were also prominently displayed. 
N i E. 


In charge was J 
Priest, D. H. Gullett, 
sales managers 
Polycraft, Inc., New 
was the Memo-Matic 


Black, g*ueral sales manager, assisted by C. 
George Whiteside and Mark Morrissey, divisional 


York 11, N. Y¥.—Central feature of this exhibit 
pocket secretary and Memo-Matic Junior pocket 


secretary. E. Feibusch was in charge. 
Print-O-Matic Company, Chicago, III. Exhibited was the Print-O-Matic 


post ecard duplicator, 


with new features, and a line of supplies. In 


charge was Bill Sokolec, assisted by H. P. Sherman. 
Quality Park Envelope Company, St. Paul, Minn.—The Quality Park 


line of slide fastener 
mailing envelopes, flat 


wallets, vertical file pockets, two compartment 
mailing wallets and clasp envelopes was shown. 


In attendance were Harry Balch, vice-president with headquarters in 
Chicago, L. M. Wasley, vice-president and general manager, and Roy 


Johnson. 


Rand McNally & Company, Chicago 5, !l.—Displayed and demonstrated 


at this booth was the 
for the display, sales 
with the utilization of 


company’s new three-in-one map unit, designed 
and storage of maps in the stationery store, 
but 15 square feet of floor space. In addition, 


the full line of maps, atlases and globes were in evidence. 0. 
Anderson, sales nranager; H. H. Woodworth, sales promotion manager, 
and Harold Friedlander, sales representative, were in charge. 

Reyburn Manufacturing Company, Inc., Philadelphia 32, Pa. Focal 


point of interest in 
counter merchandiser, ¢ 
labels, reinforcements, 


the Reyburn exhibit was the company’s new 
containing popular numbers of Reyburn’s gummed 
transparent mending tape, baggage tags and 


key tags. New counter and window display cards and the new dealer 
aid folder were also featured. R. C. Schmutzler, advertising manager, 


was in charge, assistet 


1 by Don Sharpe, H. P. Venet and A. F. Cote, 


all of the Chicago office. 
Ritepoint Company, St. Louis 4, Mo.—Shown was the company’s line 


of Ritepoint mechani 


‘al pencils and the new ‘“‘Golf-Meter’’ pencil. 


C. H. Ellsworth, advertising manager, and Paul R. Kuhn, sales man- 


ager, were in charge. 
Robinson Remincers, 


Westfield, Mass.—Holding the center of the stage 


in this exhibit was the Pen-in-Ink desk set, Guard-it and Guardette 


billfolds and the Robir 
and book-marks were 


ison Reminder pocket memory system. Circulars 
distributed, calling attention to the Robinson 


“Memorabilia,” a collection of old notebooks and comparable antiques 
dating back more than 100 years. H. S. Robinson, president, was in 


charge. 


Rockwell-Barnes Company, Chicago 1, Il.Featured were the Rock-a- 
File filing system and the new Rock-Elite desk tray. Len Rose, manager 


office equipment divisic 


n, was in charge. 


Rowles, E. W. A., Company, Arlington Heights, Il.—The company’s 
completé line of blackboards, bulletin boards, blackboard erasers and 


window shades for sche 


ol and educational institutions was shown, along 


with an exhibit of educational toys. W. R. Sprenger, sales manager, 


was in charge 


Royal Typewriter Company, Inc., New York 16, N. Y.—The display 


featured complete lines 
carbon papers and allie 


of Royal portable typewriters, Roytype ribbons, 
d supplies. In attendance were Russell Hammell, 


Chicago Roytype, manager, Frank Martens, Chicago Roytype, Al Ruppert. 
Cleveland Roytype manager, and Larry McDonough, manager of Royal 
portable division, Chicago. 


Rugby Products Corp 
play was a line of han 
several smaller items 


oration, New York, N. Y.—-Featured in this dis- 
d crafted leather goods including brief cases and 
Special emphasis was given to a brief case made 


of Selohyde; a combination of grain leather and plastic. Murray 


Gordon, vice president 
branch manager. 

Sanford Ink Company 
inks and adhesives ba 


was in charge, assisted by Don Ostrof, Chicago 


, Chicago 7, Il.—An extensive display of Sanford 
‘ked by a large photograph of all of the com- 


pany’s products featured the booth. C. W. Lofgren, assisted by several 
members of the sales department, was in charge. 
Sengbusch Self-Closing Inkstand Company, Milwaukee 3, Wis.—In addi- 


tion to the company’ 
type Handi-pen desk 


s regular line of desk sets, the new _ bottle- 
set was displayed. G. J. Sengbusch, Fred 


Sengbusch and A. G. Schaefer were in charge, assisted by the following 


salesman; Henry Riegel 


. William Vogel, A. F. Sengbusch, Ward Silliman, 


William R. Luke and Merrill D. Hasty. 


Sheaffer, W. A., Pen 


Company, Ft. Madison, lowa.—The entire line of 


Sheaffer writing instruments and inks was exhibited in an attractive 


large wall cases and a large floor case with 


booth comprising four ' : 
ccompanying corner pedestals. Special emphasis was placed on Skrip 
promotion, 12 eolors now being available, and on the new Safeguard 


desk set, based on the 
the Stratowriter ilso 
was in charge of the 
H E. Waldror ( R 
Jack Clark. 

Southworth Company, 
papers and air mau 
under the direction of 
Pledge, manager of the 
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dip set principle. Sheaffer's new ball-point pen, 
drew considerable attention. Jack Asthalter 
display, others in attendance being G. C. Holt, 
Sheaffer, W. D. Evans, R. H. Whidden and 


West Springfield, Mass..Southworth typewriter 
papers were featured in an attractive booth 
Paul Cheney, sales manager, and Mrs. Evelyn 
Chicago office. 
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Corry - Jamestown 5. Industrial Tape 

Mig. Corp. Corp. 

Gunn Furniture Co. 6. W. W. Welch Co. 

Royal Typewriter 7. Wells Office Furni- 

Co., Inc. ture Co. 

Gregory Fount-O- 

Ink Co. (Photos Courtesy Oscar & Associates) 
Speed Products Co., Inc., Long Island City, N. Y¥.—Prominently lo- 


cated in this exhibit was a new counter display of the omplete com 
pany’s line for dealer use The display was equipped flashing 
light which seemed to make the word swingline’ 1 e up as the 
light came on i same time a rabbit sketched on lis display 
ippeared to wink packaging of the company’s ne of stapling 
machines wa so featured. Jack Linsky, president Vit charge, 
issisted by Fred Ernst, sales director and Roy Ellisor to the 
president 

Speed-O-Print Corporation, Chicago 11, j owing peed-O-Print 
duplicators, togeth with a newly-packaged line of nks styvli and 
other supplies » Graft, sales manager, was in irge issisted by 
J. C. Archie, test, Bernie J. Hammill and } argent, salesmen. 


(Turn to page 225, please) 
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Spencer Rubber Company of Man- 
chester, Conn., gave away 250 American 
Beauty roses every day of the conven- 
tion, the flowers being flown to Chicago 
from Cromwell, Conn., by United Air- 
lines. Growers of these roses are the 
A. N. Pierson Company, big users of 
Spencer rubber bands. Elmer Krumweide 
and Associates, Chicago, are distribu- 
tors for the Spencer Rubber Company in 
the Middle West. 

cy 

The fortieth annual convention of NSA 
was the occasion of the fortieth annual 
convention dinner to General Fireproof- 
ing Company dealers. As usual, William 
Hoge, manager of dealer sales, presided, 
this time over the record-breaking num- 
ber of 312 persons. Five past presidents 
of NSA were at the speakers’ table, in- 
cluding E. C. Wilson of Wilson Stationery 
& Printing Company, Houston; W. C. 
Clegg, The Clegg Company, San Antonio; 
E. B. Healy, Santa Fe Book & Stationery 
Company; H. J. Hampton, Indianapolis 
Office Supply Company, and B. J. Bristoll, 
Koch Brothers, Des Moines. President R. 
D. Latsch and General Manager Paul 
Burbank represented the current NSA 
administration. Among executives of the 
company who participated were W. H. 
Foster, chairman of the board of direc- 
tors; Walter Bender, president; E. A. 
Purnell, vice president in charge of sales. 


JOTTINGS 
FROM THE 
CONVENTION 
NOTEBOOK 


The event also served as a party in 
honor of Mr. Foster's birthday, he haviny 
reached his eightieth milestone. Mr. Pur- 
nell made the significant statements that 
the company is shipping more merchan- 
dise than ever before and expects to 
increase production 50 per cent. 
e 

Merwin K. McCoy of McCoy's Office 
Equipment flew a Government surplus 
AT-6 plane, which he recently pur- 
chased, to the NSA convention from El 
Centro, Calif. He is a licensed pilot, 
flying for about six years. 

e 

Button, button, who had that button? 
Unofficial “‘icebreaker’’ at the convention 
was the Justrite plan to make the con- 
ventioners number conscious. A pair of 
nylons was the reward for finding the 
twin number and more than 100 persons 
did just that. The Lynn twins did their 


lovely best to see that everyone had a 
chance at the nylon prize. 
* 

The convention afforded members of 
the Stationers’ Guild of America an op- 
portunity to shake hands with one an- 
other again and felicitate their partners 
on belonging to an organization that has 
benefited them in both calm and stormy 
weather. A Guild dinner was held in 
a private dining room at the Palmer 
House on Tuesday evening. Present 
were members from such cities as 
Phoenix, Ariz.; New Orleans, La.; Boston, 
Mass.; Evansville and Indianapolis, Ind.; 
Atlanta, Ga.; Pittsburgh, Greensburg, 
Johnstown and Philadelphia, Pa.; Rich- 
mond, Va.; Charlotte, N. C.; Cleveland, 
Columbus, and Cincinnati, Ohio; Balti- 
more, Md.; Bridgeton, N. J.; Grand Rap- 
ids, Mich.; Tampa, Fla., and Washington, 
D. C. Al Williams conducted a business 
meeting at which the wish was ex- 
pressed that more such meetings of the 
Guild could be held. 

a 

Winning electric clocks as _ registra- 
tion prizes at the Copy-Rite exhibit of 
Wolber Duplicator & Supply Company, 
Chicago, during the convention were the 
following: Henry Ten Hoor, Office Sup- 
plies, Inc., Muskegon, Mich.; Gus Ruther- 
ford, Rutherford Duplicator Company, 
Houston, Tex.; H. T. Whitman, Whitman’‘s 





1. B. J. Bristoll, Mary Jo Latsch, C. W. Allen, Agnes Clegg. Hy Gold- 4. 


stein, Mrs. William Cleg 


SPEAKERS’ TABLE AT THE GF DINNER 


Mrs. C. W. Roth, William H. Foster, Mrs. William Hoge, Walter 
Bender E. A. Purnell. 


2. Mrs. E. C. Wilson, E. B. ante Mrs. Robert Latsch, Mrs. K. L. Boyer, 5. Mrs. E. B. Healy, C. W. Roth. L. H. Hoelscher, Mrs. Fred James. 
. W. Allen. E. C. Wilson, Mrs. C. W. Roth. 


William Clegg. Mrs. Hy Goldstein, Mrs. C 
3. Mrs. L. H. Hoelscher, C. A. H. Thom, Mrs. 
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Paul Burbank. 
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Thom, H. J. Hampton. 6. William Hoge, Mrs. B. J. Bristoll, K. L. Boyer, Miss Mary Healy, 
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GLOBE-WERNICKE DEALER BREAKFAST, OCTOBER lI, 


In Attendance listed by tables were: 


DURING THE NSA CONVENTION 


T. G. Chestnut, Chestnut Office Equipment Co., Gainesville, Fla.; Mrs. 


Table No. 1—Arthur L. King and George L. Curran, both of Ward's Jeffie Fulton, R. C. 
Stationers, Boston, Mass.; W. C. Jacquin, Jacquin & Co., Peoria, IIl.; Houston, Texas; R. 


H. S. Hovey and Jeff B. Hudson, both of Hudson Office Supply Co., 
Dothan, Ala.; Herold Finch, Finch’s Stationery, Boise, Idaho; Don T. 
Hostettler, Hostettler Typewriter Co., Ashland, Ohio; Al Seitz, Seitz Iowa; L. G. Pratt, The L. G. Pratt Co., Fargo, N. D.; 
& George Office Equipment Co., Dayton, Ohio; 
Office Furniture  - Pittsburgh, Pa.; H. R. Royer, Standard Office Supply, Manitowoc, Wis.; 
Minn.; Hugh Reeves, 


Equipment Co., Worth, Texas. 


Table No. 5 Mortis E. Hansell II, 


Ruthrauff & Ryan, Inc., Cincinnati. Ohio; 


Hedden Co., New Albany, Ind.; Wm. A. Morton and W. J. Stewart, 
both of Thling Bros., Everard Co., Kalamazoo, 


Green Printing Co., Lexington, N. C. 


Pw No. 3—R. O. Olson, The Book Concern, Hancock, Mich.; W. Va.; A. J. Garrigan, 
V. Simons, Long Office Supply Co., Miami, 


a Office Equipment Co., Wichita, 


Ohio; Tom 


Jr., Lucas Bros., Inc., Baltimore, Md.; 
Co., Miami, Fla. 


Table No. 4—C. D. Ellison, Roberts & Sons, 
Ted Bowman, Graver-Dearborn Corp., Chicago, 


F. R. Hansell & Bro., Ltd., 
New Orleans, La.; Sidney Butterfield, Smith & Butterfield. Evansville, 
Ind.; C. A. Netzhammer, Northwestern Furniture Co., Milwaukee, 
Wisc.; M. F. Westring, Mid-City Stationers, Inc., 


McAdams, Port Oifice Supply, Corpus Christi, Texas, J. L. Magro, 


Fla.; R. V. Bauman, 
Kansas; H. H. Hartman, 
Bardeen’s, Inc., Syracuse, N. Y.; Caryle Emery, Ruthrauff & Ryan. 
Inc., Chicago, Ill.; E. G. Rahe, The Globe-Wernicke Co., Cincinnati. 
. Ketchings, Tom L. Ketchings Co., Cc. V. 
Sinisgalli, R. P. Andrews Paper Co., Washington, D. C.; loke Link, 
C. M. Long. Long Office Supply 


Natchez, M ss. 


Stampp, and Sue Harding, all of Fulton Co., 
Davis and Mrs. R. S. Davis, both of W. 
Noonan Co., Lima, Ohio. 

Table No. 8—Frank Zeller. Des Moines Stationery Co., Des Moines, 


R. W. Davies, 


N. T. Owens, Beker Miller-Davis Co., Minneapolis, Minn.; E. A. Nap, Nap Office & School 


Rockford. Ill.; W. B. Table No. 


A. Pomerantz & Co., 


E. M. Hansen, Miller-Davis Co.,Minneapolis, 
Jacquin & Co., Peoria, Ill.; Frenk B. Simmons, 
Simmons Office Supply & Equipment Co., Springfield, Ill.; Fred Larson, 
The Globe-Wernicke Co., 
Des Moines Stationer 


District Representative; Mrs. Frank Zeller, 
, Des Moines, Iowa. 


. Pomerantz and Lester Pomerantz, both of 
Philadelphia, Pa.; H. L. Pfau and J. S. Sprott, 


Hedden, Petery- both of The Globe-Wernicke Co., Cincinnati, Ohio; Dck Wagner. 


R. A. (Dick) Wagner, 
Mich.; J. B. Green, Inc., Moble, Ala.; 


San Antonio, Texas; John L. Sellers, Powers Co., 
James Robertson, Globe Office Equipment Co., 


Cincinnati, Ohio; Harry R. May. May Office Service, Beckley, 


Table No. 10—P. 


writer & Supply Co., 
ery Co., Roswell, N. 


Typewriter & Equipment Co., Springfield, 


Ohio; Leo H. Wittgen, Smith & Butterfield Co., Evansville, Ind. 

S. Welch and N. E. Hovey, both of Reliable 
Office Supply Co., Massillon, Ohio; Dick Singer, The Globe-Wernicke 
Co., Chicago, Ill.; A. Kutok, Chandler’s, Inc., Evanston, Ill.; Jared L. 
Johnson, Chandler's Inc., Evanston, Ill.; T. K. Kellner, Kellner Type- 
Sheridan, Wyo., W. R. Cobean. Cobean Stat.on- 
M.; G. P. Vondersmith. The Vondersmith Co., 
Beaumont, Texas: A. W. Willis. Atlas Desk & Safe Co., Los Angeles, 


Birmingham, Ala.; Calif.; R. L. Hubbard, Hubbard Printing Co., Dyersburg, Tenn. 


Ill.; Frank Ward, 


Ruthrauff & Ryan, Inc., Chicago, Ill.; D. R. Willis, Ruthrauff & Portland, Oreg 


Ryan, Inc., Chicago, Ill.; L. O. Schneider, 
Chicago, Ill.; W. 


ment Co., Huntsville, Ala. 


Table No. 5—Walton Wuebbold, H. Wuebbold & Co., Hamilton, 
Ohio; Arthur R. Frey, The Globe-Wernicke Co.; 
Memphis Tenn.; Floyd 
John E. Lucks, The Diehl St. Louis, Mo. 
Office Equipment Co., Columbus, Ohio; Ralph B. Ortel, Shaw & 
Borden Co.; Spokane, Wash.; W. R. Diehl, 
Equipment Co., Columbus, Ohio; C. J. Kurzdorfer and Hal Long, 
both of Meade & Wheeler Co., Chicago, IIl. 

Table No. 6—Harold Watt. John A. Wheeler and M. O. Mowat all Boeckmann-Jones Co., 


Ben H. Vanderford, E. H. Clarke & Bro., 
Kongsvik, Curtis 100 Inc.. St. Paul, Minn.; 


of Meade & Wheeler Co., Chicago, III; 


The Globe-Wernicke Co., 
G. Bruner, Office Stationery & Equipment Co.; 
Chicago, Ill.; W. F. Modene, L. S. Roland and 
of Marshall-Jackson Co., Chicago, Ill.; H. E. Monroe, Bizness Equip- 


P. Glasser, Mrs. F. 
Glasser, and I. O. Lasner all of Goldsmith Bros., 
Table No. 7—H. J. Warnock, The Globe Wernicke Co., Chicago. IIl.; 


Belleville,, lll G. 


Wernicke Co., 


Table No. a oe and Mark Gill, both of J. K. Gill Co., 


Weigaertner, Egyptian Stationery Co., 


Park Brinson, The White Co., Columbus, Ga.; 
G... ie Kofiman, Kingsport Office Supply Co., Kingsport. Tenn.; Grant 
O. R. Geuther, all Howard, Howard & Stofit, 
lina Office Equipment Co., 
Palace Office Supply Co., 
incinnati, 
Cincinnati, Ohio; Inc., Terre Haute, Ind. 

Table No. 12—James A. Collum, Comfort Printing & Stationery Co., 


Tucson, Arizona, C. Austin Robbins, Caro- 
Rocky Mount, N. C.; George Constantine, 
Tulsa, Okla.; W. K. Downing, The Globe- 
Ohio; S. H. Pittman, Collins & Pittman, 


The following dealers also attended, but do not appear on the 


The Diehl Office picture; Lyle D. Espe, Midwest Beach Co., Sioux Falls, S. D.; R. M. 


New York, N. Y. 


Sam Plant, Western Bank & Office Supply Co., Oklahoma City, Okla.; 


Fargo, N. Dak.; Mrs. R. O. Beamus, 
Beamus Office Supply Company, Okla- 
homa City, Okla., and Walter E. Ander- 
son, York Office Supply Company, York, 
Pa. C. E. Holley School Supply Com- 
pany, Des Moines, Iowa, received the 
grand prize, an electric broiler. 
* 

Globe-Wernicke dealers, 112 strong 
turned out for the eight o'clock break- 
fast sponsored by the company during 
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the NSA convention. Howard L. Pfau, 
general sales manager, addressed the 
group, emphasizing the importance of 
keeping customers sold now, and of de- 
veloping new selling technique for the 
day of the buyer’s market. 

* 

Convention visitors were enabled to 
see the world premier of a new writing 
instrument line, the introduction by W. A. 
Sheaffer Pen Company, Fort Madison, 


November, 1946 


Needham, Needham’‘s 
Van Wert Book Store, 
Austin, Texas; F. B. Creer, Utah-Idaho School 
Supply Co., Salt Lake City, Utah: Arnold Eriksen, Eriksen’s, Inc., 
Toledo, Ohio; Arthur Duhaime, Ruthrauff & Rvan, Inc., Chicago, IIL; 
Ray S. Davis, Davis Office Suply, Hobbs. N. M. 


Book Store, Salem, Oregon; Hal V. Hunt, 


Van Wert, Ohio.; Joe L. Cockrell, Von 


Iowa, of Sheaffer's Masterpiece Three- 
some, retailing for $217.50; the Crest 
Masterpiece Threesome, retailing for 
$142.50; and the Autograph Threesome, 
retailing for $97.50. These prices on the 
Threesomes, featuring 14-karat gold, are 
plus federal tax. Each Threesome con- 
sisted of a Triumph fountain pen, Fine- 
line pencil and Sheaffer's newest crea- 
tion, the Stratowriter. The ensembles 
were encased in a special gift box. One 
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of Chicago's oldest retail jewelers, C. D. 
Peacock, devoted a window display to 
the special ensembles. 
® 

Oh’s and ah’s aplenty were heard 
from visitors at the Wood Office Furni- 
ture Institute display of the “Desk of 
Tomorrow,” designed to eliminate many 
of the troubles of the tired businessman. 
The features found intriguing included 
the built-in electric shaver for eliminating 
that “four o'clock shadow,” the radio 
bringing the latest baseball scores, the 
burn-proof desk top, the chair of adjust- 
able features, and drawers of ‘finger 
tip’’ action. Of interest also was the 
built-in automatic device to take dicta- 
tion. Instead of waiting for a stenog- 
rapher to primp before coming to take 
a letter, the executive merely presses a 
button, talks into a desk, and the letter 
is dictated without any further ado. 

8 

Ace Fastener Corporation of Chicago 
was a lavish host at an enjoyable cock- 
tail party held on Sunday evening pre- 
ceding the NSA convention. Hundreds 











AT ONE OF GEORG 


Seated: M. W. Borders, president Wilson Jones Co.; 
A. J. Walker, Farnham Staty. & School Supply Co.: 
George Wolcott, Wilson Jones Co.; Horton Frisbie, 
Roberts & Co., Portland, Me.; Roy Moreland, Schooley 
Staty. & Prtg. Co., Kansas City, Mo.; Harold Graves. 
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E WOLCOTT’S LUNCHEO 


JOHN REINCKE, SECRETARY OF THE 
WOOD OFFICE FURNITURE INSTI- 
TUTE, DEMONSTRATING SOME OF 
THE USES OF THE “DESK OF TO- 
MORROW.” DESIGNED BY WOFI FOR 
SPECIAL EXHIBITION AT THE NSA 
CONVENTION. 


MEMBERS OF THE STATIONERS 
GUILD OF AMERICA AT A SPECIAL 
MEETING HELD TUESDAY EVENING 
DURING THE NSA CONVENTION. 





“ 


NS 





ae “Spee 


Wilson Jones Co. Standing: Al Coelln, Wilson Jones 

Co.; Lou Caracci, Norwood Co., New York; Ed. 

Dooley, Wilson Jones Co.; Cliff Cody, C. F. Cody Co., 

Dubuque, Iowa; Hy Goldstein, Rochester Staty Co.. 

Rochester, N. Y.; Zac Smith, Zac Smith Staty. Co.., 
Birmingham, Ala. 


45 








were present for this affair in the Red 
Lacquer room of the Palmer House from 
8 P.M. until midnight. 


Prizes were never finer or more ex- 
pensive than those given at this fortieth 
NSA convention. They included the spe- 
cial offerings at the business sessions, 
based on registration cards, the prizes 
for the women’s meetings, those handed 
out at various display booths, and last, 
but not least, the awards presented at 
the Olympia Fields golf tournament. To 
those who so generously contributed go 
the thanks of NSA committees. 


An unsual feature of the NSA program 
was the appearance of father and son 
on the speakers’ stand. We refer to Ivan 
Allen, who made such a beautiful tribute 
to the memory of Charlie Garvin, and 
to his son, Ivan Allen, Jr., president of 
Ivan Allen-Marshall Company, who so 
ably spoke on the training of salesmen 
in the Atlanta, Ga., firm's organization. 


1. Walter Pierce, The Pierce Co., Minne- 
apolis, Minn.; B. H. Dahlberg, Midland 
Staty. Co., Minneapolis, Minn.; Rube 
Baxter, manufacturers’ representative. 


. W. R. Kane, C. E. Reynell, Mrs. Robert 
Reynell, Bob Reynell, all Oxford Filing 
Supply Co. 


. Ralph Ortel, Shaw & Borden Co., Spo- 
kane, Wash.; W. K. Downing, The 
Globe-Wernicke Co. 


4. George E. Fox, Joe Alford and Ben 
Gerber. all George E. Fox & Co. 

5. Lou Wingert, General Pencil Co.; R. L. 
Young. Lynn B. Emery, Inc., Detroit; 
Norman atts, Office Equipment Co., 
Inc., Louisville; Arthur S. Edelhoff, Gen- 
eral Pencil Co. 


6. Ebenezer Wallace, Southern California 
Stationers, Los Angeles, Calf.; Andy 
Maish, Dennison Mig. Co.:; Merwin Mc- 
Coy. McCoy's Office Equipment, El 
Centro, Calif. 


7. Charles Consodine, Bainbridge, Kimpton 
& Haupt. Inc.; William Boyd, Acco 
Products, Inc., and Art Steel Sales Co.; 
J. F. Emhardt, Columbia Steel Equip- 
ment Co. 


bo 


wo 


8. Gene Donahue, C. F. Denzer Co., San- 
dusky, Ohio; O. E. Earnshaw, Pitts- 
burgh Office Equipment Co., Pittsburgh, 
Pa.; John Duncan, Advocate Printing 
Co., Newark, Ohio. 


9. W. L. McNiff, The Shaw-Walker Co. 
(Master-Craft Division); Shaw Walker, 
The Shaw-Walker Co. 


10. Erwin K. Weis. Weis Mfg. Co.; E. O. 
Morris. Morris Bros., Stockton, Cal/f.; 
H. C. McPike, Weis Mfg. Co. 


ll. A. W. Bolingbroke, W. R. Bolingbroke 
and E. H. Franke, all A. W. Bolling- 
broke Co., Milwaukee, Wis. 


12. Van Haverton, Van's Typewriter Co.. 
Peoria, Ill.; Elmer Thiessen, Thiessen 
Office Equipment Co., Kewanee, IIl.; 
Art DeWick, L. C. Smith and Corona 
Typewriter, Inc. 


13. H. J. Huette, Autopoint Co., Dan Con- 
sodine, Richard Best Pencil Co.; Al Os- 
born, Tacoma Office Supply Co., Ta- 
coma, Wash.; Herb Morgan. National 
Blank Book Co. 


14. Bob Heck, Frank Mashek Co.; R. A. 
Maish, Jr., Dennison Mfg. Co.; Kath- 
erine Chew, NSA headquarters. 


15. Mrs. M. A. Gregory. S. A. Bell and 
F K. Gleason, all Gregory Fount-O-Ink 
oO. 
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‘ts: 


PART OF A CARTER'S INK PARTY 


Seated: Jack Crow, Hall Staty. Co., Topeka: Karl 
Kiesel, S. D. Wonders and Al Baugher, Carter's Ink 
Co. Standing: Clarence Reynolds, Globe Furn. & 
Staty. Co., Chicago; Clarence Teisman, Kessler Office 
Supply Co., Grand Rapids; Ken Boyer, The Newell B. 
Newton Co., Toledo; Cal Wolf, Mayer Schairer Co., 
Ann Arbor, Mich.; Floyd Kongsvik, Curtis 1000, Inc., 
St. Paul; J. A. Johnson, Globe Furn. & Staty. Co., Chi- 


cago; John P. Hoffman, McTaggart & Hoffman Co., 
Port Huron, Mich.; O. J. Bertelson, Bertelson Bros.. 
Minneapolis; R. M. Dering, Gary Office Equipment 
Co., Gary, Ind.; George Schumacker, Siekert & Baum, 
Milwaukee; E. E. Long and G. O. Stevens, Stevens, 
Maloney & Co., Chicago; John B. Rapp, Metfert Office 
Supply Co., Louisville, Ky.; L. G. Stevens, Carter's 
Ink Co.; Dan H. Benner, Kessler Office Supply Co. 


It was impromptu, but D. M. Smith of 
Eberhard Faber Company put on quite 
a demonstration of his firm's ball-point 
While 
showing one of the pens, his personal 
property, to Norman Watis, Office Equip- 


pen during the NSA sessions. 


ment Company, Louisville, Ky., the pen 
was accidentally knocked from Smith's 
hands and through an open window, 
tumbling 15 stories to an alley behind 
the Palmer House. 

Mr. Smith hurriedly took an elevator, 
searched the alley and found his pen. 
When he returned, he showed the writ- 
ing instrument to Harold Hampton, In- 
dianapolis Otfice Company, Indianapolis, 
Ind.;.and was surprised to find that it 
still wrote. A more careful inspection 
revealed that replacement of the cracked 
ink cartridge made the pen good as new. 

° 


For the first time in seven NSA Prod- 
ucts Exposition, L. R. Hanna of Philio 
Hano Company, Inc., was unable to at- 
tend, his fine record marred by illness. 
Mr. Hanna especially wanted to see his 
many friends who were attracted to the 
fine Hano dsplay booth. 

® 


One of the many convention parties 
was that given A. B. Dick Company, 
Chicago, welcoming a large group at a 


WORLD PREMIER OF SHEAFFER'S 
MASTERPIECE THREESOME LINE AT 
NSA CONVENTION, FEATURED IN 
C. D. PEACOCK’S WINDOW IN THE 
PALMER HOUSE, CHICAGO. 
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November, 


Cocktails 
were served prior to the meeting. 


luncheon held on Tuesday. 


A gracious welcome on behalf of the 
management was given by A. B. Dick, 
Jr., president of the company. 

This party afforded an opportunity for 
forging even closer bonds between the 
manufacturer and those who handle A. 
B. Dick products. 

* 


Thanks and high praise go to John 
Henn, Stanley Wessel & Company, and 
Ed Manning, Stein Brothers Manufactur- 
ing Company, ehairman and _ co-chair- 
man, respectively, of the Chicago con- 
vention committee. For months in ad- 
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vance as well as throughout the conven- 
tion, these men were on the job in a 
way that contributed substantially to 
the success of NSA’s greatest national 
assembly. Under their direction a large 
staff of sub-committee chairmen and 
members functioned with a fine effi- 
ciency. We salute this corps of selfless 
workers. 
« 


As usual, G. J. Aigner was dispensing 
good coffee together with good cheer at 
the Aigner booth. Palatable doughnuts 
served* with the coffee made the Aigner 
display a popular place during the hours 
that the @xposition hall was open. 


Py pd (eee 


Sheafter® 
Masterpiece 
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CONVENTION ADDRESSES , 


Presented in Their Sequence on the N.S. A. Convention Program 


(Lack of space prohibits publication of all addresses in this issue. Those omitted will be presented next month. ) 





PRESIDENT’S ANNUAL REPORT 
By R. D. Latsch 


Latsch Brothers 
Lincoln, Nebr. 


SELLOW MEMBERS of the National Stationers Association 
Greetings! Isn’t it a real thrill to be back together, after the cessa- 
tion of fighting in World War II? There is such a feeling of relief 
as we greet one another to know that our minds and actions are geared 
to things constructive instead of destructive. It’s a real inspiration to 
see and feel the change in attitude of our whole membership as we strike 
out to make a better world in order that the of our fine 
young people may not have died in vain. And we must have a better 
world with more work and planning for the good of every living mortal 
on this earth! What has this to do with the stationery industry? 
Plenty! What better place to start serving one’s fellow man than with 
the tools to make his business more efficient. Clean up, dress up, and 
revamp the oid place and set an example for progress in the old home 
town. You'll be surprised how contagious your program can become. 
I don’t know whether it is good taste or not but I am simply burst 
ing with pride in the stationery industry and the people who make the 
industry great | have had the enviable privilege of getting an over- 
all picture of our business and of meeting the folks all over the country 
who have developed it. It is most gratifying to find that stationers 
everywhere are leaders in business. 






thousar 


Now to get down to the specific business of giving an account of my 


stewardship. I don’t want to dwell much on the year 1944-45 with 
its war and government restrictions when we whole-heartedly planned 
regional dealer meetings, restricted by the government to 50 members. 
Everyone was so intent on winning the war that there just didn’t seem 
to be much place for other affairs We met obstacles all along the 


line, such as hotel accommodations, railroad transportation, and so forth, 
so we decided to cancel all regional meetings during the year of 1945. 
The plan was to get as much pertinent information as possible to the 


Left: This first production model of the Proctor Electric 
Company's new-type Never-Lift electric iron, described as 
resembling a plane because it lifts itself, has a headlight 
and has its own retractable landing gear, was flown in from 
New York by United Air Lines as a door prize at the NSA 
convention. Left to right, Walter Trittipo and Miss Mary 
McGraw, Proctor Electric Company representatives, Chicago; 
United Air Lines Stewardess Harriet Painting; Flight Captain 
R. V. McHale of Baldwin; Co-pilot C. W. Gainzler, Helen 
Olson, United Air Lines, Chicago, and Thomas Kenna, Proc- 
tor Electric Company, Chicago. 
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members through correspondence. Then came V-E and V-J days and we 
as usual.” But reconversion from an 


hoped we would have ‘business 
over 


all-out war production to the ways of peace just didn’t happen o1 
night as we were to learn, so we postponed the national convention 
scheduled for the fall of 1945. I might just mention here that during 
1945 your president attended meetings in Washington, New York, and 
Chicago, relevant to the business of the stationery industry. The meet 
ings of the manufacturers’ division arranged by Horace VanDorn and 
George Holt were typical of the work of these energetic gentlemen. 
They provided plenty of food for thought. 


Carried on for Charlie 

With the advent of 1946, we began plans for the regional conventions 
which, to my way of looking at things, offer such an excellent oppor 
tunity for our members to exchange ideas and get -down to cases. In 
the midst of our planning for these meetings, our beloved general man- 
ager left us. Stunned by his passing, we sought to build a monument 
that would best suit Charlie—an ever expanding Association. To this 
end, everybody working together, planned ten regional meetings. The 
executive committee named the Traveling Troupe, which selected George 
Your president attended eight out 


Holt as its very efficient chairman. 


of the ten regional meetings where new records in attendance were 
made. If my judgment is worth anything, I consider these regionals 
a most vital and important part of our Association set-up. As I have 


said before, they bring the management close to the industry and the 
industry close to the management, as well as affording a closer asso- 
ciation among dealers At this point, I wish to thank the members 
of the Troupe, George Holt, Horace VanDorn, Ed Conlon, Ed Manning 
and John Gilbert, for their untiring devotion to duty during the re 





AIR SERVICE FOR NSA FEATURES 


Center: Wives of delegates to the convention were treated 
to an aviation luncheon and style show sponsored by United 
Air Lines to demonstrate what the well-dressed air traveler 
is wearing. Miss Dorothy Ames of Chicago models a mouton 
lamb jacket and reversible tie-on peplum over a black wool 
frock. The attractive beret is also of mouton lamb. 

Right: These pretty United Air Lines stewardesses hold 
some of the dew-fresh gardenias flown in by United from 
San Francisco to the fashion show and luncheon. The sky 
girls (top to bottom, clockwise) are Kathryn Magnetti, 
Patricia Campbell, Dolores Raguse, Virginia Rohr, Roberta 
Atkinson, and Ruth Bridgeman. 


1946 
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gionals, also the able governors of 
and carrying out all plans, and the 
contributions in making the meetings 

A very real addition to the Troupe 
selected by your 


Burbank, who was unanimously 
general manager, joined up with 


the 
local talent 


successful 


was made « 


Paul speaks 


various districts for 


dealers 


xecutive 


tor him 








1. Deke Barkley and Gordon Kickels, both of C. L. Barkley & Co.; 


Jack Dowd and Boyd Anderson, both of Sioux Cit 


Co., Sioux City, Ia.; Glenn Chambers, Weis Mfg. 
D. 


Espe, Mid-west Beach Co., Sioux Falls, S 


2. Bill Vogel, Sengbusch Self-Closing Inkstand Co.; 
Co.; M. T. Morgan, Eberhard Faber Pencil Co.: 


ruff, Weis Mig. 


Dan Consodine, Richard Best Pencil Co. 


3. Howard Sanders, Stationers & Publishers Board of Trade; 
Healy, Santa Fe Book & Staty. Co.; 


Stationers, Jackson, Miss. 


4. C. M. Long, Long Office Supply Co., Miami, Fla.; 
Jacksonville, Fla.; C. W. Norwood, 
(in background), 
Claude P. Hanes, i 
» manufacturers’ 
Herring-Hall- 
Bradenton Office Equipment 


tin, Martin Office Supply Co., 
Norwood, Inc., Valdosta, Ga.; 


Equipment Co., Tampa, Fla.; 


representative, Atlanta, Ga.; 
Marvin Safe Co.; Fred W. Kushmer, 


Co., Bradenton, Fla. 


5. B. F. McGinty, Yawman and Erbe Mig. Co., Mrs. 
son, New Orleans, La.; Mrs. W. E. Eldridge, New Orleans, La.; 
Harvey A. Rivera, Dameron-Pierson Co., W. E. 


Robert 
Gill Printing & Stationery, Mobile, Ala.: 
Jim W. Cooper, 

Warren 


Ed Rankin, Rankin & Harkins 


Eldridge, Stationers Club of New Orleans. 


6. George Halling and Mark Gill of J. K. Gill Co., 
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S. Gill 


Mosman, 


Stanley Wood- 


Geo. 


New Orleans, La.; 


Portland, Ore.; 
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John D. Han- 


every inch a “gentleman and a scholar,” as well as an able executive 


wish to commend Rose Cushman and her able assistants for theit 
excellent work in behalf of the Association They kept the wheels ot 
the organization running smoothly all times 
Last but not least, | want to thank the members of the executive 
board for the wise counsel and help, which they faithfully gave tor your 
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Mrs. Davison; James P. Davison, manufacturers’ representative. 


. Fred Horak, Bay City, Mich.; George L. Stuart, Orlando, Fla.; 


George Putnam, Jackson, Mich.; T. L. Kornmann, H. S. Wolcott 
and C. R. Mack, Domore Chair Co.; Tom Stuart, Orlando, Fla. 


. Bill Wirtshafter, Wirtshafter’s, Inc., Cleveland, Ohio; Harry E. 


Heath, Richard Best Pencil Co.; J. P. Glaser, Goldsmith Bros., 
New York, Ben S. Grayson and Herbert Grayson, Ace Fastener 
Corp. 


. Rhys Llewellyn, R. H. Llewellyn Co., Manchester. N. H.y Jack 


Kennedy, Trussell Mig. Co., Gratton, Mass.; Mrs. Llewellyn, Man- 
chester, N. H.; Bill Kelly. Office Equipment Co., Louisville, Ky.: 
Claude Conger. Trussell Mig. Co. 

Seated: Bill Lipner, Koh-I-Noor Pencil Co.; Gordon Kickels, C. L. 
Barkley & Co. Standing: Mrs. Neuhaus; Dave C. Neuhaus, manu- 
facturers’ representative; O. E. Earnshaw, The Roth Office Equip- 
ment Co., Dayton; Ed Dodge, Johnson Chair Co.; Frank Cooper, 
Codo Mfg. Co. 


. Seated: R. G. Crossette, C. W. LeBlanc. Standing: A. K. Howes, 


J. W. Reid, N. R. Thurston, F. A. Hauser, Hal Krause and Bob 
Warner, all of Eureka Specialty Prtg. Co. 

Mrs. William Shaw. Charlotte, N. C.; Mrs. Arthur C. Van Horne, 
Chicago, Ill.; Bill Shaw, Bill Shaw Co., Charlotte, N. C.; Stanley 
Woodruff, Weis Mig. Co. 
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president and the organization which he has been so happy and proud 
to head 

I would like the pleasure of asking the members of the executive 
board to take a bow at this time—Dick Healy, Bill Clegg, Harold 
Hampton, Andy Maish, Horace VanDorn and Les Crowl A fine 
bunch of fellows never drew the breath of life; responding promptly 
to every beck and « ll of this Associatior Gentlemen, I extend to 
you the = since thanks and appreciation of the membership of thi 


National Stationers Association. 


A Factor in Building Business 


The National Stationers Association has been a great factor in build 
ing your business and mine 

As to the Association itself, the by-laws have been revised and will 
be submitted to you for your approval These by-laws call for execu 
tive meetings three times a year. I am delighted to report that our 
membership has increased by leaps and bounds until we have 1,249. 
We have 117 new dealers, 40 new manufacturers and 43 new field mem 


bers, making a total of 202 members who have joined during the past 
year Our total membership is 714 dealers, 255 manufacturers and 236 
field members. I want particularly to call your attention to the strong 


dealer membership 

We extend to you newest members the “right hand of fellowship.” 
And something that is always music to our ears is the fine financial 
condition of our Association, with the treasurer’s balance at the present 
moment $83,000 of cash and government bonds. 

Of importance, also, is the strengthening of the Washington staff 
through the addition of an analyst. George Fuller, a graduate of Dart 
mouth. He must have co-operation from the membership in making 
reports, in order that he might in turn supply over-all figures as to the 
progress of our industry. Such revamping of the Washington office 
makes for ever-greater efficiency in operation. 

Frequently, we hear the question by dealer members: ‘‘Why doesn’t 
the national office give us something tangible in the way of suggestions 
for training salespersons, store arrangement, window display and selling 
methods? I answer these worthy members that over the years, we 
have had many papers given and articles printed on these very subjects. 
Now I am suggesting that the national office through the courtesy and 
help of our trade magazines incorporate these articles into booklets 
which will be available to our members. Let me admonish you all right 
here, as I have said to some of your personally—whether you are a 
merchant or a salesman, you must be ‘self-propelled’ if you are to be 
outstanding in your business. If you do not seek knowledge, all the 
educational material will do you no good That’s one big reason for 
our conventions—to get together to exchange ideas, to get tips from 
every available source that may help us create something better in 


our own business. 


Want Forward-Looking Association 

Our manufacturer members consider this Association affords an 
unusual opportunity to know, personally, their distributors. Their chief 
interest is that the National Stationers Association shall go forward! 
From a leading manufacturer I get these sentiments: 

“The manufacturer members of our Association, represent a_ great 
diversity of products made throughout the United States. The manufac 
turers selected for membership in our Association are particularly those 
whose choice and policy is to distribute through our trade.” 

The one thing above all, which they have in common, is their interest 
in the same customers, so many of whom are distributor members of our 
Association. ‘These manufacturers are deeply and sincerely interested in 
every Association activity which promotes wide dealer membership and 
good feeling amongst the members. They do not like to see their cus- 
tomers at odds with each other whereby any line might be ‘‘footballed”’ 
by the trade, with the result that it becomes undesirable to handle. They 
believe in a “‘live and let live’’ relation, and they feel that as the dealers 
get together frequently and become intimately acquainted with each other 
that they will more and more avoid destructive trade practices and will 
better promote the sale of manufacturers’ products. 

Mass production is only possible with mass marketing, and the manu- 


1. Fred Coggin, Sun Rubber Co., Chailes Consodine, Bainbridge, 
Kimpton & Haupt, Inc.; Dick Prather, West Texas Office Supply. 
Midland, Tex.; Herb Walsh, Ace Fastener Corp. 

2. C. W. Carlmark, Ben Wachtel, G. W. Guthrie and M. M. Morrisey. 
all of Parker Pen Co. 

3. Will Winnes and Paul H. Nichols, both of Will Winnes Co., Cin- 
cinnati, Ohio; Ben Wirtshafter, Wirtshafter’s Inc., Cleveland, Ohio; 
Sam Jason, Reliable Printing Co., Montreal, Canada; John Pydlke, 
Dr. Scat Chemical Co.; William Wirtshafter, Wirtshafter’s, Inc., 
Cleveland, Ohio. 

4. Marlin Mann, Buchanan Stationery Co., Wichita Falls, Tex.; J. B. 
Peatling, F. H. Caswell, H. C. Lyles, all F. S. Webster Co. 

5. Bob Valleau, E. E. Barken, and C. S. Goll, all of The Leopold 
Co.; F. E. Law. Federal Equipment Co., Washington, D. C.; 
Marguerite E. Conger, M. E. Conger & Co., Detroit, Mich.; Bob 
Fleming, The Leopold Companv 

6. O. U. Olsen, William Nieser, H. P. Gould, A. B. Coelln, Rudy 
Janovsky, Jack Gould and Harold Meidinger, all of wuison-Jones 

°. 

7. Nathan Tanzman, Ace Office Supply Co., Cleveland, Ohio; G. W. 
Barley and Martin M. Silvers, both of Eversharp, Inc.; E. L. New- 
ton, Wyoming State Journal, Lander, Wyo.; Hugh Falvey, Ever- 
sharp, Inc. 

8. Walter J. Nickel, Bankers Box Co.; J. L. Waugh, Halsey & Grif- 
fith, Inc., West Palm Beach, Fla.; Harry Fellowes, Folger Fel- 
lowes, John E. Fellowes, all of Bankers Box Co. 

9. Bob Reynell, R. A. Jones, Jr., Charles Reynell, all of Oxford 
Filing & Supply Co.; Don Crile, Office Equipment Co., Canton, 
Ohio; W. R. Kane, William Glenn, Larry Goodhand, all of Oxford 
Filing & Supply Co.; Seated—R. A. Jonas, Sr., Oxford Filing & 
Supply Co. 
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ud facturers can promote mass selling and broad sales plans when they have They often mention the unusual place which they occupy in this organ 
the opportunity provided by the Association forums to meet large and zation, which is somewhat different from the general run of trade asso 
small groups of their customer friends. Without this, they can only deal ciations in that the manufacturers have been active and supporting 
Ww ‘ a time. members since the beginning on equality with those whom they wish 
; The m turers’ hope of the future of the Associatio1 that it will to serve. 
grow until all of the leading distributors of office supplies and equipment lo sum up what I am trying to say, let me emphasize these points 
ire co-operative members They desire the Association to be of such 1. Continued co-operatior etween manufacturer and stationer 
value to the distributors that they will always want to attend the regional 2. Stationer should seek, and manufacturer should supply, the best 
meetings and the national conventior They wish that every attempt be selling methods for his product, including store and window display and 
made to make these meetings as valuable as possible for the dealer mem sales material 
bers, since the manufacturer benefits only when the dealers’ interests are 3. I know that it’s worth any stationer’s time and effort to visit 
served fhe manufacturers appear to have 1 nterest in the Association several of his ‘“‘up and coming” fellow dealers in order to see first hand 
ctivities except that these activities serve the well-being of the distribut what others are doing. He will get ideas and inspirations that will lead 
will ing trade, which is the basis of the manufacturers’ own well-being. him to better merchandising 
: The manufacturers’ patronage of the advertising pages of the National 4. We learned during the war, when it was necessary to go to market, 
a Stationer indicates their interest in that publication. They hope this will how valuable this first hand contact with the source of supply really is. 
49. continue to be a readable and helpful publication for the retailer in its We should continue to visit our suppliers regularly. 
aes unique position amongst the other good trade papers, and they believe You have but to read over the program for this convention to discover 
. that its usefulness can be further increased what our able general manager is doing for every member of this Asso 
236 
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old 1. Seated: Mrs. Pfleeger, Mrs. Pinney; C. E. Attwood, Acme Visible waukee; Guy Norman, Hoosier Desk Co.; Morris Hansell, F. F. 
C.: Records, Inc.; Mrs. Scott: Mrs. Marshall. Standing: R. B. Pfleeger. Hansell & Bro., Ltd., New Orleans; C. A. Carlson, Horder’s, Inc., 
Bob Pfleeger Business Equipment, Utica, N. Y.; John A. Marshall, Chicago. Standing: R. J. Freeman, Jasper Chair Co.; H. E. Gildea, 
John A. Marshall Co., Kansas City, Mo.; “Old Bob” Pinney, ~—, Desk Co.; Charles V. Sinisgalli and Frank H. Goldberg, 
ady Acme Visible Records, Inc.; Ralph Scott, Rochester Staty. Co. R. P. Andrews Paper Co., Washington, D. C. 
nes 2. Ed Cooper and E. A. Petersen, Associated Stationers, Inc., Oak- 7. Jack Kennedy. Trussell Mig. Co.; William P. Kelly, Office Equip- 
land, Cal.; C. B. Horr, Associated Stationers Supply Co. ment Co., Inc., Louisville, Ky.; Claude Conger, Wire-O-Corp.:. 
W. 3. Dave Price, Eagle Pencil Co.; Mrs. C. M. Long, Miami, Fla.; S. B. Groom, Thos. Groom & Co., Inc., Boston. 
ew- Mr. and Mrs. V. Simons, Long Office Supply Co., Miami, Fla. 8. A = as ye — ig ey Co., a re, Wis.; Mr. and 
yer- 4. M. D. Hasty, Sengbusch Selk-Closing Inkstand Co.; Jim Gaffaney, J . me 7 PD, oe oe Supply “= ——e by 
Gaffaney’s, Fargo, N. Dak.; Frank Von Ritter and Walter J. 9. El : H. Dal - 2 pes al _ x ae Gee Gusau. +6. 
srif- Wathe, Seddcnems iness teat So. - Elmer H. Dalldorf, Brushmakers, Inc.; W. E. Smith, Ace Fastener 
Fel- 5. Sam Plant, Western Bank & Office Supply Co., Oklahoma City; mn ee oe pile Rooke eee Se: Sea a 
John Duncan, Advocate Store,. Newark, Ohio; J. H. Mitchell, wag Fo ae & Staty. Co.. Chicago. 
lord Mitchell Office Supply Co. Greensboro, N. C.: WE heute Em. 10. Mrs. Ralph Leidigh, O’Brien Prtg. & Staty. Co., Pueblo, Colo.: 
ton. sinea W. Piles Ge. tne. Giles Dick themes, the BL. Mecbic ag ~ R. C. Scott, Rochester Stationery Co., Rochester, 
‘ord Chale Go ‘ : ’ ‘ - Y.; Howard Sanders, Stationers Board of Trade; Hy Gold- 
ss x 2 a . stein, Rochester Stationery Co., Rochester, N. Y.:; Mr. and Mrs. 
- Seated: Conrad Netzhammer, Northwestern Furniture Co., Mil- Harold Seelig. Eagle Pencil Co. 


46 OFFICE APPLIANCES, November, 1946 51 








and 


ciation Here we have pertinent iniormation that the best minds 
leaders in industry all over the country have gleaned from their experi 
ences information about merchandise, modernization, selling, training 
salespeople, costs, wage and hour law, standardization, advertising, light 
ing and even parking as pertains to our particular business. You cannot 
afford to miss a single one of these talks, if you | nformed on 
the latest developments and get the inspiration and help for your own 
use that your Association is offering you. 

| think that it is altogether fitting and proper that should pay 
tribute to the members of this Association Ame n business men 


STANDARD STAPLES 


SCENT 
we @iRS 

B. MLES 
“Shasies 





1. Gaines P. Campbell, Commercial Stationery & Supply Co., Chat- 
tanooga, Tenn.; S. M. Mosley, Bill Small. Jim W. Cooper, Jr., 
all of Johnson Chair Co.; R. B. Stoddard, Stoddard’s, Inc.; Nash- 
ville, Tenn. 

2. L. D. Gilmore, H. E. Gorton, Andy Maish, Frank Doris, all Den- 
nison Mig. Co.; Dick Healy. Santa Fe Book & Staty. Co., Santa 
Fe, N. Mex.; Bill Clegg, The Clegg Co., San Antonio, Tex.; R. A. 
Maish, Jr.. and L. L. Dorsey, both of The Dennison Mfg. Co.; 
unidentified. 

3. Harry Balch, Quality Park Envelope Co.; E. J. Lessard, Lessard 
Staty. Co., St. Louis, Mo.; Ed Rohrs, Eaton Paper Corp.; Bill 
Jarchow. H. H. West Co., Milwaukee, Wis.; Karl Kiesel, Carter's 
Ink Co.; J. K. Martin, Globe Furniture & Stationery Co., Chi- 
cago, Ill. 

4. Lucien Hetu, C. F. Dawson Co., Montreal, Canada; Homer Weber. 
Cooke & Cobb Co.; Charles Lipman, George B. Graff Co.; Juan 
I. Orozco, Havana, Cuba; Bill Pennycook (background), T. V. 
Bell Co., Montreal, Canada: Jim Bradley, Higgins Ink Co.; Mr. 
and Mrs. Walter Bradley, International Harvester Co. 

5. Howell Stephens, T. J. Salsman, Ed Conlon, Len Rose, Bob House, 
Tom Gillice. Henry Ford, M. E. Zook, Earl Collins, all of Rock- 
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I belittled, harassed and legis 


During more than a decade you have been 
lated against until one wonders why you have not given up long ago. 
Today you stand surrounded by question marks, wondering what they 
will do to you next week, next month or next year. But you don't blow 
up or start revolution, or a strike, or quit trying, hoping and believing. 
Without nd your ability, World War II could not have beer 
won. For sheer fortitude and patience, you American business men stand 
is an example for all time Your performance should be a model for 
the world, for this characteristic is surely the basis for whatever pros 
perity lies in the future for this country, in fact for the whole world 





. Geo. 





well-Barnes Co. 


. Ed Richardson, Office Equipment Co., Benton Harbor, Mich.; Ros- 


coe Benge, Codo Manufacturing “-~~ Bud Hoffman, Office Equip- 
ment Co., Benton Harbor, Mich.; Tony Dopke, Peerless-Imperial 
Co.; Charles Pierce, Omaha, Nebr. 


-. Roger Lamber, Orville Crisman, H. P. Seitton, Joe Pritchard, Gus 


Parnham, and Rus Schmidt, all of Wells Office 
Samuel Goltzman, Mutual Stationers Supply Corp.. 
Zs 


Lefcourt, Scott 
Furniture Co.; 
New York, N 
B. Wray. Jasper Office Furniture Co.; C. W. Roth, Roth 
Office Equipment Co., Dayton, Ohio; Bill Baker, Frank Mashek 
Co.; Don Hershberger, manufacturers’ agent. 


. Fred Pollock, Buckeye Ribbon & Carbon Co.; A. J. Kerin, Tower- 


Crossman Corp., New York, N. Y.; A. C. Van Horne and L. M. 
Brown, both of Eberhard Faber Pencil Co. 


. Dempster Passmore, University of Chicago Book Store, Chicago, 


Ill.; Binks Weingaertner, Egyptian Stationery Co., Belleville, IIL; 
Tom Gillice, Rockwell-Barnes Co.; A. J. Markelz, Book Shop, Inc.. 
Joliet, Ill.; Harry Pinch, University of Chicago Book Store, Chi- 
cago; Bill Warner, Warner Office Equipment Co., Matoon, III; 
Earl Collins, Rockwell-Barnes Co., Chicago. 
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Now my advice to each of you is to ‘“‘concentrate’”’ and “‘delegate’ 
duties, which others, by virtue of specialized training or equipment, can 


handle as well or better than you. In other words, relax a bit and live 
longer to enjoy the fruits of your labors 
Again, I thank you, one and all, for the unique and enjoyable privilege 
that has been mine to head up this great Associatior 
EE ee 


SPEED THE MAILS—INCREASE 
-YOUR SALES 


By Gael E. Sullivan 


Second Assistant Postmaster General 


R. SECRETARY, Mr. President, members and guests of the Na 
N tional Stationers Association: Paul Burbank is trying to make me 
out a very important guy. Every time I think I am impotrant, I travel 
back a long time ago to when | was down in New York one time de- 


bating at Fordham University. Governor Al Smith happened to be one 


of the judges. After it was all over, and we were gathered together 
in our room, I said to him ‘Gee, Governor, it must be great to have 
your name a household word as yours is here in New York.’ He said, 


“Well, Gael, I am a word. I| don’t think I am a household word. I 
recall when | first became governor that I wanted to show the people 
I was very much interested in the humane side of government. So | 
got in my car and started to visit the welfare institutions of the state. 
The first one I selected was an insane asylum, and evidently my chauf 
feur was pretty scared, because somewhere in the inspection trip he got 


lost. I came out of a building and my car wasn’t there. I stepped out 
in the road, hailed a bus driver, and said ‘Will you take me back to the 
Administration Building?’ He said ‘Hop in. I have to pick up some 
people around the corner, but that will take just a few minutes.’ ’ 


The Governor got in, and after the bus turned the corner there 


were about 60 raving maniacs who all jumped in and pushed the Gov 
ernor around some. Finally two guards got on, and the chauffeur said, 
“Are they all here?” ‘I don’t know.” ‘Well, maybe you had better 
count them.’’ And so the guard began, “‘One, two, three, four, five, six, 
seven, eight, nine, ten’—and then he came to Smith. He looked at 
him and said ‘“‘Who are you?” “I am the Governor of New York.” 
“Eleven, twelve, thirteen. i 


Closer Partnership Is Needed 


| have always come before large gatherings of dynamic, aggressive 
business men of your caliber with a certain fear that you may character 
ize me as a government bureaucrat. I want hastily to disclaim any 
connection with bureaucracy as such I believe my partnership with 
you is just as close as yours should be with me. A great deal of con 
fusion and fog can be cleared away if we understand each other better. 
You all remember the story of Charles Lamb walking down the street 
with a friend. He pointed out a man on the other side of the street, 
and said, “I hate that man.”’ His friend said, ‘‘Why, Charles, you don’t 
even know him.” “I know it,’’ said Lamb, ‘that is why | hate him.” 
The more you get to understand people, the more you get to like them 
That is the basis of the American system of co-operation, getting to 
know people, getting to like them, getting to understand their motivations 

Speaking about sweeping away fogs, there was a young army flyer 
coming over Detroit a little while ago The fog was very dense, and 
he was having difficulty in making his landing, so he called the 
station. It was Willow Run. ‘“‘Army 222 calling Willow Run. What 
is my position?’? And in a second the radio came on, “Willow Run 


calling Army 222. You are over southwest Detroit. Do not attempt 
to land. Visibility zero. Ceiling zero. Over.’’ And the flier responded, 
“Army 222 calling Willow Run. Flying C-54. Two motors have dropped 
out. Carrying an atomic bomb. What are your instructions? Over.”’ 
There was a long pause, and finally a voice came on, very tremulous: 


“Willow Run, calling Army 222. Listen carefully Listen carefully. 
Repeat after me. Repeat after me: ‘Our Father Who art in Heaven!’ 
When I walked up here today, and sat down beside Paul Burbank, 


don’t think I wasn’t saying, ““Our Father 


A New Threshold Crossed 


1 


Tomorrow, ladies and gentlemen, we cross a new threshold with the 
inauguration of five-cent air mail, and I hope you cross that threshold 
with us, shoulder to shoulder, arm in arm. We have come into two-great 


1. Ray Urmston, Chester Urmston, both of J. S. Staedtler, Inc.; J. C. 
Musser, Eberhard Faber Pencil Co. 

2. Don Plehn and George Huber both of Boorum & Pease Co.; Jim 
Belay, Book Shop, Joliet, Ill.; Duncan Conklin, Boorum & Pease 
Co.; Joe Kozlevcar, Book Shop, Joliet, Ill. 

3. Alex J. Bartens, Comfort Printing & Stationery Co., St. Louis. 
Mo.; Otis Steele. Joseph Dixon Crucible Co.: D. J. Whitcomb. 
The Paper Supply Co., Minneapolis, Minn.; Al McLane, Reliance 
Pencil Corp. 

4. Ralph Maneval, A. W. Faber, Inc.; Dorothy Lehman, NSA head- 
quarters office; Elmer Long, Stevens, Maloney & Co., Chicago, 
Ill.; Walter Lennartson, Office Appliances. 

5. H. M. Bretz, Archie Sherer Co., Dayton, Ohio; Jack Murray, Joe 
Walsh, Gus Soloman, Dick Weadock, all of Maso Steel Products 
Co.; Martin Priess, Tri-Par Manufacturing Co. 

- L. G. Morris, F. H. Palmer, W. G. Oliver, Harry Allen, and Ed 

Rohrs, all of the Eaton Paper Corp. 

Russ Ragan, Stan Golon, John Whalen and John E. Wiesing, all 

of American Pad & Paper Co. 

Bill Cox, Carter’s Ink Co.; Jim Lynch, Browne-Morse Co.; Hy 

Linden, Ace Fastener Corp. 

R. H. Llewellyn, R. H. Llewellyn Co.; W. H. Kurth, S. E. Gregory. 

A. J. Heyer, all of Heyer Corporation. 


ono nN m® 
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ages at this time, the atomic age and the air age. Nothing you or I 
can do will stop them or hold back the clock. They are here upon us 
Our great responsibility is to expand them for the constructive use of 
mankind. 

A few weeks ago I returned from a round-the-world flight of 51,000 
miles over 31 countries in 43 days, and the one thing that stood out 
in my mind more than anything else is this, that in our kind of 
democracy each one of us, you and I, must be something more than 
a sideline observer in the battle for the peace. We have to be active 
participants in fighting for it. And to achieve it means putting up plus 
signs between nations, rather than minus signs. It means that trade 
and travel become a two-way street, wider than ever. It means that in 
the cultural, social, economic, political pursuits of our nation we have 
to point the way by knowing other people, so we won't hate them; 
building up a way to understand other peoples, so we will like them. 
And I know of no business in America that is better fitted for that 
building than the stationers gathered here today, largely because in build 
ing up that accord between nations, most of it will be done in four 
simple words: “Put it in writing.’”” And if you put it in writing, you 
are going to sell paper. 

| believe you would like to know something about the Post Office 
Department, the largest family in government. It represents about 
408,000 people, scattered through 42,000 post offices throughout this 
nation. We have 32,000 rural free delivery routes, 72,000 letter carriers, 
18,000 in the mail messenger service, 12,000 railway mail clerks who 
handle the mail every day on 337 railroads, 8,400 pilots who every dav 
fly the mail on 1,009 different routes in the nation, and 70 who fly over 
the water. It is one of the biggest transportation networks in the world, 
and it faces the greatest challenge to implement the peace, to inspire 
the cultural, the social, the religious and economic outlook of nations 
that has ever come. And I| hope you are going to be right with us. 
We can become the classroom of international relations. No cultural, 
social, religious or educational relationship can be better implemented 
than by sending a letter, greeting or question. That is why I selected 
this title for Paul, and you can see the affinity between them—‘Speed 


the mails, and increase your sales.” 


War Taught Lesson on Mail 

Let us take one significant fact: Between eight and nine million of 
our 29,000,000 young men went overseas between 1940 and 1945. They 
wrote their letters for free. But if each one of them had a friend that 
they wrote one letter to a month from here on out, that would be 
over one hundred million letters a year going out from our nation. I 
wrote on the average four or five letters a week overseas, and I know 
many of my friends who have been overseas had much more time to 
write to their friends. 

One of the first things I wanted to do since coming to the Post 
Office Department was to secure a reduction in the international air 
mail rates. On November | we plan to reduce the international air mail 
rates on the basis of a uniform rate to each continent. Instead of a 
series of different rates to the different countries in South America, it 
will be $.10 uniform rate to all South American countries; to Europe 
$.08, to Asia $.14, to Australia $.25. You won’t have to be thumbing 
through all kinds of postal guides, all you will need know is these uni- 
form rates. | know many people who have been overseas do not want 
to pay $.75 to send a letter to Cairo, or to Shanghai, or to Australia, 
ind I know it is good common sense to make these lower rates. We 
will have to spread the opportunity for profits and usefulness among 
the many, if we are going to hope to have our kind of democracy work. 
In our American system we have always tried the principle of large 
volume, quick turnover, and small profits. That will be the basis for 
the reduction in international mail rates, and I believe it will attract a 
great deal of business | have written to over 2,000 business houses 
in the country, and have had replies from about 1,200, and in every 
instance but three they welcomed the idea of the reduction in inter- 
national air mail rates, and promise wholehearted co-operation and use 
of the mails. So when we come to Air Mail Week, from October 27 


to November 2, we hope to send out an announcement of a broad reduc- 
tion in the international air mail rates. 

1 am interested in something much beyond that, in developing what 
I choose to call an airgram. I hope that here and now I can win the 
support of the Stationers Association in devising a kind of airgram some 
what similar to the V-mail. I want something that will give privacy, 
1. Bob Strafford. manufacturers’ representative; R. B. Camp. R. B. 


Camp Co., Atlanta, Ga.; Fred Matthews, Miller Huggins, both of 
Miller J. Huggins, Anderson, Ind.; H. E. Wittstein, and J. F. 
Emhardt, both of Columbia Steel Equipment Co. 

2. R. P. Lewis, R. P. Lewis Co., Flint, Mich.; Frank D. Risberger. 
Klebba’‘s, Royal Oak, Mich.; Dean A. Hall, Gage’s. Battle Creek, 
Mich.; Ray J. Dykema Office Supply Co., Kalamazoo, Mich.; T. L. 
Kornmann, Domore Chair Co.; J. V. Vaughan, R. P. Lewis Co., 
Flint, Mich. 

3. John Esherd and Gus Krieg, both of Jasper Seating Co.; R. Sturm 
and A. J. Barth, both of Jasper Chair Co. 

4. Henry I. Coleman, Nathan Coleman & Son, Savannah, Ga.; 
Ralph Bender, Sturgis Posture Chair Co.; R. M. Pound, Pound 
& Moore Co., Charlotte, N. C.: E. C. Clifton, Boorum & Pease 
Co.; Henry Reigel, Sengbusch Self-Closing Inkstand Co. 

5. H. I. Tate, Columbus Dispatch, Columbus, Miss.; Alex Patterson, 
All-Steel Equipment Co.; E. R. Wesler, Angle Steel Stool Co.; 
Al Bresler Gulf States Sales Co., Birmingham, Ala. 

6. Severin Bourne, F. M. Doblmeier, Joe D. Hale, A. Bernasconi, Jr., 
all of Nascon Products, Inc. 

7. Mr. and Mrs. Harry Balch, Quality Park Envelope Co.; Mr. and 
Mrs. Proctor Gilbert, Sears Roebuck & Co. 

8. Fred H. Guyant, H. C. Hooks, Mrs. Guyant, F. W. Samson, Mrs. 
Davies, J. R. Davies, all of Moore Push Pin Co. 

9. Martin Glaubinger. Arnold Newstadter, Mrs. Neustadter, Jack 
Kern, Mrs. Kern, Clint Martin, all of Zephyr American Corp. 
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. A. E. Farr and Brewster Towne, both of National Blank Book Co.; 
Elmer H. Dalldorf, Brushmakers, Inc.; Richard Towne, National 
Blank Book Co. 


- Arthur Walker, Farnham Staty. & School Supply, Minneapolis, 


Minn.; ‘Tom Stagg, Hoskin’s, Inc., Philadelphia, Pa.; Al Williams, 
Stationers Guild of America; Elmer Thiessen, Thiessen Office 
Equipment Co., Kewanee, Ill.; J. Wilkinson, Wilkinson's, Kewanee, 
Wis., Art De Wick, L. C. Smith and Corona Typewriters, Inc. 


- Jim Campbell, Office Supply Co., Jackson, Miss.; C. S. Ober, 
Business Furniture Corp., Indianapolis, Ind.; Geo. K. Desmond. 
Victor Safe & Equipment Co.; Howard Pfau, Globe-Wernicke Co.; 
Wes Montpass, Victor Safe & Equipment Co. 


- Larry Schubert, Office Engineers, South Bend, Ind.; Joe Meyer. 


Standard Office Supply Co., Pittsburgh, Pa.; Bob Bauer, National 
Blank Book Co.; Walter Nichols, Weis Mig. Co. 


- Sam Clayton, Koh-I-Noor Pencil Co.; O. E. Earnshaw, Roth Office 


Equipment Co.; Mrs. Charles Roth: Art Fontaine, Decker’s, Inc., 
Anderson, Ind., Gerald M. Favor, Koh-I-Noor Pencil Co.; Mrs. 
Fontaine, Charles Roth, Roth Office Equipment Co.; Eugene Biggs. 
Koh-I-Noor Pencil Co. 


- W. E. Bayly, The Emerson W. Price Co., Lima, Ohio; Frank 


Cooper, Colo Manufacturing Co.; Parle Cooley, Bates Mig. Co.; 
L. G. O'Connor, O’Connor & Raque Co., Louisville, Ky.; Geo. P. 
Davis, Bank & Office Stationery Co., Indianapolis, Ind.; O. E. 
Stanfield, Business Furniture Co., Indianapolis, Ind. 
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. Guy Norman, Hoosier Desk Co.; Marion Follin, manufacturers’ 


representative; Tom Powell, Myrtle Desk Co.; M. Davidman, M. 
Davidman & Bros. Office Furniture, New York, N. Y. 


. S. J. Kosteling, D. M. Smith, (holding ball point pen which still 


writes after having been dropped accidentally from the 15th 
floor of the Palmer House), both of Eberhard Faber Pencil Co.; 
H. S. Sanner, Sanner Office Supply Co., Erie, Pa., M. T. Mor- 
gan, Eberhard Faber Pencil Co. 


. Harold Hampton, Indianapolis Office Supply Co.. Indianapolis. 


Ind.; Bill Clegg. The Clegg Co.; San Antonio, Tex.; Ed Wobber. 
Wobber’s Inc., San Francisco, Calif.; Irwin H. Howells, The Clegg 
Co., San Antonio, Tex. 


. Bill Smith, Ace Fastener Corp.; J. C. Glaser and Irving O. 


Lasner, both of Goldsmith Bres., New York, N. Y.; Samuel Goltz- 
men, Mutual Stationery Co., New York, N. Y.; Joseph Burger 
and Leon Banov, both of Art Steel Sales Corp. 


- Don Eldredge, H. H. Woodworth and Harold Friedlander, both 


of Rand McNally & Co. 


. Charles Mueller, Joseph Dixon Crucible Co.; Ray Eichenlaub, 


Service Steel Products Corp.; Al Osborn, Tacoma Office Supply 
Co., Tacoma, Wash.; Al Aigner, G. J. Aigner Co. 


. Clayton L. Williams, Ryan & Williams, Inc., Buffalo, N. Y.; Hugh 
D. Wharton, Jr., Swan Printing & Stationery Co., Buffalo, N. Y.:; 
Peter J. Murrett, Ryan & Williams, Inc., Buffalo, N. Y.; Chas. A. 
Smith, Eagle Office Equipment Co., Buffalo, N. Y. 
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be of uniform size and weight, and be workable under a program of 


sending that airgram anywhere in the world for $.10. It will be a size 
like this (indicating), a seal perhaps on three sides, with a folder. 
This is the challenge I give you as an association. How soon will you 
come to my office with some prospective airgrams How soon will we 


nywhere in 
Shall we 
izable by 


develop a program for a world-wide airgram that will go 
$.10? Shall we have the stamp printed on it? 
color that will be easily recogn 


the world for 
have it of a certain type of 


the mail handlers? What should the weight of it be best contain the 
message? All these considerations I leave with you, because I believe 
you are dynamic and aggressive enough to see the tremendous poten 
tials, the tremendous future of an airgram that ma r hours from 
Aukland, New Zealand, 38 hours from Shanghai, 11 from London, 15 
from Rome, and 21 from Cairo That, I believe yusiness with a 
capital “B.”’ 

Last year, the Post Office Department moved about 440,000,000 
ounds of non-local mail. Only 30,000,000 pounds of that went by ait 


1. Joe Strauss. New York, N. Y.; R. M. Pound, Pound & Moore Co., 
Charlotte, N. C.; Harry Rogers, and E. C. Smith, both of Auto- 
matic Pencil Sharpener Co.; C. A. Doyle, Doyle Office Equip- 
ment, Eau Claire, Wis.; F. W. Hughes, Automatic Pencil Sharp- 
ener Co.; George H. Moore. Pound & Moore Co., Charlotte, N. C. 


2. W. G. Lashbrook, W. L. Patton, P. A. James, Dick Gingland, 
Harold Blum, all of Esterbrook Pen Co. 
3. B. Terkel, H. Niedecken Co., Milwaukee, Wis.; Lew Wingert, 


General Pencil Co.; E. R. Farrell, E. T. MaclIntvre, L. P. Wingert, 
Jr.. all of Defiance Sales Corp.: E. T. Reynolds, McFarlane Son 
& Hedgson Ltd., Montreal, Canada. 

4. John Ford, Jr., Peterson Litho. & Printing Co., Omaha, Nebr.; 
A. J. Baum and Ed Gends. both of Siekert & Baum, Milwaukee. 
Wis.; V. A. Hanson, Brown & Saenger, Sioux Falls, S. D.; Larry 
Goodhand, Oxford Filing Supply Co. 

5. A. B. Bresler. Gulf States Sales Corp., Birmingham, Ala.; Mr. 
and Mrs. Lou Farber, Chicago, Ill.; J. Irvine, Willson Sta- 
tionery Co., Ltd., Winnipeg, Canada; M. Hershberger, Frank 
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in 


the 
air 
within the first 
mail. But I 
support of organizations like this, we shall be 
For a nickel we shall be putting wings on one out of three letters, which 
would mean 150,000,0 

Can you look behind that to realize what that means in the way of 
building for of expanding the industry, 
where the Post 
basic promoter of transportation in the United States? 


hundred planes in commercial aviation carrying the mails. If we increase 
it 100 per cent, think of the planes that will be added to it. If we 
increase 200 per cent, think of the planes, the technicians, the men 
for research and the maintenance men needed in building a new industry 
solidly Think of the opportunities that await American business in 


other 


. Walter Nichols, 


When I 


what I 


one out of fourteen letters. 
asked me 


words 
Congressional committee, and they 
mail would do, I predicted 
six months, so we 
confidently 


) pounds of air mail. 


commercial aviation in the way 
Ofhce 





Mashek Co.; Lyle Espe, Midwest-Beach Co., Sioux Falls, S. D. 


. Jack Laws, Coe Brothers, Inc., Springfield, Ill.; Hy Linden, Ace 


Fastener Corp.; Garry Dell, Burt & Dell Co., Hartford, Conn. 
Duke La Borrence, manufacturers’ agent; Deke Barkley, C. L. 
Barkley & Co.; Al Johnson, Globe Furniture & Staty. Co., 


Chicago, Il. 

Weis Mfg. Co., Lou Hoelscher, Hoelscher Sta- 
tionery Co., Inc., Buffalo, N. Y.: H. C. McPike, Weis Mig. Co. 
Al Cook, Al Cook Desk & Office Supply Co., Oklahoma City. 
Okla. 


. Kesley Downing, Arthur Frey, Howard Pfau, Elmer Rahe, Rich- 


ard Singer. all of The Globe-Wernicke Co. 
A. J. Bonelli, Esco Stationery Co., Chicago, Ill.; Mrs. Duncan 
Conklin, Boorum & Pease Co.; George Sloan and Eddie Shapiro, 
both of Esco Stationery Co., Chicago; Mrs. W. S. Lennartson, 
Chicago, Ill.; Duncan Conklin, Boorum & Pease Co. : 
Elmer Rahe, The Globe-Wernicke Co.; Geo. H. Basil, Carters 
Ink Co. of Canada Ltd., Roland Kyle, Mosler Safe Co.; . 
Gustafson, A. E. Supply Co., Duluth, Minn. 
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appeared before 
thought the 
a 100 per cent increase immediately, or 
would carry 60,000,000 pounds of air 
believe, before the year is up, if we have the 
doing one out of three. 


Department has always been recognized as the 
We have several 
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this fight to move the mails faster, better and cheaper. 





| have talked to some of the executives That is about the only side 
the stor e to tell them, because you are pushing them right 
ip next to register when you tell that story It is not some 
thing that dreamed up; it is something that is here, a public 
lemand we | meet. It pounds and dollars and days. There 
sa place on the « lendar as well as on the cash register And we mear 


that. We mean just the dollars and cents profits are the incentives it 
Nothing in our 


gives to American business to do a better selling 





democracy creates i yearning for its continuance 1 there are incen 


tives. Failing this, it lapses, it strangles, and car 


China Is an Object Lesson 


| talked for Some time with 





\ few weeks 





that time his feeling about what 





Gen. George Marshall He gave t 

constituted a real democracy. He believed it was expressed by four 
elements: 1. A ci administration with a heart in it as well as a 
head No military dictatorship can ever hope to bring a democracy 
2. A broad educational program that embraces both the young and the 
old, because without knowledge democracy cannot thrive. Without 
schools there 1s no hope for the expansion ot democracy 3. A broad 


recreational and health program, because without the sound mind in a 
sound body, no nation goes very far. 4. And most important of all, 
a sound moral motivation in the political leadership of the nation, a 
sound spiritual set of values in the people | have not heard a better 
recipe for democracy than those simple words of Gen. Marshall. He 
pointed to China, where we were, and said, ‘‘Here is a nation of 
455,000,000 people, three times the population of our own country, if 
you peg it at 140 000,000, and right inside this nation those who cannot 
read are three times the population of the United States.’’ And the 
same 1s true ot India, is true of Egypt, and other parts of North 
Africa. Do we hope that our democracy can keep on, or our kind of 
system can keep expanding, when there are these trouble spots, places 
where ignorance and suspicion have gained a foothold, where there is 
confusion and unrest? Do we feel that our nation can go on while 
they lie bogged down? No, we won’t—not very far 

In the practical side of that educational program are the letters and 
the written articles, the talks through business and religious groups, 
the exchange of students and professors of all nations. It is only by 
those that we can hope to have the kind of understanding that brings 
peace. That is the way to fight for and hold the peace that we all want. 
The stamina, the incentive, the understanding of what we look toward 
in that horizon is best exemplified in the sturdy type of American 
citizen I am looking at right now. You can and will face the responsi 
bility by helping to expand the education of mankind. You will, because 
you will start in your own units. You will, because in your deliberations 
in your own society you will back up that program for air mail so 
that intercourse with other nations will be stepped up, in order that 
the friendly word instead of the hateful word will be going out. 

Even in the smallest schoolhouses of the nation we have a job to do, 
to interest the pupils in writing a letter. We do not want to lose 
that one art that binds us with people everywhere. The art of writing 
a letter had a new impetus during the war. We cannot have it die out. 

At the base of a monument in Paris there is a simple little legend, 
“No one can forgive the future.”” True. If we look at it right, if we 
plan our program for expansion widely, if we know each step we are 
going to take and how we are going to get there, the future we want 
can be secured. We can expand our own lives, and the standards of 
living everywhere in the nations. But if we do not co-operate, if we 
do not wake up, and do not use the full benefits of this Association, if 
we do not implement day in and day out the cause that Paul Burbank 
is fighting, then no one will forgive us in the future 


1. R. A. Jonas, Sr., Oxford Filing Supply Co.; W. E. Gorman, Stan- 
ley — and John Baumstark, all of Hurst Printing Co., Lexing- 
ton, Ky. 

2. Al Garrigan Typewriter & Equipment Co., Springfield, Ohio; 
George Long, manufacturers’ representative; Robert R. Dotson, 
Baers, Canton, Ohio; Mathias Massot, Office Supplies, Inc., Muske- 
gon, Mich. 

3. Mr. and Mrs. Earl Kraft, Reed Ferguson, Pat Hilliard, all Na- 
ational Blank Book Co. 

4. Earl Mason, manufacturers’ representative, Chicago, Ill.; R. C. 
Moore, Columbia Ribbon & Carbon Mfo. Co.; Otto Kretchmer, 
Peerless-Imperial Co., Inc.; F. R. Nichols, Weis Manufacturing 
Co.; D. I. Whitcomb, Paper Supply Co., Minneapolis, Minn.; 
Miller Huggins, Miller J. Huggins, Anderson, Ind. 

5. E. J. Kuch, Al Johnson, Jim Grecco, Ken Taylor and Bill Corbett, 
all of Hotchkiss Sales Corp. 

6. Al McLane, Reliance Pencil Co.; Roy Clarke and John Krueger. 
both of F. S. Webster Co.; John Pydlek, Dr. Scat Chemical Co.; 
Ham Warnock, The Globe-Wernicke Co. 

7. R. E. Wilkerson, R. E. Wilkerson & Co., Jacksonville, Fla.; Ed 
Manning, Stein Bros. Mfg. Co.; Ed Little. Wabash Filing Sup- 
plies, Inc.; George Wolcott, Wilson-Jones Co.; Harry Rasmussen, 
Rasmussen Book & Staty. Co., Vancouver, Wash. 

8. Jim Campbell, C. Guy Lowe, W. P. Laughlin, all of Office Supply 
Co., Jackson, Miss.; Winnie Gamel, W. P. Miller, W. L. Talbert. 
Albert Reed, all of H. Dorsey Douglas, Oklahoma City, Okla. 

$. Chuck Lofgren, Sanford Ink Co.; Dick Gingland and H. W. Lynn. 
both of Esterbrook Pen Co.; C. W. Allen, General Fireproofing 
Co.; James L. Atkinson, Vernon Stationery & Printing Co., Ver- 
non, Calif. 

10. H. A. Roher and Jack Furay, Hale-Haas Corp., Eau Claire, Wis.; 
Ray Hammond, National Blank Book Co.; M. D. Hasty, Seng- 
busch Self-Closing Inkstand Co. 
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SELL AIR MAIL PAPER—IT PAYS 
By Charles Sinisgalli 
Manager 
R. P. Andrews Paper Company 
Washington, D. C. 


i? SEEMS TO ME that no other industry is as closely allied to the 
Post Office Department as are we who are stationers. A major por 
tion of the functional utility of the merchandise which we sell is devoted 
to the communication of business and personal ideas between peoples 
separated by distance. Frequently, we take the Post Office Department 
for granted, but in these days of great change in our transportation 
system, it seems important that we pause to determine the potential 
that lies before us as stationers to increase our profitable business by 
tying in with this great Post Office Department about which Mr. Sulli- 
van has just spoken. 

I wonder if each of you has considered the tremendous merchandising 
possibility through the sale of air mail paper for business and for social 
correspondence at the new $.05 air mail rate. As a stationer speaking 
for stationers, I should like to pay tribute to the breadth of vision in 
Mr. Sullivan’s talk. Somehow, one always thinks of the Post Office 
Department in impersonal terms but if we stop to analyze, actually it 
is a business partner of the stationer. Almost every product that we 
carry in our stores is designed to expedite correspondence which would 
be of little value were it not for our great postal systems of this country 
and of the world. 

We have suddenly come upon a new era in the transportation of mail. 
Prior to the war, a very small portion of our business or social corre- 
spondence went to the air. It was during the war period that all of 
America learned that for its long-haul correspondence and for its over- 
seas messages to men in the armed forces, there was nothing other 
than the airplane that could render a service of speed in the transmission 
of these messages. Now that war is over and the commercial air car- 
riers are benefited by the progress in aviation, completely new horizons 
are open for speedier transportation of the mail. Correlating with these 
new airplanes is this new rate of $.05 air mail—a rate so effective that 
anywhere in the United States, or between it and its possessions, a full 
one ounce will be transported for $.05. 


Provides New Sales Potential 

This means that there is a new sales potential for the stationer if 
he immediately joins in the merchandising possibilities presented by this 
38 per cent reduction in air mail charges. In planning to talk with you 
today it seemed advisable first to determine what the present size of 
this air mail market might be. There are some startling facts in con- 
nection with it. We as Americans, for example, in fiscal 1945 spent 
$108,372,082.00 for postage on air mail. We wrote and_ transmitted 
2,925,000,000 letters, every one of which should have gone on a special 
sheet of air mail paper with a properly designated envelope. If this 
volume was attainable at the $.08 rate, just consider the amount of 
mail which should move by air at a mere $.02 above the first-class 
charge for ground transportation. As an example of this new potential, 
some of you may have seen the notice attached to Kiplinger’s Letter 
this past week stating that effective October 1 he is using air mail for 
everything west of the Mississippi and for the States of Maine and 
Florida. Isn’t it safe to estimate if 2,925,000,000 were transported at 
the $.08 rate that we should more than double this market at the reduced 
figure. If so, we as stationers should formulate our merchandising plans 
to capitalize upon this situation. 

As you know, there are many specialized papers available from our 
manufacturers solely designed for air mail. There are two main charac- 
teristics of these papers: 

1. The letter sheet itself carries the connotation and designation of 

air mail so when placed upon a desk it never loses the importance 
of its identity of having been worthy of transmission by air. 


1. Roy Moreland, Schooley Printing & Stationery Co., Kansas City, 
Mo.; Bob Middleton, Commercial Furniture Co.: Bill Powell and 
Roger Garver both of Schooley Printing & Stationery, Kansas 
City. Mo. 

2. Dale Malcomson, Bramwood Press, Indianapolis, Ind.; A. G. Ober 
Business Equipment Co., Fort Wayne, Ind.; William Morley and 
Harry A. Shockley, both of Bramwood Press, Indianavolis, Ind. 
L. G. O’Connor, O’Connor & Raque Co., Louisville, Ky. 

3. Arnold Berglund, Otis Steele, W. J. Becker, all Joseph Dixon 
Crucible Co. . 

4. C. C. Pollard and A. C. Eldred, both of Eldred Co., Lorain, Ohio? 
W. F. Thomas, Findlay Printing & Supplv Co., Findlay, Oh’o; H. ©. 
Wilking, B-C-D Equipment Co., Detroit. Mich.; Joe Leroux, Franklin 
Printing & Engraving Co., Toledo, Ohio. 

5. Earl Hodge, Gary Office Equipment Co., Gary, Ind.; Bill Kelly, 
Office Equipment Co., Inc., Louisville; Bill Cox, Carter’s Ink Co. 
Walter Ludwig. Gregory, Mayer & Thom Co., Lansing, Mich. 

6. Ray Achtner, Officer Stationery & Equipment Co., Chicago, Ill. 
Ed Riley, Spitzer Office Furniture House, Chicago; J. C. Lord. 
John Rauschenberger Co.; Warner Spitzer, Spitzer Office Furnr 
ture House, Chicago. 

7. John W. Conway, J. E. Duncan Co.,. Pittsburgh. Pa.; Charles lL. 
Link, Weldon Roberts Rubber Co.; M. L. Ober, Stationers, Inc» 
Indianapolis, Ind.; Joseph Leroux, Franklin Printing & Engraving 
Co., Toledo, Ohio. 

8. R. C. Schmutzler, W. C. Bailey, Jr., D. W. Sharpe. and A. F. 
Cote all of Reyburn Manufacturing Co. f 

9. Clint Martin, R. L. Smith Co., Seattle. Wash.; Arthur Hopkins. 
Clarke & Courts, Dallas, Tex.; John P. Ford, Apex Stationery 
Co., Dallas. Tex.; Herman DeRuiter, Stow & Davis Furniture Co.: 
Bruce McCaleb, Associated Stationers Supply Co.; Harold Fried- 
lander, Rand McNally & Co.; Leo J. Warren, Stow & Davis Furn 
ture Co. 
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specially -printed which has as its first 


2. The envelope claim for 
existence not the more attractive appearance but the utility factor 
of signaling each Post Office employee as it goes on its way that 
it is air mail. 

We are in a period never before offered involving major sales factors 
in this field. The first is, of course, the reduced raté. Secondly, is the 
tremendous promotion effort being placed upon air mail by the Post 
Office Department, by the Air Transport Association, and by individual 
manufacturers. Third is the interest and enthusiasm with which the 


public views anything that deals with the air. Consequently as a dealer 
catia are you going to do about it? 

There are several things which I feel should be emy sized along 
these lines. First, there should be a strong realizat mn part that 
the sale of specialized air mail papers is good business These papers 





1, Mr. and Mrs. D. H. Burns, Manstield Typewriter & Office Supply, 


Mansfield, Ohio; Mrs. Tom Burns, Mansfield, Ohio; Ed Conlon, 
Rockwell-Barnes Co.; Tom Burns, Mansfield Tw. & Office Supply Co. 

2. G. J. Aigner, of the G. J. Aigner Co., serving coffee and dough- 
nuts; W. F. Landgraf, G. J. Aigner Co. 


3. H. Dorsey Douglas, H. Dorsey Douglas, Inc., Oklahoma City, 
and his outside city sales force. Seated: W. P. iller, Dorsey 
Douglas, Albert Reed. Standing: Winnie Gamel, Welton Cook, 


Sam Watson, W. L. Talbert. 

4. L. H. Fritsch, S. G. Adams Co., St. Louis, Mo.; Ben F. McGinty 
and Edward Weter, both of Yawman and Erbe Mfg. Co.; H. W. 
Koehn, The Sikes Co.; Richard Wilkerson, R. E. Wilkerson & Co.. 
Jacksonville, Fla. 

5. E. C. Clifton, George Huber, Leo Downey, and C. H. Law. all 
Boorum & Pease Co.; B. J. Bristoll, G. W. Paardekooper, both 
Kech Brothers, Des Moines, Ia.; Courtney Wall, Boorum & Pease 
Co.; Bruce Grogg, Lehman Book & Staty. Co., Fort Wayne, Ind.; 
Fred Searles, Elmira, N. Y 

6. T. W. Moore, manufacturers’ 


Ba. representatives; John A. Gilbert, 
Office Appliances; Mat Dimmitt, Wilson-Jones Co.; Herman A. 
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render a definite service due to their air mail designations and from our 


viewpoint they are higher-priced unit sales items, giving us a large 
profit margin than is on a lower-priced item. In selling to the Embassies 
in Washington, our average sales unit has been $36.80. We had one 
individual order for 25,000 envelopes at $12. a thousand. This is 
exemplary of the unit sales possibilities. In addition, never having been 
thoroughly exploited throughout the country, it is the privilege of those 
of us who are dealers to enjoy the stimulation of selling something new 


ind having our men emphasize something new for all forms of business 


and social correspondence Each of these points offers a strong sales 
reason 
Secondly, each of us should consider methods of merchandising these 
(Turn to page 262, please) 





Hirdler, Irdustrial Stationery & Prtg., Huntington Park, Calif.; 
Miss D. M. Fargo, Tee Pencil Co.; A. Wa.ter Stevenson, Steve's 
Ottice Supply Co., Ogden, Utah: W. R. Harper. General Sunply 
Co., Albuquerque, N. Mex.; Frank B. Creer, Utah Idaho School 
Supply Co., Salt Lake City, Utah. 

L. G. Morris, Eaton Paper Corp.; E. F. Daily. The Meilink Steel 
Safe Co.; David Kohansky, Aetna Safe Co., New York, N. Y. 
D. G. Fuller. S. C. Toof & Co., Memphis, Tenn.; H. W. Becker, 
George Halling, J. K. Gill Co., Portland, Ore.; Morris Hansell, 
F. F. Hansell Ren. Ltd., New Orleans, La. 

Al Baugher. Carter's Ink Co.; Charles Zichterman and Raymond 
Dykema, both of Dykema Office Supply Co., Kalamazoo, Mich.; 
Karl Kiesel, Carter's Ink Co. 


. W. Robert Spencer Rubber Products Co.; Hal Johnson, Ellsworth 


Industries, Inc.; C. K. Richardson, Spencer Rubber Products Co., 
E. M. Guintini. Elmer Krumwiede & Associates. 

J. C. Brewn, Carpenter Paper Co.. Omaha, Nebr.; Ralph V. 
Maneval, A. W. Faber, Inc.; Ted Warkentin, Southwestern Sta- 
tionery & Bank Supply. Lawton, Okla.; J. D. Landes, Schooley 
Stationery & Printing Co., Kansas City, Mo. 
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NATIONAL BUSINESS SHOW STAFF.—William A. Tupper, Edwin O. Tupper, Frank E. 
Tupper, Sr., and Frank E. Tupper, Jr., all National Business Show Co. 


100,000 View Post-War Products at 


National Business Show in New York 





V ORE THAN 100,000 persons attended the 38th Na- 

tional Business Show at Grannd Central Palace, 
New York City, viewing the fruits of five years of in- 
tensive wartime development of machines, techniques 
and systems for office management. This record crowd, 
taking advantage of the first opportunity since 1941 to 
see such a display, found the show colorful in all its 
phases and alive with the rhythmic pulsation of office 
machines in more than 100 exhibits. 

The doors were thrown open for this tantalizing dis- 
play of what is new and traditional in the industry 
promptly at one o’clock on the afternoon of Monday, 
September 30. 

As Frank E. Tupper, president of the National Busi- 
ness Show Company, pressed a button giving the sig- 
nal for the opening of the exposition, an eager crowd 
surged forward and entered the exhibition hall. From 
that moment on, an incessant stream of business peo- 
ple filled the spacious aisles throughout the entire 
week. Business executives, their secretaries, purchas- 
ing agents, office managers, dealers, salesmen and 
owners of small businesses from all parts of the globe 
were in constant attendance daily, some for two or 
three days. Not only were purchasing executives from 
every nook and corner of the nation present, but visi- 
tors from Switzerland, Czechoslovakia, Syria, South 


Africa and far-off Siam and China, and many other 
too, 


attended. The Western Hemisphere, 
attendants from as far north 


countries, 
was well represented by 
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as Nova Scotia and Canada to Bermuda and Argen- 
tina in the South. 

This year, more than ever before, visitors came seek- 
ing knowledge of business aids to replace much-used 
and worn-out equipment. They came because it wag 
the only place where, under one roof, they could see 
and examine all those aids that make business possi- 
ble. They came because they had an urgent need for 
such equipment and, because of that need, most ex- 
hibitors booked a considerable number of orders for 
their products, deliveries on which may not be madé 
in some cases for from three to 12 months’ time. 

Visitors were immediately impressed by a Splash of 
color on every hand. Their first impulse was to pausé 
and view the scene as a whole, to admire the vividly- 
colorful displays tastefully arranged. They were 
thrilled by hum of hundreds of machines and were 
impressed by the pleasant courtesy of the men and 
women on hand to answer questions and give demon- 
strations, each striving earnestly to be helpful to the 
interested visitor. 

It was evident that visitors this year were vitallj 
interested in the wide variety of machines, systems 
and supplies designed to accelerate and facilitate the 
operation of their business. That manufacturers have 
been aware of their needs for some time, and hav 
planned toward that end was evident by the numbée 
of new and improved products shown. 

(Turn to page 158, please) 
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Pictures of the Exhibits at the National . 
Business Show Appear on Pages 62 to 65 








’ Filing Supply Co. 


- J. A. Gilbert, 
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PERSONALITIES AT THE NATIONAL BUSINESS SHOW 


. Leo Kirstel, Slid-O-Matic Mfg. Co., Inc.; Geo. B. Meltzer, Irving 
Kremsdorf, Julian Kremsdorf, all Guide System & Supply Co. 
C. A. Badger, Acme Visible Records, Inc. 
. A. Jonas, Jr., R. A. Jonas, Sr., C. E. Reynell, all of Oxford 


Mrs. Geo. C. Wheeler; Irving M. Levy and Mrs. Clare White. Art 
Steel Sales Co., Inc. 
. E. Russell, Commercial Controls Corp. 


H. E. Soulis, Soulis Typewriter Ltd., Halifax, N. S., Canada; Leon 


S. Africa; Phil O. 
Saint John, N. S., 


B. Sacks, Colemco Printing Ltd., 
Soulis, Soulis Typewriter Co. of N. B. 
Canada. 


Capetown, 


Ltd., 


. H. M. Carscallen, Red Feather Products, Ltd. 
. W. F. Arnold, Underwood Corp. 

- R. J. Rountree, A. B. Dick Co. 

. W. W. Davidson, Davidson Mfg. Corp. 

- Reeve Schley, P. D. Wagoner, L. 


C. Stowell all of Underwood 


Corp. 
Office Ward, 


Addressograph 
Multigraph Corp. 


Appliances; J. B. 


November, 1946 


13. 
14, 


Harry G. Tuttle, 
Key Corp. 
W. F. Mallen, Royal Typewriter Co.; Check Soo Hoo, New York, 
N. Y., one of the winners of a Royal portable typewriter. 


Hush-A-Phone Corp., and H. E. Frost, Speed 


. Mr. & Mrs. E. J. Touissant, Central Duplicator & Typewriter Co.., 


~ ae Ge De 


. J. A. Gilbert, 


Camden, N. J. 


Office Appliances; Joe Stallings, Clary Multiplier 


Corp. 


. L. John Himes and Ed. Scriven both of Niagara Duplicator Co. 
. E. F. Britten, Jr., Monroe Calculating Machine Co.; Otto Auer, 


Zurich, Switzerland. 
International 
Noonan, Kee Lox Mig. Co. 


Business Machines Corp.; John A. 


. Walter S. Johnson and John M. Lund, both of Friden Calculating 


Machine Co. 


- Ed Moore, Roy Kirchner, Bill Lindenberger, Frank Horner, all of 


. E. B. Jessup, Marchant Calculating Machine Co.; J. 


National Blank Book Co. 
D. Boeke, 
Jacoberg Overseas Inc., New York and Batavia, Java. 
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NEW YORK BUSINESS SHOW 
5. 


. Acme Visible Rec- 
ords, Inc. 


. Addressograph- 
Multigraph Corp. 
American Business 

Systems 


American Lithofold 
Corp. 


8. 
9. 


Business Machin 
Products, Inc. 


Clary Multiplie 
Corp. 


Commercial Cot 
trols Corp. 


Derby Sealers, I 
Amco, Inc. 


(Photos Courtesy Apeda Studio, Inc.) 
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NEW YORK BUSINESS SHOW 


. A. B. Dick Co. 7. Friden Calculating 
. Dictograph Prod- Machine Co. 


ducts Co., Inc. 8. Hunter Electro 


. Diebold, Inc.- Copyist Agency, 
. Ditto, Inc. Inc. 


- Thomas A. Edison, . International Busi- 


Inc. 


ness Machines 


. Executone, Inc. Corp. 


(Photos Courtesy Apeda Studio, Inc.) 
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NEW YORK BUSINESS SHOW 


. Comprehensive tor Co. 
Fabrics, Inc. . National Blam 
. Marchant Calculai- Book Co. 

ing Machine Co. . Ozalid Divisios 
. Monroe Calculat- General Aniline ‘ 
ing Machine Co., Film Corp. 

Inc. . Oxford Filing Su 
. Red Feather Prod- ply Co. 

ucts, Ltd. . Rand McNally 
. Niagara Duplica- Co. 


(Photos Courtesy Apeda Studio, Inc.) 
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NEW YORK BUSINESS SHOW 


l. Pitney-Bowes, Inc. 6. The Standard Reg- 


2. Royal Typewriter ister Co. 
Co., Inc. . Underwood Corp. 


3. Soundscriber Corp. . Wassell Organiza- 
4. Speed Key Corp. tion. 


5. Standard Business Alfred Allen Watts 
Machines Corp. Co., Inc. 


(Photos Courtesy Apeda Studio, Inc.) 
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F orget Turnover in Maintaining 


Stock of Used Machines 





( FFICE MACHINE DEALERS seeking to establish 

themselves on a long-term basis with customers 
are making their mistake through laying all emphasis 
on turnover, according to J. R. Blethens, head of the 
Office Supply Company, Little Rock, Arkansas. 

Mr. Blethens, specializing in calculating machines, 
typewriters, addressing machines, adding machines, 
and general office supplies since 1936, believes that war 
experience taught him more about success in the field 
than any amount of theoretical study. “The future 
looks fine,” he explained, “We intend to specialize in 
calculators for the most part, and to continue to buy 
and sell rebuilts in the other lines. We’ll continue to 
maintain our rental service, which has been profit- 
able enough to see us through the worst stages of 
the war—but above all, we will maintain our complete 
stock of used machines without regard to turnover 
or immediate market.” 

Mr. Blethens believes that the main factor in show- 
ing a constant return on his investment in a retail 
store is the willingness.to maintain a complete stock 
of used, as well as new office machines, which will 
fill any request. “A stock is the biggest thing in this 
business,” he said, “No matter whether. the machines 
are items for which there is no apparent market, 
there will always be a customer who will need some- 
thing of the kind at some time. It may be years be- 
fore you will make the sale—but when the sale is 
made it carries a high markup and is well worth- 
while. Above that, if the office customer knows that 
his dealer has such a stock of machines, it means he 
will turn to that dealer first.” 


Refusal to Buy Used Machines Is Unwise 


Office machine dealers make a mistake in refusing 
to buy used office machines whenever possible, on the 
theory that maintaining them for two or three years 
eats up all possible profits concerned, Mr. Blethens 
contends. ‘“We cheerfully will accept any machine 
which has any potential use, and keep it on display, 
polished, oiled and ready for operation for anywhere 
up to five years,” he said. “As an example, I bought 
an addressing machine three years ago. This was 
relatively new in Little Rock, and my outside sales- 
men reported no market for it. However, it was sold 
in June, showing a handsome profit, and the cus- 
tomer went away highly pleased at being able to iocate 
the machine. We have since sold the same customer 
a calculator, signed him up on regular supplies of 
office equipment, and so forth, business which we 
would never have received, had we not been willing 
to accept the old addressing machine. 

“Another example concerns a calculator for which 
I paid $200. It was an off-size model, built for a 
specific use. We held it for six months, and then 
sold at $300. The $100 profit involved was well worth 
the trouble of keeping the machine for six months, 
of course. We have likewise carried calculators for 
more than six months, eventually selling them all. 
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Arkansas Dealer Reports 
Success of Rental and 


Full Stock Plan 


Manually-operated adding machines, which we have 
sold to farmers to keep their records under OPA regu- 
lations, have also proved profitable. There is prac- 
tically no serviceable office machine which does not 
have a potential market at some time in the future— 
therefore, we cheerfully invest in them whenever 


possible.” 


Every Prospect Exposed to Used Machines 


The Office Supply Company makes a policy of point- 
ing out its used office machines to every prospect who 
enters the store, whether or not that prospect -has 
any use for the machine. “The idea here is that the 
customer will remember having seen the machine, and 
if the subject is mentioned among his business asso- 
ciates, he’ll be quick to tell his friends where he saw 
it,’ Mr. Blethens said. “It is worth taking an extra 
five minutes or so to explain to a real estate man, for 
example, that we have a stock of calculators, address- 
ing machines, hand-operated adding machines, and 
others on hand. He may not be able to use any of 
the machines personally, but the chances are that 
among his friends there will be one or two later on 
in search of just such machines. As a result, we 
make the sale.” 

Of course, maintaining a stock of machines in this 
way requires a substantial amount of capital and a 
generous supply of patience, Mr. Blethens admitted. 
The tying up of capital, however, he believes is worth- 
while in view of the excellent results accomplished. 
The firm has sold many calculator accounts whose 
first contacts were through rental of machines from 
the variety of used equipment kept in stock. Like- 
wise, many farmers, who have become semi-business- 
men due to the huge amount of paper work involved 
with Government agencies, OPA price controls, and 
so forth, have become regular purchasers since first 
approaching the Office Supply Company for an add- 
ing machine. “We cheerfully buy all of the hand- 
operated adding machines we can find,’ Mr. Blethens 
said, “for usually, the farmer customer has no elec- 
trical current available, and must content himself 
with the manual variety.” 

Plans for the future at Office Supply Company call 
for a strict specialization in Friden calculators, for 
which Mr. Blethens is Little Rock’s dealer, but as long 
as he is operating a retail store with a capacious 
showroom, Mr. Blethens plans to continue stocking 
every type of office machine over the long-term range 
outlined above. 
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Typewriter Repair Shop in Window 


Is Constant Merchandising Reminder 





How Wirtshafter’s in Cleveland 
Keep Interest High Among 


Customers and Prospects 


CONSISTENTLY PROFITABLE volume of type- 

writer and general office machine repair work is 
credited by Wirtshafter’s, Cleveland, Ohio, to the fact 
that all such repair work is done “right in the win- 
dow.” 

The Wirtshafter store, located at Ninth and Pros- 
pect in downtown Cleveland, handles office machines, 
general office supplies, and accessory appliances. In 
each of its retail lines the management has been care- 
ful to stress service—ability to keep anything sold 
to an office manager in excellent condition. There- 
fore, although the typewriter repair organization was 
profitable from the outset, it has always been con- 
sidered a valuable good-will asset. 

All typewriter and office machine repair operations, 
except cleaning, are done right in the 9x6 foot win- 
dow on the left side of the Wirtshafter store. This 
shop was set up seven years ago, largely on a temp- 
orary basis, and has proved so successful that it is 
now permanent, according to W. O. Kuehle, manager 
of the typewriter department. 

The “open to the public” repair shop is staffed by 
three expert typewriter mechanics, each of whom 
averages around four machines a day. All tools, pow- 
er equipment, and so forth are positioned along a 
large bench behind the glass where passersby may 
easily see each step as it is carried out. Repairmen 
wear neat cotton jackets during their working period. 
They profit from the double benefits of strong day- 
light and concentrated electric light overhead in 
handling microscopic repairs. 


Two Sources of Repair Business 


Typewriters and other office machines are received 
by the store from two sources. First, outside salesmen 
calling upon offices and businessmen in Cleveland 
make a point of watching for gummy, inefficient type- 
writers, broken down adding machines, and so forth, 
explaining to office managers that Wirtshafter’s oper- 
ates one of Cleveland’s best-known repair shops. The 
second source is “drop-in” volume—made up of people 
who simply notice the work going on in the typewriter 
repair shop and remember it when their equipment 
needs adjustment. Volume is about equally split be- 
tween these two, according to Mr. Kuehl. “We have 
been surprised at the number of people’ willing to 
bring in a heavy typewriter or other office machines 
themselves,” he pointed out. “That of course, is all to 
our advantage. We advertise on a weekly basis, cover- 
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ing all repairs on typewriters, adding machines, dup- 
licators, and so forth, which we are equipped to 
handle; but the majority of typewriters brought in are 
the result of noticing the window repair shop and 
remembering the location.” 

It is not an unusual sight in downtown Cleveland 
to see a man driving around the Ninth and Prospect 
area with a typewriter on the seat beside him look- 
ing for the store. The prominent location of the store, 
of course, is a real help in assisting the customer to 
find the shop readily. 

When typewriters are brought in they are checked 
over first by any of the three mechanics, each of 
whom is an expert on all lines. The platen is removed, 
for a close examination of the type bars, return me- 
chanism, and so forth. No work is accepted until an 
estimate of the repair charges has been made, and 
accepted by the customer. If the customer accepts 
the estimate, the Wirtshafter store sticks to it even 
if unanticipated expenses are encountered in doing 
the repair job. “However, we very seldom guess wrong,” 
Mr. Kuehl said. “Unsuspected charges usually turn 
out to be more labor than was originally expected. 
Occassionally parts shortages make it necessary to 
machine out a part to fit. Our salesmen calling on 
customers are also able to estimate typewriter repair 
costs accurately. We accept their estimates as cheer- 
fully as we do those of our mechanics.” 


First a Bath and Then Repairs 


Once scheduled for repairs, the typewriters go to 
the rear of the store where solvent cleaning tanks 
are installed. They are subjected to three cleaning 
operations resulting in a dirt-free machine before 
moving up to the front to the window shop. Here, 
working on a close schedule, the typewriter is torn 
down, new parts installed, and brought up to stand- 
ard efficiency “while the customer watches,” if he 
wishes. Since almost anyone nowadays is familiar 
with typewriter use, the shop invariably has four or 
five onlookers during every working hour of the day. 

Wirtshafter’s guarantees its typewriter repairs on 
an unusual basis—‘“according to the company who 
owns it.” This, Mr. Kuehl, indicated is a system which 
was arrived at when it was found that a standard 
guarantee worked a hardship on some firms while 
others profited by it. “Many of our customers, par- 
ticularly the larger offices with a great deal of paper 
work, put a typewriter to excessively hard use,” he 
pointed out. “Therefore, since we know the operations 
of our customers very well, we fit the guarantee to 
suit. An insurance office, for example, whose type- 
writers are busy making out reports, contracts, and 
so forth, eight hours a day, get a shorter time guar- 
antee than a small real estate office where only a few 
letters per day are written. We adjust loose parts, 
and so forth, without»charge, but set the guarantee 
according to use.” ~~ 
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“Maintaining Front” Chief Problem on 


Adams’ Furniture Floor 


By BERT MERRILL 





VEN THOUGH INCOMING shipments of top-qual- 

ity office furniture are increasing, the chief prob- 
lem in office furniture merchandising today is 
maintaining a “good front,’ according to Walter 
Weihe, office furniture manager for the S. G. Adams 
Company, St. Louis, Mo. 

Currently selling far more customers than was 
possible during the past two years, the S. G. Adams 
Company has nevertheless found it difficult to main- 
tain the type of display most desirable. Several un- 
usual policies have been adopted in order to keep up 
a floor which will entice future prospects into the 
store, and to give the prospective customer a thorough- 
going idea of what he may expect in future purchas- 
ing. 

During September, the office furniture floor showed 
23 desks in complete setups—all but four already bear- 


SOLD, BUT DISPLAYED— 
Nearly all of these articles in 
a complete office setup bear 
sold tags but are shown in 
S. G. Adams Co., policy of 
continually maintaining a 
“good front” on the office 
furniture sales floor. 
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ing a “Sold” tag. A definite “glamour” atmosphere 
has been maintained due to the fact that the most 
handsome desks, chairs, directors’ tables, and so forth, 
are kept in the windows or well up to the front where 
the customers enter. In September, the department 
showed one steel desk, a two-drawer and four-drawer 
metal files, unusually handsome walnut and dark 
stained wood desks, as well as standard oak desks. 
“The selection of office furniture is much more diver- 
sified today than we had expected,” Mr. Weihe in- 
dicated. “I believe that we will be able to give the 
customer a much larger choice. Although, of course, 
the chief demand will be for metal office furniture 
and equipment, there are still many customers who 
enjoy the pleasant touch of wood and will insist on 
that. Therefore, we will not under-feature our wood 


furniture displays in comparison with our steel lines.” 
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“Glamour” has been maintained consistently in the 
S. G. Adams furniture floor, as indicated by the fact 
that many customers are ordering desks on which 
they do not require immediate delivery. Thus, al- 
though every thing in sight could be moved out in a 
single day if the customers were ready, the floor gives 
the appearance of being well-stocked with a complete 
choice. All desks, as in pre-war days, are being 
handled in accordance with the old policy of trim- 
ming each completely with accessories, matching 
chairs, lamps, wastebaskets, and so forth, the ensem- 
ble being displayed as a unit on an oriental rug. Thus, 
the customer coming off the elevator finds immedi- 
ately in front of him a deluxe 80 x 42 inch, nine drawer 
desk at $246—a top-price-bracket suggestion which is 
getting a good response. To the right of this is 
shown a 14-chair directors’ table at $226, measuring 
126 x 48 inches, and featuring a comfortable, low- 
height walnut top. Even this is sold, according to 
Mr. Weihe. 

To the right of the main display is a single steel 
desk, likewise on an oriental rug, which has been 
planned for a complete “work unit.” A posture chair, 
steel desk, two matching two-drawer and four-drawer 
files at either end, and a matching lamp are included 
in the display, with the desk highlighting the group 
at $88.73. 

Similarly bearing red “Sold Tags,’ mahogany and 
oak desks are shown in “spot displays” on either side 
of the department. Both because the idea gives the 
impression that more furniture is on display than is 
actually present, and for better eye-appeal, every 
desk display is “angled.” Getting away from the old 
system of displaying desks in military-like rows, the 
Adams office furniture management has set every unit 
at a slight angle from every other display—a “broken 
up” policy which gives a lot of individual appeal. 
The only exception is a row of oak desks at the left 
rear corner, and displays of files, transfer cases, and so 
forth, which must be “shown in a business-like man- 
ner.” 

The Adams Company maintains a staff of four floor 


salesmen at present, with 14 more out over the terri- 
tory, all of whom are now taking orders for furniture. 
This full-size staff has been hard put to forestall too 
optimistic ordering on the part of customers who feel 
that now the war is over adequate office furniture 
should be available. “Although selective buying is 
coming, whereby the customer demands a specific 
brand, type, and arrangement of desks for his money, 
it has amounted to little in this field as yet,” it was 
pointed out. “I believe that the office furniture field 
has maintained quality unwaveringly throughout the 
entire war—which accounts for the less choosy buying 
attitude.” 
All Orders Taken for Delivery in Sequence 

The store is taking orders for all furniture and 
equipment, filling them 100 per cent in order of place- 
ment. Among such customers are enough who are not 
ready for immediate delivery to keep up floor samples 
—which has been fortunate. Partially accounting for 
this, according to Mr. Weihe, is the fact that the pres- 
ent market is split almost 50-50 between old customers 
expanding their office facilities, and new businesses 
which have come into being since V-J Day. To date, 
new businesses starting up under the GI. Bill of 
Rights have not influenced the office furniture market 
much, but they are expected to have some effect in 
the next few months. For both the new office furni- 
ture customer, and the old, established customer who 
has been buying for years, S. G. Adams will offer 
“layout service” to help the buyer plan an efficient 
executive or general office setup. “We have never 
stopped this altogether,” it was pointed out, “although 
the lack of men made it difficult to maintain during 
the war.” 

The store gives the same competent, courteous serv- 
ice to every office furniture prospect, even though in 
some cases there is very little possibility of delivering 
new furniture for a long time to come. This is done 
on the theory that it is going to require arduous, good 
selling, when the tough competitive situation returns. 
Meanwhile, S. G. Adams is making the most of what 
furniture can be kept on display. 


“‘Walk-Up” Mezzanine for Low Price Lines 





NE EFFECTIVE means of getting the office furni- 
ture prospect to buy better-grade desks, chairs, 
tables, and so forth, is to separate low price “economy 
stocks” from the better items, according to Clarence 
Escher, office furniture manager for the Dameron 
Pierson Stationery Company in New Orleans, La. 
Dameron-Pierson has observed this simple bit of 
wisdom for several years in the maintenance of a 
“walk-up mezzanine” over the second floor furniture 
department, where bargain-minded customers must 
0 up a flight of steps to examine the bottom price 
lines. On the mezzanine are concentrated low price 
desks, tables, chairs, meeting tables, folding chairs, 
odd chairs, and even a small amount of trade-in 
Office furniture. There is plenty of stock there, even 
in today’s market, but the customer is taken up on 
the mezzanine only after he has been “exposed” to 
better merchandise. 
When an office furniture prospect is brought in by 
OFFICE APPLIANCES, 
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Dameron-Pierson Divide 
Displays On Basis of Grades 


a salesman, he finds the best furniture carried by 
the store on display immediately in front of the eleva- 
tor and down the length of a richly-carpeted aisle 
which leads to the mezzanine steps. Desks, tables, 
and leather upholstered chairs are shown slanted at 
an angle to the aisle, so that the customer has plenty 
of time to observe their fine appearance before reach- 
ing the mezzanine. Salesmen have become proficient 
in seeing that the prospect spends at least a few 
minutes in examining the top-flight furniture before 
he goes upstairs. Then, with the difference obvious to 
anyone, he will quite often switch to something “a 
little better.”—RAL. 
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Business Builders 


Broadcast over Station S-A-L-E-S 
Operating on a wave length of :— 


CONFIDENCE .. . COUR-. 
AGE .. . CO-OPERATION 


TARTING in at the preview of 

the manufacturers’ exhibit at 
the Palmer House, Chicago, IIl., 
Saturdey, September 28, until the 
final showing of this “CONVEN- 
TION OF THE DECADES” on 
Thursday, October 3, We, Us, & 
Company assuredly thrilled to 
this ringside view of what helps 
to make our profession of office- 
outfitting what it is today and 
what it should be in the imme- 
diate tomorrow. 


One dominant impression stood 
out and that was that despite 
current material and manufac- 
turing handicaps, everything was 
geared for the FORWARD SERV- 
ICE ACTION ... in fact, we all 
felt the vibrant watchword of the 
host city—‘“I WILL!” 


Paul E. Burbank, general man- 
ager; Rose Cushman, assistant 
general manager; and the entire 
personnel of officers and conven- 
tion committee workers, are to be 
commended for their galaxy of 
convention speakers from. the 
keynoter, dynamic Gael E. Sulli- 
van, Second Assistant Postmaster 
General of the United States, to 
the selected group of sales man- 
agers and associate factory ex- 
ecutives who directly answered 
questions on trends and product 
availability in the forthcoming 
year. 


Our previously expressed wish 
that we would glean BUSINESS 
BUILDERS at this memorable 
meet was truly realized. We have 
several hundred business cards 
and memos from dealers, manu- 
facturers and factory representa- 
tives who have enthusiastically 
promised to keep the co-ordinator 
of this page’s mail address, Box 
2153, Spokane 2, Wash., care of 
Shaw & Borden Company, well 
supplied with BUSINESS BUILD- 
ERS based on their experiences 
and observation. 


To cite just a few of the many 
at this time, many business 
friendships we renewed and be- 
gun anew at this Chicago con- 
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clave of our National Stationers’ 
fraternity: 

Wilbur F. Cannon, of Fidlar 
& Chambers Company, Daven- 
port, Iowa. 

Ivan Allen, Sr. and Jr., Ivan 
Allen-Marshall Company, At- 
lanta, Ga. 

Harold C. Finch, Finch’s Sta- 
tionery, Boise, Idaho. 

L. I. Kriloff, Kril-Office Prod- 
ucts, Chicago, Il. 

G. J. Aigner, Aigner Comany, 
Chicago, Ill. 

Elmer Krumwiede, Krum- 
wiede & Associates, Chicago, Il. 

Porter S. Welch, Reliable 
Office Supply Company, Mas- 
silon, Ohio. 

J. C. Irvine, The Wilson Sta- 
tionery Co., Ltd., Winnipeg, 
Canada. 

Dale Fenton, Peerless Office 
Supply, Stillwater, Okla. 

Frederick N. Allen, F. O. 
Bailey Co., Inc., Portland, Me. 

E L. Newton, Wyoming State 
Journal, Lander, Wyo. 

Woodson P. Waddy, Everett 

Waddey Company, Richmond, 
Virginia. 

. and many, many, many oth- 
ers, each of whom we will be 
mentioning from time to time 
and as we hope present exchange 
BUSINESS BUILDERS from their 
respective areas. 


* * * 


As we now step to the OFFICE 
APPLIANCES mike, let us sail right 
along with current BUSINESS 
BUILDERS selected for their 
timeliness from correspondents 
North, East, South, and West, and 
the most unusual one yet—one 
from THE STRATOSPHERE— 
written direct from a Mainliner 
transcontinental plane. So tune 
in, for here they are, starting in 
with some Christmas actual ad- 
heads from “Sell”: 

CHRISTMAS WANT AD—Mich- 
aels-Bauer, Providence. 

PAMPER YOURSELF—W. & J. 
Sloane, New York. 

UP A TREE FOR GIFT IDEAS? 
COME DOWN TO SEARS—Sears, 
New Orleans. 

“GIFTIPS — Forman’s, Roches- 
ter. 

LET “CREDIT” BE YOUR 
SANTA—Home Furniture, Dallas. 

TRIM YOUR TREE—NOT 
YOUR POCKETBOOK — Central 
Hardware, St. Louis. 

SANTA “CLUES”—City of Paris, 
San Francisco. 

FROM NOW TO NOEL—Henry 
C. Lytton, Chicago. 

I HOPE—I HOPE—I HOPE IT 





COMES FROM — Davidson’s, At- 
lanta. 

EXPRESS YOUR GOOD TASTE 
AS WELL AS YOUR GOOD 
WISHES—Brodnax, Memphis. 


NO TIME LIKE THE PRESENT 
—NO PRESENT LIKE FURNI- 
TURE—Field’s, Chicago. 


LIKE HAVING TWICE AS 
MUCH TO SPEND!—Lubin’s, Spo- 
kane. 

FROM US TO USE!—Sears, At- 
lanta. 


. and here is another truly 
“Sell” idea from the reader in 
Stratoliner: “A sort of book-of- 
the-month idea is promoted by a 
West Coast store as a juvenile 
gift item. Instead of a single 
book, 12 books are wrapped sep- 
arately, each one marked, “Don’t 
open ’til January 25,” or July, or 
one of the 11 months following 
December.” 


And what are you going to do 
with the five selling days following 
the 25? 


WHEN you invite suggestions 
from your employees, don’t be 
discouraged if you get only ten. 
And don’t be discouraged if nine 
of them are seemingly worthless. 
The tenth may be a humdinger. 


If there ever was a time of easy 
plus-selling, it’s in December. 
Higher-priced items are readily 
acceptable, an _ idditional item 
can be added to most every sales 
check, and suggestions toward 
other departments are particular- 
ly fruitful. Trouble is, we get so 
busy dishing out asked for things, 
we forget to SELL. 


Right after Christmas this year, 
it would be a grand idea if each 
department head would jot down, 
while it’s fresh in memory, those 
promotions and operations which 
proved particularly successful— 
and vice versa. 

... and for our TERSE TRAILER, 
this from The Globe-Trotter, of 
G-W’s PROFIT POINTERS, as he 
imagines what would happen if 
we office outfitters resorted to 
singing commercials and chanted ~ 
in a customer’s office, “Twice as 
much for $79.50, too; our files are 
best for YOU!”—Office-efficiently 
yours, 

RALPH B. ORTEL 
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NOMDA NEWS 





National Office Machine Dealers Association 
R. H. Koch, Executive Secretary, 818 Winters Bank Bldg., Dayton 2, Ohio 


Members of the National Office Ma- 
chine Dealers Association are urged 
to send in suggestions for the better- 
ment of the industry. Tell about your 
sales experiences. Offer ideas on how 
the association can operate more suc- 
cessfully. A short question-and-answer 
column devoted strictly to inquiries 
relating to the office machine industry 





can be developed. Answers will be as 
prompt as possible and every effort 
will be made to assure accuracy. An- 
swers and other trade information 
which cannot be published in OF FICE 
APPLIANCES will appear in the reg- 
ular NOMDA bulletins. Address your 
correspondence to John Dannenfelser, 
133 E. Spring St., New Albany, Ind. 





INDIANA CONGRESSMAN TO SPEAK AT NOMDA 
MID-YEAR MEETING IN MIAMI BEACH, FLA. 
Charles M. LaFollette, congressman from the 8th 

congressional district of Indiana, will be one of the 

featured speakers on the second day of the NOMDA 














HON. CHARLES M. LaFOLLETTE 


mid-year convention and trade exhibit, scheduled for 
November 21, 22 and 23 at Miami Beach, Fla. A writer 
and orator of national reputation has long been known 
for his stand against racial and religious intoler- 
ance. His subject will be “There Is An American 
Way.” Formerly a successful Evansville attorney, he 
has been a member of the house for two terms and was 
the first Republican to be elected from a normally- 
Democratic district. 


NEW YORK OFFICE MACHINE DEALERS MEET 

The regular monthly meeting of the Office Machine 
Dealers Association of New York, Inc., was held on 
October 9 at the Hotel New Yorker with an attendance 
of 50 members. 

President Irving R. Ritchie, Addressing Machine & 
Equipment Company, New York City, read a telegram 
from Charles F. Krause, counsel, expressing his regrets 
at not being able to attend. He then announced that 
people from all parts of the world had visited the 
Association’s booth at the 38th National Business 
Show, held in New York during the week of September 
30 to October 5, and expressed his gratification. 

In announcing the NOMDA mid-year convention to 
be held on November 21 to 23 inclusive, in Miami 
Beach, Fla., at the McFadden-Deanville Hotel, he 
informed members that thanks to the efforts of James 
T. Lafferty, Underwood Corporation, arrangements 
have been concluded for two all-Pullman cars on the 
“Champion” via Pennsylvania Railroad for the group. 
President Ritchie thanked Mr. Lafferty and urged 
members to make reservations at once. “Jim” Lafferty, 
when called upon, gave his listeners details of the 
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arrangements he had made, giving date and time of 
departure. He too urged all members who could to 
attend the convention, saying he was quite sure they 
would have a good time. 


Report Four New Members 


Paul I. Gross, Mailers Service & Equipment Com- 
pany, New York City, chairman of the membership 
committee, called upon, reported Louis Lieberman, 
Victor L. Jiran, Herman Sommerfeld, and Mimeo 
Repair Company, all of New York City, had joined 
the Association, making a total of 212 members to date. 

George Purvin, Superior Typewriter Company, New 
York, chairman of the entertainment committee, 
reported all arrangements completed for the Annual 
Dinner Dance and Revue, to be held on October 26, 
at the Plaza Hotel, New York City. He promised an 
excellent show and a fine time for all who attend. 

William Kurzner, Pearl Typewriter Corporation, New 
York City, on the entertainment committee in charge 
of ticket sales, announced that most tickets had been 
sold and urged that members who had not made 
reservations do so at once. 


To Hold Meetings on Tuesdays 


Announcement was made that the next meeting 
will be held on November 12 and all following meetings 
will be held on the second Tuesday of the month. 

After the meeting was adjourned, a demonstration 
was given of “Powrarm,” a Universal mounted vise for 
holding typewriters and other office machines, and 
designed to make repair work easier. S. C. Edmister, 
general manager of the Garfield Engineering Corpora- 
tion, Kansas City, Mo., gave the demonstration. He 
was introduced by S. L. Meyers, sales engineer of the 
Dewelsaw Machinery & Tool Corporation, New York 
City, eastern distributors of “Powrarm.” 
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OKLAHOMA OMDA SETS MEETING DATES 


The Oklahoma Office Machine Dealers Association, 
through Fred W. Standley, secretary-treasurer, has 
announced that at recent directors’ meeting it was de- 
cided to hold the annual state meeting of the organiza- 
tion on December 8 and 9 at the Huckins Hotel in 
Oklahoma City. 

The main purpose of the meeting is the election of 
officers and transaction: ef other business. 

In addition it is planned to have a business show of 
typewriters, adding machines, and other products han- 
dled by members of the Oklahoma OMDA. 

Manufacturers are invited to write Mr. Standley at 
521 Chickasha Ave., Chickasha, Okla., if they have new 
or other items of dealer interest which they wish to 
display. 

The expanding Oklahoma OMDA now has a member- 
ship of 44 and expects a good attendance of these 
dealers and non-members at the December meeting. 
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EDITORIAL 











The State of 
the Industry 


@ Before the war the normal distribution pattern 
involved manufacturers’ salesmen or territorial rep- 
resentatives calling on dealers to sell them mer- 
chandise. 


@ During the war, calls on dealers became less fre- 
quent, contacts between producers and retailers 
moving toward correspondence only, then toward 
telegrams, and finally culminating in long distance 
phone calls. 


@ The next step was for dealers to embark on 
journeys to the plants of manufacturers in an effort 
to obtain merchandise. A portion of the distribu- 
tion process in our field was completely reversed 
—dealers were calling on manufacturers instead of 
producers on dealers. 


@ The ultimate shift has been revealed in the past 
month or two in the fact that manufacturers are 
now coursing the country to purchase materials 
such as sheet steel, cabinet lumber, paper, and 
so forth, often calling dealers for assistance in 
locating such materials. 


@ This abnormal condition cannot persist for long. 
When the change comes it will be rapid. Prepare 
for it now. 


} 








Paper shortage prevents publication of 
all National Stationers Association ad- 
dresses with the detailed report of the 
recent convention beginning on page 
13. Omitted talks will appear next month. 





The CED Research Program 


ACHIEVING AND MAINTAINING high employment 
and increasing productivity in the United States is the ulti- 
mate goal of the research program of the Committee for 
Economic Development, according to a recent statement 
made by CED Research Director T. O. Yntema. Future re- 
search studies planned by CED, he said, will cover such sub- 
jects as the following: 

Ways of encouraging the development of small business; 
fiscal and monetary policy to combat inflation and defla- 
tion; actions business men can take in the management of 
their business affairs to help keep employment high and 
productivity increasing; Federal tax policies to encourage 
production and employment; proper wage-price relation- 
ships to raise living standards and stimulate production. 

The findings of the economists will be checked by the 
businessmen of the Research and Policy Committee of 
CED, who will develop and issue statements making specific 
recommendations. 

Businessmen in all categories owe it to themselves to co- 
operate with CED. They cannot serve the interests of the 
country and their own future in a better way. 


HERE AND THERE 3 





RICHARD VAIL, CHICAGO 
MANUFACTURER, WINS HIS 
RACE FOR CONGRESSMAN 
Richard Vail of the Vail Manufac- 
turing Company, Chicago, makers 
of staples, pins and paper clips, won 
his spurs in politics during that re- 
publican landslide of November 5, 





RICHARD VAIL 


last. Mr. Vail was elected to Con- 
gress from the Second District, Chi- 
cago, defeating the incumbent, Wil- 
liam A. Rowan. A World War | 
veteran with a long record in public 
service, Mr. Vail made a campaign 
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which captivated the attention of 
the voters in his district. 





A FREE FONEHOLDER FOR 
VETS WHO LOST ARMS 

A Chicago manufacturer is send- 
ing free to all veterans who lost 
one or both arms in the war a 
plastic attachment for a telephone 
which permits them to rest the re- 
ceiver on the shoulder. 

F. D. Mayer, president of the 
Reyam Plastic Products Corpora- 
tion, 1525 E. 53rd St., said recently 
that he already has mailed more 
than 500 of the Foneholders to vet- 
erans in all parts of the country. 

Amputee veterans can get a free 
Foneholder by sending their name 
and address to Mayer at his plant. 





RALPH W. COLDEWE HEADS 
ST. LOUIS DRIVE TO FILL 
SALVATION ARMY KETTLES 
Ralph W. Coldewe, president of 

the Loose Leaf Devices Company, 

St. Louis, Mo., has just been elected 

president of the Co-operative Club 

of that city and is now engaged in 
arranging a program of events for 
the coming year. His first move 
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was to arrange for the annual kettle 
collecting week of the Salvation 
Army, the funds of which are used 
for helping underprivileged children. 

The Co-operative Club started 
this fund-raising event and is now 
being assisted by other civic clubs. 
Mr. Coldewe says his organization 











aid 


RALPH W. COLDEWE 








has been able recently to turn over 


between $15,000 and $20,000 to © 


the Salvation Army to be applied 
to Camp Evangeline, Ferguson, Mo. 

Among the 300 members of the 
Co-Operative club is the loyal Ed- 


November, 1946 





SPERMS ETN 





=: — Fy 


yn 





clud 
chai 
and 

offic 


Com 
Arm 
man) 
orati 








d- 
1e 
ye 
h. 


attle 
ition 
used 
jren. 
irted 

now 
Jubs. 


ation 





. over 
)0 to 
plied 
|, Mo. 
»f the 
3| Ed- 


1946 


win Schaffer of Ste. Genevieve, 
Mo., manufacturer of general pass- 
books for banks. He makes the long 
trip from St. Genevieve to St. Louis 
each week to attend the meetings, 
never missing a session.—PJP. 


CALCULATING MACHINE IS 
CHALLENGED BY AN ABACUS 


Kiyoshi Matzusaki, communica- 
tions ministry worker of Tokyo, Ja- 
pan, recently challenged any Gl to 
an abacus vs. electric calculating 
machine contest, according to news 
dispatches. Stars and Stripes, the 
service newspaper, took up the 
challenge and expects many entries. 

The abacus is a_ centuries-old 
Oriental counting device on which 
the operator moves beads strung 
upon wires. 


TEXAN "HORNS" INTO OFFICE 
EQUIPMENT BUSINESS BY HIS 
FINE STEER HORN PRODUCTS 

Unique products for office use are 
being offered by L. D. Bertillion, 
1504 N. John St., Palestine, Tex., 
who manufactures them from Texas 
steer horns. 











L. D. BERTILLION 
AND STEER HORNS 


Mr. Bertillion's merchandise in- 
cludes ash trays made of horns, 
chairs made from the same product, 
and long steer horns used in many 
offices for decorations. 

Offices of John Clay, Live Stock 
Commission Company, Chicago; 
Armour Packing Company, and 
many others use the steer horn dec- 
orations. 
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HENRY McLEMORE, WELL KNOWN 
NEWSPAPERMAN, writing his daily 
column on an Underwood Portable 
at the ocean front in Daytona Beach, 
Florida. Mr. McLemore’s column, 
“The Lighter Side,” is syndicated to 
papers throughout the country. 


ANNUAL TB CHRISTMAS SEAL 
SALE OPENS NOVEMBER 25 


Attention of the industry is called 
to the fact that the fortieth annual 
Christmas seal sale by the National 
Tuberculosis Association opens Mon- 
day, November 25, and will con- 
tinue until December 25. Funds 
raised through the sale of seals 
will, as before, support the tuber- 
culosis control programs of the 
2,000 associations affiliated with 
the National Tuberculosis Associa- 
tion. 

Of the money raised in the 1946 
Seal Sale, 95 per cent will be spent 
in the state where it was contributed 
and five per cent will be sent to the 
National Association to support the 
services which it performs on a na- 
tionwide basis. 

Sponsors of the sale point out 
that tuberculosis is killing 144 
Americans a day—one every ten 
minutes—yet a 75 per cent cut in 
the death rate since the Associa- 
tion was formed in 1904 shows that 
TB can be controlled. 





PROTECT YOUR HOME FROM 
TUBERCULOSIS | 
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HAM WARNOCK AND HIS DOG 
GO TO NIGHT SCHOOL 

During most of his adult life, Ham 
Warnock, Chicago manager for The 
Globe-Wernicke Co., has spent his 
spare time playing golf. A big 
change came into his life when he 
acquired a champion boxer dog 
named "'O'Shayne's D-V Day's Best.” 
An initial act was to give his 16- 
month-old pet a nickname to sim- 
plify the process of calling her. At 
home she is now known as “Queen.” 

One of the first things Ham 
learned was that in order to train a 
dog properly her master must go to 
school also. Immediately after bowl- 
ing with the Chicago Stationers 
Bowling League every Tuesday night, 
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Ham rushes away to school in one 
of Chicago's parks, where he and 
Queen are put through their paces. 
It is reported that Queen is doing 
very well and that Ham may gradu- 
ate with honors, if he keeps trying. 
In the meantime he is having a lot 
of fun, even if golf is becoming just 
a memory. 

Queen won a first prize in her 
class in a Milwaukee show recently. 
The match was conducted by the 
Great Lakes Boxers Club. Ham is a 
member in good standing of the 
Mid-West Boxers Club of Chicago. 





WEIS SECRETARY NAMED 
SCHOOL BOARD HEAD 


Rollin H. Sprague, secretary of 
Weis Manufacturing Company, 
Monroe, Mich., and for more than 
20 years secretary of the Monroe 
Board of Education, was recently 
elected president of the group. He 
takes the place of Howard M. 
Comstock, whose resignation be- 
came effective October |. The new 
president has served continuously 
on the Monroe board since 1925 
and was named to the post of sec- 
retary three months after being 
elected. From the standpoint of 
seniority, he is the oldest member 
of the board. 
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27-YEAR-OLD MISSISSIPPI OFFICE 
SUPPLY CO. COMPLETES EXPANSION 


(See picture on page 76) 


WAR IN EUROPE had been fought and won only 

a few months before. People everywhere were ad- 
justing to peacetime conditions. War-scarce goods and 
services were again making their appearance in stores 
across the nation. It was the beginning of a new era 
of enterprise, business expansion and progress. 

The time? For the purposes of our story, it could be 
March 11, 1919, or it could be September 12, 1946. World 
conditions were similar and both dates mark signifi- 
cant steps in the progressive history of the Office 
Supply Company, Jackson, Miss. 

It was in 1919, just after World War I, that Boyd 
Campbell, president of the Office Supply Company, 

















BOYD CAMPBELL GUY LOWE 


first had his dream of a new business that was to play 
an important role in the educational development of 
Mississippi and later was to become the parent organ- 
ization of the three modern office supply stores now 
operating in Jackson, Laurel and Greenville, Miss. 


First Store Opened in 1919 


On March 11, 1919, the Mississippi School Supply 
Company opened its doors at 216 E. Capitol St., Jack- 
son, Miss., only three blocks from where the modern 
Office Supply Company now stands. Only hard work 
and initiative kept the infant business going during 
the tough formative years, but by May of 1926 Mr. 
Campbell’s enterprise was strong enough to make an 
important investment. This was the purchase of Ey- 
rich and Company, stationers, and the beginning of 
the Office Supply Company. 

In March of 1928, the only other stationery and 
office supply business in Jackson was purchased by 
the company. Then, two years later, the two stores 
were consolidated under the name of the Office Sup- 
ply Company and moved to 515 E. Capitol St., where 
the Eyrich business had been domiciled for 75 years. 
In 1936, the business was moved next door into 517 
E. Capitol St., where the present store is now located. 
The Office Supply Company was now ready for the 
future. 

In 1927, the Office Supply Company employed a 
former young filling station attendant as shipping 
clerk. In five short years, this alert and ambitious 
young man progressed from the warehouse through 
the sales department to the position of manager of the 
Office Supply Company. Today, Guy Lowe is vice- 
president in charge of all three office supply stores 
and a member of the board of directors of the parent 
organization. 

Having made an outstanding success in the office 
supply field in Jackson, the Office Supply Company 
began looking afield for opportunities, and in January 
of 1941 the Snyder Printing and Stationery Company 
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in Laurel, Miss., was purchased. Modern fixtures were 
installed and an adequate inventory made available. 
A book department was established and the name of 
the business was changed to the Office Supply Com- 
pany. It was placed under the management of Wilson 
Partlow, and later under Billy Kimbrell, both of whom 
have recently returned to the Office Supply fold after 
a number of years’ service in the armed forces. 


Buy Out Greenville Firm 


It was only natural that after establishing roots 
in South Mississippi that the Office Supply Company 
should next consider Greenville, Miss., center of the 
rich Delta trading area, as a logical place for expan- 
sion. Therefore, on March 21, 1945, the Gift Shop of 
Greenville was purchased and developed into an office 
supply store and printing shop, while retaining the 
fine stock of gift merchandise for which the former 
management had been famous throughout the Delta 
trading area. 

As soon as war-scarce building materials became 
available, an extensive remodeling of the Greenville 
store began under the expert supervision of Guy Lowe. 
In spite of material and labor shortages and the 
other troubles which had made post-war building a 
nightmare, on August 21 of this year the beautiful 
new Greenville store opened its doors between the 
hours of 3 p.m. to 9 p.m. to crowds of admiring visitors. 
During the open house, the many friends of the Office 
Supply Company were guided by store personnel 
through the six complete departments, including 
books, gifts, office furniture, office supplies, business 
machines and printing. 

Even while the Greenville store was exhibiting its 
new finery to Delta patrons, Guy Lowe’s left hand was 
busy working away in Jackson on the biggest under- 
taking in the history of the company. This was the 
complete remodeling and rearrangement of the Jack- 
son store, now occupying an additional Capitol St., 
frontage with a newly-developed second story. i 

What had been a relatively small office supply and ~ 
stationery store in 1927, when Guy Lowe first joined © 


the company, was now in reality an office supply de- 3 


partment store with a modern rubber stamp works, 


business machine repair shop, complete printing plant, a 


a fine line of sporting goods equipment and with great- _ 
ly-expanding book, gift, greeting card, office supply, © 





office equipment and business machine departments. ~ 

In developing plans for their “Store of the Future”, — 
the Office Supply Company consulted with the best 
available talent in the office supply and construction ~ 
field. Store designs from all over the country were | 
studied and the resulting plans were a composite of © 
the most progressive and modern of these ideas. # 

Harrassed by strikes and shortages, work on the © 
new store slowly but surely progressed until the smooth © 
glass doors were finally bolted into place. Guy Lowe ~ 
picked September 12, 1946, as the “big day”. : 

In response to an open house invitation, over 4000 a 
interested visitors streamed through the swinging glass ; 
doors into the air-conditizned interior of the Office © 
Supply Company between the hours of 3 p.m. and 9 
p.m. 

On a half-hour radio broadcast from the main floor, 
several representatives of nationally-known firms in 
the office supply and stationery field made brief con- 
gratulatory talks. Mr. Lowe expressed his appreciation 
for the interest shown in the new store and promised 
continued good service to the people of Jackson and 
Mississippi. 

It was a big day for the Office Supply Company, for © 
Mr. Campbell, Mr. Lowe and the many loyal employees. 
It was also a big day for the people of Jackson, who 
had never seen a finer or more modern shopping cen- 
ter. Yet, in the words of Mr. Campbell, “It’s only the 
beginning, and it would hardly be worth telling if 
the story of the Office Supply Company were to end 
here.” 
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The “methods man” 
...and duplicators 


The methods man and his stop watch 
have an important job in industry. 

That job is saving other people’s 
money —his company’s money. It’s done 
with time-and-motion study, analysis of 
methods. systems, factory routines. 

That’s w hy the methods man is such a 
strong supporter of the Mimeograph 
brand duplicator. It fits right in with 
his thinking—his efficient way of doing 
things and getting things done. 


He knows how this versatile machine 
can turn out streamlined paper-work 
systems for everything from complete 
production control to “tote box” tags. 

He likes the way the Mimeograph 
brand duplicator and Mimeograph brand 
supplies provide a method of reducing as 
many as twelve paper-work functions to 
a single writing. 

And his recommendation is approved 
all the way along the line—from the boys 


IS MADE BY: A. B. DiCHevwOMPANY 


COPYRIGHT 1946, A. 8. DICK COMPANY 


who like to run it to the treasurer who 
likes the low cost per duplicated copy. 

A staff of experts, specializing in fac- 
tory paper-work problems, is available 
to consult with your own methods men 
about the work the Mimeograph brand 
duplicator can do in your plant or office. 
Call the Mimeograph distributor in your 
community, or write direct to A. B. 
Dick Company, 720 West Jackson 
Boulevard, Chicago 6. 


MIMEQGRAPH is the trade-mark of A. B. Dick Company, Chicago, registered in the U. S$. Patent Office - A.B. DICK COMPANY: Chicago - The Mimeograph Company, Ltd., Torente 
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OFFICE SUPPLY CO 
OF MISSISSIPPI 


LEFT, top to bottom — Ex- 
terior of Jackson, Miss., 
store; view looking toward 
back of main floor: a por- 
tion of office furniture de- 
partment; display of busi- 
ness machines. 

RIGHT, top to bottom—Ex- 
terior of Laurel, Miss., store; 
interior showing greeting 
card, office supply, and 
stationery departments; ex- 
terior of Greenville, Miss., 
store; interior of store at 
Greenville, showing vari- 
ous departments. 


(See story, page 74) 
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- or America’s outstanding value in Legibility, 
Permanence and Economy, choose the DIFFERENTLY 
made Ribbons and Carbons that bear this illustrious 
brand! Here, despite most modern machinery, for- 
mulae and chemical processes, one observes the subtly 
fine effect of craftsman ideals which avoid common- 
place production . . . supported by a scope and degree 
of air-conditioning and temperature control simply 
not to be associated with mass-production technique. 
You’ve tried most of the ordinary brands . . . now why 


not make your final switch................. 


PANAMA-BEAVER Y 
pitts latine SY 


MANIFOLD SUPPLIES CO, 188 3rd Ave, Brooklyn 17, N. Y. 
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LEOPOLD SHOWS FINE EXECUTIVE DESKS 
Two designs setting new standards of excellence for 
executive furniture were exhibited by The Leopold 
Company, Burlington, Iowa, at the NSA convention in 
Chicago. One was the Gilbert Rohde desk and the 
other designed by H. Allen Majestic & Associates. 
Both desks were of the executive conference type, 
modern in their design and equipment, and having the 





NEW DESKS—These desks, exhibited by The Leopold Co., 
Burlington, Ia., attracted widespread interest at the NSA 
convention. Top picture is of the H. Allan Majestic & As- 
sociates design desk. Bottom, the Gilbert Rohde model. 


adjustable height feature, from 29 to 30% inches. 

The Gilbert Rohde desk is built in walnut and has 
two sizes, 84x 40 inches, and 72 x 38 inches. 

The H. Allan Majestic & Associates model is 72 x 36 
inches in size, built in Prima Vera with a Prima Vera 
Formica top that is cigarette and alcohol proof. The 
desk is mounted on adjustable glides for height range. 
The upper right hand pedestal is for correspondence 
and is equipped with a Pendaflex file. The upper left- 
hand drawer is equipped with trays for pencils and 
other accessories. The desk is equipped with three 
extension slides, one on each end, and one on the back 
for convenience in secretarial dictation or addressing 
visitors. 

The turret, which is optional, is equipped with an 
especially-built radio, Swiss clock, fountain pen, inter- 
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department telephone connections, two-way ash tray 
for host and visitors, and two-way correspondence file. 

Pedestal units are interchangeable, permitting many 
varieties of arrangements which include combinations 
for correspondence, telephone, refrigeration, filing 
capacity, and other equipment. 

The executive suite is designed to carry other accom- 
panying pieces, such as companion table, occasional 
table, and bookcase cabinet, as well as the costumer, 
basket, and so forth. The desk, itself, has an alternate. 
It can be built with conference overhanging top in 


lieu of the utility slide. 
et 


J. S. STAEDTLER EXPANDS LUNA LINE 
J. S. Steadtler, Inc., 53-55 Worth St., New York, N. Y., 
have expanded their Luna line of thick colored pencils 
to include cobalt blue, purple, brown and olive green. 
Twelve colors are now available in the Luna line, in- 
cluding scarlet, lake red, indigo, grass green, yellow, 
black, white and orange. A renumbering has been an- 


nounced for the line. 
9 


BROADEN USES OF MAGNETIC RECORDING 

Magnetic wire recording has now been adapted for 
record-reproducing and widest dictation use—and is 
available for all business and education purposes, re- 
cently announced the Peirce Wire Recorder Corpora- 
tion, 1328 Sherman Ave., Evanston, Ill. The corpora- 
tion, which manufactured quantities of wire recorders 
for land, sea and air service during the war, announces 
that it is now in quantity production on two improved 








MAGNETIC WIRE RECORDER 


and perfected post-war models, one for all heavy- 
duty office, dictation, transcription and play-back pur- 
poses, the other a portable model for two-way air com- 
munication, and use by field workers, news and radio 
reporters. 

The heavy-duty business unit by remote control 
permits dictation to the recorder from 50 to 100 feet 
distance. In transcribing, the secretary or typist con- 
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Every product bearing the 
Smith-Corona label is backed by the 
wi combined experience and high 
wat reputation of these two great 
idio typewriter names. 
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trols the recorder by a button attached to the type- 
writer, or by a foot pedal—leaving her hands free 
for her typing. 

The manufacturers state that messages may be 
played back as much as 100,000 times without loss of 
volume or tone quality. The record spools can be 
mailed or carried for branch or field use. 

———x7—2-e—__- 
MARION OFFERS HEATER FOR SOLDERING 

Marion Electrical Instrument Company, Manchester, 
N. H., offers the Portable Electronic Bench-Type In- 
duction Heater for small parts soldering, claiming that 
tests have shown it to be particularly advantageous for 
typewriter soldering. Electric soldering in this manner 


igeg® 


Seleler Pete om 





= 





am ’ So idecad Ter 
ILLUSTRATING MARION SOLDER PLAN 


with solder preforms can achieve tremendous sav- 
ings in man hours spent on similar soldering opera- 
tions, and also reduce solder consumption considerably, 
claims the manufacturer. Marion has invited tvpe- 
writer and office machine manufacturers to submit 
samples which would lend themselves to induciion 
soldering. Such samples will be returned, the company 
states, with complete information, photographs and 
recommendations, without obligation, and within one 
week’s time. 
——___o — e 
MEILINK OFFERS NEW WALL SAFE 

Meilink Steel Safe Company, Toledo, Ohio, has in- 
troduced a new furnace tested wall safe which, when 
properly installed, offers good protection for its con- 
tents from both fire and theft. The manufacturers 
declare that this safe is an essential in every home 





MEILINK’S NEW ONE-HOUR TEST WALL SAFE 


for the protection of jewelry, family heirlooms, insur- 
ance and legal papers, household expense money, and 
other valuable articles and records. 

The safe is built flush into the wall—easily concealed 
by hanging a picture or mirror over it. These Meilink 
wall safes are built of heavy gauge steel plates elec- 
trically welded throughout, insulated with Thermo-cel, 
the same type of insulation as used in the larger 
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models. A three-tumbler combination lock controls 
the bolts which lock the door securely. Two operating 
bolts at the front of the door and two interlocking 
bolts at back prevent the door from being forced. 

One hour label of the Safe Manufacturers National 
Association is carried on the product, the test made by 
heating the safe to a temperature of 1700 degrees 
Fahrenheit for one hour and checking the contents 
for destruction. 


a 
NEW FILE AS ROLLER BEARING TOP 

A new carrier file, the Executive, now being intro- 

duced by Red Line Manufacturing Company, 418 S. 

Clinton St., Chicago 7, Il., is of all-steel construction 

and features a roller bearing top that rolls out of the 
way on the back when the file is in use. 

Closed, the file is declared to be dustproof, fire re- 
sistant, and may be used as a table top. 

Other features include side grooves for hanging fold- 

ers, bottom groove for spring-controlled follow block 

and guide rod for regular folders. The welded top, the 





RED LINE’S NEW EXECUTIVE ROLLAWAY FILE 


sides and bottom are of heavy gauge steel. The legs 
are of solid steel, and the finish of the file is olive 
green Hammerloid baked enamel. 

The Executive is 15 x 18 x 27 inches in outside size, 
and the file is 934 inches deep. List price is $22.50 with- 
out folders, packed knocked down one to a carton, 


shipping weight 24 pounds. 
a a 


EVERSHARP INTRODUCES NEW PEN, AND INK 

A new gold writing instrument without the conven- 
tional type of removable cap, has been introduced by 
Eversharp, Inc. Also, development has been announced 
of a new color-fast permanent ink for sphere point 
pens. The ink is now being produced in colors for the 
company’s CA (Capillary Action) models, placed on the 
market last spring. 

The Eversharp pen appears to have the usual cap, 
with carrying clip attached, but operates merely by 
pressing the cap downward to eject or retract the 
sphere writing point. In writing position the sphere 
extends outside the barrel, and in carrying position it 
rests inside the barrel, protected from dirt or damage. 








THE NEW EVERSHARP “CA” BALL-POINT PEN 


The propelling-retracting mechanism is held in posi- 
tion inside the cap. Thumb pressure turns a wheel 
having staggered teeth and shoves a tiny locking bolt 
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IDEA#7: All-round beauty 
ro- 
s. 
ion 
the 
re- In addition to the many work-saving features which make Royal 
the most outstanding portable typewriter, such as... 
me — “Magic” Margin . .. Automatic Paper Lock . . . “Touch Con- 
roe trol” ... BIG MACHINE Keyboard . . . Shift Freedom (just to 
i mention a few)... 
—there is something else which puts a Royal Portable in a class 
; by itself. It’s Royal’s all-round beauty. Here’s how to emphasize it: 
STEP A: Ask your customer to look, for a moment, at 
the beautiful design of your Royal Portable. It’s as sleek, 
as smooth, and modern as it is sturdy and long-lasting! 
STEP B: Next, lift the cover and point out the beauti- 
ful workmanship of your Royal Portable’s inner mechan- 
ism. It’s precision-built by master craftsmen! 
legs 
live STEP C: As a final demonstration of Royal’s all- 
size round beauty, type a few lines—and show what beautiful 
ith- work Royal does. Take our word for it, Royal’s proud 
‘ton, slogan, “‘compare the work,” has never been challenged 
by any other portable typewriter! 
K 
ven- 
d by 
need 
oint 
2 ROYAL 
1 the 





ow PORTABLE 


e ° . 
an THE Standard Typewriter in 
on it P. S. Why not spend a few minutes today actually com- Portable Size 
age. paring Royal’s beautiful design . . . beautiful workmanship 
. . . beautiful work. with the others? The more you know 
about ail portables, the more Royals you'll sell! 
= 
posi- “Magic” and “Touch Control” are registered 
vheel trade-marks of the Royal Typewriter Co., Inc. 
- bolt 
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into position to hold the point out. The same motion 
reverses the action. 

Eversharp explains, “The capillary action is identi- 
cal to the CA pen introduced last. spring; but because 
of mechanical movement in the retractable model our 
engineers attached the sphere point to the cartridge 
itself. A new ink cartridge, with the sphere attached, is 
available if the pens are used constantly and need re- 


fills.” Ce Cae 
DORMAN-RATTNER OFFERS NEW SORTING FILE 
Dorman-Rattner Corporation, 1532 S. Michigan Ave., 


Chicago 5, Ill., is marketing a new sorting file made 
of metal and speedily assembled. The full height 





DORMAN-RATTNER NEW FILE 


vertical plates are locked into position by lever arms 
that slip over the smaller fixed plates. A means of 
indexing is provided at the bottom of each section. 
The sections, made in green, walnut, and grey baked 
enamel will be packed 24 of a color to a carton. This 
sorting file will be shipped with rubber feet. Additional 
information may be obtained by writing to Dorman- 


Rattner. : 


SEROLITE OFFERS NEW DESK SET 
The new Serolite plastic, simulated marble No. 700 
desk set has been introduced by the Serolite Corpora- 
tion, 9-11 White St., New York 13, N. Y. Size of this set 





SEROLITE NO. 700 DESK SET 


is 314 x 11 inches. The pen has special alloy point for 
smoother writing and is protected in a swivel-type 
black funnel. The Serolite plastic base is marbelized 
with two grooves for pins or clips. Choice of colors in 
black or brown is given. The set is priced for retail 
at about $2.50. 
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COMMERCIAL CONTROLS HAS NEW SCALE 
The Model 100 USPM letter scale has been intro- 
duced by Commercial Controls Corporation, Rochester 
2, N. Y., for the up-to-date mailroom and incorporates 





MODEL 100 USPM LETTER SCALE 


two new features, according to H. R. Russell, vice- 
president and general sales manager of the company. 
The chart has been revised to show the new five 
cent rate on domestic airmail. The computations per 
ounce are carried across the face of the chart to the 
full capacity of the scale, the same as they are shown 
for all classes of domestic mail. A new V-type plat- 
form also has been designed for this scale, making it 
possible to hold envelopes of any size, packages of 
any shape, and round mailing tubes. An adjustable 
check link is declared to insure weighing accuracy 
regardless of position of the load on the platform. 
—_——— =o 

NEW MASTER PRODUCTS LINE AVAILABLE 

Master Products Manufacturing Company, 3480 E. 
22nd St., Los Angeles 23, Calif., now has available for 
immediate shipment in quantity, a complete line of 





VISIBLE SECTIONAL COUNTER-TOP FILE 


counter-top sectional file cabinets and portable sales- 
men’s binders. The cabinets are declared to be ideal 
for filing a large volume of uniform size material and 
are designed for easy expansion simply by adding 
more multi-post sections to the cabinet. The sections 
may be removed individually. 

Sheets, catalogs and charts are held in 1-1/16-inch 
wide multi-post sections which slip into slots on the 
base of the cabinet. The all metal visible filing cabi- 
nets are available in five sizes, and are equipped with 
two to 20 sections. Master’s portable binders, another 
product of the firm now available, are made with 
leather sides, metal base and sturdy round-rolled 


handles. 
Oo 0 


GUNN INTRODUCES NEW CORONET DESK 
Equipped as a nerve center for effective leadership, 
and implemented for hospitality, is the new Coronet 
1946 
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‘why, MR. stanwood”’ 


1, 1863, the year of Emancipation, when the 
faverunmers of “Paper Makers to America”’ 
meh paving their toughest time finding rags 
paper, the American paper-making in- 

a deep breath and went off on 

» strangest junkets in its history: 
ng o eee of manapeat mereenes 








For ten years, indeed, the royal Egyptian __ 
railway had for its only fuel the mummies | 
of pharaohs, princesses, crocodiles, ‘dogs, * 
and other sacrosanct items dear to the — Zh 
balmers of 6,000 years before. 





With cloth-wrapped mummies a drug on one 
market, and with rags fearfully short in war- _ 
wracked America, the ancient law of supply 
and demand functioned in its inexorable way. 


History records that several shiploads of 
mummies were imported by Stanwood and_ 
unravelled to keep the mill going. Some 
mummies yielded linen winding sheets five 
feet in width. Lengths ran up to 300 yards 
per corpse! 


There were rumors of cholera among the 
rag-pickers of those years, but Yankee bus- 
inessmen weren’t to be daunted by trifles 
and — to the splendid memory of American 
enterprise — the supply of Stanwood’s course 
brown wrapping paper for butchers and 
bakers was undiminished throughout those 


perilous years. 
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" ‘things are a little tight. 


You read on the preceding page of the intrepid 
Augustus I. Stanwood. We have faith that our 
purchasing personnel are just as dauntless as 
he. However, they assured us that making 
paper from mummy shrouds is carrying things a 
little too far — they would not procure stock such 
as that even if it were available. 
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Monroe, Michigan s 


New York 13: The Weis Mfg. Co., 54-56 Franklin St. CHICAGO 6: Associated Stationers Supply Co. 
Boston 10: Adams, Cushing-& Foster, Incorporated 


Carpenter Paper Company 
OMAHA 8 OKLAHOMA CITY 1 Fort WoRTH 1 HOUSTON 2 
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Sales lost are never regained. That's why it’s 
important that you stock ample supplies of 
SKRIP before Old Man Winter takes over. And 
you'll want to display SKRIP prominently as the 
cold weather season... the writing season... 
approaches. SKRIP promotes the sale of other 
merchandise . . . its 12 beautiful True-Tone 
colors match all the shades and sentiments of 


your stationery and greeting cards. 


SKRIP’S exclusive features simplify your 
selling job. Top-Well bottle enables your cus- 





12 TRUE-TONE COLORS ° 


the FREEZE! 


4 PERMANENT ° 





82 vores 


tomers to fill pens without soiling fingers, use 
every drop of SKRIP. Quick-Drying, free-flow- 
ing SKRIP is entirely sediment-free, too, making 
pens last longer and write better. These are the 
exclusive SKRIP features that insure you faster 
turnover, profitable repeat sales. 


Beat Winter to the punch! Check your stocks 
of SKRIP now... 
are curtailed by weather conditions, you'll be 
ready for the profitable season just ahead. 
W. A. Sheaffer Pen Co., Fort Madison, lowa. 


if shipments to certain areas 
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desk manufactured by the Gunn Furniture Company, 
Grand Rapids, Mich. The first model was displayed at 
NSA convention in Chicago. 

It’s a large desk, 72 inches long, 36 inches wide, and 
29 inches high, every cubic foot filled with gadgets. 
On the top of the desk, toward the rear, is a “set-back” 











GUNN’S NEW CORONET DESK 
Top picture—Angle view showing telephone, radio, 
inter-communicating system, and dictating machine 


exposed. 

Middle picture—Front view, all compartments and 
drawers closed. 

Bottom picture—Rear view showing refrigerator, bar 
section and safe. 


super-structure which contains concealed fluorescent 
lights, with directional louvres providing shielded il- 
lumination for the desk top; two electric clocks, one 
facing the occupant, the other the visitor; a six-tube 
superheterodyne radio; a 12-station master unit for 
inter-office communication; a recessed desk set 
equipped with twin pens; and an electric razor, with 
door mirror. 

The upper portion of the left pedestal is provided 
with a pull-out telephone slide, an automatic index 
for quick number reference. In corresponding space 
at the right is an electric dictation machine. Between 
the two are a push-in cigarette lighter and a supple- 


mentary outlet for other electrical equipment. 

The rear face of the desk, behind conventional 
panels, houses a custom-built electric regrigerator, 
pull-out mixing bar, bar rack for drink service, and 
a fire-tested personal safe. 

The wood employed is selected riff-sawed white oak 
and hardware is of custom-cast brass, satin finished. 

Reception of the desk at the NSA convention has 
induced Gunn to build a limited number of desk for 


resale. 
a I 


TOLEDO OFFICE EQUIPMENT 
PRESENTS STEEL COSTUMER 


Toledo Office Equipment Com- 
pany, 214 Summit St., Toledo, Ohio, 
is distributing a new revolving cos- 
tumer, the one illustrated having 
capacity for six hats and six coats. 
This line is being manufactured by 
the Ken-Ro-Bil Manufacturing 
Corporation, Van Buren, Ohio, and 
the Toledo firm has taken over dis- 
tribution for the entire country. 
The costumer is fabricated with a 
cast iron base, and has pole of steel 
tubing. The top assembly is all 
steel, including the hooks, and re- 
volves on a ball bearing. The base 
is 18 inches in diameter, height is 
70 inches, and the product weighs 
47 pounds. Delivery commenced 
after November 15. 


————_— —__ 


SKOKIE FIRM OFFERS NEW SPIN-DEX FILE 








A new wheel type file, Spin-Dex, accommodating ap- ~ 


proximately 6,000 cards of standard sizes, 
offered by Business Efficiency Aids, P. O. Box No. 258, 
Skokie, Ill. 

Features of the new rotary-type unit are declared 
to include “no slot, no hooks, no special guides, no 


is now — 


LORRY 


rewriting of cards.” The operator simply takes the 7 
present cards and guides from the regular drawer-~ 
type unit, drops them in the Spin-Dex unit, and spins. ; 





SPIN-DEX ROTARY-TYPE FILE 


The manufacturers claim that ten minutes after the 
Spin-Dex unit is received, the new system can be 
placed in operation. 

———“ = —__—_- 


UNDERWOOD INTRODUCES ELECTRIC MACHINE 


The introduction of the first electric typewriter pro- 
duced since the war was made by Underwood Cor- 


poration at the recent National Business Show in NeW = 
York City. The manufacturers stress the new styling ~ 
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How to step up 
Sales and Profits! 


Today the Ace Clipper Stapling Plier is a MUST in every modern, effi- 
ciently operated floral shop and dry cleaning plant. The Clipper was de- 
signed to meet all the requirements of these industries. Those who have 
used the Ace method of fastening fully appreciate the Clipper’s efficiency 
and economy. 

Florists and Dry Cleaners are two of your best prospective customers 
for Ace Stapling Equipment. You will find the Ace Clipper on practically 
every shipping table. And, they use millions of Ace Staples! During all of 
1946 Ace has used full page copy in the leading floral and dry cleaning 
publications. This advertising has produced remarkable results. You can 
get your share of this lucrative business by contacting the floral and dry 
cleaning establishments in your vicinity. 


SOLD BY DEALERS EXCLUSIVELY 
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For easier, bigger, more consistent 
profits, get these twins really work- 
ing for you. Ideal related mer- 
chandise for combination selling! 
Safeguard System increases the 
value of G/W cabinets. G/W cabi- 
nets increase the value of Safe- 
guard System. Sell them together 
for bigger sales, and more profits 
...for greater customer satisfaction ! 
Try it. Surprise yourself! See how 
handsomely it pays! 
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For descriptive literature and selling aids 
write to “‘Headquarters for Modern Office 
Engineering,’” The Globe-Wernicke Co., 
Norwood, Cincinnati 12, Ohio. 
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of this machine, streamlined in an interesting func- 
tional manner and having a standard keyboard in an 
entirely new design for comfort, ease and speed of 
operation. 

All of the operating parts of the machine, keyboard 
controlled, are electrically actuated. Automatic fea- 
tures for convenience and safety simnlify the opera- 
tor’s transition from the manual to this electric ma- 
chine. The Underwood Electric has an electric car- 
riage return, electric back spacer, electric shift key, 





UNDERWOOD ELECTRIC TYPEWRITER 


electric shift lock, electric space bar, and electric tabu- 

lator, in addition to the electric keyboard. The ma- 

chine is run by a 110 volt, 60 cycle motor. 
ea 


OFFER FILE-BLOC AS FILING AID 

Booth Industries, 1238-48 Third National Building, 
Dayton 2, Ohio, recently announced File-Bloc as a 
small, inexpensive device for improving letter and doc- 
ument files. Two File-Blocs are placed in the front of 
the drawer and two ahead of the follower if it is 
vertical. The effect is to hold the guides and folders 
at an angle, thus causing the tops to fan like a book 
as shown in the diagram. Wherever the file is referred 
to, the place stays open. The manufacturer states 








BOOTH INDUSTRIES FILE-BLOC 


that insertion of File-Blocs in a drawer can be done 
speedily. 

File-Blocs are made of cadmium plated steel. They 
are packaged in boxes of one dozen and cartons of one 


gross. 
2 ee 


SENGBUSCH OFFERS NEW DESK SET 
Sengbusch Self-Closing Inkstand Company, Milwau- 
kee 3, Wis., recently announced the development of a 
new dip-type desk set in which, by capillary action, the 
pen draws on a constant supply of fresh ink. 
This construction eliminates the customary large 
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shallow dip compartment, the manufacturers point out. 
The Sengbusch desk sets are supplied in two-color 
combinations of black, maroon and ivory. The set is 





NEW SENGBUSCH DIP-TYPE DESK SETS 


available with a single base or with combinations and 
the purchaser can select the pen point that exactly 
suits his style of writing, either gold-plated or 14 karat 
gold iridium-tipped. The sets retail from $3.25 up. 


ee oe ooo 


ARD INTRODUCES NEW W.599 CHAIR 
Ard Manufacturing Company, 19 Vine St., Evansville, 
Ind., has introduced the new No. W-599 office chair, 





ARD’S NEW UPHOLSTERED OFFICE CHAIR 


producing in quantity for immediate shipment. Fea- 
tures claimed for “the chair with the handsome profile” 
include full spring one-piece seat, curved back, full 


padding in extreme back, lacquered finished, contrast- © 
ing band of Duran, metal angle brace, metal gliders, © 
and construction of 100 per cent kiln-dried selected © 


hardwood. The chair is claimed to be stain and alcohol 
proof. Colors offered are Moorish tan, Moorish eggshell, 
Moorish red and wood finishes in wheat or walnut. 


2 


NEW OXFORD ITEMS; DATA OUTFIT RETURNS| 

Three pieces of steel office equipment from Oxford | 
Filing Supply Company, Inc., Brooklyn, N. Y., are 
meeting with good response from the trade, declares 
Sam Wood, advertising manager. Two of these, the © 
mobile deskside file and the Pendalflex utility desk, 
are new. The third, the Pendaflex desk data outfit, is 
a post-war returnee. Immediate deliveries are avail- 
able, except on the desk outfit, which will be slightly © 
delayed. The mobile deskside file, or Pendaflex, offers © 








¥ 


24 inches of deskside filing space, a capacity that will DAVI. 


hold up to 75 Pendaflex hanging folders. When the file © 
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is not in use, the closed cover provides additional work- 
top space beside the desk, or it can easily be rolled 
aside. 

The Pendaflex utility desk is an adaptation of the 
mobile file, which gives a work surface of 24 x 42 inches 
with the file closed and the drop-leaf table top up in 
place. The table is 283g inches high. The steel tray 








NEW PENDAFLEX UTILITY DESK.—The deskside file unit. 
equipped with casters, is available separately. 


Pendaflex desk data outfit, which fits into the lower 
drawer of most standard desks, can be removed for use 
on top of the desk whenever desired. The outfit in- 
cludes the steel tray and 25 Pendaflex folders complete 
with tabs and 100 headings. 

All three of the products are finished in olive green 
enamel. 

ee 
LEE COMPANY OFFERS STEP-STOOL 

A step-stool of modern design and sturdy construc- 
tion, handy for both home and office, has been intro- 
duced by Lee Company, 666 Lake Shore Dr., Chicago, 





NEW NICKEL-PLATED STEP-STOOL BY LEE 


Ill. Legs of the stool are of one-inch tubular heavy- 
gauge steel, nickel-plated for longer wear and rubber- 
tipped to prevented marring of the floor. The steps 
are covered with rubber treads, to guard against slip- 
page by the user, and lock firmly in place when not 
in use. The seat is comfortably upholstered in at- 
tractive leatherette. Over-all dimensions of the product 
are 2314 inches high, 1214x834 inches seat, and 45¢x 
9¥,-inch steps. 
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CHROME CHAIR OFFERED BY WELLS 

The Wells Office Furniture Company, 725 S. LaSalle 
St., Chicago 5, Ill., is placing on the market a new 
chrome chair built specifically for office use. It fea- 
tures a “no-sag” spring seat, is comfortable and com- 
modious, and has been designed to provide an attrac- 
tive pull-up chair for the reception room, executive 
office or general office. The seat size is 1534 x 18% 
inches. The hardwood frame curved back measures 











THE NEW WELIS CHROME-PLATED OFFICE CHAIR 


17 x 17% inches. The tubular frame is made of 16 | 


gauge steel, electro-welded. Chrome plating and the 
upholstery are of the finest quality. The latter is of 
plastic coated leatherette. The new chairs are packed 





RT, 
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four to a carton, knocked down. Carrying the stock 7 


number 450 K, each chair lists at $17.50. 
jin 


VAN DYKE INDUSTRIES ANNOUNCES NEW LAMP 

The newest addition to the fluorescent lamp line 
made by Van Dyke Industries, Chicago, is the No. 
2000, which carries a list price of $14.00. It is all 





VAN DYKE’S No. 2000 FLUORESCENT DESK LAMP 


metal with a morocco finish. Features include soli@ 
bronze appointments and pen rests, and an adjustable) 
The lamp is designated as an all purpos® 
unit because its appearance qualifies it for an execu-] 


shade. 
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STENCIL DUPLICATOR 
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These world-wide ad- 
vancements are Exclasiwue 
with Niagara and make 
the “Model 250” the fast- 
est, most accurate, most 
fully automatic stencil 
duplicator ever made! 





IR MODEL 250 
(Prints 250 Copies Per Minute) 
of 16 
d the 
is of 
acked 
stock 
7. NEW AUTO-ACCELERATING TRANS- 
7. WORLD’S FASTEST—250 COPIES PER MISSION 
ail — &. LARGEST CABINET— DETACHABLE 
— 2. DUAL PRE-DETERMINING COUNTER TRANSMISSION 
ts ai 3. FEEDS MORE KINDS OF PAPER 9. “HAIR-LINE” REGISTRATION CONTROL 


4. NEW MICROMATIC CENTRALIZED 70. BUILT-IN DISAPPEARING LAMP 


CONTROLS 17. DOUBLE-ACTION PAPER GUIDE LOCK 


5. SYNCHRONIZED IMPRESSION ROLLER 
72. NEW SPEED-SHEETER—250 PER MINUTE 


Mame §=6SEND COUPON TODAY 


NIAGARA DUPLICATOR CO. 
128 Main Street, San Francisco 5 


6. NEW MASTER OPERATING CONTROL 
NEWLY TOOLED AND DESIGNED THROUGHOUT 





Please send full details of an Exclusive Niagara franchise 
in my territory which includes the following counties : 





Firm 





NIAGARA 
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tive’s desk, and its price brings it into the range of 
the clerk or student. Full details are available from 
Van Dyke Industries, 21st and Rockwell Streets, Chi- 
cago 8, Ml. 

a Sa oa 


ADDITION MADE TO TRU-LITE LINE 


Standard Business Machines Company, Chicago, has 
announced the addition of a Model 200 desk-base light 





MODEL 200 DESK-BASE TRU-LITE 


to their Tru-Lite line of flexible, fluorescent desk units. 
The Model 200 presents a verticle adjustment, the post 
or upright designed in two sections. The lower section 
is a metal sleeve into which the upper section operates 
by a rack and pinion mechanism, permitting the user 
to raise or lower the light to the height best suited to 
the work. 
_—————— 


NATIONAL BLANK BOOK MAKES CHANGES 


In moves designed to meet future growth, a num- 
ber of important changes have been made in the per- 
sonnel of National Blank Book Company, Holyoke, 
Mass., both in the main plant and offices and in the 
Chicago branch. The announcement of the realign- 
ment of the personne] was made recently at a dinner 
meeting of the company’s foremen, department heads, 
and executives. Treasurer Richard P. Towne made 
the announcement for the company. 

President J. M. Towne will be director of manu- 
facturing, assisted by Richard M. Weiser, who has 














been promoted from superintendent to manufacturing 
manager. Paul B. Buckwalter, general sales manager, 
whose headquarters have been in New York City, is 
returning to Holyoke to locate sales headquarters at 
the factory. Stanley Schade will continue as research 
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and development manager. The purchasing depart- 
ment will be expanded and R. W. Ely, purchasing 
agent, will be aided by Fred Hofmann, who has been 
promoted to assistant purchasing agent. Under Mr. 
Weiser, the manufacturing manager, Carl G. Rising, 
formerly superintendent of the metal division, will 
be chief engineer of the whole company. Harold Han- 
sen, formerly sales manager of special jobs, has been 
promoted to the superintendency of the main division. 
Sidney Whiting will continue as production and plan- 
ning manager, William Ferguson as maintenance su- 
perintendent, and Donald Greiner as personal man- 
ager. 

General Sales Manager Paul B. Buckwalter, in direct- 
ing sales from Holyoke, will be assisted by Depart- 
ment Heads John Long, Harris Tanner, Albert E. Farr, 
and D. C. Hegarty. Merchandising Manager Albert E. 
Farr, under the new set-up, will have charge of both 
stock merchandise and special merchandise and will 
have as assistant managers Herbert Burton, Roy 
Kirchner, Francis Fleming, and Clayton Harvey. 

In the controller’s department, Alton B. Hughes, con- 
troller and. assistant treasurer, will be assisted by 
Walter E. Holman, Frank Koehler, Alphonse Wilhelm, 
and Mary Shea. 

A considerable expansion of the company’s Chicago 
plant was also announced in which W. Brewster Towne 
will not only be in charge of the western sales divi- 
sion, but will also be plant manager of the enlarged 














P. B. BUCKWALTER 


Chicago manufacturing facilities. He will be assisted 
in Chicago by William Muir, assistant plant manager; 
Chester O’Connell, personnel manager; Harry Van 
Ornum, office manager. Mr. Muir will be assisted by 
Harold Ironsides as plant superintendent, William Mc- 
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Cracken, time study supervisor; and Edward Kraft, in ~ 


charge of production and planning. 
ee oe oo 


OKLAHOMA SALES TAX COLLECTIONS UP 


Collections of the two per cent Oklahoma state 
sales tax from 64 office supply dealers in the state 
during August, 1946, totaled $6,503.29 as compared with 
$2,567.55 from 59 stores during August, 1945, a business 
gain of 153.28 percent for the period, according to a 
report just released by the Oklahoma Tax Commis- 
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sion. This report revealed five new office supply stores 


established in Oklahoma over the year’s period. 


Collection from 43 office and commercial furniture : 
and equipment institutions totaled $5,171.85, as com- | 
pared with $2,928.54 from 31 institutions, a gain of © 


76.60 per cent.—EWF. 
9 


J. M. CHESHIRE TO NEW QUARTERS 


J. M. Cheshire, sales agent for Underwood type- ; 


writers, Sundstrand adding machines, SoundScriber | 
dictating machines, and the Friden calculator, has | 


moved into new quarters at Macon, Ga. He now is 
operating under the name of the Cheshire Typewriter 


ee 


Company and has added two additional veteran me- | 


chanics to his staff.—PJP. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 

of this journal their headquarters. The staff at the main office. 600 W. Jackson Blvd., Chicago, and the staff at 

the branch tn charge of G. C. Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St. and Park Ave., New 

York, will be happy to be of any possible service. While the facilities at New York are not so many as at Chicago. 
there will be found the same desire to serve. 


LONDON NOTES AND NEWS 
By Mrs. S. S. Elliott 





e¢ Tp) RITAIN CAN MAKE IT” Exhibition, Victoria & Al- 

bert Museum, Kensington, which opened on Sep- 
tember 24, is attracting long queues although it has 
been aptly named “The Things You Can’t Have” Ex- 
hibition, its chief aim being the export market. Most 
industries have been disappointed in the selection of 
goods displayed as the craftsmanship of their particu- 
lar trade. The display has also tended to overshadow 
the exhibits, this being redolent of the Bloomsbury 
School of Art. The selection of goods displayed for the 
office furniture industry has mainly centered on the 
products of Roneo, Ltd. The three model offices cer- 
tainly look attractive, the setting conforming more to 
the type of office displayed in the advertisements of 
firms in the U.S.A., with slatted window blinds, lime 
colored upholstery, and a tea wagon of unique design, 
all rather unexpected in this country. There is a very 
ingenious internal telephone cabinet of the bookcase 
type, which leaves the executive’s desk clear for action 
and is a very pleasing article of furniture. 

The British manufacturers of typewriters, British 
Typewriters Ltd., Imperial Typewriter Co., Ltd., Bar- 
lock Ltd., and Oliver Typewriter Co., Ltd. also have a 
display of their machines, these being mainly port- 
ables. The standard machines are shown in the office 
exhibits and the portables with the furnishings for a 
London flat bed-sitting room. 

The present acute shortage of raw materials, espe- 
cially sheet steel, suggests that we here will have to 
wait a considerable time before we can acquire office 
furniture of an attractive character. Rubery Owen & 
Co., Ltd., manufacturers of steel equipment and office 
furniture, having acquired an additional factory in the 
Wrexham area, rather implies a letting up of raw 
material supplies in the not-too-far-distant future. 

The very long queues at this exhibition suggest a 
more than sight-seeing interest. The impression is that 
people are tired of visiting half empty shops and 
stores and are eagerly taking this opportunity of see- 
ing something colorful and plentiful. 

* * * 


The OATA ex-chairmen and president had the 
annual reunion dinner on October 7. N. W. R. Mawle, 
D.F.C., presided. W. H. Hartley sent a greeting cable 
from the U.S.A. The guest of honor was J. A. Cumming 
as the latest recruit to their ranks. With the exception 
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of W. J. Richardson and E. B. P. Jackson, it was a full 
house attendance. J. Halsby had a special welcome, it 
being his first appearance among them since his return 
from the U.S.A. It being a private party the proceed- 
ings remain a closed book. The Louis Salon of Fras- 
cati’s created the right atmosphere for such an occa- 
sion.—SSE. 
ee 
BRITISH OFFICE SUPPLY POSITION BETTER 


There has been a definite improvement in the office 
supply position in Britain in these past few months, 
always with the exception of paper goods. Even in 
paper the future looms some brighter following the 
approval of the American loan and continued support 
from Canada. 

Office salesmen are back on the job and report that 
they are finding business too easy for comfort. Where, 
pre-war, they had to fight for business and filled a 
sound day’s order book by hard work, they could to- 
day complete their books with the greatest ease. This 
is pleasant, but not necessarily a sound position. The 
sellers’ market still obtains. Among goods now coming 
through in better supply are typewriters. New de- 
livery machines costing about 35 pounds sterling are 
excellent examples of precision building, and have 
adopted greater use of color as a selling feature. Steel 
shelving, steel desks, steel office accessories have all 
been increasingly available although there has de-| 
veloped a shortage of steel which boosted costs this} 
past month. ! 

There has been a considerable influx of new enter-/ 
prise, especially in the development areas. The Na-/ 
tional Cash Register Company Ltd. is, for instance,” 
now producing in Dundee, where a modern factory? 
has been partly completed. The United Kingdom Time 
Company, Ltd. is also working here. In Lanarkshire, 
the Reynolds International Pen Company, Ltd. is plan- 
ning an important new factory. 

This development of American-sponsored industry 
is helpful in that it is spreading employment in this 
country instead of increasing imports at the expensé 
of the home producer. Establishment in Britain does 
of course, carry substantial benefits to the producef 
in the nature of expanded Empire and European maf 


(Turn to page 178, please) 


OFFICE APPLIANCES, November, ! 


~% 


j 


TS 


yi 





R 
office 
nths, 
n in 
y the 
pport 


that 
here, 
led a 
d to- 
This 
. The 
ming 
y de- 
g are 
have 
Steel 
re all 
3 de- 


; this : 


nter- 
. Na- 
ance, 
tory 


shire,} 


plan- 


lustry 
1 this 
pense 


does PYS 
jucerss 


mar 














POSTIND 
EX Visig 
le 
0 subsidian, oa SUPPLigs INDEX RECORDs 
Dd 


CHICAGO any 


°  CINCIN 
Nar; 
PHILADEL PH) 4 : 


DETROIT 
PITTSBURGH 


HA RTFORD 
WASHINGTON 





see what we’re 
telling your 
customers 


ABOUT YOU! 


This is the way you're featured 
in Business Week and American 
Business magazines—as Doctor 
of Offices—the man with the 
answer to many of today's 
troublesome problems. Thousands 
of your best prospects see these 
advertisements every month! 
This odvertisement appears in 
Business Week, October 12 and 
American Business, November. 
* ART METAL STEEL OFFICE EQUIPMENT 
*WABASH FILING -SUPPLIES 
(a subsidiary company) 
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NEW YORK OFFICE MACHINE DEALERS GROUP 
HOLDS TENTH ANNUAL DINNER DANCE, REVUE 


The Office Machine Dealers Association of New York, 
Inc., held their tenth annual dinner dance and revue 
on Saturday evening, October 26, at the Plaza Hotel, 
New York City. This year the affair was dedicated to 
the founders of the association, who held their first 
meeting just 17 years ago. 

The capacity of the grand ballroom was taxed to the 
limit to accommodate over 450 members, their wives 
and guests who assembled to attend one of the most 
successful affairs ever run by the association. Re- 
freshments were served before dinner, enabling guests 
to spend a pleasant hour of sociability and good fellow- 
ship. The doors were then thrown open and dinner was 
announced. Following the singing of our national 
anthem, everyone was in a fine mood to enjoy a de- 
licious turkey dinner. 


George Purvin Heads Entertainment 


George Purvin, Superior Typewriter Company, Inc., 
New York City, chairman of the entertainment com- 
mittee, extended a hearty welcome to all. He then 
thanked the members of his committee, and other 
members of the Association for the fine spirit of 
co-operation they had shown in making the event one 
of the finest ever held by the association. Reminding 
his audience that just 17 years ago the first meeting 
was held, he paid tribute to those pioneers and in- 
formed his listeners that it was to these founders the 
affair was dedicated. 

President Irving R. Ritchie, Addressing Machine & 
Equipment Company, New York City, thanked Chair- 
man George Purvin and his committee on behalf of 
the association. He then introduced the following out- 
of-town guests: Jack Weiner, Belmont Typewriter 
Service, Chicago, Ill., president of Chicago Office Ma- 
chine Dealers Association; Edward J. Toussaint, Cen- 
tral Duplicator & Typewriter Company, Camden, N. J., 
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ex-president Penn-Jersey-Delaware Office Machine 
Dealers Asseciation and a director of NOMDA; Ben 
A. Worling, General Office Equipment Company, Salem, 
Mass., vice-president New England Office Machine 
Dealers Association; C. R. Chappell, Peter Paul Me- 
chanical Service, Pittsburgh, Pa., president Western 
Pennsylvania Office Machine Dealers Association, and 
Edward W. Staats, Ames Supply Company. 


Retires From Presidency 


Announcing his retirement from the office of presi- 
dent after having served for the past three years, he 
said, “Just three years ago I asked for co-operation 
and teamwork and received it.” Comparing the workers 
of the association to a baseball team, he declared that 
he was only one member of the team and if credit was 
to be given for any achievements, they must be given 


to the entire team. He named his team as follows: 7 


the battery, Secretary Jessie I. Taylor, Globe Type- 


writer & Adding Machine Company, Inc., New York? 


City, and Counselor Charles F. Krause, Jr.; the infield, 
Nicholas H. Fucci, Business Machines Service Company, 
New York City; John LaHiff, Albright & Co., New York 
City, William Purvin, Superior Typewriter Company, 
New York City, Reuben Jaskow, Batlin & Horowitz, 


New York City, Paul I. Gross, Mailers Service & Equip- = 


ment Company; the outfield, James T. Lafferty, Under- 
wood Corporation, Harry Rudnik, Royal Typewriter 
Company, Thomas D. DeWitt, L. C. Smith & Corona 
Typewriters, Inc., and Philip Kurg, Remington Rand, 
Inc. Calling them a grand team, he thanked all of 
them for their fine help during his administration. 


Under the direction of Lee Mains, Broadway’s fa- 
vorite master of ceremonies, who contributed both 
talent and wit, an excellent show was presented. It 
consisted of a variety of first-class acts, each of which 
was received with thunderous applause. Excellent 
music was provided by Victor Arden and his orchestra, 
of Manhattan Merry-Go-Round radio fame, with 
the result that the dance floor was crowded continu- 
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AN OLD TOWN 
EXCLUSIVE* FRANCHISE 
PUTS YOU 

ON THE MAP! 


AN OLD TOWN EXCLUSIVE FRANCHISE gives you the domi- 
=. — nant position in your area . . . rewards you with substantial 
4 profits . . . year-after-year! 
OLD TOWN experts scientifically survey your territory for 
* potential volume — then help you attain it. Specially trained 
detail men teach your sales force how to stock, show, sell 
this complete line. With the OLD TOWN EXCLUSIVE FRAN- 
CHISE no stone is left unturned . . . everything is planned 
to put you on the map — to win success for you always! 
OLD TOWN is a most reliable source for ribbons and car- 
bons for every use PLUS Spirit Duplicating Carbons, Gelatin 
Rolls, Master Units, Copy Paper, Dupliforms, Duplicating 
Fluids, Stencil Duplicator Inks. 
Write for full information. 


*An Old Town Exclusive Franchise Means: 


PROTECTION: You are the only Old Town dealer in your 
area. All orders go through YOU. 


PRODUCTS: A more complete line, 
simplified, grade-marked and 
trade-marked. 


PROMOTION: Hard-hitting dealer 
helps. Local selling aids. Consistent 
magazine advertising. 


PROFITS: Priced right to give you 
liberal margin of profit. Quicker 
turnover of compact stock. 














RIBBON & CARBON CO. Inc. 


Foremost mokers of Ribbons and Carbons for Every Use 


750 PACIFIC STREET, BROOKLYN 17, NEW YORK, N. Y. 








Sales and Service Everywhere 





We do not own or operate any branch offices. Old Town products are distributed 
only through the best stationers and office supply dealers in every locality. 





ally. A spirit of congeniality prevailed throughout the 
entire evening. 

The entertainment committee, headed by Chairman 
George Purvin, was: Bernard Morse, Morse Typewriter 
Co., New York City; Samuel Siegel, Unique Printing 
Company; William B. Kurzner, Pearl Typewriting Cor- 
poration, New York City; Harry Ritchie, Addressing 


George T. Carr, 
Harry 


Machine & Equipment Company; 

Carr’s Typewriter Exchange, Great Neck, L. L.; 

Rudnick, Royal Typewriter Company. 
2 


NEW YORK STATIONERS IN GOLF FINALE 

Bold was the man who would prophesy typical golf 
weather on the morning of October 10, the day sched- 
uled for the 3lst annual meeting and final tourna- 
ment of the Stationers Golf Association of New York. 
The weather was anything but favorable for a pleas- 
ant game of golf. As a matter of fact, while the as- 
sembled golfers were eating lunch at the Hackensack 
Golf Club in Oradell, N. J., the rain was still falling. 

However, by the time the golfers had donned their 
togs and assembled at the first tee, the weather 
cleared up. And once again, the annual tournament 
of the Stationers Golf Association was played in ideal 
fall weather. Indeed, after the refreshing rain, the 
course was in excellent condition, although one really 
did have to sock the ball on the nose to make it travel. 
There were a few over 60 who actually took part in 
the day’s golfing. 

After the round of golf, the 19th hole was the usual 
lively place. Some of the less active members of the 


Association spent a part of the afternoon at that 
popular game of gin rummy. All too soon, the after- 
noon waned and the dinner bell rang for a fine steak 
dinner with all the trimmings. 


President Fred Huber Presides 


As coffee was being served, the meeting was called 
to order by President Fred G. Huber, Eberhard Faber 
Pencil Company, who proceeded to make all of the 
members and friends of the Association welcome; and 
paid tribute to the Hackensack Golf Club and the host 
of the Association, L. H. Tavernier, Fulton Specialty 
Company, and co-hosts, R. A. Weissenborn, National 
Pencil Company; Fred G. Stroebel, Leonard J. Messina, 
Professional Printing Company; and Ed. Kemp. To 
Charles H. Ramsey, Ever Ready Calendar Manufac- 
turing Company, who spent the afternoon seeing that 
the financial affairs of the association were properly 
accounted for, Mr. Huber offered the thanks of the 
Association. 

Harry Yager, David Kahn, Inc., made a stirring 
presentation to Ex-President L. H. Tavernier, Jr., of 
a beautiful sterling silver service, and a placque which 
read as follows: 

“This sterling silver service is presented to Louis 
H. Tavernier, Jr. by the members of the Stationers 
Golf Association of New York in appreciation and in 
gratitude for ten years of wise administration, pro- 
motion and inspiring leadership as our President.” 

R. A. Weissenborn then presented a traveling case 

(Turn to page 133, please) 





FINAL TOURNEY OF STATIONERS GOLF ASSOCIATION OF NEW YORK 


1. oe McAllister, Geyer’s Topics; Max D. Stuart, Barnes Printing 
Co.; H. W. Murphy, guest; Mack Seidling, Mutual Stationers. 

2. H. S. Sanders, Stationers & Publishers Board of Trade: E. R. 
McLeod, Minnesota Mining & Mig. Co.; G. H. Hincke, guest; Geo. 
Niklaus, National Blank Book Co. 

3. Harry W. Lynn, Jr.; Harry W. Lynn, Sr.; R. W. Mueller, all 
Esterbrook Pen Co. 

4. Harry Yager, David Kahn, Inc.; 
Grumbach, both American Pencil Co.; Herb Hein, 
Pencil Co. 

5. Harold Sielig, Eagle Pencil Co.; Herman Van Frank, Oakville Co.: 
Harold Atwood mirs. agent; Lee Scheatfer, Bert Morris Co. 

6. Chas. Karasick, Jaclin Stationery Corp.;Henry Mardell and Herman 
B. Price, both Eagle Pencil Co.; J. C. Musser. Eberhard Faber 
Pencil Co. 

7. Smythe Faber and Fred G. Huber, both Eberhard Faber Pencil 
Co.; L. J. Tavernier, Fulton Specialty Co.; George F. Griffiths, 
Noesting Pin Ticket Co. 


Richard Lewisohn and George 
Seaboard 
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8. C. H. we Ever Ready Calendar Mig. Co.; Ray Fritz, Fulton 


a 

9. E. Eaioind, ge ee Paper Goods Co.; Martin Moldrew, 
Siendedeatan —_ . Sainberg, Sainberg & Co.; Joe 
Schlanger, West bere Ss. Co. 

10. Phil Schwartz, guest; Fred Horowitz, guest: Irving Myers, Premier 


on & Co.; Sam Kahn, David Kahn, Inc.; Leon Myers, Premier 

upp 

ll. Nat fod Kremer Company, New York, N. Y.; Arthur Stanley. 
uest. 


12. D. A. Davies, Chas. Yates, guest; Geo. W. Fairchild; L. McCready. 

13. I. M. Levy. Art Steel Sales Co., Inc.; Henry Levy, Silver Stat oners 
Corp.: . D. Evans, W. A. Schaeffer Pen Co.; R. A. Weissen- 
born, National Pencil Co. 

14. Ed Kemp, R. J. Urmston, J. S. Staedtler Pencil Co.; Leonard 
Messina, Professional Printing Co.; J. B. Kempt Jr., Ever Ready 
Calendar Mig. Co. 

15. R. L. Nevins and W. B. Elliott, both Defiance Sales Corp.; J. E 
Clark, Keith Clark, Inc.; E. T. McIntyre, Defiance Sales Corp. 
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| Spced-O- Prins NEW DELUXE MODEL 


BAKELITE SPEED-O-SCOPE 












TILTED .. 


lengthwise position. 





FLAT... all four legs snap into chassis 
by simply pressing lever. 





UPRIGHT... all four legs are J used 
for this convenient position. 


for drawing or tracing in 





4 ADJUSTABLE LEGS TILT $2Q°0 
SCOPE IN EVERY POSITION 


Topnotch designing and engineering combine to make the DeLuxe Scope 
an unparalleled value. Molded one piece bakelite chassis prevents warping 
or misalignment. Special attention has been given to light reflection: 
Vv Ceramic finish glass writing bed. v¥ Parabolic shaped metal reflector 
coated with white enamel distributes a soft, penetrating white light over 
the entire writing bed. ¥ 60 watt lumiline light extends the full length of 
the glass and gives an instantaneous, cool, white light. Other features: 
¢ Typewriter and inch scale at sides. ¥ Typewriter scale at top. ¥ Stencil 
button bar for use with all stencils with standard punching. 


Complete with extra long T-Square, Triangle, Writing Plate, 
4 Spring Steel Stencil Clamps, Stylus and Service Manual 


Prices Slightly Higher West Of The Rockies 


SPEED-O-PRINT CORPORATION 


161 EAST GRAND AVENUE CHICAGO II, ILLINOIS 





















en 












TB here is an Unconditionally 
Guaranteed SPEED-O-PRINT 


product for every duplicating need 


Beautifully packag mf Quality products lo give the utmost satisfaction 


SPEED-O-PRINT CORPORATION 
161 E. GRAND AVE., CHICAGO 11, ILLINOIS 


MANUFACTURERS OF ROTARY STENCIL DUPLICATORS AND DUPLICATING SUPPL Fie 





sced-O-Priets NEW AUTOMATIC FEED 
| Rotary Stencil» Liberator Yuniorn WUPLICATOR 


” Secetalines tn Reproducing 2¥x506x9 in. COPIES 


AUTOMATIC FEED 


THE IDEAL DUPLICATOR FOR RESTAURANTS, 
DRUG STORES, HOTELS, CLUBS AND MANY yd 
OTHER BUSINESS AND SOCIAL ORGANIZATIONS 


COUNTER ATTACHED, 86.50 


Ready Now! Here’s the answer to the widespread dealer-consumer Plus Excise Tax) 


demand for an efficient, simply operated duplicator! Its versatility 
is unmatched in the duplicating field. Countless thousands of users IDEAL FOR REPRODUCING— 

of small size forms will buy the Junior for its adaptability to their ante —— 
specialized needs of reproducing 24 x5 to 6x 9% inch forms. And 
because of its great savings in reducing the cost of reproducing 
these small forms major business establishments will buy it in addi- 
tion to their standard size duplicators. 


BULLETINS 7 PRICE TAGS 
ALL SIZE INDEX CARDS 
PROGRAMS ¢ ANNOUNCEMENTS 


ALL SIZE GOVERNMENT 
Prices Slightly Higher West Of The Rockies FRANKING CARDS 


SPEED-O-PRINT CORPORATION 


161 EAST GRAND AVENUE CHICAGO 11, ILLINOIS 


PLUS ENDLESS OTHER FORMS 





























Model D4 tutomatic aeed $44.20 


Plus excise tax 





merica’s 







‘af cnomy - Vodel 
Speed - ems ope 
$19.50 


outstanding 
line of 

Duplicators, 

Cabinets and 


Scopes 


SPEED-O-PRINT 
CORPORATION 


161 E—. GRAND AVE. CHICAGO I] 





ORE es oh ~ F 
=) | 
mF. A Ee oe $24.50 Write for beautiful Full-color illustrated catalog Speed —C —Dcope $2 C 


Prices slightly higher West of Rockies 

















NG-A-FILE is a complete filing 
t. It includes the steel cabinet 
S$ 25 Hang-A-File FOLDERS and in- 

» Here is a complete filing set-up 
dy to go to work. Recommended. for 

ntless uses: correspondence, shipping or- 
» Shop tickets, bills, orders, invoices, etc. 


unprecedented sales opportunity for dealers 

tywhere, Jein the ranks of those who are already 

eying substantial profits from the sale of the Most 

ular "HIGHWAY" of Filing in America—HANG-A-FILE. 


oulis H. Farber 


DFFICE FURNITURE 
EAST CONGRESS STREET 


OFFICE APPLIANCES, 


SCHOOL EQUIPMENT 
CHICAGO 5, ILLINOIS 





NO. 30 HANG-A-FILE 


Complete with 25 HANG- 
A-FILE folders and inserts. 
Folders supported by full 
length chrome finish metal 
hangers which rest on two 
guide rails. 

All metal file, caster 
equipped, finished in olive 
green enamel. Width 131%, 
in., depth 18 in., height 
27 in. 

Shipping weight 33 Ibs. 
Packed 2 to carton. Shipped 
K.D., easily assembled. 


IMMEDIATE DELIVERY 
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MISCELLANY 





REPORTS OF IMPORTANT EVENTS AND ACCOUNTS OF NOTEWORTHY 


ACTIVITIES OF THE MONTH IN EVERY DIVISION OF THE 


INDUSTRY 





ELECT NEW OFFICERS TOWER-CROSSMAN 
The Tower-Crossman Corporation, 53 W. 23rd St., 
New York City, in a recent special meeting of the 
board of directors, elected the following officers: 
David T. Crossman, chairman of the board; Anthony 
J. Kerin, president and treasurer; Henry Hirsch, vice- 





ANTHONY J. KERIN 


president; Donald McDougall, vice-president; John 
Weir, vice-president; and Jack G. Schumann, secretary 
and comptroller. 

This meeting was held principally for the purpose 
of electing a successor to Peter Tower, former presi- 
dent and partner of Anthony J. Kerin. Mr. Tower 


died on August 6. 
a 


THREE INCORPORATE OMAHA CONCERN 
Peck & Company, Omaha, Neb., has been incorpor- 
ated with a capital stock of $20,000 to manufacture 
and sell office equipment. The incorporaters are L. E. 
Peck, M. K. Peck, and D. F. Lund.—PJP. 


ECKERT EXHIBIT AT FAIR—This ex- 
hibit was made by Royal H. Eckert. 
Inc., of Allentown, Pa., at the recent 
Great Allentown Fair. Included in the 
display, one in a series for 34 years by 
Eckert at the city’s exposition, were 
such products as Woodstock type- 
writers, Mosler safes, Security Steel 
produets. Vogel-Peterson costumers. 
Leopold desks, Sikes chairs, overstuffed 
office furniture and smaller devices 
such as Ace staplers, Hanson scales. 
Art specialty lamps, floor mats and 
pencil sharpeners. In attendance at all 
times during the fair were the outside 
salesmen and personnel, who greeted 
many friends and customers for an at- 
tendance of more than 150,000 during 
the week. 


SHEAFFER ADVANCES SEVEN EXECUTIVES ° 

The W. A. Sheaffer Pen Company, Fort Madison, 
Iowa, in a special meeting of the board of directors 
held recently, made provision for advancement of a 
number of executives to official capacities. 

George A. Beck was elected executive vice-president 
and H. E. Waldron vice-president and director of sales 
and merchandising. W. F. Heising, works manager and 
director, assumes a vice-presidency in charge of prop- 
erty; George C. Holt, a director, becomes vice-president 
and general sales manager; and Grant Olson becomes 
vice-president in charge of advertising and foreign 
service. He also becomes a director of the company. 

A. B. Howard takes over W. F Heising’s place as 
works manager, and Bernard J. Byers was promoted 
to the position of superintendent of manufacturing. 
The board of directors also voted to submit to the 
stockholders, at the next annual meeting, a resolution 
to increase the number of directors from five to seven, 

p outike 
RETURNED VET NOW B. & P. EXECUTIVE 

Owen S. Smith, recently returned from three years 
service with the Army in both the European and Pa- 
cific theatres, was at his former desk but a short 
time when the board of directors of Boorum & Pease 
Company elected him to the office of assistant sec- 
retary and assistant treasurer. Mr. Smith is filling 
a vacancy caused by the elevation of Donald F. Marsh 
to the position of executive vice-president. 








EBC US2 O83, Fit Ase 


The retail price of File-Away, new product marketed 
by How-Art, Inc., 17 E. 49th St., New York 17, N. Y, 





was inadvertently given as $1.75 in story appearing on? 
page 36, October issue of OFFICE APPLIANCES. The price} 
instead is advertised as $21.75. This error is regretted. 
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THE NEW 


SLAB, LATEX 


FOAM RUBBER 


CHAIR 
CUSHIONS 


Fairfoam 


a contribution of science to 
luxurious comfort 


@ Prevents fatigue 





@ Prevents wear (and shine! 
on clothing 


“elt breathes; it cools 
@ Dust-proof; lint-proof 
®@ Moth-proof; vermin-proof * 
®@ Sag-proof : 
@ Lasts a lifetime 





1” CUSHIONS 1%” CUSHIONS 2” CUSHIONS 
Fairfoam line. Fairfoam line Fairtoam line 
(slab, latex foam rubber) (slab, latex foam rubber) (slab, latex foam rubber) 
No. 10 S, Steno size, so eet” No. 20 S, Steno size, 
hit etch 255. ke $4.70 har ae l e he. Sleds Mt BACH. srgnceressseeie $6.50 
No. 10 E, Executive size, © a ee No. 20 E, Executive size, 
OH GGCR oe os 5.20 dig 1IS€, ‘apecsahe size, ae Beat WOGH: oor, ose cine -<i 7.00 
i ISESOCN ii: tininnkee ‘ ° B 
De luxe line ; De luxe line 


(50% flaked, latex foam rubber All cushions are covered with (50% flaked, latex foam rubber 
and 50% cotton felt) and 50% cotton felt) 


No. 62, Steno size, fibre matting fon one aide! One No. 45, Steno size, 





EOE ooo. ks cg $2.70 gabardine (on the other) and are Mer O0CK 2... ek $4.50 
No. 64, Executive size, available in brown, green and No. 46, Executive size, 


ie OG00 6.52. Oa 3.20 maroon. Hsteach (cc 5.00 


1197 McCarter Highway * Newark 2, N. J. 


FAl FURNITURE COMPANY 
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EXHIBITS AT REMINGTON RAND BUSINESS SHOW HELD IN NEW YORK CITY 


| Upper Left—Two visitors inspect the Printing Calculator, 
machine which divides automatically, mulitplies, adds and 
subtracts while providing printed preof of accuracy, and a 
I Remington Rand adding machine. 

Upper Center—Visitors study the advantages of signal 
control and visible indexing as applied to cycle-billing, 
utilizing the new Cycle-Matic desk. 

Upper Right—The office model Portagraph, a contact 
printer for photocopying business records, is demonstrated. 


HOLD REMINGTON RAND BUSINESS SHOW 

The Remington Rand, Inc., business show held in 
New York, N. Y. the first week of October, the first 
exhibition for the company since 1941, featured latest 
developments in business machines, systems, equip- 
ment and supplies, and was held on the 5,000 square- 
foot street floor of the Remington Rand Building, 315 
Fourth Ave. 

Layout and motif of the show symbolized the mod- 
ern trend toward the use of metal, simplification of 
design, noiseless efficiency, and subdued surroundings. 

Vericon, a portable television unit for business and 
industry, was a “hit” of the show, amazing onlookers 
with its clean visibility and numerous possibilities. 

Besides Vericon, other products making their ex- 
hibition debuts included the KMC, (Keyboard Margin 
Control) typewriter, the Blue Streak electric shaver, 
the muti-stage selector mechanism tabulator that 
prints, one, two or three lines from one punched card; 
plastic-coated Procel stencils; Gray-Rite metal office 
furniture; Patrician non-curl carbon paper; and sev- 
eral management controls such as Multi-Matic, Sched- 
U-Graph and Grap-A-Matic. 

The pride of the typewriter division’s exhibit was 
the new KMC Remington typewriter. The Remington 
Noiseless typewriter was shown again after an ab- 
sence of several years due to the war. New equipment 
of the 1946 model Noiseless is the Page Endicator, a 
device that flashes a warning signal to the typist when 
the end of the page approaches. Remington Rand’s two 
portables, the De Luxe Model 5 and the Noiseless 
Model 7, also were being shown. 

Outstanding among the figure-work equipment was 
the automatic Printing Calculator, geared for speed 





110 





Lower Left—Demonstrating the Multi-Sort, Remington Rand 
newest development in sorting equipment, which provides 
capacity in minimum space. 

Lower Center—Office managers inspect Remtico products, 
non-curl Patrician carbon papers and other supplies for 
typewriters, business machines. 

Lower Right—Visitors inspect the Synchro-Matic operation, 
featuring the Model 285 bookkeeping machine operating 
punch for tabulating cards. 











eT 


operation in offices where proof of accuracy is re- 
quired. This machine is declared to perform any | 
mathematical operation necessary for inventory, | 
mark-up, payrolls, interest, and so forth. Shown was | 
the Model 285 bookkeeping machine, handling three, | 
four or more forms for accounts receivable, accounts | 
payable, and payrolls. 
Visible and vertical record housing equipment | 
grouped Kardex system variations with an exhibition | 
of seven basic vertical file systems featuring Variadex 
and Triple Check Automatic Indexing. ' 
Photographic record products displayed were the | 
Portagraph, the Dexigraph and the Film-a-record. 
eI 


MILLETT TRAVELING EAST FOR SANFORD 
Walter S. Millett, recently discharged from the 
United States Army after serving eighteen months in | 
the European area, is the newest member of the 
sales organization of Sanford Ink Company. He will | 
make his headquarters in Washington, D. C., and will | 
cover Virginia, Maryland, West Virginia and the west- 
ern portion of Pennsylvania and New York. Prior to | 
entering the Army he traveled much of the territory | 
for fourteen years while engaged in a different line of 
business. He has a successful background of selling | 
and merchandising experience. ; 
ee 
NEW ADDRESS FOR NEW YORK FIRM 

Eric Steiner, office machines firm of New York City, | 
recently announced a new address, 55 W. 42nd St. 
New telephone numbers are Longacre 5-0307 and 0398. | 
The entrance is on 6th Ave., next to Sterns Subway ; FIN: 
Arcade. : 
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DONT GUESS/ 
DONT GAMBLE/ 








DO YOUR SALES PROMOTIONAL PLANS NEED A 
SHOT IN THE ARM OR A KICK IN THE PANTS? 


The M&V “field tested” sales promotional plan won’t 
make star salesmen out of lazy ones any more than 
it will build record sales for those dealers who know 
it can’t be done. But past’ experience has demon- 
strated it will get more business for the average sales- 
man who does better work when guided by a definite 
sales plan, “tested and proved” on the selling line. 
This practical, easy to use program takes the bugs out 


of “hit or miss” selling procedure by giving the sales- 
man confidence that the idea will work for him, be- 
cause it’s been worked successfully by other salesmen. 
Successful carbon paper and typewriter ribbon dealers 
who have used the M&V 5-point Sales Plan* have 
found it to be a surefire morale builder for salesmen 
and a profit maker for the company. Past sales 


records prove it always works—when it’s worked. 


* Specialized plans will be prepared to meet local conditions. 





MITTAG AND VOLGER, INC. 


ESTABLISHED 1881 
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G-F SELLS PAPER PRODUCTS DIVISION 

Walter Bender, president of The General Fireproof- 
ing Company, Youngstown, Ohio, recently announced 
that the company had sold its paper products division 
—indexes, folders and guides—including all finished 
inventory, raw material and machinery. The sale was 
made to the Smead Manufacturing Company, Inc., 
Hastings, Minn. 

The reason for disposing of this division at this 
time, Mr. Bender stated, was to secure additional fac- 
tory space for the increased manufacture of metal 
office furniture and to enable the G-F national sales 
organization to more closely concentrate its efforts. 
This was felt necessary because of the greatly expand- 
ing market in metal office furniture which the com- 
pany faces now, and in the future. 

The Smead Manufacturing Company, Inc., is a large 
manufacturer of filing supplies and related paper pro- 
ducts. They have purchased a new plant at Logan, 
Ohio, where they will manufacture and ship the same 
line of paper products now made by G-F in Youngs- 
town. 

The transfer of finished inventory, raw material, and 
machinery from Youngstown to Logan started between 
November 1 and November 15. 

ec 
ED EUBANK TAKES LARGER QUARTERS 


Ed Eubank at Columbia, Tenn., has moved from 806 
High St., to larger quarters at 813144 S. Garden St., 
near the post office. The firm features Underwood 
typewriters, Sunstrand adding machines, and varied 
lines of office equipment.—CG. 

——————=<—e—____ 
OPEN FRANK MASHEK CO. NEW OFFICES 


It was a gala occasion, attended by more than 500 
Co., 1049 S. Kildare Ave., Chicago, recently opened the 
spacious new offices. The occasion coincided with the 
National Stationers Association convention, affording 
the leather goods firm an opportunity of wishing the 
stationery dealers a gracious welcome. 

The visitors found the general office a place of both 
beauty and efficient layout, covering approximately 
900 square feet of floor space. The flooring is of rub- 
berized tile in a dark rose pattern with black border. 
The walls are painted in cactus green and the wood- 
work is trimmed in the same color. Ceilings in both the 
general office and one private office are of acoustical 
tile, decorated in an off-white shade. Lighting is from 
channeled-type fluorescent fixtures. One private office 
is approximately 400 feet square with the same walls 
and ceilings as in the general office and hallway. Desks 
are of modern pedestal type, finished in walnut ve- 
neer. Steel filing cabinets of the latest type and the 
Mosler wall safe are finished in gray. 

Exciting the admiration of all who saw it was the 
showroom, of distinctive construction and not follow- 
ing the general pattern of the offices. In the show- 
room, the shadow boxes and wall construction are of 
mahogany plywood indirectly lighted by ceiling fix- 
tures concealed along all four sides with a trough of 
the same construction as the shadow boxes and dis- 
play cabinets. Figured drapes from ceiling to floor 
are used along the west and south walls. 

Furniture in the showroom consists of a lounge in 
green upholstered leather, two green upholstered 
leather pull-up chairs and two brown upholstered 
leather armchairs. Flanking the lounge are two lamps 
placed on end tables of matching mahogany. Desk of 
R. W. Heck, sales manager, is of the pedestal type, 
finished in walnut. 


AT RIGHT—SEVERAL VIEWS OF MASHEK NEW OFFICES 


Top picture—Entrance hall. 
Second picture—General office. 
Third picture—Private office of E. F. Rover, general man- 


ager. 
Bottom picture—Showroom end of private office of R. W. 


Heck, sales manager. 
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Among the countless Boorum & Pease products, there’s not 


only a way to keep any record—but a better way! 


You never really say “good-bye” to customers when you sell 
the product with the familiar, green label. Nobody gives up 
a good thing when he finds it. That’s why B & P buyers 


When supply and demand start running neck and neck again, 
plan to stock the entire line of Binders . . . loose-leaf equipment 
... pay roll forms ... commercial and business forms... 

visible record-keeping equipment . . . time books . . . bound books 


and other items sold exclusively through you—The Stationers 


of America! 
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FOR EVERY RECORD—A WAY TO KEEP IT! 
GENERAL OFFICES: 84 HUDSON AVE., BROOKLYN 1, N. 


OFFICE APPLIANCES, November, 1946 











Upper left—H. E. Halvarson, manager, in his office. 

Upper right—Display of Stow-Davis office furniture. 

Lower left—Display of wood office furniture. 

Lower right—Display of metal office furniture company lines. 
Bank & Office Equipment Co., 609 Third Ave., Seattle, Wash., 
represents a number of leading office furniture companies in 


SEATTLE FIRM SHOWS RAPID GROWTH 

A large increase in volume is reported by Bank & 
Office Equipment Company, office furniture firm, at 
609 Third Ave., Seattle, Wash., setting the pace for 
establishments of its kind in Seattle. 

Two adjacent stores have been added to the original 
quarters and these have been given modern treat- 
ment for display, providing street-front advertising, 
set off by backgrounds of reeded glass partitions eye- 
catching to passersby. 

The company has an organization of 15 people with 
H. E. Halvarson as general manager and his brother, 
Harold J. Halvarson, as office manager and floor sales- 
men. Three outside salesmen are employed. 

The company recently installed modern woodwork- 


FRANKLIN'S AIR MAIL PROMOTION 

WINDOW.—Installed by the Franklin 

Printing & Engraving Co., Toledo, Ohio, 

with the co-operation of TWA and the 

Post Office Department. the window 

capitalized on the new five-cent air 
mail rate. 
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NEW DISPLAY ROOMS OF BANK & OFFICE EQUIPMENT CO., SEATTLE, WASH. 


the Seattle area, using the newly-acquired display rooms to 
good advantage for furniture display. The firms represented 
include Stow-Davis Furniture Co., Grand Rapids, Mich., Metal 
Office Furniture Co., Grand Rapids, Mich., Jasper Office Fur- 
niture Co., Jasper, Ind., the Mosler Safe Co., Hamilton, Ohio; 
and the Johnson Chair Co., Chicago. 


ing machinery, including machinery making it possi- 
ble, with the help of expert Norwegian craftsmen, for 
the supplying of customers with desks and special 
items during the shortage days. The owners have not 
planned to go into manufacturing office furniture for 
production, but the new facilities do provide a good 
setup for special items and special repairs. 


eR 


GRANT INCORPORATION OF OMAHA FIRM 
The United Office Equipment Company, Omaha, 


Neb., has been granted articles of incorporation by 
the secretary of state at Lincoln, Neb., showing a 
capital stock of $100,000. The incorporators are L. A. 
Kavich and Leo H. Berman.—PJP. 
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GOODFORM ALUMINUM CHAIRS -+- SUPER-FILER—THE MECHANIZED FILE «+ G-F STEEL DESKS 
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: During October, the rate of production of GF prod- 
: ucts was again increased materially. This means that 
: more merchandise will be shipped to GF dealers. 
; Consistent with the quality of the product which you 
expect from us, every effort is being directed here at 
Youngstown toward building more and more desks, 
files, shelving and aluminum chairs so that the 


demand of GF dealers and their customers may be 


satisfied. 


Please know, also, that GF is grateful for your con- 


tinued patience and cooperation. 


* 


THE GENERAL FIREPROOFING.CO. 


YOUNGSTOWN 1, OHIO 


®eeeee G-F STEEL SHELVING + FILING EQUIPMENT, SYSTEMS AND SUPPLIES eeeeceese 
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FRANK O’NEAL 


WOODBURY BOOK COMPANY HAS CENTENNIAL 


The Woodbury Book Company, Danville, Ill., in an 
illustrated booklet has informed the industry of its 
completion of the first century’s business, the event be- 
ing observed from October 27 to November 2. It is 
pointed out that this business has survived five great 
wars with the accompanying periods of inflation, de- 
pression and unrest, and has grown with the com- 
munity of Danville from the pioneer age through the 
industrial to the atomic age. Three moves and two 
fires have been a part of the firm’s life. 

Woodbury Book Company had its inception in 1846 
when James Sconce started a store to handle drugs, 


sundries, books, stationery and fancy groceries on W. 


Main St., in Danville. In 1850, Mr. Sconce sold a half 
interest to W. W. R. Woodbury, and the firm became 
known as Sconce & Woodbury. Danville then had a 
population of but 736. In 1853, the store became known 
as Woodbury & Company. To this pioneer store came 
Abraham Lincoln to purchase drugs, ink, and pens for 
his office. In 1859, the original location of the store 
was replaced by a three-story brick building known as 
Lincoln Hall. The store existed at this location until 
1901 when it was moved to 40 N. Vermilion St., and be- 
came a partnership, known as Woodbury & Wheeler. 
A. G. Woodbury, Frank L. Natho, H. B. Wheeler, and 
Lucy W. Woodbury constituted the staff. 

In 1903, a corporation known as Woodbury Book 
Company was founded, the stockholders being Frank 
L. Natho, H. B. Wheeler and Lucy W. Woodbury. In 
1910, the Woodbury Book Company made its last move, 
taking the present location at 125-27 N. Vermilion St. 
Fire swept the building in which the store was a tenant 
on February 17, 1915. During the reorganization after 
the fire, Mr. Wheeler left the company and Frank 
O’Neal became a new partner. The store was rebuilt 
following the fire and in November, 1915, the new 





LILLIE M. NATHO 


J. W. SUTTON 


storerooms were occupied. 

In charge today is a board of directors consisting 
of Mrs. Lillie M. Natho, president; Frank O’Neal, vice- 
president; J. W. Sutton, secretary-treasurer; and M. 
B. Stine, director. Mr. O’Neal is general manager and 
Mr. Sutton is assistant manager. The store is divided 
into five departments including stationery and gifts, 
pictures, wall paper and paint, books, and office sup- 
plies. 

The management declares that the large volume of 
business in days of war regulations, help and material 
shortages could not have been handled without the 
loyal co-operation of 21 regular full-time employees. 
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SPACIOUS INTERIOR OF 100-YEAR-OLD WOODBURY BOOK CO. AT DANVILLE, ILL. 
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IN THE ,7oreftont OF 
AMERICA’S BUSY FUTURE {| 


The striking beauty, the distinctive styling of the Browne-Morse 
“Modern American” Steel Desk enhance the appearance of any 
office. Its streamlined unified construction gives it the ability to take 
hard wear and abuse. 


The “Modern American” adds to the efficiency of any office. Drawers 
respond to the slightest pull... open and close smoothly and 
silently. Complete interchangeability of drawers gives you the con- 
venience of an arrangement that fits your needs. 


It's no wonder that modern executives who are really interested in 
office efficiency are saying: “Here's the desk for me.” 






mod fs amer ae? 


A quick glance at the colorful pages 
of the new “Modern American” bulle- 
tin will show you the many advan- 
tages this distinctive desk has for you. 
A free copy will be sent you upon 
request. Write today. 


Browne-Mlrse 


Architects of Efficiency for America’s Office 
MUSKEGON MICHIGAN 





MANUFACTURERS OF STEEL OFFICE EQUIPMENT AND FILING SUPPLIES FOR OVER 38 YEARS 
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ACE-SETTERS! 


Maybe you saw them at the National Stationers Convention! You probably | 





read the enthusiastic reviews in trade magazines and newspapers! 


But anyway, here they are—the show-stopping, pace-setting ‘Desk and 


f 


by the forward-looking members of the Wood Office Furniture Institute as | 


Chair of Tomorrow.”’ 


This spectacular office team of compelling grace and beauty was created 


office furniture. 


a symbol of industry leadership—an inspirational pace-maker for ’ 


Electric shaver! Conference top! Dictation machine! 


Woop 
OFFICE FUR 
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Both desk and chair introduce advanced designs, beautiful 
finishes and great new functional improvements which will 
strengthen the preference of executives, clerical workers 


and office managers for wood office furniture. 


Alert dealers who recognize the leadership of this pace- 
setting furniture—who exploit its traditional charm and 
progressive innovations to build prestige and attract 
customers—assure themselves greater sales and richer 


profits in the days ahead. 


Burn-proof top! 


Built-in radio! 
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FOR BEAUTY 
--- SERVICE 
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OFFICE FURNITURE | 
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ALMA DESK COMPANY 
High Point, N. C. 


CENTRAL DESK MFG. COMPANY 
Chicago, Illinois 

CLEMCO DESK MFG. COMPANY 
Chicago, Illinois 

COMMERCIAL FURNITURE COMPANY 
Chicago, Illinois 

DOTEN-DUNTON DESK COMPANY 
Cambridge, Mass 

GUNN FURNITURE COMPANY 
Grand Rapids, Mich 

HIGH POINT BENDING & CHAIR CO. 
Siler City, N.C. 

HOOSIER DESK COMPANY 
Jasper, Indiana 

IMPERIAL DESK COMPANY 
Evansville, Indiana 

INDIANA DESK COMPANY 
Jasper, Indiana 

JASPER CHAIR COMPANY 
Jasper, Indiana 

JASPER DESK COMPANY 
Jasper, Indiana 

JASPER OFFICE FURNITURE CO. 
Jasper, Indiana 

JASPER SEATING COMPANY 
Jasper, Indiana 

LEOPOLD COMPANY 
Burlington, lowa 

MURPHY CHAIR COMPANY 
Owensboro, Kentucky 

MYRTLE DESK COMPANY 
High Point; N.C 

NEW. INDIANA CHAIR COMPANY 
Jasper, Indiana 

0. C. S. OLSEN COMPANY 


Chicago, IHinois; 


WELLS FURNITURE MFG. COMPANY 


Laurel, Mississippi 


































COLEMAN NAMED PRESIDENT OF BURROUGHS 

John S. Coleman has been named president of the 
Burroughs Adding Machine Company, Detroit, suc- 
ceeding Alfred J. Doughty, who resigned as president 
and a director on the advice of his physician. The 
change was effective October 15. 

Mr. Coleman, a graduate lawyer, had been a vice- 
president and director of Burroughs since May, 1944. 
Although only 49 years old, he brings to his new 
assignment more than 26 years’ experience in Bur- 
roughs marketing and manufacturing. 

With the outbreak of World War II, Mr. Coleman 
assumed the critical responsibilities of liaison man 
between Burroughs and the Government in the nego- 
tiation for, and successful completion of, war con- 
tracts with the army and the navy for Norden bomb- 
sights. While in that capacity, he became assistant 
to the vice-president. 

In March, 1943, he moved to Detroit as executive 
assistant and became a vice-president and director 
the following year. He continued all during this time 
his important war contract duties and, in fact, broad- 
ened his responsibilities to elso include co-ordination 
and adjustment of Burroughs production facilities to 
meet the changing war-time picture. 

In addition to the resignation of Mr. Doughty and 
the appointment of Mr. Coleman, Burroughs also 




















JOHN S. COLEMAN 


announced a number of other executive changes from 
within its own ranks. 

These changes involved promotion of: 

Laurence V. Britt, former executive vice-president, 
to chairman of the board of directors and chairman 
of a newly-formed executive committee. 

John L. Stewart, formerly vice-president and 
treasurer, to the position of executive vice-president. 
Mr. Stewart now combines the duties of executive 
vice-president and treasurer. 

Thomas G. Long, Burroughs legal counsel for the 
past 30 years, to the board of directors, filling the 
vacancy there caused by Mr. Doughty’s retirement. 

Raymond G. Bower, director and general factory 
manager, to vice-president of engineering. 

Ray R. Eppert, sales manager, to vice-president of 
marketing. 

Sheldon F. Hall, former special representative in 
Washington, to assistant secretary and assistant 
treasurer. 

ee rs 

NATHAN A. STRAUSS OPENS FOURTH STORE 

Nathan A. Strauss recently announced the opening 
of his fourth stationery store, located in Oroville, 
Calif. This gives this progressive firm stores in Chico, 
Marysville, Oroville, and Yuba City, Calif. 

The firm name has been changed to Strauss Sta- 
tionery Stores and their central office has been 
moved from 501 Nagler Building to 513-A D St., Marys- 
ville, Calif. At this new location, there will be ample 
room for salesmen as well as complete executive and 
accounting offices. 
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INKOGRAPH APPOINTS EDWARD G. BEACH 

J. Wallace, president of the Inkograph Company, 
Inc., New York, N. Y., manufacturers of the Inkograph 
Pencil Pointed Pen, has appointed Edward G. Beach 
general sales manager. 

The appointment of Mr. Beach, who has been with 
the company for 12 years and in charge of its 
New England sales area for the past six, marks the 
first step in the firm’s current expansion drive. 


“Due to the unique design of our pen, which com- 














EDWARD G. BEACH 


bines the best features of both conventional and ball 
type pens, public demand for Inkograph is greater 


today than at any time in the 31 years it has been’ 


marketed,” Mr. Wallace stated. “Accordingly our fur- 
ther plans include tripling our present production fa- 
cilities, increasing our field sales force by 40 men and 
increasing our advertising appropriations for both 
magazine and newspaper campaigns. 

Two immediate programs already underway, Mr. 
Beach pointed out, are the rezoning of sales terri- 
tories throughout the country and the recruiting of 
additional experienced sales personnel who will be 
trained on the job for dealer service by working di- 
rectly with company district managers. 


ee 


COMMERCIAL CONTROLS APPOINTS MURRAY 

Commercial Controls Corporation, Rochester, N. Y., 
recently announced the appointment of C. E. Murray, 
Grand Rapids, Mich., as field representative in charge 
of sales and service for products of all divisions of the 
company throughout the central counties of Michigan. 

















C. E. MURRAY 


Mr. Murray has spent many years in the office equip- 
ment industry and has a wide acquaintance in the 
territory he will service. 

Mr. Murray’s Offices, occupying the lower floor of the 
Marietta-Stanley Building, 652 Turner St., N.W., Grand 
Rapids 4, Mich., include a well-lighted demonstration 
room, a completely-equipped service department, and 
secretarial and reception room. 
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Another Miracle from.Plastics 











Working Miracles of 
@ Long Life 
@ More Copies 
@ No Slipping 
@ No Curling 


is a newer, finer, better-work- 
ing carbon paper. Developed from 
miracle-working plastics, it is 
processed to eliminate wax from 
the back of the sheet. Roll it into a 
typewriter — it won't slip. Let the 
air be hot or cold, damp or dry — 


it won’t curl. Pound it time and 


e 


CLIP THIS COUPON FOR YOUR 
SAMPLE OF PLASTI-CARBON 


For a trial sample of Longhorn Plasti-Carbon, clip the 
coupon to your letterhead and mail to us. We want you to 
see this superior carbon paper — to pick it up and feel the 
difference in its thin crispness — to test it for its better- 
working qualities. We think you will see then why 
Plasti-Carbon will help you build greater carbon paper 
sales and profits. 





time again with the type- 


writer keys—it still gives sharp, 


sheet than any other type of carbon paper. 
Plasti-Carbon gives perfect performance 
too on all standard and noiseless type- 
writers, bookkeeping and billing machines. 


| 2 


AMERICAN CARBON PAPER MFG. COMPANY 


Dept. OA, Ennis, Texas 


Please send me a sample of 
Longhorn PLASTI-CARBON, 














Name 

Address 

Company. Title 
City Zone State 








AMERICAN CARBON PAPER MANUFACTURING COMPANY 


GENERAL OFFICES AND FACTORY...ENNIS, TEXAS 
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OPA LIFTS BUSINESS MACHINES CEILINGS 


The Office of Price Administration has removed price 
ceilings from all business machines and commercial 
furniture and equipment, becoming effective at mid- 
night October 29, announced R. H. Koch, executive 
Secretary of the National Office Machine Dealers Asso- 
ciation, 818 Winters Bank Building, Dayton 2, Ohio. 

This means that controls are now removed from all 
new and used business machines—typewriters, cal- 
culators, adding machines, duplicators, cash registers, 
and so forth. Decontrol also includes rentals, although 
it does not include service. However, word has reached 
NOMDA headquarters that the latter may be included 
in the not-too-distant future. 

Summed up, this OPA move means that operation 
of his business is again largely at the discretion of the 
office machine dealer. 

——————-7 = 0 —__—__ 


CLARY SHIPS DISPLAY BY AIR TO SHOW 


Air freight was used by Clary Multiplier Corpora- 
tion, Los Angeles, Calif., in shipping a complete exhibit, 
weighing 2500 pounds, to the recent National Business 
Show in New York City. A big consignment of the new 
Clary Speed-O-Lectric adding machines, both for show 





SHIP BY AIR—Bette Mann, pretty secretary of the Flying 

Tiger airlines in Los Angeles, Calif., shows Capt. Charles 

Kirk, pilot, how quietly the new all-electric Clary adding 

machine works. This picture was taken as a shipment of 

the Clary Multiplier Corporation show exhibit was flown to 
the National Business Show in New York City. 


exhibit and for display in a project new branch on 
New York’s Broadway, accompanied the, exhibit. The 
adding machines totaled 650 pounds, making an air 
freight cargo of close to 3,000 pounds. 

Riding with the shipment, as representative of Clary, 
was Owen A. Sloan, en route to Manhattan to become 
assistant to Ingram Sharp, appointed New York man- 
ager of the Clary direct retail branch. 

Joe Stallings, sales manager for Clary, states that 
the successful use of air shipments is part of a com- 
prehensive development of Los Angeles as a manufac- 
turing center for goods to be sold on nationwide scale, 
as well as export. This is in contrast to some earlier 
industries on the West Coast which operated prin- 
cipally to serve the western states. He plans to con- 
tinue the use of air for quick delivery. The elimina- 
tion of nearly all transportation time reduces inven- 
tory, he declares, and eliminates the location of the 
plant as a factor in reaching markets. 

eR 


OPEN NEW FIRM AT ALLENTOWN, PA. 
Newman Office Service has been opened at 801 
Hamilton St., Allentown, Pa., by Samuel Newman, 
formerly associated with Remington Rand, Inc. The 
new service features systems and methods, office 
equipment and supplies.—RCS. 
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OMA PLANS DISPLAY AT CHICAGO SEMINAR 


Fifty companies already have contracted for space 
for the office equipment display to be held February 
3, 4, and 5, 1947, in conjunction with the 1947 Office 
Management Association of Chicago Seminar at the 
Stevens Hotel. 

The Seminar is sponsored jointly by the Office Man- 
agement Association and Northwestern University. 

Officers who are planning for these two major events 
are Harold J. Roth, Commonwealth Edison Company, 
who is the seminar chairman; Kenneth W. Moore, 
Chicago Title and Trust Company, who is the chair- 
man of arrangements; William M. Haddow, Northern 
Trust Company, chairman of program and publicity; 
and T. J. Manzke, Pure Oil Company, chairman of 
the office equipment display. 

The program committee is headed by Albert F. 


Hagedorn, Bauer & Black division of the Kendall Com- 


pany, and Dr. W. R. Spriegel, Northwestern University. 

The theme of the Seminar, according to Chairman 
Roth, will be: “Service—Stability—Salaries of the Of- 
fice.” 

Chairman Manzke announced that the following 
companies are listed as exhibitors for the office equip- 
ment display: Duplicopy Company, Davidson Sales & 
Service Agency, Office Equipment Company of Chicago, 
Paul L. Karstrom Company, Rockwell-Barnes Com- 
pany, Marchant Calculating Machine Company, Rol- 


Dex Company, Do-More Chair Company, Commercial | 
Controls Corporation, Ditto, Inc., Triner Sales Com- 


pany, Acme Visible Records, Inc., Statistical Tabulating 


Company, Globe Furniture Company, McCaskey Regis- ~ 
ter Company, The McBee Company, Rex-O-Graph — 


Company, Inc., Addressograph-Multigraph Sales 
Agency, The Office Magazine, Peirce Wire Recorder 
Corporation, Niagara Duplicator Sales & Service, Mul- 
tistamp Chicago Company, American Automatic Type- 
writer Company, Friden Calculating Machine Agency, 
Visible Index Corporation, Graver-Dearborn Corpora- 
tion, Hush-A-Phone Corporation, Automatic Pencil 


Sharpener, Transkrit Corporation, Autocopy, Inc., Mar- | 


shall-Jackson Company, Cincinnati Time Recorder 


Company, Standard Duplicator Company, International © 


Business Machines, Spak & Natovich, Ralph Coxhead 


Company, Polychrome Corporation, Lee Kollie, Inc., © 


Underwood Corporation, and A. B. Dick Company. 





_s “ “ena 
MISS ODOGRAPH—Evelyn Anderson of East Orange, 
N. J., selected as Miss Odograph for first public show- 
ing of erstwhile secret wartime development of Mon- 
roe Calculating Machine Company, introduces a 
peacetime version of unique device at the recent 
National Business Show in New York City. Mounted 
in a vehicle, Odograph automatically surveys an un- 
known route as it is traversed and makes a map of it. 
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READS LUKE A BOOK | 
“EFT TO RIGHT =f 
GROWS AS NEEDED 










SYSTEM 
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ORIGINATED BY SMEAD’S CRAFTSMEN 
THE SMEAD MANUFACTURING CO., INC., HASTINGS, MINNESOTA 


Export Representatives: UNITY EXPORT CORPORATION, 295 Madison Ave., New York 17 New York 
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LOST TIME::: 


Neat, orderly, systematic filing, scientifically 
indexed for fast, economical operation, elim- 
inates hours wasted in duplicating lost records. 
The bright, colorful, plastic tabs of TELL-!-VISION 


are of great help in instantaneous finding. 


Mr. Salesman..... 
Smead’s JellbhYisIg) 


REG. U. S. PAT. OFFICE 


INDEXING SYSTE 


LOST RECORDS -:: 


No business machine report, no 
bookkeeping figure can be proved 
correct until verified by file records. 
It is almost impossible to misfile 
behind a TELL-I-VISION Index. 


ANTIQUATED OFFICE 
PROCEDURE::- 


Unless files are properly indexed the records 
of the bookkeeping department and business 
machines won't be available much faster than if 
hand-written. You can prove that TELL-I-VISION 
will modernize any filing system. 
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DISTINCTIVE... 
and in the Modern style 


This new creation bears the inimitable stamp of one of the country’s 
foremost designers. To describe the simple beauty of line the eye 
records is a challenge to descriptive verbiage. By itself on a showroom 
floor it is at once the center of interest to your visitors. In an executive 
office, in natural surroundings, it is constant testimony to the good 


taste of the user. 


This new desk is hand-rubbed lacquer finished to bring out the 
magnificence of genuine American walnut. It is custom built through- 


out by artisans proud of their craftsmanship. 





| New England Woodworking C, , 


512 East 137th Street New 
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ALEXANDER OPENS NEW STORE AT HOLLYWOOD 

Alexander Stationery Company, commercial station- 
ers at 1513 N. Vine St., Hollywood 28, Calif., recently 
moved into the new and larger quarters, located op- 
posite Radio City in the center of Hollywood. The 
new location is two doors north of the previous store. 

Ralph Alexander, the owner, has been in the office 
supply and stationery business for 20 years in Los 
Angeles, and in business for himself in Hollywood for 
the past eleven years. 

The new store follows a modern motif in color and 





ALEXANDER STATIONERY CO. NEW STORE FRONT, 
INTERIOR AT 1513 N. VINE ST., HOLLYWOOD 


light for fixtures and decoration. The walls in the 
social stationery section are painted in chartreuse, 
with turquoise blue for the balcony. White cutout 
lettering designates the sections. Most of the counters 
were made especially for the firm out of Honduras 
mahogany and were designed by Mr. Alexander to 
suit his commercial needs. The store front is espe- 
cially attractive, having windows large enough to en- 
able the passersby to see over the displays into the 
store. The neon sign features the store slogan, 
“Everything for the Office.” 


—_—————o =a oo - 


APPLETON, WIS., FIRM SELLS BUSINESS 

General Office Supply Company, Inc., Appleton, Wis., 
recently sold their stock of merchandise, fixtures, and 
good will to John L. Christman and Frederick W. 
Christman of Green Bay, Wis. The Christman brothers 
will continue to operate the business under the name 
of General Office Supply Company, Appleton, Wis. 

There will be no change in personnel and the pro- 
prietors will become active in the business. C. P. Swan- 
son, who organized the concern in 1930, will remain 
with the firm as advisor and manager of sales and 
purchases. 

The new owners are sons of Frederick Christman, 
Sr., well known in the paper machine industry in the 
Fox River Valley of Wisconsin, having recently retired 
from the Paper Converting Machine Company, Green 
Bay, Wis. 
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J. D. LOWMAN NOW NONAGENARIAN 
James D. Lowman, founder of Lowman & Hanford 


Company, pioneer stationery house of Seattle, Wash,, | 


has been everything élse but a nonagenarian. This 
fall, he attained that status also, reaching the age 
of 90 on October 5. 

As a boy in the East, this grand old man of the 
stationery industry frequently heard the rumble of 


cannon and roar of shot and shell from Civil war — 


battles that raged not far from Hagerstown, Md., 


where he was born October 5, 1865. He went through — 


the period of the Spanish American War and then the 
two succeeding World Wars, and may be on deck for 
that Atomic War—who knows? 

Still hale and hearty, Mr. Lowman gets around 
regularly to his office in the Lowman Building, al- 
though he takes no active interest in Lowman & 
Hanford Company, which he founded with a partner. 

Leaving his home in Maryland just before he had 
turned 21 years of age, he came out to Seattle to 
teach and to be with his uncle, Henry L. Yesler, 
whose name is on many landmarks of Seattle. 
Although he was prepared to teach, and had a cer- 
tificate in his pocket to prove it when he arrived in 
Seattle in 1877, he went to work as an assistant wharf 
agent on Yesler’s dock at $50 per month. Later he 
bought a half interest in a team and an express 
wagon and after trying this business purchased a half- 
interest in W. H. Pumphrey’s book and stationery 
store. That was when his career in the stationery 
industry was really launched. 

After buying out Mr. Pumphrey, he owned the entire 
stationery business and then formed the Lowman & 


Hanford Company, which still continues to exist in) 


greatly expanded form. The first home of this exten- 
sive business was a modest one on the site of the 
Railway Exchange Building at Second Ave., and 
Cherry, but the firm now has many branches in dif- 
ferent districts. 

Putting his cash in real estate of growing Seattle, 
he became highly successful in the realty field, too. 


He saw the miracle unfold of Seattle’s growth from a 


virtual clump of fir trees on picturesque Puget Sound 
to a metropolis of almost 600,000 people. 

It’s a hustling, still young city this nonagenarian 
now looks upon from his grey-haired summit of 90 
years. And he remembers many things, especially a 
way of life and of economics he says we’ll have to re- 
turn to.—CML. 
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VICTOR USES NEW TRAINING PROGRAM 


An accelerated service training program for its own 
branch office and dealer personnel has been in- 
augurated by the Victor Adding Machine Company, 
Chicago, it was recently announced by A. F. Bakewell, 
general sales manager. 

An intensive course is given, covering a week or 
slightly more, depending on individual needs, with 
the trainees observing hours from 8:00 A.M. t 
6:00 P.M., “plus home work.” The course is patterned 
after successful Army and Navy training methods, and 
includes everything from adjustments to assembly, 
complete overhauling, and service planning. The 
service training school is headed by Michael Lagenza, 
who has a staff of assistants to aid in the various 
phases of the program. 

Good service is a vital sales tool, Mr. Bakewell 
stated. 

“No matter how good a product may be, there 
times when expert attention is required,” he poin 
out. “One of the best advertisements for any comp 
is a satisfied customer. The courteous, prompt 
efficient work which our servicemen do to keep cus 
tomers’ adding machines in good shape is that kind 
of an advertisement. That kind of service is a potent 
sales tool, for it keeps the product sold and paves t. 
way for future sales.” 
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FORTY-FIRST YEAR FOR NEW YORK FIRM 

Another year has rolled by in history making for 
Golde’s Stationers, 1391 Avenue of the America, New 
York, N. Y. The forty-first birthday celebration was 
held by the firm on September 28, attracting many 
customers, and friends of long standing in the radio 





MRS. G. M. BENDER (MISS GOLDE) AND ED GOLDE 

ON THE OCCASION OF THE 41ST ANNIVERSARY 

CELEBRATION OF GOLDE’S STATIONERS, NEW 
YORK, N. Y. 


and theatrical profession. Credit men, sales managers, 
and salesmen of the stationery industry helped the 
firm to observe the eventful day. 

Ed. Golde and Mrs. G. M. Bender (Miss Golde, as the 
trade knows her), were on hand to greet everybody. 
Refreshments were served to the visitors. 


a oe 


THE ERASER COMPANY INTRODUCES PLAN 

In a new direct mailing to stationers, The Eraser 
Company, Inc., 231 W. Water St., Syracuse, N. Y., re- 
cently stressed a plan where the company accepts the 
return of any Rush erasers or Fybrglass refills that are 
soiled or not in perfect shape to be exchanged for new 
and fresh stock. Reimbursement is also offered for 
what is spent in parcel post charges. 

The direct mailing in addition stresses the company’s 
guarantee not to increase prices before October, 1947, 
and adds, “we doubt if we shall ever increase them.” 

R. George Roesch of The Eraser Company, Inc., says 
the response to this trade literature is, “We are being 
snowed under with orders. Our policies might help stall 
off inflation, if more manufacturers had the same 
policies.” 

I 

COLEMAN FIRM MOVES TO SOUTH CAROLINA 

Walter S. Coleman recently announced the removal 
of his office supply business from Sanford, Fla., to 
226 W. Evans St., Florence, S. C., Mr. Coleman owned 
and operated the Coleman’s Office Equipment Com- 
pany in Sanford, Fla., for 22 years, and prior to that 
was with the Western Bank Supply Company, Okla- 
homa City, Okla., for a number of years. 

Operating under his name, Walter S. Coleman, the 
dealer will carry a complete line of products for the 
office, as well as gift items. 

Site ace EE 
WINS HONORS BY MONROE SALES 

Life membership in the Monroe High Point Club, 
honor sales organization of the Monroe Calculating 
Machine Company, Inc., has been won by Clarence E. 
Rossell, branch manager of the company in Fort 
Wayne, Ind.—AK. 
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EVERSHARP NAMES MANAGER FOR FOUR PLANTS 

John W. Dean, Jr., manager of the Eversharp, Inc., 
plant at Long Island City, N. Y., has been promoted 
to general works manager of the company, it was 
announced recently by Alfred C. Howard, vice-presi- 
dent in charge of manufacturing. 

Mr. Dean joined Eversharp last July after 18 years 
with the Firestone Steel Products Company and the 
Firestone Aircraft Company, Akron, Ohio., where he 
directed manufacture of automobile parts, sub- 
assemblies and fabricated C-46 aircraft units. He will 
make his headquarters in Chicago, and managers of 
the company’s four plants will report to him. 

Mr. Howard also announced the appointment of 
George Schlatterer, who has been connected with the 
manufacture of writing instruments for 21 years, as 
manager of the Roscoe St., plant in Chicago. Mr. 
Schlatterer, who joined Eversharp in March, 1926, 
was promoted from plant superintendent and succeeds 
C. B. Moyd, who resigned. 


o—<- 


ORIGINAL-ODHNER CALCULATOR OFFERED 

Ivan Sorvall, 210 Fifth Ave., New York 10, N. Y,, 
sole distributor for the United States, recently an- 
nounced that the Original-Odhner, manufactured in 
Sweden and claimed to be the oldest calculating ma- 
chine on the market, is again making its appearance 
in this country. Shipments had been suspended during 
the war. 

First designed and marketed in 1874, more than 70 
years ago, this lever-set, hand-operated machine is en- 
tirely portable. 

A feature of special interest is declared to be the 
back transfer device, exclusive with the Odhner ma- 
chines. It operates through a key, which is depressed 
before clearing the result register, and automatically 
transfers the result from previous operations to the 
setting board. 








interior views of new ground floor location of Atlas Office 

Supply & Printing Co., 1717-21 McKinney Ave., Houstom 

Tex. In this new location, the firm is equipped to carry, ™ 

addition to the regular lines, a complete offering of office 
furniture and equipment. 
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DICTAPHONE CORPORATION FIGHTS FCC 

Recommendations recently made by the Federal 
Communications Commission governing the use of 
telephone recording instruments are opposed as harm- 
ful to the public interest by Dictaphone Corporation 
in a brief filed in Washington. 

“The FCC emphasized that telephone recorders are 
recognized as a modern and legitimate aid to govern- 
ment and commerce,” stated Merrill B. Sands, presi- 
dent of Dictaphone Corporation in commenting on the 
brief filed with the FCC, “but it has made certain 
proposals for the use of recorders that are not in the 
public interest. 

’ “For example, the FCC has confused business tele- 
phone recording with illegal wire-tapping or the in- 
terception of a telephone conversation by a third 





Me. 
“I'VE GOT IT, DOCTOR’—Use of the Dictaphone Corp. tele- 
phone recorder in recording, word-for-word, the calls from a 
patient or another physician is dramatized by Charlotte 
Manson and Matt Crowley, stars of the CBS radio feature, 
“Road of Life.” Miss Manson, who plays the part of Dr. 
Carson McVickers, is assuring her associate (Dr. Jim Brent) 
that through the recorder she has a complete account of his 
telephone diagnosis of an emergency case. 


party. We are, and always have been, opposed to wire- 
tapping. It should be stamped out. Telephone recorders 
merely record business telephone conversations, par- 
ticularly complicated ones, so that the telephone takes 
on added usefulness in business. 


“Yet the FCC, through confusing the recorder with 
wire-tapping and interception, has proposed that a 
signal be used. The evidence at the FCC hearing 
showed that no signal is needed at the beginning and 
during the recording of a telephone conversation. This 
signal could well impair the coherence of a telephone 
conversation, would impose an annoyance which even 
the telephone companies concede to be objectionable 
in practice, and discriminates in favor of listening-in 
devices leased by telephone companies. 

“We object to the FCC proposal that the connecting 
equipment and the recording signal device should be 
‘provided, installed and maintained by the telephone 
companies’. Such a requirement would give telephone 
companies effective means of controlling the business 
of other manufacturers of telephone recorders. They 
could possibly delay for months the installation or 
service of equipment vitally needed by government, in- 
dustry, and the professions. 

“We also take exception to the FCC statement that 
the recording of a telephone conversation by either 


130 


of two persons talking is a violation of ‘some right of 
privacy’ of the other converser. No one claims that 
the taking of notes by a secretary on an extension 
wire violates the privacy of those talking on the tele- 
phone. The telephone recorder serves as a mechanical 
secretary. It was brought out at the hearing before 
the FCC that no innocent person ever had been dam- 
aged, or even embarrassed, through the use of busi- 
ness telephone recording machines.” 

The present issue was brought before the FCC by 
the U. S. Navy, which stated that telephone com- 
panies had sought to prohibit the use of telephone 
recorders. The Navy testified that: “recording de- 
vices are one of the most valuable, modern admin- 
istrative aids .. . they greatly increase the areas of 
usefulness of telephone communication ... no valid 
objections to the use of recording devices can be 
advanced.” 


A final report by the FCC is expected within 60 days. © 


ee 
REM-RAND SEEKS PURCHASE OF PLANT 


Negotiations by Remington Rand, Inc., to buy con- E 
trol of General Aniline & Film Corporation through | 
Swiss channels, were revealed at Binghamton, N. Y,, 7 


recently by a Remington Rand spokesman. 


The spokesman said Federal Government officials © 
are “still procrastinating” in issuing Remington Rand ~ 
a license to “consummate negotiations in Switzerland | 
leading to the acquisition of General Aniline & Film.” © 


Interest of the office equipment company in Gen- 
eral Aniline ties in with negotiations to purchase the 
former propeller plant in Westover. Remington Rand 
made an acceptable bid for the plant last July. 

“The company,” the spokesman said, “has been 
and still is interested in the purchase of the former 
propeller plant in connection with its desire to acquire 
and operate the General Aniline & Film Corporation.” 

He added that “when and if” Rand is permitted 
to conclude negotiations in Switzerland and to bid 
competitively for General Aniline, the Westover plant, 
if acquired, would be used partly for the expansion 
of General Aniline operations. 

Negotiations for the former propeller plant, how- 
ever, are held up because of technicalities, it was 
said.—GET. 


——__—= —___—_—- 


NOMDA NEWS APPEARS IN NEW STYLE 

The NOMDA News, September-October number, ap- 
peared in a new style of type dress and a slightly dif- 
ferent name. “Like a youngster changing to longies, 
we’ve reached the stage where a change is necessary. 
Yes, we’re growing up,” says Richard H. Koch, execu- 
tive secretary at the NOMDA headquarters, 818 Winters 
Bank Building, Dayton 2, Ohio. “It is our belief that 
the new form of tabloid newspaper will make it pos- 
sible to include pictures, illustrations, and more read- 
ing material. Besides, the publication will be easier 
to read, and file.” 

Much of the material in the latest number con- 
cerned plans for the NOMDA Mid-Year Convention 
and Trade Exhibit at Miami Beach, Fla. 


a 


PETETIN OPENS NEW STORE IN NEW ORLEANS 

Henri Petetin, Inc., office supply store, recently held 
grand opening at its new and larger quarters, 123 
Carondelet St., New Orleans, La., across the street 
from the old location. 

Henri Petetin first entered the stationery business in 


New Orleans in 1913, and has operated an office supply 
store on Carondelet St., for the past 15 years. The) 


new store building has been completely renovated ang 
equipped with new fixtures and lighting. Bond and 
commercial printing is handled in the second-floor 
print shop. 


A feature of the new store is a modern fountain pe 1 


repair shop. 
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8A 21 2-drawer, desk-high letter file; 14%” wide, 29” high, 
ays. 2844" deep. For the same file equipped with lock, specify 8A 21 L. 
8A 31 3-drawer letter file; 14%” wide, 42” high, 28%" deep. 

For the same file equipped with lock, specify 8A 31 L. 


8A 41 4drawer letter file; 14%” wide, 51%” high, 284” deep. 
For the same file equipped with lock, specify 8A 41 L. 


8A 51 5-drawer letter file; 14%” wide, 
587799" high, 28%” deep. For the same file 
equipped with lock, specify 8A 51 L. 





8A 21 





|, ap- 
ait- | NOT ILLUSTRATED... 
gies, 
re 8A 23 2-drawer, desk-high legal file; 17%” wide, 
iters 29" high, 284” deep. For the same equipped with lock, 
that specify 8A 23 L. 

pos- 
ead- 


asiet 8A 33 3-drawer legal file; 17%” wide, 42” high, 


2814" deep. For the same file equipped with lock, 


con- | *Pecify 8A 33 L. 
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8A 43 tdrawer legal file; 17%” wide, 51%” high, 
284" deep. For the same file equipped with lock, 


specify 8A 43 L. 
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, 13 8A 53 5-drawer legal file; 17%” wide, 58274)" high, 
treet 281" deep. For the same file equipped with lock, 
specify 8A 53 L. 
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CORRY-JAMESTOWN S ee MANUFACTURING CORP. 


Corry, Penna. * Branches in Principal Cities 
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THE IMPROVED H-H-M 
“HAMILTON” SAFE LINE 


THE WORLD’S MOST POPULAR 
LINE OF PERSONAL SAFES 


® For executives, social leaders, professional men, 
small businesses. 
@©4 attractive models, with capacities ranging 
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from 3 to 4% cu. ft. C 
® Reinforced, electrofused steel bodies, having E 
rounded edges, flush surfaces, concealed casters. ae B 
® Key-changing combination lock with relocking si 
device. FIRE-AND-BURGLAR- er p 
® Lock protected by drill-resistive plate. RESISTIVE MODELS N 
® These safes conform to Federal Specification K 
AA-S-81 1-Hour Safe. TO CHOOSE FROM p 
° Illustrated safe is 28-3/16” x 19-7 /8” x BERETS, i COLE 
20-1/8” outside. Weight, approximately 306 Ibs. f a 
® Underwriters’ approved relocking device. ti 
©S.M.N.A. 1-Hour Fire Label. H 
® Standard Finish: Air-engraved brown outside; T 
smooth brown inside. S 
0) 
THE IMPROVED H-H-M : 
SC 
FIRE AND BURGLAR RESISTIVE tr 
WALL SAFE No. 42-R-1 ti 
OV 
FOR APARTMENTS, HOMES, OFFICES th 
® The H-H-M No. 42-R-1 Wall Safe provides th 
ideal protection for household valuables — M 
end assures peace of mind no home-maker in 
may hope to enjoy without it. 
© Has the same insurance rating as a small port- Sr 
able safe; and, when properly anchored, affords | 
more protection. Cc 
® Bears $.M.N.A. 1-Hour Fire Label. | 
® Inside dimensions, 11” high x 10-3/8” wide x Co 
5-1/2” deep. | 
® Weight, 60 Ibs. Bc 
® Standard Finish: Air-engraved brown outside; } 
smooth brown inside. 
Bo 
Wi 





General Offices 


HERRING-HALL-MARVIN SAFE CO, “*iccrsncn''® | 


® 
In New York, Chicago, Boston, Washington, | 






Monufecturers of Bank Vault Equipment - Bank Counters - Tellers’ Buses ond St. Louis, Atlante, Houston, Philadelphie, Ez 
Lockers - Sofe Deposit Boxes - Night Depositories - Bank ond Office Sefes San Francisco, Los Angeles, Detroit, Pittsburgh Ro 
BUILDERS OF THE UNITED STATES SILVER STORAGE VAULTS AT WEST POINT OTHER AGENCIES ALL OVER THE WORLD Sai 
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MEETINGS, CONVENTIONS, DINNERS 
(Continued from page 102) 


as a token of appreciation and friendship to Mr. | 
Tavernier from the members of the executive board | 


of the Association. 


Award Trophies to Winners 
Receiving these gifts, Mr. Tavernier, visibly affected, 
said he was overcome with gratitude from these ex- 
pressions of esteem from his friends in the Association. 


The trophy winners of the year’s competition then | 


were awarded their prizes; The Eberhard Faber Cup 
was presented by J. C. Musser, Eberhard Faber Pencil 
Company to winner of Class A, Joseph Schlanger, 
West Shore Envelope Company. The Fred Huber Cup 


was presented by Fred Huber to winner of Class B, | 
George W. Fairchild. The Ray Weissenborn Cup was | 


presented by Mr. Weissenborn, to runner-up of Class 
A, Leon Myers, Premier Supply Company, New York, 
N. Y. The Harry Levy Memorial Cup was presented 
by Henry Levy, Silver Stationery Company, to run- 
ner-up in Class B, George Nicklaus, National Blank 
Book Company. The Herman Price Trophy was pre- 


sented by Herman Price, Eagle Pencil Company, for | 


greatest percentage of improvement, to Samuel Kahn, 
David Kahn, Inc. The D. A. Davies Trophy was pre- 


sented by Mr. Davies, to E. R. Geehring, American | 
Paper Goods Company, for the most regular attend- | 


ance at all the tournaments. 

Prizes were then awarded for the day’s competition. 
Class A winners, in order of their prowess, were Herb 
Hein, Seaboard Pencil Company; Ed. Kemp; Fred G. 
Huber, Eberhard Faber Pencil Company; R. J. Urm- 
ston, J. S. Staedtler, Inc.; Nat Kremer, Kremer Com- 
pany; R. B. Sainberg, Sainberg & Company; L. J. 
Messina, Professional Printing Company; and J. B. 
Kemp, Jr., Ever Ready Calendar Manufacturing Com- 
pany. 

In Class B, the winners were E. T. MacIntyre, Defi- 
ance Sales Corporation; Max Seidling, Mutual Sta- 
tioners; Herman B. Price, Eagle Pencil Company; 
Howard S. Sanders, Stationery & Publishers Board of 
Trade; and George F. Griffiths, Noesting Pin Ticket 
Company. The kickers’ handicap was won by H. S. 
Sanders, Stationers & Publishers Board of Trade. Sec- 
ond prize was won by Irving M. Levy, Art Steel Com- 
pany, Inc. 

For the second time in the history of the Associa- 
tion, a hole-in-one was made. E. R. McLeod of Minne- 
sota Mining & Manufacturing Company, turned the 
trick and a special prize was awarded. 

Elect New Association Officers 

The next business of the Association was the elec- 
tion of officers, and President Huber turned the gavel 
over to Herman Price for the purpose of conducting 
the election. Mr. Price called upon the chairman of 
the nominating committee, Ben Josephson, Josephson 
Manufacturing Company, who presented the follow- 
ing slate, which was adopted unanimously: 


Chairman of Board—L. H. Tavernier, Jr., Fulton | 


Specialty Company. 
President—George F. Griffiths, Noesting Pin Ticket 
Company. 


Vice-President—W. D. Evans, W. A. Sheaffer Pen | 


Company. 


Secretary—H. S. Sanders, Stationers & Publishers | 


Board of Trade. 

Treasurer—Julius Kahn, David Kahn, Inc. 

Board of Directors—George Nicklaus, National Blank 
Book Company; Edward F. Dooley, Wilson Jones Co.:; 


Willis D. Evans, W. A. Sheaffer Pen Company; George | 


F. Griffiths, Noesting Pin Ticket Company; F. W. Cal- 
lahan, J. C. Blair Company; Fred G. Huber, Eberhard 
Faber Pencil Company; Julius Kahn, David Kahn, 
Inc.; Henry Levy, Silver Stationery Company, New 
York City; Irving M. Levy, Art Steel Company, Inc.; 
Ezra Treat MacIntyre, Defiance Sales Corporation; 
Robert B. Sainberg, Sainberg & Company; Howard 8S. 


Sanders, Stationers & Publishers Board of Trade; Ray | 
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Here’s What USPM Can Do 
for Your Mailroom 











DOTTED LINES 
SHOW SYSTEMIZED 


WORK FLOW 








USPM Planning Service can elimi- 
nate confusion and congestion in your 
mailroom and thereby speed up mail 
handling in your office. How? By 
establishing systemized work flow. 





In the plan above, production-line 
technique has been applied to mail 
handling operations. Incoming mail flows smooth- 
ly through the USPM Letter Opener (1) to the 
USPM Sorting Racks (2) and then to the various 
departments. 

Outgoing mail flows with equal smoothness. 
Letters go to the outgoing sorting racks (3) to 
the USPM Letter Scale (6) and through the 
USPM Metered Mail Machine (7) to the mail- 
bag (9). Packages go to the table (4), are weighed 
on USPM Parcel Post Scale (5) and are trans- 
ferred to table (8) where metered tape provided 
by the Metered Mail Machine is affixed. 

Such continuous work flow eliminates paralyz- 
ing jams during rush hours and smooths out all 
phases of mail handling. Your USPM specialist 
will gladly help you systemize your mailroom. 


Call him today! 


SEND FOR NEW FOLDER. Contains illustra- 
tions and descriptions of USPM Mailroom 
Systems and Equipment. Write Dept. 
OA-116 for your copy. 





Metered Mail Systems ...Letter and Parcel Post Scales ...Letter Openers 
Envelope Sealers... Multipost Stamp Affixers ... Mailroom Equipment 
Endorsographs . .. Ticketograph Systems 






Sales and Service Offices 
in Principal Cities 


NTROLS 


OT O) 55 510) 7-4 BLO) 


Commercial Controls Canada Ltd., Toronto 1, Ontario 


rt cinta 


Rochester 2, New York 
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SELL FIBRCAN 
Satubridge Fidreau 


“THE BASKET KNOWN TO A CONTINENT" 
DISTRIBUTED BY 


BAINBRIDGE * KIMPTON & HAUPT, Inc. 


218 GREENWICH ST NEW YORK 8, WN. Y. 
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| J. Urmston, J. S. Staedtler, Inc.; 





| Travelers Club was held following the luncheon on 
=| | October 25, with about 35 members present. President 

| Kickels, C. L. Barkley & Company, first called on Sec- 
| retary Earl Collins, Rockwell-Barnes Company, for 
| a report. Mr. Collins read two letters, one by Mrs. 


| tion of the club’s floral offering. An announcement 
| versary. On a motion by Tom Gillice, it was voted to 


| neval, A. W. Faber, Inc., then reported on some of the 


reservation system, code word, and other details. 


| defray expenses, 





| member of the club. This was unanimously passed. 





and Ray A. Weissen- 
born, National Pencil Company. 

Honorary directors—George W. Fairchild and James 
E. Neary, Sr. 

The acting chairman then called on the chairman 
of the board, Mr. Tavernier, who expressed his very 
great pleasure in the opportunity to serve the group 
as chairman of the board. 

The gavel was then turned over to newly-elected 
president, George Griffiths, who expressed his appre- 
ciation of the honor. He promised to do everything 
within his power to carry on the fine work of his pre- 
decessors. His first official act was to appoint J. C. 
Musser, Eberhard Faber Pencil Company, as sergeant- 
at-arms. 

2 
GREAT LAKES TRAVELERS NOTES 
The October business session of the Great Lakes 


Saul Hurtig, widow of the recently deceased owner of 
Wicker Park Stationers, Chicago, expressing apprecia- 


from Woodbury Book Company, Danville, IIll., was 
also read, telling of the institution’s hundredth anni- 


send a floral gift to the store. 
The chairman of the hotel committee, Ralph Ma- 


findings of his group. Harry Balch of the same com- 
mittee also talked briefly, suggesting that the secre- 
tary be instructed to write to the Penn-Mar-Va club 
to secure more information about their hotel card 


Whitney Hanson, Chicago Stationers, only dealer 
guest present, next addressed the group briefly. He 
was followed by Bob Heck, Frank Mashek Company, 
chairman of the Christmas party committee, who out- 
lined the progress the committee had made in prep- 
arations for this event, to be held in the West Room 
of the Sherman Hotel on Friday, December 20, at 12 
noon. He requested an appropriation of $250 to help 
this amount immediately being 
granted by a vote of the members. Tom Gillice and 
Ralph Maneval were appointed as members of a GLTC” 
birthday party committee to study the feasibility of re- 
suming this celebration. 

Though W. E. (Bill) Smith was absent, John Gilbert, 
OFFICE APPLIANCES, read a resolution proposing that as” 
a birthday gift he be made an honorary active life 


The petition of William R. Kane, Oxford Filing Sup- 
ply Company, for membership was passed by voice vote” 
just before the meeting adjourned. 


> 


At the October 11 meeting of the Great Lakes” 
Travelers Club President Gordon Kickels appointed a7 
committee to arrange the club’s annual Christmas, 
party. Chairman of the committee is Bob Heck of 
Frank Mashek Company. Other members are Benny” 
Allen, American Pencil Company; Dick Singer, The 
Globe-Wernicke Co.; Stanley Golon, American Pad & 
Paper Company; and Ed Williamson, Elmer Krum-> 
wiede & Associates. The date and other details will be 
determined later. 





a i 


November 1 was the occasion of a delayed birthday 
party for Bill Smith of Ace Fastener Corporation. He 
was out of town the preceding week when he reached 
his seventh-eighth milestone. With fitting ceremony he 
was given a scroll naming him as honorary active life 
member of the organization. The event being in con 
nection with regular weekly luncheon, it was climaxed 
by a large birthday cake furnished by the club. 

Present at the luncheon were J. H. Jost and W. B. 
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y: Every Monroe has the basic Monroe simplicity. Every Monroe has the incom- 


nt- parable ‘Velvet Touch’ keyboard. Every machine in Monroe’s broad line is the 
product of the engineering skill and precision that have given Monroe Adding- 
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IBM 





Time Recording, 
Indicating and Signaling Systems 


Electric Typewriters 


It is IBM’s constant aim to furnish businesses with the finest, most modern 
business machines. Today, IBM equipment, improved and perfected 
through extensive research in IBM’s laboratories, is again available to 
businesses of all types and sizes. 


IBM ELECTRIC PUNCHED CARD ACCOUNTING MACHINES speed up 
management reports to the advantage of all departments. This service 
can be obtained either through machines installed in your own offices 
or on a time or contract basis in IBM Service Bureaus. 


IBM TIME RECORDING, INDICATING, AND SIGNALING SYSTEMS supply 
accurate, legible records of the time each employee spends on each job 
as well as daily and weekly attendance time records; furnish the correct 
time for all operations; and signal clearly the starting and stopping times 
of each work period. 


IBM ELECTRIC TYPEWRITERS, completely electric in operation, enable 
typists to produce more letters with less effort, as well as, at one typing, 
extremely large numbers of legible carbon copies. Specially-designed 
type gives written thoughts their most distinguished appearance. 


INTERNATIONAL BUSINESS MACHINES CORPORATION 
World Headquarters Building, 590 Madison Avenue, New York 22, N. Y. 


OFFERS TO BUSINESS 


Electric Punched Card Accounting Machines 
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Roudebush who operate the Modern Office Supply 
Company, a new concern located at 2731 Fullerton Ave- 
nue, Chicago. 
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NEW YORK STATIONERS 12:30 CLUB MEETS 

Sixty-five members turned out for the regular 
monthly meeting of the Stationers 12:30 Club of New 
York, held on Monday evening, October 14, at the 
Frontinac Grill, New York City. 

As a feeling of relaxation prevailed after a roast 
peef dinner, President James T. Hurley, Oxford Filing 
Supply Company, opened the meeting, expressing his 
appreciation for the large attendance. 

Treasurer Dwight N. Briggs, The Sun Rubber Com- 
pany, remarked that the treasury was in good con- 
dition. Telling of two donations that had been made 
—$25.00 to the Red Cross and $10.00 to the Infantile 
Paralysis Fund—he then moved that the sum of $25.00 
be donated to the New York Herald-Tribune fresh 
air fund, and a like amount to the New York Times 
100 neediest cases fund. The motion was promptly 
and unanimously passed. He then announced the fol- 
lowing new members: H. Z. Kane, Industrial Tape 
Corporation; Leo Winiarski and John Cardello, both 
of Wingard Stationers, Inc., New York City; Edgar 
Lewis, Modern Stationer; Albert E. Rusie and Fred 
Newman, both of Aetna Products Company; David E. 
Price, Eagle Pencil Company; Herbert M. Finkelstein, 
C-Thru Ruler Company; Emil J. Contreres, Joseph 
Dixon Crucible Company; Seymour Jacobson, A. I. 
Goldberg, New York City; Frank May, J. L. May Com- 
pany; Earl Schack, formerly with Agency Paper Com- 
pany; Max L. Ditchek, Bayles-Ditcher Stationers, Inc., 
New York City; Walter T. Harrison, Scovill Manufac- 
turing Company; Albert Goldrich, Perce Snitzer, Al 
Gurner, Louis Kaden, all with Summet Office. Supply, 
Inc., New York City; Irving Lerman and Murray Fred- 
ericks, both of Lerman Brothers, New York City; and 
Daniel Lerner, Fair Furniture Company, making a 
total of 183 members to date. 


Hear Editor of Club Bulletin 


Editor Gerard D. White, Acco Products, Inc., thanked 
those who had sent him articles of news for the club 
bulletin. In making a strong appeal asking that more 
members send in articles, he suggested that if each 
would send in just one article per month, there would 
be ample material for a fine newsy edition. 

The first guest speaker of the evening was R. A. 
Jonas, Jr., president of the Oxford Filing Supply Com- 
pany. He gave his listeners a word picture of the 
NSA convention, from which he had recently returned. 
He took his listeners through the entire program from 
start to finish, touching on a number of unique high- 
lights. In all, he said, it was one of the most colorful 
and successful conventions ever run by the Associa- 
tion. In closing, he paid tribute to General Manager 
Paul E. Burbank, and expressed his gratification for 
the way the convention was organized and conducted. 
He expressed his faith in Mr. Burbank’s ability and 
leadership as an executive, adding that he felt the 
NSA is in excellent hands, which augurs well for its 
future welfare. In introducing Mortimer Chute, Jr., 
president of Bainbridge, Kimpton & Haupt, as the new 
NSA 13th Regional Governor, he urged all to get be- 
hind both their leader and the NSA. 


New Regional Governor Speaks 


The new regional governor, the next speaker, was 
moved to reminisce a bit, telling of his many years 
spent in the stationery business. He gave a brief 
sketch of his experience in the trade as a youth, tell- 
ing of his progress through the years and of the many 
friends and acquaintances he has made in his travels 
throughout the country. 

The stationery industry, Mr. Chute declared, offers 
Many opportunities to one who is willing to work to- 
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Now Available! 


DESK PAD DEMONSTRATOR... . 
DESK PADS AND ACCESSORIES 


After two years, shipments 

of these handsome AICO 

Desk Pad Demonstrators 

have begun. Their rich design and finish make a perfect 
setting for the high quality standard desk pads that are so 
profitable for stationers. These _ quality AICO Desk 
Pads come in a variety of sizes and styles. 


AICO Desk Pads Available 


201—Decorated corners on a stiff base. Attractive— 
economical. 

211—Gold tooled Florentine 
richness. 

220—High grade wool felt base for flexibility and wear. 

230—Smooth two-toned Florentine leather corners—gold 
tooled. 

260—Decorated corners on a Linoleum base. 

270—Gold tooled end panels. Linoleum center and felt back. 

280—Florentine leather panels with handsome gold tooling. 

282—Two-toned Florentine leather panels, beautifully gold 


tooled. 
4 Your AICO Desk Pad Cir- 
niet? cular gives complete infor- 
mation and prices. If you 
don't have one—send to- 
day! 


ALSO AVAILABLE: 
Phone Book Covers 
Correspondence Folders 
Work Distributors 


leather corners add warm 





Distributed in Eastern States by 


AIGNER INDEX COMPANY 
97 Reade St., New York 13 


New Permanent Sales Room 
Elmer Krumwiede and Associates 
336 S. Jefferson St., Chicago 6, Ill. 
AICO-GRIP TABBING 
LOOSE LEAF INDEXES 
DESK PADS 
CELLULOSE SPECIALTIES 
PROTECTIVE HOLDERS 
Z Ss. pe: ag ST., CHICAGO 7, ILL. 
WORLD'S LEADING MANUFACTURERS OF INDEXES AND INDEX TABBING 
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| ward an ultimate goal going in business for himself, 7 


In this connection, he declared, he has seen men Start 
in a small scale and grow to be a factor in the in-— 


| dustry. In closing, he very strongly appealed to all | 


those of the 13th Regional district who are not mem- 
bers of the NSA to join the Association without delay, 
and expressed the hope that membership in the’ 
Metropolitan area would be greatly increased in the 
very near future. 
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CONNECTICUT STATIONERS REVISE BY-LAWS 
The regular monthly meeting of the Connecticut” 
Valley Stationers Association was held on October 23 | 
at Southern Gables Townhouse in New Haven, Conn,, 
with President Charles C. Conklin, Conklin Office 
Supply Company, Springfield, Mass., presiding. 
President Conklin announced that the meeting would © 
be devoted to open discussions after committee reports ” 
were heard, the main topic of the evening to be a™ 
discussion of the revised by-laws of the association, 
He called for a rising vote of thanks to S. Ford 
Chidsey, Bradley & Scoville, Inc., New Haven, Conn, 
for the fine job he had done in his presentation of 
the revised bylaws of the Association. 
Announcing that Robert J. Flannery, Plimpton’s, 
Hartford, Conn., was confined in the hospital, seriously 
ill, he moved that flowers be sent. The motion was’ 
promptly passed. 
Secretary E. A. Mackinnon, Standard Office Supply | 
Company, Hartford, Conn., read a letter from the’ 
NSA, expressing their regret that General Manager 
Paul E. Burbank would be unable to attend the meet-" 
ing. Announcing the death of Robert Furlong, Empire 
Stationers, Springfield, Mass., he informed the mem-’ 
bers that flowers had been sent. He further announced 
that three new members had joined the association, 
They are Robert Spencer and Charles K. Richardson, 
both of the Spencer Rubber Products Company, and 
Burton H. Knust of Burt & Dell, Hartford, Conn. 

Copies of the revised bylaws were then distributed 
to all those present and the document was read by 
Donald D. Macdonald, Bradley & Scoville Inc., New 
Haven, Conn. After some discussion, the motion was) 
made that they be adopted as read and it was passed’ 
without a dissenting vote. 

President Conklin, who had attended the recent) 
NSA convention, then gave his listeners an outline of 
the convention. In doing so, he highlighted many of 
the more important events, telling of the topics dis-’ 
cussed by speakers and the results of meetings. 

Plans for future meetings were discussed, and Vice-" 
president Ronald E. Daley, Waterbury, Conn., was ap-! 
pointed chairman of a committee to formulate plans: 
for their next meeting. He will select his own com- 
mittee. 

Announcement was made that the next meeting’ 
will be held on November 20 at Waterbury, Conn. The: 
January meeting will be held in Springfield, Mass., and 
the February meeting at Hartford, Conn. 


——_——9 —___ 


15TH ANNUAL MID-WEST FILING CONTESTS 

Under the direction of Miss B. M. Weeks of the 
Chicago Bureau of Filing and Indexing, the Fifteenth 
Annual Mid-West Filing conference was conducted if 
the Edgewater Beach Hotel on Friday, October 1 
The event attracted a record number of filing depart- 
ment executives who came from many distant points 
to swell the total registration to about 350. 

The character and importance of the conference is 


| indicated by the papers presented and the subjects 
| discussed. Following are the titles of addresses and 
| the names of the speakers: 


“Modern Methods of Machine Sorting as Contrasted 
| to Manual Sortings,” by Fred J. Brolin, supervisor 
accounting center, Western Union Telegraph Company. 

“How to Get a Good File Clerk,” by Clarence Carey, 


| superintendent of Jones Commercial School, Chicago. 


“The Treatment of Subject Matter,” by Helen L 
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© 9 columns adding and listing 
9,999,999.99 


® Direct subtraction model, printing 
subtracted items in red 


® Full, flexible high speed keyboard 

®@ Visible dials, automatic clear signal 

® Total and subtotal mechanism 

@ Repeat, correction and non-add | 
keys 

@ 5%¢ inch carriage 

@ Two-color ribbon 


©@ Desk-type machine operated by 
a Universal electric motor 
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R.C.Allen Business Machines 


ALLEN CALCULATORS, INCORPORATED 


678 FRONT AVE., N. W. GRAND RAPIDS 4, MICHIGAN 


Makers of World Renowned Business Machines 








Chatfield, Bureau of the Budget, Washington, D. C. 
“Application of Motion Economy to a Filing System,” 
by John Spear, Fry-Lawson & Company. 
“Microfilming—Recent Developments and Applica- 
tions,” by William Sullivan, York Microstat Company. 
The final event of the day was a panel discussion on 
filing problems. Some of the problems considered 
were: transfer of records, counter service in central Fe 
filing department, special filing departments, handling 
non-standard size documents, inter-office correspond- St 


















| ence, filing fatigue, follow-ups and filing department fe 
| manuals. The discussion leaders were: Mrs. Lida 
Melby, file supervisor, Chicago Ordnance Department; m 


Mrs. Jeanette Weigandt, staff supervisor of files, 

Kimberly-Clark Corp., Neenah, Wis.; Miss Pyrrha B. 

Sheffield, librarian, Portland Cement Association, Chi- 

cago; Miss Carolyn N. Nelson, director of personnel, 

Mutual Trust Life Insurance Company, Chicago. 
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NEW YORK GROUP HOLDS OCTOBER MEETING 

The regular monthly meeting of the New York © 
Office Equipment Dinner Club was held on October 7 
at the Hotel Sheraton with an attendance of 170 
members and guests. 

President Seymour L. Nathan, Charles S. Nathan, 
Inc., New York City, announced that Secretary Ben 
Itkin, Itkin Brothers, New York City, was unable to 
attend because of illness, and asked Bernard H. PEC! 
Nemlich, Regan Office Furniture Corporation, New 
York City, to pinch hit for him. 

President Nathan introduced and extended a cordial 

welcome to the following guests: H. B. Elmer, The 
Globe-Wernicke Co.; Dave Ziegler, Ziegler Desk §&....4 
Company, New York, N. Y.; Paul Gross and Irvin 
Chanin, both Mailers Service & Equipment Company; P ding 
Louis Friedman, Itkin Brothers, New York City; cente 
William Madden, Madden & Company, New York §y ay 
City; Joseph Weiner and Ben Kramer, David Kramer, 
Inc., New York City; Lewis Hendricksen, Security a 
Steel Equipment Company; Grover O’Connor, W. H. fl" she 
Gunlocke Chair Company; and Robert B. Gibby, Desks, §i4.,;, 
Inc., New York City. 

Moe Turman, Metwood Office Equipment Corpora- 
tion, New York City, made a popular motion to send eran a 
flowers to Secretary Ben Itkin. 
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Reports on Golf Outings 


Bernard H. Nemlich, chairman of the golf tourna- 
ment committee, reported that the series of four golf 
outing held this summer was a big success, and | 
promised more of the same for next year. 

Guy H. Hentsler, Remington Rand, Inc., chairman of- 
the membership committee, announced the addition’ 
of Dave Ziegler, Ziegler Desk Company, New York? 
City; Samuel Tochin, North Eastern Furniture Com- 
pany; Dave Cohansky, Aetna Safe Company; and- 
William A. Ward, General Fireproofing Company,” 
making a grand total of 104 members to date. 

Moe Turman, chairman of the convention committee, 
reminded his listeners that the event, to be held in 
New York on November 11 and 12 is drawing near. 
He told of the progress of the committee and of 

| what arrangements have been made. The program, 
ss ' bushi y | he said, will be divided into four sessions. The first 

on Monday morning will be entitled, “What Is the 
FOR IRON | Outlook”; the second, on Monday afternoon, will deal 
with “Selling and Economics’; the third, held on 
Tuesday forenoon, will be entitled “For the Future”; 
and the fourth, Tuesday afternoon, will be devoted to @. 
“General Topics,” followed in the evening by a ban- IS Spe 
quet. He urged members to make their reservations b douk 
as early as possible so that accommodations could ith 
be provided. ther 2 
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These attractive — and very 
practical — Superior Plastic 
Cord Covers come on handy, <— 
colorful cards for sales-win- 
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in length; are available in 





ivory, white, red, blue, 
brown, crystal, and amber; 
retail at 25c. Two-tone com- 





binations of these colors are 
also popular sellers at 35c. 







Packaged 1 gross per carton 
(assorted if desired). Orders 
filled from current stock! 
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Write today. 
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For every paper punching purpose... 


"CLIX" PAPER PUNCHES 


For office, industry and home, there’s a “CLIX” paper punch for every paper punching need. 
Sturdy, dependable, quick and accurate, “CLIX” punches embody the unique “single squeeze” 
feature that punches all holes instantaneously with a light, single hand “squeeze” . . . no places to 
mark laboriously with a pencil ...no time lost in using a bulky table punch. 








) 3-HOLE PUNCH CLIX MODEL 3 
‘for 3-RING BINDERS 


34," x 11" sheets 


SPECIFICATIONS 
inches three 4“ holes, 
paced 414’ on centers, 
rall 814 on center. 
d %" from back 
binding edge and 14” 
n center from bottom 
of sheet. This is stand- 
ee wr 8" « Precision punching every time. 
— Sheets gauged automatically. All three holes 


inders. Individually 
punched in single motion, instantly, accurately, 


ETAIL AT $3.25 EACH clean. One or several sheets at a time. 





cLix Mopet 32 DOUBLE DUTY PUNCH 


Adjustable instantly for 
punching either 2 holes 
or 3 holes 


F 

j SPECIFICATIONS 
For punching 3 holes, 
all details same as 
Model 3, above. For 
2-hole punching, %4” 
holes set 2%” apart 
on centers. Individy- 


lly boxed. 
his special “Clix” model serves Biches 


t double purpose. Punches RETAIL AT $4.25 EACH 
ither 2-hole sheets or 3-hole sheets, as required. Instantly 
idjustable. Snap button to right for 2-hole punching; to left 

dell, Por 3-hole punching. Gauge-marked for sheets from 6” to 12” in 1-inch 


} rk, fy 4 . . 
cuy, Wrations. An exclusive “Clix” model. 


he (W ENGLAND PAPER PUNCH CO., 95 WASHINGTON AVE., NATICK, MASS. 





For every paper punching purpose.. 


“CLIX” PAPER PUNCHE 

















1-HOLE “CLIX” 


The punch of a 1001 uses! 
The paper punch you’ve always wanted! 
For home, office, industry. Ideal for punching 
tickets, tags, restaurant checks . . . for paper, 
light cardboard, etc. Easy to use. . . slips into 
pocket. Light pressure of thumb punches hole 
clean and quick. Sturdy, trouble-free con- 
struction. Punches %4” hole, 4” from binding 
edge. 
2 dozen in attractive display carton. 
RETAIL AT 50 CENTS EACH 


TWO-HOLE PUNC 


New “Clix” model for punching sheets 
quiring two holes. As simple and easy 
closing your hand. Adjustable gauge 

punching sheets up to 12 inches long. In 


taneous action, both holes in a single squ 


SPECIFICATIONS: 
Punches two 14” holes, 234” on center, s 
%" from back binding edge. Packed 3 


box. 
RETAIL AT $1.50 EACH 

















NEW ENGLAND PAPER PUNCH COMPANY 


95 Washington Avenue, Natick, Massachusetts 
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pecause he too has found it next to impossible to get 
materials. There is, however, a very slight improve- 
ment, he declared, with some signs of competition 
getting keener. Salesmen are again making their 
calls and instead of saying there is nothing to be 
had, are promising deliveries in four to six months, 
said Mr. Pleydell. 

He gave an account of a recent convention held in 
Chicago by the National Institute of Government 
Purchasing and told of their aims to raise the level of 
government purchasing. He related efforts to stand- 
ardize red tape proceedings and thus make regulations 
more uniform. Declaring that the city has done very 
little buying of office equipment in the past four 
years, from lack of appropriations, he went on to say 
that there is no replacement program in sight for the 
present. For the future, he advised that dealers of 
office equipment watch the city budget appropriations, 
and be guided accordingly. In discussing the functions 
of the department of purchasing, he told of the numer- 
ous commodities they are required to buy and of the 
difficulties encountered in doing so. 

President Nathan thanked Commissioner Pleydell 
on behalf of the club and before adjourning the meet- 
ing announced the next meeting will be held on 
Monday, November 4. 
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SALES REPRESENTATIVES GROUP CONVENES 


Forty members of the Sales Representatives National 
Society of the Wholesale Stationers Association of the 
United States, met on October 9 for a round table 
discussion at the Fifth Avenue Hotel in New York 
City. As the members sat down to luncheon, they 
found John Kolb of C. Howard Hunt Pen Company, 


regional chairman of the Eastern District, as their | 


presiding officer, and Bob Gemmill, Binney & Smith 
Company, chairman of the society, as honorary chair- 
man. 

After the luncheon, John Kolb called the meeting 
to order and turned the gavel over to Harold Whitte- 
more, secretary of the Wholesale Stationers Associa- 
tion. 

Mr. Whittemore proceeded to introduce the gentle- 
men at the head table, who were: Bob Gemmill, Bin- 
ney & Smith Company; Harry Yager, David Kahn, 
Inc.; Carl Litzenberger, President, H. H. Tammen & 
Company, Denver, Colo.; Max Goldstein, Rochester 
Stationery Company, Rochester, N. Y.; Chairman of 
the board of Wholesale Stationers Association; John 
Kolb, C. Howard Hunt Pen Company; Henry Levy, 
Silver Stationery Company, New York, N. Y.; M. H. 
Chute, Jr., Bainbridge, Kimpton & Haupt, Inc.; L. M. 
Brown, Eberhard Faber Pencil Company; L. H. Taver- 
nier, Jr., Fulton Specialty Company, and G. F. 
Griffiths, Noesting Pin Ticket Company. The latter two 
were introduced as mainstays of the Wholesale Sta- 
tioners Association. 

Max Goldstein expressed great pleasure in being 
able to meet with the group, saying it was a refreshing 
experience every time it happened. He paid tribute 
to the fine work of the secretary of the Wholesale 
Stationers Association, and spoke briefly of the plans 
for the Wholesalers Salesmen’s League. 

The meeting being entirely a round-table discus- 
sion, a great many took part in expressing opinions 
and making suggestions. Particular emphasis was 
made by many speakers on the importance of assisting 
the convention committee in the preparation of the 
coming national convention in March of next year. 


————-— 


OHIO STATIONERS CLUB HOLDS ELECTION 

The Ohio Stationers Club, in meeting at the Palmer 
House, Chicago, during the NSA convention, elected 
O. E. Earnshaw, Roth Office Equipment, Dayton, as 
President. Other officers chosen are: 

J. E. Donahue, C. F. Denzer Company, Sandusky, 
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Carter’s newest and 
finest writing set 


STYLEWRITER is thoroughly modern—streamlined — 
beautiful. 7 Radiant Colors! 


| STYLEWRITER is mechanically perfect—the only set with 


the expansion chamber—an exclusive Carter 
feature which prevents overflow from internal 
air expansion, and guards against spilling in 
case Stylewriter is upset accidentally. 


2 
SHlewillt COMES COMPLETE WITH INK. 


STYLEWRITER is easy to refill with a standard Carter 


Cube. 
STYLEWRITER is Nationally Advertised. 


STYLEWRITER Retails for—$3.00 Single 
$6.00 Duplex 


Ask for Dealer’s Quantity Prices 


THE CARTER’S INK COMPANY 


BOSTON, MASSACHUSETTS 
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VART 


MARKING & 
STAMPING 


DEVICES 
ARE SOLD 
AROUND 
THE WORLD 


SPECIALIZING 
IN 
SELF-INKING STAMPS 
"CROWN" LINE DATERS 
eyaaipeyeay}| AND NUMBERERS 
Peeiiicsiy| «STAMP PADS & 
Meteiniciceds| «= STAMP PAD INKS 
NUMBERING MACHINES 


nM S 81920 
OFFICE PRINTING OUTFITS AND 


ME wwA. 2 S| love 
JAN 22 1948 SUNDRY MARKING DEVICES 


"STAR" LINE OF DATERS AND NUM- 
BERERS .. . INEXPENSIVE YET POSSESS- 















ING MOST QUALITIES OF THE 
FINEST OF DATERS ON THE 
MARKET . . . AVAILABLE FOR 


IMMEDIATE DELIVERY. 


WRITE TODAY FOR 
CATALOG 
AND NEW PRICE 
SHEET 


RASTEWART 





GOLAN EAN A or 


80 DUANE ST.NEW YORK/7,N_LY. 
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vice-president; 
Company, Columbus, treasurer; John H. Duncan, Ad- 
vocate Printing Company, Newark, secretary; and the 
following as directors: Ken Boyer, Newell B. Newton 
Company, Toledo; Sid Glueck, General Office Supply 
Company, Cleveland; Walter Heer, Jr., F. J. Heer 
Printing Company, Columbus; Harry C. Dick, Redeker 
& Dick, Inc., Cincinnati; Scott Sommerville, Ohio Of- 


| fice Equipment Company, Akron; William R. Diehl, 


Jr., Diehl Office Equipment Company, Columbus; Wes 
Thomas, Findlay Printing & Supply Company, Find- 
lay; and Don Crile, Office Equipment Company, Can- 
ton. 

——_ =o 


PAUL BURBANK ADDRESS#S BUFFALO CLUB 


More than 160 stationers and their salesmen repre- 
senting twelve Buffalo, N. Y., firms and several from 


Rochester, Jamestown and other nearby cities, at- © 


tended a dinner of the Buffalo Stationers Club at 
Hotel Buffalo on October 21. Paul E. Burbank, Gen- 
eral Manager of the NSA was the principal speaker 
and dwelt upon association activities, pointing out 
the benefits to be derived there from. He outlined 
much of the activity ahead of his office and asked for 
the wholehearted co-operation as well as the con- 
structive criticism of the association members. 
Lester Crowl of Toledo, Ohio, making his first ap- 


| pearance before a stationery group since his election 


to the presidency at the recent convention, asked the 
stationers to set their houses in order to recapture 
the domestic trade, so much of which has been taken 
over by other than strictly stationery stores. 

David Day, sales training consultant, gave a stimu- 
lating talk on present day needs in the art of selling 


| and Leonard Smythe Wells K.C., introduced as the 


| leading stationer of Great Britain, turned out to be 


a professional humorist. 

The meeting was opened by Walter H. Miller, presi- 
dent of the Buffalo Stationers Club, who outlined the 
aims and objects of the local club. Peter Murrett, 
Governor of Region 2, acted as toastmaster and intro- 
duced the various speakers as well as the local sta- 
tioners and out of town guests. The committee in 
charge consisted of Clayton Williams, Hugh Wharton, 
Tony Paul, Leo Hefner, Charles Smith, and Frank 


| Hoole, vice-president of the Buffalo Club. 





oe 
ELECT DIRECTORS OF EXPORTERS GROUP 


The American Office Supply Exporters Association 
with offices at 250 Fifth Ave., New York 1, N. Y., in 
a meeting on October 16 elected the following mem- 


| bers of the board of directors: 


For one year—Robert F. Cook, Weldon Roberts Rub- 
ber Company; Harold Y. Rose, Eagle Pencil Company; 


| Tracy Higgins, Higgins Ink Company, Inc.; Andrew 
| S. Plieninger, Oxford Filing Supply Company, and 


Henry R. Williams, S. S. Stafford, Inc. 

For two years—H. D. Erickson, Joseph Dixon Crucible 
Company; Frank Mason, Wilson Jones Co.; C. M. Wil- 
son, Diebold, Inc.; and William Danjczek, Koh-I-Noor 
Pencil Company, Inc. 

The board organized by electing Harold Y. Rose as 
president, Frank Mason as vice-president, and Tracy 
Higgins as secretary. David Manley of Modern Sta- 
tioner was appointed secretary. 

ee 


STATIONERS GUILD CLUB CONVENES 
The Stationers Guild Club (Toronto, Canada, Divi- 
sion) launched its seventh year Wednesday, October 
9, with a well-attended dinner meeting, held in the 
Oak Room, Union Station. 
Harold Norman, Warwick Bros. & Rutter, Ltd, 
chairman of the executive group, presided and accom- 


| panying him at the head table was the complete 


1946-47 executive group. 
The entertainment for the evening was provided by 
Mr. McDonald in the form of a monologue, afte 
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MORE 


from us...or the 


SIKES REPRESENTATIVE 


in Your Area 


Ree pirch. § 
oags Norther 
= ro pice? a0 — 
finish. ' 


CHAIRMAKERS PHILADELPHIA Metropolitan New York, Northern New Jersey and 
for 60 YEARS = odoin eer? New England 
Oa ice chaire or “nand deven A F. J. BLOEMPOT, 1 Park Ave., New York, N.Y. 


‘Sikes factor” 't,, the home: 


Gaitele, 0 Sine tein New York State, Pennsylvania, Southern New Jersey 
closively t @ 


and Delaware 
H. W. KOEHN, JR., 20 Churchill St., Buffalo, N. Y. 
Virginia, W. Virginia, —_ Carolina and Eastern 


io 
WALTER H. GERWIG, P. O. Box 976 
Parkersburg, W. Va. 
Middle West 
H. WRIGHT JOHNSTON, 1716 Merchandise Mart, 


Chicago, Ill. 
South 
R. T. MALONE, Route 1, Box 596, 
al MPANY Dallas 8, Texas : 
l Pacific Coast 


— ROSS R. WEST, 115 Front St., 
20 CHURCHILL ST., BUFFALO 7, N. Y. 









San Francisco, Calif. 

All Other Territories 
The SIKES Company, Inc., 20 Churchill St., 
Buffalo 7, N.Y. 








~F YBRGLASS- 
RASE 


PUT THIS COUNTER 
DISPLAY TO WORK 









> 


Thon oRvER PLENTY OF 


REFILLS FOR YOUR 


added. prRorits! 


The RUSH-ERASER is a sweet 
profit item. Your wholesaler can 
make immediate delivery, or if 
you prefer, write 


THE ERASER CO., INC. 
231 WEST WATER ST. 
SYRACUSE 2, NEW YORK 











_ by James P. Cook on behalf of the Toronto members | 


| Service, was read. Bob sent his greetings from a hos- | 


| Searcy Office and Supply Compapny, 2025 Jackson St., | 


| has resided in Dallas 25 years, representing a duplica- 
| tor equipment company as traveling representative 


| —CG. 
















































which B. Montgomery Wood of the Howard Smith | 
Paper Mills showed a film, in full technicolor and ~ 
sound, on the history of paper making and its vita] 7 
part in the prosecuting of war. 

Two more members, having returned from active 
service, were each presented with a Parker “51” pen | 


of the Stationers Guild of Canada. 
‘ mS 
CHICAGO MACHINE DEALERS NOMINATE SLATE 


At the regular monthly business meeting of the 
Chicago Office Machine Dealers Association, held in 
the Maryland Hotel, Chicago, Tuesday evening, Octo-— 
ber 8, the nominating committee through chairman — 
Hazen Ames, Ames Supply Company, recommended | 
the following slate: president, Chet Creevy, Creevy | 
Service; vice-president, Jack Carter; treasurer, Burns” 
Marvil, Ames Supply Company; secretary, Charles” 
Frederick, Underwood Corporation. The election will 
be held at the regular November meeting. 4 

Following a discussion under the leadership of Presi- 
dent Jack Weiner, Belmont Sales & Service, Tom 
Stack, Stack Typewriter & Supply Company was ap- — 
pointed chairman of a committee to present a resolu- 
tion concerning the number of times a man may 
succeed himself in a particular office in the local @ 
association. The committee was also asked to con- 3 
sider the problem of setting up a plan of succession © 
in the various offices. 

A message from Bob Goldblatt, Star Typewriter © 


pital bed, where he was recovering from a heart 
attack. 

The meeting adjourned following detailed reports | 
about the second annual dinner dance and revue 
scheduled for Saturday evening, November 16. 


ROGERS COMPANY BUYS OUT DALLAS FIRM © 
Purchase of the entire stock and business of the 


Dallas, Tex., was announced recently by Will Rogers, 
president of Rogers Company, 1909-11 Canton St, 
Dallas. James U. Searcy, owner of the purchased com- 
pany, has joined the sales staff of the Rogers Company 
in the office supply and stationery division. Mr. Searcy 


prior to opening his own business. He first opened @ 
store in carbons, typewriter ribbons and duplicators 
and a year ago added a complete line of office supplies 








VICTOR VISIBLE DISPLAY—This Victor Visible display dr 
many visitors at the Metwood Office Equipment Corp., Dim 
post-war business show for New York, held September 10-13 
The display has been made a permanent feature in the stor 


November, 19 
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COR Q NE 


is an es in human relations and hi Ho 
communication of ideas. §] Spontaneous acceptance of 
this principle, we are sure, explains the “smash hit” 
scored by the Coronet at the Chicago stationers’ show. 
q Around this concept, Gunn's regular 

line of office furniture will be built 


- TT "hand sold . . . furniture offering 
! | ii] pioneer values in efficiency, con- 
i venience, and in- 

trinsic quality, 


AN PIONEERS IN 
FINE OFFICE APPOINTMENTS 
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/ : DESK SET 

TELETALK “TWIN LIFETIME QUALITY 

TWO FLUORESCENT INTERCOMMUNICATION \ PENS RECESSEO IN TOP 
DIRECTIONAL LIGHTS 12 STATION MASTER UNIT \ 
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ELECTRICAL 
CONVENIENTE OUTLET CUSTOM BUILT 


f EL&crveLse 
HARDWARE REFRIGERATOR : Py oe 
SOLID CAST BRASS “ ee 4 r eYS tA AR RACKS 
BRUSH SATIN FINISH THREE ICE TRAYS y = &£ y “sabato: - HOLD 6.12 OZ AMO 4.8 O07 > : 
FIVE POUND CAPACITY y ae. ef. 3 ° 4 CRYSTAL Cur wLasses vir NG eae 
STAINLESS STEEL ' ‘ey TaiMLeSs Steet 
LUCITE DO.0F : - LINtNGS 








ha 











MARKING DEVICES 


(4 
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DomEsTic & E 











Line Daters and Numberers, Die 

Plate Daters, Self-Inking Stamps, 

Time Stamps, Stamp Pads and Inks, 

Notary Seals, Stamp Racks, Stencils, 

Rubber Type Sets, Sign Markers, 

Brass and Fibre Checks, Corrugated 
Box Dies, Badges, etc. 


PLACE YOUR NAME ON OUR MAILING 
LIST FOR LATEST CATALOGUES. 


CONSOLIDATED STAMP MeG. Co., INC. 


MAIN OFFICE AND EXPORT DEPT. 
15 DEY STREET, NEW YORK 7, N. Y. 
FACTORIES IN 
SPRING VALLEY, N.Y. . NORWOOD,NJ. . CHICAGO, ILL. 
PHILADELPHIA, PA. . NEW YORK, N. Y. 
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C. E. (ED) BRAZEAL 

Charles Edgar Brazeal, 44, partner in the Brazea] 
Typewriter Company, Springfield, Mo., died on October 
12. Death occurred quite suddenly at St. John’s hos- 
pital in Springfield, of complications following an 
operation. He had gone to the hospital three weeks 
earlier and was believed to be making a good recovery, 
when he took a sudden turn for the worse. 

Mr. Brazeal was connected with the typewriter busi- 
ness in Springfield for the past 25 years. Prior to 1940, 

















THE LATE CHARLES E. BRAZEAL 


he served as branch manager for Underwood-Elliott- 
Fisher Company. Since that time, he and his brother, 
J. B. Brazeal, had been partners in the typewriter 
business, operating at 404 S. Jefferson St., until early 
this year, when they moved into their own building 
at 300 W. McDaniel St., and have since operated one 
of the most complete service departments in the 
United States. The business will be continued by J. B. 
Brazeal and Wesley Brazeal, son of C. E. 

Surviving Mr. Brazeal are his widow, Ida; his par- 
ents, Mr. and Mrs. J. W. Brazeal, Springfield; a son, 
Wesley, with the Army in Italy; two brothers, John B., 
Springfield, and Chester, Mansfield, Mo.; and a sis- 
ter, Mrs. A. C. Farnham, St. Joseph, Mo. 

The funeral was delayed until October 19 in chance 
that the Army would fly the son, Wesley, home from 


Italy —EVH. 
+ | 


EARLE F. HUTTON 

Earle F. Hutton, 51, died on September 11 at his 
place of business, The Corner Book Store, Canan- 
daigua, N. Y., of a heart attack. He had suffered a 
heart ailment for some time and had been under 
treatment. 

Proprietor of The Corner Book Store, which he pur- 
chased in 1925, Mr. Hutton came to Canandaigua in 
August of that year from York, Pa., where he was 
born May 6, 1895. He served with the U. S. Navy in 
World War I and had been in the stationery business 
in York before operating his own firm. 

Surviving are the widow, Mrs. Dorothy Stille Hut- 
ton; son and daughter, Robert Earle Hutton, Auburn, 
N. Y., and Miss Dorothy Anne Hutton, Danville, Pa.; 
and his mother, Mrs. Emma D. Hutton, of Canan- 
daigua. 

The book, stationery, office supply and radio busi- 
ness will be continued under the management of the 


widow. 
+ - +; 


CHARLES HIBBARD CHANDLER 
Charles Hibbard Chandler, 86, president of Chand- 
ler’s, Inc., an Evanston, Ill., book and stationery con- 
cern, died at his home in Evanston on October 30. 
Until 1930, Mr. Chandler had been a partner in Thayel 
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Auyowe CAN CARRY It...£ve2youe CAN USE IT... 


THE MARKET’S BEST SELLING DUPLICATOR 


& 
THE 
r , 


no.1 “PORTABLE” 2 





LOW PRICE 
UNUSUAL VERSATILITY 


= Multiply your sales volume 


== Bring this outstanding duplicator 
within the use and price range of: 


THE SMALLEST BUSINESSES + CHURCHES 
SCHOOLS - RESTAURANTS ~- AND For|G 
“DEPARTMENTAL” USE BY LARGE ORGANIZATIONS 


Turns out sharp, beautiful copies from typed or handwritten originals. Fur- 
nished complete with Columbia “all season”, moisture retaining Gelatine Roll. 
Builds big tie up sales in duplicator rolls and supplies. 


Write us or the Columbia Office nearest you for prices and information. 


COLUMBIA RIBBON & CARBON MANUFACTURING CO., INC. 


Main Office & Factory: Glen Cove, L.1.,N.Y. 
New York Sales & Export: 58-64 West 40th St. « Midwest Sales: Kansas City, Mo., Dwight Bidg. « Chicage 
Detroit + Milwaukee « Minneapolis « Nashville « Philadelphia « Pittsburgh « Portland, Oregon 
Cincinnati (Harris-Moers Co.) + Atlanta + Also: London, England + Sydney, Australia + Milan, italy 
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for Deatémetive CORRESPONDENCE 
USE— 
COPYBRITE TYPE AND PLATEN CLEANER 


Its penetrating ability actually frees the solid accumulation of dried 
ink, lint and ribbon fabric which clog the type characters in nor- 
mal machine use. 


It is imperative that type be clean when “cutting” a stencil, and 
COPYBRITE TYPE AND PLATEN CLEANER renders this "MUST" 
a mere 40-second routine operation. 

Freshens and imparts new life to Platens and Duplicator Impres- 
sion Rolls. 

Vigorous brushing and splattering is unnecessary with COPYBRITE 
TYPE AND PLATEN CLEANER. 


The action is “IN” the fluid. 











COPYBRITE USE 
Type and Platen Cleaner 
is indispensable for the COPYBRITE 
proper maintenance of 
TYPEWRITER 
TYPEWRITERS 
ADDING and BILLING Ce SSCs 
MACHINES STENCILS 
MULTIGRAPHS STENCIL INK 
CHECK WRITERS 
RUBBER STAMPS CORRECTION FLUID 
a Office ALCO UNITS 
er ALCO FLUID 
ae on cub o GELATIN ROLLS 
acid. Will not harm enamel, 
eon ae oul HECTO CARBON 
NON-INFLAMMABLE aaa 
Will not burn or explode. 








COPY PAPERS Inc. 


700 WEST LAKE ST....CHICAGO 6, ILL. 


“So IE Right urxth Copy brete 4 
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and Chandler, Chicago, an artists’ materials and sup- 
plies company which he helped to found in 1880. 

The widow, Jessie, and three daughters, Eleanor and 
Mrs. Lane Davis of Evanston and Mrs. Robert Blessing 
of Fort Lauderdale, Fla., survive. 


+ - +F 
GEORGE S. LONG, JR. 

George S. Long, Jr., 24, son of George S. Long, Cin- 
cinnati, Ohio, died on September 18 as the result of a 
fractured skull and other injuries suffered when the 
automobile which he was driving was struck by a 
street car in Cincinnati on the day previous. 

The youth, as a field representative, was associated 
with his father in the business operating as George S. 
Long and Sons, manufactures’ agents, field represen- 
tatives for Cramer posture chairs and Louis H. Farber. 

The fatal accident took from the industry a young 


| 





fo 











THE LATE GEORGE LONG, JR. 


man who apparently was destined to follow in the 
footsteps of his father as a popular sales representa- 
tive. He was graduated from St. Xavier High School, 
Cincinnati, enlisted in the Army Air Forces in 1942 
and served as a liaison pilot attached to the Third 
Army. He was awarded the air medal and oak leaf 
cluster prior to his discharge in November of 1945. 

Surviving are the father, George S. Long, Sr.; the 
mother; a brother, John; and two sisters, Mrs. Bettie 
Schwope and Mrs. Marybelle Manley. 


~ 
WILLIAM E. BURNETT 

William E. Burnett, who spent most of his life in 
the development of the typewriter, died October 27 
in his home in Ilion, N. Y. 

He began his career with the Densmore Typewriter 
firm in 1891. He was transferred to the plant in Ilion 
in 1905 to have charge of the experimental department, 
a position he held since except for two years spent in 
the experimental department of the Remington cash 
register division. 

Remington Rand assigned him to build five special 
machines for the Fidelity and Casualty Insurance Com- 
pany of New York. 

With the exception of a few years, Mr. Burnett spent 
most of his life in the development of the typewriter 
under the old inventors Yost, Sholes, Boaks and Webb, 
and the newer ones, Barney, Barr, Woodward and 
Gabrilson. He had several inventions to his credit, 
assigned to the Remington Typewriter Company.— 


GET. 
+ fe + 
CLIFFORD S. LYON 


Death came suddenly, on September 21, after he 
had returned home from a golf game, to Clifford S. 
Lyon, 58. The decedent was a prominent member of 
the National Blank Company organization, Holyoke, 
Mass., serving as its attorney since 1918, a director 
since 1941, and secretary since 1943. 

Mr. Lyon was a senior member of the law firm of 
Lyon, Green, Whittemore, Doran & Brooks, one of the 
1946 
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These photographs illustrate the unusual strength of Harter’s new 
swivel chair base. The picture at the left shows the marks which 5 tons 
of pressure put on the top of the one-piece base. On therightis shown 
the 1/8” thick steel plate on the underside of the new base. It buckled 
slightly, as the photograph shows, but gave no sign of breaking un- 
der the terrific impact of 11,000 pounds pressure. 


This picture of the C-1500 
on Harter’s old base points 
up the striking improvement 
in appearance and design 
which the new, one-piece 


swivel base incorporates. 
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Harter Presents hDhe Fé Fost 


ONE-PIECE SWIVEL BASE 


FOR STEEL’ OFFICE CHAIRS 





We believe that our new one-piece swivel base rep- 
resépts an outstanding improvement in the appear- 
ance and utility of steel office chairs. It is the first 
swivel base to eliminate castings, nuts, screws, and 
bolts. This new design does away with noise and 
rattles—there is nothing to come loose, nothing to 
replace. Stamped from a single sheet of formed 
steel, the one-piece base is arc-welded throughout. 


Harter’s new base is the strongest we have ever 
built. In factory tests it withstood 5 tons pressure 
without breaking! Despite this great strength, the 
one-piece base weighs only 8-1/4 pounds—which 
is 1-7/8 pounds /ighter than our present swivel base. 


Notice the graceful, flowing lines which give 
this new base its distinctive beauty. The design is 
clean, simple, functional. Lower than our present 
base, the one-piece version is designed to match the 
new style low desks. Another outstanding feature 
is the oil-impregnated bronze bearing on top of the 
sleeve. This bearing completely removes the possi- 
bility of squeaks caused by the revolving action. 
The oil is iv the metal—and it’s in to stay! 


The stainless steel scuff-plates on our new base 
have been doubled in thickness to prevent denting. 
The 2” ball bearing casters are now set up into the 
base 5/8” further, an innovation which greatly im- 
proves the appearance of the base. 


Harter’s new one-piece swivel base combines 
greater strength with less weight, greater beauty 
with more simple lines, and greater efficiency with 
fewer parts. It is silent and smooth and perfectly 
balanced. We think it’s the finest improvement in 
steel swivel chair design in many years. 


MICHIGAN 


STEEL OFFICE CHAIRS 
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KEEP IN STEP with the huge SWINGLINE leadership 
promotion...hard-hitting, attention-getting, color- 
ful advertising and dealer helps...the dream team 
of all progressive dealers. This spells quick repeat 
profits . .. consumer satisfaction and good will... 
all resulting from SWINGLINE’S speediest stapling 
team. 


KEEP IN STOCK swINGLINE’s 100% ROUND WIRE 
Staples. They’re pre-tested for hardness and 
tensile strength to assure greater penetration and 
prevent buckling. They’re precision-engineered, 
100% uniform and purposely round to eliminate 
excess glue, prevent clogging. A real teammate 
to the SWINGLINE Stapler with its famous open 
channel for split-second loading. And remember 
—SWINGLINE’S 100% ROUND WIRE Staples fit all 
standard staplers. 


GET SET NOW! Capitalize on SWINGLINE’S coop- 
eration for bigger volume and more profits! 





SPEED PRODUCTS COMPANY, INC. 
LONG ISLAND CITY 1, NEW YORK 


OFFICE APPLIANCES, November, 1946 





No. 4BC PEDESTAL BASE 





The Guarantee 
Back of the Name 


Here's proof—in fact and figures—that this new 
name in chrome furniture is dependable for quality, 
for quick delivery, for absolute guarantee. 


ARD-Chrome products are backed by a fool-proof 
warranty of satisfaction-or-your-money back. If any 
ARD item fails to meet your expectation or stand- 
ard of value—you ship it back, collect, for full credit! 


Right straight through—since the day it began— 
total refunds applied for under this guarantee have 
amounted to only .000!/2 percent of all merchandise 
sold! 

ARD has kept this amazing record for quality in 
spite of the insufficiency of iop-quality raw materials 
—because of precision methods and vigilant inspec- 
tion maintained at every step of the manufacturing 
process. 


That's why ARD—a young firm—has become the 
fastest growing name in chrome furniture, vouched 
for by reputable office equipment dealers—a recom- 
mendation that makes ARD the logical buy for you! 


AVAILABLE FOR QUICK DELIVERY 


_ 


A complete line of Chrome 
Furniture for office, reception 
rooms, lounges, rest rooms. 






Ask ‘your Decler about ARD-CHROME 


or write direct for an illustrated 


o. 4SL TABLE LEGS (only brochure and the address of your 


nearest ARD-CHROME dealer. 


Bi 


MANUFACTURING CO. 


13 VINE ST., EVANSVILLE 8, IND 
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outstanding corporation lawyers in the Holyoke region. 
His civic, business, social, and fraternal connections 
were widespread. 

Born in New York City March 17, 1888, the son of 
Rev. Dr. John Stanley Lyon and Ella (White) Lyon, he 
came to Holyoke when a young boy after his father 
had been called to the pastorate of the Second Baptist 
Church. He graduated from Holyoke High School and 
Dartmouth College, and received his law degree from 
Columbia University. 

Besides the widow, Gertrude Merrick Lyon, five chil- 
dren survive: Mrs. Henry Bagg, Holyoke; Judson Lyon, 
Rutgers College faculty; Clark Lyon, a student at Har- 
vard; Mrs. Richard Pierce, Boston, Mass.; and Miss 


| Mary Lyon, a student at Northfield; a brother, Ray- 
' mond Lyon at Needham, Mass.; a sister, Mrs. Paul 
| Houston, Longmeadow, Mass.; and five grandchildren. 


> 


BERTHOLD W. FUEGER 
Berthold W. Fueger, 67, president and treasurer of 
the Schwaab Stamp & Seal Company, Milwaukee, Wis., 
for the past 35 years, collapsed and died in the office 
of the concern October 2. A fire department rescue 
squad tried unsuccessfully to revive him. 
The decedent was an active director of St. Luke’s 


| hospital, a charter member and past president of the 


| Milwaukee Rotary Club, and a member of the Mil- 
| waukee Athletic Club, University Club, and the Mil- 
_ waukee Country Club. 


Surviving are the widow and a daughter.—PJP. 
RO 


USE NEW SWINGLINE DISPLAY CARTON 


Speed Products Company, Inc., Long Island City, 
N. Y., has announced a new type of counter display 
carton for Swingline No. 3 and No. 4 staples, avail- 
able to all Speed Products dealers. 

This cardboard carton, holding ten consumer-size 


| packages of the staples, is designed for easier customer 


access. It features the eye-catching bunny of recent 





| NEW SPEED PRODUCTS DISPLAY 





Speed Products advertising and follows the red-white- 
blue color scheme of the new Swingline family pack- 
age design. A large-sized reproduction of the Sher- 


lock Holmes rabbit, who recently graced the pages of 3 


the Saturday Evening Post, reminds the customer that 


“Swingline 100 Per Cent Round-Wire Staples are Best ' 


for All Standard Machines.” 
The new pronfotional plan is under the direction 


of Miss Nell-Lee Litvak, advertising and sales promo- | 


| tional manager of Speed Products Company, Inc. 
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A representation of a complete line of forms 
for present day requirements. Columns 
provide for recording Withholding Tax. 
O.A.B. and other deductions; also, Time and 
Earnings, regular and overtime. 


Selection includes Loose Leaf forms in vari- 
ous sizes, for stock size: 


Post Binders Ring Books 
Prong Fastener Binders 
Visible Record Binders 


Bound Books, ruled for present day require- 
ments are Shaw’s Custom-Built products. 


Ask for Circular D 1197 
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GOOD FOR BUSINESS 





|  Dip-Less Sets by Esterbrook 
| with Esterbrook Points 


i ERE’S a combination that’s not only a natural for 
business now but for repeat business later — the 
only dip-type pen that offers your customers the 


famous Esterbrook graded and numbered points. 


Check these features: 


A point for every job and handwriting 
style 
A visible ink supply that lasts for six 
months 


J A pen that seldom needs dipping 


, Economical price—sets from $2.50 up 


Demonstrated reliability —thousands of 
sets in use all over the world 


Esterbrook Dip-Less Sets are available for prompt 


shipment. Put in your order today! 


THE ESTERBROOK PEN COMPANY 


Cooper Street, Camden, N. J. 


Canadian Representatives: 
The Brown Bros., Ltd., Toronto 








DIP-LESS WRITING SETS 








INKOGRAPH ON THE AlIR—Transcribing musical back- 
ground for Inkograph Company, Inc., New York, N. Y., 
fountain pen radio campaign of singing jingles. Dick 
Kissinger, musical director (inside booth) signals the 
girl singer and orchestra during cutting of Inkograph 
commercials in New York City. The Inkograph an- 
nouncements are now blanketing the New York area 
over key programs, For 1947, Inkograph is planning 
similar radio advertising in other key markets, coast 
to coast. 
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FIRM AT GOODLAND, KANS., HIT BY FIRE 

Damage to merchandise, machinery and repair parts 
estimated at $10,000 was done recently by fire at Cat- 
lett Brothers, Goodland, Kans., the firm operating a 
typewriter and adding machine shop, selling and 
servicing office machines. Starting from an oil stove, 
igniting oil in catch pan below, the flames spread 
rapidly. A portion of the loss, at least, was covered by 
insurance. 

Catlett Brothers have announced that business will 
be resumed as soon as building repairs and stock re- 
placements can be completed. 


———————a—e —___ 


BOOKLET GIVES ATLANTA FACTS IN FIGURES 

The OFFICE APPLIANCES has received a copy of the 
new edition of “Facts in Figures About Atlanta,” sent 
to this journal by Frank K. Shaw, industrial engineer 
of the Industrial Bureau of the Atlanta Chamber of 
Commerce, Atlanta, Ga. The little booklet is replete 
with information about Atlanta’s industry, government, 
communication, aviation facilities, population, weather, 
and so forth. Copies of this booklet are available to 
readers Of OFFICE APPLIANCES, who write to the Atlanta 
Chamber of Commerce. 


ome a Be ese 


Ralph D. HasBrouck, proprietor of Hazzy’s Book & 
Stationery Store, Nampa, Idaho, was married to Lilly 
H. Lind, Stamford, Conn., September 21, at Darien, 
Conn. Mr. HasBrouck had returned shortly before 
from four-and-a-half years service in the United 
States Army, 30 months of which were spent in the 
South Pacific. Mrs. HasBrouck for three years was 
an Army nurse. The romance started in New Cale- 
donia, when both were stationed there. The couple 
stopped in Chicago long enough to take in the NSA 
convention and continued on to Nampa. 
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a |PRECISION| duplicator for QUALITY work 








INK IT WHILE IT IS RUNNING ONLY ONE STENCIL CLAMP 








COUNTER COUNTS SHEETS NOT REVOLUTIONS POSITIONING SCALE SAVES TIME 















FULLY ROTARY SUCTION FEED AUTOMATIC INKING—NO BRUSHES 








SIMPLE POSITIVE CONTROLS FLIP THE SWITCH—50- 200 per min. 











AUTOMATIC RISING FEED TABLE 





CHANGE DRUMS—CHANGE COLOR 











DRUM COMES OFF IN SECONDS 








New standards for stencil printing! 


Here is a new duplicator that gives you —easier—faster. You will be proud to send 
PRINTING PRESS performance con- out Copy Chief work on your letterhead! 
veniently and privately in your office— 


: f : See your dealer or write Red Feather Products, 
the only duplicator with sealed-in-oil Ltd., Redwood City, California, for complete details. 
mechanism, fully automatic inking system, 


quick-change color drums—the only 
duplicator with synchronized paper feed, 
fully rotary mechanism. 

The Copy Chief is precision engineered 
to turn out the best copies you've ever seen 


RED FEATHER ‘< 


4 
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MARKWELL 


AUTHORIZED 
DEALERSHIPS 


AVAILABLE 
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Please write us for particulars on 

our plan for select distribution 

of Markwell Office Type Stapling 
Machines and Staples. 





MARKWELL MFG.CO. 


Dealer Division 


200 HUDSON ST. NEW YORK 13, N. Y. 
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38TH NATIONAL BUSINESS SHOW 
(Continued from page 60) 


Champion typewriter speedsters captured and held 
the attention of their audiences. George Hossfeld and 
Barney Stapert were seen at the Underwood Corpora- 
tion exhibit. At the International Business Machines 
Corporation exhibit, Miss Margaret Hamma, 1945 
world champion, alternated with Miss Stella Pajunas, 
1946 champion. At the Royal Typewriter Company 
exhibit, demonstrations were given by the famed Al 
Tangora. 


Much attention was shown in the new Electric Un- 
derwood, a smooth-running typewriter. Also demon- 
strated by the Underwood Corporation was their new 
“Cycle Billing-Accounting” machine for use by depart- 
ment stores. A time saver, it is designed to prepare 
bills and keep accounts receivable records all in one 
operation. 

Another speed machine was displayed at the Inter- 
national Business Machines Corporation exhibit. This 
was an electric multiplier, a machine which, it is said, 
is capable of 100 multiplications of six digit factors a 
minute. 

A large crowd continually packed the Royal Type- 
writer Company’s exhibit, where an audience partici- 
pation show was in progress. Numbered cards were 
drawn by members of the audience, placed face down, 
and the contestant tried to match them with an equal 
number of strokes on a Royal typewriter within a half 
minute’s time. Those coming closest to their numbers 
were awarded a Royal Portable machine. Enthusiasm 
ran high, and the tension was so great that one for- 
tunate winner broke down and wept with joy as she 
received her award. Eleven Royal Portable typewriters 
were awarded throughout the week. 


Vie for Speed and Accuracy 


A speed and accuracy transcription contest was in 
progress at the Dictaphone Corporation exhibit, where 
typists from all over the Metropolitan district vied 
with one another for some splendid prizes. Winners 
received these prizes at a dinner given for them by 
Dictaphone Corporation at the Waldorf-Astoria Oc- 
tober 11, at which District Manager Carol Lyttle pre- 
sided. Prizes were awarded in savings bonds and mer- 
chandise certificates by E. H. Conarroe, Metropolitan 
Life Insurance Company, former president of National 
Office Management Association. The champion was 
Marion Koerbis, Prudential Life Insurance Company, 
Newark, N. J. 

A striking feature was a magnificent illuminated 
center drop, trimmed with stainless steel, which 
adorned the Monroe Calculating Machine Company's 
booth. It was said to weigh two tons, a notable back- 
ground for the display of their accounting machines. 

A Marionette show featured the Thomas A. Edison, 
Inc., exhibit. The story of the Edison electronic voice 
writer was ably staged by Sue Hastings and her™ 
Marionettes. 


Exchange Greetings by Wireless 


On Tuesday afternoon, Frank E. Tupper, managing 
director of the show, exchanged greetings with Presi- 
dent Manual A. Roxas of the Philippine Republic over 
the Globe Wireless, Ltd., Radiotype, the all-electronic 
high speed typewriter-communicating system. The exX- 
change of messages spanned 11,000 miles in less than 
15 minutes. Demonstrations were also given of the 
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No. C180 — A handy bond and security box for 
your valuables. Made of finest grade extra heavy 
steel, electrically welded thruout. Finished in rich 
crinkle green or Cole gray. Packed in individual 
cartons. $5.50 


No. C180 
Size 1114" x 79%” x 4%” 
Crinkle Green or Cole gray. 





HEAVY STEEL SECURITY BOXES 


ot i - 


STEEL EQUIPMENT COMPANY 


4 PAGES 


featuring outstaudiug 
one 3 Gt - 
1947 















No. C1303 — Well made of finest grade extra heavy 
steel, electrically welded throughout. Finished in rich 
green crinkle. Sturdy piano hinge. 


Disc tumbler lock, two corrugated keys, heavy brass 
lacquered handle on cover. Packed in individual 
cartons. $11.00 


No. C1505 
Size 16” x 12” x 73%” 
Equipped with combination lock. 
Cole Gray Crinkle finish 





COLE STEEL EQUIPMENT CO., INC. . 





No. C1303 
Size 13/2” x 10/4” x 5'/.” 
Equipped with disc tumbler lock. 
Green Crinkle finish. 


No. C1505 — You couldn't want a more secure pro 
tection for bonds, cash and other valuables! It's a 
regular bank vauli — righ! in your own home. Made 


of the finest grade extra-heavy furniture steel, elec 
trically welded throughout. 


Equipped with piano hinge and sturdy brass handle. 
Packed in individual cartons. $13.50 


349 BROADWAY, NEW YORK 13, N. Y. 
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No. 2011 Cole-Chrome 
MASTERCRAFT ARM CHAIR 
Height 33''~Width 21""—Depth 25" 
$37.70 


No. 2021 Cole-Chtome i. =" Mae. 4 : 
MASTERCRAFT “2 SEATER” SETTEE.. I ee 
yHeight 33° =Width 44" Depth 25" j 

$63.00 





STEEL EQUIPMENT 








TUBULAR FURNITURE 


Beautifully designed to grace any setting. The high quality 
chrome finish gives smart accent to the richly-grained 
vinyl-coated simulated leather upholstery. Won't scuff or 
scratch — resists stain — repels water. Washable, wipes 
clean easily. 


Perfect for office, showroom, and reception rooms. Can 
also be used on porch or lawn. 


Equipped with the popular ''No-Sag” spring seat for added 
comfort. i 


Color choice of blue, red, brown, or green. Some two-tones 
in red-and-ivory or green-and-ivory. All with contrasting or 
self-welts. 


x TRIPLE-PLATED 


Ist plating COPPER for rust prevention 
2nd plating NICKEL for greater protection 
3rd plating CHROME for surface hardness 
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». 5011 Cole-Chrome 
DELUXE ARM CHAIR . ~ 
Height 32"-Width 21°-Depte 20 ay 
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( No. $021 Cole-Chrome 
DELUXE "2 SEATER” 


Height 32") 


Heightal2'"—Width 62/beDepth 30" 


L. $132.00) 





349 Broadway, New York 13, N. Y. 
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6 DRAWER UNITS 





‘24° 


COMPLETE 


(Base Included) 






No. Card Size Height Length Price 
6335 3x5 30” 16” $24.50 
6346 4x6 a2": 16” 26.90 
6358 5x8 36” 16” 33.40 
6369 6x9 39” 16” 39.90 


8 DRAWER UNITS 


30" 


COMPLETE 





No. Card Size Height Length Price 
8335 3x5 35” 16” $30.00 
8346 4x6 39” 16” 33.40 
8358 5x8 43” 16” 42.00 
8369 6x9 47” 16” 50.50 


COLE STEEL EQUIPMENT CO., INC. 





COLE 


Deluxe Cabinet Units 


These cabinets are designed for card record systems. Ideal 
tor offices or libraries. 


Constructed of best grade extra heavy cold rolled furniture 
steel, electrically welded throughout. Stacking feature permits 
easy stacking. 


Drawers are equipped with bail suspension, to prevent acci- 
dental withdrawal from cabinet. Also, newly improved positive 
lock compressor to keep cards in place, brass cardholder and 
pull. 


Finish — Rich olive green or Cole gray. 


LOCKS 


Cabinets equipped with locks can be furnished at $1.75 per 
drawer additional. 


10 DRAWER UNITS 


35% 





COMPLETE 

Base Included 
No. Card Size Height Length Price 
10335 3x5 40” 16” $35.85 
10346 4x6 45” 16” 39.90 
10358 5x8 50” 16” 50.70 
10369 6x9 55” 16” 61.50 


° 349 BROADWAY, NEW YORK 13, N. Y. 
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transmission of office forms from point to point over 
a private wire line. 

In the parade of new products, too numerous to 
detail all, were those by Acme Visible Records, Inc., 
Addressograph-Multigraph Corporation, American 
Business Systems, American Perforator Company, Art 
Steel Sales Corporation, Bates Accounting Forms Com- 
pany, Business Systems Corporation, Clary Multiplier 
Corporation, Comprehensive Fabrics, Inc., C. V. S. 
Corporation, Erado, Fandex Company, Guide System 





DICTAPHONE CONTEST WINNERS—Pictured at dinner in 
Waldorf-Astoria Hotel during the National Business Show, 
New York City, are judges and winners in the Dictaphone 
Corporation speed and accuracy contest. The judges (front 
row, left to right) are Charles Skade, H. S. Kress Co.; E. H. 
Conarroe, Metropolitan Life Insurance Co.; John S. Wiltze, 
Johns Manville Co.; and Dr. Hamden L. Forkner, Columbia 
University. Prize winners and Carol Lyttle, Dictaphone dis- 
trict manager, (rear row, left to right) are Edith Friedman, 
Mildred F. Chmela, Salley E. Atwood, Mr. Lyttle, Elizabeth 
E. Lockwood, Irene Norko, Helen Hergert, and Elsie Bywater. 
First prize winner, Marian Koerbis, Prudential Insurance Co. 
of America, Newark, N. J., who won a $200 savings bond, 
was not present. Anta Petronio and Rose Shapiro, who won 
prizes, were present for the dinner but not in the picture. 


& Supply Company, Hush-A-Phone Corporation, Ni- 
agara Duplicator Company, Oxford Filing Supply 
Company, Rand-McNally & Company, Staunch Sales 
Company, Tru-Rite, Inc., and West Union Telegraph 
Company. 


Office Week Forums Conducted 


During the entire week, at morning, afternoon and 
evening sessions, Office Week forums were conducted. 
These were sponsored by New York Chapter, National 
Office Management Association, in collaboration with 
New York Chapter, National Association of Cost Ac- 
countants, Transcription Supervisors Association of 
New York and Filing Association of New York. Co- 
chairmen were H. Percival Riley, president of New 
York Chapter of the National Office Management 
Association, and New York district manager, Ediphone 
Division of Thomas A. Edison, Inc., and Carl E. Lind- 
quist, president of New York Chapter National Asso- 
ciation of Cost Accountants, and superintendent of 
cost accounting, Western Electric Company. 

Finally, as all good things have a way of doing, the 
38th National Business Show came to an end promptly 
at 10 o’clock on Saturday night. When the final bell 
was rung and as the last visitors were leaving the ex- 
hibition hall, tired, but contented, exhibitors began 
pulling up stakes. Thus ended one of the largest and 
most successful shows ever staged by the National 
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Intricate systems work, or simple routine duplicating 
—whatever your special need, there's a REX-O-graph 
Duplicator to serve those needs exactly! And you 
can depend on getting that work done faster, more 


accurately, more economically with a REX-O-graph. 


An actual demonstration will prove this to you. 
Ask your REX-O-graph dealer for expert advice on 
the correct model for your needs . . . prices from 
$75.00 to $365.00. Ask him also about the benefits of 
REX-O-graph features like: 100°, Roller Moistener, 
Quick-Change Master Guide, Automatic Feed, |N- 
STANT Printing, "Lightning" Paper Centering—and 
many others that put superior value into every 


REX-O-graph Fluid Type Duplicator. 


Left — REX-O-graph 
Model FM with Quick- 
Change Master Guide. 
Important time-and- 
labor saver in heavy 


duty systems work. 





Master Units and Duplicator Supplies 


REX-O-graph Processed 


guarantee longer runs, more brilliant copies—at lower cost. 


A few territories still available for 
Write! 


Dealers! 
the COMPLETE REX-O-graph Line. 


REX-0- graph, Inc. 


3729 North Palmer Street 
Milwaukee 12, Wisconsin 


MANUFACTURERS OF SUPERIOR 


FLUID DUPLICATORS AND SUPPLIES 
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Business Show Company. To Frank Tupper, Edwin O, | 
Tupper, and William Tupper, go the credit for a job- 
well done in a very satisfactory and workmanlike way.” 

To the manufacturers who made the affair a suc- | 
cess, the industry is grateful. 

To Apeda Studios Inc., to whom we are indebted © 
for the fine pictures of the booths shown on the ac- © 
companying pages, OFFICE APPLIANCES wishes to ez- 
press appreciation. And to Yawman and Erbe Manu- 
facturing Company and Royal Typewriter Company, 
goes this journal’s gratitude for the equipment loaned 
to our exhibit at the Show. 

en 


NEW YORK BUSINESS SHOW EXHIBITS 

Acme Visible Records, Inc., Chicago Ill—Showed Acme visible card 
cabinets and card books and equipment for visibly indexing, signaling, 
and charting records in all models, as well as Photo-Dex for visualized 
sales presentations. C. A. Badger, vice-president and New York district 
manager was in charge. P 

Addressograph-Multigraph Corporation, Cleveland, Ohio.—Addresso- 
graph demonstrated Addressograph machines, Graphotype machines, Mul- 
tigraph machines using the direct process (raised type), Multigraph 
machines using the exclusive Multilith process, and a full line of Multilith 
Masters in@luding the Dupltimat shown for the first time at a na- 
tional business show. Exhibits were under the direction of E. H. Denny, 
Addressograph sales manager, assisted by B. J. Stone and A. F. Wike. 
Multigraph division’s exhibits was headed up by W. H. Wilson, sales 
manager, assisted by T. H. White and R. A. Dooley. Decoration of 
the space and supervision of the properties was under Henry Metz, 
advertising manger. G. C. Brainard, president was seen during the week. 

Allsteel Scale Company, Inc., New York, N. Y.—Triner mail and parcel 
post scales, both of the automatic and beam type were demonstrated. 
In attendance were A. P. O'Neil, B. Waring, Gordon Pickering, George 
McAnerney, and Leslie Junker. 

AMCO, Inc., The Voice of Time, Oakland 12, Calif.—Demonstrating a 
fully-automatic precision instrument capable of announcing the time 
and spout advertising announcements 5,760 times each day. Eric H. Lund- 
gren, president was in charge. ° 

American Automatic Typewriter Company, Chicago 22, Ill.—On display 
were all models of Auto-Typist with the Push Button Dual Selector 
Auto-Typist feature. In attendance were Otto Schulz, president; Wil'iam 
Schulz, eastern manager; and V. L. Child, sales manager. C. 0. Savery, 
Philadelphia agent; James Kilgore, Newark, N. J., agent; and Russell 
Karker, Hartford, Conn., agent; were in attendance. 

American Business Systems, Philadelphia 4, Pa.—Demonstrated their 
new Snap Set Feeder, a revolutionary method of feeding single Snap 
Set forms automatically into typewriter or billing machines. Continuous 
and carbon interleaved forms were also shown under the direction of 
Simon Gaynor, president. 

American Lithofold Corporation, St. Louis, Mo.—Continuous forms and 
systems for all types of business machines, also one-time carbon inter- 
leaved unit sets, were shown under the direction of R. A. Blauner, 
vice-president at St. Louis, and V. V. Circele of the New York office. 

American Perforator Company, Chicago 6, Ill.—The booth carried a 
full line of check canceling machines, coupon book numbering perfora- 
tors, receipting machines, and the Model 9A electric check endorser. 
A post-war model of portable desk electric check canceling perforator 
was shown for the first time. Present during the show were C. §&. 
McAlister, president; John R. Below, assistant sales manager; John 
Dillon, New York manager; and F. A. Gates, sales department; as well 
as several distributors from the eastern territories. 

Apeda Studio, Inc., New York 19, N. Y.—Advertising 
Commercial Photographs, counter and window displays, photography, 
photo murals, full color copies and prints, Kodachrome and Ansco 
color film originals were shown. C. P. Feinberg was in charge. 

Art Plastics Manufacturing Company, Los Angeles 12, Calif.—Showed 
‘Remidex,’ a desk reminder. 

Art Steel Sales Corporation, New York 51, N. Y¥.—New items were 
on exhibit including four, three, and two-drawer top grade suspension 
files, a complete line of junior personalized filing systems, Futura 
Junior card filing systems, Moldmaster plastic money trays as standard 
equipment for Steelmaster cash, bond, and office boxes, Rotarian plastic 
letter trays and Futura Tidy Deskmaster, the latter being exhibited 
for the first time. Joseph Burger, president, was in charge with the 
assistance of Arthur Burger, treasurer, Irving M. Levy, William I. Lampel, 


displays and 





and Gerard D. White. 

Atlantic Register Company, Waltham, Mass.—Autographic registers 
and forms, including the Atlantic Snapak inserter and Pre-Pak, were 
shown. H. W. Lewis, general sales manager, and J. L. Kellerman of the 
New York office were in charge. 

Atlas Stencil Files Company, Cleveland 12, Ohio.—The main exhibit 
consisted of cabinets and special hangers for filing stencils, duplicating) 
plates and masters, also indexes for same. K. C. Wallace was in charge) 

Autopen Company, Washington 1, D. C.—Showed a machine that 
releases the executive from one of his time-consuming duties, 
automatic signature writing machine. In charge were R. M. De Gha2a 
manager, and A. E. McWilliams, assistant manager. 

Bates Accounting Forms Company, New York 18, N. Y.—Displa 
the Bafco Time Saver Taxmeter, an errorproof rotary withholding ™& 
computer, and Wage-O-Matic specialized payroll and job-cost computer 
with the automatic rate selector. Jack Hirsch and Max Silberm 
partners, were in charge. 


Russell Ernest Baum, Philadelphia, Pa.—A display of interest to 
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YOUR PEN REPAIRED 
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repairs 


More and more retailers who sell pens and pencils 
are putting in a repair service. They realize that if 
they can advertise repair service they will gain the 
confidence of the public, and build pen counter 
traffic—that means new pen sales. 


But there’s another angle to the pen repair service 
that is worthwhile for any dealer. Pen repair services 
make money. 


We advertise a complete pen overhaul for 39¢— 
and people come in regularly to have this done much 
as they take their watch to the jewelers for a periodic 
cleaning. This “overhaul” includes a new live rubber 
sac, a thorough cleaning, resetting of the feed system, 


_ complete polishing, and a microscopic point ad- 
| justment. New parts, of course are extra. Before we 


he pen back to the customer, we give him k 
mation on how to keep it.cle Ww 
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the pen several times with water until all obstruc- 
tions are removed. We have far less trouble with 
Eversharps on this score, because the Magic Feed 
system gives a “breathing” action that prevents the 
choking off of air that so often occurs in ordinary 
pens with no tube within the rubber sac. 


Our experience has clearly demonstrated that 
people want information about their pens—and are 
glad to know how to care for them and keep them 
working at their best. We don’t have to worry about 
loss of pen repair business through this education of 
the public—because if they care enough about their 
pen to take care of it at all, they are sure to come in 
regularly for a check-up and cleaning, And:they di 
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trade showing Baum folding machines and automatic feeders. Russell 
Ernest Baum was in charge. 

Beck Duplicator Corporation, New York 11, N. Y.—Displayed a line 
of duplicators and duplicators supplies under direction of Owen Morris. 
Bircher Company, Inc., Rochester, N. Y.—Exhibited seven up-to-date 
models of Lightning letter openers and sealing machines. The booth 
was in charge of R. J. Ludlow, Jr., and Daniel Manz, Metropolitan 
district representatives, with R. C. Reed, sales manager, in attendance. 


Business Machines Products, Inc., New York 6, N. Y.—The booth 
was devoted to the Silent Sentry Typewriter Base, a new method 
of soundproofing and fastening typewriters. Nicholas Fucci was in 


charge, assisted by Vincent J. Collins. 

Business Systems Corporation, New York 6, N. Y.—Pay comptroller, 
Trendicator, E-Z-Sort and Plainsite time-saving methods of payroll 
writing, visual analysis and control of business were displayed under 
direction of C. R. Ocon, president. 

Clary Multiplier Corporation, Los Angeles 12, Calif.—Demonstrated 
their new electric adding machine, the Clary Speed-O-Lectric, with Joe 
Stallings, general sales manager, directing the exhibit. 

Cole Steel Equipment Company, inc., New York, N. Y.— Displayed 
products and services of the company including steel desk files, card 
cabinets, security boxes, etc. S. T. Scheinman, president was in charge. 

Commercial Controls Corporation, Rochester, N. Y. Machines and 
equipment manufactured and marketed by all divisions of the company 
were shown. The products included metered mail machines, letter 
opener, envelope sealer, letter and parcel post scales, stamp aftixer, utility 
cabinet and other mailing room equipment, Ticketograph pay and 
production control systems, and check endorsing machines. 

In charge were Harold R. Russell, vice-president and general 
manager, Howard F. Hayden of the general department, and 
Walter Logan, manager of the New York office. 

Comprehensive Fabrics, Inc., New York 1, WN. Y.—Exhibited was 
Korseal upholstery for office furniture, using flexible synthetic, a 
product of the B. F. Goodrich laboratories. Lighter and more decorative 
colorings for office furniture were displayed. C. D. Couch and W. T. 
Rathbun supervised the display. 

Copy-Craft, Inc., New York 7, N. Y.—Products shown were carbon 
paper, inked ribbons, stencils, and ink. W. E. Bradley, president, di- 
rected the exhibit, assisted by Alonzo Putnam, general manager. 

Ralph C. Coxhead Corporation, New York 14, N. Y¥.—The display fea- 
tured Vari-Typer for office composing, demonstrating features such as 
changeable types and automatic justifier. Bently Raak, advertising man- 
ager, and J. J. Oppasser of the New York sales department were in 
charge. 

Cummins Business Machines, Chicago, II1.—Shown were the heavy duty 
electrically-operated perforator, a portable perforator, check endorser, 
and numbering and dating perforator. In attendance were Paul Jones, 
president; H. W. Cross, vice-president; H. G. Ross, district manager; 
and C. P. Arberg, New York City representative. 

C. V. S. Corporation, Washington 1, D. C.—-Introduced a new principle 
in indexing and controlling all filing systems. The flat surface is de- 
clared to make the indices in every drawer 100 per cent readable. C. V. S. 
stands for Conformity, Visibility, Speed. Mrs. E. M. de Monchaux was 
in charge of the booth. 

Davidson Manufacturing Corporation, Chicago, Iil.—Exhibited was the 
Davidson Dual duplicator. In addition there was a complete display 
of the entire line of folding machines. W. W. Davidson, chairman of 
the board, was in charge. 

A. B. Dick Company, Chicago, W1l.—The display featured specific appli- 
cations of the Mimeograph products in various lines of business, pro- 
ducing actual copies to assist the dealers in visualizing application to 
their own office problems. Present were Harry ©. Anderson, vice-president 
sales division; R. J. Rountree, advertising and sales promotion manager; 
8. C. Humble, P. €. Allen, Miss Frances Swadener, Emmet Tabat, 
Vern Duke, representing both the Chicago and New York offices. 

Dictograph Products Company, Inc., New York 19, N. Y¥.—The latest 
products of this company were on display, including Dictograph execu- 
tive interior communication system, Dictograph Electronic intercom- 
munication systems, Dictograph two-way talkie and Dictograph fire 
detective, under direction of Charles W. Morse. 

Diebold, Inc., Canton, Ohio—Showed Flofilm and microfilming processing 
equipment, Cardineer Rotary files, Safe-T-Stak storage files, V-Line 
posting trays, safes and office equipment lines. The exhibit was directed 
by A. Wayne Jackson, vice-president, and Myron Stouffer of the New 
York office. 

Ditto, Inc., Chicago, Il.—Ditto systems were demonstrated including 
those for order-billing, back order, parts order, assembly order, purchase- 
receiving, and payroll. In addition, demonstrations were given in the 
use of Ditto machines for straight duplicating work, the reproduction 
of bulletins, large accounting statements, graphs, maps, and other 
general office work. Frank Gregor, advertising and promotion 
Manager, was in charge of the exhibit. Other Chicago men attending 
were R. J. Kirkpatrick, general sales manager; F. J. Burkhart, machine 
sales manager; and C. A. Bergsten, machine sales division. A. L. Dunphy, 
New York sales manager, and the entire New York staff were on hand 
to greet customers and prospects. 

Dun’s Review, published by Dun & Bradstreet, Inc., New York 8, N. Y. 
—0n display were reproductions. of century-old cities taken from covers 
of the magazine, and typical material used in the publication. H. C. 
Daych, A. J. Dughi, Jr., J. C. Ross, C. E. Yoder, and Mrs. J. W. 
Hargreaves were in charge of the display. 

Dupli-Typer Company, New York 16, N. Y.—Displayed was the Dupli- 
Typer as a speedy and efficient method of doing the continuous form 
job. The featherweight frame, holding multiple ink ribbons, resting 
on the typewriter, was shown in production of non-smudge inked copies. 


sales 


sales 


sales 


j 





Supervising the exhibit was J. C. Hochman. 

8 A. Edison, Inc., West Orange, N. J.- On display was the | 
Edison Electronic Voicewriter, product of Ediphone division, shown in | 
the Director, Mercury and Miracle models together with the Master | 
Shaver used for the resurfacing of cylinders. The exhibit was in charge | 
ot H. P. Riley, New York branch manager. 
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POSTURE 
agts CHAIRS 


Business men with an eye to employee cooper- 
ation are splendidly paid off in happier dispo- 
sitions and more work done when their offices 
are Sturgis Posture Chair equipped. And the 
reason: — employees "sit right all the time”. 
Seat height, and back position guarantee 
proper, comfortable seating of all figure types 
— tall, short, stout or slim. The posture-cor- 
recting features of STURGIS POSTURE CHAIRS 
are all important to good office management. 







STURGIS STEEL POSTURE CHAIRS 


DESIGNED AND BUILT BY SPECIALISTS 
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BETTER CHAIR CUSHIONS 





Our superior 1/2” Latex foam rubber unit 





No. 32 EXECUTIVE... bse a a OD LIST $6.50 
No. 32!/, STENO ae oe hae af: 5.50 

50%, Shredded Latex Foam Rubber, 50% White Cotton. 11/2" 
No. 77 EXECUTIVE......... ‘ eee ' LIST $4.30 
No. 57 STENO ae a aes os . 3.70 





Built like fine upholstered furniture. 
Our spring unit, white cotton filler. 


No. 18 SIZE 19 x 17 x 2" = LIST $5.80 
No. 17 SIZE 18 x 6 x 2" ; _ §.40 





in brown leatherette with fibre plaid back. 
In brown or green durable cloth with fibre plaid back 


All cushions leatherette welted all around and air vented 


IN STOCK 
LIBERAL DEALER DISCOUNTS AND TERMS 


We feel certain they will be ready sellers with you as they have been 
with many others. You may return them to us collect if we are wrong. 


May we have the pleasure of a trial order? 


CUSHIONS 
BY 









92 MONTGOMERY ST. 
JERSEY CITY 2, N. J. 
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Elliott Addressing Machine Company, Cambridge, Mass.—Addressing 
machines in many different models for various lines of business were 
shown, including some for the first time. Harmon P. Elliott, president, 


directed arrangements for the display, which was in charge of R. DePace, © 


New York manager. 


Erado, Brookline, Mass.—The new automatic typewriter eraser, shaped — 


like a pencil, was shown for the first time. 
Executone, Inc., New York 17, N. Y.—The electrically-animated display 


included a sound booth in which Executone systems for intercommunica- ~ 
tion were illustrated. In attendance at the booth were J. A. Richards, ~ 
sales promotion manager, and T. C. Hughes, assistant advertising — 


manager. 

The M. B. Fabian Company, New York 10, N. Y.—Distributors of Derby 
sealers, gummed tape sealing machines. M. B. Fabian, New York dis- 
tributor, was in charge. William Shee, vice-president of Derby Sealers, 
Inc., was present. 

Derby Sealers, Inc., Derby, Conn.—Gummed tape sealing machines were 
displayed. William Shee, vice-president, was in charge. 

Fandex Company, New York 7, N. Y.—-A new visible index, operating 
in fan-shape fashion and using standard index cards, was displayed. 
Charles K. Forst and William T. Patterson, partners, were in attendance, 

The Fototype Company, Chicago, 13, !11.—The display provided visitors 
with a knowledge of the Fototype system for providing a variety of 
modern display type faces, easily set up and from which type proof 
can be pulled to assist advertising men, offset printers, lithographers, 
and layout men. B. J. Kolber of the New York office was in charge, 

Friden Calculating Machine Company, San Leandro, Calif.—Friden 
showed their complete line of machines and featured their full automatic 
multiplying and dividing calculator, model ST. L. B. Taylor, eastern 
division manager, and New York district manager, J. Arthur Russell, 
were in charge, assisted by the personnel of Friden offices in the metro- 
politan district. Visitors from the home office in San Leandro included 
Walter S. Johnson, president; John M. Lund, vice-president and general 
manager; Stanley M. Friden, export manager; and H. A. Richardson, 
advertising manager. 

The Garfield Company, New York, 18, N. Y¥.—-Complete office outfitters 
and printers. R. Grimler was in charge. 

General Electric Company, Schenectady 5, N. Y.—-Exhibited were frac- 
tional horsepower motors used for electric typewriters, calculators, 
adding and other types of business machines. E. E. Oliver was in charge. 

Geyer, Andrew, Inc., New York 1, N. Y.—Geyer’s Topics, a_ trade 
journal of the stationery, office equipment and business machines industry, 
was displayed. 

Globe Wireless, Ltd., San Francisco, Calif._-Displayed Radiotype, high- 
speed, automatic typewriting system for business uses, giving demon- 
strations of the transmission of office forms from point to point, over a 
private wire line. New post-war models were shown. M. F. Duhamel, 
manager of information department, was in charge. 

Gregory Fount-0-Ink Company, Los Angeles 41, Calif.—Fount-O-Ink 
writing sets were displayed along with a recent addition to the products, 
a full line of pastel colors, solid colors as well as combinations. Also 
shown were bronze electroplated sets with ornaments—sailboats, colt, 
dog, bronze, airoplane and horse. B. A. Strange, representative for 
New York City, was in charge, assisted by J. W. Emerick of eastern 
territories. 

Guide System & Supply Company, New York 13, N. Y.—Featured was 
the Transfile fibre board file in several styles and sizes and introduced 
for the first time was the new Glide-O-Folder, a hanging folder, with 
adjustable metal tab. The exhibit included Glide-O-File with the Slide-0- 
Matic top. President Irving Kremsdoff was in charge, assisted by other 
members of the organization. 

Houghton-Mifflln Company, New York 16, N. Y¥.—-Shown was the refer 
ence history edition of the new International Merriam Webster dictionary. 
In charge was Miss Lillian Lew, assisted by Miss Marie K. Kreyling. 

Hunter Electro-Copyist Agency, Inc., New York 7, N. Y.—Photo copying 
equipment and supplies. John B. Tupper, president, was in charge 
with William H. Peet, secretary, and H. C. Kranich, treasurer, assisting. 

Hush-A-Phone Corporation, New York 11, N. Y.—Exhibited the new 
model Hush-A-Phone, a phone silencer. The device is in extensive use 
for safeguarding privacy of phone conversation, eliminating phone talk 
annoyance and improving phone hearing in factories or other noisy places. 
H. C. Tuttle, president of the corporation, was in charge. 

International Business Machines Corporation, New York, N. Y.—Dis 
played and demonstrated 36 different types of business machines, 16 of 
which were in the electric accounting machine line, 12 in time recording, 
and the remaining eight in electric typewriting. Five of the post-war 
developments were presented, most of them for the first time. They 
included electric and reproducing punch, electric multiplier and divider, 
electric punched card accounting machine with three line listing features, 
and Electromatic typewriter with proportional spacing. McLain B. Smith 
was in charge of the exhibit. 

The Journal of Accountancy, New York 17, N. Y.—Displayed was the 
national monthly magazine for professional accountants, and compaty 
accounting and financial executives. Books and other publications of 
the American Institute Publishing Company, Inc., were also on display. 
George H. Sherwood was assisted by Edith Erickson at the booth. 

Kalmus-Golden, Inc., New York, N. Y.—Distributors of Globe-Wernick 
office furniture, Cramer posture chairs, Lyon metal products, File-Awaj 
cabinets and other leading brands. Ed Golden, John Kalnus, Arthur 
Golden, and A. Dunne of Lyons Metal Products Company were if 
attendance. 

Kee Lox Manufacturing Company, Rochester, N. Y.—Carbon papers alll 
inked ribbons and Kee Lox device for transversing carbon in multiple 
continuous form sets for use on typewriters and billing machines wer 
featured. John A. Noonan, manager; E. R. Foudy and O. B. Olsé 
were in charge. 

Linguaphone Institute, New York 20, N. Y.—Demonstrated home-studf 
methods of learning 30 languages from Spanish to Chinese, and the # 
stitute’s method of teaching by means of synchronized phonograpt 
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—K turning ras a 
Wouderfuk Couveutiou 


IFE, they say, begins at 40. The 
40th Annual confab of the 
National Stationers Association cer- 
tainly seems to herald the begin- 
ning of a great life for the industry. 


What a bunch of Swell Fellows! It 
was good to meet and greet old 
friends—people of substance in their 
own communities, the backbone of 
America. 

The walls of the Palmer House bulged 
with 2200 guests. Despite the un- 
precedented attendance, events moved 
smoothly. Confidence in the future 
marked every speech. 
Looking at the fine exhibits made 
one proud to be part of this indus- 
try. Our resolution not to talk busi- 
ness went for naught as Dealer 
after Dealer cornered us with new 
and interesting facts about the sale 
of PEERLESS-IMPERIAL ribbons and 
carbons, PEERLESS keys and Spirit- 
carb. 
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DETROIT 18, 37 Linden St., River Rouge, Mich. 


November, 


There was the alert Typewriter Man 
who told us he just took it for granted 
that his customers wanted PEERLESS 
Tuchtype Keys. He mounted a set on 
each machine sold and added it on 
the invoice. In 25 sales only one re- 
turn! 

And the chap who entered our Spirit- 
carb in competition for one of the Big 
Buyers in his city. The P.A.—a shrewd 
and grumpy citizen — summoned him 
and said, ‘‘! doubt if you yourself 
know how really good your Spiritcarb 
” . . - 

A brief interlude at the races with 
$47 winnings, $40 of which we in- 
vested in a new beaver Topper— 
which we almost regretted after the 
merciless panning we took from our 
Dealer friends. 


THE KEY MEN OF AMERICA .. 





1946 


GENERAL OFFICE AND FACTORY: 
28 PEERLESS PLACE, NEWARK 5, N. J. 
NEW YORK OFFICE, 7: 321 BROADWAY 


. Manvfacturers with the deolers’ viewpoint 
© CHICAGO 2, 179 W. Washingotn St. 


Also the many Old Timers who recalled 
when we were young and groping for 
a footing—warm-hearted, loyal folk 
who helped us become a factor in the 
carbon field. 
* * . 

We, too, had exciting News. News of 
a beautifully repackaged and branded 
line so smart and colorful that it liter- 
ally takes your breath away. A line 
Stationers will display with pride and 
sell with profit. 
A mighty swell get-together which 
set us daydreaming of the day 
when, we hope, every Dealer in 
America will sell at least one 
PEERLESS-IMPERIAL product—either 
ribbons, carbons, Spiritcarb or 
PEERLESS keys. 
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THE HOME OF QUALITY PARK ENVELOPES 


* * * 


FACTS ano FANCIES 


By McGillicudy 


This is November, the month of Thanksgiving 
(although which date has been debatable at 
times in past years). 325 years ago, in 1621, 
the Pilgrims sat down to a feast of wild turkey 
and gave thanks for their blessings. Under 
today’s standards, they probably had very 
little to be thankful for . . . they had had a 
rough time of it settling a new land, fighting 
Indians, trying to raise crops in a wilderness. 
But they weren't afraid of work and they had 
the thing they came to this land for . . . 
freedom and independence. 


There are a lot of people today who say 
Thanksgiving Day is outmoded. “What is 
there to be thankful for?” they ask. ‘There 
is a shortage of food, we can’t build a 
house or buy a car, there are controls on 
everything and even controls on controls. 
Thanksgiving? Phooey!” 


Yet . . . those same people have bathtubs, 
telephones, radios . . . they eat better than 
any people in the world . . . they travel with 
greater convenience and faster . . . they have 
the privilege of expressing their opinions good 
or bad . . . their children have the oppor- 
tunity for education regardless of race or creed 

they enjoy a standard of living that is 
unsurpassed in history . . . they live in a land 
where opportunity still exists. For Americans 

every day should be a day of Thanks- 


giving. 


And now . . . let's get personal! Here at 
Quality Park, we are thankful for the privi- 
lege of serving you. Andso .. . for your 
understanding during the war years; for 
your patience in this readjustment period; 
and for your orders which tell us you like 
Quality Park Products, we say 


THANK YOU! 








Ooelity Pk 
Product 


CZ 


* General Office and Factory, Quality Park, St. Paul 4, Minnesota 


* Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Ill. 
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records and textbooks. Miss Anna Sofaer and Miss Sally Durnin were 


| in charge. 4 
| Lithomat Corporation, Cambridge, Mass.—Showed a complete line of 


plates, solutions and supplies for offset duplicating equipment. E. L. 
Miller, manager of the New York office, was in charge. j 
Mailer’s Service & Equipment Company, New York 11, N. Y.—Exhibited 
were the Edison Margin Justifier for aligned right-hand margins, the | 
Maseco Slip-O-Mat slipsheeter for duplicating machines, mail bag racks > 
and typewriter tables. Paul I. Gross, Reuben Heller, Michael Haber 
and Mitchell S. Roberts supervised the display. 4 
Marchant Calculating Machine Company, Oakland, Calif.—The display — 
dramatized the ‘20 points of superiority’? which are considered by the ~ 
company to be the outstanding features of the Marchant calculator, 
E. B. Jessup, president and general manager, and J. Lowell Oakes, Jr., 

New York branch manager, were in charge. 
Marr Duplicator Company, New York 7, N. Y.—Exhibited the Model 
E and Style duplicators, stencils, inks and other duplicating accessories, © 


| James Marr, R. Henderson, G. Doyle, H. M. Henlon, W. D. Hardy, | 


A. M. Mitchell and F. L. Bridgeman were present. 

Monroe Calculating Machine Company, Inc., Orange, N. J.—Included 
the entire line of the company’s products: calculating machines, adding 
machines, bookkeeping machines, and check-writing and check-signing 
machines, These were displayed in an impressive, illuminated center drop — 


| trimmed with stainless steel and weighing two tons. 


Ralph Trego, branch manager of the downtown New York office, was 
in charge. W. G. Zaenglein, president of Monroe Sales Company, was | 
in attendance, and President E. F. Britten of Monroe Calculating Ma- 


| chine Company was seen during the week. 


National Blank Book Company, Holyoke, Mass.—Displayed were loose 
leaf and bound book articles, various machine bookkeeping trays and 
stands, visible record keeping equipment, and catalog covers. William) 
Lindenberger, Joseph Macek, and Roy Kirchner were in charge, assisted 7 
by sales representatives from the New York office. 

Nationwide Office Supply Company, New York 7, N. Y.—Showed bank 
supplies such as coin trays and cabinets, vault units, check and deposit 
holders, adding machine trays and other items including waste paper 
baskets and tissue dispensers. Joseph A. Berardi, Harry L. Kautzmann, 
Robert G. Barton, and Harold Owens were in charge. 

New York Telephone Company, New York 7, N. Y.—Displayed mobile 
telephone service, teletypewriter, order turrrets, key sets and related 


communication facilities. P. J. Carl, Jr., vice-president, was in charge,” 


Niagara Duplicator Company, San Francisco 5, Calif.—A complete line 


of stencil duplicating machines, stencils, inks and all related supplies 


were shown. The exhibit was under the direction of L. John Himes, 
president; and L. Edward Scriven, general manager. ; 

The Office, New York 16, N .¥.—A monthly trade journal circulated 
among office equipment dealers and users. William Schulhof was if 
charge. 

Office Appliances, Chicago, Ill.—Explaining ‘Office Appliances,’’ the’ 
news and technical trade journal of the office equipment industry and 
its service to readers. Eastern Manager George C. Wheeler was 


| charge, assisted by John L. Gallup, Assistant Eastern Manager. Presk; 
| dent John A. Gilbert from the home office was also in attendance. 


Oxford Filing Supply Company, Brooklyn, N. Y.—Featured Pendaflex, | 
the filing folder that hangs. On display for the first time were the 
Oxford Pendaflexer, a mobile desk-side filing cabinet, with cover; and 
the Pendaflex Utility Desk. Personnel at the booth was headed 
up by Robert P. Jonas, secretary of the company, and with him im: 


| attendance were S. A. Wood, advertising manager; members of the 


New York sales staff and executives from the Brooklyn office. Also} 
seen during the week were R. A. Jonas, Sr., and R. A. Jonas, Jr, 
president of the company. 

Ozalid, division of General Aniline & Film Corporation, Johnson City,” 


| N. Y¥.—Showed Ozalid reproduction machines and Ozalid sensitized pa 
pers, cloths, films, and plastics for use therein. Samuel Orth, sales 


manager; J. A. Travis, regional sales manager; W. J. Terrence, New 
York branch manager; John S. Scheffel, regional service manager, Frank 
N. Norris, Henry Wechsler, Robert Hilton, Stephen B. Homza, Alfred) 
Hess, Harry Coffman, and Robert Bauman were in attendance. 
Pitney-Bowes, Inc., Stamford, Conn.—Showed their complete line 6 

postage metering and mailing room equipment, including stamp affixing 
and sealing machines, letter openers, scales, sorting tables, folding an 
inserting machines. The display was in charge of S. N. Baker, manager 


| of the New York office. 


Pronto File Corporation, New York, N. Y.—-The full Pronto line of 
filing equipment for every business need was shown. Victor Scheinmat 
was in charge. 

Rand McNally & Company, New York 11, N. Y.—Exhibited maps and 
map systems for business use, featuring the new sales control map de 
signed for use by sales managers as an aid to the economic distribution) 


of their products. J. S. Frazin directed the exhibit. 


Red Feather Products, Ltd., Redwood City, Calif—An initial showing” 
was made of the new revolutionary duplicating machine, the Copy Chief, 7 
as well as the new illuminated stencil writing scope, together with gen- 
eral display of their complete line of duplicating products. The display 
was in charge of H. M. Carscallen, president; assisted by Earl Huston, 
Jr., general sales manager; and Philip F. Browne, eastern divisional” 
manager, : 

Replica Products Corporation, New York 7, N. Y¥.—Offered display and) 
demonstration of the Finno process as a new method of office offset) 


| duplicating developed during the war period. Also displayed were othet) 


offset duplicating products. Louis W. Julius, James Finno, and Henry Be) 
Ford were in charge. 

Dictaphone Corporation, New York 17, N. Y.—Electronic dictating and 
transcribing machines and accessories and Telecord conference recording” 
equipment were on display. C. E, Hallenborg, vice-president, was if” 
charge, assisted by the sales organization. Carol Lyttle, New York dit] 
trict manager, was in attendance. ; 

Rex-O0-Graph, Inc., Milwaukee, Wis.—Exhibited the Rex-O-Graph wit” 
automatic feed hand-operated spirit duplicator, the electrofied Rex 
Graph and straight Model MF, each machine with the duplicator cabinet? 
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with Gunlocke’s 


NEW “40° SERIES 


Gunlocke scores another first in offering 
customers the New “40” Series. 

These chairs are modern in detail, 
yet fit in admirably with older styles. 
They are carefully proportioned to give 
natural support and pleasant sitting 
comfort. They are the chairs your cus- 
tomers will want. 

Production on the ‘‘40”’ Series is sub- 
stantial, but the demand is much 
greater. Gunlocke dealers must there- 
fore, “mark time” on a portion of their 
requirements for the present. 


1941 
... Also made 
without arms 


Working Comfort 


oT Sao ~ eee 











“FAVORITE” 
TWO PIECE “GRIP” PRESSBOARD BINDER 








“FAVORITE” 
DESK CLASSIFIER 





16 


years 


Of service to leading stationers 
and now still maintaining the same 
high standard of quality and serv- 
ice that has held their good will 
down through the years. Yes, 76 
years of "know how" is built right 
into every product we sell 
without sacrificing quality, 
workmanship or service. 

An outstanding record 






“FAVORITE” 
BRIEF COVER 


of which we are justly 
proud. It is your guaran- 
tee of good saleable 
merchandise that is 
readily sold 
and wherever offered 


whenever 


for sale. 
Quick turnover and 
good profits are the 





result. 


THE COOKE & COBB COMPANY 





Orig inators of Exp an ding Sp ecialties 





57 NINTH AVE. NEW YORK 11, N. Y. 
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In addition, the line of supplies was demonstrated and displayed. J, 
Bordon Winders attended for the company and the New York distributors 
were represented. 

Reynolds & Reynolds Company, Dayton 7, Ohio—Featured efficient busi- 
ness forms and systems, distinctive checks, modern business stationery 
and the Paywrite, which completes three payroll records with one writing, 
L. R. Thompson, advertising manager, and W. G. Pfeiffer were in charge. 

Royal Typewriter Company, Inc., New York, N. Y.—Showed the Royal 
line of office and portable typewriters, Roytype line of typewriter and 
business machine ribbons and carbon papers. Demonstrations were given 
by world-famed typists and those in the audience. Ellis G. Bishop, 
advertising manager, was in charge. 

Speed Key Corporation, Brooklyn 33, N. Y.—Exhibited on typewriters 
and available for demonstration and trial at the booth were the Master 
Spring Cushion typewriter keys, the Noiseless Automatic shock absorbers 
and non-skid platen knob twirlers. Herbert E. Frost, president, was in 
charge. 

Standard Business Machines Corporation, New York 3, N. Y.—A shadow 
box dramatically lighted provided a novel display of duplicated copies 
and the new Polaroid three-dimensional principle was utilized for the 
viewing of Standard duplicating machines. In charge were heads of the 
New York distributing point, Joseph J. Gowa and Mark M. Weisberg. 
Also in attendance were Dean L. Bassett, advertising manager; and 
Allen E. Bruce, sales manager. 

Standard Manifold Company, New York 16, N. Y.—Repeat-O-Pak carbon 
for continuous forms, writing machines, carbon papers, and typewriter 
ribbons was exhibited. F. L. Eicher, New York manager, was in charge 
of the booth. William Fleischmann, vice-president, and Miss Marion 
Whittemore, secretary, were present. 

Standard Register Company, Dayton 1, Ohio—The exhibit pictorially 
showed the operation of Kant-Slip continuous forms and Standard’s 
autographic register. A film was shown, titled ‘Work Simplification 
Adapted to Clerical Operations.’’ Visitors were given the booklet, “The 
ABC of Work Simplification’? and copies of ‘“‘Formcraft Digests.”” Dem- 
onstrations were made of the speed features of Standard continuous forms, 
Robert Zinn, George L. Staudt, J. W. Lawrie, M. F. Hyer, R. J. Debaun, 
and Don Whitehead were in charge. 

Staunch Sales Company, New York 16, N. Y.—Distributors of the Fold 
Insert Strip for putting larger and smaller-than-standard page-size maps, 
documents, catalogs, folders, price lists, blue prints and other miscel 
laneous material in all standard size ring, post or staple binders’ 
without punching holes or damaging effect. These are made of Vinylite 
in regular bonded-to-paper and snap-in types. Richard S. Hawes, presi 
dent, attended. 

Soundscriber Corporation, New Haven 11, Conn.—The display con 
sisted of the entire line of electronic office recorders and transcribe 
suitable for dictation and typing, telephone recording, conference reco 
ing, and sales training. In charge were Alan Crowell, general sal 
manager of the SoundScriber Corporation; J. H. Conrow, Metropoli 
distributor; and Robert Halmage, New Jersey distributor. He 
Gfroerer, executive vice president, was present during the show. 

Tiffany Stand Company, Poplar Bluff, Mo.—On display were 
Tiffany portable stands for business machines, featuring the paten 
adjustable top. William Simpkins, partner in the business, and Lyn 
Starr, sales manager, were in charge. 

John E. Towher, New York 7, N. Y. 
supplies. 

Trubilt Sales, Inc., Brooklyn 13, N. Y.—Combination 
units, mobile filing units and utility tables were shown. 
rector of sales, was in attendance. 

Tru-Rite, Inc., New York 4, N. Y. 
strated to visitors the features of a new stencil duplicating machi 
and post-war improvements in design and formulae of the Tri-Li 
carbon paper. A. E. Schreyer, president, and J. J. Sheldon were in cha 

Underwood Corporation, New York 16, N. Y.—Featured were the 
Underwood typewriters with rhythm touch, Underwood Standard a 
noiseless typewriters, portable typewriters, Underwood Sundstrand addin 
figuring machines, Underwood Elliott Fisher accounting and _ writin 
machines, and Underwood carbon paper, ribbons and supplies. C. H. W. 
Ruprecht, manager of advertising and public relations division, and Bill 
Allerton were in charge. P. D. Wagoner, chairman of the board, and 
L. C. Stowell, president, were seen at the show during the week. 

United Cutlery & Hardware Products Company, New York 3, N. Y— 
Scissors, manicure implements, first-aid kits, first-aid supplies, and bond 
were exhibited. Morris Barbanell was in charge of 





























Shipping room equipment 


desk and fi 
B. Goldin, 


Typists and operators demé 


The Si 


and cash boxes 
the booth. 

Visible Index Corporation, New York 17, N. Y.—Exhibited in the ( 
ViSIrecord line were the latest all-steel speed posting models, cycle 
skeleton billing and mobile cabinets with Porta trays. On Thursday, # 
the Dodgers-Cubs baseball game was shown by television. Herbert 
Weston, president, and E. C. Norrington, vice-president, were assisted 
at the booth by C. C. Raber, sales promotion department; and Frank 
Smith, librarian. 

Wassell Organization, Westport, Conn.—Demonstrated Produc-Trol as 4 
graphic method of recording production, order scheduling, sales, invet 
tory, and all of the various controlling methods of a_ business iD 
wholesale, retail, and manufacturing activity. Raymond W. Watts, 
general sales manager, W. Dale Wassell, and Harvey Thompson, New 
York distributor, were in charge. 

Watts, Alfred Allen, Company, New York 7, N. Y.—Continuous and 
individual interleaved carbon business forms were shown. Vice-president 
Ruskin Watts was in charge, assisted by S. Solomon, sales promotion. 

Western Union Telegraph Company, New York 13, N. Y.—Displayed 
Multifax, a new idea in column duplicating which prepares stencils # 
master carbons from drawings, sketches, handwriting, typing or print 
ing, automatic telegraph, telegrams, cables, and messenger service. 

Wheeldex Manufacturing Company, Inc., New York 7, N. Y¥.—Wheeldel 
card files for all types of card records, direct posting and reference, i 
standard and special sizes for any volume, were shown. E. E. Scholfielé 





YA 


was in charge. 
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The Style Master Steel Suite in Neutra-Tone Gray Harmonizes with any Decorative Scheme. 


N. ¥— 
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assisted 
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a The quiet dignity of ‘“Y and E” Style Master Steel Desks 


n, Nes and companion pieces, finished in Warm Neutra-Tone Gray, 
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resi creates an atmosphere of harmony both in color | 
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YAWMAN AND ERBE MFG. CO., 1015 Jay Street, Rochester 3, N. Y. 


The Franchise That Means Quality Merchandise 
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SHALLCROSS 






STENCILS 

































































NOW AVAILABLE 


in a NEW, cool green, eye-appealing package—a 
carton as modern and progressive as SHALLCROSS 
DOUBLE COAT STENCILS. 


The winning combination—a package designed for 
selling—a product designed for customer satisfac- 
tion. Long-fibered imported tissue coated with 
TWO special solutions gives SHALLCROSS 
DOUBLECOAT STENCILS extra strength, extra 
durability PLUS extra smoothness for artwork that 
means quality duplicating ALWAYS. 


PRICE LIST AND SAMPLES 
ON REQUEST 


The SHALLCROSS COMPANY 


Manvfacturers of 


Inks -Ribbons-Stencils-Papers 


FORTY EIGHTH and GRAVS FERRY ROAD 


PHILADELPHIA 43, PENNA 
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NATIONAL BUSINESS SHOW GUEST BOOK 


The following are the names of visitors at the Busi- 
ness Show who stopped in at OrricE APPLIANCES booth 
and signed their names in the Guest Book. 


A 
Allen, H. Robert, Orange, N. J. 
Allen, Richard T., Orange, N. i 
Allen, Stanley W., Orange, N. J. 
Allen, Stanley W. Jr., Orange 


N. J. 
Arberg, C. P., Cummins Co., 
ae 


Arured, W. F., New York, N. Y. 

Ashley, E. Russell, Ashley-McCor- 
mick Co., Bridgeton, N. J. 

Auer, Otto A., Zurich, Switzer- 
land. 


B 
Bachman, O. T., Roberts Num- 
bering Machine Co., Brooklyn, 


Baker, M. T., Friden Calculator, 
Miami, Fla. 

Banov, Ellis, Clarotype Co., Inc., 
New York, ‘ip 4 

Bassett, Deane L., Standard Du- 
plicating Machines Corp., Ev- 
erett, Mass. 

Bates, Fred B., The Bates Co., 
Richmond, Va. 

Battelle, J. R., Peerless Imperial 
Co., Newark, N. J. 

Beirponch, A. D., Central Station- 
ery Co., Hartford, Conn. 

Bennett, P. A., A. B. Dick Co., 
New York, N. Y. 

Boeke, Jan D., New York, N. Y. 

Borden, Geo. B., Borden Office 


Equip. Co., Stubenville, Ohio. 
Bratton, R. A., Bratton Corp., 
Columbus, Ohio. 
Briggs, Dwight N., Sun Rubber 
Co., New York, N. Y. 
Brisbois, D. J., Carbon Paper 
Service Bureau, Toronto, On- 
tario, Canada. 
Brisbois, E. J., Stephens Sales 


Ltd., Toronto, Ontario, Canada. 

Burger, Jos. M., Art Steel Sales 
Co., New York, N. Y. 

Burt, Leo, Hurt & Dell, Hartford, 
Conn. C 

Calley, J. W., Calley-Henderson 
& Stewart, Boston, Mass. 

Campbell, J. A., Acme Carbon & 
Ribbon Co., Toronto, Canada. 

Carpenter, United Typewriter Co., 
Washington, D. C. 

Cerruti, Andrew, Underwood Corp., 
New York. 

Challenger, Sidney H., Frank H. 
Fargo Co., Bridgeport, Conn. 
Chapman, L. Hay, A. Carlisle & 

Co., San Francisco, Calif. 
Clemetsen, H. A., Office Furniture 
Wholesale Co., New York, N. Y. 
Cohen, Leo J., 5 Beekman Street, 
New York, N. Y. 


| Collister, N. J., I.B.M., New 
York, ; : 
Crabbs, E. J., Polychrome Corp., 


| Devlin, ao 


Yonkers, New York. 
Crone, I. J., Department of Pur- 
chase, City of N. Y. 


DeLuca, Harry J., Office Machine 
& Equipment Co., Montreal, 
Ouehec. Canada. 

Denton, Lillian, Underwood Corp., 
New York, N. Y. 

Metwood Office 

Equipment Corp., New York, 
Se - 

DeWitt, Thomas E., L. C. Smith- 
Corona Typewriters Inc. 

Duquette, Edward J. (Duke) 
Sayersville, R. I. 


Eaton, Joseph S.. Old Town Rib- 
bon & Carbon Mfg. Co., 
Brooklyn, N. Y. ‘ 

Elmer, L. D., Economy Typewriter 
Corp., New York, N. Y. 

Ensinger, S. H., Remington Rand 
Inc., New York, N. Y 


Epifano, Charles c Automatic 
Pencil Sharpener Co., New 
Tou, .. ¥: 


Farnham, C E., Chester E. Farn- 
ham Co., Higham, Mass. | 
Floer, Edgar, Moore’ Business 

Forms, New York, N. Y. 
Franz, Wm.. Royal Typewriter 
Co., New York, N. Y. 

Franz, William, Jr., Royal Type- 
writer Co., nee York, N. Y. 
Garcia, Luis R., Caracas, Vene- 

zuela. 
Geib, E. M., Phillips Process Co., 
Rochester, N. Y. 
Gilbert, E., Metwood Office Equip 
ment Corp., New York, N. Y. 
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Gilligan, Joseph E., Cummins Per- 
forator, Boston, Mass. 

Gladney, Mr. & Mrs. J. S., Dic- 
tating Machine Service, Phila- 
delphia, Pa. 

Glueck, C. F., Typewriter Equip- 
ment Co., Inc., New York, 


N. Y. 
Goff, Wm., Ashley-McCormick 
Co., Bridgeton, N. J. 
Greene, Edward F., 
Equipment & Service, 
Heights, N. Y. 
Griffiths, G. F., Jr., Noesting Pin 
Ticket Co., New York, N. Y. 
Grover, N. G., Royal Typewriter 
Co., behets Del. 


Haida, Fred H., 
City, N. Y. 
Hall, Mr. & Mrs. M. P., Hall 
Office Equipment Co., Clarks- 

burg, W. Va. 
Hallis, J. W., Hampton, N. H. 
Halpern, Mr. & Mrs. Gregory, 
Polychrome Corp., Yonkers, 


Business 
Elmira 


Long Island 


Hamilton, R. L., 
Columbus, Ohio. 

Harris, Richard T., 
Corp., New York, N. Y. 

Hinck, J. H., Royal Typewriter 
Co., Jacksonville, Fla. 


Bratton Corp., 


Dictaphone 


Hussey, J. C., Royal Typewriter 
Co., New York, N. Y. 

Hustwitt, A. S., A. S. Hustwitt, 
Toronto, Ontario, Canada. 

Hutter, Sam, Check Writer Co., 
Inc., New York, N. Y. 


Jakes, O. H., Narodni 37, Praha, 
Czechoslovakia. 

Jarrett, Mr. & Mrs. Harry H., 
Martens Type Cleaner Co., New 
York, N. Y. 

Jeffers, F. L., Diebold, Inc., Hart- 
ford, Conn. 
Jones, V. S., H. M. Storms, 
Brooklyn, N. Y. 
K 
Kavanaugh, Leo F., The Keystone 

Co., New Bedford, Mass. 

Kazim, M., M. Kazim & Co., New 
York, N. Y. 

Keon, T. Harris, Diebold, Inc., 
Philadelphia, Pa. 

Keshen, Milton, Beacon Hill Co., 
Springfield, N. J. 

Klein, N., Speed Products Co., 
Long Island City, N. Y. 

Knight, Walter E., W. E. Knight 
& Son, Erie, Pa. 

Kramer, E. A., E. A. Kramer Co., 
New Haven, Conn. 

Kraye, James C., N. B. Lewis 
Inc., Philadelphia, Pa. 

Kremer, Nathaniel, Kramer Co., 
New York, N. Y. 

Kressin, Maurice, Manhattan Of- 
fice Equipment Co., Washington, 
| eo L 

Laird, Thomas O., Thomas O. 
Laird Co., Charleston, W. Va. 

LaPerle, Edward A., Ace Ribbon 
& Carbon Co., New York, N. Y. 

Lebeck, A., Business Equipment 
Co., Sacramento, Calif. 

Levy, Irving McKinley, Art Steel 
Sales Co., Inc., New York, N. Y. 

Liebwitz, L., C. Ferslew & Co., 
Copenhagen, Denmark. 

Llewellyn, Mr. & Mrs. R. H., 
R. H. Llewellyn Co., Manches- 
ter, N. H. 

Llewellyn, S. D., R. H. Llewellyn 
Co., Manchester, N. H. 

Long, A. M., 52 W. Franklin St., 
Hagerstown, Md. 

Lowenthal, C. B., Capitol Export 
Co., New = » 3. 


MacGregor, Andrew J., McGraw 
Phillips, New York, , * 

Maxon, L. R., Erie, Pa. 4 

Myers, Chas S., Royal Typewriter 
Co., Miami, Fla. 

Molloy, John F., John F. Molloy 
Co., Meriden, Conn. 

Mory, Louis H., Morecraft Corp. 
Branford, — 


Nolan, T. A.. American Type 
writer Co., Washington, D. ©. 

Noll, C. E., Young & Selden Co. 
Baltimore, Md. 

Noonan, John A., KeeLox Mfg. 
Co., New York, N. Y. 

Norrington, Visible Index Corp» 
New York, N. Y. 
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ARTHUR BROWN & BRO., INC., NEW YORK 
er 
id 
, | «ee OIL COLOR SETS, WATER COLOR SETS, PASTEL SETS... 
S- e Ld t 
: Attractively Packaged for Holiday and Year ‘Round Sales 
= 
> 
i OIL COLOR SETS WATER COLOR SETS 
ne “os No. 2810 — No. 7285 — 
er ~ J Complete Outfit Complete Outfit 
Y. Decorated fibre box containing 9 tubes Decorated fibre box containing nine 
- oil color, linseed oil, turpentine, brushes, 3” tubes of water colors, gum water, 
tt, palette, panel, layout crayons, art study layout crayons, paper, mixing palette, 
and instructions. brush, sponge, art study, and instruction 
" Price $2.25 each booklet. Price $2.25 
rice . 
a, 
L, Ph 2807 — pestsiniiane No. 7269A — 
;: es Set a LTV) Half-Pan Metal Box Set 
rt. inged-cover wood box containing : 
12 tubes oil color, brushes, linseed oil, Palco penne Dee a tee 
™ turpentine, and instructions. . es 
; box white enameled inside. 
i Price $2.60 each Price $3.95 each 
Ww 
Coy No. PS52 — No. 7267A— 
2 Wood Chest Set Scholastic Aluminum Box Set 
Co Subctential wood case 7 'ax6i4x constiniog 25 webarak Gaeaaee Uae 
1% containing 10 tubes of oil color, cath 
ht linseed oil, turpentine and brushes. es Price $4.25 each 
0., Price $3.95 : 
. No. 7278A — 
On» De Luxe Aluminum Box Set 
Df- No. 2804 — Modern aluminum water color box 
“. Wood Sketch Box Outfit containing 12 tubes of Fine Artists grade 
water color and 3 good brushes. 
* Hand polished wood box Price $8.25 each 
on 84%4x14x2% containing 14 
Y. tubes of oil color, 1 large tube 
of white linseed oil, carpe) SOFT PASTEL ASSORTMENTS 
cel tine, palette knife, palette cup, 
be brushes, charcoal, painting Sargent Fine Arts Soft Pastel outfits 
a panel, art study and instruc- in handsome and sturdy wood boxes. 
H., tions. Each set contains a complete range of 
es- Price $10.85 each colors. 
yn ; 
e Note: All stock on hand (substantial at the time we go to press) a soca ere m "40 ponte 
ort ie SHEEN Be prorat No. 7343-4—60 sticks to box $5.15 
DEALERS: Write for discounts and Bulletin No. 15 showing 
7 complete line of sets available. 
iter ; 
eee 5 
: est sfock OF | R 
; (GB) America's lrsest stock of | ART MATERIALS 
"C. 
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67 West 44th Street, New York 18, New York 
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MAX SCHWARTZ 


formerly of Bright 
Chair Company, an- 


nounces the opening 


of MiLo 


Leather Chair Co., Inc. 


Specializing in 
upholstered ‘office 
furniture of distinc- 


tion. 


MiLo 


LEATHER CHAIR CO., INC. 


203.5 WOOSTER ST. 


ORchard 4-6644 
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* NEW YORK 12, N. Y. 
ORchard 4-9862 


oO 
Oakes, J. L., Jr., Marchant Cal- 
culators, New York, N. Y. 


& Mrs. A. L., B. L. 


Palmer, Mr. 
Mill Point, 


Palmer Sons & Co., 


Bermuda. 

Parker, Mr. & Mrs. Leonard E., 
Parker Steel Products Inc., 
Brooklyn, N. Y. 

Patton, Dean S., New York City. 

Patton, Mr. & Mrs. T. R., Patton 
Typewriter Exchange, Mineola, 

¥. 


Phillips, G. B., 
Co., Rochester, 
Postelang, O. L., 


a Process 


Brussels, Bel- 


gium. 
Plosscowe, A. N., Rochester Sta- 
tionery Co., Rochester, ah £ 


R 
Rentsler, Guy H., Remington 
Rand, Inc., New York, N. Y. 
Richardson, J. M., Western Loose 
Leaf Co., San Francisco, Calif. 
Ritchie, Irving R., Addressing Ma- 
chine & Equipment Co., New 

York, N. Y. 

Roberts, Jos. W., Jacksonville, Fla. 

Rosendorf Samuel, Jr., Southern 
Stamp & Stationery Co., Rich- 
mond, Va. 

Rouse, Vera E., New York State 
Dept. of Labor, 80 Centre St., 
New York, N. Y. 

Rowley, B. H., Joseph Dixon Cru- 
cible Co., Jersey City, N. J. 
Rubenstein, Joe, Adding Machine 
. Equipment Co., New York 


Rubin, Mr. & Mrs. Jos., 
Typewriter Inc., Montreal, 
ada. 

Ruck, George, Columbia Steel 
Equipment Co., Philadelphia, Pa. 

Ruegg, Albert, Ruegg-Naegeli Co., 
Zurich, Switzerland. 

Russell, Dorothy P., 
N. Y 


National 
Can- 


Rochester, 


Harold R., Commercial 
Rochester, N. Y. 


Russell, 
Controls Corp., 


S 
Sacks, Leon A., Colemco Pty. Ltd., 
Cape Town, So. Africa. 


Samuel, George B., L. C. Smith- 
Corona Typewriters Inc., Boston, 
Mass. 


Perry Printing 
New York, 


Schlossberg, A. J., 
_— y Co., 


PB R. T., Peter Paul Me- 
chanical Service, Cleveland, Ohio. 

Seward, Victor, Remington Rand, 
Inc., New York, N. Y. 

Sheridan, Tom, Sheridan Products 
Co., Washington, D. C. 

Shwedo, Joseph F., Check Writer 
Co., Inc., New York, ms ¥. 

Sills, H., ‘Commercial ee 
Co., New York, 

Smith, Charles a Office ‘Machine 
& Equipment Co., Montreal, 
Quebec, Canada. 

Smith, Harry C., Newark, N. J. 


Snyder, F. C., Snyder Typewriter 
Co., Holyoke, Mass. : 

Soulis, H. E., Soulis Typewriter 
Co., Ltd., Halifax, Nova Scotia, 
Canada. 

Soulis, Philip O., Soulis Type- 

i New Brunswick, 

Ltd., St. John, N. B., Canada. 

Stallings, Clary Multiplier Corp., 
Los Angeles, Calif. 

Steinke, H. E., Upper Darby, Pa. 

Stock, Louis, Rite Line Sales 
Agency, New York, N. Y. 

Stover, Mrs. Helene, East Orange, 
N 


Summers, Harry R., Summers 
Stationery Co., Baltimore, Md. 

Syaffa, H., L. C. Smith & Corona 
Typewriters, Inc. 


T 
Tate, James F., New York, N. Y. 
Taylor, Jesse, Globe Typewriter & 
Adding Machine Co., New York, 


a 2 
Thomason, T. J., Fort Pitt Type- 


writer Co., Pittsburgh, Pa, 
Thurber, C. W., New London, 
Conn. 


Toller, Frank G., Abbott Business 
Machines Co., Baltimore, Md. 
Toussaint, Mr. & Mrs. Ed. J. 
Central Duplicating & Machine 
Co., Camden, N. J. 
Tracy, A. H., Jr., Underwood 

Corp., Schenectady, N. Y. 
Tully, George V., Office Machine 


& Equipment Co., Montreal, 
Quebec, Canada. 
Tupper, Mrs. E., Southampton 


and New York. 


U 
Ulmer, Mrs. Louise M., N. Y. 
State Tax Commission, Albany, 
N. Y 


Untenberg, Martin, Mason Station- 


ery Products, Inc., New York, 
Vv 

Vreeland, James, Royal Type- 

writer Co., New York, ti 
Ww 
Watson, Chas. J., 


Peerless Im- 

perial Co., New York, N. Y. 

Weiner, Leonard, Capitol Office 
Machine & Equipment Co., Har- 
risburg, Pa. 

Weiner, S. S., Fort Pitt Type- 
writer Co., Pittsburgh, Pa. 
Wells, H. G., Barrett Adding Ma- 
chine Division, Lanston ono- 


type Co., Philadelphia, Pa. 
Weston, Herbert, Visible Index 
Corp., New York, Y. 
Willams, Clarence F., Postage 


Meter Co., New York, N. Y. 
Williams, Thomas E., Typewriter 
& Supply Co., Frederick, Md. 
Wilson, William Burton, 103 Park 

Avenue, New York, N. 
Wolowitz, W. H., United "Type 
writer Co., Washington, D. & 
Woods, W. E., W. E. Woods 
Typewriter Co., Providence, R. I. 
Wyatt, John H., Wyatts, Boston 
Mass. 


<> —____ 


NEW FIRM ORGANIZED TO LEASE MACHINES 

National Tabulating Service, Inc., 1807 Elmwood Ave., 
Buffalo, has been incorporated with capital of $50,000 
to provide International Business Machines service to 
concerns needing the machines for relatively-short 


periods. Cost analyses, 


labor distribution and in- 


ventory studies and other detailed statistical reports 


are available. 


Many concerns are not in a position to lease IBM 
machines for full-time use, it was pointed out by Presi- 
dent Harold M. Dean of the new company. Other 
officers of the concern are: Robert E. Sawyer, vice- 
president, and Robert J. Nelson, secretary-treasurer. 


—GET. 


—_———_0—= oe 


COLUMBUS FIRM ELEVATES N. M. PETERSON 

Neils M. Petersen, formerly vice-president, has been 
elevated to president of the Columbus Blank Book 
Company, 317 S. High St., Columbus, Ohio, manufac- 
turers of blank books and distributors of office furnik) 
ture and supplies. He has been with the firm for the 


past 35 years, and succeeds the late Fred H. Ellis. 


Succeeding Mr. Petersen as vice-president is Frat 
H. Gale, a member of the board of directors. Hari 
E. Squier, production manager, was named to fill Ml 
Ellis’ place on the board of directors—AK. 
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Modern! 


Plastic! 


New! 


PLASTIC 
DESK TRAY 


The ASCO 9 Woldmadter “Rotarian” desk tray will accommodate letter and legal 
size correspondence and papers. 





The “Rotarian” is made of plastic (phenolic) and its rotary-swivel action doubles 
the work of ordinary trays. 


The "Rotarian" is furnished with two rubber bumpers and four plastic bumpers to 
prevent desk marring. It is furnished in a soft, pleasing walnut color to harmonize 
with office surroundings. 


It is packaged in sets of two trays (including bracket and post) in an individual 
carton and then is master packaged in a master carton of six sets. 


Veta # 99 


Movable! 


Swivels! 

















Item | Width Depth Hght. Carton Shipping Wt. List Price 
“Rotarian” —| s | ee Bae $4.95 
Desk Tray Set 8% 13% 2 5 Ibs. per set* 











*Set is composed of two trays, post and bracket. 


ret Steel Sales Corporatiou 


NEW YORK 51, N.Y. 


300 EAST 145TH STREET — e 
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IN OTHER LANDS . 

2, calerw (Continued from page 102) | 4 

Er a» 2 

ell kets which could not be so economically or politicaia: 

ne ha) 4 reached from the parent source. 

Pre ha Wooden equipment is definitely unobtainable at ta 
4 hare of present time and cannot be secured either by inf 
Ue ence or by bribery. Not that the average business map 













worries as to what material he is forced to use so low 

as he can obtain the required goods in a reasona} 

y] MILLION PROSPECTS for time. Speed is of greater importance than money, je 

these present circumstances, but it must be remep 
bered that there is still a price control on much@ 
the office equipment as well as a purchase tax stil 

| applying on certain items. 

_ Wooden desks, cupboards, cabinets and seating h 
been largely replaced by steel, plastics and other mats 
rials and there is relatively little indication of ap 
resumption of wooden manufacturing for these pup 
poses until the present acute shortage of the 
material corrects itself—SATNA. 

— 2 —a 9 

ANNOUNCE PEN COMPANY TRADE COMBINES 

Two trade amalgamations in the fountain pen jj 
dustry are announced in the October issue of the 
tional Newsagent Bookseller Stationer, published 

London, England. 

' : F. C. Guildford, chairman and managing director 
‘) Cane: L. G. Sloan, Ltd., is quoted in a letter telling of 
opy-RIGHT amalgamation of interests between his company aff 


(front-vision, line-by-line) L. E. Waterman Company, New York, N. Y. Meetiz 


Cc oO PY | @) L D e R S$ “new world conditions in manufacture and distrih 












iy : aa 
laa : 
Vis °? w 
iY : ‘ 
LAA fz 





Y. ‘ : tion,” the business will be carried on by the Waterm 
ES, MR. DEALER, American business employs about | Pen Company, Ltd., The Pen Corner, 41, Kingsy 
& million Office Typists. Not all are your prospects, London W.C. 2. The staff of L. G. Sloan, Ltd, wi 
pas on YP eae 3 a E : | continue and the fountain pen factory of L. G. Sle 
or course. Many are already supp PY _ Ltd, in London will feature a range of British-m 
RIGHT Copyholders. But at least 2 MILLION need Watermans, supplemented by designs from Waterms 

. n Canadian factory. 
and will eventually buy Copy RIGHT. Hazell Watson & Viney, Ltd., who recently obse 5) 
Tie in your sales plans with our publication and their jubilee association with the Esterbrook é 


Company as their sole distributors in Britain 





mail advertising. It means substantial PROFITS to slsewhere, announced drat they Hate aeelaeee 
you... steady demand... repeat business. Single the partnership a more permanent one and ha 
trial sales frequently lead to formed a Limited Company to operate on and af 
= ‘a HK 2 October 1 under the title Esterbrook Hazell 
| | What Copy-RIGHT does | Purchases tor entire typing Ltd., the office situated at 52, Long Acre, Lon¢ 
. | staffs! W.C. 2. Business will be conducted by the same stafl@™ 
| for your Customers: . ada 
Saves Eyes, Effort, Errors + 2 
Fe’ ond up to $0% in typing MORE AND MORE AUSTRALIAN FIRM ANNOUNCES EXPANSION 
Fad time by holding notes DEALERS EVERY MONTH Experienced for more than 20 years in the ma 


facture of steel seating and posture chairs in Aus 


aed opine ene KOs stocking and selling the Universal Inventions Pty., Ltd., under cha mi 


ahead at shorter reading | Copy.RIGHTs as a regular ship of F. L. Gridner, recently purchased the H. B 

Cistonce Pim. 5 thus im- | if you haven't started ley firm, manufacturing pressed metal products, 
proving visibility, posture, Phases Australia, and is adding a two-story annex tot 
accuracy, speed. Auto- yet, get at least one sample plant at 192-6 Prince’s Highway, Arncliffe, N.S.W. Go 
matically points out right | and literature with wholesale facilities are offered for manufacturing of pres® 
line, holds place. data. steel seating for offices, theaters, and industry. Allé 





the steel is purchased in hundreds of tons direct fra 

the Broken Hill Pty., Ltd., mills. Steel pressing, woo 

Six Models hold papers up to 12", 16", 20", working, plating, and upholstering is all done un 
25", 30", 36" wide. one roof. 















—_——_ oo 
i? <—i6*—> p—» +75" —__-» 30» <«———— %-—___> 
‘ad = SS SS a ——— FIRM IN HOLLAND MAKES APPOINTMENT 
a p18 xan eam os ee Ruys’ Handelsvereeniging N. V., ’S-Gravenhagl 
iz - i Lange Voorhout 17, Hague, Holland, recently 4 
; : zt nounced the appointment of B. H. J. van Nunen, W 
| had been in the firm’s employ for several years, 
MAIL COUPON NOW! director. Previous to this elevation, Mr. van Nunen # Each 
iad IGHT Mfg Corporation Dept. D WTS served as assistant director. tion ( 
opy- a . —_————_——-o———— 
53 Park Place, New York 7, N.Y., U.S.A. MEXICAN FIRM TO NEW LOCATION J 
d literat nd prices. Cia. Continente, S. de R. L., recently moved’ 
: Hy ship ; Copy-RIGHT [Stock-Semple) on regular terms. offices to a more central location, the new address! 
ined ing Avenida Madero No. 47, Despachos 401 . 
—— ek Ak ak Mexico, D. F., Mexico. The firm was previously 1c 
oo, a acmmatemieadiianinbiiaa at San Juan de Letran No 9-107, in the same cily. 
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Even as an expert judge of pencil values, you could easily ee 


> 








guess high at the price of this aristocrat of our pencil line. 
Of course, the smart new plastic presentation case adds im- 
measurably to its appearance, but in the pencil itself you'll 
find solid worth such as has not been seen for years. Here is 
that rare product that appeals to people with expensive tastes, 
yet can be owned by almost anyone who fancies clean, chaste 
Fifth Avenue style. The rich contrast between its deep jet 
barrel and its gold-plated fittings, enhanced by the diaphanous 
beauty of the case, makes an almost irresistible appeal to the 


canny, gift-giving public. 








Each pencil is in rich, plastic Presenta- 
tion Case, protected by individual boxing. 














* 
: 
» 


SMARTLY CARDED 
TO RETAIL AT 


PROPELS: REPELS - excelo/ 


Aeronautics inspired the handsome de- 
sign, the balanced weight, the responsive 
handling and mechanical precision of this 
thoroughly trustworthy pencil. The return 
of competitive merchandising inspired its 
high-flown style and down-to-earth price! 
In every feature, the accent is on sales — in 
its gold-plated dome and deep pocket clip 
and tip, down through its jewel-like barrel 
that comes in such a variety of patterns and 
colors. In every way, this is truly the Pencil 


Package for today. 


MANUFACTURED AND GUARANTEED BY 
COLUMBIA PENCIL COMPANY 
NEW YORK, N. Y., U.S.A. 








Alfred Portelange of Ets. Portelange S.A., Liege, 
Belgium, dropped in for a visit on October 11. He 
is agent for Woodstock Typewriter Company and 
manufacturer of the Kara spirit duplicator described 
briefly in the September number of this journal. He 
timed his trip to the United States so as to include 
the National Business Show in New York. 


D. P. Cruikshank, president of the Steel Equipment 
Company, Ltd., Ottawa, Canada, inscribed his name in 
the Guest Book on October 15. A manufacturer of steel 
office furniture and filing equipment, Mr. Cruikshank 
was in Chicago for the purpose of trying to uncover 
sources of sheet steel. Shortages have resulted in the 
limiting of production in the steel equipment plant 
and a reduction in personnel, which Mr. Cruikshank 
is doing everything in his power to overcome. A native 
of New York City, Mr. Cruikshank went to Canada in 
1905 as general manager of the Library Bureau or- 
ganization. Eight years later he established his present 
firm, which has grown steadily ever since. During the 
war many of his employees were in military service. 
He was happy to report that most of them returned 
to their old jobs and 86 participated in a “welcome 
back” banquet recently. Each man present at the 
affair received a gift of $25.00 for each Christmas that 
he was in service. 


Walter Muggli of A. & W. Muggli, Berne, Switzer- 
land, and Arnold Muggli, director of the Swiss Food 
Rationing Office, also of Berne, favored us with a 
visit on October 15. The name Muggli is common in 
the Swiss office equipment industry. Jacob Muggli, 
grand uncle of these two men, took the first Under- 
wood typewriter to Europe and had representation for 
the continent. The late John Underwood made a prac- 
tice of calling upon him annually. Prior to the war, 
Arnold, as well as Walter, was engaged in the sale of 
office specialties. The two arrived in New York in 
time to visit the National Business Show. They 
planned to proceed to California before returning to 
Switzerland. They expected to call at the offices of a 
number of American manufacturers. 


Forrest Holladay of Holladay Business Machines was 


a Guest Book signer on October 18. Mr. Holladay was | 


in Chicago primarily to attend the annual convention 
of the Direct Mail Advertising Association, but he also 
was taking time to call on manufacturers whose lines 
he handles in his home territory. He was also search- 
ing for new lines, indicating a special interest in new 
types of dictating equipment. The fact that he was 
attending the DMA convention reveals his particular 
interest in business promotion by mail. He had with 
him some samples of printed pieces which he has used 
effectively. He is convinced that there is a great op- 


portunity for dealers to expand sales by using the mail 


approach. 


Ernest Frissell, president, and Marvin D. Campbell, 
Sales manager of the Dependable Manufacturing Com- 
Pany, Omaha, Nebr., were welcome visitors on Satur- 
day morning, October 19. They were both on a journey 
with a dual purpose—to contact and establish busi- 
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LITTLE Quality Carbons 
and Ribbons build dealer 
PRESTIGE — guarantees 
maximum service and satis- 
faction to the user. 


LITTLE Dealer Franchise 
protection eliminates com- 
petitive chiseling. 


LITTLE Factory Coopera- 
tion really helps the dealer 
to obtain a_ satisfactory 
share of the best customer 
requirements. 


LITTLE means profitable, 
clean cut distribution, plac- 
ing the dealer at the top in 
quality, dependability and 
protection. 


Write for details 
and samples. 


oA. . ITTLTE. 
NC - 


V 
Y 


MANUFACTURERS 


Factory, Rochester, 
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It Holds Good 


with a duplicator 
too 
that axiom about people wearing 
a path to your door if you have 


something good. 


They are coming to us because 


THE WRIGHT 








is a noteworthy contribution to 


the duplicator field. 





THE WRIGHT DUPLICATOR is a full size 
machine handling paper up to 9 x 15”. It is a 
sturdy machine with welded frame of heavy 
metal and with contact points hardened for long 
wear. Impression reller is mounted on ball bear- 
ings. Only one revolution to each print. 


The “Wright” is the Spirit Duplicator 
You can buy with confidence. 


PRICE $43.50 List 
Liberal Trade Discount 


Order a shipment of Wright Duplicators 
today. You will like them. 


Satisfaction Guaranteed 


Daya Mfg. Co., Inc. 








1330 Quincy St., N.E., Minneapolis 13, Minn. 4 





182 








ness relations with dealers, and to try to uncover 
sources of steel for use in manufacturing the com- 
pany’s line of stools and chairs. Although the firm 
has been operating only since 1940, distribution has 
been established through several hundred dealers. De- 
spite shortages, Mr. Frissell reports that deliveries are 
less than three weeks behind for most of their stools, 


Edwin O. Tupper of The National Business Show 
Company, dropped in at OA headquarters for a brief 
visit on October 22. He had just arrived from New 


| York and after a few calls continued west by plane 


to San Francisco. There he was to do some advance 
work on the San Francisco Business Show to be held 
in February. Having finished shortly before in New 
York with the best attended business show on record, 
he naturally was enthusiastic about San Francisco 
possibilities. 


Samuel Arlin of S. Arlin & Son, Montevideo, Uru- 


| guay, dropped in at OA headquarters on October 23, 


For two months he had been in the United States 
on a buying mission, spending most of his time in the 
East. From Chicago he planned to go to Toronto, Mon- 
treal and Quebec, then down to Boston and New York 
again, from where he will sail for Europe. He expected 
to spend about six months in his travels. Among other 
products Mr. Arlin is interested in all sorts of office 
and school supplies, also mechanical equipment such as 
staplers and duplicators. He is a member of both the 
British and American Chambers of Commerce in his 


city. 


H. F. “Sandy” Sanderson of J. A. Brucker Company 


and Ard Manufacturing Company, Evansville, Ind. 
signed the Guest Book ‘on October 23. Mr. Sanderson 
will be remembered by some as president of what is 


' now the National Office Machine Dealers Association 


about 20 years ago. He reports that volume in chrome 
furniture of the Ard concern is expanding far beyond 
best anticipations. A hobbyist in his spare time, he had 
come to Chicago to attend the annual Antique Show. 


C. Elmer Anderson of Anderson Typewriter Com- 
pany, Pasadena, Calif., phoned our office on October 
26. With Mrs. Anderson he had driven to Washington, 
New York, Buffalo, Grand Rapids and other centers, 
stopping in Chicago long enough to see the exhibits at 


| the NSA convention before continuing on to the East 


Coast. His return was to include stops at Kansas City, 
Denver and Los Angeles. 


Maurice M. Newmark, of Nu-Mark Products Com- 
pany, St. Louis, Mo., signed the Guest Book on Octo- 
ber 28. He had come to Chicago on a business mission 
which he was obliged to hurry in order to get home 
for a day or two before flying to Miami for the NOMDA 
convention. He is active in association affairs and has 
appeared on programs both national and district. 


Al Erlenborn, proprietor of Erlenborn’s, Aurora, IL, 
was a visitor at OA headquarters on October 30. Spend- 
ing some time at Associated Stationers Supply Com- 
pany, he crossed the street to our offices and told 


' something of the expansion of his quarters now in 


progress. He has doubled his space by taking the ad- 
joining store to the north and is proceeding with the 
remodelling, which not only will improve the general 
appearance of the store but provide space for enlarge- 
ment of certain departments. He expected to move into 
the new space by the middle of November. 


2 


IBM ELEVATES CHARLES E. McKITTRICK 
International Business Machines Corporation Tre- 
cently annouced the appointment of Charles E. Me- 
Kittrick as executive assistant at its world headqual- 
ters in New York City. Mr. McKittrick, who was pre- 
viously assistant general sales manager, joined the 
company in 1933 in Pittsburgh, Pa. 
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In sports, in life, in business—nothing can take the place of »% 
superlative performance! That’s why you and your customers ¢ 
will prefer All-Steel-Equip Files. It’s the quick-turnover line, the? 
profit line—it’s the dependable line that’s backed by more 
than 34 years of engineering experience. 





Because of current nation-wide conditions, we, like so 
many other manufacturers, cannot guarantee delivery in 
terms of the usual schedules. We’re sure, however, that you'll 
find All-Steel-Equip Files well worth waiting for. 





Rigid Frame Constructiod 
is provided by tor@ue 
plate reinforcepent 
under each drawgy shelf. 


4 


4 


Built for strength! 
Sturdy 6-post frame, 
rigid cross-bracing, 
full-opening drawers, 








OFFICE APPLIANCES, November, 


ALL-STEEL EQUIPMENT, INC. 


600 Cleveland Avenue, Aurora, Illinois 


ALL-STEEL-EQUIP FILES 


Lasting, chip-bvecf 
finish. Hardihare of 
genuine bhponze, 
beautifu 5 ee ore 


/ 


Drawer fronts are 
flanged back and are 
welded to bottom—pro- 


 '__ ee eee 





viding extra strength! 



















ALSO 2, 3 OR 
5-DRAWER SIZES 


We also manufacture 
a complete line of steel 
storage and wardrobe 
cabinets. 
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WHY YOUR CUSTOMER WILL 


SIT 





.... IN A CHAIR EQUIPPED WITH 
A SENG CHAIR ACTION CONTROL 


HE'S AT EASE—because SENG Controls assure 
comfortable, scientifically correct | 
back support. | 

HE'S ALERT—+to the instant response to any body 
movement provided by a SENG 
Action Control on his office chair. 


HE'S PLEASED—with the long, trouble-free service 
that may be relied upon when his 
chair is SENG-equipped. 

THAT'S WHY you should always look for the SENG 

Trademark on the Action Controls, when selecting 

your lines of quality office chairs. It will be found 

on the leading , 


makes. 





THE COMPANY 


1450 N. Dayton St. Chicago 22, Illinois 
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CLAIMS BRITISH WELCOME U. S. GOODS 

The “Buy British” attitude which had been so pro- 
nounced in England before the war is no longer eyi- 
dent insofar as American merchandise is concerned, 
Frederick C. Guildford, managing director of the new 
Waterman Pen Company, Ltd., said upon his arrival in 
this country recently aboard the “Queen Elizabeth.” 

“On the contrary, the British people today are en- 
thusiastically welcoming closer trade ties with Amer- 
ica,’ Mr. Guildford declared. “The American soldiers 
who were billeted in the British Isles during the war 
were the greatest ‘good will ambassadors’ the world 
has ever known. The English people, for the first time, 
really got to know Americans; like them exceedingly, 
and changed their whole attitude.” 

Concrete proof of this ready acceptance of closer 
American relations by the British was offered by Mr. 





MR. AND MRS. FREDERICK C. GUILDFORD PICTURED 
UPON ARRIVAL IN AMERICA ABOARD THE “QUEEN 
ELIZABETH.”—Mr. Guildford is managing director of 
the Waterman Pen Co., Ltd., the new British firm which 
succeeds L. G. Sloan, Ltd., exclusive sales representa- 
tives for Waterman’s pens and ink in Great Britain, 
the British Dominions and other parts of Europe for 
40 years. 





Guildford in the form of letters received by him im- 
mediately after announcement was made of the for- 


'_ mation of the new Waterman Pen Company, Ltd., re- 


cently. This new British company is the successor to 
L. G. Sloan, Ltd., one of Britain’s oldest fountain pen 
sales representatives, and exclusive distributor for 
Waterman’s pens, pencils and ink in the United King- 
dom and British Dominions, as well as many European 
countries. 

“Immediately after the new company was formed, 
we decided to send out a special, printed announce- 
ment of the event to all Sloan dealers all over the 
world,” Mr. Guildford explained. “We pointed out the 
cordial relationship that had existed for over 40 years 
between L. G. Sloan, Ltd., and the L. E. Waterman Co., 
of New York and Montreai, Canada, and added that 
the merging of our interests would place us in 4 
stronger position to meet new world conditions in- 
volving both manufacture and distribution. 

“Frankly, I had expected that the news might meet 
with some rather adverse reception. A few years ago, 
certainly, British stationers would have greeted the 
news with the attitude: ‘What a shame; another fine 
old English firm taken over by the Americans.’” 

Instead, letters started pouring in from all parts of 
the world voicing optimistic enthusiasm on the patft 
of former Sloan dealers. One come from far-off Singa- 
pore; another from Holland; others from South Africa 
Egypt, Australia and New Zealand. 

“One British stationer wrote: ‘This happy com 
bination of English, American and Canadian interest, 
which so effectively achieved great things in 
campaign in which I had the honor to take path 
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We Sincerely Hope— 





to be able to supply all our dealers with a normal 
supply of PRONTO Fibre Board Files in the near 


future. 


However, fibre board still remains available in 
limited amounts only. Under this circumstance, we 
continue our practice of trying to supply all our 
dealers with enough PRONTO FILES to cover basic 


requirements. 


ee ee oe te 


We know your demands are real and we are deeply 
im- appreciative of your continued patience and under- 


re- standing. 


ing- PRONTO FILE CORPORATION 


349 BROADWAY NEW YORK 13, N. Y. 


the 




















FIBRE BOARD FILES 


PRONTO 
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C-THRU’S NEW IMPROVED 
8°’ ADJUSTABLE TRIANGLES 


In rapid succession have come the Spee-dotter, the 
Quadrant Protractor and Center Finder, new French 
Curves, the improved plastic triangle, the all plastic 
T-Square. NOW, the new improved adjustable 8” 
triangle continues C-Thru’s parade of exclusive 
developments. 


1. Made of sturdier, clear, non-inflammable plastic 


2, Four circular openings for drawing circles of 2, 
%, 1 and 1% inches in diameter 


3. Notice tapered holes ‘4’ apart on two sides. These 
allow division of any line into equal parts by swing- 
ing the angle at any of its various degrees. 


4. Can be used for cross hatching, and architectural 
drawings of stairways 
* Speeds up letter spacing 
6. No protruding rivets or sharp points to tear tracing 
poper 


Made of eye-ease plastic. 








eT i i 
+ MAVIGATIONAL INSTRUMENTS - STERCILS - PROTRACTORS - OTHER DEVICES 


VL COVE 


RULERS « TRIANGLES 


meet F OR 8 , Cc ON N ee. oa 
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can only bring forth good in the commercial world,” 
Mr. Guildford concluded. 

Mr. Guildford came to America with Mrs. Guild- 
ford to discuss plans for the new English firm with 
Frank D. Waterman, Jr., president of the L. E. Water- 
man Company, manufacturers of pens, mechanical 
pencils and ink, and other executives of the American 
concern. Distribution problems and plans to expand 
manufacturing operations in England were to be dis- 
cussed during Mr. Guildford’s visit in this country and 
Canada. 

The formation of the new Waterman Pen Company, 
Ltd., was effected shortly after Mr. Waterman’s re- 
cent trip to Europe, Mr. Guildford revealed. Mr. Guild- 
ford, former head of Sloan, Ltd., was named managing 
director of the new firm, and his son, H. F. Guildford, 
was made deputy managing director. Frank D. Water- 
man, Jr., became chairman of the British firm. Head- 
quarters will remain at London’s famous “Pen 
Corner.” 
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FYBR GLASS DISPLAY—Eagle Office Equipment Co., Inc., 
made this profitable display of Rush Fybr Glass erasers in 
store at 265-267 Main St., Buffalo, N. Y., selling approximately 
105 erasers and 90 refills. The window has had a continued 
good effect on sales of the erasers, manufactured by The 
Eraser Co., Inc., 231 W. Water St., Syracuse 2, N. Y., and the 
window decorator, Louis B. Keller, was complimented on his 
effective presentation. 


SS 


F. L. VANDERLIP ANNOUNCES PARTNERSHIP 

The F. L. VanDerlip Company, office equipment and 
paper merchants of Hartford, Conn., has announced 
the formation of a partnership. In addition to F. L. 
VanDerlip, the new partners will be Robert M. Robin- 


| son, Elliott R. VanDerlip and Loring E. VanDerlip. 


Coming to Hartford in 1921, F. L. VanDerlip has 
been prominent in the office furniture field for the past 
35 years and has had wide experience in merchandis- 


| ing and sales. Assisting him will be Loring E. Van- 


Derlip, who entered the office furniture field in 1941. 
The furniture division specializes in executive and 
commercial grades of wood and steel office equipment 
as well as school ind library furniture. Many out- 
standing lines are featured. 

Robert M. Robinson and Elliott R. VanDerlip are 
in charge of the firm’s paper division. Both are widely- 
known in the trade and have been engaged in the 
wholesale paper lines for more than 18 years. A com- 
plete line of fine papers and paper specialties are mer- 
chandised and leading mill brand papers are carried in 
warehouse stock. 

The physical facilities as well as the scope of the 
business have been considerably expanded since its 
inception and in recent months the company has 
moved into its new showrooms at 326 Pearl St., with 
considerably increased display and warehouse space. 
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REGENCY 
Wf you're looking for smooth-writing, depend: 
able pertormance. the Stratord Regency is 
Son. Resse Gian Gabonese 
The ae 
his 5 
J 
and 6 
~ aqzes NeW Ifrdalis 
a 
yin- $] oOo 
f FOR SALES 
ast There's a big Stratford-hungry market waiting. And with the 
dis- heaviest national advertising schedule in our long, successful 
ri coreer, Stratford is blazing a wide sales-path right to your door. 
and We're telling millions of prospects about the great $1.00* pen 
ent value — Stratford Regency — via dramatic advertisements in 
yut- leading national magazines and newspopers in key cities from 
coast to coast. Stratford goes even further, with sales-compelling 
are mats and displays—free upon request—to help you corner your 
ne market for Stratford Regency sales. 
m- Keep your doors wide open—here they come! " 
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vith STRATFORD PEN CORPORATION., SALZ BUILDING, NEW YORK 1, N. Y. 
€. "Protected and sold under Fair Trade contracts ot $1.00 = STRATFORD AND REGENCY = REG. U. S. PAT. OFF. =DESIGN PAT. 140026- Copyright 1946 by Stratford Pen Corporation 
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Your enthusiastic 
reception of our 


new models in 





made the National 


Stationers Convention 





in Chicago a red-letter 


day on our calendar. 


, Se... 


in turn we have 


We're looking forward 





to the day when we can 


on its way to you... 


your shipment of 


CRAMER POSTURE CHAIRS 





chalked up another date. 


start a very special shipment 














POSTURE CHAIR COMPANY, INc. 


1205 CHARLOTTE STREET © KANSAS CITY 6, MO. 





FORM NEW SYSTEMS STUDY GROUP 

Formation of a national Systems and Procedures 
Association was recently announced, the purposes of 
the new group being to provide a means of study and 
dissemination of knowledge relative to systems and 
procedures, research, discussion and publication. 

The Philadelphia and New York City chapters, be- 
cause of their proximity, have taken the initial step in 
the formation of a national association. Other chapters 
have been developed or interest has been indicated in 
the following areas: Detroit, Cincinnati, Pittsburgh, 
Buffalo, Chicago, Kansas City, Boston, Albany, 
Wilmington and Washington, D. C., St. Louis, 
Rochester. Officers of the new association are: manag- 

















JOSEPH S. COVELL 


H. KENNETH MARKS 


ing director, Joseph S. Covell, Joseph S. Covell and 
Associates, 130 S. Eleventh St., Philadelphia 7, Pa.; 
president, H. Kenneth Marks, J. K. Lasser & Company, 
1440 Broadway, New York 18, N. Y.; first vice-presi- 
dent, William N. Ritchie, Lloyd Associated, Inc., Lewis 
Tower Building, 15th and Locust Sts., Philadelphia 2, 
Pa.; second vice-president, Frank Hoffman, Standard 
Oil Company (New Jersey), 30 Rockefeller Plaza, New 
York 20, N. Y.; treasurer, V. S. Shira, SKF Industries, 
Inc., Front St. and Erie Ave., Philadelphia 34, Pa.; 
secretary, H. John Ross, Continental Can Company, 
100 E. 42 St., New York 17, N. Y.; other directors, 
Richard B. Crean, Baldwin Locomotive Works, Chester 
Pike & Simpson St., Chester, Pa., and Everett J. 
Livesey, The Dime Savings Bank of Brooklyn, 9 DeKalb 
Ave., Brooklyn 1, N. Y. 


Membership on an Individual Basis 


Membership in each local chapter is based on an 
individual rather than a company membership basis 
and is to be limited to 60 in any one chapter. Each 
chapter shall not have more than three individuals 
of any one company at any one location. No employee 
or executive of a firm engaged in selling office equip- 
ment or supplies shall be eligible for membership. 

The association, which has already received many 
inquiries from interested individuals and companies in 
various sections of the country, is planning and is 
now in a position to organize chapters in other cities, 
according to Joseph S. Covell, managing director, who 
pointed out that a committee is now at work prepar- 
ing standard material for distribution to those in- 
terested in the formation of chapters in their respec- 
tive areas. Included with this material will be by-laws 
and operating procedures so that the organization 
work may go forward promptly in all parts of the 
country. 


The association’s program includes such activities as 
(1) case studies of specific problems in business sys- 
tems, (2) research in the basic tools of systems 
analysis including procedure manuals and flow charts, 
(3) standards of office mechanics such as filing sys- 
tems, and hand-clerical operations, and (4) prepara- 
tion of bibliography of systems data. 

“Because business moves on systems,” said MTF. 
Marks, president of the new organization, “we expect. 
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Freeway wrress 
Vee Ne ey 


(7141 SERIES ) 


fit every business need 

















In the popular 944" x 11%” size 
+... ruled brown and green on 
“Eye-Ease” green-white high rag 
content ledger paper, to reduce 
eye-strain and errors in posting. 


THE COMPLETE LINE 
7141 SERIES 
100 Sheets to a box—25 Sheets per band 
No. Description 

7141 CR Regord of Cash Received 

7141 CD-2 Record-of Checks Drawn 

7141 RI Record of Invoices or 
Vouchers 

7141 RJ Journal 

7141 BS- ‘- Bank Statements 

7141 PC. - Record of Petty Cash 

7141 CRS --Record of Cash Receipts 
and Income Record 

7141 CDP Record of Cash Disburse- 
ments, Purchases and 
Expenses 

7141 GL General Ledger 

7141 FS Financial Statements 


A PRODUCT OF THE NATIONAL BLANK BC 





THE WIDE CHOICE of expertly designed forms available in this new 7141 
Series of Unit Accounting Forms makes it possible to meet the accounting 
needs of practically every business . . . from the small one-man establishments 
to the large corporations. 


For example, forms 7141 CRS and 7141 CDP, illustrated above, provide 
all necessary original entries for the smaller business, with cash receipts and 
sales records on one form, check records, purchases and expenses on the 
other. Eight additional forms in this series, plus a wide variety of twenty-two 
in the larger 11” x 14” No. 7072 Series, fill the need for the more complete 
records of larger businesses. 


The instant availability of these stock forms makes possible the immediate 
installation of complete record-keeping systems. 


WRITE AT ONCE for Folder No. 41 describing the 7141 and 7072 Series 
with complete information and prices. 
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to fill a vital need, especially today when manage- 
ment must revise systems to meet changing circum- 
stances and needs. During the war, many business 
systems were revised to meet Government require- 
ments. Now, they have to be changed to meet the 
peacetime demands. While much progress has been 
made in individual instances, no classified body of 


| basic principles on systems and procedures is avail- 
able at the present time. Likewise, no comprehensive 


bibliography on systems and procedures is available. 
We, therefore, believe that our group will render a 
real service to business and to the community at 
large.” 

Officers of the New York Chapter are: president, 
H. John Ross, Continental Can Company; vice-presi- 
dent, H. Kenneth Marks, J. K. Lasser & Company; 
secretary, Everett J. Livesey, The Dime Savings Bank 
of Brooklyn; treasurer, Frank Hoffman, Standard Oil 
Company (New Jersey). 

Officers of the Philadelphia Chapter are: president, 
R. B. Crean, Baldwin Locomotive Works; vice-presi- 
dent, A. V. Stubenrauch; treasurer, A. L. Mettler, The 
Electric Storage Battery Company; secretary, S. T. 
Henshall, Sharp & Dohme, Inc.; director-at-large, 
E. Walters, Radio Corporation of America, R. C. A. 
Victor Division. 

Officers of the St. Louis Chapter are: president, 
Sherron W. Johnson, Southwestern Bell Telephone 


| Company; vice-president, George Massengale, Union 


Electric Company; treasurer, F. M. Stemmler; secre- 


tary, Mary Ruth Ballweg. 
+ 


NEW TYPEWRITER TO TOLEDO ESSAY WINNER 


When the Toledo, Ohio, Junior Chamber of Com- 
merce sponsored a contest to celebrate Father’s Day, 
they named J. Francis Seymour, manager of the 
Toledo district office of L. C. Smith & Corona Type- 
writer, Inc., as chairman of the event. A total of 
1,500 high school students competed in an essay con- 





REWARDING A WINNER—Carl Davis, Davis Business 

Machines, Toledo, Ohio, presents Grace Ann Holtgrieve 

with her reward for winning the Toledo Junior Chamber 
of Commerce contest. 


test on the subject, “The Grandest Dad I Know,” with 
the grand prize being a new Smith-Corona Clipper 
model typewriter. 

Late in September, Grace Ann Holtgrieve, a stu- 
dent at Notre Dame Academy, was announced as the 


| winner, receiving the grand prize from Carl Davis, 
| head of Davis Business Machines, at a special lunch- 
| eon meeting for the winners. Three cash prizes were 


awarded for the best essays in each grade, from the 
sixth to the twelfth—AK. 
1946 
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Just one example 
of how Rock-a-File works a 
ideally in location where ordi- | 

; wen 
nary file would be entirely 
impractical. 
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CONVERTS 


WASTE SPACE TO FILING SPACE! 








Yes, with Rock-a-File, hitherto wasted space is converted to valuable 
filing space. Due to its revolutionary side-filing development, Rock-a- 
File requires less than two-thirds the floor space occupied by drawer- 
type files! And because Rock-a-File compartments project only slightly 
when open—7*< inches in the largest model—it is easy to utilize alcoves, 
corridors and other locations formerly impractical for filing. 


Rock-a-File, the only truly modern file, offers many other outstand- 
ing advantages long sought by users of filing equipment. Check them 
... see for yourself that Rock-a-File has everything. 


Space Saving—Same capacity as 
drawer-type files in less than two- 
thirds the floor space. 


Complete Accessibility — Permits use 
by two or more persons at once. All 
compartments can remain open. 


ROCKWELL-BARNES COMPANY 


Specialists to the Stationer since 1903 


35 East Wacker Drive Chicago 1, Ill. 
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Time Saving—Open compartments 
do not block access to others in cab- 
inet. No waiting to get at contents, 


Less Tiring — Compartments open 
and close effortlessly at finger touch. 
Fewer openings and closings. 

































Nationally Advertised 


Topple Proof—Open compartments 
project only slightly—gravity center 
always within framework. 


Economical — Folders slide in and 
out sideways. No more mutilated 
tabs, indexes, guides. 


Write or wire today for complete details. 
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NATIONAL EXECUTIVE DESK 
No. 6612S 66” x 36” 


The manufacture of NATIONAL 
DESKS is being temporarily dis- 
continued while a new plant and 
manufacturing facilities are being 


prepared. ‘~~ =" 


It is our sinceré hope that we will 
again be able to serve our many 


loyal customers in the near future. 


NATIONAL DESK COMPANY 
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FREDERICK POST OFFERS NEW CALENDAR 

The Frederick Post Company, Post Office Box 803, 
Chicago, is offering the Post 1947 catalog calendar 
in 12x20-inch size, spiral bound, with engineering 
data and full twelve months on the back. This 
popular calendar has a vivid five-color inspirational 
theme, week-by-week giant size daily date numerals, 
and 52 weekly pages featuring standard items like 
tracing paper, ruling pens, drafting machines and 





ASOAY 


won 
' ib 





FREDERICK POST CALENDAR 


furniture, plus the introduction of the new drafting 
room merchandise ready for 1947. 

The calendars can be imprinted with distributors’ 
name, address and telephone number. All ideas, art 
work, and printing were prepared by Michael Mannion 
Advertising Agency, Chicago, in conjunction with the 
Wall Catalog Company. Free copies may be secured 
by writing the Frederick Post Company at the Chi- 
cago post office number, or the nearest Post dis- 
tributor. 


THEY DO SAY YOU CAN 
FILE ANYTHING IN 


SG PENDAFLEX 


bed 


CUSTOMER STOPPER.—Regardless of whether the little lady 
did her Pendaflex filing under C-for cat or K-for kitty, it 
stopped ‘em at the New York Business Show. It was adver- 
tising manager Sam Wood's idea for a big blowup used as 
background for the Oxford Filing Supply Company’s booth. 
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NEVA-CLOG 


Pee EU 


of a thousand uses 


TEMPORARY 
FASTENING 


A, 


PERMANENT 
FASTENING 





Great utility. Fastens in any position. Vertical 
or horizontal. One hand only. Light in weight. 
Strong. Ejector bar for misused staples. 2” 
throat. Indispensable for vertical filing. Slips in 
desk drawer, brief case or pocket. 

Staples used—Neva-Clog DJ-340, load 105, Capa- 
city 5/32”, 





A hes : “Az ‘ . 

Like Model J-30 but with special anvil—easily 
set for either temporary (spread) or permanent 
(clinched) staple. Quick and efficient. Necessary 
for many office duties. 

Staple used—Neva-Clog DJ-340, Load 105, 
Capacity 5/32”. 





-_ ~_. . m srry 


i 


Strong, tor heavier work, yet light enough for 
office use. Extra leverage drives staples easily. 
Fastens heavy bond paper, coated stock, cardboard, 
leather, chipboard boxes. Attaches tags to bales 
or bags. Portable. 

Staples used—Neva-Clog A-1000 (5/32” capa- 
city), L-1000 (3/16” capacity) load 100. 


NEVA-CLOG PRODUCTS, INC. 


Uses a heavy gauge flat-wire staple. Designed 
for fastening of tough material. Fibre, corrugated 
board, veneer, belting, etc. Rugged. Leverage 
gives power to force staples easily. Portable, use 
in any position. 

Staples used—Neva-Clog B-3/8, Capacity 14”. 


BRIDGEPORT 1, CONN. 





IN CANADA—CANADIAN STAPLES LTD., MONTREAL 
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Collier-Keyworth presents 






outstanding engineering in 


revolving chair controls with 
patented ‘‘Equi-Balanced” 
action that assures smooth, easy 
motion. Modern in design and 


appearance, these all-steel 


chair controls are construct- & 


ed to give enduring com- £ ; 


fort and satisfaction. 
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COLLIER-KEYWORTH CO. 
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SOUTH DAKOTA FIRM CHANGES HANDS 

Fred G. Kimball, president, and James E. Smeed, 
vice-president and secretary, of the Sioux Falls Paper 
Company, wholesale paper merchants in Sioux Falls, 
So. Dak., since 1906, recently announced the sale of all 
capital stock in the firm to S. A. and Dempster 
Christenson and Lyle Jones. 

It was explained that present stockholders and offi- 
cers will continue to operate the business until Janu- 
ary 1, when the stock will be transferred to the buyers, 
as provided in the sales agreement. 

S. A. Christenson, president of the Sioux Falls Book 
and Stationery Company, announced that Lyle Jones 
will be general manager of the paper firm after the 
first of the year, and that the new owners plan to 
continue the policy of the present organization and 
retain its personnel. 

One of the larger wholesale businesses in South 
Dakota, the Sioux Falls Paper Company is located at 
First Ave. and 1lth St., Sioux Falls. The building, 
three stories and basement, cost $103,000 without fix- 
tures when constructed 20 years ago. The firm’s trade 
extends through all of South Dakota and into north- 
west Iowa and southwest Minnesota. 

Fred Kimball and Harry Pomeroy, the latter now 
retired and living in Miami, Fla., founded the com- 
pany in 1906, moving several times as the business 
grew. In 1910, the firm was incorporated, with James 
E. Smeed joining the organization. 

Referring to the company as “the original Sioux 
Falls paper business,” Mr. Kimball said it handles all 
coarse and fine papers and paper sundries. It employs 
40 persons, ten of whom are city and territory sales- 
men. 

The retiring merchants said they had no immediate 
plans for the future —BJ. 


ee 


OPEN OFFICE SUPPLY FIRM AT MONROE 

Formal opening of the retail store of the newly- 
formed Davidson Office Equipment Company, Inc., at 
210-212 N. Second St., Monroe, La., was held on 
September 7. 

President and executive head of the new organiza- 
tion is Drew M. Davidson, a former Army Air Forces 
first lieutenant, Office manager is O. R. Lewis and the 
city salesman is Edward Kester. Others of the staff 
include James E. Davidson, a brother to the president; 


| and Miss Betty Wilds and Miss Doris Musick, office 
| workers. 


The store is located in a building which provides 
2,500 square feet for display space and 1,000 square 
feet for storage. 

9 
PLAN BUSINESS SHOW AT BUFFALO 

Arrangements are progressing for the 17th Annual 
Business Show to be staged by the Buffalo Chapter 
of the National Association of Cost Accountants at 
Memorial Auditorium, Buffalo, N. Y., December 5 and 6. 
New business equipment, some of which has never 
been displayed in Buffalo before, will be exhibited. 
John H. Goodwin Jr. is general chairman of the show. 
Norman E. Lilga is honorary chairman.—GET. 

ee 


R. M. IVES APPOINTED BY HOUSTON FIRM 
The appointment of Robert M. Ives as general man- 


| ager of the Wilson Stationery and Printing Company, 


Houston, Tex., has been announced by E. C. Wilson, 
president. 

With the exception of his war service, Ives previously 
was with Remington Rand, Inc., for 25 years, and much 
of that time was sales manager and field executive in 
Texas, with headquarters in Houston.—EWF. 

wd linia ieeesiiess 
OPEN TYPEWRITER BRANCH AT MANGUM, OKLA. 

The Hodgkinson-Jackson Typewriter Exchange, with 
home offices in Hobart, Okla., has opened a branch 
office at Mangum, Okla.—EWF-. 
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TAKING THE COUNTRY BY STORM...BUILDING BUSINESS... VOLUME... PROFITS 









Jam-Packed with 
Quality Features... 
Mass-Produced to Sell to 


You at Substantial 





Dealer Discount 
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Because these pens are abselute 


ORL, 
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tops in value, offering: 

Assorted colors .. . 
brown, burgundy, 
green, grey, blue, etc. 
One-Stroke lever fill LL i ee LA Aa A ML Ee 
Visible ink supply 
Special alloy point 
Cap with gold-plated clip & band 
Self-tightening, gold-plated clip 
Special inner cap 
NON-BREAKABLE 


WRITTEN GUARANTEE 
WITH EVERY PEN 
against defective materials or 
workmanship. 
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POPULAR GRADES 
1. Soft 
2. Medium Soft 
2-4/8 Firm 
3. Hard 
4. Extra Hard 





This is the 
QUALITY 
pencil that 
your trade 


knows and pre- 
* 


MICROFINE 
lead 


fers ...a marvel 

of writing plea- 
sure, efficiency and 
economy! Perfect 
for business, school 
and general all-around 


use everywhere. 





Hexagon ... Green with striped 
edges characteristic of OTHELLO... 


Uniform Smooth-writing 
- ready-sharpened 


Strong, 


bor SencilCo. Inc. 
221-225 4th Ave., NewYork City 3 
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VIRGINIA-NORTH CAROLINA NEWS NOTES 
J. F. Howison, Correspondent 


Louis P. Selden, craftsman for 42 years with the 
Southern Stamp & Stationery Company, Richmond) 
and manager of the firm’s rubber stamp department,” 
died in October. Prior to World War I, Mr. Selden’ 
was a member of the 111th Field Artillery. 

Surviving are the widow, Mrs. Edna May Selden; 
son, Murrell G.; daughter, Shirley; brothers, Charles’ 
P., Albert R., and Walter R.; and grandson, Murrell] 
G. Selden, Jr. ; 


* * * 


It is a pleasure to record the rapid advancement 
in music of Clyde Wilkinson, Cole, Harding & James, 
Inc., Richmond stationers. Mr. Wilkinson, who wa 
once reported missing in action in France in 1945) 














CLYDE WILKINSON 


is a member of the choir of 100-year-old St. Paul’ 
Episcopal Church at Ninth and Grace Sts. He wag 
featured in October on the radio as a baritone soloist 
in the program of “Beautiful Memories,” singing “Lord; 
God of Abraham.” j 
. + * a ? 
Lawrence N. Mauck, owner and operator of theg 
American Typewriter Exchange of Richmond, Va., i 
now recuperating at his home after a recent minor 


operation. 
o* * * 


B. W. Ward, manager of the Richmond branch 
office of Remington Rand, Inc., recently underwen 
a major operation successfully and is now home. — 

* * * b 

B. V. Cole, representing Cole, Harding & James, Inc, 
Richmond, followed his custom of regular attendance) 
at NSA conventions. He reports a splendid meeting a& 
Chicago with interest keen and the program profit 
able. He recalls meeting a Mr. Lukens, evidently thé 
son of your correspondent’s old friend in the sta= 
tionery business at Philadelphia, Pa., when he lived 
there for ten years as manager for A. B. Dick Compan 

* a oe E 

Woodson Waddy, Everett Waddey Company, Rich= 
mond, attended the convention in Chicago, but was 
ill most of the time. Sam Rosendorf, Jr. of Souther 
Stamp & Stationery Company, Richmond, was presem 
and looked after some of his business details relatin| 
to early delivery of Sound On Wire dictating machines 


a * * 

My friend Jim Ward of Shipman-Ward Manufacture 
ing Company, Chicago, again reminds me that the 
regular monthly bulletin will be mailed free to afl 
of the readers who make application to him. 

* - ~ 

L. A. Sandin, Richmond stationer whom you 
correspondent calls the champion barter stationer 
the city, now has a much enlarged stock of stap 
items, different than when he started out a ™ 
years ago. Then, there were many empty boxes @ 
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su BERNARDS 


... they STAY sold 
© 


The standard of quality in 
stationery tools for three- 
quarters of a century... 







LOOSE LEAF VACUUM PUNCH No. 2600 


Standard Dies — 1/8”, 
3/16”, 1/4”. Light, 
strong stationary strip- 
per spring. Duplex con- 
trol stops. Reach 
1-1/16”. Nickel plated 
finish. 


CErD 
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STAPLE REMOVER No. 150 


Fits the hand comfort- 
ably. Works easily, 
quickly, without dam- 
age to paper. Fits all 
sizes of staples. Spring 
action. Nickel plated 
finish. 


A precision-built tool. 
Twin spring action. 
Parallel action jaws 
with compound lever- 
age. Adjustable gauge. 
Opens and strips 
uickly. Nickel plated 
nish. 


Order from your stationery distributor for early delivery. 


Let us send you this valuable guide. Please use 


* R F F ‘3 BERNARD CATALOGUE OF STATIONERY TOOLS 
coupon below. 


W* SCHOLLHORN COMPANY 


“Quality Tools Since 1870” 


BERNARD 


TRADE MARK REGISTERED 
RS 





Wm. Schollhorn Company, 
! 3511 Chapel St., New Haven 9, Conn. I 
| Sirs: Please send me your catalogue of Stationery Tools. | 
NAME 
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cartons on his shelves. Mr. Sandin is still looking for 
a larger, more suitable store on the ground floor. 
* > os 


J. B. Alexander, state manager for Remington Rand, 
Inc., in North Carolina, expects to reach his goal of 
a half a million dollars worth of good business for the 
year, 1946, each of his salesmen making 125 per cent 
of quota. 

* of * 

With grief, we record the death at Richmond of 
William Kempton, 75, the revered father of two sons 
and one daughter of the Kemptons in Richmond Office 
Supply Company. Mr. Kempton was born in Tyrone 
County, Irelana. Burial was in Woodlawn Cemetery, 
New York City. 

* * * 

L. W. Wellbrock, state manager for the Royal Type- 
writer Company in Virginia, says, “All of our salesmen 
who have returned from armed service abroad— 
Bartlett of Richmond, Cable of Harrisonburg, and 
Bishop of Petersburg—have struck their old pace in 
selling typewriters. It goes without saying that our 
old reliable dealers who remained at home are also 
doing a good job. All we need now is more typewriters 
to satisfy their urgent needs.” 

* *x * 

Small business men were to gather at Richmond 
in the latter part of October at Hotel John Marshall 
in a meeting preliminary to the organization of the 
Third Congressional District unit of American Associa- 
tion of Small Business. James E. Gardner, president of 
Business Equipment Company, Inc., was slated to 
preside. 

co a 

Miss Cornelia Anne Larus of Stony Point Estate at 
Richmond was married recently to Lmmeit M. Avery, 
Jr., son of Emmett M. Avery, Sr., manager for Virginia 
of the Marchant Calculating Machine Company, Oak- 
land, Calif. Rev. William O’Hara officiated at the 
ceremony, attended by many distinguished guests 
from outside of Richmond, including Sir Robert and 
Lady Sinclair of England. Miss Larus is the daughter 
of Mr. and Mrs. Lewis G. Larus of Richmond, The 
newlyweds will live at Bon Air, Va. 


* * * 


L. W. Lipford, veteran typewriter dealer and sales- 
man of Richmond, has moved from Grace St., and is 
now sungly housed at 417 Broad St. in a two-story 
building. His younger son is associated with him in 
the business. 

* HE co 

Morris Langhorne, manager of the supplies division 
of Remington Rand, Inc., in Virginia, recently left on a 
well-deserved vacation of two weeks in New York 
City and Canada. He says this is the longest vacation 


| he has ever enjoyed. 


=e —___ 


RADIO SALUTES WRITING INK INDUSTRY 

In one of the periodic Valley Forge Caravan radio 
salutes over station KYW, Philadelphia, Pa., the writ- 
ing ink industry was recently saluted as follows: 

“With this 1317th broadcast we honor as our hosts, 
Allen H. Center, Parker Pen Company, and B. Cater- 
son, Jr., L. E. Waterman Company. 

“Modern writing inks are designed to serve equally 
well in fountain pens and dip or steel pens. The two 
main types in use today are washable inks (a non- 
permanent type) and the permanent inks. The first 
are made of aniline dyes and water, while the per- 


manent inks are made of aniline dyes, iron sulphate, 


tannic and gallic acid. Permanency is achieved by re- 
tarding oxidation through the use of some free volatile 


acid, usually hydrqchloric or sulphuric. Permanent inks, 


for records must last as long as the paper on which 
they are written. They must be fast to light, water 
and age. Fountain pen manufacturers have found that 
the majority of repair jobs on pens results from the 
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an AMAZING Prorit OpporrTuUNITY. 
CREATED sy FEDERAL LAW 








INCOME TAX RECORDS 


NEEDED NOW MORE THAN EVER UNDER NEW TAX LAWS 


Here’s the really COMPLETE Tax Record that offers your customers every essential feature. Original, genuine 
LIBERTY TAX RECORD provides for EVERY FEDERAL AND STATE TAX NEED... and covers ALL 


essential business records. Protected by 6 U. S. Copyrights. Nothing else quite like it. 


PLACE SAMPLES OF ALL INCOME TAX RECORDS SIDE BY SIDE AND 9 OUT OF 
= 10 OF YOUR CUSTOMERS WILL CHOOSE THE LIBERTY, REGARDLESS OF PRICE 


Merchants and professional men of all kinds buy LIBERTY TAX RECORDS to have a simple, easily kept 


record of business income and expense, and to avoid tax penalties and overpayments. The LIBERTY is a sure 


REPEATER. Once used, always used. 


FREE SELF DEMONSTRATORS 


FOR WINDOW AND COUNTER USE 7a 0° 





30 year established retail price 


Improved 1947 Edition 
Strictly up-to-date 


Generous Discounts 
for High Markup 











ORDER THROUGH YOUR JOBBER OR DIRECT 
COMMONWEALTH PUBLISHING CO., 508 So. Dearborn St., CHICAGO 5, ILLINOIS 





Tax Record Specialists for over 30 years 
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FOUNT-O-INK Writing Sets 


ARE BUSINESS BUILDERS 









FOUNT-O-INK 
stream line sets 
are equipped with 
stainless steel 
points or 14-k 
solid gold points 
and priced 
accordingly. 


No. D-23-M 





* Induction-commeplians ink supply. 
* Capillary action pen fills itself. 
* Writes with controlled, even ink flow. 
* Instant and continuous writing action. 


* No messy well filling, ever. 





No. 14225-BR 











FOUNT-O-INK is a full line, from — 
inexpensive utility sets to las 


quality sets with style and — 
beauty for the, high- 4 
class cae! a 

No. 1422-W 









FOUNT-O-INK Writing 
Sets are made in com- 
binations of metal and 
plastic. Mahogany, wal- 
nut, jet and a full line of 
bright new colors. 






No, 1425-BR 





No. 1422544-BR 








The Executive sets, single and 
double, or with ornament, have 
metal cover, massive metal base 
and 14-k solid gold pen points. 
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A full-color catalog free to dealers. 


Gregory 


FOUNT-O-INK COMPANY 


Los Angeles 41, California 


Copyright—Grecory Fount-O-INK Co. 1946 
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use of inferior inks which clog the ink-feed com- 
ponents. For this reason pen-makers prefer to make 
their own inks of various types, recommending 
them for their specific uses. Quick-drying inks, of 
which the public has been made conscious in recent 
years, eliminate the necessity of blotting paper, for 
in this instance the ink is of a type that penetrates 
the surface of the paper rapidly, thus drying almost 
instantly. This type of ink was devised for use with 
a specially-constructed fountain pen and is not usable 
in pens of any other types. 

“Though modern inks are a development of this 
century, ink has been known and used since the 
first civilization. Inks of the past have been made of 
an extract of logwood found in the West Indies, from 
a glandular fluid of the cuttlefish, and from cochineal, 
a dyestuff from the dried bodies of scale insects. 

“As to the outlook of the industry now, it is ap- 
parent that writing inks are in increasing demand. 
One of this nation’s major pen-makers in its 58-year 
existence has produced 70 million pens. Add to this 
figure the production of 108 other pen-producing 
firms and one realizes the amount of ink necessarily 
used for pens alone. The war period sharply increased 
demand for pens and inks. During that period, civilian 
consumption was held to a minimum, for all effort and 
facilities of the major companies at least were directed 
toward material production. Artillery, rocket and 
bomb fuses, radio equipment and other items were 
turned out at tremendous rates. Parker for one, and 
there may be others, received five Army-Navy E 
Awards and prides itself on the fact that they pro- 
duced desired equipment for this nation and allies at 
no profit whatsoever, which is the way they wanted it 
to be. For this, all Americans join the Caravaners in 
tribute to outstanding pen and ink manufacturers to- 
night!” 


NEWS NOTES FROM THE MARITIME PROVINCES 





William McNulty, Correspondent 





“If ribbons are getting in your hair, 
Please accept my dare.” 

In this manner Ed Field, Lewiston, Me., a specialist 
on sales and repairing of office appliances, dabbles in 
rhyme in behalf of not only sales of ribbons, but re- 
pairs and parts as well. His “dare” involves a challenge 
to test his claim that he will supply ribbons and re- 
pairs that will assure satisfaction. A guarantee accom- 
panies the repair work, including installation of parts. 

* * * 


Wyatt’s, Boston, Mass., are certainly not cramped 
for space at their showroom in the Back Bay district, 
close to the public library and a number of hotels. 
The large showroom is the full width of the store, 
except for the doorway. The depth is about 60 feet and 
width about 30 feet. Coupled with the sales and re- 
pairing of typewriters and adding machines is a rent- 
ing service on typewriters. With several colleges and 
private schools for both sexes in the Back Bay and just 
across the near-by Charles River in Cambridge, there 
is a special demand for renting as well as the repair- 
ing. A side line is electric shavers, and this is one 
of the few office equipment entities which handle the 
whisker eliminators. 

* a * 

Office appliances, including typewriters, adding ma- 
chines, stencils, filing systems, Multigraphing facilities, 
check machines, and addressers played an active part 
in the potato harvesting, storing, shipping and market- 
ing program in northern New England, particularly in 
Aroostook County, Me., claimed to be the heaviest po- 
tato-producing county in the world. The 1946 crop was 
larger than for many years, and involved use of many 
thousands of workers from outside the county. Grow- 
ers, storers, dealers. and shippers improved their office 
effectiveness by additional office equipment. 
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WRITE up more profits 
with WRITE products 


WRITE products offer office work- 
ers what they demand in Carbon 
Paper and Typewriter Ribbons . . . 
more copies, cleaner copies from 
every sheet of carbon paper . . . 
long wear from typewriter ribbons 
that produce clean, sharp, legible 
work. 


For customer satisfaction that spells 
more sales, greater profits, stock 
and display WRITE products. Re- 
member—you can’t go wrong with 


WRITE! 


Immediate Deliveries 


420 Lexington Ave., 


17. N.Y 
T\feke) 1.10) 9 404°) wee eere '7. 
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An adjustable desk lamp for the discrimi- 
nating buyer of fine merchandise. 


reasons why LASCO lamps 
have met with National 
acceptance .......-. 


Designed for light. 

Simple design, cast base. 

Rigid construction. 

Rubber feet prevents scratching of desk. 
Brass ball swivel, making shade adjustable. 
All connections permanent with wire nuts. 
All electrical devices underwriter approved. 
Instant starting switch. 

Durable brown wrinkle finish. 

Priced right, reasonably prompt delivery. 


LAKE SPECIALTY CO. 


711 West Lake Street Chicago 6, Ill. 
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NEWS NOTES FROM NSA DISTRICT NO. 8 





Gene Mitchell, Correspondent 





Hearty congratulations to our old friend, Walter C. 
Guy, president of Arkansas Printing & Lithographing 
Company, Little Rock, Ark., on his recent election at 
the San Francisco Shrine meeting to the high office 
of Imperial Outer Guard, which is the first step 
toward the top office of Imperial Potentate. Walter 
is past governor of the 8th Region, president of the 
Southern Graphic Arts Association, and a former 
school teacher in Missouri and Illinois, where he was 
also a football coach. Later he was in charge of the 
U. S. Veterans Bureau in four states. Walter is Past 
Potentate of Scimitar (Little Rock), Past Master of 
Trinity Lodge No. 694, and vice-president of the Cen- 
tral States Shrine association. He has served Little 
Rock as president of the Chamber of Commerce, Com- 
munity Chest and Kiwanis and is on the board of 
the Arkansas Crippled Childrens Home and Hospital. 
He has earned and is deserving of the honors recently 
bestowed upon him. 

* OK * 

You travelers and dealers who skinped the Midwest 
Travelers golf party and outing at Santa Fe Hills 
Country Club, Kansas City, Mo., in September, really 
missed a treat. Present were eighteen travelers and 
26 dealers, among whom were Fred Brous, Crane Com- 
pany, Topeka; Jack Crow, Hall Stationery Company, 
Topeka; Ralph Sleeper, Office Supply & Equipment 
Company, Topeka, and Leonard Wilcox, Roberts Print- 
ing & Stationery Company, Hutchinson, Kans., together 
with practically every local dealer and traveler and 
several travelers from other points. There were 44 
present and 44 prizes awarded for golf, soft ball, 
horse shoes, bingo and attendance. The party over 
and everything accounted for, found no profit and 
no deficit. The various committees, each of which 
did a most commendable job, consisted of: Golf, 
Heine Sengbush, and Walter Kane; soft ball, Bill 
Cromwell and Chet Smith; other events, Verle Lee 
and Lloyd C. Hill; publicity, Lyle Turner and Roy 
Wood; chairman, Dan A. MacDougall. 

ok ok * 

A recent visitor to St. Louis, Oklahoma City and in- 
termediate points was Paul Bookwalter of National 
Ring & Leather Company, Mansfield, Ohio. 

* * * 

A first-timer at a Midwest Travelers party was 
“Judge” Clifford D. Lewis, president of System Service 
Company, (Blue Bonnet typewriter products) of Haw- 
thorne, N. J., who-was a guest at the recent golf out- 
ing in Kansas City. 

* * * 

S. Guy Norman of Hoosier Desk Company, Jasper, 
Indiana, anonunces his firm is suffering from a juris- 
dictional labor strike, the plant having been com- 


| pletely shut down for several weeks. 


* * * 


Several parties of stationers and travelers left St. 
Louis at various intervals for the NSA convention in 
Chicago. Those leaving in a group on Sunday morning 
included Mr. & Mrs. A. J. Bartens, Shallcross Printing 
& Stationery Company; Mr. and Mrs. Fred Pierce, 
Graham-Pierce Company, East St. Louis; William 
Schmiederer, Buxton & Skinner Printing and Station- 
ery Company; Mr. and Mrs. F. K. Adams, Walter 
Ruedy and Walter Weihe, S. G. Adams Company, 
Hugh Alexander, Skinner & Kennedy Stationery Com- 
pany; Herb Buschart, Buschart Brothers Printing 
Company; Chester Kennedy, William J. Kennedy Sta- 
tionery Company; Izzy Voda and Jack Johnstone, 
Wallace Pencil Company; Mr. and Mrs. William Glenn, 
Oxford Filing Supply Company; Herbert Held, Black- 
well Wielandy Company; and Binks Weingaertnet, 
Egyptian Stationery Company, Belleville, Il. 

Those going at other times were Newell Augat, 
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. . « With Everything It Takes 
for All Office Dictation, Reporting, Play-Back and Transcribing Uses 


AGNETIC Wire Recording-Reproduction is DEFINITELY HERE... 
M with every feature business has requested in a complete Dictation 
unit. . . . Microphone Control for dictation. . . 


. Foot Pedal control 


or button control on typewriter itself for transcribing of dictation and playback. 


.. + 2-way phone pick-up... . 


Yes—Wire Recording is here, with all its 
exciting potentials for Business, Education, 
Dictation and Transcription, executive con- 
ferences, conventions; presentations, sales 
training classes, speech classes, screen and 
radio training courses; educational, medical, 
hospital, legal, court, governmental, radio, 
news reporting and other requirements. 


Now the Peirce Magnetic Wire Recorder, 
war-proven in hundreds of installations by 
land, sea and air—completely redesigned 
and perfected—IS IN QUANTITY PRO- 
DUCTION . . . both the life-time heavy- 
duty model and the portable airplane-type 
unit, * * * * * 

Talk—and listen—to the Peirce Wire Re- 
corder, . . . Sense the scientific magic by 
which it "freezes" SOUND on a thin stain- 
less steel "thread," with such high sensi- 
tivity and flexible amplification that, as 


Get full details about the Peirce Wire Recorder now. 


PEIRCE 
1328 SHERMAN AVENUE 
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never before, it solves all recording and 
transcribing. 


The Wire Recorder reproduces sound with 
amazing clarity . . . reproduces voice with 
all the speaker's force and personality .. . 
records, preserves and plays back radio 
programs, including music. 


Remote Control . . . As simple to operate 
as your radio. 


You can play back a Wire Recording ten 
thousand times with no loss of the volume or 
the incomparable tone quality. You can 
erase a recording and record anew by 
flicking a switch. One smail spool of stain- 
less steel wire records 66 minutes. 


Secretaries and typists are delighted with 
the Wire Recorder BECAUSE IT SPEAKS 
SO CLEARLY. . . . The unit weighs only 
30 Ibs. 


RECORDER 
e (DEPT. OA) -e 


November, 1946 


A LIFE-TIME OPPORTUNITY. 
for HIGHLY QUALIFIED 
DISTRIBUTORS 


In step with rapidly increasing pro- 
duction, we are establishing Peirce 
distributors in leading metropolitan 
areas for the sound long-time devel- 
opment of the market for Wire Re- 
corders. 


Distributors should have successful 
business appliance selling and sales 
management experience—also ability 
to cover the Recorder's broad mar- 
kets in business, education, the pro- 
fessions, government, etc. 


If you qualify and are responsibly in- 
terested, write fully at once, covering 
your experience, financial and other 
qualifications and plans. 


Write for large illustrated folder. 


PER ce@@ reconden 


CORPORATION 
EVANSTON, ILLINOIS, U.S.A. 
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Wallace Pencil Company; Mr. and Mrs. Gene Mitchell, 
manufacturers’ representative; Mr. and Mrs. Ted 
| Fritsch, S. G. Adams Company; Mr. and Mrs. Ernie 
Lessard, Lessard Printing & Stationery Company; Lou 
Wingert, General Pencil Company; Jim Collem, Com- 
fort Printing & Stationery Company; Ed Beckman, 
Skinner & Kennedy Stationery Company; Lou Blair, 
Louis Blair Stationery Company; E. A. Holscher, 
| Holscher Office Furniture Company; Charlie Peeper, 
Clark-Peeper Office Equipment Company; Gene Sioltz, 
Indiana Desk Company; F. W. Leventhal, Henry Clark 
and Charles Patterson, Federal Office Equipment Com- 
| pany; and Dave Row, Buxton & Skinner Printing & 
Stationery Company. 
* * * 

Missing from the NSA convention were those two 
| fine Kansas City stationers, Cliff Talty of Gallup Map 
| & Stationery Company, and Paul Baird of George E. 
| Baird & Son. There were many inquiries as to their 
| whereabouts. 
.- e © 

The Midwest Travelers Club 1946 roster has been 
mailed to members and 8th Region dealers. If anyone 
was overlooked in this mailing, please request a copy 
from the secretary, R. C. Moore, 204 Dwight Building, 
Kansas City, Mo. 

a x * 

Our old friend, Karl E. Castle, formerly with a 
Washington, D. C., dealer, has returned to Chicago to 
join the forces of Louis Melind Company, and to 
again make his home in the Windy City. 

* * * 


Art Pfister, who recently returned from the service 
to rejoin his firm, Smead Manufacturing Company, 
Hastings, Minn., is again covering his old territory 
of Oklahoma, Kansas and Texas. Welcome back, Art. 

* 


* * 


It was good to see Carl Kaufman of Speed Products 


3 TUMBLER Company, back on the job greeting his friends at 
NSA, after almost two months in an Iowa hospital. 

COMBINATION LOCK 1. . 
Among those absent from the NSA convention, was 
e that superb salesman and gentleman, Ray H. Mc- 
Gowan, until recently sales manager of Shaw-Walker 
1 HOUR Company. His many friends are hoping they may 


Always Convenient greet him at some of next spring’s regional meetings. 
> * * 


Easily Concealed FURNACE TESTED 
Your correspondent and Mrs. Mitchell were happy 


DEPENDABLE PRACTICAL to welcome to St. Louis Mrs. Jeffie Fulton and Miss 


Sue Harding, of Fulton Stationery Company, Houston, 
Texas, who spent a few hours between trains enroute 


. i. A 
Every community has a ripe market from the NSA convention to their home. Two very 
charming ladies and most efficient stationers are they. 


for wall safes. New home construction 
- * + 


Is under way—cash mon the demand | Springfield, Mo., turned out 100 per cent for the 
for this extra convenience — HOME NSA being represented by Lt. Governor Ed Schelpman 


Protection of Valuables and Mrs. Schelpman of Elkins Swyers Company, Frank 


McClure of Inland Printing Company, and Mr. and 
SIMPLE TO INSTALL | pany. 


Mrs. George Wilkerson of Smead Manufacturing Com- 
Either into new or old homes. 





* * * 

Our hearty congratulations to our past governor 
and immediate past president of NSA, Robert D. 
Latsch, on a very fine job of making great accom- 
plishments during his two years as NSA president. 


os $$ 


NEW ENGLAND TRAVELERS CLUB NOTES 


Fits into any type wall 
construction — mounts 
flush in the wall—or 
floor. Two models avail- 
able—Order samples— 
regular dealers’ discount 
— quick deliveries. 











Payson Lowell of John A. Lowell Banknote Company, 


Boston, Mass., and low net of 64 by Don Richardson, " |. 


MEILINK STEEL SAFE co. Storrs & Bement, Boston. a 


TOLEDO 6, OHIO Paul Dell has opened a store at 165 Devonshire St. 


NEW YORK « CHICAGO Boston, to be known as the “Service Pen Shop,” where* 
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The New England Travelers combined with the © 
Boston Stationers in holding a golf tournament and ~ 
get-to-gether September 24 at the Commonwealth © 
Country Club. The low gross score, 76, was shot by 
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PERSONAL 
DESK FILE 


It’s the new, different and improved SUSPEND-O-FOLDER Personal Desk File. A complete, 
compact letter size filing unit, featuring the sag-proof, hanging-type SUSPEND-O-FOLDER. An olive 
green, heavy gauge steel cabinet with 25 Pressboard, 5 position, 1 expansion and metal tab fold- 
ers. Complete with an assortment of easy-to-insert printed guides, such as A to Z, Days, Weeks, 
Special Headings and Blanks. Designed to fit most desk drawers. 


FIVE STAR FEATURES: 4 Permanent Angular Metal Tabs ¥%& Permanent Metal Hooks we 25 
Point Green Pressboard 4 1” Cloth Gusset Expansion % Easy-to-insert Tabs. 


SUSPEND-O-FOLDER will fit all types of files that use suspension folders and can be used 
to replace your customers’ worn-out hanging folders. 


SOLD THROUGH THE STATIONER EXCLUSIVELY 


ADVANCO PRODUCTS 


DIVISION OF Beep vpeene cE SALES SBS Ga 


MANUFACTURERS OF Suspend-O-Folder AND FILING SUPPLIES 
148 WEST 24TH STREET, NEW YORK 11, N.Y. - Telephone: CHelsea 3-1276 
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IMMEDIATELY 
AVAILABLE! 





+ 1946B 


BANDES 


METAL TRAY 
SUPPORTS 


Here’s an office accessory that has been on the 
critical list since 1943. We’re finally back in 
production of our new, improved metal tray 
supports, of better than pre-war quality. Now, 
we have our own source of supply for the metal 
. .. manufactured a new set of tools . . . modern- 
ized and streamlined the design . . . in fact 
they’re brand new. 


Check These Advantages 


(1) Increased width of support at bend of prong. 

(2) A stronger tempered, hard spring steel stock 
. » » genuine brass plating. 

(3) Will fit securely on the thinnest or the thick- 
est trays without forcing the prongs out of 
shape. 

We have sufficient material for immediate de- 
livery on substantial quantities, but recommend 
that you place your order now. 

Packaged: Each set individually wrapped in 
tissue; one dozen sets packed in an attractive 
folding box. 


- 





NOTE: Shipments on Bandes “Supertex’”’ Floor 
Mats are again being resumed in nominal quan- 
tities. Production will be at an accelerated pace 
as raw material becomes available. 





JULIUS BANDES & CO., INC. 


126 West 22nd Street New York 
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he will stock the leading brands of fountain pens and 
will conduct a modern repair service. Before the war, 
Mr. Dell managed the Woonsocket, R. I., store of E. L. 
Freeman. 


* * * 


Walter R. Tanch of L. B. Moody Company, Salem, 
Mass., after arriving home from a trip to California, 
went to a Salem hospital for a major operation. Daily 
improvement in his condition has been reported. 

* * * 

Melville G. Wheeler, New England Travelers Club 
member, was recently elected second vice-president of 
Bainbridge, Kimpton & Haupt, Inc., New York, N. Y. 
For the past five years, Mr. Wheeler has represented 
the company in the New England territory. He is in 
charge of the New York sales and display office, 200 
Fifth Ave., New York City, and will also direct sales 
activities through the New York metropolitan area and 
the New England territory. 

* co * 

James McCallum, formerly with the Springfield 
Office Supply Company, Springfield, Mass., is now 
located in his own store, McCallum Office Supply Com- 


| pany, Main St., Springfield, Mass. 
j * * * 


These items are taken from the club bulletin. 
$$ 


NORTHWEST TRAVELERS CLUB NOTES 





Merrill D. Hasty, Correspondent 





The golf tournaments are over and the conventions, 
too. If any of you have any suggestions as to what the 
travelers can do in their spare time, let’s have them. 
It’s now duck and pheasant season and soon deer and 
bear time. Don’t forget your Northwest Travelers col- 
umn for your pictures and good stories. 

ak * * 

The Midland Paper and Stationery Company is now 
back in the stationery row. Bart Dahlberg is now the 
proprietor at the new location, 206 S. Fourth St., 
Minneapolis, Minn. Bart will welcome a visit from all 
of you stationers and travelers. 

* * * 

The Pierce Company Trading Post has also moved 
to a new location, 3701 Nicollet Ave., Minneapolis. 
Walter Pierce, while not in the stationery business, will 
be happy to show you around his place of business. 

x * * 

The Japs-Olson retail store in the Chamber of Com- 
merce Building is moving to a new location in the 
lobby of the same building. Herb Fall will soon be able 
to escort tours around his modern store. 

* OK cm 

While we were busy traveling and attending conven- 
tions, our pal, Arthur Grayston, Minneapolis, went 
to the Swedish Hospital on September 10 for an appen- 
dectomy. On October 10, he was able to come down 
to his store for a short stay. Art, we know that you 
will not go duck hunting as usual, but you can still 
eat the game. Anyone listening? 

* * * 

The St. Paul Book & Stationery Company surely had 
its trouble this summer. Five retail store people were 
all ill at the same time—Miss Dorothy Coulter, Miss 
Ann Baragary, Mrs. Clara Arnold, Sherm Read, and 
Ray Johnson. Sherm Read is back part time, still be- 
ing careful. Ray Johnson’s home address is 4543 14th 
Ave., S., Minneapolis. At this writing, he is still ill 
Let’s mail him that greeting now. 

* + * 

Bertelson Brothers are displaying a full new set of 
open display fixtures. They arrange for the merchan- 
dise to come right out and meet the prospective buyer. 

* a. + 


Maybe you haven’t heard, but Ed Cooper had to come 
back via Minnesota to make the usual fishing trip with 
his pals, Doc Cabbot and Elmer Dalldorf, just before 
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EVERY SMALL BUSINESS NEEDS THIS 
Complete AND EASY TO UNDERSTAND 
PAYROLL SYSTEM 


Here is the answer to the small business man’s payroll problem. The 
Lawrence Payroll System is a concise, complete, and simple system 
eof record keeping that reduces office worries to a minimum. Here, at 
last, is a Payroll System that doesn’t require a bookkeeper—a simpli- 
fied method of permanently recording employees’ earnings, social 
security, 1947 withholding tax, etc. This easy-to-understand payroll 
system cuts payroll accounting in half; it is an essential requirement 
for firms that employ two or more persons. It is made up of 15 
| complete sections, with a separate ledger sheet and 54 statements of 
f earnings for each employee, and will accommodate 15 employees 
>on a weekly basis or 30 employees on a semi-monthly basis. This 
system, which not only reduces the number of records required 
but also records them in one condensed book, is the only simpli- 
fied payroll system on the market. It is the answer to the 


DES G NED TO CUT harassed business man’s prayer. 
PAYROLL ACCOUNTING List Price’5>" each 


tw haf. is sc E SELLS AND RE-SELLS cLeed// 


Repeat orders and the demands of new customers who have learned about 


ie i : 








Ready for Government the Lawrence Payroll System from enthusiastic users have already estab- 
Inspection at Any Time lished the popularity of the System. Once a customer makes a preliminary 

, purchase you may be sure he'll be a repeat buyer. December and January, 

No Bookkeeper Required with state and federal taxes just around the corner, are the two months 

when the demand for the Lawrence Payroll System is at its peak. Stationery 

Simple to Understand stores and departments that stock up on this popular, fast-selling item 

now will find it a heavy profit-maker.Don't neglect this splendid oppor- 

VA Easy to Use tunity to increase your winter sales. 

Keape Monthly Payroll and Fax FREE ADVERTISING WITH EACH ORDER 


Records Up to Date Pe 
With each order of books, you receive a quantity of attractive, three-color, 


Provides Accurate Record illustrated four-page folders describing the Lawrence Payroll System. 

These sales-clinching folders are imprinted with your store’s name and 

Reduces Number of Records ready for mailing. With each shipment we include also an attractive 

Deouined counter display card designed to swell the volume of your sales. There's 

a/ q a long profit in the Lawrence Payroll System and we do our utmost 
Assembles Records in One to help you get it. 

Simplified Book DEALER DISCOUNTS BETTER THAN AVERAGE —A LONG PROFIT ITEM 





Accountants Approve it 
cc"... co tc oloae nee ee 


Only Simplified Payroll USE THIS HANDY ORDER FORM™ 


System on Market 








pet gg one tid aga For December Delivery 
Neem arm amano nfl Portland 6, Oregon 

Please ship freight prepaid the quantity of LAWRENCE 

PAYROLL SYSTEMS checked below: 


( ) Ya doz. ( LIBERAL 
( } 1 doz. / TRADE 
( ) 6 doz. | DISCOUNTS 





NAME 


ADDRESS 
ciTY STATE 





DELIVERS 
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STACKED 


BY THE 


HUNDREDS 





GR AS A 


SINGLE 
UNIT 


TRANSFILE 


FIBRE BOARD FILES 





keep all records at 
finger tips always 





GUIDE SYSTEM & SUPPLY CO. 


335 CANAL ST. NEW YORK 13, N. Y. 


We also manufacture the GUSSCO Line of 
filing supplies — made especially to meet the 
everyday requirements of the dealer and is 
only sold to dealers. 





—7 
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the annual convention. Elmer Dalldorf is back in our 
stationery field, this time as a manufacturer of Type- 
master brushes. If you haven’t seen his product, write 
him c/o Brushmaker, Inc., 523 Marquette Ave., Minne- 
apolis. Welcome back, Elmer, to our Northwest Travel- 
ers Club. oe o% 


Come on you travelers, send in that news about 


someone or some new store. The items will be appre- 
ciated. ean 


CANADIAN NEWS NOTES 





S. J. Luddington, Correspondent 





The Houghton Paper Carton Company, Eastern Ave., 
Toronto, Ont., is planning to erect a one-story plant 
costing $20,000 on a site on the west side of Birch- 
mount Rd., near Danforth Ave., in suburban Scarboro | nN 


township. * + * Eee : 
Egry Continuous Forms, Ltd., 1209 King St. W., | this noisy yP 
Toronto, Ont., the manager of which is R. Crouch, has | ‘ 
awarded the contract for the erection of a one-story 
plant on a site on Main St., at the northwest corner 
of George St., Weston, Ont. Cost is estimated at $75,000. 


* * * 






Wilfred Webster, stationer of Woodstock, Ont., was | xr.xr evi 
the efficient ticket chairman in connection with the pet logs 
frolic held recently by the Woodstock Rotary Club to | one of a series of 
raise money for its many social projects. pes mind 

* * * on es 
| ularly in leading tet as a 

Work is to start shortly on the construction of an | PN will be as quie 
addition to the plant of the Canada Paper Company x 
at Windsor, Mills, Que., the project to cost $75,000 


approximately. 


* * * 


Fraser Companies, Ltd., with head office at Plaster 
Rock, N. B., and general offices at Edmundston, N. B., 
is having plans prepared for paper mill units to be 
erected at Newcastle, N. B. It will be designed to 
manufacture approximately 120 tons of unbleached 
sulphite pulp or kraft. The proposed plant may be in 
operation in 1948. 

+ * * 

Dorion J. and Edward J. Brisbois, founders of the 
Carbon Paper Service Bureau with head office in 
Toronto, Ont., recently acquired Stephens Sales, Ltd., 
Toronto, a firm handling duplicator equipment and 
supplies. With Stephens Sales, Ltd., they have ac- 
quired the Niagara Duplicator franchise for Canada 
and will sell and service Niagara duplicators and allied 
lines. The Carbon Paper Service Bureau will be in- 
corporated into the new organization. 


* * % 





R Pad 







Villemaire Freres, manufacturers of blank books and nabelievably quiet! For rarity 'YPewriter 
loose leaf devices, with plant and offices at 840 William absorber, Meat. periadaaitt "db de 
St., Montreal, Que., was recently incorporated as Ville- Alb-Hair Felt with ceeny? O2ITE an eee 
maire Freres, Ltd. The firm has been in operation for rom since bine legs 






25 years. Frank Villemaire will be vice-president and 
general manager and J. W. Villemaire president. 


W. A. Bordeleau is director and sales manager. 
* cm * 






Machines, © 
HAIR ¢ FE, 
Mert, Cn. T COMPANY 


O98 54, titinets 


AMERICAN 


Merchendise 









W. R. McCormack has sold his stationery store which 
he opened in Dauphin, Man., 35 years ago, to J. A. 
Easterbrook & Company. Mr. McCormack first came 
to that city as an agent for the Canadian Northern 
Railway. Mrs. Bertha L. Easterbrook will manage the 
store for the Easterbrook firm, in partnership with her 
son, James, a former flight-lieutenant in the Royal 
Canadian Air Force, serving three years overseas. Her 
son-in-law, S. J. Cornish, an ex-captain with the 
RCCS, will also assist in the operation of the firm. 

Mrs. O. Slind recently opened a stationery store in 
Salmon Arm, B. C. 


(Dealers: attach this coupon to your letterhead) 
AMERICAN HAIR & FELT COMPANY 
Dept. 6B 1, Merchandise Mart, Chicago $4, Ill. 


' 
! 
! 
i 
( ) Send 3 doz. KIL-KLATTER Typewriter Pads individually boxed ! 
with free card and enclosures. Our check for $18.00 is enclosed. : 

(In U.S.A. only) or i 

* *¢ * ( ) Send FREE sample KIL-KLATTER Pad and full information about 
quantity prices and discounts. i 
! 

i 

! 

al 


Richard I. Finlay, president of United Paper Mills, 
Toronto, died suddenly recently, as the result of a 
heart attack. He was prominent throughout the paper 


Fired MaabGs . oc cccctosvecenccsoecss ce AADVOU s cbdvcrccvesticuseve 


See te ee eee 
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“AT YOUR SERVICE" is a phrase we've 


heard far too seldom during the past years. 


‘Because we realize that the industry ap- 


preciates all that the words imply, we're 
trying to give them more meaning with 
each passing month. Although manpower 
and material shortages may continue to in- 
terfere with our plans, Vail will remain 
“SERVICE- CONSCIOUS." Rest assured 
that the Vail standard of quality will re- 
main constant . . . we feel keenly our obli- 
gation to provide our trade with the max- 
imum supply possible, under present condi- 
tions, of the highest quality paper fasten- 
ing devices on the market. 


VAIL 
MANUFACTURING 
COMPANY 


900 East 95th Street Chicago 13, Illinois 
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trade in Canada and was a past president of the 
Canadian Paper Trade Association. He was for a num- 
ber of years associated with the Montrose Paper Mills, 
Thorold, Ont. Thirty-seven years ago he established 
the United Mills in Toronto, continuing since that time 
as owner and president. 
* ~ ~ 

James A. Moir, manager of the Wellington St. branch 
store of Grand & Toy, Ltd., wholesale and retail sta- 
tioners of Toronto, died recently at his home, 28 
Glenayr Rd., that city. He had been associated with 
the firm for 41 years and wads a director of the com- 
pany. Born in Princeton, near Woodstock, Ont., he 
received his early education there and for a time re- 
sided in Brantford and London, Ont., where he was 


| active in the stationery business. Mr. Moir is survived 





by his wife, Addie Calbeck Moir, and a daughter, Mrs. 


Harry Godwin, Toronto. 
on * x 


It is reported that half of Canada’s production of 
fountain pens and mechanical pencils is being ex- 
ported to European countries. Shortage of raw mate- 
rials is still slowing production, particularly of lower- 
price pens. Strikes have also made metals scarce. 
Canadian pen manufacturers feel that it is wise to 
cultivate and retain the foreign markets for their 
products even if it means that stationers at home 
must wait a little time for their stocks to reach a 
fair portion of those carried in pre-war years. 

* a * 

Thirty-seven stationers attended the gathering spon- 
sored by James Preston of Preston-Noelting, Ltd., 
Stratford, Ont., held recently in that city, a feature of 
which was a fine noon-day luncheon at the Stratford 
County Club. Visitors came from Toronto, London, 
Woodstock, Hamilton, Kitchener and Toronto. During 
the day, the Preston-Noelting plant was visited. 

oe 7% * 


William Stainton, president, Stainton & Evis, office 
stationers, Toronto, believes that prices on stationery 
are bound to go up. He anticipates that the rise might 
be as high as 25 per cent within a year. 

Sydney A. Evis, vice president, believes that the 
excess profits tax is the worst hinderance to business. 
People are spending their profits rather than hand 
them all over to the Government, and they’re buying 
the best, instead of comparing prices as they ordinarily 
would. “Business should be putting by those profits 
to form a reserve in case of a depression,” Mr. Stain- 


ton suggested. 
* * a 


The Garden News, Halifax, N. S., is now operating 
under the name of Mahon’s Stationery, 90 Spring Gar- 
den Rd. In addition to its former lines of general 
stationery, it will handle a complete stock of com- 
mercial stationery and office equipment. 

RE rm 


RADIO SALUTE TO INTERCOM INDUSTRY 

The Valley Forge Caravan, sponsored by Adam 
Scheidt Brewing Company over Radio Station KYW, 
Philadelphia, Pa., on October 11 saluted the inter- 
communications systems industry as follows: 

“Tonight with this 1310th broadcast of the Caravan, 
we salute an industry whose existence had to await 
the birth of the vacuum tube and though hardly of 
age in numbers of years at this time, it is nevertheless 
an industry that has not surprisingly reached its 
full maturity. 

“Not surprising, for its valuable qualities were so 
quickly recognizable that industry and commerce 
cradled it fondly soon after its inception, nursing it 
quickly with vitamin-like encouragement through 





| usage to a full degree, a factor that makes any infant 


industry respond with increased numbers and im- 
proved progeny. Just so with the intercommunication 
systems industry which grew healthily, if by leaps and 
bounds. 

“We are honored to have as our hosts tonight 
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WHEN IT’S MADE BY BATES 
IT’S GOOD FOR YEARS OF SERVICE 


BATES NUMBERING MACHINE BATES EYELETER 


The acknowledged leader 
throughout the world for 
more than half a century. 


Feeds, inserts and crimps 
eyelets in one instantane- 
ous automatic operation. 





















BATES STAPLER 


Makes its own staples. 
5,000 in one loading. 
Can’t jam or clog. 


BATES TELEPHONE INDEX 


Spin the knob and follow 
the red line. Finds 720 
names or numbers, presto! 








BATES FILE FASTENERS 


Lay flat, bind tight. No 
sharp edges. Positive slide 
locks. Neat, efficient. 


BATES PERFORATOR 


Easiest action, largest 
waste container. Compact. 
Economical. 








BATES MunKee STAMP PADS 


Reversible, renewable Simplest listing device 
filler. Clear, clean impres- ever made. Ideal for home 
sions. Long-lived. or office use. 


BATES LIST FINDERS 





Price isn't the important factor in buying office equipment. In the long run, cost is determined by how 


long and how well your equipment serves you. Bates Office Aids are the leaders because for years 


they have been paying extra dividends in longer, more satisfactory service. 
i ® 
quality products 


E CG Tre « The Bates Mfg.Co., Orange, N. J. ¢ N.Y. Office, 30 Vesey St. 
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Where To Use ACCO 








The uses to which ACCO Fasteners have 
been put are so many that it may be said with- 
out question ACCO is the fastener of universal 


application. 


For either temporary or permanent bind- 
ing ACCO Fasteners are fast, sure, safe, eco- 
nomical. They are made in all standard sizes 
and capacities and offer the widest variety of 


choice. They are supplemented by other ACCO 


Products which further broaden their useful- 


ness. 


Get to know the real possibilities of the 
ACCO line and you will get the most out of it 


in sales and profits. 


ORDERS 

REPORTS 

INVOICES 
VOUCHERS 
CATALOGS 
CONTRACTS 
ESTIMATES 

BLUE PRINTS 
MAILING LISTS 
CREDIT RECORDS 
CORRESPONDENCE 
SALES BULLETINS 
HOSPITAL CHARTS 
MAPS & CHARTS 
INVENTORY SHEETS 
BILLS OF LADING 


Etc., etc. 
ad infinitum 

















ACCO 


PRODUCTS, INC. 
39th Avenue and 24th Street 
LONG ISLAND CITY, N. Y. 
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President P. H. Seaman, General Manager N. A. Karr, | 
and Sales Promotion Manager J. A. Richards of | 
Executone, Inc., makers of a famous brand of “in- 
tercom systems” as they are called. Herb Federbush 
of this company writes that . . . Used in actual 
combat in our Navy fighting ships during the war, | 
electronic intercommunicating systems played a vitally 
important role supplying split-second, instantaneous, 
voice-to-voice communication between key points on | 
board. Thus, ship personnel at distant posts on such 
ships as the USS Franklin, the USS Saratoga and 
others, could give and receive urgently needed infor- 
mation during combat and at other times, in a direct, | 
normal, conversational tone. The intercom industry, 
in its swaddling clothes before the war, now faces a | 
future of great activity and expansion based on its 
many war-born developments and its war-hastened 
acceptance. The amazing ability of intercom to provide 
instantaneous, direct communication in normal speak- 
ing tones has resulted in untold savings in time, man- 
power and money for its many users. Since intercom 
can be used in any business, profession or industry, 
its future is unlimited. Intercom today is used by such 
varied organizations as railroad yards and terminals, 
warehouses, steamship docks, general offices of all 
kinds, airports, textile mills, lumber yards, steel and 
other metal plants, farms and other enterprises where 
intercommunication between two or more offices or 
departments is necessary. In short, the future for 
intercom is as unlimited as is the future for American 
business and industry generally. 

“We of the Caravan are pleased to devote this 
1310th broadcast to a young and vital industry which 
is providing so much of modernization to industry, 
commerce and profession in America!” 


a 


PACIFIC NORTHWEST NOTES 





C. M. Litteljohn, Correspondent 

Launching a sprightly fall campaign for better 
trained office machine operators, the Burroughs Add- 
ing Machine Company, 1118 Fourth Ave., Seattle, 
Wash., has undertaken the expert training of such 
help, equipping young women with skilled knowledge 
of office machines for the more efficient operation 
of Seattle offices and business houses. 

* * * 


The J. K. Gill Company, pioneer stationery house 
of Portland, Ore., wins again. This time this office 
supply, book and stationery store placed fourth in 
the whole nation as the result of a dealer-display 
contest sponsored by the Bridgeport, Conn., Brass 
Company. The Gill’s magnificent exhibit, which was 
built by Donald A. Snyder of the J. K. Gill display 
department, featured a bomb. 

~ * * 


Opening its fourth and newest store this fall, Low- 
man & Hanford Company, Seattle, Wash., has en- — 
trenched itself in the university district of Seattle, BUCKEYE 
with modern new quarters at 4549 University Way, The BUCKEYE “Office Special” §j 
and an all-university district staff to man this new lines of carbon papers and type. | RIBBONS 
establishment. The new store has spacious window writer ribbons are easy to sell and for 
displays and houses a complete stationery, book shop quickly establish customer accept- All T i. 
and gift center, comprising office supplies, as well as | — ance .. . This means more profits sag ear 
engineering supplies and artists’ materials. +. . and uicker re} eat bashined 

Harry S. Birrell, long-time employee of Lowman & OFFICE CPariAt. ors n pape : 
Hanford Company, has been named as manager of eNO ter aE gs. a 
the University store. Albert M. Harmon has been 
Placed in charge of the book department. Warren 
Taylor will handle the camera business. Mrs. Mary M. 
Weber has been named commercial department head 
and also manager of office supplies. 


Patricia Barrett will preside over social stationery. (A : 
Helen Peterson and Eleanor Fuge will both be behind Ye 
the fountain pen counter. Elena Moore and Eleanor | Mifila a RIBBON & CARBON C0. 


Oversby share the art department. William Schertzer 
has been given the responsibility of engineering sup- 





¢ Billing Machines 
e Adding Machines 

¢ Hectographs 

and typewriter ribbons have qual- - 

ity and distinction. Write today - 

for the BUCKEYE sales plan and 

free display samples. 


Multiliths 

Photostats 
e Time Clocks 
¢ Blue Prints 


7209 ST. CLAIR AVENUE ° CLEVELAND 3, OHIO 
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| Respirator 
| Chair Cushions 


years 


of complete restriction 





| 
i 


we are again manufacturing | 


having secured an allocation of 
natural rubber sufficient to pro- 
duce approximately fifty percent | 
of our normal production. | 
Limit orders, and do not exceed 
three dozen for any one specified 
shipment. 

Cover materials are scarce and 
we request the privilege of sub- 
stituting. We will endeavor to 
comply with order specifications. 


Priority established by date of 
order. 








| Watertown, Wisconsin, U. S. A. 








plies, and Mary Stroebel has been named as credit 


manager. 
. 2 8 


In line with what a number of office supply stores 
are doing in the matter of daily openings and closings, 
the Miller Office Supply Company, 305 S. Meridian st., 
Puyallup, Wash., has created new store hours for its 
staff. Monday through Friday, this office supply house 
is open from 9 to 5:50. Saturdays the hours are 9 to 1. 

* * > 

Installing a new stationery, typewriter and gift- 
wares department, Ernst Hardware Company, Seattle, 
Wash., has shown expansion in the office field. A bright 
new corner near the Sixth ave., entrance has been 
provided for the new departure by the old-established 


hardware firm. 
OK ok * 


Honoring the office ladies, managers, secretaries and 
stenos who do the purchasing for many a business 
office, Business Women’s Week was celebrated in Seat- 
tle and throughout the state of Washington from 
October 13 to 19. Prime mover of the week in Wash- 


| ington was Mrs. Nell Laws of Seattle, president of the 
| Washington State Federation of Business & Profes- 
| sional Women’s Clubs, who visited many leading cities 


of Washington to carry out the program. 
* * * 

Eddie Vine, head of Vine’s greeting card and pen 
shop of Seattle, and one of the leading salmon 
anglers of the section, was chosen as judge of the 
Salmon Derby held in October by the Brehms Stores 
of Seattle. 


* * * 


A. L. Tredway, purchasing agent of Trick & Murray, 


| | stationers and printers of Seattle, Wash., has moved 


out to the country near Richmond Beach, north of 
Seattle. 


* * * 


Sixteen thousand students of the University of 
Washington at Seattle have shattered previously en- 
rollment records and made a great “run” on the sta- 
tionery and book shops of the collegiate district of 
Seattle this October. Confronted with a national 
paper shortage, the University of Washington Book- 
store, which normally does a tremendous volume of 
business, is hard put to find enough supplies, and 
especially books, for these students, among whom are 
many returned GI’s and gals. 

Organized for a stationery and office supply busi- 
ness at Renton, Wash., is the Greater Renton Pub- 
lishing Company. This business was incorporated this 
fall with capitalization of $20,000 by Asa T. Jones of 
Renton. ptcvintasiy atin 


STATIONERS’ 12:30 CLUB NOTES 
William Stampel has returned to work at Findler & 





| Wibel, New York City, after being forced to take three 


months’ sick leave as the result of a double fracture 
of the pelvis in a fall. He had previously served for 
40 years without absence. 


* * * 


Abe Nadel of S. Novick & Son Corporation and Hy- 
man Klugman of the Manhattan Stationery Company 


recently became fathers of daughters. 
OK * ~ 


Henry Friedman of J. J. O’Brien & Sons recently 
returned to work after six weeks’ hospitalization, un- 
dergoing a major operation. 

* * * 

Edward M. Bradford, son of Harlan S. Bradford, re- 
cently joined the sales force of American Pad & Paper 
Company, covering New York, New Jersey, Long 
Island, and Lower Connecticut. He will work under his 
father’s tutelage out of the New York City office at 
291 Broadway. The new salesman has been in the 
Army for two and one-half years, one year in Gef- 


many. 


* * * 


Albert Ficks, Jr., for many years with Wilson Jones 
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| duci d Pendafl ducts: 
Introducing Two New Oxford Pendaflex Products: 
S ; 
3, d 
3 xfot— 
e oxfor 
l. 
2, 
it 
n 
. Oxford Pendaflex dealers will welcome this addi- 
tion to the line of Pendaflex products, ready now 
“ for immediate shipment. 
¥ Note the generous 24 inch capacity of this sturdy 
m steel desk-side file—holds up to 75 Pendaflex folders. 
a Hinged cover, for dust protection. 
mi Designed for use with genuine Oxford Pendaflex 
eS folders. 
No bothersome assembly—completely set up, 
= ready to take out of the carton and use. 
mn Nationally advertised, and price protected by the 
1e Pendaflex price maintenance program. And the price 
a: is right. 
Order a stock today—for fast, profitable sales! 
y, 
od 
of 
: daflex 
1- 
. : Penda — 
of 
al 
k- 
of 
id 
re 
i- Here's an adaptation of the Ox- 
b- ‘ ford “Pendaflexer” that adds a large 
. desk working surface to the file. 
. The desk top folds flush with the 
| side, for convenient packing, ship- 
& ping, and occasional relocation. 
ee Ideal for filed material constantly 
“ referred to for clerical operations. 
Offer your customers the Penda- 
flex Utility Desk as well as the 
“A 4 Pendaflexer. It’s a combination de- 
4 signed to get you maximum sales 
j of the new line of Pendaflex steel 
m¢ . filing equipment. 
ni 
er "REG. U. S. PAT. OFF. 
ng 
ris 
at , 
" |OXFORD FILING SUPPLY COMPANY, INC 
TY $ a 
340 Morgan Avenue, Brooklyn 6, N. Y. 125 South 8th St., St. Louis 2, Mo. 
1€5 
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MULTISTAMD 


STENCIL DUPLICATOR 


MANUFACTURED ONLY BY THE MULTISTAMP CO., INC. NORFOLK, VIRGINIA 


COPIES ANYTHING .... Written, typed or drawn 
PRINTS ON POSTCARDS, tass, labels, boxes, etc. 
PRINTS ANYWHERE .... in hard-to-reach places 


PEE ROELLLLLEELILLLaii is 


qn amen? 
DOES ADDRESSING, LABELING, MARKING, pete 


& Reg. U. S. Pat Off, 
IMPRINTING, STAMPING JOBS THAT 
NO OTHER DUPLICATOR CAN DO! 


"4 


DEALERS: 


Write for our 
new, liberal 
Dealer Plan! 























ANYONE CAN OPERATE 
THE NO 3 ‘ROCKER-TYPE’ 
MULTISTAMP DUPLICATOR 
















Non-mechanical — no type to 
set. Makes 40 to 60 clean, 
sharp, permanent copies per 
minute — thousands from one 
stencil. Ideal for labels, post- 
cards, notices, any small print- 
ing job. Prints up to 19 lines of 
type 544” wide. Portable — 
use it anywhere. Complete 
with handy, sturdy case, sten- 
cils, ink, all necessary sup- 
plies. Weight, 4 lbs. Guaran- 
teed 5 years. 


& F,O.B. Factory 
Complete Outfit 











Just type, write, draw or trace on the stencil Snap it on MULTISTAMP. Quick, automatic, touch no ink Print on post cards, shipping tags, labels, boxes. ‘ 
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Co., and later with C. E. Sheppard Company, left New | TYPEWRITERS 
York City recently to make his home with Mrs. Ficks 


va Fastened to Desks 


- * * 
Edward J. Healy, salesman of Wilson Jones Co., and 
Mrs. Healy are parents of a son, David John, born Sep- 
tember 28. 


* * * 


These items are gleaned from the October club bul- 
letin, edited by Gerard D. White of Acco Products 
Comany, New York City. 


So 


TEXAS TRAVELERS NOTES 


TWICE as EASY to SERVICE 





When 
equipped 
with... 





i 
Silent Sentry 


Typewriter Base 





Virginia Leonard, Correspondent 








Ed Rankin and Pat Harkins have formed a new 
firm in Jackson, Miss., under the name of Rankin 
& Harkins, Stationers, and opened for business at 
120 W. Pearl St. this month. Both men have sound 
experience in the office supply and printing field, | | 
having been connected with Mississippi Stationery | | 
Company of Jackson for many years. | | 

* * oa 


On Sept. 1, Southwestern Stationery & Bank Supply, | | 
Lawton, Okla., moved from the one-story building | 
they had occupied since opening their first store back | | 
in 1934 to 420 C. Ave. The new building is three stories, | | 
3714 foot frontage by 150 feet deep, with 3750 square | 
feet of first floor devoted to a modern and well- | 
equipped office supply department, and 1875 square § * 
feet utilized by the printing department. The addition 
of a new Kelley Clipper press, new steel printing 
furniture and steel type cases makes this one of the 
most modern printing plants in the southwest. The | slides the typewriter off the 
entire second floor is used for furniture and office | desk and goes to work. He 
machines display and the sales department. The third | cleans and repairs without 
floor is used for storage. Since opening the Lawton | ‘ th . IE 
store in 1934, three additional stores have been added | ee ee ee 
to this organization. One at Ponca City, Okla., is under | Mechanic makes more serv- 
the management of John Smith and Winfield White. | ice calls in less time...when 
The store at Amarillo, Tex., has Earcel Dunn in charge. | your customers use SILENT 
Ralph Kittler is manager at Joplin, Mo. The personnel | SENTRY! And you make a 


ng 


Dealers everywhere are 
writing to tell us how much 
time and money they save 
_ servicing typewriters that 
/ ’ are fastened to desks when 
the typewriter is equipped 
with SILENT SENTRY... 
the sensational new open- 
center typewriter base... 
there are no screws to un- 
fasten. 


— _ 
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Your mechanic simply 
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of the Lawton store includes Ted R. Warkentine, Bob | neat profit on every sale! 


Scott, Jack Caraway, Julius Banta and Joe Christy. 
a ee 


E. C. Peroyea, previously with the wholesale division 
of Parker Pen Company, has switched to the retail 
and is now calling on the East Texas trade formerly | 
covered by “Bart” Fulton, who resigned recently to 
become a manufacturers’ representative. Mr. Peroyea 
makes his home in Houston. 

cad * * 

Art Carrow, Speed Products Company; Charles 
Malody, Associated Stationers Company; and Mr. 
Stephens, Dennison Manufacturing Company, attended 
the official opening of the beautiful and completely 
remodeled Office Supply Company at Jackson, Miss., 
on September 12. 

” ca Ok 

The Bentz Typewriter and Office Supply of Vernon, 
Tex., has recently purchased the office supply depart- 
ment of McCord Typewriter & Office Supply of Lawton, 
Okla., and moved it to 309 W. Third St., where Mr. 
Bentz has opened the Lawton Office Supply & Business 
Machines. He will carry a line of office supplies, gifts 
and Remington typewriters, and will operate a type- 
writer repair department. Chester McCord, who sold 
his office supply department to Mr. Bentz, will con- 
tinue to operate a typewriter sales and service office 
at 607 C. Ave. in Lawton. 

* * x 

Carl Cochraham recently accepted a position as 
store manager for Little’s Printing & Stationery Com- 
Pany at Duncan, Okla. Carl recently returned from | 
three years in the service with overseas duty and is 
experienced in office supplies and equipment, having | 
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Your customers will appreciate 
learning about SILENT SENTRY, too. 
There is no other typewriter base with 
so many commendable features, so 
convenient, so easy to use. It fastens 
the typewriter firmly to the desk, yet 
it can be moved forward and back- 
ward for individual typing conven- 
ience, or can be moved to another 
desk or stand in an instant by simply 
lifting it away. 





SILENT SENTRY not only soundproofs typewriters, but 
also makes every typewriter in an office, whatever the 
make, instantly interchangeable. Any typewriter can be 
used at any desk or stand . . . and be fastened in place 
instantly! 


Nothing to wear out or break. SILENT 
SENTRY lasts forever! Write for full 
details of our profitable dealer plan 
today. Certain territories still avail- 
able to distributors. 
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New Packaging—New Products 
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NATIONAL OFFICE 
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for a number of years been connected with two Okla- 
homa City stationers. . « « 


Miss Mary Hudeburg, who has been on the city desk 
at Wilson Printing & Stationery Company, Houston, 
has gone back to her old love—outside selling. Miss 
Hudeburg has joined the Payton & Carter organiza- 
tion in Houston, calling on city trade. 

* * * 

Frank Ducos, manager of the furniture department 
for Maverick-Clarke Lithographing Company, San An- 
tonio, has completed the re-arrangement and re- 
decorating of his department. His department now 
includes more tie-in items necessary for every busi- 
ness man’s needs. 

* a * 

Robert C. Stampp, Fulton Stationery Company, 
Houston, announces the addition of Mrs. Margaret 
Darby to his clerical and sales staff. Mrs. Darby was 
formerly with Houston Printing & Stationery Company. 

*” * * 

Miss Mary Evelyn Flanigan, for the past 18 months 
cashier for Maverick-Clarke Lithographing Company, 
San Antonio, has resigned to take on the jcb of being 
a housewife. * * © 


C. A. Raney, owner of Lone Star Printing Company, 
San Antonio, has two new additions to his family. 
On September 13, the Paul E. Raneys presented him 
with his first grandchild, a girl. Paul is associated 
with his father in the Lone Star. On the C. A. Raneys’ 
wedding anniversary, October 26, their daughter, Miss 
Beryl Elaine Raney, was married to J. H. Compton, 
Jr. of San Antonio. Mr. Compton will graduate in 
petroleum engineering from Texas University this year. 

* * * 

Burl Stilwell and Kermit Warnish of Fulton Com- 
pany, Houston, and Philo (the fisherman) Leonard, 
Globe-Wernicke representative, recently tried out 
Burl’s new boat on a fishing trip down the bay. 
Twelve hours fishing produced no results, and they 
all came in dripping wet from being caught out in 
the sudden Texas squalls. Philo and Sam Plant, vice- 
president of Wesbanco, Oklahoma City, had better 
luck at Lake Hefner in Oklahoma a few weeks back, 
even though the game warden did remove a fish from 
each of their strings. Sam and Philo claimed they 
understood one could keep all fish over minnow size. 
Meats are scarce in Oklahoma City too. 


* * * 


The Carpenter Paper Company is building a huge 


|, one-story and basement warehouse at Medina- 


Morales-Martin Sts. in San Antonio, at a cost of $300,- 
000. The new structure, which will be under way for 
another eight months, is to be built of concrete frame, 


floors and beams. 
* * * 


Two Texans, W. N. (Neil) Stewart, Stewart Office 
Supply, Dallas; and W. C. (Bill) Clegg, Clegg Company, 
San Antonio, who are each past presidents of the Na- 
tion Stationery Association, were on deck for the big 
shindig this year. Bill, who is quite a golfer, served on 
the golf committee, as did Fred Deutsch, president of 


| Texas Travelers, who admits he’s no golfer. 


* * * 


Ben Garlinghouse and Bill Stayton, brothers-in-law 
and both veterans of World War II, are really going 
places with the G. & S. Office Supply, 1110 Lincoln, 
Laredo, Tex., which they opened April 1. Ben was 
associated with Buchanan Stationery Company, 
Wichita Falls, Tex., prior to going in the Army. While 
at Sheppard Field as one of the head instructors in 
the Glider School, Ben was presented with a check 
for $250, one of the largest monetary awards ever 
given at that field. This award was for a wing hoist 
originated and manufactured by him and used all 
during the glider program. His idea was disseminated 
throughout the Army Air Forces and finally approved 
for award by the War Department Civilian Awards 
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Board in Washington. After his discharge from the 
service, Ben traveled all of Texas west and south of 
Houston for the Carpenter Paper Company. Both 
Bill and Ben are taking a very active part in the 
civic affairs of Laredo, Bill being active in the Boy 
Scouts, Optimist Club, and a teacher in the Baptist 
Sunday School. Ben is on the board of directors of 
the Junior Chamber of Commerce, as well as a direc- 
tor for Webb County Tuberculosis Association and has 
just served on a committee which was successful in a 
drive for a Junior College for Laredo, which will be 
started next year in the buildings of Fort MacIntosh. 
Alfredo Salinas is a very capable member of G. & S. 
sales staff. 


* * * 

J. B. Peatling, F. S. Webster Company, is on his feet 
again and back at his old stomping grounds. Joe 
wants this opportunity to thank his multitude of 
friends for hundreds of cards, letters, long distance 
calls, visits and flowers he received the many weeks 


that heart attack had him down. Joe went in early | 
to the NSA in order to attend the Webster Company | 


sales meeting and then on to Kalamazoo, Mich., to his 
brother’s home, for a family reunion. 
ok * * 

We’re hearing plenty about the fine NSA convention 
and also that pre-convention luncheon given by the 
Great Lakes Travelers on Friday, September 27, at 
the Sherman Hotel for which Uncle Bill Smith of Ace 
Fastener was master of ceremonies and a fine job he 
did too, we hear. Many Texans were in attendence at 
the Friday luncheon, and are very enthusiastic in 
their praise of the fine talk given by Paul Burbank, 
General Manager of NSA; and for the swell job he’s 
doing. Gordon J. Kickels, president of Great Lakes 
Travelers, and his fine club are receiving a big hand 
for the swell job they did in helping to put over the 
big NSA show. 

ok * * 

Armand V. Breard, next governor of the 9th Re- 
gional District, and Mrs. Breard, were in Chicago for 
the NSA convention. Mr. Breard is owner of the 
Monroe Office Equipment Company, Monroe, La., and 
we’re all looking forward to having the biggest and 
best regional convention at Monroe next spring the 
9th district has ever had. 

* ak a 

Frank M. Jones of Jones & Jones, McAllen, Tex., 
announces the forming of a full partnership with his 
nephew H. Sam Jones in the office supply store. Sam 
received his discharge in the Spring after having 
served as a captain in Army Intelligence in the Pacific. 
Mrs. Frank Jones has one of the finest gift stores in 
the South, a 25x120-foot building adjoining the sta- 
tionery store, and the Jones firm recently secured the 
services of R. E. Hall who for the past 15 years has 
been associated with Hopeman Bros. Inc., N. Y. City 
decorators. Mr. Hall will concentrate on correct office 
outfitting, as well as home decorating. 

* * * 

On this trip into McAllen, Tex., we were very sorry 
to learn of two deaths in the Jones & Jones organiza- 





tion. Mrs. Guy Johnson lost her husband on Septem- 
ber 22, and Stephen Jones, brother of Frank M. Jones, 
died September 20. Stephen had been associated with | 
his brother in the store. 

* * * 


The Texas Travelers extend a hearty welcome to the 
many, many, new members and hope you'll all show 
up for the spring regional, so we can prove what a 
truly southern welcome is. Just to name a few new | 
members: Lou Koerner and Arthur Barth, president 
and general manager, respectively, for Jasper Chair 
Company, who say we can depend on seeing them at 
Monroe; Tracy Van Buren, general Manager of Sturgis 
Posture Chair Company, who couldn’t be kept out after 
Lou Mann’s glowing reports on the Galveston meet; 
Hy Linden, of Ace Fastener fame, who finally got | 
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The Justrite Two-Gether Envelope serves as your Personal 
Representative where mail matter is concerned—for it not 
only conveys your sales letters, letters of quotation, etc., but 
the Two-Gether also delivers at the same time the all- 
important catalog, samples or other enclosures necessary 
to carry out the complete sales plan. 


Two-Gether envelopes are made of durable Kraft 
stock. The First Class envelope is securely attached 
to the larger envelope and can be sealed as any 
first class mail. The Catalog envelope is available 
with either a gummed flap, clasp fastener or string 
and button as desired. 


Attractively printed to your copy, the Two-Gether comes in 
a range of sizes from 7x10 to 11¥%x14%. Also available 
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encountered Indians absolutely untouched by civilization. 
The entire land was on the plane of the Stone Age. 


From Stone Age beginning, America has risen to its 
eminence as a giant among nations. But it did not arise 


by using Stone Age methods. 


While the past has much to teach us, we cannot live 
in the past and hope to prosper. Our greatest discoveries 
are in the future. That is why we are always considering 
new methods and ideas that will serve you better. Andy 
Units of Steel will reflect new standards of progress that 


will enable you to meet all comers in the field. 


Production today is limited. We are preparing for 
increase of output to a scale which will enable us to 
take care of all your requirements—the time to be 


determined by availabil'ty of material. 


Stone Age for history; improved Andy Units of Steel 


for alert office equipment declers. 


CARDINAL SALES, INC. 


Sole Distributor for Anderson-Hickey Co. 


5631 W. Madison Street ” 
Chicago 44, Illinois 
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| around to us and on the books for keeps; ana Geo. H. 
| Alter, vice-president of Invincible Metal Furniture 


Company, who still can’t believe Texas grows the larg- 


| est pecans in the country. If he shows at Monroe we'll 





try to have the evidence at hand. Stein Brothers Manu- 

facturing Comrpany’s Walter P. Collins is another wel- 

come addition, as are the two Carpenter Paper Com- 

pany men, Jim Lemons of Ft. Worth and Red Evans of 

Shreveport, La. The list is endless, but welcome all, 
* * + 

We'd surely liked to have gotten in on some of those 
swell parties during the NSA we keen hearing about, 
such as the one Bob Heck put on at the new Mashek 
plant, and the one Bill Smith of Ace Fastener gave. 

* * * 

On October 14, Royal D. Hogan celebrated the open- 
ing of the Fort Worth Office Supply Company, Ft. 
Worth, Tex., in their new location at 1007 Main St. 
Mr. Hogan recently purchased this excellently-located 
building and has had it completely remodeled. Al- 
though we haven’t seen the new store as yet, from all 
reports it will be on outstanding store in design and 
display of office accessories and equipment. 

* ¢ & 


Standard printing & Lithographing Company of 


' Houston has purchased the office supply department 


of Merchants Printing Company, Houston. 
* * x 


By the first of the year, Steck Company, Austin, Tex., 


| expects to have full use of their new eight-story addi- 


tion, now being constructed adjoining their present 


| location. This needed additional space will be utilized 





When our forefathers came to what now is America they | for general offices, display, plant and storage space. 


<i 








WINDOW DISPLAYS IN TEXAS—These window displays 
were prepared for the opening of the new gift department 
of West Texas Office Supply Co., 204-206 W. Texas Ave. 
Midland, Tex., the property at 204 having been recently 
acquired for the display. Top picture shows display of 
bronze items, mostly animal figures, ash trays, and so forth. 
Lamps and leather goods are displayed as shown in the 
bottom picture. The leather goods are from Southwest 
Leather Specialties of Dallas, Tex., and the kLronze lines 
come from Trophy-Craft, Los Angeles, Calif. West Texas 
Office Sapply is a partnership of C. W. Chancellor and R. L. 
Prather. September 15 marked the start of the fifth year 
under the present ownership. 
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UNIQUE CONVEYOR TAPES 


that carry each individual sheet into perfect 
alignment, insure 1CO°, accurate registration, 
even at peak speed! You who have tried to 
achieve this result on old fashioned duplicators 
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provement ... and what it means in ECON- 
OMY of time and PAPER... 
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DESCRIPTION OF EXHIBITS AT NSA EXPOSITION 


(Continued from page 41) 


Spencer Rubber Products Company, Manchester, Conn.—In addition to 
the company’s line of rubber bands, a display of raw materials going 
into the making of the bands was featured. Another interesting 
activity was the distribution to ladies of about 250 roses a day 
which were received daily by air express from Connecticut. Robert 
Spencer, president was in charge, assisted by Charles K. Richardson. 

Stafford, &. S., Inc., New York 14, N. ¥.—Displayed was an attractive 
new line of stamp pads and many other Stafford products, including 
Renol furniture polish. C. D. Roselius, vice-president, was in charge, 
assisted by J. V. Chenet, field sales manager, and C. Dainton. 

Standard Business Machines Company, Chicago, tll.—Featured were the 
Tru Lite line of fluorescent desk and office machine lights. In attendance 
were Kenneth Gilbanks and John Kline. 

Stein Bros. Manufacturing Company, Chicago 24, Ill.—The general line 
of Stebco products, including zipper portfolios, zipper ring binders, brief 
bags and other related items, was presented. In charge was Ed 
Manning, general manager, and S. M. Cole, sales manager, assisted by 
D. J. Bass and Walter Collins, sales representatives. 

Sturgis Posture Chair Company, Sturgis, Mich.—The entire back wall 
of this double booth was occupied by a specially-designed display unit, 
indirect lighting being used to show off the chairs to best advantage. 
On display were representative models of the executive line, steno- 
graphic posture chairs and high base chairs. A number of upholstery 
samples were shown. In charge were Tracy Van Buren, president and 
general manager, and J. L. Mann of the sales department, assisted by 
the following representatives; J. B. Tompkins, New York; Sid Lichen- 
stein, Philadelphia; Ralph Bender, Atlanta; Don Hanover, Fostoria, 
Ohio; Lee Hanover, Cincinnati; Holt Pilkington, Chicago; Fred Deutsch, 
Dallas, and William Tonkin, Los Angeles. 

Superior Marking Equipment Company, Chicago 13, I!!l.—Showing the 
full line of Superior inks, stamp pads, type sets, daters and numberers, 
and Vari-Line sign printers. Arthur Dent, assistant sales manager, 
was in charge. 

Victor Safe & Equipment Company, Inc., North Tonawanda, N. Y.— 
Background for this attractive exhibit was of maroon drapery, framed 
in cream and featuring maroon lettering and trade-mark. Against this 
was displayed the latest Victor gray equipment, consisting of visible 
record equipment in cabinet, book and sectional styles, Bestline steel 
files, Firemaster insulated files, Victor safes and treasure chests, 
Mak-Ur-Own index tabs and hinges, and filing supplies. Allan Murray, 
vice-president and general sales manager, was in charge, assisted by 
H. W. Barnes, advertising manager, and G. K. Desmond, E. H. Knapp, 
F. C. Leonhard and W. F. MontPas, district sales managers. 

Wallace Pencil Company, St. Louis, Mo.—No merchandise was shown, 
the booth being outfitted with comfortable furniture for receiving vis- 
itors. In charge was N. A. Augur, president; E. H. McCully, executive 
Vice-president; Jack Johnstone, St. Louis representative, and Dick 
Steding, Chicago representative. 

Waterman, L. E., Company, New York 13, N. Y.—Introduced for the 
first time in the Midwest were three new floor cases, in which the 
entire Waterman fountain pen and mechanical pencil line was featured 
In charge was Charles Granath, assistant sales manager, who was pres- 
ent during the entire show, assisted by Arthur W. De Zur, C. H. 
Benware and John W. Stewart, sales representatives. 

Weber, F., Company, Philadelphia 23, Pa.—A special display featuring 
two large illuminated tubes of color, with an open space in the center 
for the showing of merchandise on shelves, drew attention to this 
booth. At the top were arranged transparent plastic letters against 
a colored background, illuminated from behind. The full Weber line 
of artists’ colors and materials was shown. In charge was J. W. 
Tschudin, secretary, aided by George R. Atkinson and B. Pulskamp, 
salesmen. 

Weber Costello Company, Chicago Heights, 
variety of new and interesting products, including Alphacolor pastels 
and temperas, framed blackboards and a new combination chalk and 
eraser set. Other new products shown were the Alphacolor textile paint- 
ing set for cloth decoration, and a combination world globe and easel 
blackboard. A 50-inch globe and several smaller models were also on 
exhibit. In charge was John Guthrie and Earle F. Opie, general man- 
ager. 

Webster, F. S., Company, Cambridge 42, Mass.—Identifying this booth 
was a pastel green in combination with a white background. On display 
was the company’s MultiKopy Micrometic ribbon, MultiKopy typewriter 
ribbons, Star ribbons, and Victory Bond, Web-Star and Old Oak Tree 
carbons, as well as type cleaner and duplicating supplies. In attendance 
at the booth were F. H. Caswell, general sales manager; W. A. Went- 
worth, eastern sales manager; J. C. Krueger, Chicago branch manager; 


il.—Displayed was a 


R. C. Clarke, northwestern representative, and H. C. Lyles, Pacific 
Coast. 

Weis Manufacturing Company, Monroe, Mich.—A limited display of 
steel and fibre board filing equipment was on exhibit, due to the 


material shortage situation. The booth was in charge of Glen Cham- 
bers, Chicago director of sales, assisted by E. T. Weis and H. 
McPike, Monroe, and Lionel Colomb, H. L. Nichols, Nicholas Langhans, 
Walter Nichols and Stanley Woodruff, all of the sales department. 

Welch, Company, Cincinnati, Ohio.—On exhibit were models 
of the Air-Flight circulators. Pete Welch, sales manager of the company, 
was in charge. 

Wells Office Furniture Company, Chicago 5, I1!l.—Showing wood office 
chairs, typewriter tables, upholstered office chairs, costumers, waste 
baskets, smokers, desk lamps, filing stools and desk trays. Joe Pritchard, 
president, and C. Scott Parnham, sales manager, were in charge, assisted 
by Gus Lefcourt, Roger Lambert, M. L. McKibbin and Orville Crisman. 
Wessel, Stanley, and Company, Chicago 16, Itll.—A full display of 
Airite air mail stationery, Royalite social stationery, Royaltone stationery, 
and the Giftrite line of gift wraps, tags and seals was shown. The 
booth was attended by Stanley L. Wessel, president; John Henn, gen- 
eral manager, Alfred Flesham, Irvin Stockton and Al Lundborg. 

Wilson Jones Co., Chicago, tl.—The full W-J line of merchandise 
was on exhibit, including bound books, loose leaf, Rediref machine 
posting trays, visible binders, catalog covers, sectional post binders 
and ledgers. Small notebooks in the same color scheme as the com- 
pany’s catalog were distributed to visitors. George Cormack, sales 
manager, and Rudy Janoyvsky were in charge, assisted by other mem- 
bers of the sales staff. 

Wire-O-Binding Company of Chicago, Chicago 7, I1.—This exhibit in- 
cluded a showing of autograph books, photograph albums, baby books, 
and albums with acetate pockets. H. P. Johnson was in charge. 

Wolber Duplicator & Supply Company, Chicago 14, I1l.—Center of at- 
traction at this booth was the Copy-Rite liquid duplicator, flanked by 
such Rite-Copy items as duplicating fluid, spirit carbon, unit masters, 
and master and copy papers. In charge of the exhibit was M. J. Dacy, 
Sales manager, Sam I. Wolf, president; Irving Bender, office manager, 
and Henry Keil, chief engineer, were also present. 

Wood Office Furniture Institute, Washington 5, D. C.—On exhibit was 
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“The right filing equipment 


makes the job smoother and 
. it speeds up FILING 
and FINDING.” 


easier. . 
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R OFFICES where desks are 
wisely chosen for their adaptability to in- 
dividual needs, efficiency and decorum are 
the result. Each desk user has a place for 
everything required in use and the working 
surface is free for uce. Offices so equipped 
engender confidence within the organization 
which is reflected in customers and visitors. 


Tuus it is that the ALMA or- 
ganization dedicates its efforts to the pro- 
duction of desks so designed as to render the 
desk user the utmost assistance—to make desk 
work as easy, pleasant and efficient as possi- 
ble. And to make ALMA desks strong and 
sturdy to provide the service day after day 
and year after year. 


Tae thousands of satisfied 
ALMA desk users offer incontrovertible evi- 
dence of our success in attaining our ob- 
jectives. 


ALMA DESK COMPANY 


HIGH POINT NORTH CAROLINA 


MEMBER WOOD OFFICE FURNITURE INSTITUTE 
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the Institute’s prototype desk, variations of which are expected to 
appear in the products of member companies. Features of the new 
desk, of kidney-shaped design, included a beautiful light finish, built-in 
radio, electric razor, specially-designed drawers, and a number of other 
innovations. John J. Reinecke, secretary of the Wood Office Furniture 
Institute, and Gloria K. Fling were in charge. 

Yawman and Erbe Mfg. Co., Rochester, N. Y.—The feature item on 
disp'ay was an executive desk done in Neutra-Tone gray finish. Also 
displayed were filing cabinets. In charge was Vice-President Harvey P, 
Rockwell, assisted by District Managers S. L. Griebel, I. R. Cornish, 
B. F. McGinty, F. A. Williamee, and F. C. Williams. 

Zephyr American Corporation, New York 19, N. Y.—Included in the 
Autodex models on display was a redesigned and improved metal Auto- 
dex. Also featured was the Deskmates package, a gift pack arrange- 
ment of a plastic Autodex and a plastic Swivodex. Arnold Neustadter, 
director of sales, was in charge, assisted by Milton E. Wolf, Martin 
Glaubinger, Robert L. Smith, Jack C. Kern and Gabriel B. Levy. 





N. S. A. CONVENTION REGISTRATION 
(Continued from page 33) 


Anderson, Phil M., Kansas Book 
Dealers Assn., Newton, Kans. 
Anderson, R. C., Corry-Jamestown 

Mfg. Corp., Corry, Pa. 

Ankeney, John, Ankeney Co., 
Cumberland, Md. 

Arceneaux, E. G. Jr., General Of- 
fice Supply Co., Lafayette, Ind. 
Armitage, Don, Capitol Office 
Supply, Charlestown, W. Va. 
Armstrong, H. B., Armstrong Sta- 
tionery Co., Cincinnati, Ohio 
Armstrong, John C., Armstrong 
Publishing Co., Portland, Ind. 
Armstrong, Sam A., Columbia Rib- 
bon & Carbon Mfg. Co., Long 

Island, N. Y. 

Arnhardt, R. M., Office Supply & 
Fquipment Co., Knoxville, Tenn. 

Ashley, E. Russell, Ashley-Mc- 
Cormick Co., Bridgeton, N. J. 

Asthalter, J. H., W. A. Sheaffe 
Pen Co., Fort Madiscn, Iowa 

Aten, Clark, Clork Aten, Inc., 
Texarkana, Texas 

Atkins, Mr., Kagisnd Office Fur- 
niture, Texarkana, Texas 

Atkinson, Geo. R., F. Weber Co., 
Philadelphia, Pa. 

Atkinson, James L., Vernon Sta- 
ticnery Printing Co., Vernon, 
Calif. 

Atwood, Harcld C., Manufactur- 
ers Representative, New York, 
N. Y 


Augur, Newell A., Wallace Pencil 
Co., St. Louis, Mo. 

Austin, Howard, Office Supplies, 
Inc., Muskegon, Mich. 

Axelrod, A. I., Texas Office Sup- 
ply Co., Houston, Texas 


B 


Babson, S. M., Bates Manufac- 
turing Co., Orange, N. J. 

Bach, A. A., Accounting Machines 
Ex. Co., Cincinnati, Ohio 

Bach, Norbert P., The Otto Wag- 
ner Store, Freeport, IIl. 

Backlund, C. G., Business Serv- 
ice, Inc., Mankato, Minn. 

Backus, Ralph H., Richmond & 
Backus Co., Detrcit. Mich. 

Baker, Harris, G. & C. Merriam 
Co., Springfield, Mass. 
Baker, Ingham C., G. & C. Mer- 
riam Co., Springfield, Mass. 
Baker, Jennis, Baker Co., Lub- 
bock, Texas 

Baker, M. B., B. B. Chemical Co., 
Cambridge, Mass. 

Baker, William, Frank Mashck 


Balaban, S. Allan, Service Office 
Supply. Detrcit, Mich. 
Balch, Harry, Ouality Park En- 
velope Co., Chicago, II. 
Balch, Milton S., Baldwin Type- 
writer Co., Kirksville, Mo. 
Baldwin, Wallace H., Mittag & 
Volger, Inc., Park Ridge, 
Banning, Charles, Gelsanliter’s, 
Mount Vernon, Ohio 
Banov, Leon, Art Steel Sales 
Corp., New York, N. Y. 
Bansemer, L. T., Stationers Loose 
Leaf Co., Milwaukee, Wis. 
Barclay, Bruce T., Morgan & Bar- 
clay Co., San Francisco, Calif. 
Barger, Gordon D., Morris San- 
ford Co., Cedar Rapids, Ia. 
Barham. John, Twin City Print- 
ing Co., Champaign, IIl. 
Barker, Raymond M., S. Barker’s 
Sons Co., Cleveland, Ohio 
Barkley, C. L., C. L. Barkley & 
Co., Chicago, Ill. 
Barkley, Peyton H., C. UL. Bark- 
ley & Co., Chicago, Il. 
Barnard, Don, Zaiser’s, Inc., Des 
Moines, Ia. 


Barnes, H. W., Victor Safe & 
Lquipment Co., North Tona- 
wanda, N. n 

Barnes, L. E., Industrial Tape, 
Chicago, Ill. 

Barnhardt, A. W., Barnhardt’s, 
Ifuntington, Ind. : 
Barrett, Paul L., Manufacturers 
Representative, Chicago, IIL. 
Barrett, S. G., Autopoint Co., Chi- 

cago, Ill. 

Bartens, Alex J., Comfort Print- 
ing & Staty. Co., St. Louis, Mo. 

Barth, Arthur A., Jasper Chair 
Co., Jasper, Ind. 

Basil, George H., Carter’s Ink 
Co., of Canada Ltd., Montreal, 
Canada 

Bass, D. J., Stein Bros. Mfg. Co., 
Chicago, Ill. 

Bassett, A. G., Acme Vis‘h'e Rec- 
ords, Inc., Wheaton, II. 

Bauerkemper, L. C., Pilotts Book 
Store, Houston, Texas 

Bauer, R. C., National Blank 
Book Co., Chicago, IIl. 

Bauman, Ralph, Bauman Office 
I’quipment Co., Wichita, Kans. 

Baxter, R. H., R. H. Paxter Sales 
Corp., New York City, N. Y. 

Bayly, W. E., The Fmerson W. 
Price Co., Lima, Ohio 

Beadle, J. G., A. B. Dick Co. 
Chicago, IIl. 

Beall, Jack, Business Supply Co., 
Columbia, S. C. 

Beamus, R. O., Beamus Office 
Supply, Otlthema Citv, Okla. 

Beaumeier, W. R., Lufkin Pub- 
lication Co., Lufkin, Texas 

Becker, William J., Joseph Dixon 
Crucible Co., Jersey Citv, N. J. 

Beckman, Fd.. Skinner & Ken- 
nedy Staty. Co., St. Louis, Mo. 

Beckman, R. E., Mo-nufacturers 
Representative, Medina, Ohio 

Becler, B. L., Asseci-ted St>tion- 
ers Supply Co., Chicago, IIl. 

Bell, H. O., Gregory Fount-0- 
Ink Co., Los Angeles, Calif. 

Bell, S. A., Gregory Fovwnt-O-Ink 
Co., Los Angeles, Calif. 

Bender, Ralph A., Sturgis Posture 
Chair Co., Sturgis, Mich. 

Benge, Roscoe, Codo Manufactur- 
ing Corp.. Coraopolis, Pa. 

Bengston, Thure, Adkins Print- 
ing Co., New Brit-in, Conn. 

Benner, Dan H., Kessler Ofice 
Supplies, Grand Rapids, Mi-h. 

Bennison, J. J., Minnesota Min- 
ing & Mfg. Co., St. Paul. Minn. 

Berchtold, N. H., New Mexico 
Office Supply Co., Santa Fe, 
New Mevico 

Berry, Fred E., E. R. Connor Co., 
Ft. Worth, Texas J 

Berger, Robert A., Stow-Devis 
Furniture Co., Grand Rapids, 
Mich. - 

Berglund, Arnold E., Joseph Dix- 
on Crucible Co., Minneapolis, 
Minn. 

Bergman, Fdward, Art Steel Sales 
Corp., New York, N. Y. 

Bernasconi, A. Jr., Nascon Prod- 
ucts, Inc., New York, N. Y. 

Berol, E. Albert, Eagle Pencil 
Co., New York, N. Y. 

Berry, C. H. (Jack), Prowne 
Morse Co., St. Paul, Minn. 
Bertelson. O. J., Bertelson Broth 

ers, Minneapolis, Minn. 

Bi-kel, Norman, Sanford Ink Co» 
Chicago, III. 

Bieser, Horace F., Everybody's 
Office Outfitters, Dayton, Ohio 

Bigelman, Leo, Modern Office 
Supply Co., Detrcit, Mich. 

Biggs, Eugene I., Koh-I-Noof 
Pencil Co., St. Louis, Mo. 
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mee: Fine imported pigskin, top grain aniline cowhide in Club Bag, Brief Bag, 
va Brief Cases. All expertly crafted, ready for prompt delivery. Write for price list. 


7 THOMAS Ii. GIBBONS & CO. 
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IN EVERY SEASON 
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HEALTHFUL COMFORT 


THROUGH FILT-R-FAN 


TRADE MARK REG. - PAT. App FOR 





— — oo aie Pane ae a ie 











md 


a=. oe ae ee ee ee ee ee ee 


w 


B 
B 


Bi 
Br 





Br 
Br 
Br 


4 
Br 
Br 
Br 
@ Filt-R-Fan peps up the personnel of any Operated on low speed in fall or winter, a 
office . . . in any season. For Filt-R-Fan quietly Filt-R-Fan provides a constant, draftless circu- * 
fills the room with fresh, invigorating fi/tered lation of this healthful filtered air for more | a. 
air... free from dust, dirt, pollen and other comfortable, more healthful working conditions. *, 





irritating impurities. Bre 
, ; ; \ 

« Adjustable + Easily Installed + Simple » Safe Brc 

Yes... there’s an all-season market for Filt-R-Fans. Write today for complete details. mi, 


MEIER ELECTRIC & MACHINE CO., INC. Bre 


3529 East Washington Street ¢ Indianapolis 7, Indiana nn 
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Bina, S. J., S. J Bina Co., Grand 
Forks, N 

Bird, Courtney, ‘., Boston Sta- 
tioners’ Association, Boston, 
Mass. 

Birt, Harry, Byron Weston Co., 
Dalton, Mass. 

Bishop, R. V., Office Surat & 
Printing Co., Cleveland, 

Baldwin, Frank H., Baldwin Type- 
writer Co., Kirksville, Mo. 

Bittman, H. U., A. W. Faber, 
Newark, N. J. 

Black, J. N., _ Parker Pen Co., 


Blad, Charles H., Corry-James- 
town Mfg. Corp., New York, 


iN. 

Blake, L. A., Orlando Office Sup- 
ply Co., Orlando, Fla. 

Bland, Ted, Klipto Loose Leaf 
Co., Mason City, Ia. 

Blau, Edwin B., Max Blau & 
Sons, Newark, N. Te 

Blied, Leo J., Blied Office Sup- 
plies, Inc., Madison, Wis. 

Blum, Jerome J., Fibre Forming 
Corp., Orlean, N. Y. 

Blumenthal, Harry, New England 
Paper Punch Co., Natick, Mass. 

Bockmiller, W. Edw., Baltimore 
Office Supply, Baltimore, Md. 

Bodman, W. H., . Foster-Bodman 
Supply Co., Akron, Ohio 

Boehmer, Walter W., The Miami 
Stationers, Inc., Dayton, Ohio 

Boehmer, Walter W. Jr., The 
Miami Stationers, Inc., Dayton, 
Ohio 

Boemer, J. H., Henry E. Wedel- 
staedt Co., St. Paul, Minn. 

Bokemeier, R. B., Scripto Manu- 
facturing Co., Atlanta, Ga. 

Boone, M. J., Standard Printing 
Co., Louisville, Ky. 

Borders, M. W., Wilson-Jones Co., 
Chicago, Ill. 

Bosse, Gilbert H., Imperial Desk 
Co., Evansville, Ind. 

Boswell, J. W., E. R. Conner & 
Co., Fort Worth, Texas 

Boswell, R. T., Roanoke Book & 
Staty. Co., Roanoke, Va. 

Bourne, Severin, Nascon Products, 
Inc., New York, N. Y. 

Bowbeer, Henry F., Wells Office 
Furniture Co., Chicago, Ill. 

Bowen, A. R., Eastern Office 
Equipment Co., Ahoskie, N. C. 

Bowen, Herbert I., Bowen Supply 
Co., Plant City, Fla. 

Bowen, Matt C., Bowen Supply 
Co., Plant City, Fla. 

Boyd, Alton, Boyd Printing & Of- 
x Supply Co., Panama City, 


Boyd, Guy F., Shaw-Walker Co., 
Muskegon, Mich. 

Boyd, Omar E., Stationers Corp., 
Los Angeles, Calif. 

Boyd, William J., Art Steel Sales 
Corp., Chicago, Ill. 

Boyer, Ken, Newell B. Newton 
Co., Toledo, Ohio 

Bradley, James E., Higgins Ink 
Co., Des Plaines, Il. 

Bradley, Shel, American Writing 
Paper Corp., Holyoke, Mass. 
Bradley, W. E., Allied Carbon & 
Ribbon Co., New York, N. Y. 
Brady, T. R., Geyer’s Topics, New 


York, N. Y. 
Braer, J. B. Jr., Omaha School 
Supply Co., Omaha, Nebr. 


Branham, Don L., Branham’s, Inc., 
Oklahoma City, Okla. 

Breard, A. V., Monroe Office 
Equipment Co., Monroe, La. 
Bredesen, Walter, Bredesen Broth- 
ers, Beloit, Wis. 
Brenner, Joseph, 
Co., Newark, N. 
—. Alvin B., Gulf States Sales 

orp., Birmingham, Ala. 
rchie Sherer Co., 


Brenner Desk 
J. 


Bretz, 
Dayton, Ohio 

Brinson, G. Park, The White Co., 
Columbus, Ga. 
Bristoll, B. J., Koch Brothers, Des 
Moines, Iowa 
Brockwell, L. M., E. H. Clarke & 
Bro., Memphis, Tenn. 

Brohm, B. H., Eagle Pencil Co., 
New York, N. 

Brosk, Harold, Brosk’s, Kenosha, 

is. 

Brown, Bob F., Midland Staty. & 
Supply Co., Jefferson City, Mo. 

Brown, Don F., Latsch Brothers, 
Lincoln, Nebr. 

rown, James C., Carpenter Paper 
o., Omaha, Nebr. 

Brown, op od T., Bryant Litho- 
graphing Atlanta, Ga. 

Brown, L. Dale, A. S. Hyland & 
Co., Fitchburg, Mass. 
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Brown, L. M., Eberhard Faber 
Pencil Co., Brooklyn, N. Y. 
Brown, Lester W., Jasper Chair 
Co., Rep. Chicago Territory 
Brown, = og The . L. May 

Co., New York, N. 

Brown, W. A., Acme Visible Rec- 
ords, Inc., Chicago, Ill. 

Bruhn, E. H., Bruhn Office Equip- 
ment Co., Burlington, Va. 

Bryant, H. H., Jr., Bryant Office 
Supply Co., iami, Florida 

Bubb, Bennett W., Thacher Sup- 
ply & Equipment Co., Topeka, 
Kansas 

Buckwalter, Paul B., National 
Blank Book Co., Holyoke, Mass. 

Buddemeyer, E. W., J. R. Weldin 
Co., Pittsburgh, Pa. 

Bulger, Tom, Geyer’s Topics, New 
York, N. Y. 

Bullard, Kim S., Dennison Manu- 
facturing Co., New York, N. Y. 

Burgdorf, Geo. P., Jr., Koehler 
Stamp & Stationery Co., Louis- 
ville, Ky. 

Burger, Joseph, Art Steel Sales 
Corp., New York, N. Y. 

Burgess, Norbert, Sanford Ink 
o., Chicago, Il. 

Burke, John F., Maso Steel Prod- 
ucts, Chicago, IIl. 

Burnett, R. , Sentinel Printing, 
Indianapolis, Ind. 

Burns, D. L., Mansfield Type- 
writer & Office Sup., Mansfield, 
Ohio 

Burns, Tom, Mansfield Typewriter 
& Office Sup., Mansfield, Ohio 

Burst, F. C., Sentinel Printing, 
Indianapolis, Ind. 

Burtis, Buff B., Burtis Press & 
Office Supplies, Clinton, Okla. 

Butera, Michael P., Perry & Buck- 
ley Co., New Orleans, La. 

Busch, John W., Pounsford Sta- 
tionery Co., Cincinnati, Ohio 

Butterfield, Sidney, Smith & But- 
terfield, Evansville, Ind. 


Cc 


Cammack, Allen B., Cammack Of- 
fice Supply Co., Burlington, 
N. C 


Camp, R. B., R. B. Camp Co., 
Atlanta, Ga. 

Campbell, Gaines P., 
Staty. & Supply Co., 
ooga, Tenn. 

Campbell, Jim, Office Supply Co., 
Jackson, Miss. 

Campbell, R. D., Horder’s, Inc., 
Chicago, Ill. 
Canney, Chas. E., 
Lynbrook, N. Y. 

Canon, Nile L., L. W. Holley & 
Sons Co., Des Moines, Ia. 

Caracci, Louis F., Nor-Wood Co., 
New York, N. Y. 

Cardinell, J. D., Cardinell Corp., 
Moneclair, N. J. 

Carlson, A. G., Carlson Brothers, 
Inc., Moline, Ill. 

Carlson, C. H., 
Chicago, Ill. 

Carpenter, T. E.. Sperry Office 
Furniture Co., St. Paul, Minn. 

Carr, Carroll M., Chambers-Carr 
Office Supplies, Jackson, Miss. 

Carr, Edward W., Shoemakers, 
Wilmington, N. C. 

Carson, Phillip, Burgher-Williams 
Co., Virginia, Minn. 

Carpenter, Russell, Sanford Ink 
Co., Chicago, Ill. 

Carrow, A. M., Speed Products, 
Houston, Texas 

Cassady, W. G., Acme Visible 
Records, Inc., Chicago, IIl. 
Castle, Karl E., Walcott-Taylor 
Co., Washington, D. C. 

Castle, W. B., Castle Printing 
Co., Shreveport, La. 

Caswell, Frederick H., F. S. Web- 
ster Co., Cambridge, Mass. 

Caufield, L. F., L. ~ Waterman 
Co., New York, N. 

Chalfie, Eli, Frank Mashek Co., 
Chicago, Ill. 

Chambers, Glenn W., Weis Manu- 
facturing Co., Monroe, Mich. 
Channon, S. F. W. Roberts 

Co., Cleveland, Ohio 

Chapman, Don B., Chas. Ritter 
Co., Mansfield, Ohie 

Chapman, Thomas I., Koke-Chap- 
man Co., Eugene, Ore. 

Chapman, R. C., Oakville Co.., 
Oakville, Conn. 

Chenet, J. V., S. S. Stafford, Inc., 
New York, N. Y. 

Cheney, Paul W., Southworth Co., 
W. Springfield, Mass. 

Chesick, Henry L., Century Press, 
New Castle, Ind. 
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VISIBLE RECORD 
EQUIPMENT 


A SOURCE from which flows profit from immediate 
deliveries. Cesco is in an unusual position to make ship- 
ments from stock, of Visible Record Equipment in book 
form. Included are, Binders, with or without the shift 
Mechanism, Visible Folder Units and Transfers for 
Visible Record Sheets. You can please your customer— 
and your bank account—by taking advantage of Cesco’s 
ability to make deliveries NOW. Order today while 


supplies are generous. 
Also available are a wide selection of stock Visible 


Record forms such as 


Employment and 
Earning Records 


Plant and Equipment 
Records 


Stock Records 
Production Records 


Employees History Records 
Collection Records 
Individual Credit Records 
Inventory Records 


Purchase Records 
Sales Records 


Write for Catalog “G” covering Visible Record Equip- 
ment, but don’t forget that Cesco can also make prompt 
delivery on many other standard numbers—Post Binders 


—Prong Binders—Transfers, etc. 


THE C. E. SHEPPARD COMPANY 


4407 Twenty First Street, Long Island City, New York 
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NEW... FAST-SELLING 


OLLY 2. PEN] 


N 
ASSURES COMPLETE CUSTOMER SATISFACTION ~) 


Tacs 
eo | 


x At last a Ball-Point Pen that always writes a 
smooth, clean, unbroken line. . . a ball-point 
pen that’s dependable, always ready to write, 
anywhere, anytime. Already acclaimed the 
finest by thousands of actual users, the Holly 
Ball-Point Pen can be sold with confidence... 
you canbe sureit will give complete satisfaction. 
it writes right! It stays sold! 


* Precision-built to watch-makers' standards, 
beautifully styled, the Holly Pen brings a degree 
of writing perfection never before achieved. 
WRITES 6 MONTHS TO 3 YEARS without 
refilling; writes dry; writes perfectly at all 
altitudes or under water, on all paper, cloth 
and other materials; writes through 4 to 8 
carbons; leak-proof; refills simply and cleanly; 
unconditionally guaranteed. Choice of black- 
and-gold or wine-and-gold color combinations, 
packed in a smart gift box. - 


* The low list price and ‘‘no Federal tax’’ are 
important sales features too. You can offer 
your customers the world's outstanding Ball- 
Point Pen at a price that's right for fast sales. Sime 
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HOLLY PEN CORPORATION 


5011 N. KEDZIE AVE. « CHICAGO 25, ILLINOIS 
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Chestnut, J. Gibbes, Chestnut Of- 
oe Equipment Co., Gainesville, 
la 


Chevalier, A. B., Business Furni- 
ture Corp., Indianapolis, Ind. 
Chokt, Eert, Higgins Ink Co., 
Erocklyn, N. Y. 

Christenson, D., Sioux Falls Bock 
& Staty Co., Sioux Falls, S. D. 

Churnick, Edward S., Daco Card 
& index Co., Boston, Mass. 

Chute, Mortimer H., Jr., Bzin- 
bridge, Kimpton & Haupt, New 
York, N. Y. 

Clark, C. W., W. A. Sheaffer Pen 
Co., Fort Madison, Ia. 

Clark, Henry R., Corry-Jamrcs- 
town Mfg. Corp., Philadelphia, 


Pa. 

Clarke, Roy, F. S. Webster Co., 
Cambridge, Mass. 

Clay, Paul, Stationers, Inc., In- 
dianapolis, Ind. 

Clayton, Samuel §S., Koh-I-Noor 
Pencil Co., Bloomsbury, N. J. 

Clegg, Wm. C., The Clegg Co., 
san Antonio, Texas 

Clemen, C. W., G. J. Aigner Co., 
Chicago, Ill. 

Clift, Hugh, Jr., Printing & Sup- 
lies Co., Meridian, Miss. 

Clifton, E. C., Loorum & Pease 
Co., Chicago, IIl. 


| Clingempeel, R. E., Caldwell-Sites 


Co., Roanoke, Va 


Cobean, Warren R., Cobean Sta- 


tionery Co., Roswell, N. Mex. 
Cockrell, Joe L., Von Boeckmann- 
Jones Co., Austin, Texas 
Com, Cc. 2 C. F.. Cody  Co., 


Dubuque, Ia. 
Coelln, A. B., Wilson-Jones Co., 
Chicago, IIl. 


Coggin, F. L., Sun Rubber Co., 
1 aiberton, Ohio 

Cole, B. V., Cole, Harding & 
James, Inc., kichmond, Va. 

Cole, S. M., Stein bros. Mfg. Co., 
Chicago, Ill. 

Cole, W. W., General Pencil Co., 
Atlanta, Ga. 

Coleman, Gus L., Quality Print- 
ing & Office Supply, Kilgore, 
Texas 

Coleman, Henry I., Nathan Cole- 
man & Scn, Savannah, Ga. 

Collins, Earl, Rockwe.l-Earncs Co., 
Chicago, Ill. 

Collins, H. E., Hesse Envelope 
Mfg. Co., Dallas, Tex. 

Collum, J. A., Comfort Prtg. & 
Staty. Co., St. Louis, Mo. 

Colomb, Lionel, The Weis Manu- 
facturing Co., Monroe, Mich. 

Comstock, W. C., G. J. Aigner 
Co., Chicago, IIl. 

Conaway, John W., J. E. Dugan 
Co., Pittsburgh, Pa. 

Condon, J. C., Sears, Roebuck & 
Co., Chicago, 11. 
Conklin, Charles C., 
Valley Stationers, 

Cenn. 

Conklin, Duncan B., Boorum & 
Pease Co., Chicago, II'. 

Conlon, 1. Edward, Rockwell- 
Barnes Co., Chicago, IIl. 

Conniff, jidward j.,  s1odgman 
Rubber Co., Framingham, M°ss. 

Consodine, Chas. G., Painbridge, 
Kimptcn & Haupt, Indianapolis, 
Ind. 


Connecticut 
Hartford, 


Consodine, Dan J., Richard Best 
Pencil Co., Irvington, a * 
Constantine, George, Palace Of- 
fice Supply Co., Tulsa, Okla. 
Cock, Al.. Al Cook Desk & Of- 
— Supply Co., Oklahoma City, 

k 


a. 
Cook, Welton, H. Dorsey Doug- 
las, Inc., Oklahoma City, Okla. 
Cooke, James L., Cocke Station- 
ery Co., Salem, Ore. 
Cooley, Parle. Bates Mfg. Co., 
Glenview, IIl. 
Cooper, F. S., Codo Manufactur- 
ing Corp., Coraopolis. Pa. 
Cooper, H. Ed., McMillan Book 
Co., Minneapolis, Minn. 
Cooper, Jim W., Jr., Manufactur- 
ers Representative, Atlanta, Ga. 
Cooper, Jchn M., Foote & Davies, 
Inc., Atlanta, Ga. 
Coneland, C. J., Copeland Office 
Equipment Co., Kingsport, Tenn, 
Corbett, William P., Manufactur- 
ers Representative, Philadelphia, 
Pa. 
Cormack, Ceorge, 
Co., Chicago, IIl. 
Cornelius, Ivan, Northern Stit-s 
Envelope Co., St. Paul, Minn. 
Corni-h, I. R., Yawman & Erbe 
Mfg. Co., Rochester, N. Y. 
Cote, A. F., Reyburn Mfg. Co., 
Inc., Philadelphia, Pa. 


Wi'son-Jones 
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Courtenay, John B., Carithers- 
Wallace Courtenay, Inc., Atlan- 
ta, Ga. 

Cowan, Maurice R., Corry-James- 
town Mfg. Corp., Boston, Mass. 

Cox, W. B. (Lill), Cox & Bart- 
lett Desk Co., Oklahoma City, 
Okla. 

Cox, W. H., Carter’s Ink Co., 
Chicago, III. 

Cramer, R. A., Cramer Posture 
Chair Co., Kansas City, Mo. 
Cravens, William H., Wal-_ott- 
Taylor Co., Washington, D. C. 
Cray, Thomas, Cray Brothers, Mc- 
Keesport, Pa. 
Creer, Frank B., Utah Idaho 
School Supply Co., Salt Lake 

City, Utah 

Crele, Don, Office Equipment Co., 
Canton, Ohio 

Crisman, Orville, Wells Office 
Furniture Co., Chicago, IIl. 

Cross, Richard D., Standard Busi- 
ness Machines, Chicago, III. 

Crow, — A., Hall Stationery 
Co., Topeka, Kans. 

Crowl, L. S., Blade Printing & 
Paper Co., Toledo, Ohio 

Crowley, Robert S., Crow ey-Reu- 
ter Stationery Co., Kansas City, 


o. 
Cuff, M. J.,:Jr., Manufacturers 
Representative, New York, N. Y. 
Curtiss, Frank, Neva-Clog Prod- 
ucts, Inc., New Haven, Conn. 
Cutler, Richard T., Hodgman 
Rubber Co., Framingham, Mass. 


D 


Dahl, Harold E., Harold E. Dahl 
Co., Tacoma, Wash. 

Dahlberg, Barton H., Midland 
Paper Co., Minneapolis, Minn. 

Dahlen, Ernest L., Stanley Wes- 
sel & Co., Chicago, IIL 

Daining, S. R., Bixby Office Sup- 
ply Co., Grand Rapids, Mich. 

Dainton, C., S. S. Stafford, Inc., 
New York, N. Y. 

Dalton, Wm. J., Dalton Advertis- 
ing. Park Ridge, III. 

Damen, L. W., Art Steel Sales 
Corp., New York, N. Y. 

Dano, William, Pritchard Station- 
ery Co., Chicago, Ill. 


Darby, H. K., Geyer’s Topics, 
New York, N. Y. 

D’Armond, A. J., Horder’s, Inc., 
Chicago, II. 


Dautel, Walter H., Diebold, Inc., 
Canton, Ohio 

Davidson, Drew M., Davidson Of- 
99 Equipment Co., Monroe, 
a. 

Davies, John R., Moore Push Pin 
Co., Philadelphia, Pa. 

Davies, Robert W., Miller-Davis 
Co., Minneapolis, Minn. 

Davis, Charles E., Manufacturers 
Representative, Portl-nd. Ore. 

Davis, Farl A., Davis Office Sup- 
plies, Jacksonville, Ill. 

Davis, Grant H., W. H. Kistler 
Staty. Co., Denver, Colo. 

Davis. Geo. P.. Bank & Offi-e 
any Ca. Indianapolis, 
d 


nd. 

Davis, Grenville, Grenville Davis 
Co., Chicago, Ill. 

Davis, Ken, Gunlocke Chair Co., 
Wayland, N. Y. 

Davis. R. S., W. J. Noonan Co., 
Tima, Ohio 

Davis, Roy S., Davis Office Sup- 
plv, Hobbs, N. Mex. 

Davison, James H., Menufactur- 
ers Representative, Los Gatos, 
Calif. 

Deane, F. M., Cunn Furniture 
Co., Grand Rapids. Mich. 

Deas, F. R., F. W. Roberts Co., 
Cleveland, Ohio 

DeBurges, Warry J., Allied C-r- 
yay Ribbon Co., New York, 


Decker, Henry F., Henry F. Deck- 
er Co., Inc., Evansville. Ind. 
Decker, Howard, Decker’s Inc., 

J afayette. Ind. 

Decker, Phil. Decker’s, Inc., La- 
fayette, Ind. 

DeGroft, W. J., Sanford Ink Co., 
Chicago, II. 

Del.emos, W. R., Divie Office 
Supply Co., Montgomery Ala. 

Dell, Garry F., Burt and Dell Co., 
Hartford, Conn. 

Demaree, Mrs. C. S., Demz-ree 
Stationery Co., Kansas City, 
Mo. 

Dement, W. I., Mississixpi Sta- 
tionery Co., Jackson, Miss. 
Denison, Guy L., Speed Products, 

Los Angeles, Calif. 
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The Conference Desk 


means the handcrafting of fine woods 
into OFFICE FURNITURE OF.... 
BEAUTY, CONVENIENCE AND UTILITY 
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ince 6, the Leopold Company has 
Since 1875, the Leopold Company | 

maintained a reputation of producing 
quality and craftsmanship unsurpassed in 


the wood office furniture industry. 


Today, Leopold designers are adding war- 
born qualities of hardness, endurance and 
mar-proof features to the natural beauty 
of wood . . . the exquisite charm of the 


Leopold lines. 


Leopold desks are outstanding because of 
their unusual comfort and efficiency .. . 


their greater, all ‘round utility. 


Today Leopold designers and craftsmen 


are planning ahead for the busy profitable 
days ahead . . . developing new techniques 
of construction, perfecting new exclusive 


designs. 


Buy LEOPOLD means 
YOU GET COMPLETE 
OFFICE PLANNING ASSISTANCE 
Leopold Dealers are equipped to plan 
offices in every detail. They have the 
experience and training to suggest just 
the design and arrangement that will give 
each office beauty, comfort, convenience 
and efficiency. Leopold installations seem 


to say, ‘‘welcome’’ to every office visitor. 


THE LEQPULD COMPANY 


Burlington, Iowa 
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1947 


NATIONAL BUSINESS SHOW 


America’s Efficiency Exposition 
SAN FRANCISCO 
CIVIC AUDITORIUM 


February 20th to 22nd and 24th to 26th 


[ey 
NATIONAL 


= 


q-— 


TE DOORW: 
BUSINESS METHOOS 


NATIONAL BUSINESS SHOW COMPANY, 30 Vesey Street, New York 7, N. Y. 


Frank E. Tupper Edwin O. Tupper William A. Tupper 


232 OFFICE APPLIANCES, November, 


1946 





in a a | 


So eb geuyuywv es &S 


46 





Denny, Gayle M., Transylvania 
Printing Co., Lexington, Ky. 
Dent, Arthur C., Superior Mark- 
ing Equipment Co., Chicago, Ill. 
Dering, R. M., Gary Office Equip- 

ment Co., Gary, Ind. 
Desmond, K., Victor Safe & 
Equipment, North Tonawanda, 


Ms 2. 

Deutsch, Fred, Frank Mashek Co., 
Chicago, Ill. 

Dick, Harry C., Redeker & Dick, 
Cincinnati, Ohio 

Dickas, James H., Robinson Re- 
minders, Westfield, Mass. 

Didde, Carl, Didde Office Supply 
& Prtg. Co., Emporia, Kans. 

Diehl, Jr., Wm. R., Diehl Office 
Equipment Co., Columbus, Ohio 

Diehl, Sr., Wm. R., Diehl Office 
Equipment Co., Columbus, Ohio 

Dimmitt, M. S., Wilson Jones Co., 
Kansas City, Mo. 

Ditmansen,Ole, Youngstown Of- 
fice Supply, Youngstown, Ohio 

Doblmeier, F. M., Nascon Sales 
Corp., New York City, N. Y. 

Dodge, Ed. F., Johnson Chair Co., 
Chicago, IIl. 

Dollahan, B., D. J. Bina, Grand 
Forks, N. Dak. 

Donahue, J. E., C. F. Denzer Co., 
Sandusky, Ohio 


Donaldson, Gordon W., Donald- 
son Woods Co., Atlanta, Ga. 
Donisthorpe, H. M., Rockwell- 


Barnes Co., Columbus, Ohio 


Dooley, E. F., Wilson-Jones Co., 
New York, N. Y. [ 
Dopke, Tony, Peerless Imperial 


Co., Newark, N. J 

Doris, Frank H., Dennison Manu- 
facturing Co., Chicago, Ill. 

Dorcey, T. R., Bennett Printing 
Co., Dallas, Tex. 

Dorsey, Jr., Henry, Dorsey Co., 
Dallas, Tex. 

Dorsey, L. L., Dennison Manu- 
facturing Co., Dallas, Tex. 

Dotson, Robert R., Baers’, Can- 
ton, Ohio 

Douglas, H. Dorsey, H. Dorsey 
Douglas, Inc., Oklahoma City, 
Okla. 

Doubleday, Don., Doubleday Bros. 
& Co., Kalamazoo, Mich. 
Douglass, R. F., Gunlocke Chair 
Co., Wayland, N. Y. 

Dowd, Jack, Sioux City Station- 
ery Co., Sioux City, Ia. 
Downey, C. Lee, L. Downey 
Co., Hannibal, Mo. 

Downey, Leo, Boorum & Pease 
Co., Brooklyn, N. Y. 

Downing, W. K., Globe-Wernicke 
Co., Cincinnati, Ohio 

Downs, Fred, Downs-Randolph 
Co., Tulsa, Okla. 

Drake, M. W., The Drake Co., 
Shreveport, La. 
Dressel, H. E., 
Chicago, Ill. 
Dresser, Malcolm, Standard Diary 

Co., Cambridge, Mass. 

DuBos, Clarence, Jr., Office Equip- 
ment Bureau, New Orleans, La. 
Ducote, G. C., Beckley-Cardy Co., 
Chicago, Ill. 

Duerr, W. E., B-C-D Equipment 
Co., Detroit, Mich. 

Dugan, J. E., J. E. Dugan Co., 
Pittsburgh, Pa. 
Duggan, T. G., Columbia Ribbon 
& Carbon, Long Island, N. Y. 
Duke, Earl L., Duke Printing & 
Office Supply, Wichita, Kans. 
Duncan, John H., Advocate Print- 

ing Co., Newark, Ohio 
Dunnett, George C., McFarland 
_ Equipment Co., Rockford, 


Autopoint Co., 


oer, John D., Manufacturers 
Representative, Boston, Mass. 

Dyer, M. A., Caldwell-Sites Co., 
Roanoke, Va. 


Dykema, Raymond J., Dykema 
Office Supply Co., Kalamazoo, 
Mich. 

E 


Eadon, A. E., C. Howard Hunt 
Pen Co., Camden, N. J. 
Earnshaw, O. I., Roth Office 
Equipment, Dayton, Ohio 
Eberhardt, H. C., Emmons Staty. 
& Office Supply, Stevens Point, 


Wis. 
Eckert, Royal H,, Royal H. Eck- 
ert, Inc., Allentown, Pa. 
Eddy, G. A., Parker Pen Co., 
Janesville, Wis. 
ae Arthur S., General Pen- 
cil Jersey City, ae 
Ragres ‘Harold W., Corry-James- 
town Mfg. Corp., New York 
City, N. Y. 
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Edgren, Roy A., Corry-James- 
town Mfg. Corp., Corry, Pa. 
Eichenlaub, Ray J., Service Steel 
Products Corp., Chicago, Ill. 
Eisemann, Al, Maverick-Clarke, 
San Antonio, Texas 
ee Art, Eldred Co., 


io 

Eldridge, W. E. (Bill), Statrs. 
Club of New Orleans, New Or- 
leans, La. 

Elliott, B. C., Elliott-Greer Co., 
Amarillo, Tex. 

Ellis, H. R., Stationers, Inc., In- 
dianapolis, Ind. 

Ellison, C. D., Roberts & Son, 
Birmingham, Ala. 

Ellison, Roy, Speed “ep Co., 
Long Island City, N. Y. 

Ellman, M. A., M. A. Ellman & 
Co., Detroit, Mich. 


Lorain, 


Ellsworth, C. H., Ritepoint Co., 
St. Louis, Mo. 
Ellsworth, Ww. Bruce, Corry- 


— Mfg. Corp., Corry, 

a. 

Emerson, Tom, 
Chicago, Ill. 

Emery, Lynn B., Lynn B. Emery, 
Inc., Detroit, Mich. 

Emhardt, J. F., Columbia Steel 
Equipment Co., 

Eminger, Alford D., Hodgman 
Rubber Co., Framingham, Mass. 

Emmons, M. 


Eversharp, Inc., 


England, a F. Volland 
Co., Joliet, Ill. 

Eriksen, Arnold, Eriksen’s, Inc., 
Toledo, Ohio 

Ernst, Fred, Speed Products Co., 
Long Island City, N. Y. 

Espe, Lyle D., Midwest-Beach Co., 
Sioux Falls. D. 

Estes, Jack, Estes Office Supplies, 
Greenville, Miss. 
Evans, Charles F., 
Co., Los Angeles, Calif. 


Evans, L. Evans Specialty 
Co., Richmond, Va. 
Evans, Roy, James A. Head & 
Co., Birmingham, Ala. 
Evans, W. J., Central Desk & | 
Safe Co., Kansas City, Mo. 
Evans, W. A. Sheaffer 
Pen Co., Fort Madison, Ia. 
Everard, J. V., Faries Manufac- 
turing Co., Decatur, II. 
F 


Fahrner, Harold F., Miles Fox Co., 
Detroit, Mich. 

Falvey, Hugh James, 
Inc., Chicago, Ill. 

Farber, Louis, Chicago, II. 


Fargo, Frank H., Frank H. Far- | 


go Co., Bridgeport, Conn. 
Farnham, C. S., Wells Office Fur- 
niture Co., Chicago, II. 


Farr, Albert E., National Blank | 


, Holyoke, Mass. 
Farrell, E. R., Defiance Sales Cor- 
poration, New York, N. Y. 
Favor, Gerald M., Koh-I-Noor 
Pencil Co., Bloomsbury, N. J. 
Fecho, J. S., Burrows Bros. Co., 
Cleveland, Ohio 
Fehl, W. H., E. 
Pittsburgh, Pa. 
Feibusch, Emanuel, Polycraft, Inc., 
New York, N. Y 
Feldmann, Carlyle, 

Leaf Corp., Chicago, IIl. 
Feldman, D. M., D. M. Feldman, 
Inc., Norristown, Pa. 


W. Curry Co., 


Fellowes, Folger, Bankers Box 
Co., Chicago, IIl. 

Fellowes, H. L., Bankers Box 
Co., Chicago, III. 

Fellowes, John E., Bankers Box | 
Co., Chicago, Ill. 

Felton, Don L., Felton & Wolf | 


Co., Lincoln, Nebr. 


Fenske, E. O., Kemske Paper Co., | 


New Ulm, Minn. 


Fenton, Dale, Peerless Office Sup- | 


ply, Stillwater, Okla. 

Fernyak, C. S., Mansfield Type- 
writer & Office Sup., Mansfield, 
Ohio 

Finch, Harold C., Finch’s Station- 
ery, Boise, Idaho 

Finder, Charles O., A. B. Hirsch- 
feld Press, Denver, Colo. 

Finkelstein, Herbert, C-Thru Rul- 
er Co., Hartford, Conn. 

Fisch, Mannie, Fisch Stationery 
& Printing Co., Los Angeles, 
Calif. 

Fisher, Carl M., Stationers Dis- 
tributing Co., Ft. Worth, Texas 

Fitzgerald, R. C., Shaw-Walker 
Co., Kalamazoo, Mich. 

Flaherty, E. V., Herring-Hall- 
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Philadelphia, Pa. | 


.. Emmons Staty. | 
& Supply, Stevens Point, Wis. | 
‘ee eS 


Sanford Ink | 


Eversharp, | 


" Feldco Loose 


GHAR AGT tH 


FINEST CUSTOM QUALITY 


The esteem in which MIDCO the Perfectlite 
is held in every community in America, bears 
eloquent testimony as to its character. We are 
determined to maintain this position—to make 


quality our first consideration—always. 


Delivery of MIDCO fluorescent portable lamps 
is taking a little longer than we had hoped. But 
we are certain you will find that a lamp of 


MIDCO character is well worth waiting for. 





4200 Series 
MIDCO the Perfectlite fluorescent desk lamp. 





All MIDCO models — 


types— are now available in three basic finishes 


standing and clamp-on 


| —i.e.— Corduroy Brown Wrinkle, English An- 
| tique Bronze and Metallescent Gray. The latter 
two are smooth finishes. 


Write for prices, discounts and more detailed 
information on the complete line. 


MIDWEST NATURLITE COMPANY 


228 West Kinzie St. Chicago 10, Illinois 
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Good Business Thinking 


Grarts_ 


at the Office Desk! 








How casually the office desk is accepted in business, but 
just try and visualize the business office performing with- 
out benefit of this essential commercial tool. How im- 
potent the worker would be . . . how disorganized the 
office would become if all desks were removed. By no 
stretch of our imagination can we picture the business 
world functioning without desks. As a manufacturer of 
desks, we've always believed in the major ro'e p!ayed by 
desks in the realm of office equipment. Today . . . good 
desks are more important than ever 2 
... they help in tackling the difficult 


problems that beset us. 





a. 


THE JASPER DESK COMPANY 


JASPER, INDIANA 


MEMBER WOOD OFFICE FURNITURE INSTITUTE 
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Marvin Safe Co., Hamilton, 
io 
Flatau, S., Yale Filing Supply Co., 
Los Angeles, Calif. 
Fleming, Bob, Leopold Co., Burl- 
ingtcn, Ia. 
Fletcher, Maurice C., Fletcher 
Aviation Corp., Pasadena, Calif. 
Flexham, Alfred, Stanley Wessel 
Co., Chicago, IIl. 

Follin, Marion V., Manufacturers 
Representative, Riverside, II. 
Fontaine, Art, Decker’s, Inc., An- 

derson, Ind. 

Forbes, Thomas G., Mittag & Vol- 
ger, Inc., Park Ridge, N. J. 
Ford, Harry C., Rockwell-Barnes 

Co., Los Angeles, Calif. 
Ford, Jr., John, Peterson Litho. 
& Printing Co., Omaha, Nebr. 
Ford, John P., Apex Stationery 
Co., Dallas, Tex. 

Ford, V. Howard, Capitol Office 
Supply, Charleston, W. Va. 
Foster, Paul L., Mittag & Volger, 

Inc., Pak Ridge, N. J. 
Frankenfield, Henry C., Howard 
Hunt Pen Co., Camden, N. J. 
Franklin, Leon H., Fr-nklin Metal 
Products, Chicago, IIl. 
Franzese, A. P., Franz Station- 
ery Co., Chicago, II. 
Frederick, H. P., All-Steel Equip. 
Co., Aurora, IIl. 


| Fredrickson, R. F., Autopoint Co., 


Chicago, Ill. 


| Freeman, Roland J., Jasper Chair 


Co., Rep. Eastern Territory 
Frey, Arthur A., Globe-Wernicke 

Co., Cincinnati, Ohio 
Fiiedlander, Harold, Rand Mc- 

Nally & Co., Chicago, Ill. 


| Frisbie, Jane, Roberts Office Sup- 


ply Co., Portland, Ore. 


| Frisbie, Horton R., Roberts Of- 


fice Supply Co., Portland, Me. 


Frisell, Lrnest, Dependable Mfg. 


Frost, N., 


Co., Omaha, Nebr. 
Fritsch, L. H., S. G. Adams Co., 
St. Louis, Mo. 
Frost, A. G., Esterbrook Pen Co., 
Camden, N. J. 
Fiitz, Ray, Fulton Specialty Co., 
J. 


) lizabeth, N. | 
H. C. Parker, Inc., 

New Orleans, La. 

Fry, Anson C., Gibson Art Co., 
Cincinnati, Ohio 

Fulghum, T. A., Fulgham’s Of- 
< Economy Index, Tampa, 
la. 

Fuller, D. G., S. C. Toof & Co., 
Memphis, Tenn. 

Fulton, H. C Manufacturer’s 
Representative, Houston, Texas 

Furay, John B., Hale-Haas & Eau 
Claire Book & Staty., Eau 
Claire, Wis. 


G 


Gabbert, Floyd R., Zaiser’s, Des 
Mcines, Ia. 

Gaffaney, J. E., Gaffaney’s, Far- 
go, N. D. 

Ga*ney, Dick, Minot Stationery 
Co., Minot, N. D. 

Gam:l, Winris, H. Dorsey Doug- 
las Co., Oklahoma City, Okla. 

Garfield, Theodore, Garfield Co., 
New York, N. Y. 

Garner, W. W., W. E. Jackson— 
The Printer, Grenada, Miss. 
Garrard, Robert J., Twin City 
Printing Co., Champaign, III. 
Garrett, C. R., Shaw-Walker Co., 

Muskegon, Mich. 
Garrett, H. R.. H. R. Garrett 
Co., Duluth, Minn. 
Garrigan, Al J., Typew-iter & 
Fqvipment Co., Spring eld, Ohio 
Garrison, E. A., Pa:kersburg Of- 
fice Sunply, Parkersburg, W. Va. 
Garvin, C. TF dson, C. E. Garvin 
Co., Petoskey, Mich. 
Gass, Ernest L., Cass Printing & 
Office Supply, Tulsa, Okla. 
Gassenheimer, Leo, Mercantile 
Paper, Montgomery, Ala. 

Gassenheimer, S. R., Mercantile 
Paper Co., Montgomery, Ala. 

Geiger, Geo. H., Geo. H. Geiger 
& Co., Leavenworth, Kans. 

Geismar, Stanley, Joshua Meier 
Co., New York, N. Y. 

Gelsanliter, G. S., Gelsantiiter’s, 
Mount Vernon, Ohio 

Gerth, Norman A., Imperial Desk 
Co.. Evansville, Ind. 

Ceuther. O. R., Marshall Jackson 
Co., Chicago, IIL. 

Gilbanks, Kenneth, Stardard Busi- 
ness Machines, Chi-ago, III. 
Cilbert, John A., Office Appii- 

ances, Chicago, II. 
Gill, Charles E., Royal Cushion 
Co., Inc., Boston, Mass. 
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Gill, Mark M., Rockwell-Barnes 
Co., Chicago, IIL. 

Gill, Robert s., Gill Printing & 
itaty., Mobile, Ala. 

Gillice, Tom, Rockweil-Barnes Co., 
Chicago, IIL 

Gingland, Richard B., Esterbrook 
Fen Co., Camden, N. J. 

Glaser, Jacob P., Goldsmith Bros., 
New York City, N. Y. 

Glasgow, O. I., Carpenter Paper 
Co., Oklahoma City, Okla. 

Glaukinger, Martin, Zephyr Ameri- 
can Corp., New york City, 


Gleason, James K., Gregory Fount- 
O-Ink Co., Los Angeles, Calif. 

Glenn, Wm., Oxford Filing Supply 
Co., Brooklyn, N. Y. 

Glesmann, Ernest C., Mittag & 
Volger, Inc., Kansas City, Mo. 

Glueck, Sid, General Office Supply 
Co., Cleveland, Ohio 

Goble, bob, ‘ithacher Supply & 
kquipment Co., Topcka, Kans. 

Goff, bill, Eill Goff, Inc., Madi- 
son, Wis. 

Goff, William, Ashley-McCormick 
Co., Atlantic City, ) a 

Goldberg, Frank H., R. P. An- 
ae: Paper Co., Washington, 


Goidberg, Lawrence T., David 
Kahn, Inc., North Bergen, N. J. 

Goldsmith, Bernard H., Markwell 
Manufacturing Co., Inc., New 
York, N. Y. 

Goldstein, Hy, Rochester Station- 
ery Co., Inc., Rochester, N. Y. 

Gocdall, George E., Kilhzm Staty. 
& Prtg. Co., Portland, Ore. 

Golon, Stanley E., American Pad 
& Paper Co., Holyoke, Mass. 

Goltzman, Samuel, Mutual Sta- 
tionery Supvly Corp., New York 
Ciy, HN. Y. 

Goodhand, L. C., Oxford Filing 
Supply Co., Chicago, II. 

Gooley, Robert E., Cushman & 
Dennison Mfg. Co., New York, 


N. . ¥. 

Gordon, M. C., Rugby Products 
Corp., New York, N. Y. 

Gorton, H. F., Dennison .Manu- 
facturing, Framingham, Mass. 

Gower, H. A., The Gower Print- 
ery, Meridian, Miss. 

Gower, H. A. Jr., The Gower 
Printery, Meridian, Miss. 

Graham, Ralph W., Columbia Rib- 
bon & Carbon, Long Island, 
N. Y 


Grainger, B. F., Graingers’ Office 
Supplies & Equipment, Olympia, 


Wash. 

Granath, Charles A., L. E. Water- 
man Co., New York, N. Y. 
Grant, D. C., McMillan Book Co., 

Syracuse, N. Y. 
Graves, Harold F., Wilson-Jones 
Co., Elizabeth, N. J. 
Grayson, Ben S., Ace_ Fastener 
Corp., New York, N. Y. 
Grayson, Herbert S., Ace  Fas- 
tener Corn., New York. N. Y. 
Grover, S, Graver-Dearborn Corp., 
Chicago, IIl. 

Grecco, J. J., Hotchkiss Sales Co., 
Norwalk, Conn. aC , 
Green, J. Z., Green Printing Co., 
Lexington. N. Car. , 
Greenleaf, Wm. H., Bainbridge, 
Kimpton & Haupt, New York 

City, N R 
Greenlee, C. H., Frank Mashek 
Co., Chicago, Ill. : 
Greenley, Joe. Standard Adding 
Machines, Detroit, Mich. 
Greeg, Fritz P., Rohinson Re 
minders, Westfie'd, Mass. 
Gregory, Keith, Gregory Office 
Supply, Dalton, Ga. 
Gregory, S. E., Heyer Corp., Chi- 
cago, IIl. 
Gregory, II, W. B., W. B. Greg- 
ory & Son, Detroit, Mich. 
Greisdorf, Herman, Speedry Prod- 
ucts, New York City, N. Y. 
Grider, C. H., Woodall-Grider Co., 
Columbus, Ga. 

Griebel, S. L., Yawman & Erbe 
Mfg. Co., Minneapolis, Minn. 
Grieve, R. P., Maverick-Clarke, 

San Antonio, Texas 


Griffiths, G. J., Noesting Pin 
Ticket Co., New York City. 
N.. ¥ 


Gri‘Sths, Jr., G. F., Noesting Pin 
Ticket Co., New York City, 
N. Y 


Griggs, H. Humphrey, Griggs, 
Bellingham, Wash. 

Grimes, Carl G., Grimes-Stassforth 
Stationery Co., Los Angeles, 
Calif. 
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Double-Profit Opportunity . 
For You in These 


TRADE MARK 


MEMO CASES 


Memo Case 212 



















Be sure and order a good supply of these two newest addi- 
tions to the famous line of ‘‘Autopoint” Memo Cases. They 
are indispensable desk accessories for every office, will have 
wide use in every home... offer you a double-profit oppor- 
tunity. 


New and ultra-modern in design, they are as practical as 
they are smart... will complement any office or home desk. 
Molded of plastic in black or walnut, they come cushion- 
padded on the bottom, so they cannot mar or scratch the 
finest surface. 


Pitched for comfortable, roomy writing ease, Model 212 
illustrated at the top comes filled with 200 writing sheets 
4” x 6", and is individually boxed. Retails at $1.25. You MEMO CASE 210 
will have many opportunities to sell these new Memo Pads, An attractive, modernly designed model, combining 


; ei ae . graceful curves and smart, simple surfaces. Molded 
made by the makers of famous Autopoint Pencils. Order in brilliant black or walnut plastic. Holds 200 sheets, 


today. 3” x 5”. Individually boxed. Retails at 75c. 


COMPANION OF 





TRADE AVMARK 


BETTER PENCILS 
AUTOPOINT COMPANY + 1801 FOSTER AVENUE, CHICAGO 40, ILLINOIS 
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This new attractive heavy gauge metal LIBERTY C opyholder 
is compact and modern in "design. No moving parts. It is 
practical for use by any office worker whose effici ‘iency can 
be increased by having reference material before them in 
a direct line with their eyes. It will reduce errors and 
speed production. The LIBERTY Copyholder can also be put 
to many uses about the home. Its wide range of uses, 
coupled with a low retail price and liberal trade discount, 
gives the dealer an opportunity for both quantity sales to 
offices and over the counter sales to store customers. 


The tiperty Copyholder is produced and sold by the same 
firm that has pioneered with LIBERTY Boxes . . . and 
performed the industry’s outstanding job of supplying sta- 
tioners with economical record storage filing equipment. 


Your sample order for a carton (packed 6 in) 
will be welcomed and shipped immediately. Dis- 
play them in your window and on your counters. 
Attractive advertising material and envelope stuf- 
fers will be furnished FREE ... use them... 


then watch your orders mount! 


List Price $1.29 each. Slightly higher west of Rockies. 


BANKERS BOX COMPANY 


Established 1918 


536 SOUTH CLARK ST. © CHICAGO 5, ILL 
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DARNELL 
CASTERS 





Increase efficiency 
of employees. 


Eliminate wracking 
of equipment. 


Save time, speed up 
production. 























A SAVING 
AT EVERY TURN 





DARNELL CORP. LTD 


LONG BEACH 4 CALIFORNIA 
60 WALKER ST NEW YORK 13 NY 
36 N CLINTON CHICAGO 6 ILL 
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Grissam, M. L., Strong’s Book 
Store, Albuquerque, N. Mex. 
Groom, S. B., Thomas Groom Co., 
Boston, Mass. 

Guion, C. D., Mississippi Printing 
Co., Vicksburg, Miss. 

Gullett, D. H., Parker Pen Co., 
Janesville, Wis. 

Gunderson, A. J., Meffert Office 
Supply Co., Louisville, Ky. 
Gunlock, Howard W., W. H. Gun- 
locke Chair Co., Wayland, N. Y. 


Gunst, Lester, Corpus Christi Book 
& Staty. Co., Corpus Christi, 
Texas 


Gustafson, A. B., A. & E. Supply 
Co., Duluth, Minn. 

Guthrie, John, Weber Costello Co., 
Chicago Heights, IIl. 

Guy, Hub §S., Printing & Supplies 
Co., Meridian, Miss. 

Guyant, Fred H., Moore Push-Pin 
Co., Philadelphia, Pa. 


H 
Haage, J. O., Blaisdell Pencil Co., 
Philadelphia, Pa. 
Hacker, W. D., American Lead 
Pencil Co., Hoboken, N. 
Hale, Joe D., David Kahn Co, 
Los Angeles, Calif. 
Hale, Ted, Speed Products Co., 
Shaker Heights, Ohio 
Hall, B. K., Hall & Auberry, Inc., 
Jacksonville, Fla. 
Hall, Dean A., 
Creek, Mich. 
Hall, Van Holt, Scripto Mfg. Co., 
Atlanta, Ga. 

Haller, E. W., Wheeling Office 
Supply Co., Wheeling, W. Va. 
Haller, Harry F., Blaisdell Pencil 

Co., Philadelphia, Pa. 
Halling, George, J. K. Gill Co., 
Portland, Ore. 
a 3 Ralph, New York City, 


Gage’s, Battle 


Hamill, Jack, Eversharp, Inc., Chi- 
cago, IIl. 

Hamlin, G. E., McMillan Book 
Co., Syracuse, N. Y. 

Hamm, L. W., The Pierce Co., 
Fargo, N. Dak 

Hammill, Russell Royal 
writer Co., New York, N 

Hammond, 'N. Carter, Herring- 
Hall-Marvin Safe Co., Hamilton, 
Ohio 

Hammond, Ray L., National Blank 
Book Co., Holyoke, Mass. 

Hampton, Harold J., Indianapolis 
— Supply Co., Indianapolis, 
nd 


Type- 
, ¥ 


Hanna, Norman L., Philip Hano 
Co., Inc., Holyoke, Mass. 

Hanna, L. R., Philip Hano Co., 
Holyoke, Mass. 

Hanes, Claud P., Office Equip- 
ment Co., Tampa, Fla. 

Hanover, Don C., Sturgis Posture 
Chair Co., Sturgis, Mich. 

Hanover, Lee, Sturgis Posture 
Chair Co., Sturgis, Mich. 

Hansell II, Morris E., F. F. 
Hansell & Bro., Ltd, New 
Orleans, La. 

Hansen, Ed. M., Miller-Davis Co., 
Minneapolis, Minn. 

Hansen, Roger W., Northern Of- 
fice Equipment Co., Chippewa 
Falls, Wis. 

Hansen, V. A., Hansen Office Sup- 
ply Co., Withee, Wis. 

Hansen, Daniel S., Carlson Bros., 
Inc., Moline, Ill. 

Hanson, Geo., Boorum & Pease 
Co., Chicago, III. 

Hanson, John D., Hanson-Flotte 
Co., New Orleans, La. 

Hanson, V. A., Brown & Saenger, 
Sioux Falls, S. D. 

Hardwich, J. C., Lawrence Print- 
ing Co., Greenwood, Miss. 


Harkins, Jr., Pat N., Rankin & 
Harkins — Stationers, Jackson, 
Miss. 

Haroldson, Myron B., Haroldson 


_ "seed Co., Jamestown, 
Dak 


thy A. C., Wilson Jones Co., 
Detroit, Mich. 

Harper, W. R., “Jack,” General 
Supply Co., Inc., Albuquerque, 
N. Mex. 

Harrah, L. B., Home — Sup- 
ply Co., Beckley, W. 

Harrington, Edward R. chant, 
Bowen & Harrington, Phoenix, 
Ariz. 

Harris, Jack H., Yates, Burns & 
Harris, Detroit, Mich 

Harris, R. M., Speedry Products, 
New York. N. 

Hart, Harold te ‘Manufacturers 
Rep., Fort Worth, Texas 

Harter, Evan §S., Harter Corp., 
Sturgis, Mich. 
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Hartman, H. H., Bardeen’s, Inc., 
Syracuse, N. 

Hartman, J. H., ‘All-Steel Equip. 
Co., Aurora, Ill. 

Hasbrouch, Ralph, Hazzy’s Book 
& Staty. Co., Nampa, Idaho 
Hasty, Merrill, Sengbusch Inkstand 

Co., Milwaukee, Wis. 

Hattan, A. M., Shaw Staty. Co., 
Klamath Falls, Ore. 

Hausam, Lee B., Hutch-Line, Inc., 
Hutchinson, Kans. 

Havlick, Milton E., W. W. Welch 
Co., Cincinnati, Ohio 

Hay, Jr., J. B., Hay Stationery 
Co., Ltd., London, Ont., Canada 

Head, Jas. A., James A. Head, 

c., Birmingham, Ala. 

Healy, Dick, Santa Fe Book & 
Staty. Co. Inc., Santa Fe, 
N. Mex. 

Heath, H. M., Richard Best Pen- 
cil Co., Irvington, N. J. 

Heck, R. W., Frank Mashek Co., 
Chicago, Til. 

Heer, Richard, F. J. Heer Print- 
ing Co., Columbus, Ohio 

Heiser, J. E., Business Equipment 
Co., Peoria, IIL 

Heitbrink, R. L., 
Chicago, Ill. 

Held, Herbert F., Blackwell Wie- 
landy Co., St. Louis, Mo. 

Hehner, L. A., American Lead 
Pencil Co., Hoboken, N. J. 

Hendrickson, Zeke E., Leore-Hen- 
drickson, Inc., Seattle, Wash. 

Henn, John W., Stanley Wessel & 
Co., Chicago, IIl. 


Harry Short, 


Henry, H. I., Frank Mashek Co., 
Chicago, IIl. 

Hennessy, J. D., Standard Print- 
ing Co., Hannibal, Mo. 


Herrema, Cy, Economy Office Sup- 
ply Co., Grand Rapids, Mich. 

Herrmann, George H., Heyer Corp., 
Chicago, II. 

Hershberger, D. R., Frank Mashek 
Co., Chicago, IIl. 

Hewey, J. Brent, Western Litho- 
graph Co., Wichita, Kans. 

Heyer, Arthur J., Heyer Corp., 
Chicago, Ill. 
Heyer, T. Reeves, Heyer Corp., 
Chicago, Ill. 
Hilburn, R. E., 
Co., Long Island City, N. Y. 
Hill, L. L., Office Equipment Co., 
Chattanooga, Tenn. 

Hill, Norman, Eagle Pencil Co., 
New York City, § . 

Hillier, Harry E., Frahklin De- 
Kleine Co., Lansing, Mich. 

Hillstrom, David A., Corry-James- 
town Mfg. Corp., Corry, Pa. 

Hintz, Harry H., Dorsey Co., Dal- 
las, Texas 

Hintz, Jr.. Wm. G., William G. 
Hintz, Inc., Reading, Pa. 

Hirdler, Herman A., Industrial 
Stationery & Prtg., Huntington 
Park, Calif. 

Hirschfeld, Edward, A. B. Hirsch- 
feld Press, Denver, Colo. 

Hitchcock, J. M., Dennison Manu- 
facturing Co., New York, N. Y. 

Hoard, Clifford B., Rite-Rite Mfg. 
Co., Downers Grove, II. 

Hobbs, Otis G., Oklahoma Office 
& Bank Supply, Shawnee, Okla. 

Hoge, Wm., General Fireproofing 
Co., Youngstown, Ohio 

Hodge, R. E., Gary Office Equip- 
ment Co., Gary, Ind. 

Hoefer, Wm. F., Allied Carbon & 
Ribbon Co., New York, N. Y. 
Hoelscher, Louis H., Hoelscher 
Stationery Co., Inc., Buffalo, 


| aS 
Hoffman, H. J., Smead Mfg. Co., 
Hastings, Minn. 


Speed Products 


Hoffman, John P., MacTaggart- 
Hoffman Co., Port Huron, Mich. 
Hofstetter, C. A., Ace Fastener 


Corp., Chicago, Ill. 

Holley, L. W., L. W. Holley & 
Sons Co., Des Moines, Ia. 
Holmes, Henry B., Columbia Rib- 
ny & Carbon, Long Island, 


Holt, George C., W. A. Sheaffer 
Pen Co. ‘ Fort Madison, Ia. 
Honeyager, Frank, Rogers Loose 
Leaf & Stark Calendars, Del- 

avan, Wis. 


Hooker, Pal, Decker’s, Inc., La- 
favette, Ind. 
Hooks, H. C., 


Moore Push-Pin 
Co., Bellerose, ae & 


Hooper, Edgar R., Stuart-Hooper | 


Co., Chicago, Til. 

Hopak, Paul, Carpenter Paper Co., 
Sak Lake City, Utah 

Hopkins, Arthur, Clarke & Courts, 
Dallas, Texas 

Horder, H. G., 
Chicago, IIl. 


Horder’s, Inc., 
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IF IT’S A Liberty 


STORAGE BOX 


AND FOR MANY 
TOMORROWS 
TO COME 






In the majority of cases this is a “lead pipe cinch.” Our 
records prove it. Many thousands of business organizations 


who purchased their first 
LIBERTY Boxes years 
ago have repeated regu- 
larly year after year with 
larger orders. The rea- 


. LIBERTIES 


give more ef- 


son .. 


ficiency and 
longer service 
per dollar 
spent than any 
other inactive rec- 
ord storage method 
known. 







THE TRANSFER SEASON IS RAPIDLY 
APPROACHING — don’t delay your order 





A RUNNING MATE 
FOR LIBERTY 
STORAGE BOXES 


Liberty 
PERMANENT 
BINDERS 


For Storing Loose Leaf Records 


These binders cost so little and are 
so flexible in their application to 
loose leaf records that many firms 
buy them in large quantities. 


Wherever You Sell Boxes You Can Sell Binders 


2 SALES IN ONE 








BANKERS BOX COMPANY 


536 S. CLARK STREET 





CHICAGO, ILL. 
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FREE 


10-DAY DEALER 
INSPECTION 


New 1947 Improved 
WITHHOLDING TAX 
CALCULATOR 











Designed for “‘the man in the field,”” the new model EASY-WAY 
quickly and accurately calculates the correct amount of withhold. 
Beautiful solid walnut cabinet, sturdily made with nothing to get 


out of order, it is a “‘sales repeater.” 


Official government charts 


based on various payroll periods. Mistakes eliminated because 
only one line of figures is exposed at any one time. The EASY- 


WAY is the easiest way! 


Be sure to specify the chart you need: 


_]) WEEKLY 

[} BI-WEZKLY 
MONTHLY 

[] SEMI-MONTHLY 


oe © wes 6 /e' 4 #4 0 @ © © 


91 37” 


Shipved Free to dealers on a 10-day trial inspection offer. Write 


for the EASY-WAY today! 


HIATT-BUSH CO. 


“Oldest exclusive manufacturer of wit’ holding tax 
calculators in the Uniied States.” 


P. 0. Box 441 


Tulsa 1, Okla. 











2 STAR 
HEDGES 
NUMBERS 


POP’LAR 
OAK TICKLER 


An essential wood 

file for many uses. 

Beautifully made. 

No. 435—3''xS''—Oak— 
80c ea. list. 


Also 4''x6"' and 5°'x8"'. 


LETTER TRAY STACKING SUPPORTS 


Made of heavy gauge 
metal with brass fin- 
ish. Grip firmly on 
tray providing solid 
support. 


70¢ per set List 

60c per set— 
doz. sets 

50c¢ per set— 
gross sets 





The Line That Makes 
Things Easy to 
Find! 





hedges Manufacturing Company 
MAKERS OF FILES AND FILING EQUIPMENT 
2931 WENTWORTH AVE. 






CHICAGO 16, ILLINOIS 
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Horr, C. B., Associated Stationers 
Supply Co., Chicago, Ill. 

Hosking, John R., John R. Hos- 
kings, Stationer, ‘Lawrence, Mass. 

House, Robert S., Rockwe!l ‘Barnes 
Co., Washington, D. C. 

Hovey. N. E., Reliable Office Sup- 
ply Co., Masillon, Ohio. 

Hovry, H. S., Hudson Office Sup- 
ply Co.. Derhan, Ala. 

How. R. F., Minnesota Mining & 
Mfg. Co., St. Paul, M’nn. 

Howard, Grant, Howard & Stofft, 
Tucson, Ariz. 

Howe, Earl L., Speed Products 
cate Inc., Long Island City, 


Y. 

Howell, C. H., T. H. Payne Co., 
Chattanooga, Tenn. 

Howell, T. P., T. H. Payne Co., 
Chattanooga, Tenn. 

Howel's, I. M., The Clegg Co., 
San Antonio, Texas 

Howes, A. K., Eureka Specialty 
Printing Co., Scranton, Pa. 

Howlett, C. Weare, Hod7m-n 
Rubber Co., Framingham, Mass. 

Huber, George, Boorum & Pease 
Co., Chicae, Il. 

Hubert, A. D., Iohn H. Harland 
Co., Atlanta, Ga. 

Hucke, Chas. H,. Manufacturer’s 
Rep., At'anta. Ga. 

Hudson, Jeff B., Hudson Office 
Supply Co., Dothan, Ala. 

Huette, Henrv J., Autopoint Co., 
Chicago. III 

Hudson. M. Scott, Star Printery 
Cn., Inc... Muekovee, Okla. 

Huff, D. R.. Re-Print Co., Bir- 
minvham. "9. 

Huggins, Miller J., Miller J. 
Hueg'ns, Anders>n, Ind 

Hughes. C. Rel. S. C. Toof & Co., 
Memphis. Tenn. 

Hughes, Frank W., Automa’ic 
— Sharpener Co., Chicago, 
1 


Hush, C-rl W.. Z. C. M. I., Salt 
Tate Cit Utah 

Hurdle, Walter G., Mittag & 
Voleer, Inc., Park Ridge. N. J. 

Hutchin~s. J.. E.. Yawman & 
Fr*e Mfe. Co., Rochester. N. Y. 

Hutchines, Sealv, Clarke & Courts, 
Galverton, Tex-s 

Hutzelmon . C., Herring-Hill- 
Mrcrvir. Safe Co., Hami'ton. O*io 

Huvster. H~ward. W. W. Welch 
Co., Cincinnati, Ohio 


& 

Irvine, J. C., Willson Stationery 
Co., Ltd., Winnipeg, Canada 
Isaacs, B. A., LeFebure Corp., 

Cedar Rapids, Ia. 

Itkin, Ben, I kin Bros., New York 
City, 

Jacobs, Samuel, Norma Multikolor, 
New York City, . 

Jacobsen, Henry W., Jacobsen Ot- 
fice Equipment Co., Gary, Ind. 

Jaffe, Leon, Artistic Desk Pad 
Co., New York, N. Y. 

James, Fred W., James & Weaver, 
Youngstown, ‘Ohio 

Jarchow, Wm. G., H. H. West 
Co., M'lwaukee. Wis. 

Jarman, J. R., Jarman’s Inc., Char- 
lottesville, Va. 

Jason, Sam, Reliable Printing Co., 
Montreal, Canada 

Jepson, John, Diebold, Inc., Can- 
ton, Ohio 

Jerue, Sterley F., McLain & Hed- 
man Co., St. Paul, Minn. 

Jarrett, John B., Art Metal Con- 
struction, Chicago, Ill. 

Johnsen, H. G., Ellsworth Indus- 
tries Inc., Milwaukee, Wis. 

Johnson, A. E., Hotchkiss Sales 
Co., Norwalk, Conn. 

Johnson, Herb, Wilson Jones Co., 
Chicago, Ill. 

Johnson, H. G., Kendrick-Bellamy 
Co., Denver, Colo. 

Johnson, Harold P., Wire-O-B:nd- 
ing Co., Chicago, II. 

Johnson, J. A'vin, Globe Furniture 
& Staty. Co., Chicago, III. 
Johnson, L. E., Autopoint Co., 

Chicago, III. 

Johnson, Ravmond C., Quality 
Park Envelope Co., St. Paul, 
Minn. 

Johnsen, Roy L., Autopoint Co., 
Chicago, IIl. 

Johnston, H. J., Ace Fastener 
Corp., Chicago, IIl. 
Johnstone, C. H. “Jack,” Wallace 
Pencil Co., St. Louis, Mo. 
Jonas, Jr., R. A., Oxford Filng 
Supp'v Co., Brooklyn, oe. es 
Jonzs, Sr., R. A., Oxford Filing 
Supply Co., Brooklyn, Es 
Jones, Al, Al Jones Stationery Co., 

Houston, Texas. 
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Josephson, Benjamin, Josephson 
Mig. Company, New York, 


Journigan, Wayne, W. W. Welch 
Co., Cincinnati, Ohio 
som, ‘Eldon, Just & Sea, Chicago, 


K 


Kahn, ate M., David Kahn, 
Inc., orth Bergen, N. J. 
Kane, Robert, -erhard Faber 
Pencil Company, Chicago, IIl. 
Kane, W. R., Oxford Filing Supply 
Co., Brooklyn, N. Y. 
Kaufman, Carl E., Speed Products 
ag Inc., Long Island City, 


7. 
PF ont A Irving C., Cook’s, Inc., 
Camden, N. 

Kautz, John ey Kautz Stationery 
Company, Indianapolis, Ind. 
Keeling, E. A., Art Metal Con- 
struction =. ., Jamestown, N. 
Keeney, Jr., D. L., Keeney Office 
Equipment ym Dallas, Texas. 


Keir, John Dennison Manu- 
eoesing Co., Framingham, 
Mas 


Kell, Paul C., S. Spencer Moore 
Company, Charlestown, W. Va. 

Keller, E. B., Goodrich, 
Akron, Ohio. 

Keller, Wa'ter, Keller Office Supply 
Co., Cedar Rapids, Ia. 

Kel'ey, Nash A., Nash A. Kelley 
& Co., Columbus, Ohio 

Kellmer, T. K., Kellmer Typewriter 
& Supply Co., Sher'dan, Wyo. 

Ke'lstedt, P. M., Kellstedt & Son, 
Peoria, Ill. 

Kelly, Wm. P., Office Equipment 
Co., Benton Harbor, Mich. 
Kemp, Jr., Tohn B., Ever Ready 
Calendar Mfg. Co., Jersey City, 


N. J. 

Kemske, R. W., Kemske Paper 
Corpiny, New Ulm, Minn. 
Kendrick, C. R., Kendrick-Bel'amy 
Staty. Company, Denver, Colo. 
Kenna, Harold, Eversharp, Inc., 

Chicago, Ill. 

Kennedy, Ja~k, Trussell Mfg. Co., 
Grafton, Mass. 

Kennedy, John, Utica * sims Sup- 
p'y Co., Utica, N. 

Kennedy. Wm. J., Win. J. Ken- 
nedy Stationery Co., St. Louis, 
Mo. 

Kerin, Anthony J., Tower-Cross- 
man Cornoration, New York 
Cay; N.Y. 

Kern, Jack C., Manufacturer’s 
Representative, Dallas, Texas. 
Kerns, John J., S‘ationers Loose 
Leaf ae Philadelphia, Pa. 
Kessler, H. M., Standard Printing 

Co., Louisville, Ky. 

Ketchings, Tom L.., Tom L. Ketch- 
ings Co., Natchez, Mics. 

Keth, Albert, McCloy Co., Pitts- 
burgh, Pa. 

= kes, Gordon J., ©. L. Bork- 
ley & Company, Chicago, IIl. 

Kiefer, Rotert H., High’s Office 
Supply Co., Medina. Ohio. 

Kiesel, K. H., Carter’s Ink Co., 
Chicago. Ill. 

Kilham, Horance, Kilham_ Staty. 
& Prtg. Co., Portland, Orezon. 

Kilpatrick, A. K., Standard Office 
Supplv 'Co., Inc... Monrre, La. 

Kilnatrick, Irvine, Standard O. S. 
Co., Monroe, La. 

King, Arthur L., Ward’s Station- 
ers, Boston, Mass. 

King Dick. Kine’s Office Sunnly 
& Equipment Co., Long Beach, 
Calif. 

King, Georce M.. Office Engineers, 
South Bend, Ind. 

King. K. G., Office Engineers, 
South Bend, Ind. 

K'nney, V. Carlton, Fisher Harri- 
son Printing Co., Greensboro, 
m,-. 


Seottshint 


Kiseack, Filmer R., 
i Scottsbiutt, 


‘Typewriter Co., 
Nebr. 

Kistler, Erle O., W. H. Kistler 
Staty. Co., Denver, Colo. 

Klebba, Edward J., Klebba’s, Royal 
Oak, Mich. 

Kle'n, Tohn H., Standard Business 
Machines, Chicago, IIl. 

Klein, L. R., Yawman & Erbe 
Mfg. Co., Rochester, N. 

Klicker, Chas. L., Sanford- ‘Hall 
o., Jacksonvitle, Fla. 

Kli-ker. F. W.. Commercial Sta 
tioners, Inc., Asheville, N. Car. 

Kline, Raymond D., Security Siaty- 
Co., Kansas City, Mo. 

Knapp, C. J., Matt Parrott & 
Sons Company, Waterloo, Iowé. 

Knapp, E. H., Victor Safe & 
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She Kine 


From all over the country come 


reports from dealers who have 


found that FELDCO Vinyl-Tex Binders 
are the fastest selling in the business. 

The reason is obvious... the customer 
wants something NEW and Better! Vinyl-Tex is 
new, yes... but not only that... it is better than 
anything ever used on a binder cover before. It’s the 
new miracle material... proved superior by the rigors 
of war. Vinyl-Tex is a plastic material that has beauty... 
resistance to wear, abuse, acids, alkalis, abrasion or flexion. 

Vinyl-Tex is used by Feldco exclusively ... it will wear indefi- 
hitely, maintain its beauty throughout its life and needs but a simple 
wipe with a damp cloth to keep it clean and sparkling. 












That’s why it pays to push FELDCO Vinyl-Tex Binders... you have so much 


more to offer... and you come out with a higher Profit! 


GET FULL DETAILS ABOUT VINYL-TEX BINDERS FROM YOUR SUPPLIER OR WRITE US 


FELDCO Loose Leaf CORP. 


116 W. ILLINOIS STREET 
CHICAGO 10, ILLINOIS 





NEW YORK + 25 CENTRAL PARK WEST - PHONE CO-5-0282 + PACIFIC COAST + 788 MISSION ST., SAN FRANCISCO + PHONE DOUGLAS 8563 
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TINDISPENSABLE! 





WOOD is such an integral part of our daily 
lives that we're often prone to accept its func- 
tions too casually. We could cite dozens of ex- 
amples but for the moment none is quite as 
intriguing as the common-place wood rolling pin. 
Here is wood transformed into utility form for 
which there is no acceptable substitute. Ask any 
housewife to get along without her wood rolling 


JASPER OFFICE 


JASPER, 





REPRESENTATIVES 
James H. Davison, Route 1, Box 120, Los Gatos, Cel. 
Marion Y. Follin, 220 Fairbanks Road, Riverside, Iii. 
George B. Wray, 130 W. 42nd St., Room 819, New York 
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pin and you'll quickly see how indispendable it 
is in the home. In the business world, WOOD 
also makes a tremendous contribution. Skilled 
craftsmen transform wood into JACKSON 
DESKS thus bringing beauty, convenience, com- 
fort and efficiency to the modern office. Rest 
assured . . . wood desks will continue to play 
an important role in tomorrow's business world. 


FURNITURE CO. 


INDIANA 
MEMBER WOOD OFFICE FURNITURE INSTITUTE SES 


Howard Maley, 115 Tarbell Ave., Bedford, Ohie 

L. H. McDaniel, 1414 West Tucker St., Ft. Worth, Tex. 
Charlies L. Pettibone, Bedford, Ohio 

Ralph A. Bender, 813 Bene Alien Bidg., Atianta, Ge. 
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a mam North Tonawanda, 


W., Eureka Specialty 
Printin Co., Scranton, Pa. 

Koch, illiam, Koch Brothers, 
Des Moines, Iowa. 

Kechheiser, E. R., Charles Ritter 
Company, Mansfield, Ohio. 
Koehn, Harry J., Gregory, Mayer 
& Thom ompany, Detroit, 


Knox, A. 


Louis T., Jasper Chair 
Co., Jasper, Ind. 

Kolb, John G., C. Howard Hunt 
Pen Company, Camden, N. J. 

Kongsvik, Floyd, Curtis 1000, Inc., 
St. Paul, Minn. 

Konnersman, H. G., Ea 
Co., New York City, ‘ 

Kornmann, T. L., Domore Chair 
Company, Inc., Elkhart, Ind. 

Kosteling, pStephen J., Eberhard 
Fa Pencil Co., Brooklyn, 


N. 
Kral, |, J., Buckeye Office 
Supply Ce., Cleveland, Ohio. 
Krause, A. Eureka Specialty 
Printing Co., Scranton, Pa. 
Kretchmer, O., Peerless Imperial 
Co., Inc., Newark, N. 

Krieg, A. F., Jasper Seating Co., 
Jasper, Ind. 

Krudop, W. Russell, Robinson Re- 
minders, Westfield, Mass. 

Krueger, John, F. Webster 
Company, Cambridge, Mass. 

Krumwiede, Elmer, Elmer Krum- 
wiede & Associates, Chicago, 
Ill. 

Kuenzie, F. C., Shaw-Walker Co., 
Muskegon, Mich. 

Kuhn, Paul R., Ritepoint Com- 
pany, St. Louis, Mo. 

cp ane Wilson- -Jones Co., 

icago, Ill. 

Kuschbert Teawin M., Kuschbert 
Office Supply, Milwaukee, Wis. 

Kushmer, Fred W., Bradenton Of- 
— Equipment Co., Bradenton, 


Roland, Mosler Safe 
Hamilton, Ohio. 


Lamb, John M., Modern Office 
Furniture, Minneapolis, Minn. 
Lambert, Roger L., Wells Office 
Furniture Dus Chicago, Il 
Lampkin, A. C., Manufacturer’s 
Representative, McDonough, Ga. 
Landes, Joseph D., Schooley Sta- 
a & Prtg. Co., Kansas City, 


oO. 

Landgraff, Robert, 
Co., New York, N. 

Lang, J. A., Cramer Posture Chair 
Co., Kansas City, Mo. 

Lang, James R., Junction City Of- 
fice Supply Co., Junction City, 
Kans. 

Langbehn, Fred G., Jacobsen Office 
Equipment Co., Gary, Ind. 

Langdoc, S. E., Globe-Wernicke 
Co., Cincinnati, Ohio. 

Lange, Jr., Oscar, Chas. 

& Co., Washin ton, D. C. 

Langhans, Nicholas, Weis Manu- 
facturing Co., New York, N. Y 


le Pencil 


Kyle, Com- 


pany, 
Pencil 


Eagle 
1 


G. Stott 


Langston, Wm. J., W. B. Gregory 
& Son, Inc., Detroit, Mich. 
Lankenau, H. G., Noesting Pin 


Ticket Co., New York, N. 
Larson, Fred wis Globe-Wernicke 
Co., Milwaukee, Wis. 

Larson, R. E., Corry-Jamestown 
Mfg. Corp., Corry, Pa. 
Lashbrook, Wm G., Esterbrook 
Pen Co., Camden, Bm. 3. 

Lasner, F a .» Goldsmith 
Bros., ork, N. Y. 

Latsch, R. D., Latsch Brothers, 
Lincoln, Nebr. 

Lattin, O. L., Lattin’s, Lynwood, 
Calif. 

Law, C. H., Boorum & Pease Co., 
Chicago, "IL. 

Lawrence, Basil T., Herring-Hall- 
— ~ ee Hamilton, Ohio 


Laws, C ery ~~ Brothers, 
“od “Spring eld, at 

La -: Ds Autopoint Co., 
Reena, Til. 


Le ne J. D., J. D. Le Blanc, 
New Orleans, La. 

Any "Sate W., Elmer Krumwiede, 
Park Ridge, II. 

Lefcourt, ustave, Wells Office 
Furniture Co., Chicago, Il. 

Leighigh, Ralph, O’Brien Prtg. & 
Staty. Co., Pueblo, Colo. 

Leineweber, W. T., Associated Sta- 
tioners Supply Co., Chicago, Ill. 


Lemons, J. > (Jim), Carpenter 
Paper. Co., Worth, Texas 
Lengnick, T. :3 Arkansas Prtg. 
& Litho. Co., Little Rock, Ark. 


nartson, Walter S., Office Ap- 
pliances, Chicago, Til. 
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Leonhard, F. C., 
Equipment, North Tonawanda, 


Leopold, Carl §S., The Leopold 
Company, Burlington, Iowa 
Leroux, Joseph, Franklin Prtg. & 
Eng. oe, Toledo, Ohio 

J., Lessard Stationery 
0., be ‘Louis, Mo. 
Letner, M. J., Western Stationers, 
Rapid City, S. Dak. 
Leventhal, E., Biddle Purchasing, 
New York, N. 
Levine, M. ® Reliance Pencil Co., 
Mt. Vernon, N. Y. 
Levy, Gabriel, Zephyr 
Corporation, New York, N. 
Levy, Irving M., Art Steel Sales 
Corporation, New York, N. Y. 
Levy, S. D., The Desk Exchange, 
San Francisco, Calif. 

Lewis, Charles M., Almac Plastics, 
Inc., New York, N. 

Lewis, Edgar R., The Modern Sta- 
oe, New York, | Bas 

Lewis, M. J., Almac Plastics, Inc., 
New York, 7. 

Lichtenstein, Sid, Sturgis Posture 
Chair Co., Sturgis, Mich. 

Lewis, Robert H., Dennison Mfg. 
Co., St. Louis, Mo. 

Lewis, Robert Orr, City Office & 
Art Co., Se sae Sale Ohio 
Lewis, R. Lewis Co., 

Flint, Mich. 
Liggett, Jr., A. A., Harter Cor- 
poration, Sturgis Mich. 

Be yg ry Ruby Office Supply 
Book Shops, Detroit, Mich. 
“Supply & = 2 Ruby Office 

ply & Book Shops, Detroit, 


Lindberg, Harold A., Lindberg’s, 
Duluth, Minn. 

Linden, Hy, Ace Fastener Corp., 
Chicago, in. 


Lindhorst, A. F., Gibson & Perin 
Co., Cincinnati, Ohio 

Link, Charles L., Weldon Roberts 
Rubber Co., Newark, N. 

Link, John Jr. -, Lucas Bros., Balti- 
more, Md. 

Linn ,R. E., S. C. Toof & Co., 
Memphis, Tenn. 


Linaky, Jack, Speed Products Co., | 


Long Island, 
Lipman, pn Ry Ww: George B. 
Graff Co., Cambridge, Mass. 
Lipner, W. C., Koh-I-Noor Pencil 
Co., Chicago, Ill. 

Lipp, Gus C., W. H. Kistler Staty. 
Co., Denver, Colo. 

Lippin, S. K., Lippin Office Sup- 
ply, Wausau, Wis. 

Lipshutz, Harry R., Art Steel Sales 
Corporation, New York, N. Y. 


Little, Edward L., Wabash Filing | 


Supplies, Inc., Wabash, Ind. 


Llewellyn, Rhys "H., R. H. Llewel- | 


Manchester, N. H. 
Rhys H., R. H. 
Manchester, 


Stanley D., R. H. 
Manchester, 


lyn Co., 
Llewellyn, Jr., 
a ne Co., 


Llewellyn, 
a? lyn Co., 


Lobliner, Dave, Colonial Stationery 
Co., Pittsburgh, Pa. 


Lockett, Jack C., All Types Office | 


Equipment Co., Chicago, Ill. 
Lockhart, P. E., Eberhard Faber 
Pencil Co., Brooklyn, N. Y. 
Lofgren, C. W., Sanford Ink Co., 
en" °, ioe ‘ Sco 8 : 
ong, C. ong Office Supply 
Co., Miami, Fla 

Long, E. E., Stevens, Maloney & 
Co., Chicago, Ill. 

Long, George S., Manufacturer’s 
Representative, Wheeling, W. 


Va. 

Lord, Sterling, The Leopold Co., 
Purlington, Iowa 

Lorenz, Harold, Herring-Hall-Mar- 
vin Safe Co., Hamilton, Ohio 


Lorio, at . Phil D., Perry & Buck- 
ley , New Orleans, 

Love, J., Eberhard Faber” Pencil | 
cone rooklyn, N. 


¥. 
~ om ack, _ Business Equipment 


nai Cc. - oly ‘Office Supply Co., 
Jackson, Miss. 
Lowe, Gordon B., Luckett Loose 


Leaf Ltd., Toronto, Ontario, 
Canada. 
Lowe, Lee M., Browne-Morse 


Company, Muskegon, Mich. 
Lowe, W. E., E. L. White Co., 
Fort Worth, Texas 
Luckett, Jim, Luckett Loose Leaf 
Ltd., Toronto, Ontario, Canada 
Lucks, John E., Diehl Office 
Equipment Co., Columbus, Ohio 
rr Walter, Gregory, Mayer 
& om Co., Detroit, Mich. 
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Victor Safe & 


American 
Yy. i 











CARDS 
GUIDES 
FOLDERS 


We hope the time is not far 
distant when we shall be able 


to resume pre-war service. 


Your understanding and 
cooperation is genuinely 


appreciated. 










Imperial 


Metheds Corps any 


re) 





apn 


— 





ORIGINAL BLACK AND 
WHITE SALES MAPS 














CLEARTYPE 


AND 


COLORPRINT 


4, The largest line of sales maps in the 
world. For originality, accuracy, and 
detail, there are no substitutes. 











Enlargements and 
Mounting 


Special Map Printing 


to Order 
e 


FREE WINDOW DISPLAYS TO EVERY DEALER 
WRITE FOR CATALOG and DISCOUNT SCHEDULE 


AMERICAN MAP CO., INC. 


16 EAST 42nd ST., N. Y. 17, N. Y¥. MU 2-7581 
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A POPULAR BINDER 


AT A POPULAR PRICE 


NATIONALLY 
ADVERTISED 


AT 
$2.95 


THE RAKE 


This handy little 
gadget comes with 
each binder — makes 
it easy to insert sheets 
into the plastic bind- 
ing rings. 





















Many uses in business, home and school. It's loose-leaf. 
The flexible cover is of simulated leather, attractive and 


durable. 
ALL THIS AND ACETATE TOO—Binder No. 930 con- 


tains 6 acetate mounts, each with | black and | white 
mounting sheet inserted in it, making 12 
display pages 8!/,x 11". Packed 3 to 
a box. 


WRITE FOR ILLUSTRATED CATALOG OF COMPLETE 
AMFILE LINE OF ALBUMS AND SPECIALTIES 


AMBERG FILE & INDEX CO. 
1608 Duane Blvd. e Kankakee, Ill. 








| McKibben, 





They Come 


office chairs redesigned by 
NEW INDIANA CHAIR CO. 




















We will shortly introduce a redesigned Bank of England 
series in four numbers: 

Executive Swivel Arm Chair 

Side Arm Chair To Match 

Secretarial Swivel Chair (No Arms) 

Side Chair (No Arms) To Match 
These will be followed by a group of other N.I.C.CO. 
office chairs, presenting features of improved use and 
appearance. 
Members of the trade saw these samples in Chicago at 
the time of the National Stationers Convention. You will 
want them in your display as soon as available and 
we'll direct every effort to that end. Shipments will be 
alloted on the basis of pre-war business. 


New Indiana Chair Co. 
Jasper, 


Indizna 
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Luke, Jack, Sengbusch Inkstand 
Co., Milwaukee, Wis. 

Lundborg, Al, Stanley Wessel & 
Company, Chicago, IIL 

Lundeen, E. P., Rockford Office 
Supply, Rockford, Ill. 
Lydiard, J. F., Associated Station- 
ers Supply Co., Chicago, II. 
Lyles, H. C., F. S. Webster Co., 
Cambridge, Mass. 

Lynch, James B., Browne-Morse 
Co., Muskegon, Mich. 

Lyng, J. J., Horder’s, Inc., Chi- 
cago, IIl. 

Lynn, H. W., Esterbrook Pen Co., 
Camden, N. J. 

Lynn, Jack T., Parkin Printing & 
Stationery Co., Little Rock, Ark. 


M 


McAdams, W. B., Port Office Sup- 
ply Co., Corpus Christi, Texas 

McAllister, Donald, Geyer’s Topics, 
New York, N. Y. 

McBee, E. H., Sanford Ink Co., 
Chicago, Ill. 
McCa.e, M. L., Beckley-Cardy 

Co., Chicago, Ill. 
McCaleb, G. B., Associated S*a- 
tioners Supply Co., Chicago, II. 
McCardell, J. N., Maryland Office 
Supply Co., Baltimore, Md. : 
McCarrow, R., Klipto Loose Leaf 
Co., Mason City, Iowa 
McClenaghan, W. C., McClenag- 
han Printery, Dunkirk, N. Y. 
McClure, A. W., McClure-Baldwin 
Co., Macon, Ga. 
McClure, Frank C., Inland Print- 
ing Co., Springfield, Mo. 
McCoy, Merwin K., McCoy’s Of- 
fice Equipment, Springfied, Ill. 
McDaniel, L. H., jasper Office 
Furniture, Jasper, Ind. 
McEvoy, G. L., ACCO Products, 
Inc., Long Island City, N. Y. 
McFarland, J. Glenn, Coe Broth- 
ers, Inc., Springfie d, IIl. 
McGaughy, V. O., Carpenter Pa- 
per Co., Houston, Texas 


| McIlwain, J. E., Bryant Office 


Supply Co., Miami, Fla. 


| McIntosh, Chas. A., Printing & 


Supplies Co., Meridian, Mass. 


McKee, S. C., Manufacturer’s Rep- 


resentative, Chicago, Ill. 
L., Wells Office 
Furniture Co., Chicago, Ill. 
McLane, Albert, Reliance Pencil 
Corp., Mount Vernon, N. Y 


| McLaughlin, J. B., Industrial Tape, 


Chicago, IIl. 

McLaughlin, P. F., Allied Carbon 
& Riobon Co.. New York, N. Y. 

McLaughlin, P. F., P. F. Mc- 
Laughlin Co., New York, N. Y. 

McNally, C. E., Western Type- 
writer & Office Supplies, Norfolk, 
Nebr. 

McNiff, W. H., Shaw-Walker Co., 
Mastercraft Div., Kalamazoo, 
Mich. 

McPike, H. C., Weis Manufactur- 
ing Co., Monroe, Pa. 

McWhorter, T. J., WcWhorter- 
Young Co., San Jose, Calif. 

McGinty, B. F., Yawman & Erbe 
Mfg. Co., Rochester, N. Y. 

McNicho's, W. A., Ambere File & 
Index Co., Kankakee, IIl. 

MacDougall, D. A., Stationers 
Loose Leaf Co., Kansas City, 


Mo». 

MacFarland, Gene B Niagara 
Duplicator Co., San Francisco, 
Calif. 

MacIntyre, E. T., Defiance Sales 
Corporation, New York,  £ 

MacKenzie, C. K., P. F. Volland 
Co., Joliet, Ill. 

MacMorris, J. D., C. Howard 
Hunt Pen Co., Camden, N, J. 
Mackey, W. Irving, The Cooke & 
Cobb Co., New York, N. Y. 
Maish, R. A., Dennison Manu- 
facturing  Co., Framingham, 

Mass. 

Ma'‘sh, William W., Blaisdell Pen- 
cil Co., Philadelphia, Pa. 

Malody, C. H., Associated Station- 
ers Supply Co., Chicago, Ill. 

Maneval, R. 4 As WW. Faber. 
Inc., Wauconda, III. 

Mann, J. L., Sturvis Posture Chair 
Co., Sturris, Mich. 

Mann, Marlin R., Buchanan Sta- 
tionery Co., Wichita Falls, Tex. 

Mann, Maurice F., Sanford Ink 
Company, Chicago, I'l. 

Mann, O. D., Art Steel Sales 
Corp., Houston, Tex. 

Mann, O. D., Manu‘acturer’s Rep- 
resentative, Houston, Tex. 

Mannheimer, Harold M., New 
York, N. Y. 


Manning, E. R., Stein Bros. Mfg. 
Co., Chicago, Ill. 

Manning, Jack, Joplin Printing 
Co., Joplin, Mo. 

Margu'is, Wallace, Brady-Margulis 
Co., St. Paul, Minn. 

Marienthal, Stanley L., Bryant 
Litho. Co., Atlanta, Ga. 

Markelz, A. j., Book Shop, Inc., 
Joliet, Ill. 

Markewitz, Ernest, Bushong & 
Company, Portland, Ore. 

Marks, Merrill D., Morton Marks, 
Richmond, Va. 

Marks, Morton, Morton Marks, 
Richmond, Va. 

Marschall, Albert L., Manufac- 
turer’s Representative, New Or- 
leans, La. 

Marsh, Thor, Ball & Thrasher, 
Ann Arbor, Mich. 

Marshall, John A., John A. Mar- 
shall Co., Kansas City, Mo. 
Martens, Frank D., Royal Type- 
writer Co., New York, N. Y. 
Martin, A. R., A. R. Martin Co., 

Mobile, Ala. 

Martin, Clint, Sales Representa- 
tive, Seattle, Wash. 

Martin, George W., Martin Office 
Equipment Co., Jacksonv l'e, Fla. 

Martin, J. K., Globe Furniture & 
Stationery Co., Chicago, II. 

Martin, W. T., Shaw-Walker Co., 
Muskegon, Mich. 

Marting, W. H., Office Supply 
Co., Houston, Tex. 

Mason, Earl B., Manufacturer’s 
Representative, Chicago, Ill. 
Mason, George, Eversharp, Inc., 

Chicago, Ill 

Mason, John, Stationery Supply 
Co., Muskegon Heights, Mich. 

Mason, Jr., William, Out West 
Printing & Staty. Co., Colorado 
Springs, Colo. 

Massot, Martias, Office Supplies, 
Inc., Muskegon, Mich. 

Masterson, P. C., ACCO Products, 
Inc., Long Isl>nd City, N. Y. 

Matthews, Fred, Miller J. Huggins, 
Anderson, Ind. 

Maurer, C. J., Goldsmith’s Book 
& Staty. Co., Wichita, Kans. 
May, Arnold, Thacher Supply & 
Equipment Co., Topeka, Kans. 
May, Frank, J. L. May Co., New 

York, N. Y. 

May, Harry R., May Office Serv- 
ice, Beckley, W. Va. 

Mayo, Floyd, B’x>y Office Supply 
Co., Grand Rapids, Mich. 

Mayton, Dewey, Mayton & Roddy 
_— Supply Co., Fort Worth, 


ex, 

Meals, Gordon D., The Taylor 
Chair Co., Bedford, Ohio 

Meek, Eldon, Meek Stationery, 
Palestine, Ohio 

Melind, Roy L., Louis Melind Co., 
Chicago, IIl. 

Mereness, Paul W., Minnesota 
Mining & Mfg., Detroit, Mich. 

Merrill, F. J., Gee. D. Barnard 
o., St. Louis, Mo. 

Meyer, Joseph L., Standard Office 
Supply, Pittsburgh, Pa. ; 

Middleton, Bob, Commercial Furni- 
ture Co., Chicago, IIl. 

Miller, Bert, Amberg File & Index 
Co., Kankakee, Ill. 

Miller, Fred E., Autopoint Com- 
pany, Chicago, Ill. ; 
Miller, James C., Oklahoma City, 

Okla. 

Miller, R. C., The C. F. Denzer 
Co., Sandusky, Ohio i 
Miller, Walter H., Otto Ulbrich 

Co., Inc., Buffalo, N. Y. 
Miller, Wills P., H. Dorsey Dou- 
g'as, Inc., Oklahoma City, Okla. 
Mil's, J. M., The Mills Co., Sheri- 
dan, Wyo. 
Milne, R. G., Art Metal Construc- 
tion Co., Chicago, Ill. : 
Mitchell, E. J., Manutacturers 
Representative, St. Louis, Mo. 
Mitchell, J. H., Mitchell Office 
Supply Co., Greensboro, N. C. 
Mitchell. Jack, Mitchell Typewriter 
Office Equipment, Pontiac, 


Mich. 

Mitchell, Robert D., Blaisdell Pen- 
cil Co., Philadelphia, Pa. 

Mixter, C. F., Sioux Falls Book 
& Staty. Co., Sioux Fa'ls, S. D. 

Modene, O. F., Marshall Jackson 
Co., Chicago, Ill. 

Mohrdieck. H. A., Associated Sta- 
tioners Sunply Co., Chicago, Ill. 

Manthei, Bi'l, Emmons Staty. 
Office Supply Co., Stevens Point, 
Wi 


is. ; 

Moldow, Martin, Joshua Meier 
Co., New York, N. Y. 

Millerstrom, S. F. Esterbrook Pen 
Co., Camden, N. J. 
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. You're really sitting in the golden seat when you have 
something a little different to sell — like Invincible Metal 
r Filing Cabinets with the Concealed Safe 


: IT’S GREAT Wee IT’S Unit. To top it off, the Concealed Safe Unit 


is an exclusive, patented Invincible feature! 


: Exclus(ue / Sales-wise office appliance dealers will 


recognize the sales value of this exclusive 


¥- —not only as a good profit-winner but also as an excep- 
“s tionally strong sales-wedge. You can take this tip from File 
a Headquarters: the Concealed Safe Unit is a great market 
~ opener because it's ideal for executive office and home use. 
& 

J INVINCIBLE METAL FURNITURE CO. 


MANITOWOC, WISCONSIN 


oe > eo ee 3 


8 
& 


_D. 
son TOP-DRAWER SECRET Bs 
Sta- 


Private papers, valuable documents, re- 








», & ceipts, important letters, etc. are hidden 

oint, from prying eyes in the Concealed Safe. 

A eiet 

Pen 
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PATENT PENDING 


THE COUCH WITH THE 
ADJUSTABLE HEAD REST 


Adjustable to five positions each assuring complete relaxation 
and comfort... smart in appearance and modern in design... 
skillfully constructed and covered with the newest tearproof 
and waterproof plastic materials in a variety of colors. 


The ‘Leisurest’’ couch is now being featured 
in Leading Trade Publications to Doctors, Den- 
tists, Institutions, Purchasing Agents, and Ex- 
ecutives. 


It will pay you to look into “Leisurest’’. Write Today! 


315 West 47th Street, Dept. O 
New York 19, N. Y. 
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MontPas, W. F., Victor Safe & 
a North Tonawanda, 


Monroe, H. E., Bizness Equipment 
Co., Huntsville, Ala. 

Moore, H. E. (chief), Goldsmith’s 
Book & Staty. Co., Wichita, 
Kans. 

Moore, “ead H., Steck Co., Aus- 


tin, 

Moore, foanath W., Blaisdell Pencil 
hiladelphia, Pa. 

oe. Geo. H., Pound & Moore 
Co., Charlotte, mn. ©. 

Moore, aE Columbia Ribbon & 

_ Mfg. Co., Kansas City, 


Thomas W., Manufactur- 


Moore, ; 
Representative, Berkeley, 


er’s 
Calif. 

Morehouse, J. H., Chas. ¢ Stott 
& Co., Washington, D. 

Moreland, N. V., Clark & , 
Houston, Tex. 

Moreland, Roy S. Schooley Prtg. 
& Staty. Co., Kansas City, Mo. 

Morgan, Herbert S., National 
Blank Book Co., Portland, Ore. 

Morgan, J. T., Harry L. Morgan 
Co., Columbus, Ohio 

Morgan, L. E., Demaree Station- 
ery Co., Kansas City, Mo. 

Morgan, M. T., Eberhard Faber 
Pencil Co., Synder, N. Y. 

Morina, J. M., F. J. Heer Printing 
Co., Columbus, Ohio 

Morley, Wm., Bramwood Press, 
Indianapolis, Ind. 

Morneault, E. G., Speed Products 
Co., Inc., Long Island City, 


Morris, E. O., Jr., 
Stockton, Calif. 

Morris, L. G., Eaton Paper Cor- 
poration, Pittsfield, Mass. 

Morton, Harry, Indianapolis Office 
Supply Co., Indianapolis, Ind. 

Morton, W. A., Ihling Bros., Ever- 
hard Co., Kalamazoo, Mich. 

Mosby, S. M., Johnson Chair Co., 
Chicago, IIl. 

Moses, Cecil, Democrat Prtg. & 
Litho. Co., Little Rock, Ark. 
Moses, J. H., Herring-Hall-Marvin 

Safe Co., Hamilton, Ohio 
Mosman, Warren, Herring-Hall- 
Marvin Safe Co., Hamilton, O. 
Morrissey, M. M., Parker Pen Co., 
Janesville, Wis. 
Mueller, Charles P., Joseph Dixon 
Crucible Co., Chicago, IIl. 
Muhn, J. .. Blade Printing & 
Paper Co., Toledo, Ohio 
Mullens, Lewis M., Foster & Par- 
ker Co., Nashville, Tenn. 
Murray, Allan, Victor Safe & 
om North Tonawanda, 


Morris Brothers, 


Murray, Clarence N., Mittag & 
Volger, Inc., Park Ridge, N. J 

Murray, J. W., Maso Steel Prod- 
ucts, Chicago, IIl. 

Murrett, Peter J., Ryan & Wil- 
liams, Inc., Buffalo, m Y- 

Musser, J. C., Eberhard Faber 
Pencil Co., Brooklyn, N. Y. 

Myers, W. H., Durham Office Sup- 
ply, Durham, - c. 


Nadel, Abe S., Novak & Son Corp., 
New York, N. 

Nelson, Harold Ww. Just & Son, 
Chicago, Ill, 

Nattenberg, Arthur, Art Specialty 
Co., Chicago, Ill. 

Nattenberg, obert, 
Co., Chicago, Ill. 


Art Specialty 


Naud, J. E., Autopoint Co., Chi- 
cago, Ill. 

Naylor, W. R., Democrat Prtg. 
& Litho. Co., Little Rock, Ark. 
Neary, Jas. E., Geyer’s Topics, 
New York, N. 


Needham, R. M., Needham’s Book 
Store, ‘Salem, Ore. 
Nelson, Jr., G. E., Jersey City, 


Nelson, Lloyd, General Typewriter 
‘gong Supply Co., Greeley, 


Se Richard A., Nelson Thomas 
& Co., San Diego, Calif 

Nelson, Wm., Niagara Duplicator 
Co., San Francisco, Calif. 

Netzhammer, C. A., Northwestern 
Furniture Co., Milwaukee, Wis. 

Neuhaus, D. C., Frank Mashek 
Co., Chicago, lM. 

Neuhaus, D. C., Manufacturer’s 
Representative, Kansas City, Mo. 

Newstadter, Arnold, Zephyr Amer- 
ican Corporation, New York, 


Newton, Dick, Business Equipment 
Bureau, Portland, Ore. 
Newton, E. L., Wyoming State 
Journal, Lander, Wyo. 
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Nichols, E. A. “Bill’’, Daniels Co., 
Muskegon, Mich. 

Nichols, Frank R., Columbia Rib- 
bon & Carbon Mfg. Co., Long 
Island, N. Y. 

Nichols, Frank R., Columbia Rib- 
bon & Carbon Mfg. Co., Long 
Island, N. Y. 


Nichols, Walter P., Weis Manu- 
facturing Co., Concord, Mass. 
Nickel, Walter i Bankers Box 
Co., Chicago, Ill 

Niesen, Wm. C., Wilson-Jones Co., 
Chicago, Ill. 

Noe, Harry D., Des Moines “gg 
tionery Co., Des Moines, Ia. 

Noreen, Martin, Marshall Office 


Supply, Marshalltown, Iowa. 


Norman, §. Guy, Hoosier Desk 
o., Jasper, Ind. 

Norris, T. W., Columbian Art 
Works, Milwaukee, Wis. 


Northern, W. C., Stafford Lowdon 
Co., Ft. Worth, Tex. 
Norwood, C. W., Norwood, 
Valdosta, Ga. 

Norwood, Doak, Norwood Equip- 
ment Co., Chicago, IIl. 

Novick, Abe S., Novick & Son 
Corp., New York, N. Y. 

Nungesser, O. T., Nungesser Desk 
Co., Cleveland, Ohio 


Inc., 


Nutley, H. P., Parker Pen Co., 
Janesville, bee 

Ober, C. S., Business Furniture 
Corp., Indianapolis, Ind. 

Ober, M. L., Stationers, Inc., In- 
dianapolis, Ind. 

O’Connell, R. H., Indianapolis Of- 
— Supply Co., Indianapolis, 
nd. 


O’Connor, Grover, 


Gunlocke Chair 
Co., Wayland, 'N. Y. 


O’Connor, J. P., Typewriter Ex- 
change & Office Supplies, Spring- 
eld, Mo. 

O’Connor, L. G., O’Connor & 
Raque Co., Louisville, Ky. 

O’Donnell, Harold J., O’Donnell 
Bros. Inc., New Orleans, La. 


Oehmler, W. H., All-Steel Equip- 
ment Co., Aurora, IIl. 
Ohland, George C., Metal Office 
Furniture o., Grand Rapids, 

Mich. 
Okerberg, A. E., Corry-Jamestown 
Mfg. Corp., Corry, Pa. 


O’Leary, E. W., Nascon Products, | 
Rea 


Inc., New York, N. 
Oleson, G. R., School Specialty 
Co., Salina, Kans. 


Oliver, W. G., Eaton Paper Corp., 
Pittsfield, Mass. 
O’Rourke, Mrs. R. T., Office Sup- 


ply Co., Houston, Tex. 
Orr, J. Graham, W. A. Sheaffer 
Pen Co., Chicago, IIl. 


Ortega, G. L., Blaisdell Pencil Co., 
Philadelphia, Pa. 

Ortel, Ralph B., Shaw & Borden 
Co., Spokane, Wash. 


Otteson, A. R., Pierce Co., Fargo, 
N. Dak. 
Ottinger, Charles, W. W. Welch 


Co., Cincinnati, Ohio 
Overend, R. B., Eagle Pencil Co., 
New York, ya 


P 

Paardekooper, Gerald, Koch Bros., 
Des Moines, Iowa 

Paddock, Lee C., American Lead 
Pencil Co., Hoboken, N. J. 

Palmer, Frank H., Eaton Paper 
Corporation, Pittsfield, Mass. 

Palmer, John M., Palmer, Trout & 
Co., Trenton, N. J. 

Parker, Jr., H. C., H. C. Parker, 
Inc., New Orleans, La. 

Parker, V. D., The Parker Co., 
Madison, Wis. 

Parkin, Harry W., Parkin Prtg. & 
Staty. Co., Little Rock, Ark. 
Parkin, William L., Parkin Prtg. 
& Staty. Co., Little Rock, Ark. 
Parks, Andrew, Herring- Hall-Mar- 
vin Safe Co., Hamilton, Ohio 


Parrott, J. M., Matt Parrott & 
Sons Co., Waterloo, Iowa 
Parrott, J. S., Matt Parrott & 
Sons Co., Waterloo, Iowa 
Parrott, R. W., Matt Parrott & 
Sons Co., Waterloo, Iowa 
Passmore, University of 


Chicago Bookstore, Chicago, II. 
Patrick, Howard, Patrick & Moise- 


Klinkner Co., San Francisco, 
Calif. 
Patterson, Alex, All-Steel Equip- 


ment Co., Birmingham, Ala. 
Patterson, H. E., Felton & Wolf 
Co., Lincoln, Nebr. 

Patterson, James O., Ambrose 
Printing Co., Nashville, Tenn. 
Patterson, W. H., Johnstown Office 
Supply Co., Inc., Johnstown, Pa. 
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TESTS WON . 
THEIR VOTES 


Skeptics not convinced when 


reading the features of 


ansot » 


Ky pions NEV-R-KURL acclaim it heartily 


Poke 


after putting it to actual test. 
NEV-R-KURL wins votes on 
point after point: It stands up, 


a tratth 


\ pad 
\ eae paiel 
%,-_—— 5 Fuel 
r 1 rT 
f@ cums 11S A 


is easier to handle, produces up 





to 50% more copies per sheet. 


the plastic backed (no wax to slip and slide) carbon 
paper, never curls, trees or wrinkles. Try it through- 
out your office, in billing and bookkeeping machines, 
too. That test will tell. 


Philip 


PROCESS CO., INC. 


192 MILL ST., ROCHESTER 4, N.Y 
* PROTYPE 


TYPEWRITER CLEAR- PRINT 

















WOOD STAMP PADS 


e 


RIBBON 





CARBON PAPER 














Calculator 
Equipment Corp. 


ORANGE, NEW JERSEY, U.S. A. 


ADDING MACHINES 


3 
CALCULATING MACHINES 
* 
BOOKKEEPING MACHINES 


Select Rough and Rebuilt 
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STEEL OFFICE EQUIPMENT 


42" x 36" x 18" 
Double Door 
Counter High 

CABINET 


LEGAL & LETTER 
Stee! Transfer 

30'/."" x 24" x 18" 

Desk High 


FILES 
CABINET 










42"' x 26"" x 18" 
Counter High 
Single Door 

CABINET 





WRITE FOR PRICES & DEALER 
Single—Drawer Transfer Files DISCOUNTS. 


Easily Built Up to a Four 
Drawer Unit. Manufactured By 


Four Roller Bearings. Sturdily PARKER STEEL PRODUCTS INC. 
Seals fens Holder and Drawer 54-60 COLUMBIA STREET 
Pull. BROOKLYN 31, N. Y. 














IMMEDIATE DELIVERY 
ALL ALUMINUM COSTUMER 


A QUALITY PRODUCT 
MODEL ILLUSTRATED 
NO. 220 


Made of I!/," ALUMINUM TUBE 
Highly polished and rubbed 
permanent finish 
HEIGHT 72" 

BASE 12" DIAMETER 


with heavy iron loader under spun 
aluminum base 


PACKED SET UP 
ONE TO A CARTON WEIGHT 17 LBS. 
SHIPPED F.O.B. FACTORY 


LIST $21.00 
USUAL DEALER DISCOUNT 
Order a sample and send for illustra- 


tions of COSTUMERS, ASH STANDS 
and LAMPS in ALUMINUM. 


LEWIS R. LEVI 


Exclusive Representative 


GLARO MACHINE PRODUCTS COMPANY 
3711 EDGEMERE AVE. * FAR ROCKAWAY, N. Y. 





NO. 220 
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| Pearce, N. L., 


| Peel, J. Ralph, 


| Plant, Jr.. 


Patton, W. L., Esterbrook Pen 
o., Camden, N. Be 

Paulin, Ray A., Central Ohio Pa- 
per Co., Columbus, Ohio 

Payne, Walt, Thacher Supply & 
quipment Co., Topeka, Kans. 

Pearce, Elmer, Rocky Mountain 
Bank Note €o., Pueblo, Colo. 

berhard Faber 
Pencil Co., Brooklyn, N. Y. 

Pearl, David W., Pioneer Office 
Equipment, Seattle, Wash. 

Peck, Jesse A., Springfield Sta- 
tionery Co., Spri ngfield, Ill. 
A. R. Taylor Co., 

Memphis, Tenn. 
Pembroke, Adrian H., Pembroke 
Co., Salt Lake City, Utah. 
Penland, A. H., Penland Printing 
& Staty. Co., Houston, Tex. 


Penegar, O. G., O. G. Penegar Co., 
G~stonia, N. C. 

Penzel, Jr., C. A., Penzel’s, Mun- 
cie, Ind. 


Perdue, Alex T., Perdue Co., Pine 
Bluff, Ark. 

Perdue, D. J., Klip to Loose Leaf 
Co., Mason City, Iowa 

Perkins, O. F., Associated Station- 
ers, Tallthassee, Fla. 

Peters, A. W., Peters Office Equip- 
ment Co., Battle Creek, Mich. 

Petersen, E. A., Associated Sta- 
tioners, Inc., Oakland, Calif. 

Petrak, James J., Just & Son, Chi- 
cago. IIl. 

Pfaff, Fred E., Southwestern Staty. 
& Bank Supply, Lawton, Okla. 

Pfau, H. L., Globe-Wernicke,Co., 
Cincinnati, Ohio 

Pfleeger, Ralph B., Pfleeger Busi- 
ness Equipment, Inc., Utica, 


Y. 
Phi'lips, Bill C., 
Moines, I-wa 
Pickering, W. M., Eberhard Faber 
Penc'l Co., Davis. Okla. 

Picknell, P. ‘G., Haines & Essick, 
Decatur, III. 

Piedmont, J. C., Office Equipment 
Co., Norfolk, Va. 

Pi’kington, Holt, Sturgis Posture 
Chair, Sturgis. Mich. 

Pinch, Harrv, University of Chi- 
cago Bookstore. Chicago, Il. 
Pinney, D. R., Acme Visible Rec- 

ords, Inc., Chicago, Ill. 
Pittman, J. L., Business Equip- 
ment Co., Tampa, Fla. 
Pittman, Sterling H., Co'lins & 
Pittman, Inc., Terre Haute, Ind. 
Henry, Selma Stationery 
Co., Selma. Ala. 


Zaiser’s, Des 


Plant, . S. Western Bank & 
Office Supply Co., Oklahoma 
City, Okla. 

Plasscowe, Arthur, Rochester 


Staty.. Rochester, N. Y. 

Plehn, Donald, Boorum & Pease 
o., Chicago, Il. 

Pohnke, George C., Stationers 
Loose Leaf Co., Milwaukee, Wis. 

Pollak, Lud, Idaho Typewriter Ex- 
change, Pocatello, Idaho 

Pomerantz. Lester. A. Pomerantz 
& Co., Philadelph‘a, Pa. 

Pomerantz, Richard D., A. Pomer- 
antz & Co., Philadelphia, Pa. 

Poole, Stanley P., J. Hanson 
Co., Chicago, Ill. 

Pottharst, J. J., Business Controls, 
Inc., New Oreans, La. 

Potter, Maurice, Gunn Furniture 
Co., Grand Rapids, Mich. . 

Potter, R. H., Autopoint Co., Chi- 
cago, I'l. 


Pound, R. M., Pound & Moore 
Co., Charlotte, N. C. 

Powell, B. J., A. W. Faber, Inc., 
Chicago, Ii. 


Powell, W. T., Myrtle Desk Co., 
High Point, N. C. 

Pratcher, Dick, West Texas Office 
Supply, Midland, Tex. 

Pratt, H. C., Emery-Pratt Co., 
Lansing, Mich. 

Prentzel, Earl H., Speed Products 
Co., New York (Long Island 


City) 
Preston, Alfred G., Utica Office 
Supply Co., Utica, N. Y. 
Price, David, Eagle Pencil, New 
York, A Y. 
Price, 


Herman, Eagle Pencil Co., 
New _ (a he A 
Pritchard, Joe, Wells Office Furni- 


ture Co., Chicago, Il. 

Pryor, J. D., Wilson-Jones, Dallas, 
ex. 

Pulskamp, Ben F., Weber Co., 


Philadelphia, Pa. 

Purvis, Walter S., Walter S. Pur- 
vis Co., utica, N. Y. 

Pydlek, John, Dr., Scat Chemical 
Co., Chicago, Iii. 
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R 

Ransweiler, R. W., B. F. Good- 
rich Co., Akron, Ohio 

Rabaut, Charles P., Beecher, Peck 
& Lewis, Detroit, Mich. 

Raeder, Robert, Robert D. Raeder, 
Kingston, Pa. 

Rader, A. J., Rader Office Equip- 
ment Co., Omaha, Nebr. 

Ragan, Russell, American Pad & 
aper Co., Holyoke, Mass. 

Ramma, George A., National Blank 
Book Co., Chicago, Ii. 

Ramsey, Charles H., Ever Ready 
ea Mfg. Co., Jersey City, 


J. 
Randall, Harry S., Pinellas Print- 
ing & Staty. Co., St. Petersburg, 


Randolph E. D., Downs Randolph 
Co., Tulsa, Okla. 

Rankin, Ed., Rankin & Harkins, 
Stationers, ” Jackson, Miss. 

Rapp, John B., Meffert Office Sup- 
p.y Co., Louisville, Ky., 

Rasmussen, Henry, Rasmussen 
Book & Staty. Co., Vancouver, 
Wash. 


Raveill, George E., Commander 
es & Staty. Co., Tulsa, 
a. 


Rawlings, C. C., Rawlings Staty. 
& Prtg. Co., Aluany, Ore. 

Reale, Anthony de de, ee 
Garrett Co., Syracuse, N.S: 

Reckford, J. S., American Lead 
Pencil Co., Hoboken, N. J. 

Redeker, George C., Redeker & 
Dick, Cincinnati, Ohio 

Redmond, Joseph P., Just & Son, 
Chicago, IIl. 

Reed, Alcert H., Dorsey Douglas 
Go., Oklahoma City, Okla. 


Reeves, H. G., Jacquin & Com- 
pany, Peoria, I'L 
Reichard, Theodore, Cardinell 


Corp., Montclair, N. J. 

Reid, j. W., Eureka Specialty 
Printing Co., Scranton, Pa. 
Reinecke, John, Wood Office Furni- 
are Institute, Washington, 


Reinke, Harold, Manufacturer’s 
Representative, Chicago, IIl. 
Reinke, Paul J., C-Thru Ruler Co., 
Hartford, Conn. 
Reisler, Bert, Julius Bandes & 
Co., Inc., New York, N. Y. 
Renz, M. H., Lincoln Office Sup- 

ply, Waterloo, Iowa 
Reynell, Charles E., Oxford Filing 
Supply Co., Brookl yn, N. Y. 
Reynel, Robert, Oxford Filing Sup- 
ply Co., Brooklyn, a Ss 
Reynolds, Clarence E., Globe 
Furniture & Stationery Co., Chi- 
cago, Ill. 
Reynolds, E. T., McFarlane Son 
4 Hodgson Ltd., Montreal, Can- 
ada. 

Reynolds, F. D., Reynolds Office 
Deuieenent, Mitchell, So. 
Reynolds, Russell, National Assn. 
of College Stores, Chicago, Ill. 
Reuter, Fred E., Redeker Dick, 

Cincinnati, Ohio 
Rhody, Frank G., The 
Lutheran Pubication, 

phia, Pa. 

Rice, Peyton, W. W. Welch Co., 
Cincinnati, Ohio 

Richards, Jr., Alvin M., Roberts 
& Son, Birmingham, Ala. 

Richardson Chas. K., Spencer Rub- 
ber Products, Manchester, Conn. 


United 
Philadel- 


Richardson, Lick, Nashville Sta- 
tionery €o., Nashville, Tenn. 
Riddell, L. C., Smith’s Book & 


Staty., Vallejo, Calif. 
Ridder, Paul A., Oenning Glass & 
Book Co., Quincy, Il. 
Ridgely, Forrest, Thumb Office 
Supply, Bad Axe, Mich. 

Riebe, Erwin M., Nobema Products 
Corp., New York, N. Y. 
Riemann, C. E., Sufrins, Inc., 
Pittsburgh, Pa. 
Rising, Jr., Franklin E., Bain- 
bridge, Kimpton & Haupt, New 

York, . § 

Rivera, Harvey E., Denver, Colo. 

Robbins, C. A., ‘Carolina Office 
ar ment Co., Rocky Mount, 

Robbing, Larry, Eversharp, Inc. 
Chicago, Ill. 

Roberts, E. L., Ohio Legal Blank 
Co., Cleveland, Ohio 

Roberts, Joe H., American Stamp 
& Stencil Co.. Al'entown, Pa. 

Robertson, Wm. A., Hampton 
gem Paper Co., Inc., Norfolk, 
” 

Robinson, Mr., Bates Manufactur- 
ing Co., Orange, N. J. 

Robinson, E. H., Rushton Co. 
Jacksonville, Fla. 
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* Office routine was vastly 
different back in 1868 when Sheboygan Chair 
Company began making chairs. There were no 
typewriters, no adding machines, no telephones, 
no elevators, no electric lights. 

There were chairs, however...GOOD CHAIRS, 
and during more than three quarters of a century, 
Sheboygan Chair Company has continued to build 
chairs that dealers are proud to sell and their 
customers delighted to own. 


We have always adhered to honest quality, ex- 








y ja See 
Ee oe 





YEARS IS A LONG TIME 


pressed in product as well as service. This service 
has been handicapped in recent years by condi- 
tions beyond our control, but during these times 
we have always treated all members of our large 
dealer family fairly and equitably. 

In 1947, we look forward to a great improve- 
ment in the amount of materials available, so 
that our increased facilities can produce enough 
good chairs for all who want them. Meanwhile 
keep us advised of your requirements and we 


shall serve you to the best of our ability. 








HOME OF SHEBOYGAN CHAIR COMPANY 





SHEBOYGAN CHAIR COMPANY 


Designers and builders of good chairs since 1868—for homes, offices, schools and institutions 
SHEBOYGAN, WISCONSIN 
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THE igh point IN ie oo 





BOULDER DAM 
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THE igh poind \N OFFICE DESKS... MYRTLE 


Boulder Dam is one of the great engineering 
feats accomplished by man. The dam is the 
highest in. the world—726 feet high. Its reser- 
voir—Lake Mead is 115 miles long making it 


the largest artificial lake. Boulder Dam supplies 


about half of the power required in Southern 
California. Another impressive "HIGH POINT" 


in our country has been synonomous with 


MYRTLE DESKS for many years . . . High Point, 
North Carolina. Out of this community which 
has gained nation-wide prestige for wood crafts- 
manship come those Myrtle Desks which have 
contributed so much to the efficiency of the 
business world. We assure you that office fur- 
niture sales will always maintain a “High Point” 


in your business if you sell Myrtle Desks. 





MYRTLE DESK COMPANY 


member WOOD office 


HIGH POINT 


248 





furniture institute 


NORTH CAROLINA 
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Robinson, H. §., Robinson Re- 
minders, Westfield, Mass. 
Robinson, W. R., Robinson Re- 
minders, Westfield, Mass. 
Rockwell, H. P., Yawman & Erbe 
Mfg. Co., Rochester, wa: Bu 
Roddy, Joe A., Mayton & Roddy 
Office Supply Co., Fort Worth, 


al E. R., LaSalle Prod- 
ucts Co., Chicago, Ill. 
T., Lily-Tulip Cup 
Co., New York, N. Y. 
Rodenkirch, O. M., Fond du Lac 
we Staty. Co.. Fond du Lac, 


Roethke, Fred A., & R. Prod- 
ucts Co., Dallas, Brett 

Rogers, Harry M., Automatic Pen- 
cil Sharpener Co., Chicago, Ill. 

Rohrer, H. A., Hale-Haas Corp., 
Eau Claire "Book, Eau Claire, 


is. 

Rohrs, Edward C., Eaton Paper 
Corp., Chicago, Ill. 

Roland, C. §., Marshall Jackson 
Co., Chicago, IIL 

Roos, oto A. J. Roos & Asso- 
ciates, Canton, Ohio 

Roozen, Edwin C., Invincible Metal 
Furniture Co., Manitowoc, Wis. 

Rose, Leonard O., Rockwell-Barnes 
Co., Chicago, Tl. 

Roselius, Chas. D., | . Stafford, 
Inc., New York, 

Rosendorf, Biss led %. South- 
ern Stamp & Staty. Co., Rich- 
mond, Va. 

Rosier, Robert R., Rite-Rite Mfg. 
Co., Downers Grove, III. 

Rosin, Ned, — ‘tes & Index 
Co., Kankakee, I 

Rosolio, a, mek, N. Rosolio, 
Thomasville, Ga. 

Rosolio, M. Fred, Rosolio’s, Sa- 
vannah, Ga. 

Rossow, Walter E., H. H. West 
Co., Milwaukee, Wis. 

Roth, C. W., Roth Office Equip- 
ment Co., Dayton, Ohio 

Rowley, E. M., Rowley Co., Inc., 
New Orleans, La. 

Royer, H. R., Standard Office 
Equipment Co., Fort Worth, 
Tex. 

Ruch, H. E., Stationers, Inc., In- 
dianapolis, Ind. 

Ruedy, Walter, S. G. Adams Co., 
St. Louis, Mo. 
Runnels, Joseph C. 
Office Furniture Co., 

ton, D. 

Running, a E., Burgher-Williams 
Co., Virginia, * Minn. 

Runyan, R. F., Harter Corp., 
Sturgis, Mich. 

Ruppert, A. W., Royal Typewriter 
Co., New York, 

Rushton, J. Frank, Rushton Co., 
Jacksonville, Fla. 

Ryan, Mrs. Ellis F., Milwaukee 
Chair Co., Milwaukee, Wis. 


Ss 


Sahm, Wm. H., Eagle Pencil Co., 
New York, N. Y. 

Sainberg, Robert B., Sainberg & 
a a Inc., New York, 


“bd Prod- 


Commercial 
Washing- 


Salmen, Fred H., 
ucts, New York, 

Samson, Fulton W., ‘Mites Push- 
Pin Co., Philadelphia, Pa. 

Sanders, Howard S., Stationers 
aay of Trade, New York, 


~. 3 
Sanner, H. F., Sanner Office Sup- 
ply, Erie, Pa. 

Sappington, J. M., Gregory Fount- 
O-Ink Co., Los Angeles, Calif. 
Sardisco, Louis A., Scranton’s 
Staty. Co., Rochester, N. Y. 
Sather, K. L., The Parker Co., 

Madison, Wis. 
Sauter, Ken, Emmons Staty. & 
Office Supply, Stevens Point, 


Td al Victor J., Stanley Wes- 
sel & Co., Chicago, Ill. 
Saxon, Loraine Q., Manufacturer’s 
Representative, Dallas, Tex. 
Schacht, V. C., Belcher & Schacht, 
Long Beach, Calif. 

Schaeffer, F. L., Bert M. Morris 
Co., Los Angeles, Calif. 

Schaefer, F. C., Sanford Ink Co., 
St. Paul, Minn. 

Schelp, E. R., Kenargen Station- 
ers, Quincy, ll. 

Scherer, Ralph C., John Leslie 
Paper Co., Minneapolis, Minn. 

Scheuneman, Walt, Norder’s, Den- 
ver, Colo. 

Schiller, Al, * seen & Schmidt, 
Chicago, 1. 
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Schmiederer, Wm., Buxton & Skin- 
ner, Prtg. & Staty., St. Louis, 
Mo. 

Schmitz, Carl H., Stationers Loose 
Leaf Co., Milwaukee, Wis. 

Schmutzler, R. C., Reyburn Mfg. 
Co., Inc., Philadelphia, Pa. 

Schoen, - C. .. American Lead 
Pencil Co., Hoboken, N. J. 

Schoenfeld, Charles, Keystone Sta- 
tionery Co., Camd en, N. J. 

Schroeder, William J., Bainbridge, 
Kimpton & Haupt, New York, 


N....%. 

Schubert, C. J., Jr., Security Steel 
Equipment, Avenel, A 
Schubert, Larry, Office Engineers, 
South Bend, Ind. 

Schulhof, William, ‘“‘The Office,” 
New York N. Y. 

Schulhof, William R., “The Of- 
fice,” New York, N. Y. 
Schumacher, Geo. H., Siekert & 
Baum Stationery Co., Milwau- 
kee, Wis. 

Schumacher, Ray V., National 
Blank Book Co., Holyoke, Mass. 

Schutz, Carl, Eagle Pencil Co., 
New York, N. Y. 

| H. J., Scott-Rice Co., Tulsa, 


Scott, R. C., Rochester Stationery 
Co., Rochester, ae F 

Scott, V. J. W., — City Press, 
Charleston, W. Va. 

Seal, Galen E., Office Supply & 
Equipment Co., Topeka, Kans. 

Seale, Obie, Scott-Rice Co., Tulsa, 
Okla. 

Seaman, C. E., Democrat Prtg. & 
Litho. Co., Little Rock, Ark. 

Seele, A. L., Albany, Ga. 

Seelig, Harold, Eagle Pencil Co., 
New York, N. Y. 

Sellers, John L., The Powers Co., 
Mobile, Ala. 

Selway, F., ACCO Canadian Co., 
Ltd., Long Island City, N. Y. 

Sengbusch, A. F., “‘Heinie,” Seng- 
busch Inkstand Co., Kansas City, 


o. 

Sengbusch, Fred, Sengbusch Ink- 
stand Co., Milwaukee, Wis. 

Seymour, F. P., Horder’s, Inc., 
Chicago, ~IIl. 

Seymour, M., B. B. Chemical Co., 
Cambridge, Mass. 

Shaaber, Harry M., Business 
Equipment & Supply Co., Read- 
ing, Pa. 

Sharp, E. R., Hotchkiss Sales Co., 
Norwalk, Conn. 

Sharpe, D. W., Reyburn Mfg. Co., 
Inc., Philadelphia, Pa. 

Shaw, V. A., Bill Shaw Co., 
Charlotte, N. C 


Sheaffer, Craig, ‘W. A. Sheaffer 


Pen Co., Fort Madison, Ia. 
Shearman, Robert F., The Modern 
Stationer, New York, N. . 
Shee, Collins C., Oakville i 

Oakville, Conn. 
Shelpman, Edw. J., Elkins-Sawyers 
Office Equip., Springfield, Mo. 


Sheppard, Harry R., Pittsburgh 
Stationery Co., Pittsburgh, Pa. 
Sherman, Herbert B., Print-O- 


Matic, Chicago, Ill. 

Shields, J. A., Shaw-Walker Co., 
Muskegon, Mich. 

Shipley, A. F., Gaffaney’s Minot 
Stationery, Minot, N. Dak. 

Silliman, Ward, Spencer Rubber 
Products, Houston, Texas 

Sime, Herbert L., Office Appli- 
ances, Chicago, IIl. 

Simmons, Frank B., Simmons Of- 
fice Supply & Equipment Co., 
Springfield, Ill. 

Simons, W. V., Long Office Sup- 
ply Co., Miami, Fla. 

Simpson, James H., National Fiber- 
stok Envelope Co., Philadelphia, 


Pa. 
Sinisgalli, Charles V., R. P. An- 
drews Paper Co., Washington, 


Skagseth, Arne, Horder’s, Inc., 
Chicago, Il. 
Skibbe, A. R., 
Chicago, Ill. 


Horder’s, Inc., 


Skibbe, R. C., Horder’s, Inc., Chi- | 


cago, IIl, 
Skinner, Luther, Luther Skinner, 
Montgomery, Ala. 

Smith, Charles A., Eagle Office 
Equipment Ce., Buffalo, | am 
Smith, Chet, Codo Manufacturing 

Corp., Coraopolis, Pa. 

Smith, D. M., Eberhard Faber 
Pencil Co., Royal Oak, Mich. 
Smith, E. A., Cranston Co., Nor- 

wich, Conn. 


Smith, E. C., Automatic Pencil 
Sharpener, Chicago, Ill. 
Smith, J. H., J. Andrew Smith 


Co., San Antonio, Texas 
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ALL METAL 


OFFICE 
TABLE 


MODERN DESIGN 
UNUSUAL STRENGTH 
CHANNEL LEGS 
RIGID BRACING 
ROUNDED EDGES 
SELF LOCKING WINGS® 





Nothing was spared in the construction of this streamline table. 
New production tools and methods makes this table more compact, 
stronger and lighter. The wings have a new type bracket that 
eliminates the danger of accidental falling when in use. GUILD 
craftsmanship assures safety, comfort and beauty of style. 


PART NO. 1005 
IMMEDIATE DELIVERY 
SHIPPED KNOCKED DOWN 
INDIVIDUAL CARTONS 
SHIPPING WEIGHT 14 LBS. 
WORK AREA 34 x 15” 
HEIGHT 261%” 


(oledo Cuild Produce Ge. 


TOLEDO, OHIO . U.S.A. 


\ATIOn 
yw Op 
a 4 





515 MADISON AVENUE . 


STEEL OFFICE EQUIPMENT 


























Cabinets—Wardrobes—Counter high cabinets 
—Combination Cabinets—Wardrobe and Stor- 
age Cabinets. 

Specialty items for office and industry. 


KEYSTONE STEEL Equipment Co. 


2608-28 SO. FRONT ST. - PHILA. 48, PA. 
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Every Hand Wants 
‘Cado a9 





Writes. draws, marks on ANY surface. 
Leakproof valve control feed. Non-flooding. 
Sweatproof. Feathertouch action. All alum- 
inum. The only safe pocket fountnbrush is 
FLO-MASTER. You'll sell ’em like hot cakes. 
Sets for every individual and business need. 
Write for information on the full line, in- 
cluding Cado Inks in black and colors. Com- 
plete merchandising and sales helps. 


CUSHMAN & DENISON MFG. CO. 


135 West 23rd Street New York 11, N. Y. 











































70 GO! 
PSTENERS 
















Compressor, insult fo tip nanent ast ces ra ve 
ing. Accidental rele inater 
new lock, and byk 


as a lever, prong$) 3 
inating broken fing ‘ ete 
AVAILABLE ys LAR pet 
1” capacity copa ne a 
with Ve ime en = 
Pockeea ‘ec ron e227 a 
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Smith, Joel W., Marshall Smith 
Inc., Cleveland, Ohio 

Smith, P, K., P. K. Smith & Co., 
St. Petersburg, Fla. 

Smith, R. L., Manufacturers’ Rep., 
San Francisco, Calif. 

Smith, Sherman S., 
Shop, St. Paul, Minn. 

Smith, W. E., Ace Fastener Corp., 
Chicago, IIl. 

Smith, Z. W., Acme Visible Rec 
ords, Inc., Chicaeo, Ill. 

Smith, Zac P., Zac Smith Station- 
ery Co. Lirrringham, Ala. 

Smythe, John M.,  anianlas Topics, 
New York. N. 

Snapp, Orv'lle R 
ances, Chicago, I'l. 

Snyder, W. B., Snyder's Office 
Equipment, St. Joseph, Mo. 

Sokolec, Wm., Print-O-Matic, Chi- 
cago, IIl. 

Solomon, Gus E., Maso Steel Prod- 
ucts, Chicago, IIl. 

Short, Parry Manufacturers’ Rep., 
Chicago, I'l. 

Sommer, Joe, Wm. B. Burford 

es Co., Inc., Indianapolis, 


Typewriter 


' Office Appli- 


Sondock, Ned N.. Delta Office Sup- 
ply Co., Har‘ingen, Texas 

Sorenson, F. M., Gregory Fount- 
O-Ink Co.. Los Angeles 7. 

Spanlding. Wi'liam F., W. 
Kistler Statv. Co., Denver, Colo. 

Sp2rks. Rudolph, Snarks Office 
Supply Co., Carlsbad, N. M. 

Spencer. H. M., Svencer Stationery 
Co., Chester, Pa. 

Spencer, W. Robert, Svencer- Rub- 
ber Products., Manchester, Conn 

Spore, Leland P., Amer. Crayon 
Co., Sandusky, Ohio 

Springer, Harry J., Soringer Sta- 
tinvnery Co., Oak Park, I'l. 

Sprott, T. S., Globe-Wernicke Co., 
Philade'nhia, Pa. 

Stasg, Thomas, 
Philadelrhia, Pa 

Stallings, M. R., Sta’lings-Jenkins 
Co., Inc., Tamna, Fla. 

Stampp, R. ©., Fulton Stationery, 
Houston, Texas 

Stanchfield, Terrv A., Bainbridge, 
~— & Haupt, New York, 


Hoskin’s, Inc., 


me. - 

Sterfield, Don-ld O., Wyoming 
Typewriter & Equipment Co., 
Chevenne, Wyo. 

Stanford, Lelard, Marsholl & 
Sith, Inc., Cleveland, Ohio 

Stanleton, Ben ©., Stapleton Office 
Sunnly Co., Portsmouth, Otio 

Stedinz, Richard P., Wallace Pen- 
ci' Co., St. Louis, Mo. 

Steele, O. C.. Tosenh Dixon Cru- 
cible Co., Cedar R>pids. Ia. 

Stein. Leo, Stein Bros. Mfg. Co., 
Chicaeo, TH. 

Ste‘nmiller, F. S., T. R. Weldin 
Co,, Pitts+urch. Pa. 

Steinkardt, Pan! E., ©. H. Rousch 
& Co., Madison. Ind. 

Steitz, Alfred. Field Stationery 
Co., Tulsa. Mkla. 

Sterhens, Hollis J., Rockwell- 
Barnes “o.. In¢4ian Rock, Fila. 
Sterrett. Dovid R. Louis Melind 

Co.. Chicago, Ill. 

Stevens, George 0.. Stevens, Ma- 
loney & Co., Chicago, I'l. 

Stevens, L. G., Carter’s Ink Co., 
Chicago. II. 

Stewart, Bine. Reynolds Pen Co., 
Chicago, Ill. 

Stewart. Don2!4, Office Equipment 
Co., Louisvil'e. Ky. 

Stewart. John W.. L. E. Water- 
man Co.. New York. N. Y. 

Stewert, W. N Stewart Office 
Sunply Co., Dalles. Texas 

Stewart, Tr. W. N-ill. Stewart 
Office Supply Co., Dallas, Texas 

Stireel. Harold F., Ma-Donald & 
Stincel, Sagin-w, Mich 

Stockett, Jr., W. E.. Stockett- 
Fiske Co., Inc., Washington, 


Bb. < 

Stoddard. R. B., Stoddard’s, Inc., 
Nashv'lle, Tenn. 

Stone, Don B., Heinze, Bowen & 
Harrington, Phoenix. Ariz. 

Stone, K. .. Acme Visible Rec- 
ords, Inc., Chicazo, Ill. 
Stener, Charles 1., ©. Howard 
Hunt Pen Co., Camden. N. J. 
Storey, Chas. E.. Storev-Kenworthy 
Co., Des Moines, Ia. 

Storey, Ch« R., Storey-Kenworthy 
Co.. Des Moines. Ia. 

Stovall. R. M., Panther Citv Of- 
fice Sunplv, Ft. Worth. Texas 

Stower, C. E., Gnahn’s, Burling- 
ton, Ta. 

Strafford, ‘r., R. C., Manufac- 
turer’s Rep., Drexel Hill, Pa. 
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Strafford 3d, R. C., Manufacturer's 
Rep., Upper Darby, Pa. 

Strain, C. L., Autopoint Co., New 
York, . Y. 

Strand, R. E., Austin Office Sup- 
ply, Austin, Minn. 

Stringe, Harry, Commercial Fur- 
niture Co., Chicago, Ill. 

Strauss, Bert, Columbia Pencil 
Co., ‘New York, B.. ¢ 

Strauss, Bert, Columbia Pencil Co., 
New York, N 

—~ Joseph c., New York, 

Strecker, R. S., R. P. Lewis Co., 
Flint, Mich. 

Stroud, Robert L., Russell Sta- 
tionery Co., Amarillo, Texas 
Stuart, George, Georgé Stuart Of- 

tice Supply, Orlando, Fla. 
Stuart, J. Thomas, George Stuart 
Office Supply, Orlando, Fla. 
Sturgeon, R. L., San Diego Office 
Supply Co., San Diego, Calif. 
Stutler, R. W., pa & Law Co., 
Clarksburg, wW.v 
Suggs, » iia Suggs Office Sup- 
ply Co., Dailas, exas 
Steiding, Frederick D., Cumber- 
land Office Supply Co., Cum- 
berland, Md. 

Summerville, Scott, Ohio Office 
Equipment Co., Akron, Ohio 
Sutton, W. A., Rosser & Sutton, 

Yakima, Wash. 
Swane, Elmer E., Western Station- 
ers, Rapid City, S. Dak. 
Swan, Don, Yawman & Erbe Mig. 
Co., Rochester, ee 
Swanson, Emil M., Bainbridge, 
~ eas a & Haupt, New York, 


Swanson, Po E., Lattin’s, Lyn- 

wood 

Swartz, A. O., Swartz Office Sup- 
ply Co., LaCrosse, Wis. 

Sweatt, Herbert A., G. C. Prince 
& Son, Inc., Lowell, Mass. 
Sweeney, J. A., Harter Corp., 

Sturgis, Mich. 
Sweeney, J. D., Harter Corp., 
Sturgis, Mich. 


¥ 


Talbert, Walter L., H. Dorsey 
Douglas, Inc., Cklahoma City, 


Tallman, Dick, Nashville Station- 
ery Co., Nashville, Tenn. 

Talman, Ww. F., Talman Office Sup- 
plies, Asheville, N. 

Tapner, George, Industrial Tape, 
Chicago, Il. 
Tanzman, Nathan, Ace Rubber 
Stamp Co., Cleveland, Ohio 
Tate, B. B., Vevier Loose Leaf 
Co., St. Louis, Mo. 

Tate, H. I., Commercial Dispatch, 
Columbus, Miss. 

Tatem, Joseph M., Cook’s, Inc., 
Camden, a. 

Tavernier, Louis H., Fulton Spe- 
cialty Co., Elizabeth, N. Te 

Taylor, Corydon S., Wells Office 
Furniture Co., Chicago, Ill. 

—" K. H., Hotchkiss Sales 

Norwalk. Conn. 

Taylor, R. J., S. C. Toof & Co., 
Memphis, Tenn. 

Taylor, Thomas A., Schwabacher- 
Frey Co., San Francisco, Calif. 

Taylor, Ward, Walcott-Taylor Co., 
Inc., Washington, Dp. ©. 

Taylor, Ward, Godwin Stationery 
Co., Birmingham, Ala. 

Tehan, Harry G., Higgins Ink Co., 
New York, N. Y. 

Tehan, Jr., Harry, Boston, Mass. 

Teisman, Clarence, Kessler Office 
Supplies, Grand Rapids, Mich. 

Templeton, J. P., Josenh Dixon 
Crucible Co., Jersey City, N. J. 

Ten Hoor, Henry, Office Supplies, 
Inc., Muskegon, Mich. 

Terkel, Ben, H. Niedecken Co., 
Milwaukee, Wis. ; 
Theis, Joseph E., Norwood Equip- 

ment Co., Chicago, IIl. 
Thaggard, F. B., Clarke & Courts, 
Dallas, Texas 
Thom, C. A. H., Gregorv, Mayer 
& Thom Co., Detroit, Mich. 
Thomas, R. A., Grimes-Stassforth 
Stationery Co., Los Angeles, 
Calif. 

Thomas, W. F., Findlay Printing 
& Supplv Co., Findlay, Ohio 
Thomas, W. L., Manufacturer’s 
Rep., Medina, Ohio 

Thomason, 
Printing Co., Lexington, Ky. 
Thompson, E. L., Eagle Pencil 
Co., New York, N. Y. 
Thompson, H. lS Rockford Of- 
fice Supply, Rockford, IIl. 
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Think of if! 20 Ibs. LIGHTER! 
PROMPT DELIVERIES 
and No 
Service Problems 









Now! 


FOR A 
: ; : HARVEST 
ie : ' OF SALES; 
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LIQUID 
“ DUPLICATOR 


Improved construction of the Copy-xite problem so common with most duplicators. 
has resulted in a liquid duplicator 20 lbs. Cony-nile means quicker, more profit- 


lighter in weight— easier to handle— able sales. 
reduced shipping costs. Get all the facts for a big season's Business. 
Fewer moving parts eliminates the service | Wire or write 








' J DUPLICATOR & SUPPLY CO. '203or%2"?," 
il D A NAME INSTANTLY RECOGNIZED BY LEADING DEALERS. 
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Sectional 
Bookcases 


NOW IN 
PRODUCTION 


No. 800 SECTIONAL BOOKCASE 
Two—! 1" Sections, One—9" Section. 
Height 48", Dept 12", Width 33!/," 


Tus Bookcase is well made . . . the Sections 
are joined with metal couplings for strength. The 
glass in this Bookcase can be cleaned easily because 
of the convenient removable doors that run on 
roller bearings and on a metal track. Wood used is 
maple and gum with an excellent finish . . . Walnut 


color only for the present. 


MICHIGAN DESK COMPANY 


GRAND RAPIDS 1, MICHIGAN 
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Thompson, Russ, Decker’s, Inc. 
Anderson, Ind. 
Thorn, G. S. (Stan.), Paul An- 
derson Co., San Antonio, Texas 
Thorp, Harold S., Hall & McChes- 
ney, Inc., Syracuse, N. Y. 
Thrasher, Clyde W., Ball & 
Thrasher, Ann Arbor, Mich. 
Thudium, V. E., Lincoln Office 
Supply Co., Lincoln, IIL. 
Thul, M. W., Armstrong Station- 
ery Co., Cincinnati, Ohio 
Thurber, Roger B., George B. 
Graff Co., Cambridge, Mass. 
Tidwell, Carl E., The Tidwell Co., 


Atlanta, Ga. 
Tidwell, Jr., Carl E., The Tidwell 
Co., Atlanta, Ga. 


Tompkins, J. B., Sturgis Posture 


Chair Co., Sturgis, Mich. 

Tonkin, William, Sturgis Posture 
Chair Co., Sturgis, Mich. 

Tope, Ronald E., Tope Book & 
Office Supply Co., Fond du Lac, 
Wis. 

Tough, H. G., Security Steel 
Equipment Corp., Avenel, N. J. 

Towne, ia National Blank 
Book Co., Holyoke, Mass. 

Towne, R. P., National Blank 
Book Co., Holyoke, Mass. 

Towne, W. Brewster, National 


Blank Book Co., Chicago, Ill. 

Trimmer, Wm. H., York Office 
Supply Co., York, Pa. 

Trites, Walter E., L. E. Muran 
Co., Boston, Mass. 

Tritschler, Claude, Gaffaney’s, Far- 
go, N. Dak. 

Trotter, Albert W., Hub City Of- 


fice Supply Co., Hattiesburg, 
Miss. 

Trout, Henry, Palmer, Trout & 
Co., Trenton, N. J. 

Tschudin, J. W., F. Weber Co., 
Philadelphia, Pa. 


Vv 
Vail, Richard B., Vail Manufac- 
turing Co., Chicago, IIl. 


Valleau, R. B., R. B. Valleau & 
Co., St. Paul, Minn. 
Van Arsdall, 


Sam, — Pencil 

Co., New York, N 

Van Buren, x; H., Aatais Pos- 
ture Chair Co., Sturgis, Mich. 

Vanderford, Ben H., E. H. Clarke 
& Bro., Memphis, Tenn. 

Van Dorn, Horace, Joseph Dixon 
Crucible Co., Jersey City, N. J. 

Van Horne, A. C., Eberhard Faber 
Pencil Co., Chicago, IIL 

Vater, R. W., Cedar Rapids, Ia. 


Vaughan, J. V., R. P. Lewis Co., 
Flint, Mich. 
Vaughan, Ted J., Marshall & 


Bruce Co., Nashville, Tenn. 
Vaught, M. C., Gunn Furniture 
Co., Grand Rapids, Mich. 


Venet, H. P., Reyburn Mfg. Co., 
Inc., Philadelphia, Pa. 
Vieth, Charles E., F, Faber, 


Inc., Newark, N. J. 

Vinton, Geo. a Art Metal Con- 
struction, Jamestown, a 
Voda, I., Wallace Pencil Co., St. 

Louis, Mo. 
Vogel, William F., Sengbusch Ink- 
stand Co., Milwaukee, Wis. 
Voight, Clifford C., Pioneer Prtg. 
& Staty., Klamath Falls, Ore. 
Vojta, Robert, J. L. Hanson Co., 


Chicago, IIl. 
Vondersmith, G. P., The Vonder- 
smith Co., Beaumont, Texas 
Von Ritter, F. M., Stationers 


Loose Leaf Co., Milwaukee, Wis. 
Vorwick, F. W., Blaisdell Pencil 


Co., Philadelphia, Pa. 
Ww 
Wachtel, Ben, - Parker Pen Co., 
Janesville, Wis. 
Wachtler, John A., Omaha Print- 
ing Co., Omaha, Nebr. 
Waddy, "Woodson P., Everett 
Waddey Co., Richmond, Va. 
Waldron, H. E., W. A. Sheaffer 
Pen Co., Fort Madison, Ia. 
Wagner, John A., Lucas Bros., 
Baltimore, Md. 

Wagner, K. E., Otto Wagner 
Store, Freeport, Ill. 

Wagner, Miss Margaret, Otto 


Wagner Store, Freeport, Ill. 
Wagner, R. A. (Dick), Type 
writers & Supplies, San Angelo. 


Texas 
Wagner, Richard B., Everybody’s 
Office Outfitters, Dayton, Ohio 


Waldner, D. D., Waldner Station- 
¥ 


ery Co., Mineola, N. Y. 
Waldron, "H. E., W. A. Sheaffer 
Pen Co., Fort’ Madison, Ia. 


Waldvogel, Walter, National Blank 
Book Co., Chicago, Ill. 


— Al, Walker Co., Atlanta, 
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Walker, A. J., Farnham Staty. & 
School Sup., Minneapolis, Minn. 


Walker, Shaw, Shaw-Walker Co., 
Muskegon, Mich. 

Walker, Wm. A., Glades Office 
Supply, Belle Glade, Fla. 

Wall, Courtney, Boorum & Pease 
Co., Chicago, Ill. 

Wallace, Ebenezer, Southern Cali- 
fornia Stationers, Los Angeles, 
Calif. 


Wallace, James A., Jasper Office 
Furniture Co., Jasper, Ind. 
Walsh, F. J., Maso Steel Products, 

Chicago, Ill. 


Walsh, Herbert J., Ace Fastener 


Corp., Chicago, Ill. 
Walters, G. K., School & Office 
Supply, Knoxville, Tenn. 
Walther, Bill, Walter’s Office 
— Co., North Platte, 
ebr. 


Waltz, John, Piedmont gies Sup- | 


ply Co., Greensboro, N. 

Ward, Hugh, Geyer’s Topics, New 
York, N. Y. 

Warden, Francis, Stuebe Printing 
Co., Green Bay, Wis. 

Ware, George T., J. T. Townes 
Printing Co., Danville, Va. 
Ware, Howard P., Autopoint Co., 

Chicago, Ill. 

Warkentin, Ted R., Southwestern 
Stationery & Bank Supply, Law- 
ton, Okla. 

Warner, Robert 
Publishing Cc., 

Wasserberger, Geo., 


D., The Gregg 
New York, N. Y. 
General Print- 


ing Co., Pontiac, “Mich. 
Waters, E. T., Waters & Waters 
Branch, St. Louis, Mo. 


Watson, Sam, H. Dorsey Douglas, 
Inc., Oklahoma City, Okla. 

Watts, Norman, Office Equipment 
Co., Louisville, Ky. 

Waugh, J. L., Halsey & Griffith, 


Inc., West Palm Beach, Fla. 
Waymire, Milton, Hoosier Sup- 
plies, Inc., Spencer, Ind. 


Weber, Homer, Cooke & Cobb Co., 
New York, t # 
Weck, W. M., Haines & Essick 


Co., Decatur, Til. 

Weihe, W. C., S. G. Adams Co., 
St. Louis, Mo. 

Weinberg, Ben, McCloy Co., Pitts- 
burgh, Pa. 


Weingaertner, M. T., Egyptian 
Stationery Co., Belleville, Til. 
Weis, Erwin T., Weis Manufac- 
turing Co., Monroe, Mich. 

Welch, Pete, W. W. Welch Co., 
Cincinnati, Ohio 

Welch, Porter S., Reliable Office 
Supply Co., Massillon, Ohio 

Welch, W. W. (Bill), W. W. 
Welch Co., Cincinnati, Ohio 

Welch, Jr.. W. W., W. W. Welch 
Co., Cincinnati, Ohio 

Wells, Otis E., Western Litho- 
graph Co., Wichita, Kans. 

Wells, Roy E., Postindex Division 
= Metal Con. Co., Jamestown, 

» 2 


Wendland, Wm. A., Engineering 
Mfg. Co., Sheboygan, Wis. 

Wentworth, W. A., F. S. Webster 
Co., Cambridge, Mass. 

Wessel, Stanley L., Stanley Wessel 


& Co.. Chicago, IIl. 

West, Wilson Marshall & 
Bruce Co., Nashville, Tenn. 
Weter, E. A., Business Equipment 

Co., Tampa, Fila. 

Weter, Edward, Yawman & Erbe 
Mfg. Co., Rochester, N. Y. 
Weygant, Geo. S., Engineering 
Mfg. Co., Sheboygan, Wis. 
Weygant, J. L., Taylor-Weygant- 


Godspeed, Duluth, Minn. 
Whalen,- John J., American Pad 
& Paper Co., Holyoke, Mass. 
Wheeler, Melville, Bainbridge, 
— & Haupt, New York, 


Whetham, William J., 
niture & Stationery Co., 
cago, IIl. 

Whetstone, Frank, Cut Bank Pio- 
neer Press, Cut Bank, Mont. 
Whidden, R. H., W. A. Sheaffer 
Pen Co., Fort Madison, Ia. 
White, J. L., The White Co., Co- 
lumbus, Ga. 
White, James W., 
tionery Co., Houston, 
White, Woods, 
Co., Chattanooga, Tenn. 
Whitehill, 

Supply, Marshalltown, Ia. 

Whitman, H. T., Whitman’s Office 

Supply | & Equipment, Fargo, 


Globe Fur- 
Chi- 


Al Jones. Sta- 
Texas 


Whitman, Wallace, The State Sta- 
tioner’s, Indianapolis, Ind. 


1946 


November, 


Office Equipment 


Hundreds of New Creations 
in LUCITE... by ALMAC 


EVER READY 
1947 
CALENDAR 
and LUCITE BASE 






5 
MODELS 





No. Size List Price 
347 3x5 2.50 
747 4x63, 4.00 
847 5x8 5.00 
777 Fountain pen 4x63, 6.00 
111 Fountain Pen 3x5 3.95 


Liberal Discount 


LETTER TRAY 
NO. 8 


A clear crystal LUCITE 
Letter Tray. Letter or 
Legal size, attractive, 
useful addition to any 
desk in either office or 
home. 





Write for Illustrated 14 Page Catalog of Complete Line and Liberal Trade Discounts 


ALMAC PLASTICS, Inc. 


Room 504, 230 Fifth Ave. New York 1, N. Y. 








W. N., Marshall Office 
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AYCOMPTROLLER 
ACCOUNTING SYSTEMS 


DEFIES COMPARISON 


y 4 





4-IN-| PAYROLL SYSTEM 
Accounts Receivable 
Inventory Control 
Special Applications 

PROTECTED TERRITORIES to organizations 

who qualify. § ___=-e-s=_—— 

BUSINESS SYSTEMS CORPORATION 
92 Liberty St. Dept.N, New York 6, N. Y. 









fn 


TUBULAR Coin WRAPPERS 


Stationers! It's your Line—Exclusively! 








“Steel-Strong” Products are sold through 
Stationers and Office Supply Dealers only. 
We have no retail salesmen to pirate your 
customers and cash in on your missionary 
work. 


Write for liberal discounts and sales help on: 


Lead Seals 


Coin Wrappers Seal Presses 


s 
ie dene Teller’'s Moisteners 
Currency Ba Manual Coin Counters 
Draw String = Currency Racks 
Metal Clasp Bags Wrapper Cabinets 
Night Depository Bags Sorting Trays 
Linen Shipping T Coin Storage Trays 


ags 
Dewner Change Trays 








HANNIBAL, MO. 


THE C. L. DOWNEY CO. 
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Whiteside, G. W., Parker Pen 
Lo., Janesville, Wis. 

Whitesides, Y., Gunn Furni- 
ture Co., Grand Rapids, Mich. 

Whiting, James E., Wh'ting Press, 
Inc., Rochester, Minn. 

Whiting, Wnm., Journal-Chronicle 
o., Owatanna, Minn. 

Wilcox, Leonard, Roberts Print- 
ing & Staty. Co., Hutchinson, 
Kans. 

we. Ben, Brown Book Co., 


Asheville, - 
Wileden, Robert, Franklin De- 
Lansing, Mich. 


Kle‘ne Co., 
Wileden, Robert J., Franklin De- 
Kleine Co., Lansing, Mich. 
Wiley, Marshall A., General Pen- 
cil Co., San Francisco, Calif. 
Wilkerson, George, Smead Manu- 
facturing Co., Hastings, Minn. 
Wilkerson, R. E., R. E. Wilker- 
son Co., Jacksonville, Fla. 
Wilk'ng, H. C., B-C D Equipment 
Co., Detroit, Mich. 
Wilkinson, Alvin D., Wilkinson’s, 
Kewanee, III. 

Willander, Bernard, Thomas Groom 
Co.. Inc., Boston, Mss. 
Willenborg, Frank G., Willenborg 

Staty. & Prtg. Co., Cincinnati, 


Wiliamee, F. A., Yawman & Erbe 
Mfg. Co., Rochester, N. Y. 
Williams, Albert W., Stationers 
Guild of America, Philadelphia, 


a. 

Williams, Clayton L., Ryan & 
Williams, Inc., Buffalo, 'N. vi 
| Williams, F."C., Yawman & Erbe 

Mfg. Co., Rochester, a 

Williamson, Edward J., Elmer 

Krumw'ede & Associates, Chi- 
cago, Ill. 

Williamson, J. H.. Acme Visible 
Records, Inc., Chicago, III 
W'lson. Clifton, Wilson Stationery 
: . Houston, Texas 
H. R., Horder’s, Inc., 

Chicago, Ill. 

Wilson, J. B., Manufacturer’s Rep., 

Charlotte, 

Wilson, Jack. Ace Fastener Ltd., 

Montreal, Canada. 

Wilson, Oscar M., Mittag & Vol- 
ver, Inc., Park Ridge, N. J. 
Wiltrout, R. E., La‘rd’ Office 
vas Co., Charleston, W. 


Ro L. P., General Pencil Co., 
Tersey City, N. J. 

Wingert, Ir., L. P., Defiance Sales 
Corp., St. Louis, Mo. 

Wingert. W. H.. General Pencil 
Co., Chicago, Ill. 

Wintrich, W. T.. ACCO Products, 
Inc., Long Island City, N. Y. 

Wirtshafter, Wm., Wirtshafter’s, 
Tnc., Cleveland, Ohio 

Witteen. L. H.. Sm'th & Butter- 
field. Evansvi'le, Ind. 

Wittstein, H. H., Columbia Steel 
Equipment Co., Cincinnati, Ohio 

Wohbber, Ed, Wobbers, Inc., San 
Francisco, Calif. 

Wolcott, George. Wilson Jones 
Co,, Chicago, Il. 

Wolf, Calvin A., Mayer-Schairer 
Co., Ann Arbor, Mich. 


Wolf, Milton, Zephyr American 
Corp., New York, N. Y. 

Wolfe, Robert F., Robert F. Wolfe 
Co., Freemont, Ohio 

Wonders, Samuel D., Carter’s Ink 
Co., Boston, Mass. 

Wood, R. N., Esterbrook Pen 
Co., Camden, N. J. 

Wood, W. H. “Bill,” Wood Office 
Supply Co., Norfolk, Va. 

Wood, Wiley, Story-Wright, Tyler, 
Texas 

Woodburn, Charles R., Russell 
Stationery Co., Amarillo, Texas 

Woodhouse, Jr., W. T., Wood- 
house Stationery Co., Washing- 
ton, 

Woodruff, Stan, Weis Mfg. Co., 
Haddonfield, N. 3. 

Woodworth, Harmon H., Rand 
McNally & Co., Chicago, Ill. 

Wray, Geo. B., Jasper Office Fur- 
niture Co., New York, N. Y. 

Wren, Jr., J. L., The House of 
Wren, Ok'ahoma City, Okla. 

Wright, G. B., Parker Pen Co., 
Janesville, Wis. 

Wr'ght, Johnny, Story-Wright Co., 
Tyler, Texas 

Wright, Sr., Robert E., Cushman 
& Dennison Mfg. Co, New 
York, N. Y. 

Wright, Thomas H.,_ Rite-Rite 
Mig. ie Chicago, Ill. 

Wrobel, L. H., Compco Corp., Chi- 
cago, Ill. 

Wuebo'd. Walton J., H. Wueb- 
bold & Co., Hamilton, Ohio, 
Wyatt, John S., john S. Wyatt 
Office Supply Co., Nacogdoches, 

Texas 

Wver, Charles A., A. W. Faber, 
Inc., Newark, N. 
Wyrick, Mgt tei T. Wyrick & 
Co., Greensboro, nN. ¢. 


Yager, Harry, David Kahn, Inc., 
North Bergen, N. J. 

Yates, Joseph F., Yates & Harring- 
ton, New Haven, Conn, 

Yates, Stan, Yates, Burns & Har- 
ris, Detroit, Mich. 

Yokley, Jr., John, John Yokley 
Co., Nashv'l’e. Tenn. 

Young, A. W., Old Town Ribbon 
& Carbon Co., Brooklyn, N. Y. 

Young, Alex E., Orlando Office 
Supply Co., Orlando, Fila. 

Young, J. E.. McWhorter Young 
Inc., San Jose, Calif. 

Young, Ralph L., Lynn B. Emery, 
Inc., Detroit, Mich. 

Young, Robert G., Lowman & 
Hanford Co., — Wash. 


Zachs, J., C-Thru Ruler Co., Hart- 
ford, a 
Zagel, S. J+ Compco Corp., Chi- 


Zeller, Frank, Des Moines Station- 
ery Co., Des Moines, Ia. 

Zarling, Herbert, G. E. Stimpson 
Co., Worcester, Mass. 

Zerbe, Ed. H., Burkhardt Co., De- 
troit, Mich. 

Zonk, M. E., Rockwell-Barnes Co., 
Kansas City, Kans. 


Ladies’ Registration 


A 

Abrams, Mrs. Albert B., New 
York, N. Y. 

— Mrs. F. K., St. Louis, 


| Addington, Mrs. R. L., Wabash, 


Aggerholm, Tune, Fargo. N. D. 
— Mrs. B., Providence, 


Aigner, Mrs. Al., Chi-?go, Tl. 
Aigner, Mrs. G. J., Chicago, IIl. 
—_. Mrs. C. W., Youngstown, 


hio, 
Allen Mrs. E. M., Nashville, 
Tenn. 
Allen, Mrs. W. B., Chicago, IIL 
Anderson, Mrs. Birch, Godsen, 


Ala. 

Ashley, Mrs. E. Russell, Bridge- 
ton, N. J. 
Atwood, Mrs. Harold O., New 
York, N. Y 


B 


Balaban, Mrs. S. Allan, Detroit, 
Mich. 

| Bansemer, Mrs. L. T., Milwau- 
kee, Wis. 

Barger, Mrs. Gladys H., Cedar 
Rapids, Ia. 
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Barkley, Mrs. June, Chicago, III. 

Barkley, Mrs. Myrtle, Chicago, IL 

Bartens, Mrs. Alex J., St. Louis, 
Mo. 


Bass, Mrs. D. J., Chicago, II. 

aoe Mrs. Avert, Chicago, 
Beeknian, Mrs. R. E., Medina, 
Ohio. 

Peeler, Mrs. B. L., Chicago, IIl. 

Bengston, Mrs. Thure, New BEri- 
tain, Conn. 

Benner, Mrs. Don H., Grand 
Rapids, Mich. 

Berchtcld, Mrs. N. H., Santa Fe, 
N. M. 

Berglund, Mrs. Arnold E., Minne- 
apolis, Minn. 

Berol, ap E. Albert, New York, 
N. 


Berry, Mrs. C. H. (Jack), St. 
Paul, Minn. : 
Biggs, Mrs. Eugene I., St. Louis, 
Bishop, Mrs. R. V., Cleveland, 
Ohio. 

Bittman, Mrs. H. U., Newark, 


N. :3. 
Ben, Mrs. Edwin B., Newark, 
, Madison, Wis. 


J. 
Piied, Mrs. I eo 
, Orlean, N. Y- 


Blum, Dorothy 


November, 1946 
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AUTOMATIC SELF-FEEDING CARD-SIZE DUPLICATOR model A-2 
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It’s here! The new, streamlined PRINT- 
O-MATIC .. . full of postwar engineering 
refinements . . . sparkling with new eye- 
appeal. It’s destined to be one of the fastest 
selling profit-makers on your list. 
Remember, it’s the only automatic, self- 
feeding, adjustable card-size duplicator at 
this low price. 


Retails $1350 COMPLETE 


for only WITH SUPPLIES 
Write for details 


THE PRINT-O-MATIC CO. 


Merchandise Mart, Chicago 54, lil, 
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—THE PASSER CLICKS! 


PERFECT pass into the receiver’s hands for a Every box of Flagship incorporates an unbeatable 


nice gain! combination of exclusive features and sales clinchers 
which smother competition. The modern packaging, 


But the passer can click only if supported by perfect special imported tissues and advanced ink formulas 


teamwork. Your carbon paper sales, too, can register make Flagship a winner. In appearance, in_per- 


consistent impressive gains in volume, sales and formance, and in price, here is the carbon to score 


profits when backed by the support of the world’s in your territory with sales today and tomorrow. 


finest carbon paper — Allied’s great new Flagship Begin to profit now with Flagship. Write for free 


Brand. samples and full details today! 





RINGS THE SALES BELL 


CLEANER TO HANDLE Flagship is 
easier to collate, is crisp and clean. Fine 
pigments perfectly blended, combined 
with specially treated tissues, bring a 
new ease to manifolding work. 

EASIER TO ERASE Clean erasures with 
LONGER WEAR Imported papers and no telltale smear is another Flagship 
tough pigments, plus actual metallic feature made possible by advanced ink 


HERE’S WHY 


NON CURL Flagship is not affected by 
weather conditions—moisture, dryness, 
heat or cold. The exclusive metallic 
back, better tissues and finer inks make 
it lie flat, always ready for instant use. 








formulas and exclusive processing 





plating and treatment of the back, in- 
sure a carbon which resists stenciling 
thru and produces excellent copies long 
after ordinary carbon is worn out. 


FINER COPIES Clean, perfect impres- 
sions from first letter to last are insured 
by new and improved ink formulas and 
the most modern manufacturing tech- 
niques. 


methods. 

BETTER LOOKING The attractive nau- 
tical motif in full color on the box and 
the beautiful design of the silver colored 
sheet give Flagship a distinguished ap- 
pearance 

GREATER ECONOMY Its popular price 
combined with superior performance 
offers every buyer and user top quality 
at lower cost. 


AND FOR DISTINCTIVE LETTERS—ALLIED’S ECHO TYPEWRITER RIBBONS. 
THE IDEAL COMPANION TO FLAGSHIP CARBON. 





ALLIEN 


CARBONS & RIBBONS 
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ALLIED CARBON AND RIBBON MANUFACTURING CORPORATION 
165 DUANE STREET 


NEW YORK 13, N. Y. 


November, 


Manufacturers of Quality Carbon Papers and Inked Ribbons for 38 Years 


1946 
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Boone, Mrs. Maurice J., Louis- 
ville, Ky. 

— Mrs. M. W., Chicago, 

i 
a. 

Bowen, Mrs. M. C., Plant City, 
Fla. 


Herbert I., 


Boswell, Mrs. Roanoke, 
V 


Bowen, Mrs. Plant 
City, Fla. 

Boyer, Mrs. Ken, Toledo, Ohio. 

Boyd, Mrs. Omar E., Los Angeles, 


Calif. 


Plaines, Ill. 
Brant, Jr.. Mrs. H. H., Miami, 


James E., Des 


Bread, Mrs. A. V., Monroe, La. 

Bristoll, Mrs. B. J., Des Moines, 
Ia. 

Broaddus, Mrs. Beatrice E., 
Bartlesville, Okla. 

Brockwell, Mrs. L. M., Memphis, 
Tenn. 


Brosk, Mrs. Harold, Kenosha, 
Wis. 
Brown, Mrs. Don F., Lincoln, 
Nebr 
Brown, Mrs. Louis M., Brook- 


lyn, N. Y. 
Bruhn, Mrs. E. H. Burlington, 
Vt. 

Buckwalter, Mrs. Paul B., Hol-- 
yoke, Mass. 

Bulger, Mrs. Tom, New York, 


- : 
Burgdorf, Jr., Mrs. Geo. P., Louis- 
ville, y. : 
Burnett, Mrs. R. C., Indianapolis, 


Ind. 
Burns, Mrs. D. L., Mansfield, 
Ohio. 
Burns, Mrs. Tom, Mansfield, Ohio. 
Burst, Mrs. F. C., Indianapolis, 
nad. 
Burst, Miss Linda Lou, Indian- 
apolis, Ind. 
Buff B., 


Burtis, Mrs. 
Okla. 


Clinton, 


Cc 


Camp, Mrs. R. B., Atlanta, Ga. 
Campbell, Mrs. R. D., Chicago, 
Til. 
Caracci, Mrs. Hilda M., New 

Tan, WN. Y¥. 
Carr, Mrs. Carroll M., Jackson, 


ss. 
Carr, Mrs. Edward W., Wilmin- 
ton, Cc 


Carrow, Mrs. A. M., Houston, 
Tex. 

Caswell, Mrs. Ted, Cambridge, 
Mass. 

Cermack, Mrs. Blanche, Chicago, 
Ill. 

Christion, Dorothy, Cincinnati, 
Ohio. 


Christenson, Mrs. D., Sioux Falls, 
S 


is 
Clegg, Mrs. Wm. C., San An- 
tonio, Tex. 
Cockrell, Mrs. Joe L., Austin, Tex. 
Cody, Mrs. C. F., Dubuque, Ia. 
Cole, Mrs. B. V., Richmond, Va. 
Cole, Mrs. S. M., Chicago, IIl. 
Conklin, Mrs. Charles C., Spring- 
field, Mass. 
Conklin, Mrs. D. B., Chicago, IIl. 
Conlon, Mrs. J. E., Chicago, Ill. 
Consodine, Nada, Kansas City, 


oO. 
Consodine, Mrs. Chas. G., Indian- 
apolis, Ind. 
Constantine, Mrs. Tulsa, 
Okla. 
Cooley, Mrs. Parle, Glenview, IIl. 


Geo., 


Cooke, Mrs. Norma E., Salem, 
Ore. 
Cooper, Mrs. Betty, Chicago, IIl. 


Cooper, Mrs. F. S. Coraopolis, Pa. 
Cormack, Mrs. Geo., River For- 
est, Il. 

Cornish, Mrs. I. R., 
Ill 


Cox, Mrs. W. H., Chicago, III. 
Cramer, Mrs. R. A., Kansas City, 


Elmhurst, 


o. 

a4 Mrs. Thomas, McKeesport, 
a. 

Crowl, Mrs. L. S., Toledo, Ohio. 


Crowley, Mrs. Robert, Kansas 
City, Mo. 


D 
Dahl, Mrs. Harold E., Tacoma, 
Wash. 
— Mrs. Ernest L., Chicago, 
D’Armon, Mrs. A. J., Chicago, 
Dalton, Mrs. W. J., Park Ridge, 


Davies, Mrs. John R., Philadel- 
phia, Pa. 
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Davies, Mrs. R. W., Minneapolis, 


Minn. 
Davies, Mrs. Geo. P., Indian- 
apolis, Ind. 
Davis, Mrs. Charles E., Portland, 
re. 
Davis, Mrs. R. S., Lima, Ohio. 
Davison, Mrs. James H., Los 


Gatos, Calif. 
De Lemos, Mrs. W. B., Mont- 
gomery, Ala. 


Dell, Mrs. Garry E., Hartford, 

Conn. 
Dement, Mrs. W. I., Jackson, 
Miss 


Denny, Mrs. Gayle M., Lexing- 
Ky. 


Harry C., Cincinnati, 
Ohio. 

Didde, Mrs. Carl, Emporia, Kans. 

Dillon, Mrs. M. A., Chicago, Ill. 


Downey, Mrs. Leo, Brooklyn, | 
| ee a 


Downs, Mrs. Fred, Tulsa, Okla. 

Downs, Miss Gloria, Tulsa, Okla. 

Douglas, Mrs. H. Dorsey, Okla- 
homa City, Okla. 

_——" Mrs. Harry E., Chicago, 

Dresser, Mrs. Malcolm, Cam- 
bridge, Mass. 

Duerr, Mrs. W. E., Detroit, Mich. 

Duke, Mrs. Earl K., Wichita, 
Kans. 

Dunnett, Mrs, Geo. C., Rockford, 
Til. 


E 


Edelhoff, Mrs. Arthur S., 
City, N 


Jersey | 


Eisemann, Mrs. Al., San Antonio, | 


Tex. 

Eldridge, Mrs. W. E., New Or- 
leans, La. 

Ellman, Mrs. M. A., 
Mich. 

Elzey, Mrs. R. S., Elyria, Ohio. 

Emery, Mrs. Lynn B., i 
Mich. 

Espe, Mrs. Lyle D., Sioux Falls, 
S. Dak 


Detroit, 


. Dak. 
Evans, Mrs. W. J., Kansas City, 
Mo. 


F 

Fargo, Miss D. M., Culver City, 
Calif. 

Farr, Mrs. Albert E., 

: Gerald M., Blooms- 
bury, N. J. 

Fehl, Mrs. W. H., Pittsburgh, 
Pa. 

Feibusch, Mrs. E., New York, 

= 


Holyoke, 


nN. 
Fellowes, Mrs. Folger, Chicago, 


ll, 
Fellowes, Mrs. John E., Chicago, 
Ill 


Fenske, Mrs. E. O., New Ulm, 
Minn. 

Fernyak, Mrs. C. S., Mansfield, 
Ohio. 

Fisch, Mrs. Mannie, Los Angeles, 
Calif. 

Fiske, Mrs. Paul D., Dallas, Tex. 

Fitzgerald, Mrs. E., Chicago, IIl. 

Follin, Mrs. Marion V., River- 
side, Ill. 

> Tae Mrs. Arthur, Anderson, 
nd. 


Foote, Ora G., Orlean, N. Y. 


Detroit, | 


Ford, Jr., Mrs. John, Omaha, 
Nebr. 
Frederickson, Mrs. R. F., Nor- 
mal, Ill. 
Frisbie, Mrs. Horton R., Port- 
land, Me. 
Fritsch, Mrs. L. H., St. Louis, 

° 
Fuller, Mrs. D. G., Memphis, 
Tenn. 
Fulton, Mrs. Jeffie, Houston, | 
Tex. 

G 


Garner, Mrs. 


W. W., Grenada, 
Miss. 
Garrigan, Mrs. Al. J., Springfield, 


hio. 


Garrison, Mrs. E. A., Parkersburg, 
WwW. V 


.. 

Geiger, Mrs. Geo. H., 
worth, Kans. 

a Mrs. M. A., New York, 


Leaven- | 


Gilbert, "Mrs. John A., Chicago, 


Gill, Miss Dorothy W., Milwau- 
kee, Wis. 

Gingland, Mrs. Richard B., Chi- 
cago, : 

Glasgow, Mrs. O. E., Oklahoma 
City, Okla. 


November, 1946 



















feo products are in- 
creasingly important to 
dealers who carry the best 
in office supplies. Graffco 
signals and maptacks never 
forget. A reminder to check 
your stock. 

GEORGE B. GRAFF 

COMPANY 


54 Washburn Avenue 
Cambridge 40, Mass. 


THREE SIZES 


fo) amo) 1 3 _t Se 


13g -13%, -2 OFFICIAL” 
DIAMETERS - RAE SEA 


he" OF FICIAL” 
POCKET SEAL 
THE SEAL THAT GETS THE BUSINESS 


STANDARD WITH LAWYERS, NOTARIES 
& CORPORATIONS ALL OVER THE WORLD 


Here is the seal that gets you the seal business, 
and no mistake, The only seal of its kind on 
the market, it is patented to give you an exelu- 
sive product, free from competition. This seal 
has rendered the old-fashioned, cumbersome 
lever seal press entirely obsolete. Sell it to the 
customers we bring to your store through 
national advertising. 
WRITE FOR DEALERS PROPOSITION 


Meyer ¢ Wenthe 
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Sold right. 


2 


EXCLUSIVELY for 
DEALERS “- STATIONERS 


Complete details on request 


ALLEN & COMPANY 


DEPT. M 
11-13-15 VANDEWATER ST. 
NEW YORK 7, N. Y. 





CARBON PAPERS 
TYPEWRITER RIBBONS 


Made right — Priced right — 
Here’s a ribbon 
and carbon proposition you 
can turn into real profit. 
You can always count on our 
cooperation. 

















CHARLES 


DOPPELT and CO. 
2024-26 S. Wabash Ave., Chicago 16, Illinois 


Makers of DOPP-BILT business cases, DOPP-KIT utility 
cases and the DOPP-BILT Air-traveler. 


A Name 
That Means 
Fine Leather Goods 
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Glasner, Mrs. J., New York, N. Y. 
Glenn, Mrs. Wm., Brooklyn, N. Y. 


| Goff, Mrs. Bernice, M>-dison, Wis. 


Goff, Mrs. Wm., Atlantic City, 


N. J. 
| Golon, Mrs. Stanley E., Holyoke, 


Mass. 
— Mrs. L. C., Chicago, 
Il 


| Gram, Mrs. Elizabeth, Chicago, 
Ill. 


Grayson, Mrs. Ben, New York, 
N. Y 


Grayson, Mrs. Herbert S., New 
30th, E> 

Green, Mrs. J. Z., Lexington, 
N. C. 
Gregory, Mrs. Keith, Dalton, Ga. 
Gregory, Mrs. M. A., Los Angeles, 
Calif. : 
Greeory II, Mrs. W. B., Detroit, 
Mich. 

Grible, Mrs. S. L., Minneapolis, 
Minn. 

Grieve, Mrs. R. P., San Antonio, 


Tex. 

Griggs. Mrs. H. Humphrey, Bell- 
ingham, Wash. 

Gvien, Mrs. C. D., Vicksburg, 
Miss. 

Grnloc-e, Mrs. Howard, Wayland, 


Gustafson, Mrs. A. B., Duluth, 
Minn. 


H 
He", Mrs. B. K., Jacksonville, 
Fila. 
Hamilton. Mrs. W. C., Wichita, 
Falls, Tex. 


Hamm, Mrs. L. W., Fargo, N. 
Dak. 
Hammond, Mrs. Ray L., Holyoke, 


Hanover, Mrs. Don C., Sturgis, 
Mich. 

Hansell II, Mrs. Morris E., New 
Orleans. La. 

Harcen, Mrs. 
Minn. 

Hanson, Mrs. John D., New Or- 
leans, J a. 


E. M., Minneapolis, 


| Hanson, Mrs. V. A., Sioux Falls, 


S. Dak. 
Hardcine, Miss Sue, Houston, Tex. 
Hardwick, Mrs. J. C., Greenwood, 
Mics, 


Harper. Mrs. W. R., Albuquerque, 
N. M. 
Hasbrouck, Mrs. Ralph, Nampa, 


Ja. 

Hatten, Mrs. A. M., Klamath 
Falls, Ore. 

Hausam, Mrs. Lee, Hutchinson, 
Kans. 

Hav. Jr., Mrs. J. B., Hastings, 
Minn. 


Hesly, Mrs. E. B., Santa Fe, 


Healy, “Mary, R., Washington, 
Dp. & 

Heck, Mrs. R. W., Chiceen, Il. 
Hern, Mrs. John W., Chicago, 
Til. 

Hintz Tr, Mrs. Wm. G., Read- 
ine, Pa. 

Hirdler. Mrs. Fthel M., Hunting- 
ten Pk., Calif 

Hoelscher, Mrs. Louis H., Buf- 
fain, N. V 

Hofman, Mrs. H. J., Hastings, 

He-e, Mrs. Wm., Youngstown, 


Heley, Mrs. C. C., Des Moines, 


Helt. Mrs. Geo., Ft. Madison, 
Wis. 
Hever, Mrs. Olive B., Chicago. 
Til. 
Hevkins, Mrs. Arthur, Dallas, 


Tex. 
Horder, Mrs. H. G., Chicooo, TM. 
Horr, Mrs. C. B., Chicaeo, Jil. 


| Howard, Mrs Grant, Tucson, 
Ari. 

Hewell, Mrs. C. H., Chattanooga, 
Tern. 

Howell, Mrs. T. P., Chattanooga, 
Tenn 


Huber, Mrs. CGeo., Chicago, III. 


Hucke, Mrs. Chas. H., Atlanta, 
Ga. 

Hudson, Mrs. Jeff B., Dothan, 
Ala. 

Hudson. Mrs. M. Scott, Musko- 
gee, Okla. 

Huggins, Mrs. Miller J., Ander- 
son, Ind. 


Hughes, Mrs. Frank W., Chicago, 
Ill. 
I 


Irvine, Mrs. J. C., 
Canada. 


Winnipeg, 
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sg Mrs. B. A., Cedar Rapids, 

a. 

Itkins, Mrs. Ben, New York, 
ie 


J 
Jackson, Mrs. L. Craig, Hannibal, 
Mo. 
Jaffe, Mrs. Leon, New York, 
N. Y 


James, Mrs. Fred W., Youngs- 
town, Ohio. 

Jason, Mrs. Sam, Montreal, Can- 
ada. 

Jerue, Mrs. Sterley, St. Paul, 
Minn. 

Just, Mrs. Eldon, Chicago, IIL. 


K 

Kautz, Mrs. John I., Indianapolis, 
Ind. 

Keeling, Mrs. E. A., Jamestown, 
ie 

Keeney, Jr., Mrs. D. L., Dallas, 
Tex. 

— Mrs. P. M., Chicago, 
ll. 

Kemp, Barbara L., Jersey City, 
N 


ae 

Kemske, Mrs. R. W., New Ulm, 
Minn. 

Kendrick, Mrs. C. R., Denver, 
Colo. 

Kern, Mrs. Jack C., Dallas, Tex. 

Kerns, Mrs. J. J., Dallas, Tex. 

Kickels, Mrs. Gordon, Chicago, 
Ill. 

King, Miss L. M., Morristown, 
Tenn, 

Kissack, Mrs. Elmer R., Scotts- 
blutf, Nebr. 

Klebba, wag Edward J., Royal 


Knapp, Mrs. C. J., Waterloo, Ia 

Kohn, Mrs. Harry J., Detroit, 
Mich. 

Kongsvick, Mrs. Floyd G., St. 
Paul, Minn. 

om Mrs. Elmer, Chicago, 
Il. 


L 
Landes, Mrs. J. D., Kansas City, 
LonGgraft, Mrs. R. F., New York, 
m2 Tints: J. A., Kansas City, 
Mo 


Lanston, Mrs. Wm. J., Detroit, 
Mich. 

Larson, Mrs. Fred B., Milwau- 
kee, Wis. 
Latsch, Mary Jo, Lincoln, Nebr. 
Latsch, Mrs. R. D., Lincoln, 
Nebr. 

Law, Mrs. C. H., Chicago, II. 
Laymon, Mrs. R. D., Chicago, 
Ill 


Lee, Mrs. Verle W., Chicago, Ill. 
Lennartson, Mrs. W. S., Chicago, 
Ill 


Leidigh, Mrs. Ralph, Pueblo, Colo. 

Leland, Mrs. P. Sandusky, Ohio. 

Lessard, Mrs. E. J., St. Louis, 
Mo. 

Linden, Mrs. Hy, Chicago, IIl. 

Lipner, Mrs. W. C., Chicago, IIl. 

Lockett, Mrs. Jack C., Chicago, 
Ill. 


Iong, Mrs. C. M..: Miami, Fla. 

Love, Mrs. John, Brooklyn, N. Y. 

Lukens, Mrs. Chas. W., Philadel- 
phia, Pa. 

Lydiard, Mrs. J. F., Chicago, IIl. 


M 


MacDougall, Mrs. D. A., Kansas 
City, Mo. 

Maish, Jr., Mrs. R. A., Chicago, 
Ill 


Malatesta, Miss Clara F., Chi- 
cago, , 

Maneval, Mrs. Ralph V., Wau- 
conda, IIl. 

Manning, Mrs. E. R., Chicago, 
Ill. 


Mann, Mrs. O. D., Houston, Tex. 

Marshall, Mrs. John A., Kansas 
City, Mo. 

Martin, Mrs. A. R., Mobile, Ala. 
— Mrs. Earl B., Chicago, 
Matthews, Mrs. Fred Anderson, 
Ind. 


. Va. 
Mayton, Mrs. Dewey, Ft. Worth, 
Tex. 
McClure, Mrs. Frank C., Spring- 
field, Mo. 
McGraw, Miss Anna, Cumberland, 
Md. 


May, Mrs. Harry R., Beckley, 
WwW 
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VAN DYKE ‘‘LIGHTS THE WAY”. . 
To Bigger Fluorescent Volume! 


In portable fluorescent too, there's the Right Com- 
bination and VAN DYKE'S new Model 2000 has 
that combination for certain popularity. It's an all- 
metal lamp with solid bronze appointments and pen 
rest. Naturally it has an adjustable shade which is 
scientifically designed to provide the maximum 
light. Here is a portable fluorescent attractive 
enough for any executive's desk—yet economical 
enough for clerical or student use. Remember . . . 
it's the VAN DYKE No. 2000—the all-purpose 
lamp—the outstanding fluorescent value in the 
country. 


No. 2000—18” 


21ST. AND ROCKWELL STS. 


OFFICE APPLIANCES, November, 1946 


fluorescent tube 
EA. LIST $44 °° 


(Tube Extra) 


VAN DYKE INDUSTRIES 





It’s Fluorescent 


It’s Van Dyke 


CHICAGO 8, ILLINOIS, U.S.A 
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Off to a GOOD START in BUSINESS e 


Teamed with an INDIANA DESK, the 
young man entering the business world is 
off to a good start. Every beginner should 
be grateful for the "right props" and cer- 
tainly his own desk is the outstanding fea- 
ture of his new environment. INDIANA 
DESKS possess those qualities that con- 








tribute towards more efficient desk work 
... that set the stage for business success, 
Indiana Desk Company is proud of its abil- 
ity to provide so many desks that will serve 
not only the beginner in business but also 
those men that have reached the pinnacle 
of success. 


INDIANA DESK CO. 


MEMBER WOOD OFFICE FURNITURE INSTITUTE 


JASPER, INDIANA 
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MclIlwain, Mrs. J. E., Miami, 
a. 

Mills, Mrs. J. W., Sheridan, we 
Milne, Mrs. R. G., Chicago, Ill. 


a Mrs. E. J., St. Louis, 


Mixter: Mrs. C. F., Sioux Falls, 
S. Dak. . 
Monroe, Mrs. H. E., Huntsville, 
Ala. 

Moreland, Mrs. Ray S., Kansas 
City, Mo. 

Morgan, Mrs. Herbert, Portland, 
Ore. 

Morgan, Mrs. L. E., Kansas City, 
Mo. 

Moses, Mrs. Cecil, Little Rock, 
Ark. 

Muhn, Mrs. J. H., Toledo, Ohio. 
Murray, Mrs. Allen, N. Tonawan- 
da, 

N 

Naylor, Mrs. W. R., Little Rock, 
Ark. 

Weer, Mrs. J. E., New York, 

=; 

Sania, Mrs. R. M., Salem, 
Ore. 

Neusladter, Mrs. Arnold, New 


York, N. > A 
Newton, Mrs. E. L., Lander, Wyo. 


Nichols, Mrs. Harry L., Colum- 
bus, Ohio. : 
Nickel, Mrs. Walter J., Chicago, 

Ill. 
oO 
Ober, Mrs. Mary, Indianapolis, 
Ind. 
O’Callaghan, Miss Cecilia M., 
Saginaw, Mich. 
O’Connell, Mrs. R. H., Indian- 
apolis, Ind. 
O’Connor, Mrs. Grover, Wayland, 
ie 2 
O’Connor, Mrs. J. P., Spring- 
field, oO. 
O’Donnel, Mrs. Harold J., New 
Orleans, La. 
—. Mrs. W. H., Aurora, 
O'Leary, Virginia, New York, 
=. 
Oliver, Mrs. W. G., Pittsfield, 
Ortel, “Mrs. Ralph B., Spokane, 
Wash. 
Otteson, Mrs. A. R., Fargo, N. 
Dak. 
P 
Palmer, Mrs. John M., Trenton, 
_ eS 
Parrott, Mrs. J. M., Waterloo, Ia. 
Patrick, Mrs. Howard, San Fran- 
cisco, Calif. 
Patterson, Mrs. W. H., Johns- 
town, Pa. 
Paulin, Mrs. Ray A., Columbus, 
Ohio. 
Pearce, Mrs. A. Elmer, Pueblo, 
Colo. 
Pembroke, Mrs. Adrian H., Salt 


Lake City, Utah. 
Perdue, Mrs. Alex T., Pine Bluff, 
k 


Ark. 
Peters, Mrs. A. W., Battle Creek, 


Mich. 
ree. Mrs. Ralph B., Utica, 
x. 

* Miss Joan, Norfolk, Va. 

Pledge, Evelyn, W. Springfield, 
Mass. 

Pohnke, Mrs. Geo. C., Milwau- 
kee, Wis. 

Pollak, Mrs. Lud, Pocatello, Ia. 
Pomerantz, Mrs. Lester, Philadel- 
phia, Pa. 

Pomerantz, Mrs. Richard D., 
Philadelphia, Pa. 

Powell, Rose D., Oak Park, IIL. 
Price, Mrs. Herman, New York, 
ny. Ws 

R 

Ragan, Mrs. Russell, Holyoke, 
Mass. 

Randall, Mrs. Harry S., St. Pet- 
ersburg, Fla. 

Rasmussen, Mrs. Henry, Van- 
couver, Wash. 

Raveill, Joy E., Tulsa, Okla. 
Rawlins, Mrs. C. C., Albany, Ore. 
Redeker, Mrs. Geo. C., Cincin- 
nati, Ohio. 

——. Mrs. Louise, Chicago, 
“ey Mrs. Lulu, New York, 

Riegel, Mrs. Henry, Milwaukee, 

is. 

Robbins, Mrs. C. A., Rocky 
Mount, N. C. 


OFFICE APPLIANCES, 


Rockwell, Mrs. H. P., Rochester, 
ee F 

Roddy, Mrs. Joe A., Fort Worth, 
ex. 

Rohes, Mrs. Edward C., Chicago, 
Ill. 

Rose, Mrs. L. O., Chicago, Ill. 

Roth, Mrs. Charles, Dayton, Ohio. 

Ruhe, Jr., Mrs. John , Water- 
town, S. Dak. 

S 

Saxon, Mrs. Loraine Q., Dallas, 
Tex. 

Scheuneman, Mrs. Walt, Denver, 
Colo. 

Schmits, Mrs. W. B., Milwaukee, 
Wis. 

Schubert, Mrs. Larry, South Bend, | 
Ind. | 

Schumacher, Mrs. Ray V., Chi- | 
cago, Ill. | 

Schutz, Mrs. Carl M., New York, 
ie 2 

Scott, Mrs. R. C., Rochester, 
| ie 

Seal, Mrs. Galen E., Dallas, Tex. 

Seely, Mrs. A. L., Albany, Ga. 

Seitz, Mrs. Al., Dayton, hio. 

Sengbusch, Mrs. A. F., Kansas 
City, Mo. 

Seymour, Mrs. F. P., Chicago, IIl. 


Sharp, Mrs. E. R., Norwalk, Conn. 
Shaw, Mrs. 


Va. 
Shaw, Mrs. Wm., Charlotte, N. C. 
Shelpman, Mrs. E. J., Springfield, 


Mo. 

~— Mrs. Herbert L., Chicago, 
ll. 

Simons, Mrs. W. V., Miami, Fla. 


Simpson, Mrs. J. H., Philadelphia, 
Pa. 
Sinisgalli, 


Mrs. Chas. 
ington, D. C. 
Sivley, Katherine, Chattanooga, 
Tenn. 
Skagseth, Mrs. Arne, Miami, Fla. 
Skibbe, Mrs. A. R., Chicago, II. 
Sleeper, Nina, Topeku, Kans. 


Smith, Mrs. C. A., Buffalo, N. Y. 

Smith, Janice, Park Ridge, Ill. 

— Mrs. John M., New York, 
N 


Snyder, Mrs. W. B., St. Joseph, 
Mo. 

Sondock, Mrs. Ned N., Harlingen, 
Tex. 

Spencer, Mrs. Jacquilyn, Man- 
chester, Conn. 

Spencer, Mrs. Ruth J., Manches- 
ter, Conn. 

Stagg, Mrs. Thomas, Philadelphia, 
Pa. 

Stampp, Mrs. R. C., Houston, 

Stein, Mrs. Leo, Chicago, IIl. 

Stephenson, Mrs. H. R., Cleve- | 
land, Ohio. 

Sterrett, Mrs. David B., Chicago, | 
Til. 

Stevens, Mrs. L. G., Chicago, II. 

Stewart, Mrs. W. N., Dallas, Tex. 

Strafford III, Mrs. R. C., Drexel 
Hill, Pa. 

Suggs, Mrs. ad H., Dallas, Tex. 

Summerville, Norma, Akron, Ohio. | 

4 
a. Mrs. Nathan, Cleveland, 
io. 

Tate, Mrs. H. I., Columbus, Miss. 

Taylor, Mrs. Memphis, 
Tenn. 

Taylor, Mrs. Thomas A., San 
Francisco, Calif. 

Tehan Jr., Mrs. Harry, Boston, 
Mass 

Teisman, Mrs. Clarence, Grand 
Rapids, Mich. 


Thaggard, Mrs. F. B., Dallas, Tex. 
Thom, Mrs. C. A. H., Detroit, 


Mich. 

Thomas, Mrs. W. F., Findlay, 
Ohio. 

Thompson, Mrs. E. L., New York, 
N.Y. 

Thul, Mrs. M. W., Cincinnati, 
Ohio. 

Tope, Mrs. Ronald E., New Phila- 
delphia, Ohio. 

Towne, Mrs. W. B., Chicago, IIl. 

Trout, Mrs. Henry, Trenton, 
Ae 

Turner, Mrs. Julius A., Chicago, 
Til. 

V 

Valleau, Mrs. R. B., St. Paul, 
Minn. 

Vanderford, Mrs. Ben H., Mem- 
phis, Tenn. 

Van Dorn, Mrs. H. B., Jersey 
City, N. J. 

November, 1946 


V. A., Beckley, W. | 


V., Wash- | 








"U. S$." 


OFFERS 


QUALITY— PRICE — SERVICE 


On All Types of 


INKED RIBBONS 


& 
CARBON PAPERS 


Our Price List and free samples will reveal why 
several thousand wide-awake dealers feature "U.S." 
products. 

Just clip this advertisement to your letterhead and 
full details will be sent promptly . . . for prompt- 
ness is another "U.S." feature! 


for DOMESTIC & EXPORT trade 


General Offices & Plant 


U. S. TYPEWRITER RIBBON MFG. 
621-623 CHERRY STREET 
PHILA. 6, PENNA. 
Established 1595 



































@ A Glass Smooth Plastic Fibre Board 


@ Vise-like Spring Holds Papers Securely 


@ Unreservedly Guaranteed 
Furnished in the Following Sizes 


Stock PRICE 

No. Ea. Dos. Groes 
200 6%" mel” $0.50 $5.75 $67.50 
203 ea es 50 5.75 67.50 
204 9” x12%” -55 6.35 72.00 
205 9” x15%” .60 7.20 78.00 
206 ae .65 7.80 84.00 


200-203-204 packed 2 Dozen to a carton. 
205-206 packed 1 Dozen to a carton. 
Write for descriptive circular. 


SERVICE PRODUCTS, 


2035 So. Calumet Ave. ° 


Inc. 


Chicago 16, Ill. 
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FITS 
0 e E Vornado dealers now enjoy all-year sales 
and profits. For Vornado, the only true 
air circulator, is being sold for both 
winter and summer use. In summer 
for cooling ; in winter for circulating 
all the heat in the room. No more 


“hot heads” and “cold feet”—cer- 
tainly not for Vornado owners. 


GET IN ON THE 
GROUND FLOOR! 


A greet new advertising comporgn hos just 











te buy the circulator thet gives comfort 
12 months of the yeor Are You? 
Inmmediale oriuvenses 
See your distributor or write direct 
Production lines are humming De 
liverres are prompt 


SENSATION OF THE INDUSTRY 
THE O. A. SUTTON CORP 
WICHITA, KANSAS 
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NOW —FOR THE FIRST TIME 


ram Globes 


WITH THE NEW WORLD BOUNDARIES 


Commencing November Ist, Cram's 
World Globes will show the new de- 
facto world boundaries resulting from 
World War 2. 

This is it—the first major map revi- 
sion since 1939—the globe you have 


been waiting for. 
FREE: THE NEW CRAM GLOBE 
CATALOG NO. 55 


If you have not received a copy, 
or if you need additional copies, 





write us today. 


THE GEORGE F. CRAM COMPANY INC. 
730 E. Washington Street Indianapolis 7, Indiana 
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Van Horne, Mrs. A. C., Chicago, 
Ill. 


ve Mrs. R. W., Cedar Rapids, 

2. 

Voight, Mrs. Clifford C., Klamath 
Falls, Ore. 

Vondersmith, Mrs. G. P., Beau- 
mont, Tex. 

Von Ritter, Mrs. F. M., Milwau- 
kee, Wis. 


Ww 


Wallace, H. Eleanore, Los An- 
gcles, Calif. 


Whetstone, Mrs, Frank, Cut Bank, 
Mont. 

White, Mrs. J. L., Columbus, Ga. 

Whitman, Mrs. H. T., Fargo, N. 
Dak. 

Whitman, Mrs. Wallace, Chicago, 
Ill 


Wiese, Miss Alma E., Madison, 


is. 
Willden, Mrs. Robert, Lansing, 
Mich, 
Wilkerson, Mrs. Geo., Hastings, 
Minn. 
Wilkerson, Mrs. R. E., Jackson- 
ville, Fla. 
Willander, Joan, Boston, Mass. 


Walsh, Mrs. Herbert J., Chicago, — Mrs. E. J., Chicago, 
Ti 


Walther, Mrs. Bill, N, Platte, Williams, Mrs. F. C., 


Wilson, Mrs. Clifton, Houston, 


Netr. 
Warkentin, Mrs. - w- Tex. 
ton, Okla. ae ey Wood, Mrs. Wiley, Tyler, Tex. 
Wasserberg, Mrs. Gladys, Pontiac, Woodhouse Jr.. Mrs. W. T., Wash- 
Mich. ington, D. C. 
Waymire, Mrs. Mioton, Spencer, Wright, Mrs. Johnny, Tyler, Tex. 
nd. 
Waugh, Mrs. J. L., W. Palm Y 
Peach, Fla. 
Weber, Mrs. Angie, Chicago, III. Yates, Helen M., New Haven, 
Weck, Mrs. W. M., Decatur, IIl. Conn. 
Wegner, Mrs. Emery H., Fond du 


Z 


Tac, Wis. 
Wells, Grace B., Jamestown, N. Y. 
Wenner, Mrs. F., Waterloo, Ia. Zeller, Mrs. Frank, Des Moines, 
Westfall, Miss Mildred, Chicago, a. 

Il. Zerbe, Mrs. E. H., Detroit, Mich. 


———o— 
SELL AIR MAIL PAPER—IT PAYS 
(Continued from page 59) 


papers. I wish there were time at this meeting for individual considera- 
tion of these possibilities by all of our members. There are, however, 
certain obvious things which can be done immediately in the promotion 
of sales. Each outside salesman should have in his sales kit a folder 
containing samples of air mail papers with and without letterheads. 
These should be offered upon each call, tying in constantly with the 
increasing publicity which will be released by the Post Office Depart- 
ment. 

Each salesman should be familiar with the advantages of these special- 
ized papers—the fact that envelopes properly printed are much more 
certain of reaching the airplane quickly and not being delayed in flight, 
and that letterheads surrounded by an air mail design command much 
greater attention on a business desk. Salesmen should also be informed 
of the number of sheets which with an envelope can be mailed at the 
half-ounce or one-ounce rates in each weight of paper which they sell. 
Foreign rates soon to be reduced will very probably continue in the 
half-ounce bracket and it is essential that our outside salesmen have 
at their fingertips this information. In addition, I should like to recom- 
mend to our manufacturers that they mark their boxes or insert a 
printed card in each package, giving this information to the purchasers 
of air mail papers. 


New Direct Mail Possibilities 

3eside sample equipment there are the great possibilities of direct 
mail. I have already had experience with a direct mail campaign, 
utilizing air mail papers, which not only brought initial results, but which 
conducted some time ago have shown repeat sales when original stocks 
were depleted. Selected lists should be determined for this direct mail, 
dependent upon the types of customers served by each of our stores. 
But emphasis, I believe, should be placed upon good coverage of pro- 
fessional, educational, political and, in the case of Washington, diplo- 
matic outlets; selected purchasing agents of larger companies; and trade 
associations many of which exist in each of our cities and a list of 
which is available from NSA’s Washington headquarters or from the 
Department of Commerce. 

Any direct mail campaign will be greatly supplemented by work being 
carried on through other organizations. The major producers of direct 
mail are writing all of their clients, urging them to use air mail. Several 
of the large manufacturers making products particularly designed for the 
expediting of envelope stamping, are planning to circulate each user of 
their product and we, as local stationers, will have many opportunities 
of following through for sales from customers who have received direct 
mail from other sources which do not sell paper but urged the use of 
air mail at the new rate. Those of our stationers who do die stamping 
and printing can well imprint two or three of a customer’s letterhead 
while running his regular letterheads and submit 


on air mail paper 
this method which can readily result in 


personalized samples through 
sales. 

The Air Transport Association is working very closely with manu- 
facturers and dealers to supply window trimmings and other display 
material which can be used in our windows. In addition, those of you 
in cities served by individual airlines can frequently secure from them 
model planes and other fine window materials, which are especially 
attractive in consumer attention value. Nothing will be more timely 
than to have our stationery windows filled with good display material 
and air mail paper not only when the new rate starts but during the 
special National Air Mail Week. 

Why Not an Air Mail Department? 

Within our stores themselves, additional emphasis reflecting in sales 
volume can be obtained through the establishment of a small, distinct 
department specializing in air mail papers at which our store customers 
can be sold upon and instructed in the use of this merchandise. 

The Post Office Department combined with many other agencies, the 
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A PERFECT FIT: 


If you've ever lost a key and 
tried unsuccessfully to sub- 
stitute another, you know that 
there's only one key that pro- 
vides a perfect fit for any 
good lock. The right combina- 
tion is important in so many 
things and none is more essen- 
tial and dramatic than the 
right office desk to comple- 
ment the business office. 
There is something so right 
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about the way IMPERIAL 
DESKS fit into the business 
scene ... itis as if these desks 
were built with that purpose 
in mind. Remember... there's 
an IMPERIAL DESK designed 
to fit perfectly into every 
business office. Helping your 
customers select the right 
desk for his particular need is 
a sure way of winning loyal 
business friends. 

















INDIANA 


member WOOD effice furniture institute 
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Au METAL TECHNY SCOPE 








THE OUTFIT CONSISTS of the Scope Table and T Square; also a separate, 
Movable Lamp. The four legs with rubber feet are all removable. The longer 
legs may be placed on the right side thereby tilting the scope at a different 
angle for work the long way of the stencil. The T Square is provided with a 
wooden locking device which holds it tightly in position wherever set. 


The Movable Lamp is placed under the Scope and can be adjusted to bring the 
greatest light right under the working area. The Plastic Diffusion Shield 
avoids glare and does not accumulate heat. It also protects the lamp from being 
accidentally broken. 


The Seales in each side of the table ure divided into sixteenth inches and 


standard typewriter spaces for the entire length of the stencil. Scales, top and 
bottom, show regular typewriter pica and elite spaces Technys ope is 16% 


inches wide by 21% inches long. 
Price, complete with Lamp, Ball Point Stylus, $] 450 
Flexible Writing Plate and Four Manuals PE ms a A 
‘go west 
of Rockies) 


TECHNYGRAPH CO. recuny, it. 
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Air Transport Association, and some of our own manufacturers, is plan- 
ning many special events. Of these, the greatest in importance is Na- 
tional Air Mail Week October 27 to November 2. During this week we, 
as stationers, can co-operate with the postmasters in our various com- 
munities, each of whom is anxious to see the success of air mail, and to 
each of whom we can render a service through increased selling of 
specialized papers. Additional plans are under way for contests by school 
children, these to continue until May of next year. Many of us who 
are stationers in smaller communities can correlate this with Rotary, 
Kiwanis and Lions Clubs and develop a market which now is juvenile 
but which in a few years will represent a high potential to us. 

Probably at no other time in our business experience have more fea- 
tures been combined to interest the public in a product which is ours to 
sell. It is estimated that each airplane that flies is carrying an average 
of 34,000 letters. A hasty glance at 34,000 envelopes in our stockroom 
gives visual evidence of the size of a market which exists hundreds of 
times per day for many of our cities, all leading to a present grand total 
stated earlier in this talk of 2,925,000,000 letters per year. As stationers, 
I feel we want this business. Only by alertness, co-ordination with 
other agencies and smart selling can we realize fully a profitable volume 
of business from a comparatively neglected item in our stores. 





MODERNIZE—FOR PRESTIGE 


AND SALES 
By Kenneth C. Welch 


Vice-President 
Grand Rapids Store Equipment Company 
Grand Rapids, Mich. 


"88h ema HOLT of the W. A. Sheaffer Pen Company suggested to 
your general manager, Paul Burbank, that perhaps I could address 
some remarks to you on the importance of modernizing your retail out- 
lets and, through better display, taking better advantage of the traffic 
that you could create. I am very happy to have this opportunity to talk 
to you, but I also believe I should confess to you that personally I have 
never designed a commercial stationery retail outlet. Further, my view- 
point is primarily that of an architect interested in the total store, includ- 
ing its location, rather than the detail—but a very necessary detail— 
of the establishment, namely the store equipment. 

Perhaps the fact that I have never designed a commercial stationery 
store, but have designed a number of other kinds of stores might convey 
to you a few new viewpoints. I intend, after I make a few remarks, to 
solicit questions relative to any statements I may have made, or any 
other store problems which I have not touched upon. I will try to 
answer these questions to the best of my ability, and in this manner 
we can discuss matters that you might be more interested in than the 
remarks I am about to make. 


Where Are You Located? 


Not being familiar with your business, except perhaps as a customer 
of sorts, I first thought it best to investigate how many there were of 
you and, to a certain extent, where you were located. I assume, catering 
to modern business which is largely founded on facts, that you are not 
allergic to a few statistics and if you are, please let them go in one ear 
and out the other. By referring to the 1939 and 1940 census, I find 
that there were a little over 5,000 office store appliance, equipment and 
school supply dealer stores listed in the United States, producing in 
1939 over $200,000,000.00 in retail sales. Of course, retail sales have 
increased considerably since that time, but a considerable share of this 
has_been due to increased prices. 

I find that, together with the owners, proprietors and managers, you 
employ over 32,000 persons. This means that you were about three- 
tenths of one per cent of retail outlets, that you did one-half of one 
per cent of the total retail sales and that you employed about one-half 
of one per cent of those so employed in retail stores. 

As to your location, the census shows that 1,439, or 28 per cent, of 
your establishments were in the fourteen cities of the United States of 
over 500,000 population. The population in tnese cities represents 30 
per cent of the urban population of the United States, and your stores 
in those cities did a little over 42 per cent of the total sales in your 
group. There are 37 cities, including the above mentioned 14 cities, 
which are of over a quarter of a million population. They represent 
40 per cent of the total urban population of this country and in them 
you do 61 per cent of your total dollars and cents sales. This indicates 
your rather uniform dispersal in numbers relative to population, and 
to what extent your sales increase as the size of the city and concentra- 
tion of business activity increase. 

As long as we are talking statistics, it might be interesting to you 
that you are basically furnishing office supplies in the United States 
for the use of, primarily, 111% million professionals, semi-professionals, 
proprietors, executives, managers, and clerical workers, who represent 
over 19 per cent of the urban population who are over 14 years of age. 

These figures are only interesting in that they confirm the fact that 
is evident, that your market is primarily the concentrated business that 
exists in the major city and primarily in the central business districts 
of that city. While there has been a very definite trend for retail sales 
to decentralize, or move away from these large business centers because 
of our changed urban transportation habits, this trend does not, I believe, 
concern you to the extent that it concerns the general merchandise, 
apparel, furniture and home furnishings store groups. That is because 
of the logical concentration and centralization of the basic types of busi- 
ness and commerce which you serve, as compared with the, in a sense, 
illogical concentration of certain kinds of retail sales. As to your detailed 
location in central districts, we will discuss this later. 

From my limited experience as a customer in your stores, I notice 
that you carry varying combinations of what we call convenience, novelty 
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The Modern Machine 
for All-Electric Typing 








ELECTROMATIC TYPEWRITER 


INTERNATIONAL BUSINESS MACHINES CORPORATION, 590 MADISON AVE, NEW YORK 22, WY. 
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A CHAIR 
REPUTATION 


° 
Mout ! 
Jasper Chair Company Office Chairs are 
deservedly popular with dealers every- 
where because of design, construction 
and genuine comfort. Although, as every- 
one in the industry knows, material and 
labor shortages still exist, Jasper Chair 
Company is working to the limit to meet 
the needs of its customers. Best produc- 
tions standards are adhered to rigidly. 
Every number is made with the thought 


of supporting the reputation of the manu- 
facturer and the dealer. 











Sales volume still surpasses rroduction, 
but improvement in output is in the offina, 
some perhaps in the first quarter of 1947. 
You mav rest assured of our intention to 
meet all commitments for chairs as 
promptly as conditions permit. Build vour 
furniture sales around Jasper Chair Com- 
pany Chairs and you will build wisely. 





MEMBER WOOD OFFICE FURNITURE INSTITUTE 


REPRESENTATIVES: James S. Fowls, (Southern) S. H. MacDonald. (West) 
Geo. A. Litchfield, Sales Mgr. 327 Sunset Drive. North 405 Orpheum Bldg. 
St. Petersburg, Florida Seattle, Wash. 
Fred Deutsch (Southwest) W. Hi. Brown, (Chicago-Midwest) R. J. Freeman, (Eastern) 
3525 Southwestern Blvd. 6708 Glenwood Ave., Chicazco 26 383 Madison Ave. 
Dallas 5, Texas (Phone ROGers Park 3644) New York, N. Y. 


Jasper Chair Co. 


JASPER, INDIANA 
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and service goods and, for the business world especially, you fill their 
dailly, weekly, seasonal, and even lifetime office equipment needs. In 
other words, you might be called the department store for an increasingly 
efficient business world. You distribute as a service feature a great many 
packaged, standardized repeat supply items, which depend on not only 
relative values, but the service that you can render. Also, a great many 
of you apparently have developed a high degree of skill in the services 
you render in demonstrating the advantages of new kinds of office equip- 
ment and layout. This demonstration must, of necessity, be both visual 
and verbal. This type of selling is what we call service selling. You 
also sell and could sell, in my opinion, a great deal more impulse goods 
in what is mainly novelty merchandise. These are the types of goods 
which cannot be adequately described over the telephone and which 
must actually be seen by the purchaser. It might be well for a moment 
to consider further what novelty merchandise is. Its very name signifies 
that it is something new; that it is a new convenience which some 
people call gadgets; or it is a new piece of equipment entailing a method 
which has not, heretofore, existed in that particular form. Accordingly, 
to repeat, it cannot be sold over the telephone; it must be seen. 

Referring again to location, it is obvious that you must be located 
very close to the center of density of office space. It is also obvious 
from your comparatively low store sales productivity that you cannot 
be in what is an A-1 pedestrian location for general consumers’ goods 
because of the high rental. However, you should, by the nature of 
things, be very close to such a location and within easy walking dis- 
tance, and therein lies your greatest opportunity to gain increased per- 
centage of sales by putting on your best suit of clothes, This not only 
applies to the exterior appearance and your power to attract people 
through display windows and signs and good architecture, but also to 
dress up the inside of your store so that it has less of the warehouse 
appearance that so many of your stores logically have assumed in 
having to be efficiently operated. 


Problems in Store Planning 

Store planning is primarily an architectural problem and, like all 
architectural problems, it has two basic phases. First is the matter of 
efficiently dealing with economics, with engineering, and with a knowl- 
edge of physical laws. Jt has to do with a series of basic factors and 
calculations. All these things, if we take a little trouble in determining 
them and use a little common sense, can result in a rather satisfactory, 
often surprisingly noncompromising solution. 

The second phase is the matter of appearance—of beauty. As Le 
Corbusier, a great French modern architect, says, it appeals to the 
spiritual man as compared with the other phases which he says appeals 
to the economic man. Le Corbusier has greatly influenced what, in my 
opinion, is the most satisfactory business architecture that has been 
created today, as exemplified by the skyscraper for the Ministry of Edu- 
cation and Health in Rio de Janeiro, Brazil. This matter of what is 
beautiful is a great deal more controversial, of course, than what can 
be developed as efficient from the economic viewpoint. It requires a 
creative imagination and considerable more freedom of choice as to the 
elements chosen for aesthetic effect. However, with the proper profes- 
sional advice and with the injection of your own individual ideas— 
because I have been given to understand that you are a type of business 
with a high degree of individual ownership and interest—you can obtain, 
to a very high degree, both of these two basic elements, beauty and 
practicality. 

I am going to mention briefly the economic phase, or the matter of 
efficiency, first. In the designing of a department store we have de- 
veloped a planning technique based on factual data, plus experience and 
common sense, in which you might be interested. I am speaking now 
primarily from the standpoint of the plan of the retail sales area. It is 
obvious that all the services of your business must be laid out with 


the greatest care or, in other words, in your case it is very much a 
matter of practicing what you are preaching. 
Four Basic Elements of Space 
We find that any given sales area, as far as the plan is concerned 
and the relative amount of floor space consumed, can be broken down 


into four basic elements. 

The first one is the matter of circulation space, or aisles used by the 
customer and, if they are separated, the aisles used by the salesperson. 

The second one is the selling facilities, or the elements that limit your 
ability to actually sell during peak periods. You do not strain or tax 
these facilities to the extent that some kinds of stores do. You could 
use them, I believe, to better effect. 

The third element is your ability to carry stock, which is accessible 
to the salesperson for use relative to these other elements at the time 
of sale. 

The fourth is the space required for servicing the retail sale, namely 
the matter of cutting, wrapping, making change, charges, and so forth. 

There is another qualifying factor or element, namely, display, which 
is in reality combined with two of the elements mentioned above, those 
of selling and stock carrying facilities. 


Circulation Factors to Be Considered 

The matter of circulation is concerned with, first, the exterior factors 
such as the pedestrian and other traffic and the direction it is coming 
from the proper location of entrances. The disposition of the enclosing 
glass, which permits from an exterior viewpoint, a view of merchandise 
on display adjacent to this glass, of the interior of the store as a whole, 
or parts of the store, is also a part of this problem. 

The second factor is how the circulation can be planned on the interior 
to permit easy access to the further points for the convenience goods 
and to expose this traffic to the maximum amount of impulse display, 
all without unduly inconveniencing the customer. The amount of area 
devoted to this circulation, namely the width and length of the aisles, 
is a matter of properly handling the traffic peaks. If the store is in a 
good traffic location and is apt to get a great many customers at one 
time, it is evident that wider aisles are necessary in this event than 
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MAYFAIR 


Sectional Desk File . 
A new item. 





No. 101 Vertical File 


Each unit is held to adjoining unit by clasp. You can 
have as many units as you desire all held together 
as one section. Increase or diminish size of file as you 
wish. Made of steel in walnut, gray or green. Rubber 
feet on each unit. Size 11 inches in depth, 8% inches 
high, each unit 144 inches wide. Price $1.10 per unit 
less regular trade discount. Order your supply TODAY. 
A GREAT ITEM. 


MAYFAIR COMPANY 
230 W. Superior St. Chicago 10, Ill. 











ANOTHER GOOD NUMBER 





The 


LEADER AMONG 
POPULAR-PRICED 
NUMBERING. 
MACHINES 


Over a million in use in all parts 
of the world! Accurate, reliable, 
easy to handle. 3 movements: 
consecutive, duplicate, and repeat. 
Triplicate and quadruplicate may 
be substituted for duplicate at no 
extra charge. Choice of 4 styles 
of figures. Unconditionally guar- 
anteed. Roberts No. 49 is the 
number to feature as a popular 
machine at a popular price! 


IMMEDIATE DELIVERIES 


Western ASSOCIATED STATIONERS SUPPLY CO. 
Distributor 229 S. Jefferson St., Chicago 6, Ili. 


ROBERTS NUMBERING MACHINE CO. 


706 Jamaica Avenue, Brooklyn 8, New York 
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FEATURES 


1. SHEETS LIFT 
AUTOMATICALLY 
—WILL NOT JAM 
AGAINST COVER 

2. SAVES WEAR AND 
TEAR ON COVER 

3. MINIMIZES HOLE- 
TEARING 

4. FOR 1%-1%"%-2" 
RINGS. 


SHEET BOOSTER—the great- 
est improvement ever offered 
in ring book binders. Exclusive 
with Rogers—a patented idea 
making loyal customers wher- 
ever used. Fits all ring book 
binders. DON’T DELAY—In- 
vestigate this money making 
idea . . . you'll be as enthusias- 
tic as those who are already 
using our SHEET BOOSTERS 
to boost their ring book binder 
sales. 


ROGERS LOOSE LEAF COMPANY 


119 S. WELLS ST. 


CHICAGO, ILL. 











Metal. 
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THE NEWEST PEN IN THE WORLD 


Van Cleeve Fountain Pens 
with Revolving Sapphire 
Ball Point. 


A New Phenomenum... 


Perfection of 
Craftsmanship .. . 
Precision of 
Performance... 


Everlasting Beauty. Made 
in 14K Solid Gold, Sterl- 
ing Silver and Cleeveplate 
Priced to retail... 
...from $5.00 up 


Will write anywhere from 5 months to 5 years 
depending upon the frequency of its use. Opens 


and closes with one hand. Can be refilled any- 
where by injecting special Van Cleve Ink sup- 


plied in large collapsible tubes like tooth paste. 


CLEEVELANDT CORPORATION 


33 WEST 46th STREET NEW YORK 19, N. Y. 
Patents Applied 
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in the store with less traffic. This is largely a matter of judgment and 
experience. 

The matter of: selling facilities has to do, in your case, with frontage 
of counters, tables, or what you might say could be called display 


perimeter. In departmentalized accessory and apparel stores we have 








statistics which let us definitely proportion lineal-selling footage of a 
given kind of merchandise per salesperson required to handle a given 
peak at a given season. As a general rule, the greater the impulse value 
an item has as compared with the service required, the greater display 
perimeter we -provide per salesperson, and the same principle could 
definitely apply to your type of store. This matter of display we will 
discuss further when we are talking about appearance, as the two are 
obviously closely allied. 


Stock Facilities Also Merit Study 

Ihe matter of forward stock is something that can only be determined 
by you as a merchant. How often it must be and how conveniently it 
can be replenished from necessary reserve stock, what proportion you 
have of mail, telephone and outside orders, and your delivery system 
must all be carefully considered. It is evident, however, that compara- 
tively, your stock problem in relation to the three other elements is 
very much greater than in the average retail store. In this connection 
| think, again depending upon the location and rental, that you might 
to a much greater extent adapt some of the current techniques we are 
using in other types of stores. For example, instead of lining every 
available inch of wall space with shelving, carrying, where it is exposed, 
up to 60, 70, or 80 per cent of your forward stock and making your 
store, as I have said, look like a warehouse, you might use to advantage 
a so-called alcove system of stock carrying. This reduces the possible 
perimeter of display of novelty merchandise, but at the same time makes 
it a great deal more effective by concentrating the attention of the 
customer on these impulse goods and not confusing them with four, 
five and ten times the area of stock boxes and comparatively unattrac- 
tive packaged items. We have discovered through careful analyzing 
store requirements, by what amounts to front footage and cubical con- 
tents, that by taking very little additional floor area, we have been able 
to reduce walking distances and, especially in high ceiling rooms, the 
necessity of climbing ladders to reach stock above a seven-foot height. 
| believe that a better looking store with less the effect of a monkey 
cage could be possible for many of your stores. 

We feel that it is especially essential in the future to do everything 
possible to reduce direct selling costs as they apply to personnel, even if 
it takes a little more actual floor area. You can often kill the pro- 
verbial two birds with one stone—reduce operating costs and give 
quicker service. It is possible to still retain the visual impression that 
you carry ample stock of your customers’ needs, but at the same time 
you present a much more orderly and aesthetically pleasing interior 
environment. 

The matter of service space is not as much a matter of space it takes 
but a matter of high efficiency in the equipment necessary to complete 
a transaction, and its location not in a corner or way in back, but as 
close to the center of the selling activity as possible. Of course, a 
modifying factor of this is the matter of protection, including pilfering, 
and is again a matter of common sense of planning of proper visibility. 


What Does Modern Appearance Mean? 

We speak of what is really rehabilitation of old fashioned stores as 
“‘modernization’’ and I would like to discuss for a moment what the 
word “‘modern’’ means as it applies to appearance. 

There is a tremendous and apparently increasing lag between our 
architecture and our scientifically-inspired industrial civilization. This is 
due to a great many causes, 

First, there are a great many architects who, in the past, more 
artists than builders, have been more interested in copying past archi- 
tectural styles than they have been in creating a proper environment 
for contemporary needs, fully utilizing contemporary techniques, skills 
and materials. They have felt that in certain of our structures, as in the 
past ages, they had to be monumental. In the modern business world 
today this can be more detrimental than it can be advantageous because 
how many buildings do you know that are 50 years old that are not 
obsolete? The few that you might name were done by modern archi- 
tects, not by the traditionalist. The fact that we have so many of 
these structures that have not been properly charged off is one reason 
fo: the destructive blight which is a creeping disease that is destroying 
property values in city after city. 

There are other reasons for this lag or an acceptance by the public 
of a befitting contemporary architecture. One is the still prevalent desire 
for traditional homes. I contend this is partially an escape complex 
that so many of us have developed, because in our daily business lives 
we are so mixed up with machines, we spend too much of our daily 
lives traveling in machines with the primary objective of creating more 
and more machines, that when we can retire to our home life, in our 
attempt to escape from all of this, we want to bury ourselves environ- 
mentally in the good old bygone days. 

However, I do not believe that many offices or schools in the future 
will be designed by copying traditional styles—not even the top execu- 
tive office, even if he does want to go home to his Tudor or Colonial 
manor house. In his work world he has to have the last word in modern 
equipment. He wants a bright, orderly, cheerful, work-inspiring en- 
vironment. He can be shown, and now it can be conclusively proven, 
that the last word in scientifically inspired lighting can actually increase 
the productivity, well-being, and happiness of his office workers to the 
point that it is a very necessary investment from a profit standpoint. 

Accordingly, it behooves the business supply store to put on these 
modern clothes, not only to practice what you are preaching (which is 
just good business), but as a visual demonstration of the basic character 
of your business. This should be obviously a businesslike, orderly, sys- 
tematic, methodical disposition of the architectural surfaces, equipment 
and stock. There can be a sensible elimination of extemporaneous and 
distracting ornamentation. By that statement I mean an ornamentation 
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® Look for this registered 


chisel-pointed trade mark. 


Long recognized as the best, Hotchkiss chisel-pointed staples for a time 
during the war were produced only in strips of 105 each. These were known 
and packaged as No. 2 A chisel-pointed staples. 


Now the full length strips of 210 are again being produced. Order them 
by the Number 1 A chisel-pointed staples. They are packed in the typical 
Hotchkiss extra strength boxes with the characteristic red and black design 
on the cover. 

Hotchkiss 1 A chisel-pointed staples penetrate easier and work better in any 
stapling machine which is made to use standard size staples with half inch 
crown and quarter inch leg. 


Aotchless 


NORWALK, CONNECTICUT 


“PIONEERS IN ALL THAT'S BEST IN STAPLING” 
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Sp 
™ Like a steady trade wind, stencil preference blows toward Polychrome, 
and the most comprehensive explanation of this trend is the quality and per- 
formance of our products. Polychrome's fair plan enables every dealer to enjoy 
profitable and satisfactory repeat business commensurate with his efforts, be- 
cause Polychrome products do give consumer_satisfaction. These stencils are 





what you need... . 


« Clear, Crisp Copy 


POLYFILM STENCIL RIBBONS 


To perfect stencil cutting in short time. 


Comes spooled, for all popular machines. ALSO We manufacture other stencils and 

Goes a long, long way to solve your cut- ribbons, styli, duplicating inks and correc- 

ting problems. tion fluids . . . for the trade, and for 
private package merchandising. 








POLYCHROME CORPORATION 


2 Ashburton Avenue Yonkers 2, New York 
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that distracts from the merchandise or selling function. I 


good contemporary design is very much the antithesis of these things. 


Visual Effect Needs Study 


This matter of visual effect, whether it be impulse or other merchan- 
dise, or whether it be the total exterior or interior effect, starts with, 
first, the brain and then the eye, and I am going to take a moment 
to discuss this subject, because it is so basic to the full understanding 
of the matter under discussion. 

About ten days ago I attended. the annual meeting of the Illuminating 
Engineering Society at Quebec. It was one of the most enlightening 
meetings of this organization that I have ever attended. There were 
a considerable number of technical and near-technical papers read and 
illustrated that dealt with quality in lighting. The lighting industry has 
of necessity, during its development, been concerned primarily with 
quantity. It has always been a question of how much artificial interior 
light could be economically obtained, and we have heard nothing but 
the quantitative measurement, ‘‘footcandle,”’ used. However, with the 
demand for lighting exceeding the supply, as in most other things today, 
and with a great deal of scientific research telling us what quantity of 
light we should have for certain tasks, we can now logically concentrate 
on quality and use the measure of brightness, the ‘‘footlambert.’”’ That 
is the important criterion of light for seeing because we do have to have 
light to see. Brightness measured by footlamberts is what we see. We 
do not see the footcandles. Further, we have increased the efficiency of 
artificial illumination to the point where a necessary quantity for a given 
purpose can economically be produced—but it takes careful engineering 
—not just the purchase of a lot of packaged lighting fixtures and hang- 
ing them on the ceiling. 

I am not going to discuss the lighting of your retail store, as Mr. 
Potter is going to do that very ably tomorrow morning. I would like 
to discuss, however, the matter of seeing as it relates to viewpoint and 
what a person actually sees in a store if it is properly lighted, and also 
what I feel is going to be increasingly important to the future of 
modern civilization—a better quality of lighting for our work spaces, 
especially our schools and offices. 


A Dramatic Illustration of Vision 

Dr. Spencer of Tufts College, presenting at Quebec a paper jointly 
written with Professor Moon of the Massachusetts Institute of Tech- 
nology, gave a dramatic illustration of the total field of vision. She 
said, in effect, if you hold a dime at arm’s length, the coin represents 
the area, and only the area, that the eye can see with any detail. We 
see larger areas in detail by unconsciously moving this point of fixation 
over the area to be seen in detail. In addition to the small area which 
we see in detail and which is projected on the retina of the eye in a 
very small area called the fovia, we havé what we call the central field 
of vision. It is an area with a subtended arc of about 20 or 30 
degrees on each side of the central axis of vision, within which we are 
more conscious of glare and excessive brightness and color, and over 
which our eye can roam quickly and easily without moving the head 
or body. We then have, outside of this, reaching out to the total 
boundaries of our field of view, 90 degrees on each side, 80 or 90 degrees 
downward, but cut off approximately 45 or 50 degrees upward by our 
eyebrow mechanism. In this outside peripheral field, which was largely 
originally a protective mechanism, we are especially sensitive to motion 
and excessive brightness. Also, in the outermost peripheral field we are 
not sensitive to color. 

Practically all scientists have now agreed that the brightness in this 
total field of view, especiaally in work spaces, should be kept at minimum 
ratios and very much less than we have kept them in the past. We 
known in stores, and as Mr. Potter I know will show you, that if we 
want to attract attention to impulse merchandise, the merchandise must 
be at least three times as bright as anything in the near vicinity. This 
is why we light the inside of show cases and fixtures and why we try 
to produce what we call “plus lighting’? on our important open displays. 

In the office, it is going to mean a very careful relationship between 
the color and reflection factor of the office equipment itself and the total 
environment. I am sure that you are going to see a great deal published 
on this new approach in the near future and it will vitally affect the 
appearance of many of the things that you are selling. 








OUTSIDE SELLING—ITS BEGINNING 
AND GROWTH 
By Arthur King 


Manager 
Ward’s Stationers 
Boston, Maas. 


PRESUME AT LEAST one-half of this audience is in the retail 
trade and the other half are the producers of the merchandise we 

retailers sell, so that my talk this afternoon should have general interest. 

To trace the beginning of outside selling by the stationer and office 
equipment dealer, we must go back to the founding of many of the older 
retail stores in this trade, and the story is not uninteresting. 

I have attended these conventions for several years and while outside 
selling accounts for the lion’s share of any commercial stationer’s volume, 
I have found it rarely given the study which it rates. 

You who are from the older retail stores will find a parallel in the 
founding of the store I represent at this convention. 

Away back in 1865, a young man was graduated from Amherst 
College and after serving an apprenticeship, began a modest little sta- 
tionery store in a basement on Devonshire Street in the city of Boston. 
That was Samuel Ward, the founder of our present store 

For the first 40 years of its business existence, the sale of social sta 
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FULTON SPECIALTY CO. 


200 FIFTH AV., NEW VORK CITY 10.N.Y. 
FACTORY AT ELIZABETH 1, N,V. 


quick-drying...smudge-proof 


IN ANY WEATHER 


ALL-WEATHER wood block Stamp Pad, 
inked with ALL-WEATHER special Ink. 
. . . what a team! Weather conditions 
really don't mean a thing to them. 
Sharp, clean, fast-drying impressions . . . 
and pad will not warp, get sticky or 
pick up lint or dust. 



































MODEL 1, 


adjustable 
from 26 to 
38 inches 


NOW! 


That's why wise office managers insist that every 
business machine be mounted on a Karlo stand. 
It will pay you to get full details on this profit- 
able line today. Choice of models to meet every 
business need. Reasonably prompt deliveries 
are now being made. 



























SHORT of c¢/ 
Some office workers are 
tall, and some are short. 
That's one reason there's 
such a demand for Karlo 
Office Machine Stands — 
each typist can adjust her 
Karlo stand instantly to the 
exact height at which she 
can work best. That means: 
faster work, fewer errors, 
happier employees — 
greater efficiency through- 
out the office. 
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POR HECTOGRAPH WORK 


THERE’S NOTHING BETTER 





MARS and GLOBE-TROTTER 
COPYING PENCILS BY STAEDTLER 
Greatest possible copying power and density 
i of color. Strong leads, six colors. , 
GLOBE-TROTTER 
Purple (Soft and Medium) ..... No. 933 
_ MARS INTENSOR 
Red . . No. 296%. Green . No. 2967 
Blue . . No. 2966 Lilac’) No. 2969 
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ae - Brown . . No. 2970 — e 
— J. S. STAEDTLER, INC. 
= _ 53.55 Worth Strt, NewYork, NY. 
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METAL CASH BOXES 








18 gauge fire-resistant steel; paracentric lock, 2 keys; 1042" 

wide, 6” deep, 4” high; approx. shipping wt. 65 lbs. per 

doz.; $5.85 list each; 5-till removable cash tray, $1.00 each. 
(NOT A WARTIME PRODUCT) 


ALSO 
Standard No. 2 metal wastebaskets, green or brown; harp 
and stick files; metal bookends (green); metal letter racks; 
ticket punches; Sav-A-Stamp Postal Scales; Costumers; 
Genuine Zipper Ring Binders 11x8%, 1” rings with 
boosters; school supplies. 


In Stock for Immediate Delivery. 
All Prices F.0.B. Los Angeles. Liberal Dealer Discounts. 


Western Wholesale Stationers, Ltd. 
333 East Third St., Los Angeles 13, Calif. 
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tionery predominated, for office supplies, as they were then known, 
were limited to such items as bound account books, inks and pencils, 


Office Procedure Was Revolutionized 


But around the year 1900, an astonishing new American industry was 
born when the typewriter and a series of time and labor-saving devices 
appeared on the market, products destined to revolutionize office pro- 
cedure. 

(Chart I displayed.) 

It should be remembered that prior to this, business papers were of 
a variety of sizes, and were hand written; accounts were kept in bound 
books and entries were hand posted. All filing was done on arch board 
files. 

The introduction of these devices sped up office routine; they stand- 
ardized the size of business papers, and they introduced outside selling 
to the’ stationer. 

The manufacturers of these new devices, in many instances, elected 
to sell their products directly to the consumer, while others chose to 
market through the channel of the stationer. In either event, the effect 
upon the stationery stores of those times was revolutionary. 

The typewriter manufacturers soon established sales offices in the prin- 
cipal cities of the country and sent out their salesmen. It was around 
1900, that the stationer first engaged in outside selling as a measure of 
protection from the direct selling manufacturer. Just before leaving home, 
I checked this point with a fine old employee of ours, who proudly in- 
formed me that he was beginning his sixty-fifth year in our store. Old 
stationers never die! 

Now, commercial stationery stores today depend upon their growth 
through the development of their store over-the-counter trade or through 
the efforts of outside salesmen, or by a combination of these factors, 
Some of these salesmen sell the general supply line and others sell the 
specialties of the business. 


Don’t Sell General Line Man Short 


The general line man today sells very much as did his early pre- 
decessor but don’t under-rate him or fail to recognize his position! He 
sells that big intangible “service,’’ arid his ultimate is to create a tie 
between himself and his customer so that whatever that office requires, 
he gets the business. 

You and I have heard this G. L. man criticized because he will not 
carry specialties, and yet he is engaged in the highest form of salesman- 
ship—that of service. This man knows his trade. You cannot call on 
a man or woman 50-odd times a year without important business and 
social friendships being formed, and ultimately he sells his customer 
anything he will enthusiastically endorse. 

(Chart II displayed.) 

These G. L. men are human. You, his managers, are charged with 
the responsibility of holding his enthusiasm. 

A sales chart like this one (shown by speaker) will help keep him 
on an even keel. If you get behind the scenes in any one of the branch 
offices of one of our best direct-selling competitors, you would find a 
chart like this. It shows each man’s progress in relation to his own 
task and to the total organization. 

The General Line salesman’s principal difficulty is that he has too 
many things to sell and if he spent a lifetime in the business, he could 
hardly master them all. That is why he sometimes falls a victim to the 
direct seller’s salesman, who has the advantage of a short line and is 
better trained and informed. For this reason alone, many stationers are 
turning to the specialty lines. 


Six Major Specialties Featured 


(Chart III displayed.) 

Our business features six major specialties, to say nothing of the many 
lesser ones. Those six lines represent nearly three-quarters of our busi- 
ness. Of course there is a backlog of many thousand dollars’ worth of 
supply business, but these specialties are our bloodstream. 

Each of these lines is in charge of a department manager, who is 
compensated on the basis of an overriding commission on the total sales 
of his department. On such a plan we call upon him to plan displays 
and advertising; to work in the field with G. L. men (upon whom they 
depend for leads); and to conduct sales meetings. We find these man- 
agers vieing with one another for display space, advertising, and sales 
meeting dates. 

Two years ago we set up one of those departments, in the preceding 
year, when the commodity was more or less submerged in the supply 
We had been approached by 4a 


line. The sales ran about $40,000. 
man we knew to set up the department and give him the job. It was 
obvious that unless the sales were increased substantially, we would 


be out of pocket. Our man was sure he could increase the business. 
We took the chance and the first year the business went to $60,000. 

(Chart IV displayed.) 

Specialty selling turns up some interesting data. The dollar figures 
at the right of this chart represent the business we did with eight dif- 
ferent customers last year. The customers under Schedule A are all 
in the same line and so also are those under Schedule B. Now these 
customers are of different size and the building-sketches indicate their 
relative size. Note that the best customer on Schedule A was the 
smaller, while on Schedule B, the best customer was the larger. The 
answer is found in our order file—there we find that Customer A-3 
and B-4 bought the specialty lines. 

The subject of salesmen’s compensation is so controversial that you 
and I could debate the advantages of this system over that one, for 
the afternoon. The plan we use is a common one in the trade. It 
is a commission plan based on profits, a weekly drawings and a monthly 


settlement of commission. 
Has Admiration for Salesmen 


I work and live with 30 outside salesmen and I have a great admira- 
tion for a good selling job. Why not? These are the men on the firing 
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line—they are the combat infantrymen in our trade, and when payday 
comes and they are not adequately compensated for their efforts, I some- 
how feel that I have fallen down. 

These men get a detailed commission sheet with their pay checks, 
but we feel a salesman is entitled to know more than this about his 
month’s work. To guide him, he is given what we call a monthly 
work report. Now these are actual figures for one of our men for the 
month of March of last year. The figures in Bracket A show his 
monthly volume, number of orders and average order. ‘“‘B’’ shows his 
daily work averages; ‘‘C’’ shows his customer coverage; “‘D” gives 
him the number of one item orders he wrote during the month, a per 
cent of his business we are constantly trying to reduce by suggestive 
selling; and “‘E” lists the amount of business he obtained and which 
we felt was directly attributable to the war effort, for in March of last 
year we were still at war. This figure gave us some concern. We were 
interested naturally in the new business, but we had more than a sus- 
picion that our old line customers were being neglected for the industries 
furnishing high priorities. 

Ordinarily, a large service organization, such as a bank or insurance 
company, with hundreds and thousands of clerical workers, using vast 
quantities of office supplies, is a bright prospect for the stationer. 

We have found that relatively many manufacturers, large and small, 
are equally as good customers. Now our neck of the woods is primarily 
an industrial area. Our industry had turned during the war to the 
production of one product—war materials—and they had but one cus 
tomer—the U. S. Government. 


Normal Pre-War Products Returning 


We find that the conclusion of the war, and reconversion, have brought 
the return to producticn of the normal pre-war products in a greater 
variety, than ever before. This has called for the establishment of a 
new advertising program and department, of a new sales department 
which we believe will mean thousands of new customers for these con- 
cerns, where before they had but one, and following as a natural sequence, 
this customer will have a large accounts receivable and payable, sales- 
men’s records to be kept, expanded filing department and increased mail- 
ings—making a better customer than before, for the stationer and office 
outfitter. 

Perhaps you do not feel you are geared for specialty departments. If 
so, do not overlook the smaller, but equally profitable ones. 

For several seasons one of our salesmen has taken pride that he has 
taken a calendar and diary order from every customer on his list. In 
Minneapolis is a concern whose principal business is what they call 
“remembrance gifts.” You perhaps know it under another name. In 
our stock are many items ideally suited for this trade, and you have 
customers who spend thousands of dollars annually for merchandise of 
this sort. 

I have spent 25 years in this business. It is a good business and 
I look for great improvements in our way of selling in the coming 
years. Just now, an opportunity is offered stationers which may never 
come again. I refer of course to the Government’s G.I. training pro- 
gram for veterans. Here is the opportunity to revitalize our staffs with 
the best of young Americans. 

Twenty-five years ago I too, came from the Army into this trade 
and I wish that such an opportunity as this had awaited me. 

During the war, your store and mine made their contribution and 
took their losses, and as we discuss this training plan, my thoughts go 
back to two of the most promising boys on our pre-war sales force. 
In terms of today, Joe Kenny and Cliff Barry were not large earners, 
yet we knew they had the makings. Joe was shot down in one of those 
Hamburg raids of 1943 and Cliff was lost with Patton’s Army almost 
at V-E day. Somehow I believe that Joe and Cliff approve the way 
we are using the G.I. training plan to fill their old jobs. 





BUILDING AN OUTSIDE SALES 


FORCE 
By Ivan Allen, Jr. 


President 
Ivan Allen-Marshall Company 
Atlanta, Ga. 


ET ME ASSURE YOU that it is real pleasure to be here, not 

only because it is wonderful to mix with stationers again from all 
over the country and renew friendships, but, gentlemen, I’ve been in the 
Army, period. 

I know it is needless to state that I have missed associations with 
you during my time in the Army and while business is not my only love, 
[I am indeed happy to return to it! 

While away from this business and in service, I had the opportunity- 
and a very thorough opportunity it was—to see the tremendous possibil 
ities my section, that is, the southeastern section of this country, is 
facing and to watch many gigantic and far-reaching enterprises develop. 


Praises Gov. Ellis Arnall 


After the war was won—I assume it has been—and before I returned 
to business, I had the great privilege of serving for nearly a year as 
secretary of the executive department, first assistant, to the Honorable 
Ellis Arnall, Governor of the State of Georgia. 

Only 38, he has made an outstanding record—the greatest of any 
young man in the country to date. <A true leader of democracy and 
a genuine liberal in the South, Arnal bears watching, for he has only 
begun. 

But personal esteem of this young man was not my only conclusion 
after serving in active politics. 

It’s an American sport to ridicule politicians and very often public men 
are branded as ‘‘crooks.”’ 

Yet the great majority of politicians that I encountered were sincere, 
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hard-working, and intelligent. Their love for politics and their abundant 
enthusiasm for their work was far greater than the average businessman 
feels for his interests. Let me say this—and I hope you'll remember it— 
after an opportunity, through experience, to judge politicians, I want to 
praise and endorse them. 

Having been back into business life only a short time, and having 
for about five years in all been engaged in different interests, I feel 
that I come to you with perhaps a different perspective as to the re- 
sponsibilities of our business and its operations. 

If, therefore, I today contradict some of your thoughts, let me now 
offer my apology and assure you that my remarks are personal, and 
stem only from my own immature experience in our own business. 

I am delighted to speak on the subject of developing an outside sales 
force for when I consider the present and future possibilities of this 
business, I always see the brightest side as being protected by our 
ability to maintain and develop outside sales organizations. As retail 
and mail order commercial stationery firms, our selling may be divided 
into two phases. One is inside merchandising and seiling, the other is 
outside selling. I believe that so long as we maintain a vigorous, 
intelligent outside force, which renders a sales service to our customers, 
that we will insure ourselves a position in the economic set up. 


Who Is a Salesman? 


But to the question we are here concerned about—building an out- 
side sales force. 

Our attention as we face this problem is immediately centered on 
the individuals making up that force. 

For it is quite true that “‘retail business is no better than its sales- 
men.” 

Unfortunately . . . or, maybe, fortunately . .. there is no accurate 
definition of a salesman. 

Standard dictionaries say that ‘“‘he is one whose business it is to sell,” 

But what enables one man to bring in a $500.00 order while another, 
even with more effort, makes a sale of only $50.00, is difficult, if not 
impossible, to say. 

Still, a man’s ability to sell is the primary trait you and I are con- 
cerned about. 

The sales force of my company and its development is my special 
interest. Indeed, it is my work and my hobby and it has been since 
1933. From my own experience with our salesmen, I am convinced that 
good salesmanship consists in applying those qualities that produce fine 
artists, real executives, outstanding statesmen—successful men in any 
field of endeavor. 

It is prosaic, but nevertheless true, that to sell stationery and its 
affiliate lines a salesman must work hard, work intelligently, study, 
develop, keep abreast with the times, avoid ruts, maintain appearance, 
and possess a number of other such good traits. 

But the most primary quality a salesman must have is character. 
THERE IS NO SUBSTITUTE FOR CHARACTER. 

You will recall Christ’s closing words in His Sermon on the Mount. 
It was a wise man who built his house upon a rock. The floods came 
and the winds beat upon that house, but it fell not. 

This fundamental law is a first requisite of a salesman. Build a weak 
man into a selling employee and, although you spend thousands of dol- 
lars in his training and offer him the greatest of commissions, yet you 
have no salesman. 


Salesman Must Be Morally Sound 


In addition to having a basic character that produces a man capable 
of succeeding in any line, a salesman must also be morally sound. 

To judge a man ethically acceptable, you and I must establish in our 
companies precedents—rules, if you prefer—that set out the moral con- 
duct required of salesmen. 

For instance, my company does not keep—under no circumstances will 
it keep—a man who takes more than a social drink. 

As my father puts it, he is perfectly capable and willing to do the 
drinking for our entire firm. 

Just as we do not tolerate drinking, we demand, and from the day our 
company was founded by my father and Mr. Marshall in 1898, we have 
required sound, conventional, high conduct of our salesmen in work 
and in private life. 

Our experience has proven that “birds of a feather flock together.” 
By setting up high standards, we have, and we always have had, men 
of the highest integrity and personal ethics and our consistent good sales 
through the years show conclusively that such a standard is also good 
business. 

There are, of course, other qualifications for salesmen. For example, 
there are educational requirements. We do not train and develop into a 
salesman an individual unless he has at least a high school education. 
We prefer a minimum of two years of college. Exceptions to this rule are 
rare. 

By the vary nature of his work, the salesman must have a good per- 
sonality, be tactful, well-groomed, and agreeable. 

But character, morals, personality alone are not enough. A sta 
tionery salesman, like any other salesman, must be trained. He must 
know his merchandise, and he must know the art of selling. 

There are two popular ways of training men in our business. One 
is preferred over the other, and it is this system our company uses. 


Best Men Come Up From Ranks 


We have found—and the 1940 poll by the National Stationers Ass0- 
ciation upheld our convictions—that the best stationery salesmen afe 
those who come up from the ranks in our own organization. 

We hire young men with character and personality, men who, in our 
opinion, would make good salesmen. And we do not have—this may 
surprise you—any great difficulty in finding these men. ; 

The officers of my company for years have maintained contacts with 
other businessmen through service club affiliations, Chamber of Com 
merce, churches and other organizations. They have let it be known 
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HARDWOOD TELEPHONE TABLE 


This is a quality article throughout. Beauti- 
fully finished and sanded with gracefully 
tapered legs. Opening closed on sides and 
rear. Snag-proof, warp-proof, splinter-proof. 
Top, % in. solid oak or walnut. Legs, 2 inches. 
Size, 16x 20x30 inches high. Packed 2 to car- 
ton. K. D. easy, quick assembly. Minimum 
order 4 tables. Shipping Weight 45 lbs. to 
carton. Prices F.O. B. Chicago. 
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LOOK TO PETER PEYTON FOR LEADERSHIP 


wn PLASTI-PRODUCTS 


Manufactured Of Heavy Indestructible Plastic 
Merchandised In Assorted Colors 


FOR LEADERSHIP IN QUALITY —PRICE-—VOLUME SALES 
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/ A. PLASTI KEY CASES 


. e Individual Monograms or Advertising Imprints 
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PLASTI KEY-PAK 
Leather Lined and With Zipper Closing 

















PLASTI COSMETIC-PAK 


Holds Women's Cosmetic Articles—Zipper 
Closing—Entirely Washable 





PETER PEYTON 
FIRST AID 
KITS 
For Home and Office 


Scientifically assembled first 
aid supplies in various sizes 
that will meet the need for 
every office or home re- 
gardless of size. The finest 
medicants in handy emer- 
gency packages. 


D. PLASTI 
CIGARETTE-PAK 


Holds a Pack Firm and Fresh— 
With Zipper Closing 











E. PLASTI TOBACCO 
POUCHES 


With Zipper Closing 


F. PLASTI SPECTACLES CASE 


To Fit Most Sizes and Shape Frames 


Write Today For Complete Information . Jobber’s Inquiries Invited 


For Live Sales In New ‘’Plasti’’ Products 


PETER PEYTON and COMPANY 


330 So. Wells St., Chicago 6, Illinois 
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that our company at all times is open for new talent and ambitious 
young men, Time after time, friends have referred men to us and often 
those men have succeeded. This, in turn, has inspired other friends, and 
the same friends to refer deserving young men our way. 

Then, too, we have an established rule, if unwritten, outlawing the 
hiring of relatives of any of the management. (I sometimes wonder how 
I ever received a chance to get started.) We do not even hire their 
close friends. This avoids the possibility of getting loaded up with a 
lot of dead wood where obligations or other consideration make termina- 
tion of employment difficult, if not impossible. 


It also sets up a practice of fairness and incentive so that ability is 
rewarded—as it should be. Promotions go to those who have deserved 
and earned them. 


Again, right ways make good business. A reputation that “our com- 
pany is a good company to go with” has brought and has kept with us 
the best type of men. 


Applications Are Kept on File 


We keep all applications of employment on file for years. We never 
refuse to interview anyone seeking sales work. Sometimes we go back 
many years to get a good man when we need him to train for a sales- 
manship job. 

But let me point out here a secret. THE secret of selecting a man 
to develop into a salesman is—NEVER WAIT UNTIL YOU HAVE 
TO HAVE A SALESMAN TO HIRE ONE. 

Select him in advance. That is, hire qualified young men as PROS- 
PECTIVE salesmen, putting them to work inside at various jobs, build- 
ing them up over a period of time into salesmen and keeping them, so 
to speak, on tap for, when needed. When they are “ripe,” a selling 
place for them will open up. As Lincoln said, “Prepare and the oppor- 
tunity will present itself.” 

When we hire these young men, they are put on notice that they will 
be given every opportunity to progress. And we give them those chances. 
They’re also told that they are expected to work a lot harder then they 
are paid for and that their status in the organization will be determined 
by their own attitude and efforts. 

We give these prospective salesmen six months in which to prove 
their worth. They are watched carefully. At the end of six months 
if they prove unsatisfactory, or even just average, we let them go. This 
is part of our employment agreement. 

In my opinion a half-awake salesman, the average worker, is dead 
wood. The cost and trouble of keeping him on his toes makes our 
investment in him too high for results received. 

Where the young men prove satisfactory, we continue their training 
on the inside, giving them more and more opportunities to learn and 
master the stationery business. After two or three years, we move 
them into outside selling jobs. 

Although they call, in the beginning, on at least 20 customers per 
day, under the supervision of older salesmen, these new selling recruits 
are productive from the very beginning. They’re seasoned. 

Experiments in other ways of training stationery salesmen and 
periences in this “‘up-from-the-ranks’”’ system have convinced us of this: 
if you want a good outside sales force, go in for the slower, advance 
plan of picking qualified men several years before you need them. 

There is, however, a quicker method of getting good salesmen. On 
rare occasions we have used it, and successfully. But there’s a secret 
to it, too. When you want to produce a good salesman in short order, 
select in addition to a high caliber man one who has age—not necessarily 
in years, but in experience. 

Choosing men with good qualities and with 
have put them on our sales force after only 60 days of extensive training. 
Schooling, however consisted mainly in acquainting them with our lines 
and assisting them to transfer use of their already developed abilities 
to stationery selling. 


ex- 


selling experience, we 


Maturity Is a Quality Needed 


The success of this system once again lies in the quality of a man’s 
character but, let me repeat, in addition he must have maturity. 

Thus, if your sales force today is insufficient, your course is: hire 
and train developed salesmen for today and begin schooling young men 
for your salesmen tomorrow. 

There’s an old saying that there is no rest for the weary. 

Once having selected good men as prospective salesmen and 
either by the slow or fast method, you have trained them, there remains 
the constant task of keeping them on their toes so that, year in an1 
year out, they sell. 

I am purposely skipping the present scarcities and the demand that 
is too often greater than supply. The fundamentals of selling and the 
importance of good salesmanship have been practiced and proven for 
years by the better companies and they are no than 
any other time. 

To simplify matters for our sales force we have set up certain rules 
governing current sales. For instance, we take care of our regular 
customers first. We do not solicit rival companies’ business by waving 
before them hard-to-get items, nor do we attempt to enter even remotely 
anything connected with black markets for the sake of momentary 
higher prices. 

But these practices are simply honorable attempts to do the right and 
best things under more or less abnormal conditions, to keep our sales 
force consistent and in harmony with standard policies, and, lastly, to 
avoid getting into the ‘cut-throat’? fight of making greater profits by 
Sacrificing a trade that has been gained by years of hard work and effort. 


once 


less true today 


I personally condemn the practice of some manufacturers and _ their 
Selling agents for utilizing present prosperity to secure established busi- 
ness from their competitors when they are not capable of fulfilling needs 
of their old customers! 

I concur with the leaders of most businesses who agree that it is 
wise, without need of substantiating argument, that even in this era of 
Scarcity a wide-awake sales force should be maintained in order to 
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Newly Designed 
GLASS 
DESK PADS 











Made in Green, 


Brown or Maroon 


Made of LYNO Board with a 34" frame of LYNO Board 
all around. Smoothly rounded corners and edges. Con- 
venient lifting arrangement that allows glass to be raised 
and papers changed. Back covered with felt. 


Overall size 1934" x 2434” (Glass size 18” x 24°’) 
with 4g” glass $4.50 list. 


Packed Six to a Carton. 


Geo. E. Fox & Company 


ee NOTE NEW ADDRESS a: 
320 N. La SALLE ST., Chicago 10, Ill. 














E-LINE 


eg. U. S. Pot. Off 


COPYHOLDER 


The Rite-Line All Metal Copyholder is portable, 
compact, efficient and attractive. Dealers $475 
and stationers find it a ready seller at 15 


Price includes 10" eye guide. Tax extra. 
Extra for 15” extension eye guide 1.10 
Extra for 20” extension eye guide 1.25 

Write for Full Partic: lars 


RITE-LINE SALES COMPANY, INC. 


15 Maiden Lane, New York 7,N. Y. © 407 So. Dearborn St., Chicago 5, lil. 
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realize the maximum profits obtainable im todays prosperity and in 
order to build now continuing prosperity for tomorrow, when we may 
once again go out and seek business instead of having trade look us up. 


Must Maintain a Plan of Action 


There are many ways you can keep an alert sales force. In fact, you 
have such a wide choice, it’s essential you make a selection. That is, 
you, yourself, must have a plan to keep your salesmen on their toes. 

Through the years, we have developed what, for us, has proven a 
satisfactory and profitable plan. First, our salesmen are the most im. 
portant people in our organization. If there is such a thing as being 
hallowed, they're hallowed. It is the ambition of most of our em- 
ployes to be a salesman, because it is symbolic with ‘“‘success’’—‘“having 
arrived.” 

We also have made salesmanship more desirable by offering liberal, 
even big, commissions; making it very worthwhile from the money 
standpoint. 

It is my firm conviction that the more you pay a proven employee, 
the better worker he is. I believe in earned high wages. And I am 
proud to say that this policy with our salesmen has resulted in better 
and better selling—thus, in greater and greater profits, justifying the 
means and proving its worth. 

Secondly, to keep salesmen selling, we have set up policies or rules 
that govern the use of their time. For instance, outside salesmen must 
devote at least two and one-half hours every morning to actual selling. 
They are required to be out of the office by 9 o’clock and must make 
calls at least until 11:30. In the afternoons, they are out by 2:00 P.M. 
and do not return until 4:30. 

Inside time, of course is consumed in answering telephone calls, 
writing orders, meeting customers for demonstrations and other related 
duties. 

We insist that our salesmen take their best customers to lunch regu- 
larly, the company standing the expense. They are urged to perform 
other thoughtful tasks such as giving best customers birthday and Christ- 
mas gifts. 

Where I hail from, you put great stress on friendship, and relations 
between customers and salesmen are of real importance. I was brought 
up to do business on a personal. friendly ground, and, as most other 
native Southerners, I naturally like it. 


Friendships Maintain Sales 


Nevertheless it’s a way of selling that is recognized by leading com- 
panies throughout the world. Good associations of the social kind be- 
tween salesmen and customers will hold customers for you—will keep 
"em buying. 

It has been our experience that accounts who are close friends of the 
company—that is, of salesmen or management—will year in and year 
out trade with us even in the face of lower prices from other com- 
panies, and, on rare occasions, even in the face of superior merchandise. 

Thirdly, we consistently use an old advertising law that is so simple 
too many overlook its worth. Namely. it’s easier, which is to say less 
costly, to resell a satisfied customer than it is to develop a new one. 

Our salesmen are allowed “‘listed’’ customers. Once a man sells an 
account and then resells it, he is permitted to list the account as ‘‘His.” 
From that day on, he must call upon “his” accounts once a week— 
52 weeks out of the year. 

Each day a salesman is given a prepared sales report, which shows 
the calls he is scheduled to make for that day. In the late afternoon, 
he fills in the report showing accounts he has called upon, and _ the 


amounts of sales he has made to each. The fact that a salesman re- 
ceives a considerably higher commission for selling a “listed’’ account 
might have a slight influence on his eagerness to do so. The point, 


however, is our salesmen do resell and resell regular listed accounts. 

You will notice that so far we have discussed ways you and I can 
build within our own organizations a real outside sales force. However, 
I am confident that as yet none of us has even scratched the surface 
when it comes to salesmanship. This is true of the stationery business, 
itself. 

To illlustrate. We must supply industry with its old needs. Firms 
must still have office desks, chairs, pencils, paper, stenographic pads 


and the usual run of merchandise. Sut in addition, today we must 
supply industry with modern needs. Jusiness is now more complicated. 
The Government, alone, with its demands has opened up vast fields to 
stationery organizations. Social security, income tax, pensions and, no 


doubt, hundreds of other fields are open. And all of them require 
additional merchandise that we should sell, producing a READY-MADE 


market for us. 
New Trends in Retail Business 


Today, there is also a new trend in retail business. Department stores 
are our best example. Under one roof, they are enlarging their selling 
lines so that it is possible for a women to buy in one place almost 
anything she needs. 

Modern selling almost demands—if we are to prosper—that we, too, 
offer complete stocks of all stationery lines or, as an alternative, we 
can let customers go where they can buy from one establishment all 
their stationery needs. 

Another point requiring our attention is inside retail selling. By 
developing a first-class inside retail store, including the many lines of 
merchandise which bring customers inside to make purchases, we cam 
produce additional income that would make purchases. We can produce 
additional income to make retail operations pay, offsetting fixed expenses. 

Incidentally, but to the point, it would also aid outside sales. In 
other words, the ideal selling set-up for us is a well-organized (retail) 
store with many allied lines of merchandise plus a hard-hitting outside 
force. 

We believe it is ideal because: first, it would definitely increase im 
side retail store sales; secondly, it would directly and indirectly increase 
outside sales; thirdly, it would put us in a position to service modem 
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Not Just another Chrome Chair... 





but a WELLS Chrome Chair designed specifically for the 
office. Yes ... this chrome chair has been styled for maxi- 
mum beauty—designed for utmost comfort with “NO-SAG” 
SPRING SEAT and built for rugged use with solid oak frame. 
This is the finest chrome chair that has ever been offered 
to the trade with refinements not found in other chrome 
chairs. There’s a multitude of applications for this big, 
roomy chair in business. Don’t miss this sales opportunity 


... send us your order TODAY. PROMPT DELIVERY. 























SPECIFICATIONS 





16 gauge 1” electro welded Covered with finest quality heavy 
One piece tubular steel frame duty plastic coated leatherette 
Finest quality chrome plating Colors: Tan @ Green @ Maroon 
buffed to a brilliant lustre Black 
Hardwood framed Packed 4 to cart K.D 
CURVED BACK 714”x171%” Se ae oe ee 
“NO-SAG”. Spring Seat @ size No. 450 K 
15%4” x 1814” $17.50 EA. LIST 





725-33 SOUTH 
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CHICAGO 5, ILI 


OFFICE FURNITURE COMPANY £ TEL HAR 1100 
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WANTED 


The file we want is a very simple office file that can be 
made by any fair-sized or large manufacturer. It weighs 
about 65 lbs. and aside from the steel it needs only the 
following: one set (4) of ball-bearing rollers; one "vending 
machine" lock or substitute; hardware that consists of 5 


label-holders and drawer handles. 


We have distributed this file since 1938. It was our own 
creation and is sold in a highly-specialized field. Our nor- 
mal sales call for about 5,000 units per year in good and 
bad times. Sales are spread out fairly uniformly over the 


year and manufacturing could be in accordance. 


This is an opportunity for a live outfit that is looking to 
the future. We also have several other items to tie in with 
this file which we will want made when manufacturing con- 
ditions permit. These too will be good sellers in good or 
bad times. 


Address Box No. Z-293 
OFFICE APPLIANCES 
100 East 42nd Street, 

New York 17, N. Y. 


a reliable manufacturer for 
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industry through the selling of additional and more complete lines; and 
lastly, it would enable us to conform to new trends of retail selling 
that requires we stock all lines of stationery and their allied products. 

However, we know that the spread between cost of merchandise and 
the point where we begin to make a net profit is frightening! We must 
keep our operating costs down! 

And, while we are confident that better utilization of retail stores 
and fuller lines mean greater profits, they also mean an increase in 
investment and in operating expense. 


Certain Definite Facts Needed 


there are definite FACTS we must KNOW before we can 
afford to expand. For one thing we must know that we shall get an 
increase in profits in return for enlarged expenditures. We must KNOW 
in dollars and cents how much we must spend and how much we shall 
receive back. 

We must KNOW what items WILL bring customers into our stores, 
and what merchandise DOES make up complete lines. We must KNOW 
how great the demand is for each in order to KNOW what quantities 
to stock. To obtain this and other necessary information would call 
for an investigation far too costly for most of us to undertake. Yet 
we certainly should not sit back and let a golden opportunity pass by 
our door for lack of a welcome! 

We should, as our founders, 
tively, we are strong. Therefore, let 
the surveys we so sorely need. 

Let them discover facts, figures, ccsts, markets, lines and present to 
us that knowledge we must have in order to expand with assurance 
of returns, calling in any and all technical assistance required, using 
any and all experts available. This Association CAN discover what new 
or additional items we should promote, where new markets are, what 
their needs consist of, what makes up allied merchandise, what quantities 
we should stock, how this new merchandise should be displayed, and 
what prices it should bring. 

This Association can learn what items will bring customers into retail 
stores, how they can be pushed, and all the other FACTS needed to 
develop more successfully our retail stores. 

This movement, of course, strengthens the responsibility of manu- 
facturers who do or who plan to sell their products through the com- 
mercial stationery dealer. 

First, they must accept the responsibility of keeping their lines mod- 
ern, constantly improving their utility and their style. Then, too, they 
must work closely with the Association in its surveys. 

Next, the manufacturers should lay out sales training courses of their 
own merchandise that, in turn, would better acquaint our salesmen with 
their products. They should train their representatives in the courses 
so that representatives are able and willing to pass the information on to 
the retailer. 

Associations with representatives are, to me, most enjoyable. They 
are a magnificent greup. We're great friends and their friendship means 
much to me. 

I put the responsibility of working with the Association, of improving 
training courses and of preparing representatives to train retail sales- 
men on the manufacturers, themselves. 

In conclusion, let us summarize our facts: 

To have an outside selling force, we must have, 
men who have character, ethics, and personality. 

We must train these qualified people, preferably 
organization. 

We must assist them to keep alert once they have been elevated to 
salesmen. 

Then, lastly, we must assist outside sales by operating better retail 
stores and offering lines to take care of modern needs of industry and 
stocking allied products of all lines. 

To do this, we must look to the Association for facts; to the manu- 
facturers for training. 

I am not a pessimist. 
enters into the greatest industrial age of its history. I 
that the stationery business also will prosper. 

But I believe that today our business has a challenge—that there is 
a call for us to come out of routines and tackle bigger and greater 


Thus, 


DARE to pioneer new fields. Collec- 
THIS Association make for us 


first of all, good 


within our own 


Coming from an area that by leaps and bounds 
am confident 


fields. Before us is an opportunity to graduate into the Big Business 
League. In this challenge there is drink for initiative and food for 
courage. But to avail ourselves of this opportunity, you and I must 


have the intestinal fortitude to grow—expand—develop. 





WHAT’S AHEAD IN WOOD 


OFFICE FURNITURE? 
By H. G. O’Connor 


Vice-President 
W. H. Gunlocke Chair Company 
Wayland, N. Y. 


T WOULD SEEM that a discussion of the wood office furniture 

industry is a timely subject on this program, not because it has been 
quite a long time since such was a topic, but that important changes 
are in the making which may cause you to alter your merchandising 
methods. 

All of you are interested in wood office furniture. A great number 
of you operate an office furniture department in connection with your 
other kinds of merchandising. Very likely all the rest of you have at 
one time or another considered such a department, for the fact remains 
that the customer for office furniture is the same customer to whom 
you now sell office supplies or office machines. Office furniture differs 
from the usual business of the stationer in that it is not consumption 
merchandise but capital goods; it requires room and inventory and 
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New—sensational—users say “‘it’s 
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improvement in duplicating since 
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salesmanship. On the other hand, the average dollar sale is high, the 
profit satisfactory, and customer satisfaction is excellent. It is safe to 
say that any piece of wood office furniture, honestly sold, never did any- 
thing but create goodwill for the dealer who made the sale. 


Dealer Maintains Sales Control 


Wood office furniture remains one of the very few items over which 
you maintain sales control. How does this come about? 

(1) You are not subject to any limitations in your purchases by 
the wood office furniture manufacturer. He establishes no quotas nor 
tie-in products. He sells you freely in any quantity or pattern, and in 
times of slack business, builds up an inventory in his own warehouse, 
to protect your future sales. In our own plant this stock normally 
approaches 25,000 pieces; other manufacturers of desks or chairs do 
likewise to the extent of their capacity. 

(2) You have no competition from the wood office furniture manu- 
facturers. He does not sell direct to large users; neither does he operate 
a branch or store, the purpose of which is retail selling. 

(3) You are not restricted in your profits. The wood office furniture 
manufacturer sets no resale price, subject to a fixed discount. He sells 
you his product at a definite figure and stops there. Your markup and 
consequent profit depends entirely upon the value you set on your services 
to your customer and your ability as a merchant. 

In a word then, the wood office furniture industry recognizes the 
retailing functions entirely separate from manufacture and recognizes 
your right to perform this function without interference, dictation, or 
limitation of profits by the manufacturer. 

Let us take a quick look at conditions and then come to the planning 
in the production end. 

Frankly, wood office furniture has not made the progress we all so 
confidently expected a year ago. Very few industries can report differ- 
ently. There is a shortage of our materials—lumber, plywood, veneers, 
hardware, leather, hair, cotton—almost anything you can mention. 
There is a scarcity of skilled labor, and office furniture requires the 
finest artisans. Price restrictions have restrained the production of new 
goods. Advances of 11 per cent for desks and 7 per cent for chairs 
have only partially covered rising costs. OPA has failed to recognize 
that our problem was reconversion into newer merchandise and not the 
continuance of old lines. 


Industry Fortunate in Some Respects 


In another way we are a fortunate industry. We were not obliged 
to quit our kind of business during the war. Our factories continued 
to make the same kind of things and as far as I know, none of them 
had to go out of business. Our dealers are still operating; they were not 
forced to close their doors. Their financial structures have not been 
strained. In fact, the volume of business that the industry is doing 
now is in excess of what we all considered normal supply and demand. 
Each one of you probably now bills each month a greater amount than 
ever before, and refuses twice that amount. 

Too much business is not healthy, but as production increases in 
other lines, so will ours and we can expect a gradual improvement in 
supply. And with that improvement will come changes in merchandise 
and methods which leads us to what is being planned by your manu- 


facturers. 

Early this year a survey was made by correspondence through the 
principal wood desk and wood chair manufacturers. This was first in 
the form of a questionnaire, supplemented with letters of comment and 


explanation, and more recently verified by contact. This was not a 
difficult undertaking. The industry is friendly, and management per 
sonnel is long established. The results are no mere sampling—80 per 
cent of the industry contributed their opinion. 


The easiest way to bring you the picture of the industry new product 
is to repeat the leading questions and report the answers. The explana- 
tions or comment which I may add carry no weight beyond the opinions 
of my own company so you are free to disagree in any interpretation. 

(1) Do you expect to have in your future line the same number of 
patterns as in 1941? 

The answers are unanimously ‘no.’ 

This is not surprising since our producers have learned that there are 
certain economies in making only a few designs. It is such savings plus 
the reduction of sales expense that has permitted the industry to face 
the tremendous increases in material and labor costs. But also, we are 
conscious that we attempted to make too many patterns. For example: 
at one time we had in our own line four families of flat back chairs 
with a price differential of only 25 or 50 cents in the respective chairs. 
In each family we made the arm revolving wood seat, arm revolving, 
with perforated leather seat, the arm leg chair, the side revolving and 
the side leg chair—five separate pieces. We produced the chairs in 
walnut or mahogany, in oak, and in birch for walnut finish or mahogany 
finish. That meant 15 different chairs to produce. For the four families 
it was 60 distinct items to handle to give you service in one class of 
chairs. The stock was always out of balance. Now we plan to make 
two lines of four patterns each, and in three woods, or a total of 24 
items. Fewer patterns mean not only savings in cost and consequently 
better value, but also better service to you, ‘less inventory problems for 
you—and better service to your customers. 

(2) Do you think styles in the industry will change considerably in 
the next year or two? 

In the question the word “considerably” is important since all styles 
change in some degree. The first answers indicated that a majority 
believe they will and later check-up strengthened this opinion and the 
evidence of it is already in sight. 


’ 


See Changes in General 


(3) Will such changes involve the industry product or be limited te 
certain price groups? 

Of the answers returned, 60 per cent expressed the opinion that the 
changes will be quite general, so we must accept this tendency 
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BRUSSELS, BELGIUM 
Cables: ““CHARDRI, BRUSSELS” 
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OFFICE EQUIPMENT SPECIALISTS 
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Also buyers of stocks of new, rebuilt and used typewriters, adding 
machines and calculators. 












Mr. John L. Richards, who is now touring the United States, may be ad- 
dressed care Office Appliances, 600 West Jackson Blvd., Chicago 6. 
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(4) Will modern styling replace some part of the designs now com- 
mon in the industry? 

Eighty-eight per cent answered this affirmatively. 

This trend was already evident before WPB limited the number of 
patterns that could be manufactured. A very decided swing in this 
direction can be expected, starting with even the lowest priced groups. 

(5) Will other period styles such as Chippendale, Queen Anne, 
Tudor, find place in the higher quality groups? 

Ninety per cent of the answers were ‘‘yes.”’ The question was not 
well-worded but the manufacturers rose to the occasion and by their 
comment underscored heavily the preference for Chippendale. Some men- 
tioned the simplicity and neatness of that period as carrying the same 
feeling as the Modern. Of course, your manufacturers are thinking 
in terms of other period styles as well. Nevertheless, the preponderance 
in this direction is impressive. 

(6) Will the newer styles bring out lighter or more massive pieces? 

Seventy-five per cent favor the lighter. This is consistent with the 
answers to the other questions, and reveals a style-consciousness which 
I think you all will approve. 


Majority Anticipate Size Changes 


(7) Will there be any changes in relative size, i.e. top size and height 
of desks; seat size, height and width of chairs? 

This is ene of the questions most interesting to the manufacturers, 
judging by the detail with which it was answered. While they do not 
agree in the degree of the changes, 82 per cent are affirmative. The 
answers reveal that industry is thinking of desk heights in terms of 
29 inches and 30 inches and also adjustable heights, which is a departure 
from long practice. Also, it favors narrower tops in nearly all models, 
and a new category of sizes including a 69-inch length to replace both 
the 66-inch and 72-inch. Overhanging tops are also in production and 
there is speculation in other shapes to meet fusctional needs. 

The chair answers indicated conformity to the desk needs. You realize 
that chair sizes are quite narrowly restricted so the question of size 
only doesn’t loom too importantly. However, 82 per cent is an over- 
whelming vote so we can expect early developments in this direction. 

(8) Will the sled base desk largely replace the leg desk in commerciai 
use? If so, what will be the effect on the turned leg styles? 
Eighty-six per cent of the replies voted ‘‘yes’’ on this question. 
of the manufacturers pointed out that their choice meant the commercial 
grades, and that period styles would necessarily cling to traditional leg 
or other bases. Throughout the answers is revealed the belief that both 
the square-tapered leg and the turned leg will fade out in commercial 
desks. 

(9) Will the drawer arrangement in desks be changed or has experi- 
ence proven the desirability of the present arrangement? 

Seventy-seven per cent regarded the probability of change in drawer 
arrangement as imminent. Here too, opinion is qualified as to inter- 
changeability, need of greater efficiency and effect on general design. 
The case of easier moving drawers was also strongly advocated. It is 
obvious that if we are to have basic changes in the styles of desks, 
then this arrangement must come in for some alteration, not only for 
desirability but also to meet construction needs. In my opinion, there is 
a tendency to less drawer capacity, compensated by accessibility and 
interchangeability. 

(10) Will the industry give greater emphasis to comfort and posture 
in office seating? Does such change suggest higher price levels for 
chairs? 

The tabulation on this question came principally from the chair people 
and the reesult on both parts of the question is unanimously “yes.” 


Some 


Committed to Better Seating 


The chair manufacturers are definitely committed to better seating, 
either comfort or posture. We were well on the way to that end when 
the war came on us, and very considerable progress has been made. 
We were to the point where a good executive posture chair could be 
sold without relation to the price of the desk, or sold without replacing 
the desk. It entered the class of specialty selling which disregarded the 
style, value or appearance of the other furniture with which it is used. 
Unquestionably, this will be the source of considerable business in the 
future. 

The second part of the question is also answered in a manner which 
indicates that the chair people expect to have higher levels for their 
chairs. At least, they tell us that they want more of the cusemers’ 
dollars and intend to capture them by better products in terms of more 
comfort and efficiency. It is no secret that new styling in the better 
grades of chairs is delayed now only by price considerations. 

(11) Would you advocate the elimination of many of the present pat- 
terns in favor of new design—less bulky, more comfortable, yet suitable 
for use with present installations? 

Eighty-seven per cent checked ‘‘yes’”’ on this question. There is little 
point in expanding this question, The figures tell the story completely. 

(12) Would the industry profit by design changes drastic enough to 
render obsolete the straight line desks and chairs now in use? 

This is quite a startling question to a conservative industry whose 
thinking is rooted in shop practices and tradition. Yet the vote is 60 
per cent in favor. I would imagine that the same question to the dis- 
tributive end—i.e. you dealers and your salesmen, that the proposal 
would be welcomed in even greater proportion. 

(13) Can the industry (the manufacturers and dealers) improve the 
Standardizations now set up? 

This refers to the buying habits of large users of office furniture 
wherein they select certain styles and finishes and as their needs grow, 
additional pieces of that style are added. Many of these standards have 
been in effect for more than a quarter of a century. Your suppliers 
favor this by 84 per cent. 

The question as it was asked included the dealers as well as the mak- 
ers, and the effectiveness of it means a mutual effort to do so. If you, 
or your customers through you, insist on carrying on the old standard- 
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BRIGHT 


The continued scarcity of materials and labor still impose a 
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custom. We are sincerely grateful for the patience and under- 
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izations, there will be no place for new design—no capacity—so you 
have a very sizeable stake and responsibility in that answer. 

Item 13 relates to choice of woods, kinds of finish and color. Here 
are grouped the answers to three questions which are so inter-related 
that to report only percentages might be confusing. 


Walnut Is Most in Favor 


The manufacturers chose walnut as the wood most in favor, birch was 
second, and only one picked mahogany. All but one or two believe that 
new finishes will be used on our product. It is not possible to go into 
any detail on this subject, but for your information there are new 
products and new methods now being tried which promise more durable 
and better protective coatings than has been the accepted practice. 

Nearly all believe that the tone of finish will be lighter, only one 
suggesting darker and one no change. Color of finish could be a long 
discussion, and I can touch on it only briefly. Opinion has not crystal- 
lized on this subject but some of us are thinking of a lighter tone in 
walnut—probably as light as can be accomplished without bleaching. 
Color in wood office furniture can never be neutral. The natural appear- 
ance of wood with its unending patterns in grain, the ever-changing 
reflections of light, the warm and inviting hospitality it offers to the 
eyes of men can never be submerged. Wood, skillfully finished to bring 
out its beauty, will ever be king in any surrounding. This tone also 
meets the needs of color engineering. Science is trying to tell us that 
the eyestrain caused by colors which are too contrasting is detrimental 
to office efficiency and office health. The too-frequent adjustment of 
focus creates muscular fatigue. The offender may be a single piece of 
furniture, as a chair with strong contrast between frame and upholstery; 
or two separate pieces, as the desk and chair; or the furniture and 
environment. This tone of wood office furniture readily harmonizes with 
other colors, so the lighter, warmer walnut has much to recommend it. 

(14) The industry bas heard much about new materials as plastics, 
compregs, and so forth. How soon will such be incorporated into the 
industry product? 

Only one-half the returns carried any answers to this question and 
of these only one indicated six months; the others were divided equally 
in periods of one year, two years and five years. The reasons are 
obvious. Although one manufacturer is shipping desks with legs of 
densified wood the industry as yet has neither technical knowledge nor 
experience with these products and the lack of equipment with which 
to work them adds to the delay. Interest in these developments remains 
high but general acceptance is not in sight. 


See Improvement in Selling Methods 


(15) Will our selling methods need revision to sell our better products? 

Please note the question does not ask about the selling practices of 
the dealers but of the manufacturers so the answer must be construed 
as his efforts to sell you. 

Eighty-one per cent believe that our selling methods will be improved. 

So, I think that we can look forward to an insistence that you who 
carry the story of wood office furniture to your customers are better 
informed by your suppliers as to what you are selling. This will probably 
start with our own salesmen, who will be better schooled in the mate- 
rials and methods of construction, the advantages of the things they 
sell, comparative values in the various pieces of furniture, and knowledge 
of style and design. This will be supplemented by better sales literature, 
as catalogues and sales helps, to make your selling story more effective. 
This subject opens up a wide avenue for your discussion but every wide- 
awake dealer knows that there are changes in the offing. 

And so, with your manufacturers’ answers to these 15 questions, you 
have a pretty clear picture of what you may expect in the future. To 
summarize: there will be fewer patterns in each line; that they are 
thinking alike in what shall be the accepted styles; that the design will 
be more graceful, lighter in construction; will embrace modern styling 
in commercial furniture and corresponding beautiful selections in period 
furniture; that they shali break sharply with old forms even to the 
extent of obsoleting in some degree the former standardizations; that 
they shall use their extreme flexibility to change the sizes, the arrange- 
ment and the construction of desks to meet the new order; that chairs 
will take on a new comfort and service; that new materials will be 
exploited as soon as practical; that new finishes, new color, will supple- 
ment new design to the end that the value and appearance of wood 
furniture will be enlianced; that they would preserve the functions and 
profit of the dealers, even more they would offer greater assistance in 
the attainment of his part 


What Is Expected of Retailers? 


Now, let us ask ourselves what are the manufacturers’ expectancies 
from you who are the retailers in our industry? 

The answers are not hard to find; they are written clearly in the 
experience of successful merchants. Let me enumerate some of them: 

1—To protect your sales by sufficient inventory to render adequate 
service to your customers. Of course, to tell you that you need adequate 
stock today is like telling a victim of insomnia that he should get lots 
of sleep. But, in normal times no one builds up business by selling 
from catalog only. 

2—To display your merchandise sufficiently well to close sales without 
question 

3—To staff your office furniture department with trained personnel. 
At least one of the staff should be an experienced office furniture sales- 
man, familiar with the lines you carry, and capable of aggressive sales 
and promotion work. Then, if others in the department are not so ex- 
perienced or well-trained, they. can turn to this key man for assistance. 
Of course, to work this successfully you must evolve a satisfactory plan 
of remuneration that will encourage salesmen to turn their tough pro- 
spects over to your office furniture specialty man. 

4—To think in terms of office interiors and not as sales of single 
units. Customers who may casually ask for a desk or chair are often 
in the market for a complete office. Club chairs and davenports increase 
the sale possibility as well as the profit. You can gather in the sale 
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Dismantle 
to remove rubber * 
platen, rolis, letter- in 
ING guide and panels. . 
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TYPEWRITER : 
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Clean ur 
in Magnusol in the 
Aja-Dip Machine as 
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sure stream of de 
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d 
Dry eee 7 
Preferably in dry- 7 
ing oven (10 min- 
utes). Or blow dry 
vith air. 
Fast ... dependable ... thorough cleaning at a produc- | 
tion rate far in excess of any other method is insured 
by the unbeatable combination of Magnusol Emulsion 
and the Magnus “TW” Aja-Dip Cleaning Machine. ? 
There’s a type and size for every shop, large or small. Lubricate . . . 
Sptay > with light 
iat oil solution (light ] 
a sae Let us give you com- oil with safety hi 
coe 4 plete information on solvent). of 
this new and thor- tr 
oughly proved meth- di 
od of faster, better . z 
typewriter cleaning. . 
Write for Bulletin Reassemble m 
replacing worn we 
out parts, platen al 
and rubber rolls. ‘ 
88 SOUTH AVE., GARWOOD, N. J. 
° ' 
Cleaners and Machines Bm 
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of floor coverings or drapes. If your department is not strong enough 
to handle the extras make a deal with the next-door merchant who 
does that kind of business. You control this situation; do all the billing 
as your service. 


Need Good Reception for New Styles 


5—To be receptive to the new ideas, and the new merchandise that 
your manufacturer conveys to you through his salesman. This is now 
tremendously important since the advanced styles and products of the 
industry require a fuller understanding of use and value than ever before. 

6—To tell your suppliers what you think of their policies and product. 
For example, in these days when there is an agitation for a net price 
list, your manufacturer wants to know how you feel about it. On this 
question most of us have believed that the double list affords you better 
opportunity for profit. They’ll do or make what you want, but tell them. 

7—To carry the story of good design to all your customers. It is 
not enough to sell only the durability and serviceability of wood furni- 


ture, in which qualities none surpass us; but sell also that certain 
beauty which is. ours alone. 
8—To accept your competition for exactly what it is and neither 


underrate it nor overrate it. 

9—To be profit-conscious on every sale. 

If we can accept these things not as possibilities nor probabilities, but 
as guide-posts in the direction we wish to move, the future is bright. 
Golden days will greet us. I do not mean that it is sufficient that we 
simply be in business and partake of the seemingly unlimited market 
that now stretches before us. The days will be golden only in the 
sense that they will be rich in cpportunity for those who are sensitive 
to the changes that are ahead of us and prepare to meet them. 


Can Not Be Content to Stand Still 


As an industry—producers and sellers—we cannot be content with 
things as they are when it is within our power to change them. We 
must strive for the new merchandise and new merchandising as aggres- 
sively as we can. An industry that is oversold as badly as ours is apt 
to be a laggard one. If we delay the introduction of new things until 
our sales slip, then we shall spin our wheels only to catch up; or if 
we neglect to ready our sales power until the market passes by, then 
we shall have lost the impetus and enthusiasm of timeliness. The world 
does not want the old things when the new are better, and your cus- 
tomers will be better and more permanent customers if the things you 
sell them, and the manner in which you sell them, are advanced and 
progressive. 

Your suppliers have told you the things they plan to make 
industry more attractive by newer products and better policy. What 
contributions you will make to our mutual betterment may go far 
beyond any words that I have spoken. I do not know to what heights 
we can rise. We can set our sights to any elevation. And, as an in- 
dustry, all of us manufacturers, dealers, salesmen we can be mindful 
of our advantages. And those of us who have chosen merchandising 
as our share of work can translate these advantages to profit and 
progress through our individual good selling. 


your 





“FREE PARKING FACILITIES AN 
IMPORTANT AID TO YOUR 
BUSINESS” 

By A. J. Walker 


President 
Farnham Stationery & School Supply Company 
Minneapolis, Minn. 


N THE NOT TOO distant future, when competition again becomes 
an important factor in the life of trade, many service features which 
have been abandoned in recent years will be reinstated. 

Among those that have been tried out successfully by stores in cities 
of the first class, is free parking service for customers. 

Today, with congested traffic conditions prevailing in the loop dis- 
tricts of all large cities, customers who drive into the shopping district, 
either from the outskirts or from out of town, as many of our customers 
do, are rightfully discouraged in their attempt to park somewhere near 
our places of business. 

Realizing the prevalence of this condition, our company decided, when 
we started to look for a new location, that we should have a building 
with an adjacent parking area. 

We were eventually successful in finding a happy combination of a 
modern five-story building and an adjoining parking lot across the alley 
in the rear. 

The undertaking has been 
about April 1 we have observed 
service, as each month the number of 
increases. 

Perhaps you will be interested in a few side 
operation gained from our experience. 


opening 
parking lot 
steadily 


very gratifying, and since our 
the benefits of our free 
customers who use it 


lights on parking lot 


A Parking Attendant Is Necessary 


First, a parking area of this kind where traffic is heavy, must have 
an attendant. Otherwise, your lot will be flooded with people looking 
for public parking, even though your premises are appropriately marked 
with signs, as is ours. 

Second, you necessarily want to take care of your own 
drive their cars to work, and your salesmen, who use’ cars in 
business. It saves time for them, and money for you. 

Third, everyone who parks, except the members of our own organiza- 


people who 
their 
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NEW! FOLD INSERT STRIP 


For Standard 
% Ring, Post and Staple Binders 


Here is the newest and best method for 
putting smaller and larger than standard 
page size sheets in binders without punch- 


ing holes. Maps, charts, insurance poli- 
cies, or bonds can be read both sides 
without removing from binder. Inserts 


periodicals any thickness. 


Fine for vertical filing folders in library 
and statistical records. 


Made of Vinylite in three models: 
Standard, Bonded-to-Paper, and the Snap- 
in Type for non-opening rings and posts. 
Transparent and in color. For all size 
1 Cut thi its in folded gore 
" ms i ToS Write us giving details of binder, in- 
crease for tabs. sert material, oad quantity. We'll send 
Setol, prices, and samples to business 
irms, 


4 








2 Close fold with insert strip 
in place. Put rings or posts = 
through tab holes, that's all! 


STAUNCH SALES COMPANY 
343 E. 34th St., New York 16 + MU 7-6930 











ASK ADIRONDACK ! 


FOLDING 
CHAIRS 


TABLET ARMCHAIRS 
AND FOLDING TABLES 
Many Styles 


Turn Down 
Chair Inquiries! 


All styles Folding Chairs; 
Tablet Armchairs—ideal for 
classrooms, cafeterias, sales 

meetings, etc. 


IMMEDIATE SHIPMENT 
FROM N. Y. STOCK OR FACTORY 


ADIRONDACK 


CHAIR COMPANY 
Dept. No. 15-1 
1140 BROADWAY 
NEW YORK 1, N. Y. 
Corner 26th Street 
Telephone: Ashland 4-1385 
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ProtectO 
SECURITY BOX 


Made of two complete steel walls insulated from each 
other by |/, inch of specially treated asbestos sheet- 
ing. Each box has lock and 2 keys. 





Available in 3 colors: office green, office grey or 
maroon. Recessed handle on top. 


The PROTECTO fire-resistant Security Box is ideal for 
protecting valuable papers in the office, factory, 
school or home. Sells rapidly at a handsome profit 
to you. 


Send a trial order today. 


INSIDE DIMENSIONS 
BY x 12/2 x 3g 
WEIGHS 10// LBS. 


BISON DISTRIBUTING CO. 


1202 HERTEL AVE. BUFFALO 16, N. Y. 








he ridges 
kidding 


MR. RETAILER: If you have 
not yet ordered, better con- 
tact your jobber or write us 
at once for details. 
Substantial dealer's dis- 


counts. FAIR-TRADED. 
. 


CUTS for newspaper or Cir- 
culars, Envelope Stuffers and 
Display Easels available. 


Write Foday | 


YAM PLASTIC PRODUCTS 60 


1525 EAST 53rd STREET...CHICAGO 15, ILLINOIS 
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| so-called free parking lot. 


tion, is given a ticket by the attendant when he parks the car. This 
applies to anybody who calls at our building, whether they make a 
purchase or not. It also includes manufacturers’ and jobbers’ repre- 
sentatives, and of course friends of the boss. These people are advised 
by the attendant that they may have their parking ticket stamped either 
in our store or by the receptionist in our offices, and then no charge 
will be made. 

Now I suppose you are wondering why I speak of a charge in a 
Here is the reason: 

Up until now, our lot is more than large enough to care for our 
customers and employees. So, we sell the remaining space to the public 
as long as it lasts, always having in mind that we must allow room 
to take care of customers whenever they come in. This brings in a 
revenue, based of course on the prevailing OPA parking charge. Public 
parkers pay this charge, from which we have so far received sufficient 
income to take care of the salary of the attendant, and help pay the 
taxes on the lot. These returns will diminish as our customers who 
use the lot increase. The result, whether from parking income or in- 
crease in customers, is equally satisfactory. 


Lot Needs Good Publicity 


The establishment of free parking facilities for customers, like any 
other service offered in connection with a business, must be publicized 


| constantly to get the maximum benefit therefrom. 


All of our newspaper, and much of our other advertising, carries 
the slogan, ‘‘Free Parking at our 5th Street Store.’’ In addition, en- 
closure slips inviting the use of our free parking are enclosed with 
invoices and statements. 

During each succeeding month since we moved to our new building, 
we can trace the opening of new accounts, directly responsible to our 
free parking service. 

We are satisfied that as time goes on, and automobile parking be- 
comes more troublesome, the investment we have made to provide this 
service will give us a store traffic set up far more valuable to our cus- 


| tomers and ourselves than any other contributing aid to the success of 





our new location. 





CONTRIBUTORS TO PRIZE FUND 


The convention prize committee, composed of Herbert J. Walsh, Ace 


Fastener Corporation, chairman; 


Ralph V. 


Manevale, co-chairman; Ben 


Allen, American Lead Pencil Company; Ben Powell, A. W. Faber, Inc.; 
and Charles Malody, Associated Stationers Supply Company, acknowl- 
edges gratefully the contributions of the following manufacturers to the 


1946 convention prize fund: 


Acco Products, Inc. 

Ace Fastener Corp. 

Acme Visible Records, Inc. 
G. J. Aigner Co. 

All-Steel Equipment, Inc. 
Amberg File & Index Co 
American Lead Pencil Co 
The American Crayon Co 
American Pad & Paper Co. 


| Art Metal Construction Co 


Art Steel Company, Inc 
Bankers Box Co. 

C. L. Barkley & Co. 
The Bates Mfg. Co. 
Binney & Smith Co. 
Jureau Stationery Co 
Cardinell Corp. 

The Carter’s Ink Co 
Codo Mfg. Corp. 


Columbia Ribbon & Carbon Mfg. 


oO. 


Columbian Art Works 


The H. C. Cook Co 

The Cooke & Cobb Co 
Corry-Jamestown Mfg. Corp 
Cramer Posture Chair Co. 

F. R. Curtiss & Co. 
Cushman & Denison Mfg. Co. 
Daco Card & Index Co 
Defiance Sales Corp. 
Dennison Mfg. Co. 

A. B. Dick Co. 

Ditto, Inc. 

C. L. Downey Co. 

Toseph Dixon Crucible Co 
Eagle Pencil Co. 

Eaton Paper Corp. 

Eberhard Faber Pencil Co 
The Esterbrook Pen Co. 
Eureka Specialty Printing Co 
Ever Ready Calendar Mtg. Co. 
Eversharp. Inc. 

A. W. Faber, Inc. 

The General Fireproofing Co 
General Pencil Co. 

Gibson Art Co. 

The Globe-Wernicke Co. 
George B. Graff Co. 

Gregory Fount-O-Ink Co 
Gunn Furniture Co 

W. H. Gunlocke Chair C 
The J. L. Hanson Co. 
Herring-Hall-Marvin Safe Co. 
The Heyer Corp. 

Higgins Ink Co. 

Hodgman Rubber Co 
Hoosier Desk Co. 
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C. Howard Hunt Pen Co. 
Hotchkiss Sales Co. 

Johnson Chair Co. 

The Manette Co. 

Markwell Mfg. Co. 

Frank Mashek Co. 
Maso-Steel Products Co. 

y. i. May Co. 

Louis Melind Co. 

G. & C. Merriam Co. 

Moore Push-Pin Co. 

The Murray Engraving Co 
Minnesota Mining & Mfg. Co 
National Blank Book Co. 
Oakville Co. 

Oxford Filing Supply Co. 
The Parker Pen Co. 
Peerless-Imperial Co. 
Quality Park Envelope Co 
Rand McNally & Co. 

The Reyburn Mfg. Co. 
Rite-Rite Mfg. Co. 

Roaring Spring Blank Book Co. 
Robinson Reminders 
Rockwell-Barnes Co. 

E. W. A. Rowles Co. 

Rust Craft Publishers 
Sanford Ink Co. 

Security Steel Equipment Corp. 
Sengbush Self-Closing Inkstand Co. 
Service Steel Products Corp. 
The Shaw-Walker Co. 

W. A. Sheaffer Pen- Co. 
Smead Mfg. Co. 

Southworth Co. 
Speed-O-Print Corp. 
Spencer Rubber Products Co 
Spengler-Loomis Mfg. Co. 
S. S. Stafford, Inc. 

Stein Brothers Mfg. Co 
Stationers Loose Leaf Co 
Stationers Specialty Co 
Sturgis Posture Chair Co 
Vail Mfg. Co. 

The Victor Safe & Equipment Co 
The P. F. Volland Co 
Wallace Pencil Co. 

L. E. Waterman Co. 

F. S. Webster Co. 

The Weis Mfg. Co. 

W. W. Welch Co. 

Wells Office Furniture Co 
Stanley Wessel & Co. 
Whiting-Plover Paper Co. 
Wilson Jones Co. 

Yawman and Erbe Mfg. Co. 
Zephyr American Corp. 
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Aviat 

i ckage that is new here. Justrite Check Pro- 
aera ms pete in 1/2 oz. tubes with nozzle 
tip for ease of application. Individual cartons make it 

n item for display. 
ee ies - ; 362 W. Chicago Ave., Chicago 10, 
for information on any of these items. 
362 WEST CHICAGO AVENUE, CHICAGO 10, ILLINOIS 
NEW YORK DETROIT LOS ANGELES SAN FRANCISCO 


—— 
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DEALERSHIP 


your territory. 


WRITE for 


information. 


This is a wheel type unit accomodating approximately 6000 cards of 
standard sizes. Here is the amazing thing about our "SPIN-DEX"— 
NO SLOT—NO HOOKS—NO SPECIAL GUIDES—NO RE-WRITING 
OF CARDS—simply take your present cards and guides from the 
regular drawer type unit—DROP them in the "“SPIN-DEX" unit and 
Spin. The cards are properly housed and without any fear of dis- 
turbance, ready for Free Instant Active use. 


10 minutes after receiving your new “SPIN-DEX" unit, your new 
system can be in operation. 


BUSINESS EFFICIENCY AIDS 


may be still open in 


“SPIN-DEX™ 


NEW— MODERN — EFFICIENT 
ROTARY-TYPE FILE 


A “HIT” OF THE RECENT NSA SHOW 


Skokie, Illinois 




















The Index will be a buyers handbook covering all de- 
partments of the industry of office equipment and sup- 
ply. Included will be lists of manufacturers of station- 
ery, mechanical appliances, and other types of articles 
for the modern office. Names will be arranged in alpha- 
betical order and classified according to product as well. 
A comprehensive list of trade names will be another 
handy feature. 


LISTINGS ARE FREE 


If you have not furnished a list of your products and 
trade or brand names, please send them at once. There 


will be no obligation. 


600 West Jackson Blvd. 


MANUFACTURERS 


You still have time to arrange for listings of 
your products in the first issue of the 


O. A. BUYERS INDEX 


THE OFFICE APPLIANCE COMPANY 
Chicago 6, Illinois 


Advertising rates upon 
request... 


Work on the advertising 
pages is well advanced but 
some space still is available. 
Guaranteed circulation 
11,000 copies. Reservations 
should be made promptly. 
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NECROLOGY COMMITTEE REPORT | 


ype mage MOMENTS come to a great convention. Such a one is | 


now. We reach out beyond our business experience. We touch such 
Ja\, line that 


things as friendship and the Joss of friends. 
means business 


This assembly has taken the forward look; it has accepted the com- 
mand of ‘Forward, March!” We shall now hear the roll of our asso- 
ciates, so lately with us, who have preceded us into the mist our eyes 
do not penetrate; but we do not emphasize things past, as tasks com- 
pleted and lives that have ended. In the spirit of the forward look and 
in line with the forward step, we rejoice that these friends have lived. 
We are glad for the contributions they have made to the present—and 
the future. 
To our current understanding the ending of a life seems tragic. The 
circle of experience is not quite rounded; the task assigned is not quite 
done. Yet there is a circle; there ts a continuity; there is a course 
that might have been completed. It is not too much to hope, even to 
believe, that the kindly law that provides the circle will finally permit Sell a complete line of Eaton’s 

















aes 





the circle’s rounding; that behind the mist and the shades of night ‘ : 2 
there is a circle being rounded. fine Berkshire business papers 
When handclasps weaken—then cease to be—we are confronted with | ° which includes a correct 
a challenge. Events occur that would not happen in our lesser scheme I paper for every office need, 
of things. We seek—because we must—those facts that lie deeper than Citi h adn 7 
atomic energy and the race for power, facts not seething in the chemist’s Satished customers come back 
bowl. Do we accept the hollow faith that life is futile? Do we accept for more! 
the challenge of our times? Do we reach out to touch. however lightly, 
the unseen essence of our world “that maketh all things new’’? 
: mpenes . . 
Time prevents individual eulogy of all our members who have passed Be kshir T D 
away since our last convention. There is opportunity, however, in the T e ypewriter apers 


reading of their names, 


for appreciation and 


for reverence. There is 


opportunity for gratitude that we have known these people. 


Ladies and gentlemen of 


the convention, will you 


stand, in quiet 


commemoration, during the reading of the roll? 
Here are the names of those to whom you now pay tribute: 


William Albrecht, Western Tablet 
& Stationery Co. 


Ernest M. Allen, Marshall & Bruce 
Co. 
Alexander Alloway, Art Metal Con- 


struction Co. 
Clarence E. Anderson, 


Imperial 
Desk Co. 

Theodore Barthel, Boorum & Pease 

General Fire- 


Blair Co. 
Sales 


Co. 

Joseph Boyd Baylis, 
proofing Co. 

C. Graham Beckel, J. C. 

Henry Berger, Art Steel 


orp. 
Dr. Tusens Cook Bingham, 


Boorum & Pease Co. h b auatesanen oe 
hy ya Bingham, Boorum & eS a Eberhard Faber 
Pease Co. oe 
Mellen True Bird, M. T. Bird & oe eset rayne stp yn 
John hig Jerman, Hotchkiss Sales | 


|b LO EO} \| 


o. 
John O. Bonney, E. L. Fresman 


Co. w he, F. Kale, Kale-Lawing Co. | 
Edw. G. Bonsky, Diebold, Inc. alker & 
Karl Braesch, Hoosier Desk oe — Kessler, Sr., H. Niedecken | 
. Ltd. . 4 
Roa K. Bryon, Brooks Go," Karl G. King, Sr., Office Engi- 
George T. Buchanan, Buchanan eers. 15 7. SHARPE RS 


Stationery Co. 
Ciles B. Buck, J. K. Gill Co. 


Office Supply Co. 


Clifford M. Groves, S. S. Stafford 
Co. Inc, 


William W. Greenough, The James 


T. Towhill Co. 
gy P. Gustafson, Crane & Co. 
. B. Hanson, Art Metal Con- 
yn? Co. 
oP Harper, E. Morrison Paper 
Jule M. Herrmann, Robinson Re- 
minders. 
Harry Heymann, Eagle Pencil Co. 
Carl Hilman, Shaw & Borden Co. 
—_ H. Hintz, William G. Hintz, 
ne. 


August H. Krohne, American Lead 
Pencil Co. 

















rid, 


oTerewarren’ 


& 
aca 


EATON PAPER CORPORATION 


Pittsfield, Massachusetts 


Fine papers for business and social use 














Sidney J. Burgoyne, Sidney J. Bur- Ss Lowdon, Stafford-Lowdon | 
og & Sons : Co . : 
— - é Byars, Transylvania Witliam E. McCain, Wilson Jones | E’RE grateful for your patience 
Ttg. V0. 7 0. and assure you that we're 
Henry C. Chadwick, Art Metal Thomas W. McElroy, Eberhard | 
Construction Co. Faber Pencil Co. | rapidly closing the gep in the produc- 
Harold M. Clark, H. M. Clark John McMillan, McMillan Book | tion picture. In the meantime, every- 
body is getting his share. 


Henry A. Cobb, Yawman and Erbe 


Mfg. Co. 
R. G. Cowan, Shaw-Walk-r Co. Garry A. Manning, Joplin Printing CAMDEN, N. J. 
Fd Crandall, Schwabacher-Frey Co. Co. 


oO. 
i oe W. Mabley, A. B. Dick 


Frank P. Crowe, Samuel ard Barney May, Bushong & Co. 
fg. Co. Edward V. Mendenhall, Walcott- 
Tom Darnell, Business Systems, Taylor Co. 
Inc. Oliver Merryman, R. P. Andrews | 
Alfred C. Davis, Art Metal Con- Paper Co. 


struction Co. 


Harry Murdoch, Dorsey Co. 


George H. Dawson, Wilson Jones ye W. Neel, Wm. F. Murphy’s 
oO. ons Co. 

William S. Donnelly, Modern Sta- a R. Neff, Royal Typewriter 
i ° 

Bernard Dowd, Royal Type- George A. Nitschke, Automatic 


writer Co. 
Jomoh 4 Eshelman, C. F. Heller 


Eberhard. Faber, Eberhard Faber 
Pencil Co. 

Eberhard Lothar Faber, Eberhard 
Faber Pencil Co. 

E. C. Faustmann, 
writer Co. 


Royal Type- 


Pencil Sharpener Co. 
Edward J. Olson, Diebold, Inc. 
Charles A. Orth, Joseph Dixon 
Crucible Co. 
Bernard Palmer, Parker Pen Co. 
Bryant C. Pond, Gregory, Mayer 
and Thom. 
L. P. Preller, Young & Selden Co. 
Dante A. Raggio, Clemco Desk 


Fred Oscar Fenne, Associated Sta- Mfg Co. | 
tioners Supply Co. M. W. Richwine, Columbus Bank 
Jacob Christie Fischer, Adams Note Co. 


Bros. Salesbook Co 


Walter Ridgeway, Esterbrook Pen 
Cc 


Lester R. Forsythe, Parker Pen oO. 

Co. Weldon Roberts, Weldon Roberts 
Charles P. Garvin, General Man- Rubber Co. 

ager, National Stationers Asso- — D. Rogers, Sr., Roberts & 


ciation. 
lester L. Geil, All-Steel- —— Co. 
4 R. Goucher, Omaha Printing 


Jack ‘Gram, J. L. Hanson Co. 
— Pind Herring-Hall-Marvin 


Wane A. Rogers, Wallace Pencil 
Co 


Rowell, J. L. May Co. 


Clayton F. 
Omaha 


Joseph A. Rummelhart, 
Stationery Co. 





HUNT PEN CO. 










o. Henry C. Schmidt, Pounsford Sta- 
cont ise, Green’s. tionery Co. 
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KEEPING STENOGRAPHERS HAPPY 
~ FOR 26 YEARS 


Sell Clarotype for clean, 
sharp and impressive 
looking correspondence. 


It brings repeat sales from 
stenographers every- 
where. Clarotype is 
stocked by jobbers from 
coast to coast. Order from 
your jobber or direct from 


Write for 
Your FREE 
Selling 






y 
The Clarotype Company, Inc. 261-M Broadway, New York 7 






































STYLE 550 


in we EN TOP SIZE 14" x 17!" 
Be HEIGHT 26" 
; LEAVES I!" x 14" 


LIST $7.0 


F.0.B. PHILA., PA. 


TYPEWRITER STANDS | 


* in 







STYLE 
STEEL STOOLS 


Finished in Olive Green with 
seats natural 


x} LIST $4.40 
xz} LIST $4.60 
xo” } LIST $4.80 
USUAL DEALER 


DISCOUNTS 


WRITE US TODAY FOR 
ILLUSTRATED FOLDER 
SHOWING COMPLETE STYLE720 

LINE. (with back) 


METALSTAND CO. 


1615-25 MELON ST. PHILA. 30, PA. 
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| Clarence 


‘John Scoville, Bradley & Scoville, 
Inc. 


Sengbusch, Sengbusch 
Self-Closing Inkstand Co. 

Walter A. Sheaffer, W. A. Sheaf- 
fer Pen Co. 

Frederick J. Sheppard, C. E. Shep- 
pard Co. 

Edwin Ralph Snelgrove, Adkins 
Printing Co. 

ee D. Snyder, Speed Products 
°. 


Albert H. Spence, General Fire- 
proofing Co. 

Watkins H. Starr, Stationers Loose 
Leaf Co. 

W. H. Steele, Sanford Ink Co. 

Charles A. Stevens, Stevens, Ma- 
loney & Co. 

Terry L. Stocking, Dennison Mfg. 
oO. 

Miss May C. Sullivan, Sullivan 
Office Supply Co. 

John Brailey Summers, Victor Safe 
& Equipment Co. 

George Swendeman, Security Steel 


Frank B. Towne, National Blank 
Book Co 


Ethan Rogers Underwood, Fulton 
Specialty Co. 

W. A. Vawter, Palace Office Sup. 
ply Co. 

ae Vogel, Neva-Clog Products, 
nc 


Bernard G. Volger, The B. F. 
Volger Mfg. Co. 
H. H. Vreeland, Royal Typewriter 


Co. 

Albert Y. Waddey, Everett Wad- 
dy Co. 

P. Gordon Walker, Joseph Dixon 
Crucible Co. 

Lewis E. Waterman, Jr., L. E. 
Waterman Co. 

C. R. Westlake, Acme Visible 
Systems Co. 

Geo. Wettstaedt, Sanford Ink 
e 


oO. 
Frank W. Wielandy, Blackwell- 
Wielandy Co. 
bg J. Williams, Horder’s, Inc. 
idney Wilson, American Writing 
Paper Co. Inc. 





Corp. M. D. Wittelshofer, Beecher, Peck 
George Tatum, Buxton & Skinner & Lewis. 
Prtg. & Staty. Co. Fred J. Wright, Geyer Publica- 
Lewis C. Tower, Tower Bros. tions. 
Staty. Co. George S. Yeo, Yeo & Lukens. 
Peter Tower, Tower-Crossman Edwin B. Young,’ Sr., Young & 
Crpo. Selden Co. 
Mr. Chairman, your Necrology Committee respectfully delivers tts 
report into your hands 
Walter S. Lennartson 
James E. Neary 
William H. Greenleaf, Chairman 
———_ 








Texts of all other NSA addresses will 
be published next month. 











FEATURE MOVIE STARS IN STRATFORD ADS 


In the next few months, five new “million dollar 
salesmen” will be helping to promote sales of Stratford 
Regency pens. Attention-compelling personalities, such 
as Joan Bennett, Bing Crosby, Jascha Heifetz, Adolphe 
Menjou and Gene Tierney will soon be featured in 
Stratford’s national advertising as the latest additions 
to the “Dependable Performer” series. 

Each ad, picturing a different star, will appear in 
such leading national magazines as Life, The Saturday 
Evening Post, Liberty, Collier’s, and Look. More than 
40 top-circulation newspaper supplements, including 
The American Weekly, This Week, The New York 
Times Magazine, and The Christian Science Monitor, 
will also carry these ads. In addition, beautiful full- 
color car cards will serve as reminders in street cars, 
buses, trains and subways in several metropolitan 
areas. 

Stratford’s special dealer services feature colorful 
window streamers and window and counter displays to 
direct traffic to the point of sale. 


a 


PATENT AVAILABLE ON SELF-SEALING ENVELOPE 


American citizens now can obtain a license to man- 
ufacture an improved self-sealing envelope which is 
declared to have several advantages over other en- 
velopes of this type. 

Alien Property Custodian James E. Markham re- 
cently announced that a patent, seized from enemy 
nationals, covering this self-sealing envelope is avail- 


| able on a royalty-free, non-exclusive basis for the re- 


maining life of the patent. An administrative fee of 
$15.00 is charged for the license, he edded. 

Complete licensing information may be obtained 
from the Patent Use and Development Section, Office 
of Alien Property Custodian, Washington 25, D. C. A 
copy of the patent—No. 2,014,914—may be obtained 
only from the Commissioner of Patents, Washington 
25, D. C., for 25 cents. 
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_for perfect record keeping 


FAULTLESS 
VISIBLE RECORD 


..PRONG TYPE.. 





RECORDS ARE 
KEPT BETTER 


the VISIBLE way 


STATIONERS 
LOOSE LEAF CO 


MILWAUKEE 1, 524 N. Broadway 
NEW YORK 3, 114-116 E. 13th St. 











When You're Asked 
FACTS 


for 


eed 


[AN YOU GIVE THEM? 


Conditions are changing daily. Are YOU keeping pace with 
them? Timely information will help you plan sales, act de- 
cisively, push profitable items, keep your stock up to date. 

"The information your Service Bureau gave us was just 
what we needed and placed us in a position to secure addi- 
tional business that otherwise we could not have gotten.” A. 
R. Taylor Co., Memphis, Tenn. 

OFFICE APPLIANCES brings you the latest styles, news and 
trade gossip every month. The Service Bureau helps you 
gain information, lists and data gratis, almost impossible to 
gain elsewhere at any price. 

Ask for FREE copy of OFFICE APPLIANCES and subscription rates. 


OFFICE APPLIANCES, 600 w. Jackson Bivd., Chicago 
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MR. DEALER: 
7 PASTEL ‘Now is the time your customers will need 
COLORS new filing supplies for the coming year. 

a Be sure to include SUPERDEX colored labels 
BUFF for use on file folders, guides, mailing lists, 
GREEN etc. 

PINK 
CANARY Made by WARSHAW on fully automatic 
MANILA machinery assuring uniform perforations and 
BLUE smooth even gumming. 
WHITE 
i} CThey are ready sellers and profitable too! 


THE WARSHAW MfFG. CO., INC. 
1 MAIN STREET, BROOKLYN 1, N. Y. 
GUIDES INDEX CARDS FOLDERS 


PROTEX STICKONS MENDING TAPE GUMMED INDEX TABS 
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RediFixt.. 


CONSOLIDATED BUSINESS SYSTEMS, Inc. 
30 Vesey Street <-~ QZ New York City, 7 





MASECO 
MAIL BAG RACKS 


Holds mail bags securely and 
wide open . . . patented. hooks 
flip out to slip out mail bag 
] easily . . . move freely on uni- 
STEEL / versal casters. 

Singles—17” x 17” x 40 high 
Doubles—17” x 31” x 40 high 
Send for FREE Catalog and Prices 


wu Val MAILERS SERVICE 
and 


EQUIPMENT CO. 


40 W. 15th St. (Mailers Bldg.) 
New York 11, N. Y. 


MASECO 
Mail Bag 




















| Masonite 
CLIP BOARDS 


Guaranteed against warping. 


ALSO: TYPEWRITER RIBBONS that 
meet overnment specifications 

ARBON PAPER of 100% 
rag content and made of genuine 
Carnauba wax... and a large 
variety of First Quali MIMEO. 
GRAPH and STATIONERY SUP- 
PLIES, including many specialties. 


Write for Price List No. 105 


PENGAD v7" 











Now Accepting Orders 


in Limited Quantities 











DISPLAY RACKS for STATIONERS 


Made 
especially for 
Stationers, 
Gift Shop, 
Window and 
Store Display 





Three Styles—Nine Numbers 


THE 
PIERCE 
COMPANY 
3705 Nicollet Ave. 


GIFT DEPARTMENTS 
A Complete Line of Plate, Platter and 
Cup and Saucer Holders for Resale. 


Write for Dealers’ Price List 
Minneapolis 8, Minn. 














Acme No. 1 Saddle back 


STAPLES FLAT 


OR SADDLE WORK 


Adjusted instantly 


A C E Handy tor offices or small binderies—uses 
TA p L E Yq, 5/16, Y% and 2” leg length staples 
without mechanical change and has |2” 

COMPANY reach. Saddle back and flat interchange- 


able tables are standard equipment. Com- 
1648 Heddon Ave. pare the Acme Silverstreak Line of standard 
CAMDEN, N. J. 


and special capacity staplers, as shown 
in the Siiverstreak Folder. 
Also Mfr. ACME No. 1—No. 2—SURESHOT—MIDGET—SIMPLEX 
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The “ARLINGTON” Series 


CUSTOM MADE DESK NAME PLATES 


HARRY J. GETTIS 









* » 
o Model B illustrated above is a neatly designed PRICES ° 
lo desk plate made of solid walnut faced with Model A—$2.95. 
b4 Plexiglass. The name is burned into the wood Model B—Select p< 
b€ with 22 karat gold. Dimensions 13/4 inches wainut and <¢ 
b¢ by 11 inches by 4/2 inch. Highly lacquered, — » 
| hand-rubbed finish. Model C. Select > 
Investigate the Arlington line. It offers wainut and 
° great sales possibilities. Immediate delivery. = card- 
nsert—— 
7 Write for Liberal Dealer Discount. $4.95. 6 
oo . e e 
e Arlington Creative Industries ° 
oe Manufacturers and Designers os 
+ 240 West Jefferson St. Detroit 26, Michigan f° 
pAXXXXXXXIIAIAAAAT AAAI A ALAA AAA AAAI IIIIII- 
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TYPEWRITER y 
CLEANING KIT. 


Contains type brush and dusting brush, me- 
chanic's oilcan, shield, roller and type cleaner, 
polish and polisher, fine oil, instructions. In 
fact, here is everything to give your typewriter 
regular shop cleanings. 


LIST PRICE $2.25 
DEALERS write for 


special offer and big discounts on this fast quick- 
moving money-maker. 


APPLE TYPEWRITER CO. 


993 WESTCHESTER AVE. NEW YORK 59, N. Y. 








Stop Petty Thefts 


No. 10 WONDER [OCK does everything the or- 
dinary lock can do—plus many things 
no other lock has ever done before. 
Instantly applied and will securely 
lock every kind of a drawer, file or 
door, (See Illustration). Also made 
to protect the contents of show cases. 
No holes to drill—no nails or screws, 
no tools required. Two drawers may 


be secured with one WONDER [OcK 


by the use of brace plate ferniehoe. 





List Price $2.50 


Every store, office, factory and home a prospect. Used by U 
government. Write at once for price and full particulars. 


Prompt Shipments 
53 W. Jackson Bivd. Chicago 4, Ills. 


WONDER /OLK 











FOR THE FIRST TIME 
STATIONERY STORES CAN NOW SELL 


GENERAL MOTORS ACCOUNTING 
SYSTEMS 


Used by General Motors, Chrysler and 
Many other Automobile Dealers 


Write for Samples and Exclusive Agency Terms 


Lewis N. Pemberton Printing Company 


Manufacturers & Distributors 
719 W. Olympic Blvd. Los Angeles 15, Calif. 











Sail 
prove’ : 


mP 
.€ = ioe & 
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DAYTON STENCIL 
WORKS CO. ®chic™ 





i Py 
CELLULO/0 PRODUCTS 


Loose-leaf envelopes, punched; card-cases, any 
size; menu covers; factory record protectors; tag 
holders; bill-fold envelopes; stamp containers, etc. 
‘\ Made of acetate (flame resistant) transparent 

cellulose. We build to fit your particular need. 


Write us for details. 
Markile Company, Mfrs. 


3633 S. Racine Ave. Chicago 9, U.S. A. 











GQ. <mpes> Sot Wleansa 
a GUARANTEED SET 


Each stunning UNIPECO Foun- 
| tain Pen and/or Mechanical 
| Pencil Writing Set—in hand- 
| some Onyx, Marble, Catalin or 
| Plastic—is completely guaran- 
fF teed against imperfections by 
its accompanying GUARANTEE 
=~ CERTIFICATE! 





Write for FREE New &8-Page Illustrated Catalog 


UNION PENCIL CO., INC. 


385-387 BROADWAY NEW YORK 11, N. Y. 











MEILICKE CALCULATORS 


Users say Meilicke 
Calculators are a 
necessity where pay- 
roll and tax calcula- 
tions are involved. 
With a Meilicke you 
just tip a card and the 
answer you want is right in 
front of you—to the fraction. 
No levers—no machine ad- 
justments. You just tip a card 
and save time—worry and mistakes. Meilicke Calculators 
are compact, attractive, handy. Dealers should acquaint 
their customers with Meilicke Calculators. 


Meilicke. Systems, Inc. Site Cin St 








MAGIC 
FLOW 


is the best buy 
in Duplicating Inks 


MAGIC 
STENCILS 


are the best buy 
in Stencils. 
Let us prove it. 


CONTINENTAL INK CO. 


3142 S. Austin Bivd., Cicero 50, Ill. 
Products that make friends. 

















—_—— 
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SEL 
Spring Keys 


UNIQUE DIFFERENT 


For Typewriters and Bookkeeping 
machines. 

Girls are astonished and amazed at the 
delightfully soft cushioning effect when 
Master Speed Keys are installed on their typewriters. 


WRITE FOR FULL INFORMATION 


SPEED KEY CORPORATION 


Formerly Speed Key Manufacturing Co. 
373 COLUMBUS PLACE BROOKLYN 33, N. Y. 


bbb bb bb 4 4 6 6 bp 6 he hh te heehee hh hh’ 
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ROLLING STORE LADDERS 
“A” Type Ladders . Library Ladders 


For use with Filing Cabi- 
nets and Shelving, in Of- 
fices, Vaults and Store 
rooms. 


Made of Oak and Birch, 
in a variety of heights 
and styles, with wheels 
and Automatic Safety 
Brakes. 





vend for Folder 
and prices. 








Manufactured by 
Il. D. COTTERMAN 


4535 N. Ravenswood Ave. 
CHICAGO 40 











€ 
| 


MAPTACKS 


You've got the right answer with 


MOORE 
METLHED MAPTACKS 


because 








@ They‘re sturdy—stand up under steady handling 
@ They’re the ONLY complete line available 
@ Map companies sell them EXCLUSIVELY 


You can't beat the Moore line of Marking Tacks, either. 


Made by the manufacturers of famous Moore Push-Pins 
ond Push-Less Hangers. 





RITE-RITE MFG. CO. * DOWNERS GROVE, ILL. 


SUBSIDIARY OF JOSEPH DIXON CRUCIBLE COMPANY 













THESE UTILITY LABELS 
ARE EASIER TO USE! 


EUREKA SPECIALTY PRINTING CO 
faotionery Div Dept OA 


W 42nd St., New York 18.N_Y 

















—mmmms «8€=8=8WNhen and Where 
You Need Them 


HERE’S THE AN- 
SWER to manage- 
ment’s demand for a 
low priced, fast cal- 
culator. Entirely 
portable. Ready to go 
any place—any time. 
Hundreds of auxiliary 
uses in large organiza- 
tions. Keep one on 
every desk where 
quick calculations are 
necessary. 





“THE MACHINE TO COUNT ON 


A Handy Calculator 


IVAN SORVALL 


210 Fifth Ave., New York 10, N. Y. 
Ask for Bulletin EO-113 








“12 WAYS BETTER” 
STAMP PADS 


Outlasts 5 ordinary pads. Gives 
sharper impressions with full 
inking. Can be re-inked indefi- 
nitely. Silent, dust-proof, 
sag-proof. Available in a wide # 
range of models and sizes for A@ 
every stamp pad purpose, in 
office, factory, etc. Write for 
new catalog and prices. 


ONLY PAD MADE 
OF SPONGE RUBBER 
Surface “self- 
seals” against 
evaporation. A 
“life time” pad. 
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RIVET-O MANUFACTURING CO., 96 Jason St., Orange, Mass. 









> pROTEX CUFF SHIELDS 


DESIGNED TO SELL! 


Appealing lace-patterns 


Retails profitably 
for 29c pair 
3 dz. to box in non-inflammable plastic 
2, New bound edge will not 1 
Swe bind. Large size for 
vs. . a 
protection 
ya : Easy to 
Ma Te ad <3 & t 
re” adjust 


—? f t - 


525-535 EAST 137th ST., BRONX 54, N. Y ng MElrose 5-9786 
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G-+++- BANDS Be 
MG MY eee 13) Se to Rubber 


Bands 





Holds papers, deeds, mort- 
gages, insurance policies, can- 
celled vouchers, etc., neatly 
and in order. Obtainable in 
lengths from 6” to 54”, Used 
by manufacturers, retailers, 
commercial institutions, banks, 
ete. Write for samples. 


Rochester Wire-0-Binding, Ine. 
Rochester 4, N. Y., Dept. 2-0 








Hi-Speed Changers 


MAKES CHANGE QUICKLY 
ACCURATE—Easy 




















Visible Recor 


\ Any Record — Easy 500 Cards 
\ prwerd Flexible 6x4 inch $345 






Credit Portable 
Cost Saves Time Complete 


Use Handifax Cards only. Join together. 
File sheets of Cards on edge like paper in 
yo correspondence folders. Visible Facts In- 
spire Profitable Acts. Use half-inch Visible 
Margin for Indexing—Color Signaling— 
Visible Tabulation of vital information. 
Ten years national use. 500 Cards one side 
Blank, one side Ruled: 6x4 in., $3.45; 8x4 
in., $4.40; 10x4 in., $5.30. Order now. Send 
no money. Satisfaction guaranteed. 
Write for Catalog. 


Handifax 2:S2'4,°: St.Louis 
PRECISION BUILT 


INDUSTRIAL AND COMMERCIAL 
STAPLING AND TACKING MACHINES 


5 MODELS — I5 SIZES 


LITTLE GIANT BRAND STAPLES 
FOR OVER 60 TYPES OF INDUSTRIAL AND 
COMMERCIAL STAPLERS 
WRITE FOR CATALOGUES AND PRICES 


Distributorships Available for Some Territories 


PRECISION STAPLE CORP. 


DEPT. OA. 239-4th AVE. NEW YORK 3, N. Y. 


NEATYPE 


TYPE & PLATEN 
CLEANER 


Highest Quality 
Large Bottle 


Sheets of Cards 








Fast Easy Seller 

Wonderful Repeats 

Large Profit 

AND—Mr Dealer— 
NEATYPE is sealed in such 
a way that there is NO 
EVAPORATION IN STOCK. 


For Full Particulars and Samples, Write 


STARKEY PAPER & SUPPAY CoO. 


3800 AGNES AVE, KANSAS CITY 3, MO 
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Prevents loss; modern hi-speed 
efficiency. Durable, long-lasting; 
well made of cold rolled steel. 


Nickel Finish 
4 TUBE 
$3 °° MODEL 


Also made in 3 & 5 Tube 
Models. Easy to operate. 


DEALERS: Write for prices and 
illustrated. folder “F” 
Quick Selling, Profitable Item 


J. L. GALEF & SON, Inc. 
75 Chambers St. New York, N. Y. 


















THE C/read PENCIL 2 


THE ONLY ALL METAL PENCIL WITH 


re, &, WA, j 
Long Thin Big Inch’ Spring Stee! Vieg 7: Sf 
Leads Adjustable Eraser” Gold Plated Clip 7 7 
7, \ 


ya 
TRE Sagporaler pencil $5 


pilus tuxury tax 


~/ set, $8.75 
(no luxury tax 


TRE Ld x 4 
(scmmerier penand pencil 








WANTED 


MANUFACTURERS CAPABLE OF 
DELIVERING 
WOOD «+ STEEL + LEATHER 
OFFICE FURNITURE 


WE SERVE OVER 500 RETAILERS 
ANY QUANTITY BOUGHT FOR CASH 


OFFICE FURNITURE WHOLESALE 


DISTRIBUTORS 
74 Broad St., N. Y. 4, N. Y. Bowling Green 9-8231 

















Changeable Letter 
SPECIAL Bulletin and 


BLUr ’ pLAT& Menu Board Signs 
TO DAY for all purposes 


FRESH ROAST HAM Send for iliustrated 
RED CABBAGE literature showing 
SWEET POTATOE i large variety of uses. 


APPLE SAUCE 
BREAD °r ROLLS & BUTTER ACME 


DESSERT Bulletin Board Co 
ulletin ar tp. 
COFFEE TEA OR MILK 37 East 12th St., 


35C New York 3, N. Y. 
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A sensational, new, low priced 
LIQUID-FILLED Lens with Sealed-in, 
Super-Clear, Refractory Power 


AQUA-LENS 


does the work of ordinary 
$4 to $5 ground lenses 





volume priced fo retail at only $1.95 


e Truly a revolutionary innovation and the 
only one of its kind on the market. Specially 
processed chemical, vacuum sealed between 
highly tempered lenses, provides clear, 
powerful refraction..Ideal for relieving eye 
strain in every type of reading and drafts- 
manship. Considerably lighter to handle 
and hold. Equipped with handsome, semi- 
gloss, black plastic frame and handle. At- 
tractively, individually packaged. A sure-fire 
sales and profit item. 


4-INCH DIAMETER LENS 


® Science has proved the 
reading range of the nor- 
mal eye to be from 3 to 4 
inches. AQUA-LENS, 4 inches 
in diameter — covers this 
range perfectly. 


Direct all inquiries and orders to 


AQUA-LENS CORPORATION 


SUITE 1416—38 SOUTH DEARBORN STREET 
CHICAGO 3, ILLINOIS 


*Patent Pending 














V.P.D. ALL PLASTIC MEMO PAD HOLDERS 


You can sell these in large quantities to your best cus- 
tomers for inexpensive Christmas gifts, confident that 
they will meet an excellent reception. Good-looking, 
streamlined, useful...in smart color assortment...with 
handy pencil or pen rest...they can also be ordered 
imprinted with firm names in lots of 100 or more. 


Holiday or no holiday, you can't ever go wrong with 
them for they're all-year-round sellers that run to a 
substantial volume. 


Send a sample order for a dozen today. 


If you have misplaced your V.P.D. catalog No. 46, fea- 
turing our many demand items in transparent plastics, 
send for another copy. We do not want you to miss any 
sales on V.P.D. products...not only on our presenta- 
tion books, ring book envelopes and shop ticket holders 
...but also on our transparent book and magazine 
covers, auto map holders and telephone indexes, etc. 


JOSHUA MEIER COMPANY 


36 EAST 10th STREET NEW YORK 3, N.Y. 
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F biciency Line 
OF 
COMMERCIAL STATIONERY 


Includes such widely known paper product brand names as EFFICIENCY, CHAMPION, ECONOMY, 
IMPERIAL, GOLD FIBRE and others. All are in popular use in industry, school, university and home. An 
extensive and diversified line for stationers everywhere. 


AMERICAN PAD & PAPER CO. HOLYOKE, MASS. 











MASO’S AMAZING NEW “ADD-A-TRAY” 


ALL STEEL DESK TRAY 
SOLVES THE DESK FILING PROBLEM 


@ Meets a Modern Demand 


@ Saves Time, Energy 
@ Increases Worker Efficiency 


@ Tailored to Fit, One Over the Other without 
Nuts, Bolts, Screws 














Every Desk Worker A Prospect 


Head your buying list with this proved sales booster...the desk tray 
that simplifies, organizes all desk work into fingertip control. Handy, 
convenient... made of heavy gauge steel. Strong, sturdy, no sharp 


edges. Baked enamel finish in walnut, green, 
or gray. Letter size, 12"x9"x3". Packed K.D. STACKS UP TO 10 HIGH 


12 trays to carton. Ship. Wt. carton 24 Ibs. pp omar Eo. tion each 
* “A °o sice one over 

Customers buy 3 or 4 on sight. Order your ‘he <tee ta: tober wh auciag, Vail 

supply today. tier up to 10 trays high. 


WRITE FOR FREE COPY MASO’S NEW CATALOG 


MASO STEEL PRODUCTS 418 s. cLINTON ST., CHICAGO 7. ILLINOIS 


We: Om 0 ee Oe  - O 
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Extendible Steel Bars 


for the steeless 


KL RADESK by Sengbusch 





... adding new sales-appeal to this 
already fast-moving item 


... providing an opportunity for sub- 
stantial replacement sales 


Flexibility that permits any number of plainly indexed 
compartments — that’s the kind of sales-making story 
you can tell your customers about the steeless Kleradesk 
with Extendible Steel Bar and plastic knobs. That’s the 
kind of sales argument that helps you write more orders 
for first-time purchases of Kleradesk. The Extendible 
Steel Bars fit steeless Kleradesks originally purchased 
with wood rods and porcelain knobs, permitting addi- 
tional expandibility of models now owned. Added to the 














Above: Large size, for models 6V, 7V, 8V, 





a ae sv. With or pny Fit OV, TOV, TIV. With or without knobs. utility, durability, and pleasing appearance of Klera- 
Right: Intermediate bar for desk, this new feature puts you in a strong position to 
additional extendibility of build volume sales and win satisfied customers. Stock 
either size above. up now. Write for circular. 

— See 
Above: One intermediate bar extends any Kleradesk one Sengbusch Self-Closing Inkstand Co. 
to five compartments more than original capacity. Sev- 3116 Sengbusch Bidg. Milwaukee 3, Wisconsin 


eral intermediate bars may be added, if desired. 
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FOR INK—PENCIL—TYPEWRITING 
SMOOTH AWAY THESE “OFFICE WORRIES” 


NO. 900 SUEDE 
Soft gray texture, modified octagonal shape. 


A typists’ favorite. 


NO. 9000 SUEDE “Whisk” 
The 900 suede eraser with a new style brush. 


Part of the complete quality line of 


Weldon Robes Enobend 


Ss 5° ‘ee 
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WELDON ROBERTS RUBBER COMPANY 
Newark 7, New Jersey mo ail 
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UNRUH AND HASBROOK STS. 








PEERLESS STEEL OFFICE EQUIPMENT 


PEERLESS STEEL EQUIPMENT CO. 


A CONSISTENT 
LEADER 





PHILADELPHIA ? 























BILLFORM “PROCESSED” 







CARBON PAPERS 





Se anes 


Each sheet of Storm’s “BILLFORM PROCESSED” 
carbon papers is especially processed to make it curl 
resistant. Each sheet is therefore easier to handle. 
Each sheet lasts longer. Each sheet will MAKE new 
friends, permanent friends for you. 




















The “Complete Line” 


CARBON .PAPERS: Cleangrip, Whitedge, Clean Pull, Cameo, 
American, Reliance, Storms Pen and Pencil Carbons, in all 
weights and finishes. 

CARBON ROLLS: Tailor’s Marking, Photo Offset, Billing 
Rolls for Elliott Fisher Machines, Billing Rolls for Burroughs 
Posting Machines, Register Rolls, Tally Rolls, Teletype Car- 
pontees Rolls, Rolls for Elliott-Addressing Machines, Special 

olls. 

INKED RIBBONS: Stormtex, Cameo, American Reliance, 
Ribbons for Addressograph Multigraph, Speedaumat, etc. 























ANOTHER INSTANT SUCCESS 
IMMACULATE CARBON PAPER 


CLEAN TO HANDLE, CLEAN TO ERASE — 
FREEDOM FROM FEED-ROLL OFFSET 


H. M. STORMS CO. 


561 GRAND AVENUE » BROOKLYN 16, N. Y. 
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THESE BOOKS aa 


have eased the adic 
burden of hun- 
dreds of 


OFFICE MACHINE 


dealers all over 
the world. 













caTaoc B2 RITER \ | 
pARTS 


Remington 



















\ 

>ATALOG BS \ | 

TYPEWRITER \| 
PARTS \\ If you are a dealer you 
gYAL can have one or all of 
Rare them FREE. We are glad 


to send them. 


Send for those you need to- 
day while the supply lasts. 


SHIPMAN - WARD 


MFG. CO. 
325 N. Wells St. 








>) 





CHICAGO 10, ILL. 











Que! i t 
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FOUNDED 1896 The Largest Rubberizers of Cloth in the World CANTON, MASS. 
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THEY'RE DEMANDING Fy 


| The Payroll System where meee _ 
a agi written but once a year. With a - 
| formation in full view. Where pe hoe 
reports can be prepared wi 


1 
444 
1 | 
t 


ment of tax deductions simpli- 

i d cost 

Is. © Reduces time an f 

f | work. @ The only payroll book where shuffling of pag 
of payro : 


loyees’ names, tax tures and many mor 
Social Security numbers, employ alia dl Se stien 
swemptions, earnings and tax deductions Payroll System. 


full view without turnin 


e Nu Vue arrange 
fies adding of tota 


Yes, all these fea- 
e in the Nu Vue 


g of pages. 























Office production experts have discovered that typists’ 
> agp efficiency steps up as much as 40 % when they begin to use 
20% Error-No, the all-purpose line-by-line copyholder. Opera- 
9 tors turn out more work and make less errors because 
they're not hampered by eye strain and body fatigue, as 

copy is always held at eye level. 














ae . . r . 
aa 10% Equip your office with Error-No and watch how transcrib- 
inte ing in conjunction with adding machines, Comptometers 
0% and other office devices as well as typewriters is speeded up. 
°o 


SPEEDRITE Checkwriters 
Used by Thousands of Firms 


Some select territories are still open OlViStGn OF 
where dealers will be granted sales fran- 
chises. Write today to see if your business H q { i ad We i te 5 Co. 


area is open. ROCHESTER 7, N.Y. 
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@ One look . . . that’s all you need! Royalchrome 





Beauty... 


is stunning—and says so in every graceful, sweeping 
curve. Quality is there, too. Built into every inch by 
craftsmen who take pride in producing metal 


Brilliance... 


furniture to standards far above the ordinary. 


Seeing is believing, and Royalchrome has plenty 


‘6 etter Q u ad ity to show you! Better find out about it soon. Royal 


Metal Mfg. Co., 175 North Michigan Ave., 


Chicago 1, Illinois. 


Throughout 





Exptoded view of Royal's 
exclusive all-metal seat 
construction. Note metal 
bottom pan, leatherette- 
covered metal apron, 
leatherette upholstery 
covering springs and 
metal foundation. Re- 
sult: Greater strength 
and smoother tailoring. 


LINE OF TOMORROW 


~Hyd\\gigt U1 7, 
STEEL FURNITURE 3 or 


DISTINCTIVE FURNITURE 


PATENTS PENDING ROYAL STEEL FOLDING CHAIRS 


Bs a os 
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LETTERGRAPH MODEL C¢ 


Truly « ¥" 





at vl 








ULL LEGAL SIZE...SIMPLE TO OPERATE 
100 OR MORE COPIES PER MINUTE 


The Model C Lettergraph offers you every essential Soutien. pen 
the most expensive machines. It’s a full size, big production ‘stencil 
duplicator that can handle any job from post cards fo legal size. is 
| always ready to deliver clear, sharp copies in any quantity s re 
“at speeds of 100 or more copies per minute! Offices, stores, schools, 
churches, clubs, ete., will find the Model C a fine investment that 
peety pays for itself. Sturdily built for years of — service. 


ee INCLUDES THE FOLLOWING WOTIAL SUPPLIES 





the moment you lay 


You feel it... 
hands on a new Underwood. 

Your fingers will dance across the 
keyboard in a fast, feather-light 
rhythm that gives you a delightful, 
exciting sense of typing freedom. 
That's Rhythm Touch . 
you ll like so much! 


Rhythm Touch... 


cept, exclusive with Underwood. 


.. the touch 
a new typing con- 


Where speed seems effortless! Where 


every key responds eagerly, instantly! 


Where your fingers swing naturally 


into a typing rhythm... on the better 


___ Underwood 








balanced keys ... on the accurate, 


smooth-running mechanism! 


Rhythm Touch... 


dition to the many Underwood fea- 


a wonderful ad- 


tures you've always enjoyed. You'll 
do more work... better work... with 
less fatigue. 


Try it...and give your fingers a treat! 


UNDERWOOD CORPORATION 
Typewriters . . . Adding Machines .. . 
Accounting Machines ... Carbon Paper 
... Ribbons and other Supplies. 


One Park Avenue, New York 16, N. Y. 
Sales and Service Everywhere 


er yeader 


writ 
sae ihe World! 
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